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STRONG TEAM WORK ASSURED FOR YELLOW PINE’S FUTURE. 


The history of the Yellow Pine Manufacturers’ Association—originally the 
Southern Lumber Manufacturers’ Association—is graven in the consciousuess 
of every devotee of the yellow pine industry whose years and memory span the 
interval between 1890 and the present day. It was in December, 1890, and at 
New Orleans, when and where the first mass meeting of yellow pine manufac- 
turers was held and a permanent organization was effected: This incident, three 
or four years ago, afforded an argument for making the Crescent City the per- 
manent meeting place of the association it since has been. The claim rightly 
was set up that this first meeting had been the largest commercially in its his- 
tory. It further happened that the first later meeting held there having exceeded 
in numbers that of any intervening convention, it could be boasted that the first 
and last meetings, both held in New Orleans, had been the largest in its history. 
Other or later gatherings having proved even larger, the partisan supporters of 
New Orleans as logically ‘‘the only place’’ etc., naturally now claim to have 
been vindicated. 

The meeting in 1890 was presided over by John B. White, then president of the 


association, and during the five days of the session the expenditures by local and 


vicinity lumbermen for entertainment were at the average rate of one thousand 
The late Henry Wellman, a local banker and at the time identified 
with the outside lumbering interests, was prominent among those actively identi- 
One incident of the latte: 
Was an excursion below town on board the steamer Grand Republic to Magnolia 
and back. 
the most successful of any similar event in the history of lumbering. 


dollars a day. 
fied with the movement to entertain the delegates. 


That oecasion will live in the memories of those present as convivially 
When at 
a late hour the big steamer rounded to and made fast at the foot of Canal 
street, a very large majority of the excursionists were in no mood to go ashore, 
but stubbornly determined to rest undisturbed. In spite of distracting festivities, 
an incidental wilderness of sightseeing and other diversions, a great deal was 
achieved in the shaping of preliminary standards, since largely dissolved by suc- 
ceeding enlightenment and changed conditions. 
however, that these proceedings largely derived shape and form from the tireless 


Candor compells the admission, 


efforts and the resourcefulness of the president and a very few devoted coad- 
jutors. 
In the meantime the line of manufacturers acceding to the presidency has em 


(Concluded on Page 35.) 
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, WE HAVE A FEW LEFT IN CALIFORNIA AND OREGON, 


THE S. S. JOHNSON pai 
COMPANY | Timber 


S. 0. JOHNSON, President 


Flood Building, San Francisco, Cal. Lands. 











RAND RAPIDS MICH: 
MANU FACTURERS OF 


THE EVERLASTING KIND 


WE ALSO 
MANUFACTURE 


OAK FLOORING 
Plain and quartered, in all poplar 
grades and thicknesses 


\ WE CAN SHIP PROMPTLY 


Straight or mixed cars made up of Oak 
and Maple Flooring and 
Hardwood Lumber. 





JAMES D. LACEY. WOOD BEAL. VICTOR THRANE. 


ARE 





INTERESTED IN SOUTHERN 
OR PAGIFIG GOAST TIMBER? 


We furnish detailed reports of amounts of stumpage on each 2%, § 
or 10 acre Subdivision of each forty. 








We employ expert Pacific Coast Cruisers to check ail estimates 
made on Western Timber. 





We offer High Class Timber Properties only, which have been 
placed in our hands for sale. 


We guarantee our estimates are reliable. 


JAMES D, LACEY & CO. 


(ESTABLISHED 1880) 








312 Hibeinla Bank Bldg., 828 Chamber of Commerce, 1009 White Bidg., 1215 Old Coloay, 


New Orleans, Portland, Ore, Seattle, Chicago, 











“Sure Fit’’ 
Flooring 


Smooth, 
Perfect 
Fitting 
Flooring. 









Send for Samples and 
examine for yourself. 





We have on hand a good supply of 


Birch Flooring 


In 114 and 2!4" Face Clear. 








We own 80,000 acres of virgin timber which includes 
the famous White Rock Maple and beautiful Wisconsin 
Birch, and carefully ‘select the stock for our flooring. 


SEND US A TRIAL ORDER AND BE CONVINCED. 


FOSTER-LATIMER LUMBER CO. 


MELLEN, WISCONSIN. 
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CLOQUET, MINN. 








the White Pie 


ZIT 





“‘ If it comes from Cloquet it must be right ’’ 


WHITE PINE 


There are many good reasons why you should order your pine 
lumber from Cloquet. 

The Timber which furnishes our logs—the raw material—is famous 
the world over, and we have at Cloquet a supply that is practically inex- 
haustible. However, timber alone will not make high-grade lumber—it 
requires proper manufacturing facilities also. 

Our Mill and Equipment enables us to turn out 250,000,000 feet 
of high-grade White Pine Lumber per year. Careful grading of our 
products is another reason why you should order from Cloquet. 











JOHNSON-WENTWORTH CO. 
NORTHERN LUMBER CO. 
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CLOQUET LUMBER CO. 
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(jp. DETROIT” (= 


Bullseye information 


™ 


- ; on the 


: t LOCOMOTIVE operation of 


Locomotive 


R 0% LU Pp te I Cc ATOR Lubricators 


The original ‘“ Bullseye.” Made in 
One to Seven Feeds. Highly ae reed 
efficient. No complications. Few ex- Catalog 
posed parts to break or become dis- | A-J1 
ordered. 

We make special types for Logging Locomotives. Our 
Improved Standard and other types for stationary 
engines are known the world over. 


DETROIT LUBRICATOR (COMPANY. 


DETROIT, U.S. A. 














Sectional view of 
No. 21—3 feeds. 
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af THORNTON-CLANEY LUMBER CO. 


2253-2307 ELSTON AVE. 





OF 1LO7 1 C1) 





Carry the largest stock of Yellow Pine and 
Washington Fir Timbers, and heavy Joists in 
the West. They operate a Band Saw Mill 
with a 100 foot carriage and the largest tim- 
ber sizer made. Can manufacture any size 
joists or timbers required. 


‘ Send them your inquiries. 




















What's In a Name? 














Robbins’ kiln dried, end 
matched, tongued and 
grooved, bored, hollow 
grooved back, steel 


acraped and bundled 


Maple and Birch Flooring | 


is as near perfect as machines can make flooring....One order invariably brings 
others....We are manufacturers of Lumber, Lath, Shingles, Poles and Posts. 
Hemlock, Tamarack, Pine, Birch, Basswood, Elm and Spruce worked to order; 
also Hardwood Interior Finish, Hardwood and Soft Mouldings, Siding, Ship- 
lap, Box Shooks, etc....An assortment ot Birdseye Maple. 


ONE CAR OR MORE SEND US TRIAL ORDER 


ROBBINS LUMBER CO., Rhinelander, Wis. 











You can get around quickly and safely 


WITH AN 


ADAMS MOTOR CAR 





Burton W. Mudge & Company, 
RAILROAD SUPPLIES 
Chicago. 

















Ernest M. Kenna Lumber Co, v=ges=s 


Cc. a 
grote nace cecal PACIFIC COAST LUMBER, SHINGLES, 
SIDING, FLOORING, MOULDINGS, ETC. 


Street, Brooklyn, N. Y. 





Warehouse: 2nd Ave & 45th 
Codes; A B.C 5th Ed. ‘ 
Melecode. Western Union. || Room Z605, No. 111 Broadway, New York, N.Y. 





‘We Want to Move 


DURING THE NEXT SIXTY DAYS 


Ten Million 16" White Cedar Shingles 





We are putting up the best shingle on the market. 
They run wide and are well manufactured. 

We also have a complete assortment of hemlock 
-piece stuff and boards and would be pleased to 
receive inquiries. 


KELLEY LUMBER COMPANY, 


TRAVERSE CITY, MICH. 



















NORWAY AND YELLOW PINE 
AND HEMLOCK, 


PIECE STUFF AND TIMBERS 


We have a large stock, and good assortment, 
in Our Chicago Yards, and can ship in straight 
cars, or mixed with other items of yard stock. 








HERMAN H. HETTLER LUMBER CO. 


20st Be Tea. CHICAGO. oe.F FEET on. 

















SAGINAW MANUFACTURING CO. 
SAGINAW, MICH., U. S. A. 
. CHICAGO BRANCH, | NEW YORK BRANCH, 


Gilbert Wood Split Pulleys 
€ 


f 
— 


105-109 N. Canal St. 88 Warren Street 
Cable Address, ENGRAVE. A BC and Lieber’s Codes. 


Sales agencies in all the principal cities. 














S. L. Eastman Flooring Co. 


SAGINAW BRAND 


i ON dO On DOLE) SE 








LAMB-FISH LUMBER CO. 


MANUFACTURERS 


Oak, Ash, Cottonwood, Gum and Cypress 


Main Office: 718 to 725 Memphis Trust Bldg. 











SPECIALTIES—VEHICLE STOCK AND BOX SHOOKS. . 
Band Mill Charleston, Mis, Chancy, Miss. Memphis, Tenn. 





OUR SPECIALTY 





Heavy Fir and 


Oak Timbers, 
Joists and 
Dimension Stock. 


All Sizes and Lengths 
up to 90 Feet 





CAN FILL CARS WITH 
PINE OR FIR AT WHOLE- 
SALE PRICES. - 


We carry seven million feet of Fir Timber in stock 
at our yard, Minnesota Transfer, St..Paul, Minn. 
CAN SHIP ANY SIZE DESIRED. 


BROOKS BROTHERS, St. Paul, Minn. 
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OF SPECIAL INTEREST 
TO ADVERTISERS. 


The AMERICAN LUMBERMAN is the 
only lumber newspaper having a large 
paid subscription list! 

The average number of copies of the 
AMERICAN LUMBERMAN distributed 
weekly during the year ended December 
25, 1909, was 13,554. 


State of Illinois, County of Cook, ss. 


I, Elmer C. Hole, secretary and treasurer of the 
AMERICAN LUMBERMAN, do solemnly swear 
that the above figures are correct. 

ELMER C. HOLE. 


Subscribed and sworn to before me this 30th day 
of December, 1909. 
HENRY S. LOVELY, Notary Public. 


This is a circulation more than double 
that of any other lumber newspaper and 
greater than the combined subscription 
lists of any three other lumber news- 
Papers. 























PUGET SOUND LOG VALUES. 


For some time the mills on Puget sound have been 
paying premiums for logs. Cold weather, coupled with 
low values, has lessened activity in logging circles, with 
the result that the supply has beer inadequate. In the 
new schedule of prices, which becomes effective February 
1, flooring logs are quoted at $14, merchantable $10 and 
No. 2 logs $6.50 a thousand feet. Present prices are: 
flooring logs $12, merchantable $9 and No. 2 $6.50. 

Recently a great many mills on the western slope 
have been idle, some being tied up by cold weather and 
heavy snowfall, others by scarcity of logs. The cold 
spell has been a record breaker this year, and, while it 
has not surpassed in intensity the record established for 
1909, it has been spread over a wider territory, snow 
falling in Fresno valley, California, for the first time 
in more than a quarter of a century. 


The demand for products of western mills has been 
fair. Shipments of lumber and shingles to eastern 
points are being moved very slowly by the railroads. 
Heavy snowfall in the mountains, coupled with the crip- 
pling of the service by the strike of the switchmen, has 
made it impossible to handle the tonnage with ordinary 
dispatch. Considerable quantities of lumber and shingles 
have been in transit, but only a very small percentage 
has reached transfer points. 

The increase in the value of logs—averaging a little 
more than 15 percent—unquestionably will have an in- 
fluence on lumber values, as manufacturers who depend 
upon the loggers for their supplies can not continue to 
sell at the old schedules of value and realize a profit on 
their operations. 


THE RECONSIGNING PRIVILEGE. 


Shingle and lumber manufacturers of the Pacific 
Northwest have entered strenuous objections to the prac- 
tice of putting cars in transit. They claim that fre- 
quently such shipments reach eastern markets at inop- 
portune times, and that the necessity of making disposi- 
tion of stocks put in transit forces them onto the market 
at reduced prices. 

This phase of the western trade, applicable to some 
degree to the yellow pine trade of the South also; is 
very similar to shipments of lumber abroad on consign- 
ment. Most brokers in Europe, particularly those of 
the United Kingdom, have protested for years against 
consigning shipments. To their objections may be added 
the very substantial ones raised by the better class of 
operators of the United States. Occasionally a consign- 
ment shipment or a transit car catches the market just 
right and the shipper realizes handsome dividends from 
having stock just where it is required at the time it is 
wanted. Such examples, however, are the exception 
rather than the rule. 

A meeting of the representative lumber and shingle 
manufacturers of western Washington and representa- 
tives of the traffic of the transcontinental roads was held 
in Seattle last week. The manufacturing interests pro- 
tested against the continuation of the regulations which 
permit lumber and shingles to be put into transit and 
changes made in destination while cars are en route. 

A short time ago a vigorous protest taking the form 
of a petition signed by 350 shingle manufacturers of 
western Washington was presented to the railroad com- 
panies. The meeting at Seattle last week was the result 
of this agitation. Some of the railroads demurred to 
the change asked by the manufacturing interests of the 
West and it also is opposed by the wholesale dealer 
handling shingles and lumber. No definite conclusion 
was reached at the Seattle meeting, but those behind 
the movement for the abolition of this custom have 
announced their intention of continuing the fight. 








IMPORTANCE OF CAR SEALS. 


Box cars loaded with lumber the same as other freight 
customarily are sealed. If received undisturbed the seal 
should indicate that the contents have not been tampered 
with and that shortage, if any, must have existed before 
and could not have taken place while in transit. It is, 
therefore, of the first importance that care be taken by 
the consignee to note the condition of the seal and in any 
event to make a record of numbers for use in cases of 
claims. One manufacturer heard from on this subject 
says in substance that where numbers are so taken down 
it not infrequently happens that investigation shows the 
seals to have been substituted for the originals, and 
claims against the railroad mw. are in such cases 
sustained that otherwise would refused. It accord- 
ingly is urged as an important precaution that consignees 
pay strict attention to the condition of the seals; that 
they either be preserved or the numbers be carefully 
noted before contents are removed from cars. This is 
the more important because of the liability of cars to be 
transferred from one cause or another while in transit, 
end the likelihood in such cases of daniage or loss. 
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MODERN MYTHOLOGY OF THE “LUMBER KINGS.” 


Some of the daily papers have discarded the term ‘‘lumber trust,’’ substituting 
‘‘lumber kings.’’ This is a step in the right direction, though not a very long one. 
Among the class of papers to which reference is made is the Chicago Daily Journal. 
In its issue of January 19 that paper stated: 

The import tariff on lumber last year furnished a revenue of $2,000,000 
to the government and enabled the lumber kings to charge the American 
consumer $120,000,000 more for lumber than they could have secured if the 
American consumer had had free access to Canadian timber. The lumber 
schedule is among the most oppressive of the tariff. Lumber is a necessity. 
To tax a necessity is criminal. 

Common sense also is held to be a necessity by many progressive people, and 
certaintly the Journal is taxing this necessity very severely by making a statement 
such as outlined. The lumber product in 1908 was valued at $510,575,822. Accord- 
ing to the Journal’s way of thinking, a duty of $2 a thousand feet on rough lumber, 
imposed under the old Dingley rates, made it possible for the lumbermen to impose 
upon a consuming public a burden of $120,000,000. In other words, lumber derived 
$60 of protection from a duty of $2. The lumber product in 1908 was a little over 
33,000,000,000 feet. A duty of $2 on this quantity would aggregate $66,000,000. 
The writer confesses his confusion in endeavoring to reason this matter out. 

Probably it would be well to begin over again. The mills of the United States 
turn out a little over 33,000,000,000 feet of lumber. The import was a little in 
excess of 1,000,000,000 feet. The lumbermen of the United States were protected 
by a duty of $2 a thousand feet, the government deriving a revenue of $2,000,000 
from the imports. Now, where is the tariff wall that enabled the manufacturer to 
raise his price about $4 a thousand feet in order to make up the $120,000,000, when 
he had a protection of only $2 a thousand feet? . 

The Journal acknowledges it secured its ‘‘dope’’ from the Congressional Record, 
and it certainly seems ‘‘dopey.’’ Such a process of reasoning is beyond the com- 
prehension of an ordinary mind and within the grasp only of those who write without 
thinking and give utterance to words devoid of facts. 


—_—eereoeoreoreoreororrorrornaoaeeaee" 


APPROXIMATELY 50 percent of the lumber produced by members of the 
Western Pine Manufacturers’ Association is distributed locally. For eleven 
months of 1909, local sales aggregated nearly 318,000,000 feet. Total sales 
for the period were 767,000,000 feet, and the record for 1909 surpassed that 
of 1907 by 61,000,000 feet and was 218,000,000 feet in excess of that of 
1908, showing a very material increase in volume of business. 





THE COASTAL CYPRESS INDUSTRY. 


Years ago, when the cypress industry was yet in the callow stage, Louisiana 
manufacturers were wont to say of any other than ‘‘tidewater’’ cypress that it was 
hardly worth while to bother with. It probably was about that time that longleaf 
yellow pine folk had a habit of declaring that the shortleaf species was comparatively 
of small account. It is not, however, unpleasing to reflect that sly digs and imputa- 
tions of this order have ceased to engage anybody’s attention, and for that reason 
have become traditions at which the knowing ones merely smile. 

A point was long ago reached when the commercial standing of yellow pine, for 
instance, was no longer at all affected by invidious distinctions of the sort referred 
to, or anything else outside of its own intrinsic values. But apropos of the Louis- 
jana contingent, an amusing incident is recalled, the telling of which will excite 
nothing more serious than a smile. 

At a primitive period in the development of Louisiana cypress to meet other than 


local requirements there was an association of manufacturers that numbered among ~ 


its active functions that of advertising its products. The latter had not attained 
to any marked or extended celebrity in northern markets, and really needed exploi- 
tation. One of the community advertisements at that time running in the leading 
lumber papers contained a map showing the habitat of cypress supposed to possess 
exclusively the distinguished merits of what was known as tidewater species. 

One certain member of the association operated a mill somewhat north of the line 
marking the northmost ‘‘tidewater’’ limit. So, to eliminate any otherwise possible 
suspicion of discrepancy, the site of this mill appeared on the map somewhat within 
the charmed area in which the truly patrician family of cypress was supposed to 
have its exclusive being. This little episode, naturally, now is regarded very properly 
as beneath the dignity of a class interest of the commanding magnitude and estab- 
lished proportions of the cypress industry of today. Evidently it is regarded as in 
no need of merely adventitious aids of any sort, but capable of sustaining itself in 
the niche created for it by a class of purveyors always peculiarly broad minded and 
enterprising. 

There is a wideawake association of cypress manufacturers, with headquarters in 
New Orleans, that has long been recognized as a paragon of effective codperative 
methods. This organization, its objects, usefulness and achievements are and have 
been restricted to nothing in particular, but are as farreaching as the field is broad. 
Its one energizing and dominating purpose is to take the best possible care of the 
interests of its members in any direction and under all circumstances. The material 
result is seen in the attitude of members toward each other—a sort of armed but 
peaceful espionage by which everybody is kept contentedly in line, as well as dis- 
posed to contribute actively a due and ample complement of aid and support. 

A distinguishing attribute of the organization as a body is marked by its attitude 
toward questions of the ethical relations of branches of the trade to each other. It 
was aggressively and broad mindedly active in the proceedings of the American 
Lumber Trades Congress at each of its two conventions. It proved a powerful factor 
in shaping the deliberations and crystallizing the conclusions arrived at upon both 
oceasions. Between sessions it has at no time ceased to promote in both practice and 
precept the objects for which the congress was created. The membership believes in 
‘*hewing to the line’’ and will practice what it preaches while hope of cohesive 
success remains. The acts of this association are open and above board—never objects 
of the distrust always more or less naturally excited by proceedings of the star 
chamber order. 

At the annual meeting of the National Lumber Manufacturers’ Association in 
Seattle, Wash., last summer, the cypress delegation presented that body with an 


invitation to hold its next annual meeting at New Orleans and as the guest of the 
cypress association, which invitation was formally accepted. That this occasion, 
since appointed for April 19, will prove to be one of personal pleasure as well as 
absorbing collective interest, admits of no question. The ancient Crescent city is 
crowded with objects of peculiar interest to the visitor. Besides a wide variety of such 
objects and the numerous and important matters to be disposed of while in session, 
the delegates and other guests will be entertained on one of the days by the Lyon 
Cypress Lumber Company, of Garyville, La., a plant conveniently accessible and 
conspicuously interesting in other respects than the fact that the visitors will see 
there not only exceptionally large stock but all of the concomitants, including unique 
logging operations in the swamps, of a strictly modern cypress establishment of 
large capacity and in full blast. In this the organization evinces a manner anid 
measure of enterprise and hospitality noteworthily unselfish, because extended io 
guests largely also competitors. That the occasion is destined to afford both hests 
and guests a rare combination of collective business interest and personal felicities 
may very safely be taken for granted. 





WELL, come to think, there were some pretty bad floods even before the 
forests had undergone any disturbance at all. 





NORTHERN PINE STOCKS. 


Annually the secretary of the Northern Pine Manufacturers’ Association com- 
piles a statement of quantities of lumber held by operators in the territory covered 
January 1. At the meeting of the organization in Minneapolis this week the state- 
ment of stocks to January 1 was presented, showing the comparative figures for 
1908 and 1909. The total quantity reported for 1910 was 1,121,841,639 feet, which 
was 103,000,000 feet in excess of the quantity held January 1, 1909, and about 
47,000,000 feet above that of January 1, 1908. 

The report goes into details with respect to the quantities of various grades on 
hand. The report for 1910 shows 22.8 percent of the total production was dimension, 
compared with 25.4 percent in 1909 and 25.2 percent in 1908; thick finish and shop 
comprise 4.8 percent this year against 4.7 and 6.2 percent in 1909 and 1908, 
respectively. 

Considerable variation in the quantities of other kinds of lumber is shown. A 
larger quantity of inch shop is shown than for 1909, but considerably less than 1908; 
No. 1 boards and strips show a gain of 1.1 percent; No. 2 boards and strips an 
increase of 2.3 percent; No. 3 a decrease of 4.6 percent; No. 4 a decrease of 3.1 
percent; No. 5 an increase of .7 percent; inch mill run stock shows a decrease of 2.6 
percent, this result being secured by comparison of the percentages of 1909 and 1910. 

The significant feature of this report is that, notwithstanding the decrease in the 
production of northern pine, stocks available this year—including the quantities esti- 
mated to be held by certain operators—are a little bit greater than they have been at 
any time during the last three years. Supplies of the better grades are a little more 
generous than previously. Dimension shows the heaviest loss in quantity, though the 
percentage is not so great as in some other classes. The supply of inch shop and D 
and better boards and strips is materially greater than in 1909, though over 17,000,000 
feet below the quantity held January 1, 1908. 

Logging conditions this year have been exceptionally good and the outlook for a 
satisfactory supply of northern pine is encouraging. At the same time, operators are 
exercising all their ingenuity to maintain production at something like the old rate 
and are cutting timber the best of which in earlier years would not have received 
attention. Not only are they now devoted to this relatively poor class of wood, but 
with the pine take the poplar—as it is called locally now—jack pine, balsam and some 
of the hardwoods. This change in methods has operated to prolong the life of the 
northern pine plants and, at the same time, to lower the average value of the product 
and to make the question of disposing of the low grade product one of vital concern 
to manufacturers. This prolongation of the life of the industry is ample refutation 


‘of the cry raised by the alarmists who would have the country believe that the lumber 


resources have been exhausted. This country has never suffered from a lumber famine 
and nothing in the present situation could serve as an indication that it will—at any 
rate, not for the next thirty or forty years. 

The statistical report presented by the secretary shows the northern pine operators 
to have handled a heavy year’s business and to be in shape now to supply practically 
anything that may be called for. 





ALL branches of the lumber trade have troubles it, theoretically, at least, 
is the province of ethical reciprocity to alleviate jointly by any attainable 
means. 


A QUESTION FOR ASSOCIATION DISCUSSION. 


The annual address of President Finkbine, of the Northwestern Lumbermen’s 
Association, contained a paragraph that should ring in the ears of every retail 
lumberman of the country. It reads: 

‘¢One word on the question of terms of sale—not the terms between the manu 
facturers and ourselves, but between ourselves and the parties to whom we sell. In 
these days of modern merchandising, in this strict commercial age, we retail lumber- 
men show less ‘nerve of steel’ and ‘iron in our blood’ than any other line of business 
in the matter of our terms of sale. As a matter of fact, we have no terms of sale, 
and as proof of that statement, see the long list of open accounts on your ledgers, 
many of them almost old enough to vote. Don’t you think it is high time we were 
standing more erect on our rights and insisting on a day of payment nearer the 
day of sale? And, gentlemen, the time to fix the day of payment is the day and 
hour the sale is made. In that way—and that way only—shall we free ourselves from 
our large outstandings.’’ 

A consideration of the question of collections has been wofully neglected in the 
association meetings. Following an address on the subject of collections by a member 
of the editorial staff of the AMERICAN LUMBERMAN at a meeting of the local asso- 
eiation covering southern Michigan and northern Indiana, held in South Bend, the 
sentiments expressed were warmly seconded by President Holmes, of the Michigan 
association, who urged that some action be taken by the members of the association 
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as to terms of payment. With this exception, it is not recalled that any member of 
an association has ever suggested in open meeting that any action be taken along 
this line. 


There is certainly need of improvement in the matter of collections. It is con- 
servatively estimated that the average yard has outstanding accounts the year round 
of $4,000 which ought to have been collected, and, applying these figures to the retail 
business of the country at large and assuming that there are 25,000 yards, it follows 
that the dealers have book accounts of $100,000,000 which they should have in hand; 
and provided they were obliged to borrow this amount from the banks they would pay at 
least $6,000,000 interest, as, to take the country over, they could not borrow at less 
than 6 percent. 

While in the association meetings there has been a willingness to discuss those 
questions which had a bearing on the retail business as a whole, there has not been 
a disposition on the part of the dealers ta talk about their individual business, except 
incidentally. This, it is thought by many, has been a mistake, as the experiences of 
one might be of benefit to others. 

President Finkbine may very aptly raise this question, as the line yard company— 
the Wisconsin Company—of which he is the head, understands the importance of 
prompt collecting and acts accordingly. Few concerns on the coming of a new year 
have a smaller amount in open accounts than has this one. 


REDWOOOD SHIPMENTS. 


Total shipments of redwood from the producing fields in California to market 
centers during 1909 amounted to 402,519,307 feet, against 356,549,880 feet in 1908. 
Thus there was a gain in shipments last year over those of the preceding year to the 
amount of 55,969,427 feet. 

The following comparative tables show shipments in December in 1908 and 1909, 
with destinations of product, domestic and foreign: 








1909. 1908. 

Bay of San Francisco........... Racdis S006 SS Obes mie 6h SURO 23,274,300 25,905,147 
SUSIE II Hc 8 we 'n.c 3:6 00 40.5.05 bs 9g bw ee 5 96 wih Sie bbe 10,726,734 7,625,232 
One GE ino ao Bina 56555 4800404048 05065 0d 40% eee > 68,711 
Mexico and Central America. .... 2c ccccvccccccccscecsccce ae ——~—Cs«CCO ww ww’ 
COU SE 56.5.5 565 65 cick 0s whe swe cee cb esalasineceed Voss bebasiane 1,026,829 
Australia G20 OCIeRtAl POTS. 2... 2 6cccsccsceccssccrccredeses 4,152,535 116,781 
United States Atlantic ports, Europe and Africa............ ee veaenmeiare 

BES ons. 6 kaibing okt be dee Rea k Res ek ace ae wee 40,735,775 34,742,700 


The subjoined table shows shipments for sixteen years, and destinations, domestic 
and foreign: 

A striking feature of shipments in 1909 was the increase to southern Califorma 
over the amount of redwood that went to that part of the country in 1908. In the 
last named year was shipped to that general destination 74,454,375 feet of redwood 
lumber; in 1909 the amount going in that direction was 108,372,342 feet, showing 
an increase of 33,917,967 feet over shipments to southern California in 1909 compared 
to 1908. 

It is also worthy of observation that in neither 1908 nor 1909 was there as much 
redwood lumber shipped to the Bay of San Francisco as in 1907. This probably 
can be aceounted for by the large amount of lumber required in the last named 
year in the rapid upbuilding of San Francisco, while lumber for that purpose may 
have been less pressingly required after that year, especially for residential building 
and that of temporary structures. It is noticeable, however, that shipments to the 
Bay of San Francisco made a notable gain in 1909 over those of 1908. 

Another special feature of the redwood movement is the manner in which redwood 
shipments to Oregon and Washington have fluctuated within the sixteen years covered 
hy the statistics. ‘The smallest total going to those states in any one of the sixteen 
vears* was in 1896, namely, 56,597 feet. The largest total was in 1903, namely, 
4,875,372 feet. Last year the amount was 770,144 feet. 

There has been a notable increase of shipments to Mexico and Central America 
within the last eight years—in the more recent years, doubtless, on account of the 
Panama canal construction. In 1898 there was but 501,913 feet shipped to Mexico 
und Central America; in 1909, 10,607,016 feet was shipped to those destinations. 

There was a distinct falling off in shipments to South America in 1909 as com- 

pared to 1908, the comparison having been 16,875,046 feet in 1908 and 5,809,303 
feet in 1909. 

Hawaiian shipments in the last sixteen years have varied between 2,430,793 feet 
in 1894 and 5,740,270 feet in 1909. The highest point in the Hawaiian redwood 
tvade was reached in 1901, in which year 9,473,923 feet went to those islands, and the 
amount the year before was but slightly less. 

An especial development of the Australian and oriental redwood trade has taken 
place in the last ten years. In 1894 the amount going to that part of the globe was 
int 1,950,025 feet. It rose to 13,196,976 .feet in 1900, and reached 24,430,579 feet 
in 1909. 

It will be observed that there is a striking oscillation in the European and African 
redwood trade, swinging through the scale from 910,495 feet in 1901 to 9,586,135 
feet in 1903. 

There is but one entry in the table under shipments to Atlantic coast ports, and 
that was in 1905—a single cargo that went to New York. 

The largest total of redwood shipments was that in 1907, attaining the consider- 
ble amount of 437,514,653 feet. The years 1906 and 1909 were-the nearer 
approaches to 1907 in amount of redwood shipments. 


STATEMENT OF ae oy FOR SIXTEEN YEARS. 


REGULATION OF FIRE INSURANCE RATES. 


The basis of hazard in the experiences of life insurance companies is understood 
to be, at all times and under any given condition, actuarially a perfectly defined 
quantity. Why the same process might not be made at least approximately avail- 
able to a similar end in the business of fire insurance is an interesting question, the 
importance of a definite answer to which is undergoing constantly increasing pro- 
portions. In some sections of the country where losses have actually or artificially 
been abnormally high, and thereby been made an alleged basis of arbitrarily 
increased premium rates, there is talk of legislation providing for the classification 
of risks in particular and supervision of the business of fire insurancé by states in 
general. Naturally enough, the professional underwriters deny the right of the 
states to exercise any such power. To what extent this denial may be justified 
on legal rather than merely selfish grounds involves questions hardly within the 
province of the laity to pass upon conclusively. If insurance companies like rail- 
road companies can constructively be classed as semipublic institutions, deriving their 
powers from the state, they in that event might be adjudged legally subject to 
state supervision. But that is the question. The superintendent of insurance for 
New York recently submitted a report to the legislature of that state, in which he 
discusses this branch of the subject and among other things says this: 

‘*Agitation in some of the middle western and southern states suggests that 
ultimately the people will demand supervision of rates charged by fire insurance 
companies. Differences in the quality of risks even in limited territories, to say 
nothing of well known differenccs in fire protection from city to city, would seem 
to require that the making of rates should, for a time at least, be in the hands of 
organizations with specially equipped facilities for ascertaining the particular hazard 
in different localities and the hazard of individual risks in such localities. It is 
inadvisable, however, that the state should at this time attempt more than an 
investigation of the basis upon which rates are made, the methods which are applied 
in determining and maintaining the same, and the functions of the various boards, 
local and otherwise, in their relation to the making of rates. Such investigation 
should also include the collection of statistics and data which have bearing in any 
particular on the question of rates. If it should appear, after the department is in 
possession of statistics of the character above referred to, that discriminations in 
favor of localities, arbitrary raising of rates in general by fixed percentages, or the 
maintenance of such rates by secret agreements in violation of law, are existing 
abuses, then the necessity for governmental supervision of the rate making power 
would be apparent, and such supervision must follow. 

‘*Tf the legislature considers it desirable that an investigation of the question 
should be made, it is respectfully suggested that a bureau be created within the 
department to investigate and classify the rates charged by fire insurance companies 
and the business of the various rate making boards and bureaus, with ample authority 
to collect and collate all data relating thereto.’’ 

In this connection it is much too notoriously a fact that gross carelessness and 
the loosest of methods characterize the machinery for ascertaining and distinctly 
classifying the character and extent of hazard for which rates are fixed or unfixed 
by local underwriting associations. In the absence of close inspection and a thorough 
understanding of the value of carrying a particular risk, there is always a tempta- 
tion to magnify the load and, to guard against excessive hazard, to exact similarly 
excessive rates. The result of this formula is seen in Illinois, where, according to 
one authority, ‘‘It is admitted by representatives of the fire insurance business that 
discrimination does exist, and the following statistics for the state show that it is 
serious enough to warrant state supervision: 
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‘¢The normal loss ratio is 55 percent; $49,000,000 of fire losses is 55 percent of 
$90,000,000 of premium, so that there is an excess charge of about $19,000,000.’’ 

Other tabulated data show that premiums and losses in Chicago and in the state 
outside for a 5-year period amounted to a ratio of 53 percent in the one case and 
only 40 percent in the other. ‘‘With $3,000,000 less losses,’’ says the bulletin, 
“‘than Chicago, the state outside has paid $10,000,000 more premiums.’’ The bul- 
letin, under the head of ‘‘The Remedy,’’ concludes as follows: 

‘*Let us first see how this discrimination arose. About forty different schedules 
have been applied to the state outside of Chicago, but not one is based upon classi- 
fied statistics, for neither state nor company has kept such information arranged 
so as to show what the basis or charge or credit should be. Each of these items has 
been fixed arbitrarily. Clearly, then, classification by the state is the remedy. The 
state has the power to make this classification. How shall it be done to be of 
material benefit ?’’ 

That any classification of risks, to be a basis of premium charge and at once 
safe and remunerative, must be determined by intelligent survey, subject to a system 
of close inspection, has been sufficiently demonstrated by the experience of the lumber 
interinsurance associations. By. the formula pursued in these cases fire losses have 
been minimized to the last attainable degree, while the actual cost has, equally of 
course, proved largely nominal. The owners of lumber and allied risks would 
obviously be justified in demanding that the old line companies apply a similar 
formula and thereby be able to reduce their premium rates without seriously impair- 
ing their net earnings. 
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* Includes one cargo shipped to New York. + One cargo shipped to New York. 
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CHICAGO CONTINGENT OF THE WHOLESALE TRADE. 


Lumber moves from tree to trade through well defined channels. Those identified 
with carrying on the lumber business can be divided into three classes: Producers, 
and wholesale and retail dealers. At one time in the development of the lumber 
industry the line of demarcation between producer and wholesale dealer was more 
sharply drawn than at present. At this time the production of lumber and its dis- 
tribution in a wholesale way is carried on by different departments of the same 
institutions, the sales agent being in reality the wholesale dealer and conducting 
his part of the business on a salary basis instead of taking as his compensation the 
margin between the purchase and sale prices, 

Those institutions which combine the functions of manufacturing and distributing 
are relatively few in number, as compared with the vast army of small producers, 
whose output necessarily must move into consumption through the efforts of disasso- 
ciated sales concerns, 

Statistics of the lumber industry of the United States showed in 1908 reports 
from 31,231 mills. Of this number probably more than 20 percent had a product 
sufficiently large to maintain a sales department. Possibly 20 percent of the mills 
produced more than 50 percent of the lumber supply, leaving a very large quantity 
to be handled by the wholesale and jobbing interests of the country. 

It is well to bear the foregoing facts in mind when considering the status of the 
wholesale trade. It is difficult to find any real commercial difference between the 
sales department of some big manufacturing institution and that conducted by an 
independent wholesale lumber dealer. In the first case, the company is concerned 
in the production of lumber at the lowest possible cost and its sale at the highest 
figure obtainable. The wholesale dealer who buys the output of certain mills natur- 
ally desires to secure the lumber on as advantageous terms as possible and to sell 
for all it will bring. 

The wholesale lumber interests of Chicago have been welded together by the work 
of the Chicago Wholesale Lumber Dealers’ Association, which this week closed its 
third year of a very successful career. This organization has evolved very high 
ideals as to the proper conduct of the business of those identified with it, and these 
have been formulated in a definite manner and put into practice. 

The members of the Chicago Wholesale Lumber Dealers’ Association have pro- 
tested against the indiscriminate circulation of concession sheets relating to stocks 
which manufacturers desire to move. This is a reaffirmation of the old protest 
against sending out a thousand circulars offering 10, 25, 50 or even 100 carloads of 
lumber at reduced prices, it being pointed out that such wide dissemination of con- 
cessions has a decided bearing on market values. : 

The Chicago Wholesale Lumber Dealers’ Association is composed of individuals, 
firms and companies of repute and responsibility, who claim they have as much 
interest in the maintenance of stable values as have manufacturers. Individually 
and collectively the members of this organization have protested against the practice 
of considering Chicago as a dumping ground for the surplus lumber product of the 
country, and point to the demoralization of values, which is the natural and logical 
outcome. It might be well for certain manufacturing interests in different parts 
of the country to give this idea consideration in the future. 
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COMMENTING on the situation in the Southeast, a writer, who has made a 
tour of the district, reports that conditions are more favorable now than 
for a long time, and producers are inclined to hold for better values. A 
meeting of the Georgia-Florida Saw Mill Association will be held in Jack- 
sonville February 1, and it is expected that much important information 
relative to trade conditions will be brought out at that gathering. 





COST OF BURNING SLASHINGS. 


At the late annual meeting of the Northern Pine Manufacturers’ Association, at 
Minneapolis, J. E. Rhoades, former secretary of the Association, now connected, in 
an assistant capacity, with the Weyerhaeuser interests, read an admirable paper on 
the burning of slashings in logging operations. 

As is well known, there is a law in Minnesota requiring the burning of such debris 
as a safeguard against forest fires. A law was introduced in the Wisconsin legisla- 
ture a year ago to effect a like purpose, but by request of the lumbermen of that 
state the matter was deferred until further experience could be had with the measure 
in other states. It was claimed that conditions in Wisconsin were very different 
from those in Minnesota, on account of the admixture of hardwoods in the forest 
growth, which would make the burning of slashings about impossible on account of 
injury to the standing hardwood timber. 

On October 20 the committee on forestry of the Wisconsin legislature visited the 
Cass Lake Indian reservation, in Minnesota, for the purpose of inspecting the burning 
of slashings there, as bearing on conditions in Wisconsin. 

The results as developed were as follows: 

In one case a large lumber company made a contract for the piling and burning 
of its slashings at the rate of 18 cents per thousand feet of logs. The company 
found that it eould do the work cheaper, and did so at 15 to 30 cents a thousand. 
The timber was white and norway pine. 

Another company had burned slashings on its private holdings at 15 to 50 cents 
a thousand logs cut. The variation depended, on the amount of hardwood that it 
was necessary to cut in making roads. 

Another testified that the piling and burning could be done at 18 to 25 cents a 
thousand of logs. Still another operator had burned slashings at 50 cents a thousand. 

In the Minnesota national forest, half white pine and half norway, the burning 
of slashings costs nothing because it clears the ground and makes it easier to skid 
logs. On this tract 5,000,000 feet of logs were put in last winter at a cost of 22 
cents a thousand. 

An operator on the Cass Lake reservation burned the slashings as he cut the timber, 
figuring the cost at 20 cents a thousand. ‘In a rough winter the cost would be 35 
cents a thousand. Burning the brush prevented forest fires and made skidding 
easier. 

One contractor testified that at Cass Lake he burned slashings at a cost of 17 
cents a thousand. He said he would take a contract to burn slashings at the rate 





of 25 cents a thousand feet of logs cut, and would burn heavy hardwood slashings 
at 50 cents a thousand feet of logs. 

General C. C. Andrews, Forest Commissioner of Minnesota, said that after the 
law compelling the burning of slashings in Minnesota went into effect and the next 
season opened for logging, before any amount of snow fell, many loggers reported 
that the disposal of the slashings would prove to their advantage, because it made 
much easier skidding. In some localities it was found that the slash could be burned 
for 18 to 20 cents a thousand feet of logs cut. As the season advanced and the 
snow became deep the cost of burning increased to a point deemed prohibitive in 
some localities. 

In General Andrews’ opinion it will be necessary to give loggers considerable 
latitude in the application of the law, because conditions vary so greatly in different 
localities and different times of the year. The element of necessary protection 
varies much in different places. When timber is cut near a village or thick settle- 
ment the necessity of preventing forest fires becomes imperative. The amount of 
virgin timber tributary to operations also enters into the consideration. There are 
also so many difficulties connected with obeying the law that they should be given 
due consideration in administering it, so as to avoid oppression and wrong to the 
timber interests and the people engaged in lumbering. 

The prevention of forest fires is one of the more important connected with the 
value of timber holdings and the perpetuation of the forest. The safety of property 
and life in timber sections are also to be seriously considered. If some feasible 
method can be devised to burn slashings without prohibitive cost it will be a great 
boon to timber holders and settlers on cut over lands. It seeems as if the costs of 
burning, with the good results deducted from the cost, should be sufficient to induce 
any timber owner to adopt the policy of burning slashings. 





AND now comes the weather man, who boldly declares that forests haven’t 
nothing to do with rainfall. 





THE CORPORATION TAX. 


The corporation tax law enacted by the last Congress has been welcomed by no 
class except that unaffected by it. It, however, has been an object of protest from 
not only certain class but economic and legal standpoints. By those best capable 
of understanding the animus of the act it is regarded as having been a make- 
shift largely for distracting political purposes. It served in some part the 
purpose of placating the then prevailing popular clamor for an income tax law. The 
principle of taxing incomes, twice passed upon by the federal Supreme Court, has 
been respectively sustained and held to be unconstitutional. In the first instance, 
the tax was essentially a ‘‘ military necessity,’’ and, like certain other war measures, 
found favor with the Supreme Court as such rather than with strict regard to 
questions of constitutional law. In 1894, when the country stood in no need of 
extraordinary revenues, the income tax of that period was held to be unconstitutional 
because imposing a direct tax to be apportioned among the states according te 
population. The majority opinion held in that proceeding that a tax apon the 
increment derived from real estate was a direct tax and, therefore, unconstitutional. 

Eminent legal authorities have not hesitated to predict the nullification of the 
corporation tax law of 1909, also on constitutional grounds. The test undoubtedly 
will follow in due course. The particular phases of the statute most notably inter- 
esting to lumber manufacturers especially pertain to questions of how returns under 
it shall be written. With respect to certain instructions regarding basic items there 
is room for little or no misinterpretation. The formula regulating deductions from 
gross figures is in a general way also simple enough. Apart from the $5,000 clause 
—itself an unequal exemption and in that sense invalid—the question of deductions 
most interesting to manufacturing lumbermen relates to the value of raw material 
as an element of the cost of production. Returns must be .made to local collectors 
of internal revenue, and the value of standing timber constituting the raw material 
may, of course, be deducted. 

A vital question arising here is best expressed in this way: Is the corporation in 
its return permitted to deduct not only the cost of operating its mill, or mills, and 
other necessary expenses but the actual present value of the timber manufactured 
into lumber also? A legal opinion lately obtained from an eminent lawyer, the 
exact terms of which are known to the AMERICAN LUMBERMAN, answers this ques- 
tion affirmatively and the corporate client in the case is distinctly advised, in 
making its return, to deduct the full present exchangeable value of the timber 
manufactured, including the cost of its delivery to the mill. 

In those cases where timber from any cause has been carried on the books of the 
mill at an arbitrary valuation less than ite true value it also is advised that the 
company should declare in a footnote the present value at which it has actually 
been deducted. 

The meaning of ‘‘income,’’ as variously laid down judicially, defines the former as 
substantially synonymous with the word profit. In one particular case cited the 
court held this way: ‘‘Income has been defined as the gain which accrues from 
property, labor and business; the balance of gain over loss in the fiscal year or 
other period of computation; that which property or a business earns, remaining 
intact.’? In other case it was defined as ‘‘The ultimate profit representing the 
year’s taxable income.’’ 

The particular feature of the opinion under review of first importance to the 
millman is, of course, that by which he is warranted in deducting the full present 
value of the timber regardless of what it may have cost. This is a principle that 
here, as well as on general principles, holds good, because the timber cut into lumber 
is worth to the owner all that it at the time would sell for, regardless alike of cost 
or past or present bookkeeping valuations. The opinion is accordingly not only of 
surpassing importance but, it is believed, one entirely warranted by the logic as well 
as law of the matter. 

In a general way another side, or, at least, another phase of this general subject was 
brought out by the executive council of the Bankers’ Association of Dlinois in session 
in Chicago Wednesday last. It was not the AMERICAN LUMBERMAN’S idea to advise 
against paying the tax, but, principally, to lay stress on the question of deductions 
as above stated. As to the status of the law now and the most advisable course to 
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pursue under it, the attorney.of the Bankers’ association filed an opinion in part as 
follows: 

Unless the Supreme Court of the United States determines the constitutionality of 
the act before June 30, corporations will be in a dilemma with reference to the pay- 
ment of the amounts that will be severally assessed against them. If the act providing 
for the tax is constitutional and payment is not made on or before June 30, a penalty 
of 5 percent of the amount of the tax will be added, together with an additional 
penalty of 1 percent of the amount of -the tax for each month that it remains unpaid. 

On the other hand, even if the act is void because unconstitutional and payment 
is made under circumstances that do not amount to actual coercion by the collector 
or his deputy, then no recovery can be had from the government, for it is the estab- 
lished law that a void tax voluntarily paid can not be recovered. 

In order that a corporation may put itself in a position to recover the amount paid 
it must wait until the collector actually coerces the payment, either by a levy upon the 
personal property of the corporation or by a threat of immediate levy. 

Of course the government may voluntarily return any tax collected under this act, 
if the Supreme Court declares it void, but unless the precautions above indicated are 
taken, you will have to rely upon the grace of the government, rather than any legal 
right. 

‘*If you fail to pay the tax,’’ the attorney also submitted, ‘‘and the law should 
be upheld, you will be liable to heavy penalty. If you voluntarily pay the tax, you 
can not recover it, even’ though the law should be held invalid. Your only safe course 
is to wait for actual coercion by the government agents, and then pay the tax under 
a written protest. A protested payment will do you no good unless you have been 
eoerced.’’? This counsel should be welcomed as information of undoubtedly great 
value to all corporations subject to taxation under the corporation tax law. 





SCIENTISTS AND THE FORESTRY ENTHUSIASTS. 


The scientists who run the Weather Bureau, on the one hand, and the forest con- 
servators, on the other, seem to have come to the parting of the ways. Their doc- 
trines concerning the forest covers on the altitudes where the streams take their rise 
have reached a sharp disagreement, the result of which threatens to militate against 
that codperation which is desirable in the effort to establish a policy of public and 
government action toward forest management and perpetuation. This conclusion is 
evident from recent occurrences that have disclosed and emphasized radical differ- 
ences of view regarding forest cover in its influence on water sources, control and 
conservation. 

Willis L. Moore, chief of the Weather Bureau, in his annual report to Secretary 
Wilson, of the Department of Agriculture, clearly and strongly laid down his con- 
clusion that any marked climatic changes that may have occurred in the past have 
been universal and not local, and are appreciable only when measured in geological 
periods. Evidence is strong, said Mr. Moore, that the cutting away of forests has 
had nothing to do with creating or augmenting drouths. He further holds that pre- 
cipitation controls forestation, but forestation has little or no effect on precipitation. 

From such fundamental declarations he proceeded to formulate an argument in 
opposition to the popular belief, or notion, that the forests have no influence on 
climatic conditions, the partial text of which can be read from a letter which appears 
in this issue of the AMERICAN LUMBERMAN. 

Professor Moore declares that the run-off of the rivers is not materially affected 
by any other factor than the precipitation, except that the forest, by facilitating 
evaporation, and entirely restraining small or moderate rainfall during dry weather, 
may slightly intensify low water conditions. The high waters, he says, are not lower 
than formerly; and then comes the noteworthy statement that, ‘‘in fact, there 
appears to be a tendency in late years toward a better low water flow in summer,’’ 
and that ‘‘floods are not of greater frequency and of longer duration than 
formerly.’’ 

Professor Moore, recognizing that much has been written on the effect of forests 
on water origin and conservation of streams and the control of the stage and flow 
by a wise management of the forests, but finds little participation in the discussion 
has come from meteorologists, or those in the public service who have for years been 
engaged in the measurement of precipitation, evidently thinks the time has come 
for that class of investigators to speak forth their scientifically exact knowledge. 

In expressing the foregoing views he would not be understood as antagonizing the 
cause of forestry. Rather, he says, there are so many reasons why forests should be 
protected by the states and the nation, and economically conserved in the interests 
of the whole people, that it is doing an injury to the good cause to attempt to bring 
o its support the false reasoning and mistaken conclusions of enthusiasts, no matter 
ow well meaning they may be or how devoted to high purposes. 

This report was taken up in the meeting of the American Forestry Association at 
Washington, and aroused strenuous opposition, resulting in the adoption of a reso- 
lution to the effect that the protection of the watersheds of the country by compact 
ree growths, whereby an equable flow of springs and streams may be secured, is 
coequal in importance with the production of necessary forest products, and that the 
theory (%) that little or no beneficial effects are shown in the flow of springs and 
streams from the presence of forest growth is opposed to well known facts through- 
cut the world; and that the error of such a claim would, if carried to a logical 
conclusion, lead not only to a total destruction of existing forests but would prevent 
the production of forests for the future. 

Thus the issue is clearly drawn between the forestry association and the meteorolo- 
sists of the Weather Bureau. Each is accused by the other of merely theorizing. 
But candor seems to compel the admission that the meteorologists, since they are 
doing more than to theorize, but rather are seeking to arrive at positive results by 
Scientific experimentation, it is hardly compatible with fairness to charge Chief 
Moore with building up an hypothesis on insufficient data. If there is any honesty 
to be found anywhere in this world of subterfuge and sophistry we must look to 
exact science for it. 

In taking this view of the matter it is not intended to bar the tenable arguments 
of the Forestry association. It also can cite facts which seem to prove its position. 
It is a matter of common observation by the ‘‘oldest inhabitants’’ that streams 
that onee were protected by a dense forest growth, affording facilities for a rude 
navigation and power to drive grist and saw mills and small factories, after the 
woods had been cut away dwindled to mere brooks, sometimes dry runs, some even 
disappearing entirely and for good. What have the meteorologists to say about such 
practical knowledge? : 


THE GREAT SOUTHWEST. 


While the great Northwest and its. vast resources and possibilities are being 
exploited with an energy and enthusiasm equal to anything that was witnessed in 
the development of the middle West, evidences are accumulating that the great 
Southwest is making headway that eventually will parallel what is and will be accom- 
plished in the more northerly section of development. 

Holland, in one of his late articles in the Wall Street Journal, stated that the late 
Mr. Harriman used to echo the opinion expressed by C. P. Huntington, that the vast 
region somewhat indefinitely known as the Southwest ultimately was to become not 
only the great garden spot of the United States but, as well, one of the greater 
theaters of industry in the country. It was also to become the region of the most 
compact and farreaching railway construction and operation in America, according 
to the conviction of both the railway magnates mentioned. A like view was enter- 
tained by President Stilwell when he planned a railroad to extend from Kansas City 
to the Pacific coast in Mexico. 

B. F. Yoakum, of the St. Louis & San Francisco railroad, recently said that the 
Southwest contains inconceivably great possibilities, and to have a share in the 
development of that section is his ambition. President E. P. Ripley, of the Atchison, 
Topeka & Santa Fe system, lately intimated that with favorable political and money 
market conditions his system of railways will be so perfected in the Southwest 
that a map will show the striation of lines throughout that section of the country as 
complete as that so strikingly displayed by the system in Kansas, Oklahoma and 
eastern Colorado. 

With this prospect it is concluded that there should come in the great Southwest 
an appreciation of land values comparable to that which occurred in the older prairie 
states, and Mr. Ripley instanced the increase of land values in Iowa, in one case, 
from $1.25 an acre to $100 an acre within fifty years. But this qualifying comment 
should be made on the difference between Iowa and a large percentage of the area 
in the Southwest: Iowa is mostly a prairie state, the vastly larger portion of which 
is smooth and arable land, very fertile and susceptible of easy cultivation, with a 
rainfall sufficient to grow and mature all the cereal and vegetable crops indigenous 
to the latitude; while much of the area in the greater Southwest is either moun- 
tainous or arid or semiarid. Yet, with this difference to be taken into account, 
undoubtedly the potential wealth contained in the natural resources of the Southwest 
is inconceivable in variety and immensity, and is bound to be developed to a 
marvelous extent. Knowing, from thorough investigation, what the wealth-producing 
resources of the region are, the promoters of the great railway systems, the lines 
of which already touch the Pacific, forecast the traffic possibilities which would 
result from the penetration by their lines of every valley, mountain mining and 
timber district and every stock range in the entire territory. It is an established 
doctrine with railway men that no trunk line can be developed to its highest earning 
capacity without an elaborate system of feeders. *It is the policy of all managers 
of great railroads to build feeder roads as rapidly as they can be financed. 

It also can be said of a large relative area of the Southwest that it is good 
agricultural land, much of it equal in fertility to that of the older prairie states. 
Oklahoma and Texas constitute a vast empire adapted to the production of the crops 
of the North and South, including that great staple, cotton. Texas alone is an 
empire. It is becoming the seat of several of the more important cities of the 
country, which are growing at a rate and with that high order of building and 
municipal improvement characteristic of northern cities and the recent urban develop 
ment in the older South. There was a striking example of the rapid growth of a 
Texan city displayed in a statement in last week’s issue of the AMERICAN LUMBER 
MAN. A veritable building boom is on at Houston, Tex., that next season will involve 
a large expenditure. A county courthouse is to be erected at a cost of $450,000; a 
federal building, to cost an equal sum; trackage for the Houston Belt Terminal 
Company, $1,000,000; freight terminals on the Houston ship channel of the Inter- 
national & Great Northern railway, $100,000; addition to the National Biscuit 
Company’s plant, $200,000; a national bank building, $150,000; several business 
structures, to cost from $75,000 to $150,000 each, and an auditorium, $350,000. 
Such building enterprises as these indicate great progress in a city outside the 
metropolitan class. Galveston has become one of the greater seaports of the United 
States, and its concrete sea wall ranks wiih the ancient seven wonders of the world. 
Dallas, Fort Worth and other Texas cities are evidences of the greatness of that 
commonwealth. 


One of the railway magnates lately said that Texas needs 6,000 miles of new lines, 
and doubtless they eventually will be built. Such a needed transportation develop- 
ment, added to the extensive mileage already in that state, goes to show that the 
exploitation of the resources of Texas has but begun. When we contemplate the vast 
area beyond the Rio Grand del Norte, Arizona and New Mexico, the undeveloped 
parts of Colorado, Utah, Nevada and southeastern California, there must be a heavy 
draft on one’s imagination to comprehend it all. 


Irrigation will convert millions of acres of arid lands into productive areas. 
Immense mineral possibilities will be developed through the aid of coming trans- 
portation facilities. There will arise numerous cities that will rank with those of 
the older sections of the country. It is not to be wondered at, then, that the rail- 
way magnates, whose systems are reaching out to grasp the potential traffic of the 
great Southwest, are enthusiastic about the future of that section of the country. 

In this forecast of the railroad promoters the lumber interests can share. The 
Southwest will be a great field for lumber distribution. Here the yellow pine of the 
South and the fir, cedar, spruce, hemlock, redwood and -pine of the Pacific states will 
meet in competition. The trade of San Pedro, Los Angeles and San Diego is 
already reaching into Arizona and New Mexico, and will grow with the passage of 
years. The time is not far distant when much of the north coast and northern Cali- 
fornia lumber product will be disposed of in the great southwestern country. The 
mere railroad building will call for large amounts of forest product. 


When one reflects on the coming demand for lumber in the developing Southwest 
and Northwest, added to that of the older states, he must conclude that not many 
years hence the manufacturers of west coast lumber and southern pine will be in a 
position like that of the hardwood producers at present; they will be constantly sold 
up to the limit and the market constantly will be in favor of the seller. 
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GENERAL REVIEW OF CURRENT LUMBER TRADE 








The lumber trade as a whole is showing more strength and activity than is usual 
in midwinter, and this in spite of the generally unfavorable weather. A feeling of 
confidence in the volume of the year’s business and the prices that will prevail for 
forest and mill products obtains in all departments of manufacturing and trade. 
At this season of the year it is natural for lumber producers to look for higher 
prices and determine their actions for the realization of that result. On the contrary, 
the retail dealers are naturally disposed to treat the attitude of the manufacturers 
as more or less an assumption, or what sporting men would call a ‘‘bluff,’’ as a 
means of preventing possible weakness in the market at the outset of the year, and 
an inducement for the retailers to stock up before advances shall occur. This attitude 
on the part of the mill concerns and the wholesalers, and the usual response of the 
retailers, are now characteristic of the market. There is a degree of holding aloof 
on the part of retailers, who do not seem to be much alarmed at the threat of higher 
prices. Of late years the playing of this waiting game perhaps has been more 
possible on the part of the retail dealers because they have such a variety of sources 
from which to draw supplies of all kinds of lumber. Never before in the history of 
the lumber trade were so many kinds of lumber brought into competition throughout 
the interior of the country and along its maritime sections as in recent time. Trans- 
continental railroads, elaborate systems of southern roads, and steam carrying vessels 
along our entire coast lines assure accessibility of all the markets and all the varieties 
of lumber to the demands of trade. This condition renders it impossible to start and 
carry to a successful conclusion any irresistible bull movement in respect to a particu- 
lar kind of lumber. Manufacturers must depend on the law of supply and demand 
shaping their market operations. The closer they study the actual state of con- 
sumptive requirement and the competitive features of the supply the better able will 
they be to make prices that will secure a free movement of product. 

* * * 

This winter, it must be admitted, conditions apparently are favorable to the manu- 
facturers of lumber. After the turning of the tide last year there was a remarkable 
increase of demand for consumption, though not enough to enhance prices greatly, 
except in the hardwoods. Cypress made a distinct gain toward the year’s end. 
Southern pine, except in respect to car and railroad stuff, failed to respond in prices 
to the increase of requirement. This largely was because the general retail trade 
found that there continued to be more than enough yellow pine, hemlock, spruce, 
fir, cedar, larch and other common building woods to maintain stocks, and the lumber 
was sold at prices that made it easy to pick up bargains. In such conditions retailers 
always are satisfied with keeping up assortments. But the mill operators always 
desire such an active demand for yard stocks as will enable them to hold prices firm 
and advance them wherever possible. Such an opportunity they did not get last year. 
At the outset of this year they thought that conditions were ripe for an advance 
of prices. There had been a good demand during the last four months of the 
previous year. The call for special stuff for the car builders, the railroads and for 
structural material in the cities and industrial centers had kept the mills running, 
though curtailment to some degree had been practiced in the southern pine districts. 
3ut the prospect was so good that it stiffened the backbones of the millmen, and 
they resolved that prices must go up at the opening of the new year. There was 
some reason for this resolution. Slow and careful buying by the retail trade had 
reduced stocks in that branch of the business. In order to be ready for the spring 
trade there should be a liberal stocking up, and it should begin soon after the new 
year had opened. Prices had been advanced on car stuff and railroad timber; why 
not on yard stock? This view of the situation was industriously disseminated, and 
it is still being pushed to the front, not only in respect to southern pine, including 
North Carolina pine, but in regard to western coast and Inland Empire product. 
So far, however, the retailers seem to have treated this propaganda merely in an 
observant way, waiting to see how it should result. They may wait too long. It is 
noticeable that the manufacturers also are in a waiting mood to a degree, inasmuch 
as they are not inclined to load themselves with orders at prices that they must 
accept in the present state of the market. They believe that when the spring trade 
shall get under full headway such will be the rush of requirement that prices can 
be raised with comparative ease. But, of course, the result will depend upon condi- 
tions of weather and other happenings that now can not be foreseen. 


* * * 


While each side of the trade is thus to a degree standing off and looking for 
signs from the other, a considerable demand and movement and many inquiries 
show an interest in stocks. Reports from nearly all the markets indicate a fairly 
good winter movement of both special cuts and assorted stocks. The demand from 
the cities and industrial centers promises to be large throughout the year, judging 
by the inquiries and estimates that are abroad, and the considerable number and 
size of the orders that have been received by wholesalers and at the mills. Altogether 
if the manufacturing end of the business shall not have a prosperous year those 
interested in it will be greatly disappointed, as so far they have entertained a 
lively anticipation of a good season’s trade. 


The foregoing qualifying remarks do not apply to the hardwood business. There 
seems to be nothing but satisfaction expressed in respect to this branch of the 
lumber trade. Some check to movement has been caused 

THE HARDWOODS. ?y storms and unfavorable conditions for handling and 
transporting lumber, but aside from such hindrances the 

volume of demand is about equal to that in the later months of last year. High 
grade stocks, particularly in oak and poplar, are in short supply, and it is predicted 
that prices of such lumber must go higher. The high cost of the upper grades of 
hardwoods is inducing consumers to utilize lower grades when possible, and this 
has been felt in more inquiry and larger sales of such lumber, a result nftich appre- 
ciated by the mill operators, as second common and cull lumber had shown a tendency 
to accumulate at some southern points. The industries of all sorts are showing much 
interest in the year’s output of hardwood lumber, and are looking around among 


the mills and at wholesale centers for supplies. It is understood that stocks of 
dry lumber have been seriously reduced and that the new cut will not be ready for 
shipment for weeks or months. The hunt for dry lumber for special uses continues 
to be active, with little surplus obtainable. On this account manufacturers expect 
an advance of prices on strictly dry lumber and that which can be made ready for 
shipment without too much delay. At Memphis it is said that prices show an 
upward tendency, especially for high grade stock, while the lower grades are doing 
better than formerly. More is doing in low grade lumber than at any other time 
since improvement began in the hardwood market last year. A number of large 
sales of low grade cottonwood lately have been made, and there is increased inquiry 
for No. 2 common oak. A particular feature in that market is the strength of red 
oak. In the Ohio river states prices continue firm in every department, and a rise 
of prices in the next thirty days is predicted. Wide poplar generally commands 
premium prices, and specials in high grade oak are in about a like position. The 
putting in of hardwood logs in Michigan and Wisconsin is being vigorously pushed 
under favorable weather and hauling conditions. There is a short supply of high 
grade maple flooring, which strengthens the market for the lumber that can be 
turned into that line of product. The railroads continue to buy up all the ties and 
ear oak within reach. As a whole the hardwood outlook is very encouraging. 
* * * 

At St. Louis and Kansas City a further advance of prices for yellow pine is 
cousidered probable, as expressed from the wholesalers’ viewpoint. An encouraging 
number of inquiries is arriving from country dealers. A 
feature of business in Kansas City is the demand that 
is coming from the cities in Kansas, where extensive 
building improvements have been projected or are in process of construction. A 
like observation could be made concerning many cities throughout the Southwest. 
It is admitted at St. Louis that in actual buying the railroads and car companies 
are in the lead. The call for factory timbers is also a special feature of demand. 
Inquiry is good from the implement makers and the woodworking trades. These 
demands show the breadth of yellow pine consumption, but they call for the better 
grades of lumber. To make the requirement commensurate with the entire output 
from the logs the retail trade is counted on to absorb the small dimension, boards 


SOUTHERN PINE. 


and strips of the grades rejected by buyers of special sizes and qualities. At New- 


Orleans some price advances are reported on car stock and railroad timbers. There 
is a somewhat increased movement of yard stock. Foreign demand is rated better, 
the movement to South America, especially to Argentina, being fairly active. The 
European market remains hesitating and inclined to dullness. The square timber 
business at Mobile and other Gulf ports is dull and prices are inclined to droop or 
remain stationary. Trade in eastern Florida is prosperous and tends to further 
enlargement. Stocks of Georgia pine in the eastern cities are firmly held. Reports 
from all points in the middle West are uniformly favorable to the outlook and 
present standing of the southern pine trade. 


* * * 


Kiln dried and air dried lumber prices are steady at mill and wholesale points. 
Loading is not active at Norfolk because of the difficulty of navigating the Chesa- 
peake bay and its inlets on account of ice. The visible 

NORTH CAROLINA supply of North Carolina pine is reported to be below 
PINE. the normal, and there is no prospect of accumulation 
under existing conditions. Demand is improving and prices are becoming firmer. 


* * * 


The winter movement of northern pine appears to be satisfactory. At Buffalo 
znd Tonawanda dealers say they are getting as much trade as they can reasonably 
expect at this season. The lower grades are moving’ bet- 
ter than recently. At Saginaw points pine lumber is 
held firmly, especially in the better grades. The box 
trade is in fairly good form and finishing lumber is moving well. Considerable 
lumber is arriving by rail. At Toledo movement is fair. The better qualities are 
exceptionally strong. The box grades are selling well, and the factory consumers 
are calling for white pine. At Minneapolis the retail dealers’ meeting last week 
did not result in many orders, but the retail dealers and line yard men expressed 
the opinion that the prosperity of the grain farmers surely would result in good 
trade when winter shall relax. Snow blockades have caused light shipments. At 
Chicago white pine prices are held firmly and trade is all that could be looked for 
under the severe winter conditions that have prevailed. At Hull, Canada, coarse 
white pine is selling at rather weak prices. 


* * * 


NORTHERN PINE. 


Prices of logs on Puget sound have advanced. Flooring logs are quoted at $14 
a thousand and merchantable at $10. Previous prices had been $12, $9 and, for 
No. 2, $6.50. Many mills on the western slope have 

MOUNTAIN AND been idle on account of cold weather and oe show- 
SLOPE. falls. The demand for lumber is fair, but shipments, 
including shingles, have been moving but slowly on account of snow blockades on 
the railroads. But a small proportion of the product in transit has reached destina- 
tion, a matter much complained of at interior markets. The mills generally have 
as many orders as they can take care of in the present status of transportation. 
The coastwise trade is brisk and prices are stiffening. The offshore market is 
active. | Inquiries are coming from all directions. At Portland, Ore., improvement 
is expected. Inquiries are plentiful and some large contracts have been placed. 
Demand is good for railroad ties, several large orders having recently been placed. 
The local market is quiet on account of stormy weather. Coastwise business is 
active and freights have shown a strong tendency to advance. The shingle market 
continues dull, and manufacturers complain of the high price of logs. High grade 
logs are scarce. At Spokane shop lumber is in short supply. At Kalispell, Mont., 
the manufacturers are counting on an active and large spring trade, for which they 
are ready with good stocks. 
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QUERY AND COMMENT 











Market for White Holly Wanted. 


CATLETTSBURG, Ky., Jan. 17.—Editor AMERICAN LUMBER- 
MAN: Will you please give me the address of some concern, 
either foreign or American, that uses white holly? Any 
information that you may give me will be treated as con- 
fidential and highly appreciated by me. SUBSCRIBER. 


[Anyone knowing of a demand for white holly will 
confer a favor upon the AMERICAN LUMBERMAN and the 
correspondent by sending names to this office ——EpIrTor. | 





Right of Consignee in Unloading Car. 


METROPOLIS, ILL., Jan, 22.—Editor AMERICAN LUMBERMAN ; 
Will you kindly give us any information you have*in regard 
to whether or not consignee of a car of lumber has the 
right to unload and use ail that is as ordered and reject the 
balance which is not of the length and grade specified? 

DaLy LUMBER COMPANY. 

| This is a matter on which the views of manufacturers 
and dealers differ. Retail lumbermen hold they should 
not be barred from the use of material they need simply 
because a part of the goods was not up to grade. At 
the same time, shippers protest against this idea, holding 
that their interests do not permit of the acceptance of 
all but a small part of a carload, leaving a quantity at 
some out-of-the-way point which cannot be handled to 
advantage. Of course, it is practically impossible to 
make satisfactory disposition of 500 to 3,000 feet of 
stock which some retail lumberman has rejected. Those 
who framed the code of ethics endeavored to provide for 
such a contingency, but did not legislate in a manner 
entirely satisfactory to all concerned. 

In effect, the question is an open one, with a con- 
siderable diversity of opinion held and expressed. Retail 
lumbermen claim it is not fair to insist that they accept 
whatever the lumbermen may happen to load into a car, 
and the shipper contends that it is an imposition on him 
for retail lumbermen to hold subject to his order the 
rejected material. The real difficulty lies in the seeming 


impossibility of devising a satisfactory method of settle- 
ment. The code of ethics takes cognizance of this prob- 
lem, section 14 stating: 


Except when inspection is provided for by 
association inspection bureaus, claims on grades, 
also differences regarding contracts, should be 
settled by arbitration on request of the parties 
interested. 

Whenever a case for arbitration arises, one 
referee should be appointed by the president of 
the retailers’ association in whose territory the 
claimant resides, and a second referee should 
be appointed by the manufacturers’ or the 
wholesalers’ association covering the district in 
which the shipment originated. Said referee, 
as appointed, shall have the option to appoint a 
third referee, and all referees should be ap- 
pointed with due consideration to convenience 
and expense. The expense of such arbitration 
should be paid pro rata, as the fault may ap- 
pear. 

Arbitration methods should be employed 
wherever possible in the settlement of all mat- 
ters in dispute. 

A written statement of the findings in each 
case should be made by the referees, and their 
findings should be final and copies should be 
sent to the secretaries of each of the organi- 
zations through which the referees were ap- 
pointed. 


It is the sense of the lumber trade, according to the 
statements given, in any case of dispute regarding grade 
and quality of lumber, or anything else that renders it 
inacceptable, that settlement be made as quietly and 
economically as possible. If this be the method of regu- 
lating such matters in the future, then the buyer should 
feel at liberty to accept and use the material of standard 
value and to arrange for some amicable settlement of 
whatever difference of opinion exists in regard to the 
quality of the stock. In a concrete way, however, the 
buyer has no more right to pick over a carload of lumber 
and reject the remainder, because it is not up to grade, 
than the shipper has to send ovt a lot of inferior stock.— 
EDITOR. | 





STRONG TEAM WORK ASSURED FOR YELLOW PINE’S FUTURE. 


(Concluded from Front Page.) 


braced, as a rule, naturally recognized leaders only. 
With three exceptions, now recalled, these leaders have 
come from yellow pine territory west of the Mississippi 
river, while those from the latter, in considerable part, 
have hailed from St. Louis or Kansas City. At the an- 
nual meeting adjourned at New Orleans last Wednesday 
there was an innovation—a Texan of distinction, of 
recognized eminence , was made president. John Lewis 
Thompson, of Houston, Tex., by processes that shape ends 
unknown or, at least, undefined in even his own inner 
consciousness, has attained to the headship of the 
‘*House of Thompson,’’ a house embracing a number of 
allied corporations of huge proportions, became the execu- 
tive at New Orleans on Wednesday. 

Mr. Thompson, whose sire before and various brothers 
with him were or are all lumbermen, born to the guild 
of lumbering, each in his own way but with due regard 
for each other, has acceded to the rightful eminence of 
recognized leadership. He knows the lumber business 
from not long but assiduous and intelligent study and 
experience. He has a mind above the commonplace, with 
eyes that look down when necessary but only upward 
when not. It will appear before his official life shall 
have ended that the things he did not know about par- 
liamentary usage at first he will know then. 

He is a born essayist, one prone to delve deeply and 
to bring to the surface hitherto hidden treasures of dis- 
covery. Some years ago he prepared and published or 
in some other wise delivered to his fellow manufacturers 
« pamphlet or paper on the subject of night running. 
The case made out against that now almost universally 
unpopular manner of mal-industrial practice was a char- 
acteristically original and virile as well as pungent ef- 
fort. Among other objections set up was the contention 
that married men compelled to work nights were not 
only deprived of the more natural nocturnal benefits of 
‘‘nature’s sweet restorer,’’ but the community in which 
they lived was prejudiced by any incidental failure to 
obey a certain Biblical injunction affecting the popula- 
tion of Texas. There is no record of the extent to 
which the announcement of this startling discovery af- 
fected night running, but the incident illustrates more 
clearly than anything else at the moment available how 
the pamphleteer in this case is in the habit of going to 
the vital ends of his subject. 

Biographically there already is more known about Mr. 
Thompson than anybody has taken the trouble or would 
care to read over again, much less memorize. A little 
less than thirty-five years old, he was born in the old 
family homestead a few miles from Kilgore, Tex. The 
latter place was also the site of a school with a reputa- 
tion and in which, with the exception of a year at Aus- 
tin college, he got an education which to all intents and 
purposes has been proven by events to havé been an 
ample one. His career as a practical lumberman began 


early and steadily has been in one direction only—up- 
ward. Less than two years ago the AMERICAN LUMBER- 
MAN found congenial occasion to somewhat amplify the 
annals and achievements of the ‘‘ House of Thompson’’ 
in general and of John Lewis Thompson in particular. 
The latter had become a familiar figure and attained to 
considerable active prominence in the deliberations of 
the association during recent years, so that when the vot- 
ing came on, resulting in his election, the electors knew 
what they were doing and undoubtedly chose both know- 
ingly and wisely. Those who know the new incumbent 
best will expect more from him than others, because 
more familiar with the man and his equipment and 
willingness to meet their highest hopes. 

The president’s running mate, also chosen at New 
Orleans, N. H. Clapp, jr., manager of the Southern 
Lumber Company, of Warren, Ark., is another young 
man—both having been born the same year—whose 
record has been marked by self-wrought progress and 
distinguished success. Of northern antecedents under 
peculiarly favorable and flattering auspices as a lumber- 
man, Mr. Clapp was early entrusted with the manage- 
ment of the Southern Lumber Company, of Warren, an 
aggregation of large interests founded by the Weyer- 
haeusers and other northern associates. Born at Hud- 
son, Wis., in 1875, Mr. Clapp’s education included 
courses at various Minnesota institutions of learning, in- 
cluding the state university. His education as a lumber- 
man began with piling slashings, shoving slabs, work- 
ing in logging camps and other menial pursuits under 
Rudolph Weyerhaeuser, of the Northern Lumber Com- 
pany, at Cloquet, Minn. As manager of the Southern 
Lumber Company he is now in the ninth year of his in- 
cumbeney and today stands very high in the esteem of 
not only his immediate associates, but all to whom he 
is known throughout the lumber industry. In 1901 he 
wedded Miss L. E. Shandrew, of St. Paul, Minn. His 
father is the general counsel for the Weyerhaeuser in- 
terests. Mr. Clapp has popularized and otherwise 
strengthened himself in association circles by his en- 
lightened views, intelligent activity, urbanity and the 
able discharge of delicate trusts variously heretofore im- 
posed in him. To have had the confidence of the men 
constituting his preceptors as lumbermen at so early an 
age was in itself a flattering tribute; to have retained 
it in the meantime is, of course, a practical vindication. 
Of engaging and pleasing presence, never less than in- 
teresting and, withal, tolerant and broad minded, his 
choice to be in line for the presidency was as obviously 
deserved-as it was fitting and proper. With business 
habits jointly inspired by associates in exceptionally 
high standing, education, native acumen and a laudable 
ambition to in all things ‘‘tote fair,’’ his reputation 
throughout the trade tributary to his business has at- 
tained to a high plane or to an eminence surpassed by 
few, if any, of his fellows. He has reason to be proud 
of his record as well as the timber holdings in his 
charge. As a manufacturer he is a stickler for quality 
operations, while resting his methods upon a foundation 
solely of integrity, fairness and good faith generally. 
It need not be added that the association made no mis- 
take in its choice. The other officers of the Southern 
Lumber Company consist of Fred Weyerhaeuser, presi- 
dent; E. P. Denkmann, vice president; George F. Lind- 
say, secretary; Fred Wyman, treasurer. 





“THE COAL TRADE 











Despite the warmer weather, the coal market is not 
sliding back into a lower level with any degree of celer- 
ity, and this, too, with the average retailer outside of the 
large cities somewhat diffident about his purchases. The 
dealer is dissatisfied with prices, which he thinks are way 
up in the air. He fears a reduction in price if he loads 
up to any extent, and that means a loss. He realizes 
that if another severe storm arrives his trade will be 
jeopardized and that causes him to hesitate about en- 
tirely neglecting to buy more generously. But in the 
main there has been a decided falling off in the ordering 
of coal by the retail merchants. There has even been a 
few cancelations of previous orders, indicating over- 
buying in some quarters when the stress for coal was 
greatest. 

But notwithstanding this neglect of the market by the 
merchant, the tone of the market continues strong. 
Neither the weather nor the diffidence of the coal mer- 
chant seems to make much difference. Prices for west- 
ern screenings are lower. Illinois screenings can be 
bought freely this week around $1 mines. Two weeks 
ago consumers were offering $1.50 for Illinois screenings. 
Some of the various coal preparations may be slightly 
lower than a week ago. However, southern Illinois lump 
is commonly held at about $2.25 to $2.75 mines. Prices 
are held at these high levels because the operator can 
make no progress in catching up with his orders. As 
long as he is sold weeks ahead a reduction in price does 
not strike him as businesslike. The operator is not get- 
ting the cars he calls for and he closes down his mine 
every week, days and fractions of days. 

The serious part of the present situation is the slow 
progress made by railroads in getting cars back to the 
mines. The Chicago belt lines are still blockaded with 
freight and they have not enough engines to clean up 
the congestion. Coal shippers transferred business from 
the inner to the outer belt, until they put the latter to 
the bad. They then tried the plan of making up train- 
loads of coal and delivering them direct to the conneet- 
ing line. In many instances the latter were in no con- 
dition to receive them, and the tieup came just the same. 
It is because of the incapacity of some of the connecting 
lines that the situation at mines looks grave. The initial 
coal roads this winter have not put into effect to the 
same extent as usual the rules limiting the haulage of 
their own cars to a narrow territory beyond their own 
lines. On the contrary they have allowed unrestricted 
transportation. The result is that their cars have become 
widely scattered and few are trickling back to mines. 

Realizing this situation one or two of the local coal 
roads are this week considering the adoption of some 
heroic method to get back their empties. The problem 
may work out its own solution, if a little time is given 
it before severe cold ensues. It seems that the consump- 
tion of western coal is greater than the production. 

And while the merchant, who supplies the householder 
with fuel, has been coy in the matter of reordering fuel, 
the steam coal user is not burdened with any such 
scruples. He sees possible trouble ‘ahead and he is taking 
out the only available kind df insurance against a possi- 
ble shutdown of his plant next spring, and that is the 
accumulation of coal. It has been thoroughly promul- 
gated by the daily press during the last week that the 
miners in convention assembled at Indianapolis will de- 
mand higher wages after April 1. The operators have 
not expressed themselves on the subject, but a conference 
is due to begin at Toledo February 1 between the United 
Mine Workers and the operators of Pennsylvania, Ohio 
and Indiana. Not only manufacturers but the railroads 
themselves have begun the wholesale storage of coal, the 
latter for locomotive fuel use after April 1. An effort 
was made: to obviate this expense of storing coal and a 
committee representing individual operators and several 
large western railroad compames visited Washington, 
D. C., a few days ago to try to interest the National 
Civie Federation in the subject. But it became evident 
before the matter was formally presented that nothing 
effective could be obtained from that source in time to 
become applicable in the present emergency and the at- 
tempt was abandoned. 

However, the buying and accumulation of steam coal 
have become decided factors in the present market and 
are taking whatever surplus coal can be obtained at what 
buyers consider reasonable prices; and their ideas of 
reasonable prices are considerably higher than two months 
ago. Even eastern bituminous coals have been bought by 
western roaus for storing purposes. 

Generally speaking, eastern bituminous coals have not 
advanced so sharply this winter as western coals. The 
eastern markets are still lower relatively than the Chi- 
cago coal market. This fact has started a lot of free 
coal for this city and its coming will complicate the per- 
plexing situation. The coal would prove a veritable 
savior in the event that the weather gets on another 
rampage. But if serenity of climate continues uninter- 
rutedly this eastern coal may become very heavy before 
it is finally disposed of. Hocking is still selling at 
$3.15 to $3.50, Chicago, splint at $3.75 to $4.10, smoke- 
less lump at about $4.05 to $4.30. In fact the eastern 
bituminous coals are selling as low as western products, 
even lower in some instances. But shippers are of course 
oversold and the coal is mot easily procurable. 

The tone to anthracite is strong, with demand more 
moderate than it has been, but still in excess of supplies. 
The rapid exhaustion of dock stocks has diverted a heavy 
tonnage to the allrail shippers and they have more orders 
than they can promptly fill. A serious freight congestion 
continues to interfere with the coal movement at Mil- 
waukee. 
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INDUSTRY AND FINANCE 


The declixe in foreign exchange, lately such a pro- 
nounced feature of the money market in its influence 
throughout this country and Europe, appears to be more 
on account of a lack of demand than because of any 
larger offering of bills either commercial or otherwise. 
A careful canvass of foreign banking houses fails to 
disclose evidences of any imerease of cotton bills as 
might have been expected since the break in the market 
for that staple. Commercial bills are still searee, and 
in many quarters the opinion is held that present con- 
ditions in the exchange market are only temporary. In 
New York money is accumulating on account of the 
heavy liquidation in stocks that has lately been going 
on and the return of currency to that center from the 
interior. Throughout the country money is plentiful, 
though the banks in the interior are well loaned up, 
mainly on account of the large requisitions from the 
industrial establishments. In the middle West there 
has been a decline in prices of the cereals, cattle and 
other live stock, but the farmers are still inclined to 
hold their products for a reaction to higher prices. This 
calls for money to hold the crops, and country banks 
are calling on their correspondents in the cities for 
reserves and loans. 











* * * 

Observers of the movement of money say that it was 
one of the phenomena of last year that it was demon- 
strated that the West had achieved a large measure of 
independence of the eastern money supply for the fal! 
movement of the crops. Careful scrutiny of the move- 
ment of money when the grain crops were on the way 
from fields to markets last fall showed that practically 
all the funds drawn from New York banks for that 
purpose were of western money that had been deposited 
in the New York banks during the spring and early 
summer. It was estimated at one time that something 
like $100,000,000 of western money was held by the 
banks of Philadelphia and Boston and it would occasion 
no surprise if it should be proved that last year even 
a larger sum of western money than the one named 
was held by the eastern banks during the spring and 
early summer months. This changed relation is looked 
upon as both healthful and gratifying, as it will tend 
to greatly modify, and eventually eliminate the sectional 
hostility that formerly was an explanation of much of 
the political atmosphere that characterized the middle 
West toward the East. At least, this is the view taken 
by the eastern financiers. The general expectation that 
there will be a heavy return flow of money for deposit 
in eastern banks for employment in speculation and 
other enterprises is somewhat temporized by the possi- 
bility that the demand for funds for such purposes will 
be less than was expected. ‘This feeling naturally has 
resulted from the reaction that has occurred in the 
security market, the failures that have taken place on 
the stock exchange and the probability that speculation 
will drag until the next crop result shall become known. 

* * * 


A late report on the bank situation in Chicago was 
to the effect that deposits had decreased to a noticeable 
degree. At the same time loans had increased, largely 
on account of a continuance of demand for money from 
the industries, which have started the new year with a 
vigor of operation indicating confidence in the year’s 
demand for products. One cause for the diminishing of 
deposits has been severe weather conditions which have 
so delayed deliveries of commodities and goods as to 
reduce the volume of payments. <A special reason is 
that a large amount of money is tied up in transit, 
causing funds to return slowly from the interior. Ad- 
vances have been made on grain that has been in transit, 
at the beginning of this week, for over thirty days. 
Thus, banks have been inclined to the having borrowers 
pay up on their loans rather than increase the volume 
of loans. 

It is said that at a late date country banks had more 
money borrowed in Chicago than at a like time for 
several years. The country institutions have lent their 
money to the farmers to enable them to carry their 
grain. Much money has been borrowed of the country 
banks to finance various land and other schemes. At the 
same time it is claimed in New York that lately there 
has been a heavy flow of money from the interior to the 
banks in that city, which looks like a loosening up of 
surplus money for which there is no adequate demand 
outside of New York. It must be confessed that the 
statements from the two largest money centers of the 
country are somewhat conflicting, the underlying cause 
for which may come to the surface later. 


* * * 


In 1909 was shipped from the United States to foreign 
money centers $132,880,000 in gold, which is pronounced 
an unexampled record. In 1904 the total gold shipment 
was $121,211,000, and in 1905, $104,967,000. To offset 
the gold shipments of 1909 there was a balance of ex- 
ports over imports of goods and commodities in that 
year of $88,793,000 in value, whereas in 1904 the balance 
was only $36,408,000, that in 1905 having been $70,- 
571,000. 

” * * 

George Westinghouse, president of the Westinghouse 
Electric & Manufacturing Company, now nearly 64 years 
of age, has been granted a vacation of six months by his 
board of directors. He has been .incessantly in action 
as am inventor and business man for forty-five years, and 
all the world knows how magnificent have been his 
accomplishments. Not satisfied with his achievements in 
the electric manufacturing line in this country, he has 


established plants in England, France, Germany, Austria, 

Russia and Italy. This chain of European industries 

represents a capital of more than $150,000,000. In the 

several establishments everything represented in the 

electric arts is turned out, and, besides, automobiles, 

railway appliances ete. 
* * * 

Canada prospered in 1909. Bank clearings in the 
fourteen clearing houses in the Dominion last year 
amounted to $5,204,000,000, against $4,142,000,000 in 
1908, a gain of 25 percent. As recently as 1901 the total 
was down to $1,671,000,000, so that there has been a 
growth of 150 percent in eight years. The total value 
of field crops in 1909 was $532,992,000 as compared with 
$432,534,000 in 1908. The acreage of land under cultiva- 
tion in 1909 was 30,065,556 acres, against 27,505,663 
acres in 1908. The output of Canada’s Cobalt silver 
mines last year was $12,000,000, against the previous 
record of $9,133,000. Extensive new mileage was built 
by the three railways serving the western provinces in 
1909. The Canadian Pacific added to its lines 527 miles 
of new construction. That company estimates that dur- 
ing 1909 from 75,000 to 80,000 farmers of the United 
States sold their home holdings and bought lands in the 
western provinces. 

7 * * 

The population of Saskatchewan and Alberta is now 
1,250,000. Canadian fish was sold in the United States 
to the cash value of $1,000,000 to $1,500,000—not a very 
close estimate. Western Canada produced 121,000,000 
bushels of wheat in 1909. Though the population of 
the Dominion is but 7,250,000, the increase has been 
considerable within a few years. The growth of popula- 
tion is hampered by the excessive cold of the winters, 
but the people who live on the border of the temperate 
zone next the hyperborean regions are hardy and ener- 
getic and will become a powerful community in time. 

* + * 


Last year Cuba produced a record sugar crop, amount- 
ing to 1,522,000 tons. The highest preceding to year’s 
total was in 1906-07, when 1,442,000 tons were produced. 
Ten years ago the island yielded but 283,651 tons, as 
there had been but partial recovery from conditions 
prevailing before and during the Spanish-American war. 
Prior to that period the annual crops ran over 1,000,000 
tons. The crop varies from year to year in large ratio 
as is common in tropical climes. But conditions are be- 
coming more and more fixed and risks are thereby di- 
minished. 

* * x 

The corn crop in the middle West now is absorbing 
much attention in the market. There are large stocks in 
many of the interior elevators in central Illinois, through- 
out Lowa and in Nebraska. Stocks in southern Illinois 
are said to be light. This winter shelled corn, it is 
claimed, must be moved in the next two months. Draw- 
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CONVENTION CANTOS. 
II. The Secretary. 


Who is the man behind the guns, 

Who gingers up the lazy ones, 

Who sends a thousand letters when 
He’ll get, perhaps, replies to ten, 
Who frames the program up for you, 
And often writes the speeches, too, 

And makes the whole convention go?— 
The secretary ought to know. 











Why don’t the railroads treat us right? 
What are the shows in town tonight? 
How can I get an extra fob? 





————— 


Where can a salesman find a job? 
Where is the union depot at? 
And how is this? and why is that? 
And why is this thing thus and so?— 
The secretary ought to know. 


How many things can one man do, 
What duties old and problems new? 
How can a man ten stories climb 
And be two places at one time? 
How to his task such wisdom bring 
That he can answer anything, 
Suggest a cure for ev’ry woe?— 
The secretary ought to know. 


ing a line east and west through Bloomington, IIL, it is 
claimed that holders in territory north of that demarca- 
tion have sold 50 percent of the corn which they intended 
to sell. This corn has not gone to Chicago to much 
extent, but has been shipped to the West, Southwest and 
South, largely for feeding purposes. Professionals who 
made large profits on the bull side of the corn market 
during the period of advance from 60 to 70 cents a 
bushel are waiting for an opportunity to get into the 
market again, it is said. County speculators are unwill- 
ing to give up their notion that corn is to rise in the 
market again, and are buying on every break below the 
68-cent level. At a late date there had been a drop of 
over 4 cents from the high point, and carrying charges 
are being paid on lots of corn from January to May. 
Evidently the corn market is bound to cause some excite- 
ment between now and next July. 

* * * 


In an interview, James J. Hill, the northwestern rail- 
way magn&te, lately said: ‘‘Traffic is moving freely 
throughout the Northwest and business is good every- 
where. The condition of the soil pending next season’s 
crop is better than usual. Western banks are loaned up 
very closely, still there is plenty.of money. The only 
menace is a tendency to invest beyond the capital avail- 
able. If that should happen the government can afford 
no help. Considerable capital has been sunk in land pur- 
chases, especially in Canada. Montana is being rapidly 
developed as an agricultural state. It has a larger grain 
acreage than Iilinois, and on the average is the best 
wheat yielding country.’’ 

* * ” 

At present it seems more than possible that the maxi- 
mum tariff will be applied on imports from Germany 
into the United States on April 1 next. In view of this 
prospective change it is interesting to note the extent of 
trade between the two countries under the arrangement 
now in operation. The commerce between the two coun- 
tries in 1908 amounted to something over $400,000, and 
for the four years ending with 1909 our exports to 
Germany totaled a value of $1,023,310,000, or an average 
of $256,000,000 a year. 

Our imports from Germany in those four years 
amounted to a value of $602,070,000, or an average of 
$150,517,500 a year. As a general thing, Germany sells 
to the United States the product of her factories, while 
we ship to Germany the raw material on which much of 
her prosperity depends. It is also to Germany’s ad- 
vantage that her great shipping lines carry the com- 
mercial freights between the two countries, both ways. 
Thus it appears that Germany is as much, or more, in 
need of reciprocal trade with this country than the 
United States is dependent on Germany as an outlet for 
its raw material and finished product, much as that is 
desired. 

The principal items of our exports to Germany are raw 
cotton, which comprises about half of our yearly export 
to that country; copper and lard, of about equal value, 
standing next to cotton in order of value. Cotton shipped 
to Germany in 1908 was valued at $128,241,000; lard, 
$17,249,000; copper, $17,995,000; wheat, $10,407,000; 
corn, $3,319,000; flour, $2,772,000; oil cake, $4,909,000; 
illuminating oil, $8,714,000; tobacco, $3,837,000; fer- 
tilizers, $3,070,000, and agricultural implements, $2,131,- 
000. Other articles exported to Germany consisted mainly 
of fruits and nuts, furs and skins, metalmaking machin- 
ery, sewing machines, typewriters, lard compositions, 
naval stores, turpentine, cottonseed etc. Timber exports 
amounted to $1,466,000, and sawed lumber, $1,651,000. 


* * * 


The annual report of the Department of Agriculture, 
made public Tuesday, January 25, brought to light the 
fact that a deficit exists in the American livestock supply. 
The total value of all live stock on the farms of the 
United States, January 1, 1910, was $5,138,486,v00, as 
compared to $4,525,250,000 at the beginning of 1909, 
an increased value of $613,227,000. Yet the enumeration 
of the number of cattle, hogs and sheep on the farms of 
the country January 1 last showed a decrease of 7,333,- 
V0O0 in number as compared to the number one year 
previous, the valuation having increased $177,185,470. 

This was taken as an explanation of the increased cost 
of meats, so much complained of. There were 47,279,000 
beef cattle included in the enumeration of January 1 
last, valued at $19.41 a head, making a total of $917,- 
685,390, as contrasted with $863,638,710 at a like date, 
1909, when there were 49,370,000 beef cattle in the 
hands of farmers. 

The average price of $19.41 a head is the highest on 
record, an important fact in reference to prices of meat 
in the wholesale and retail markets. Milch cows num- 
bered 21,801,000, valued at $35.79 a head, which, added 
to the number of beef cattle, made a total of 69,080,000, 
against $71,000,000 a year ago. 

On January 1 this year the department valued hogs 
at $9.14, or $2.59 higher than a year ago. The number 
of hogs was 47,782,000, with a total value of $436,727,- 
480, compared to nearly $355,000,000 at the beginning of 
1909. The 56,084,000 sheep on the farms and ranges 
were valued at $6.55 a head, totaling $367,350,200, 
against $192,367,120 a year previous, when the number 
was 1,132,000 head less and the value 65 cents a head 
lower. The total value of meat animals (horses, mules 
and milch cows being excluded) was, according to these 
figures, $1,587,854,150, as compared to $1,410,668,680 on 
January 1, 1908, the number having been 1,587,854,150, 
against 1,416,713,120 at the beginning of 1909. 

* * * 

Twelve leading cities in the northwest provinces of 
Canada, including such important ones as Winnipeg, 
Brandon and Calgary, in 1901 had a combined popula- 
tion of 69,798. By 1906 the increase had reaclied a com- 
bined population of 156,490, and at the end of 1909 the 
aggregate was 269,165. 
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EMPIRE STATE COMMMISSIONER’S VIEWS ON STATE’S FORESTRY POLICY. 


ALBANY, N. Y., Jan. 17.—Editor AMERICAN LUMBERMAN : 
The main idea of your article on page 40 of your January 
8 issue seems to be an attack upon myself and the work 
of the department, undoubtedly inspired by someone who 
has been embarrassed through the operation of our New 
York state law, governing the activities of the forest, fish 
and game commission. The premise taken in nearly every 
instance is erroneous and founded upon the writer's ignor- 
ance of existing facts, which may account for his not want 
ing to acknowledge the authorship by signing his name. 

The effect that lumbering has had upon stream flow is 
familiar to history for a thousand years, and anyone who 
reads the annals of other countries need not remain ignorant 
of the facts. In our own country this has been amply 
proved by the national geological survey. Records of eight 
rivers, rising in the Appalachian mountains, kept for a 
period ranging from twenty to thirty years, prove without 
question the forester’s position in this matter. My pic- 
tures illustrate that fact. 

Under the caption ‘Fires’ he truthfully says they are 
the source of greatest damage. This department is and 
always has been very fair and friendly to lumbermen and 
believes that it represents their best interests—economical 
use of the forests—as well as the interests of the public. 
But fires are the concomitant of lumbering operations. The 
worst forest conflagrations we have had in New York have 
followed the ‘‘fire traps” left by lumbermen. 

The gentleman is wrong again in saying “the state still 
continued with the antiquated system” after the fires of 
1903 and 1908. I did not enter the commission until 1905, 
too late to inaugurate any comprehensive system of fire 
protection, based upon my experience. It is one thing to 
talk about antiquated fire organization but quite another 
to get the money for the work, devise effective plans and 
organize a competent force. The one in use prior to last 
year was the best then used. The legislature of any state 
is not easily persuaded to appropriate money. That is not 
as simple as it would be to dip into the coffers of a private 
supply. First, a public interest had to be created. Second, 
that interest must be reflected in the legislature. Appropri- 
ations must be in fair proportion to the state’s financial 
resources. There are difficulties involved in these under- 
takings which can not be appreciated by those who have 
never engaged in such endeavor. Any change where the 
law is involved, especially bearing on a new subject of 
legislation and against hostile forces, usually requires a 
time element measured by years. Opposition to some of 
the vital features in our new effective fire organization was 
most strenuous on the part of some lumbermen. Things 
that now benefit them they opposed. The organization, 
such as we are able to provide, was improved each year, 
insofar as we had light from past experiences and money 
to finance such improvements. In 1908 we saw where our 
system was weak; and even then we had to wait for the 
psychological moment, and it required a most energetic and 
constant effort to obtain remedial legislation. That result 
was only brought about by the tremendous fire losses cover- 
ing a decade, and five years of proselyting and public 
exhortations. In many respects it was a new departure and 
had to be made without blazed trails. The gentleman might 
better direct his efforts toward finding fault with a new 
system, if it has weaknesses, than declaiming against an 
organization which has long since been abandoned. There 
can be no object in that except as an excuse for fault 
finding. 

The commission was not forced, as he says, by popular 
opinion to devise a better and more efficient system. Pop- 
ular opinion had to be created by the commissioner before 
a more efficient system could be placed in operation. 

It is hard to understand where the commission has under- 
estimated fire losses. Our reports show, in 1903 and 1908, 
a loss of about $1,800,000. This includes the cost of fire 
fighting. ‘These are the figures the gentleman claims we do 
not show. The report also indicates that about 700,000 
acres of land were burned over in the two years above 
mentioned. He claims 700,000 acres of forest land were 
burned. Again he is wrong; almost half was waste land. 

The commission is criticised for compelling towns to pay 
half of the actual cost for fighting fires. The localities par- 
ticularly benefited by the maintenance of the Adirondack 
forests are those localities where forests abound. The people 
in the southern or western part of the state do not receive 
direct benefit from the existence of those forests, nor for 
the money expended for their maintenance. It is, therefore, 
as unfair to ask the people in the southern or western sec- 
tions to bear, beyond the taxes they pay for half the cost 
of fire fighting, additional burdens represented by the entire 
cost for fighting fires, very often caused by some local negli- 
gence, as it would be to ask the people of Buffalo to pay 
entirely for extinguishing fires in the city of New York. It 
would be considered very philanthropic if Buffalo paid one- 
half for New York city fires. By those who have studied this 
subject most it is believed that the state slfould not pay any 
of the expense. The fact that the towns have had to pay 
half the cost of fire fighting has been a bar to the pillaging 
of the state treasury by avaricous lumbermen, who would 
send their employees to fight fire and make exorbitant charges 
for the payment of their own men for protecting their own 
property. Certainly fires are the worst enemy to the forests. 
But what shall be said of some lumbering operations that 
make it practically impossible to prevent a conflagration 
from extending over vast areas when once started? Why 
can not lumbermen use the forests so they will yield a per- 
petual revenue, rather than render them prostrate and a 
constant threat to the surrounding forests? Is this asking 
too much? 

Special stress is put upon the fact that lumbermen are 
patriotic. They are; but no more so than other men. Their 
first interest, very reasonably, is their own private welfare. 
If the issue is raised public interests are sacrificed. That 
is natural. I am charged with the protection of the public 


interests, for which I make no apology, and we are trying 
in the fairest way human intelligence can command to bet- 
ter the destructive conditions that have marked the rapid 
disappearance of our Adirondack forests. 

In one instance—to show that advanced and beneficial 
ideas are being developed by lumbermen—my critic cites the 
International Paper Company as reserving trees down to 10 
inches. That company and this commission have been in ac- 
cord; we have always advocated such reservations. It is 
a cardinal principle in forestry. But later he states if the 
reservation of 12 inches was made compulsory by law, which 
has not yet been done, it would cause the shutdown of two- 
thirds of the mills dependent upon Adirondack timber. If 
that statement be true it is the mill owner's fault, and just 
the condition we are trying to prevent in the future. They 
have sown the wind; they have cut everything and left 
their timber lands waste and unproductive; they have dug 
their own grave, and howl when it is suggested they shall 
not bury themselves and the public interests in it. 

We are not in the habit of answering anonymous letters 
or articles and shall do so no more. If the writer of your 
article is man enough to state his name we will discuss any 
of these questions with him through your paper or on any 
public platform in this state. The necessity for reasonable 
forest preservation is great. It should be done practically, 
with sense, but it must be done; even with the incumbrances 
we can not just now escape. J. S. WHIPPLE, 

Commissioner. 


[The article to which Commissioner Whipple takes 
exception was not viewed as an attack upon him, but as 
a protest against the methods now employed by New 
York in handling its forests. Professor Moore does not 
seem to agree with some others in regard to the effect 
of forests on rainfalls. Unquestionably, however, tree- 
covered slopes will hold more water than eroded hills. 

The idea of the AMERICAN LUMBERMAN in printing 
the several editorials it has in regard to the methods of 
handling thé state forests of New York, and in publish- 
ing the communication to which such strong exception is 
taken, was to awaken an interest in better methods of 
handling the state reserves. That the statements given 
should be construed into an attack on Commissioner 
Whipple, or his department, is to be regretted, because 
antagonism does not pave the way for progress. How- 
ever, Commissioner Whipple seems to go as far in one 
direction as the other contributor did in another. To 
tell the truth, the forests of this country have been used 
as if their resources were inexhaustible and they were 
so regarded in earlier days. 

It requires a great deal of time and effort to bring 
about a radical change in methods of operating. On one 
hand, the lumber industry of the United States is 
accused of being a gigantic trust; on the other, the 





SOUTHERN CONSERVATION CONGRESS. — 


[Special telegram to the AMERICAN LUMBERMAN. ] 


NEw ORLEANS, LA., Jan. 27.—An adjourned meeting 
of the Southern Conservation Congress convened today at 
11 o’clock. Each state had been requested to send two 
representatives and the states of Arkansas, Louisiana, 
Mississippi, Kentucky, North Carolina, Missouri and 
Texas were represented by accredited delegates. H. E. 
Hardtner was selected chairman, 

The morning session was devoted to a discussion of 
the best methods of bringing about practical forestry in 
the southern states. The chairman read an address 
which he delivered at the Louisiana Forest Association 
meeting at Minden, La., January 4. 

Dr. Herman von Shrenck, of St. Louis, advocated the 
buying and replanting of denuded lands by the states. 
He also urged the importance of going into the question 
of taxation of forests very carefully, so as not to tie up 
the country in a maze of tax legislation. 

J. B. White, of Kansas City, declared himself in favor 
of the purchase by the state of cutover lands, where pos- 
sible, and taxing the log instead of the growing timber 
on replanted lands, 

J. B. Atkinson, of Earlington, Ky., presented photo- 
graphs showing typical virgin and planted forests in 
Kentucky and stated that it takes a hundred: years to 
grow white oak one foot in diameter, fifty-five years to 
grow black walnut the same diameter, forty-five years 
for black locust, forty years for red, black or pin oak, 
and ninety years for hickory. 

Others participating in the discussion were W. P. 
Lee and E, P. Coles, of Charlotte, who were appointed 
delegates by the governor of North Carolina; F. J. 
Grace, state forester of Louisiana; E. N. Lowe, of Ox- 
ford, Miss.; S. T. Woodring, of Lake Charles, La. 

The sentiment was unanimously in favor of legislation 
to eliminate forest fires, which destroy regrowth, and it 
was generally believed that this can be secured in most 
if not all the states. The tax problem is a more diffi- 
cult one, as it requires constitutional amendments in sev- 
eral states before any adjustment to encourage forestry 
would be possible. 


Afternoon Session. 


J. Lewis Thompson, of Houston, Tex., outlined the 
situation and announced that a general mass meeting will 
be held at Fort Worth April 5 to consider the question 
of conservation. While personally he is interested in 
perpetuating his own large timber holdings, he believes 
that holders of timber and other resources are simply 
trustees for the people and that waste in forestry should 
be stopped and natural resources utilized for the good of 
the people. ‘‘ Valuable ideas can be obtained from a 


individual operators are charged with wanton destruc- 
tion of the forests. Protests are made against the high 
prices of lumber at a time when selling values in reality 
are not great enough to permit of conservative opera- 
tion, and when tax regulations render it impossible to 
provide for a second growth; unless the manufacturer 
puts more money back into the forests than he takes 
out of it. 

It is about time the American public awakened to a 
realization of the fact that the lumbermen of the coun- 
try can not regulate their affairs in accordance with the 
tenets of two separate and distinct plans. Certainly, 
they have not an inexhaustible fund of money to invest 
in schemes of conservation or reafforestation, from 
which future generations are to derive the benefit. There 
are two reasons for their inability to handle their af- 
fairs in that manner. One is that they haven’t the 
money; the other, that they are business men and regu- 
lating their affairs just as other business men do, the 
fundamental idea being to derive a profit from their 
investment and activity. 

Lumbermen are patriotic. Probably a little more so 
than those identified with other industries, because their 
calling is such as to broaden the scope of their views. 
They get close to the heart of things; they come in con- 
tact with natural forces and natural problems; they 
deal with men and things over which civilization has 
thrown a very, very slight veneer—of all of which Com- 
missioner Whipple is, or should be, aware, as he, too, 
is dealing with primary forces and questions. 

Whether or not there is a feeling of antagonism be- 
tween individual operators in New York and those who 
have the forests in charge can not be said definitely. 
It should be understood, however, that the lumbermen 
as a body are anxious to work in harmony with the for- 
esters of the state and the nation, and that it is the 
exception where a lumberman will criticize without just 
cause any action taken by the foresters. This is said 
with all deference, as lumbermen are men, and being men 
are human and prone-to err. Many of them have spent 
a quarter of a century, some of them half a century, in 
studying the forests and how to handle them in a profit- 
able manner. Unless the present theory of commercial 
life be changed, the forest must be handled on a basis 
that is profitable to those who develop them. This is 
the defiant statement that commerce makes to science. 

The methods of cutting in New York, or any other 
section of the country, may not be the best that could 
be evolved. At the same time, they are the result of 
applied experience and knowledge. No one can wish a 
change which basic methods will bring forth. It might 
be very beneficial, or it might be disastrous to those 
whose fortunes are invested in lumber lands and mill 
property.—EDIToR. ] 





study of the laws of France and Germany,’’ he said, 
‘*but the laws themselves are not ‘applicable to forestry 
in the states. State laws should be dovetailed with fed- 
eral legislation. .Conditions in the states of Louisiana 
and Texas being identical, the laws should be identical. 
The most important element in conservation is the educa- 
tion of the people.’’ 

Nothing at present is arousing popular interest more 
than the Pinchot-Ballinger controversy. The legislatures 
can not be asked to pass laws telling lumbermen how 
they shall cut their timber. 

The question of taxing forests was declared to be une 
of local interest and it must be left to each state to 
work out its own case. The first thing to be done is to 
have each state hire a practical forester to educate the 
people. Until that is done the time has not come to 
enact new laws. Popular education must come first and 
legislation will follow as a matter of course. 

Capt. J. B. White presented resolutions favoring a 
change in the methods of taxing timber lands to en- 
courage forestry to that adopted by the National Civic 
Federation last week. Mr. Thompson stated that Texas 
is not ready to adopt new legislation, but that all states 
should adopt the same policy. Captain White then read 
figures prepared by the government, which showed that 
the farmers would be benefited by forestry legislation, 
because of their owning 300,000,000,000 feet of saw 
timber, as against 1,700,000,000,000 feet owned by cor- 
porations. 

Mr. Atkinson showed that Kentucky receives a revenue 
of $1,500,000. The value of the manufactured product 
in 1907 was $19,000,000. If a tax had been collected 
on the manufactured product, it would have been 8 per- 
cent on the value of lumber, so the producer would be 
paying the entire timber tax of the state. J. Lewis 
Thompson believed that the holder of timber should pay 
a small tax and the manufacturer a fixed amount a thou- 
sand feet on logs going to the mill. 

Dr. Herman von Shrenck, of St. Louis, proposed tuat 
the questions of taxation, fire laws and soil conservation 
be referred to a committee to work out, or that they be 
turned over to the National Conservation Association, of 
which Gifford Pinchot is president. A committee con- 
sisting of Herman von Shrenck, W. O. Hart, W. 8. Lee, 
H. E. Hardtner and J. Lewis Thompson was selected with 
instructions to take these questions up with the National 
Conservation Association. W. O. Hart, of Louisiana, 
was made chairman of a committee to draft recommenda- 
tions for state legislation and report to the various 


-state committees on conservation. The committee will 


meet whenever it is prepared to take definite action. 
The congress adjourned to meet again the second Tues- 
day in March. 
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REALM OF THE RETAILER. 


Precautions that Are Necessary in Ogening a Yard—Suggestions as to Sheds—Damaging Effect of Profanity — Dealers who 





Get “Chummy” and Swap Trade Secrets—The Shakespeare-Bacon Controversy— Figuring Up to Date on Prices. 


WILL STRIKE OUT FOR HIMSELF. 


1 dislike to sit as judge on many propositions that 
are put up to me, but there seems no way of avoiding it. 

This correspondent says he has been working in the 
yards of his town nearly eight years, and if he is not 
prepared to start out on his own hook now he never will 
be, modified by the statement, ‘‘My capital is not as 
large as I wish it was.’’ There are at present three 
yards in the town, yet he thinks there is room for ‘‘a 
little fellow.’’ His acquaintance is large, and he has 
no doubt that he can command a fair share of the busi- 
ness. He thinks there will be no fight made on him. 
although he heard one of the dealers remark two years 
ago when it was thought the fourth yard might go in 
that if ‘‘that fellow butted in’’ there would be fun. 

The letter that this prospective dealer writes is a 
long one, touching on the best improvements for a new 
dealer ‘‘not blessed with an overflow of money,’’ and 
other matters which would be liable to arise when estab- 
lishing a yard. 

It seems to me that a man right on the ground could 
settle these questions better than one more than 300 
miles away, but if this correspondent thinks differently 
I am ‘‘truly yours’’ for a brief time. I can only answer 
these questions by metaphorically stepping into this 
man’s shoes, and then there is no telling whether they 
would be too small or too big for me. 

To start with, | would buy one of the existing yards 
if possible, and thus eliminate one chance. for friction. 
If the yard can not be had, then it is another question. 
| visited this town and I remember one of the yards 
as a good one, with modern improvements, and the others 
mediocre. It is also remembered that I did not go out 
of the town with any great grist of news, which proved 
that there were not many ideas lying around loose. I 
fished for half a day and caught nothing that would be 
of more importance to a fisherman’s eye than a little 
chub. I gathered the information that it was a fair 
point for trade, one of the dealers informing me that 
‘*probably’’ the sales for the town would foot up 
$125,000. I also remember that the leading dealer of 
the town wore a mustache, on general principles was 
sociable enough, but very secretive when it came to talk- 
ing about his business. One of the other dealers was 
the best talker of the three, and the third impressed me 
as lacking several hundred pounds of weighing a ton. 1 
should say there are towns and towns in which there are 
dealers who come nearer being uptodate in their methods. 

I had no reason to be prejudiced against one of these 
dealers until this young man’s letter came to hand, and 
now I have no way of knowing which dealer it is. But 
to my mind the dealer who talked about somebody ‘‘ but- 
ting in’’ is neither a good citizen nor a good Christian. 
With my proverbially mild nature it would not distress 
me in the least to see a dealer lammed in a business 
way who would talk about a man ‘‘ butting in’’ when he 
was trying to earn an honest living in the lumber busi- 
ness or out of it. Any man who would indulge in such 
an expression should by all means become a member of 
some trade union that wants to boss the earth. 

If this young man has handled lumber for seven years, 
he certainly should not be a stranger to the fact that if 
he engages in business one of the first considerations 
should be for the proper care of his stock. These days 
this is not a debatable question with any dealer whose 
bump of common sense will prevent his hat from falling 
off. It is for his stock that a dealer pays his good 
money, and he should look after it as carefully as he 
would the money itself were it in his hands instead of 
invested in boards. There are good lumbermen in the 
section of country from which this letter hails, and it 
might not be a bad idea for this young man to take a 
run out among them, with a view to learning some things 
that possibly he may not have learned at home. A dealer 

















“Became a member of some trades union.” 





who had sold lumber nearly a score of years was heard 
to lament the fact that when he started he knew so little 
about his business. At that time he thought it was a 
rough business, that anybody could buy and sell lumber, 
but he admitted there was much that as yet he had not 
learned. When in a town a hundred miles distant from 
his, as much to kill time as anything, he stepped into a 
yard, and it was his testimony that the conveniences were 
so far ahead of his that he wished he could make a new 
start. 
The Shed Question. 


As to the cost of a shed that ‘‘will answer the pur- 
pose’’ hardly two men would agree, as one would want 
one type of shed and the other: would want another. True 
it is, however, that this young man need not put $3,500 
into a shed, as I should judge he who is to be his chief 
competitor did, or even $1,500, as perhaps each of the 
other two dealers did. At this point I can not do better 
than to call his attention to a book on Lumber Shed 
Construction that recently came from the press of the 
AMERICAN LUMBERMAN. If he will look on page 173 
he will see an illustration of a shed that was built by 
the Springston Lumber Company, at Colfax, Wash., to 
my mind one of the best of types. He could build to a 
length to accommodate his stock, and if his trade should 
inerease to warrant it, the shed could be lengthened. 

If the expense of building a shed of this type looks 
to him too heavy, I would call his attention to the re- 
markable conception of C. A. Spears, of Grand Rapids, 
Mich., illustrated on page 116, that can be built for $2.50 
a running foot. If this shed is beyond his purse, on 
page 138 he may see the plan of the shed of Perry & 
Bee, in Fairbank, Neb., 110 feet of which has been 
built for $160. The expense of a shed that will ‘‘an- 
swer the purpose’’ fairly well need not bother him, and 
as his is a territory where yellow pine is the prevailing 
timber, he will build cheaply if only he takes advantage 




















“If she were rich and afflicted with a fatal malady.” 


of the market before the advance that the yellow pine 
manufacturers hope to see. 

If I did not have much money I would not want to 
scatter it from Dan to Bersheba. Let the other fellows 
do the scattering. The majority of the dealers of the 
country could operate with at least 25 percent less cap- 
ital if only they were ‘‘business’’ in collecting, and 
some of them might reduce their capital 50 percent. 

Be square, square, square, and then some square. Deal 
in no buncombe. Say every time what you mean. Be as 
alive around your premises as though you were a honey 
bee gathering sweet from flowers. Aim to live on the 
friendliest of terms with your competitors, hut otherwise 
let them alone. If they should try to rush you, there 
are men who would give them a bellyful, or move out, 
and there are those who would not move out. Never 
attempt to ride a competitor, and never be ridden by 
one. There is such a thing as self-respect, and if a man 
can not so conduct his business that he can have that, 
but must be a mouse, the sooner he crawls into his hole 
the more the world will think of him. Buy for your life, 
as one of the easiest ways to make money is to buy 
right. 

In addition I would advertise to beat the band—a 
thing that neither of his prospective competitors is doing. 
I doubt if one of them spends 10 cents a month in 
printers’ ink. Let the entire surrounding country know 
that you have hung out your shingle. Specialize in your 
advertising. One week tell them about your stock—all 
new, and consequently desirable. The next week tell 
them a little story about cement—that you handle one 
‘of the best brands, and to make your word good you 
must handle one of the best. Another week give them a 
little spiel on posts—and so keep going. There are many 
strings to your harp and by playing on one string every 
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“They have no moral nature.” 


week you can keep up the music for a long time. Wake 
up the natives. Stir ’em up! Keep pegging at ’em 
until they come to see you and then treat them as kindly 
as you would your mother-in-law if she were rich and 
afflicted with a fatal malady. 

Maybe this is as much dope as this correspondent can 
stand, but I should not hesitate to guarantee that if he 
should take kindly to it, live up to it, and in connection 
pay proper attention to a hundred-and-one other things 
that common sense should dictate, it will not be long 
until he could borrow money should his own not be suffii- 
cient to operate with. Capital always grins broadly 
when it discovers the right kind of man. It depends on 
the man. 

WHY HE QUIT SWEARING. 


A dealer who said he used to swear like a whole crew 
of pirates told me that when that was his habit he had 
no doubt it turned away trade from him. The circum- 
stance that caused him to quit was as follows: A good 
old man came to his yard one afternoon to inquire the 
price of some material—shingles, as I remember it— 
and as usual the cusswords came to the fore. He said 
the face of the old man took on an expression of pain, 
and immediately he left the office. When he saw the old 
man’s back he thought, ‘‘ What am I doing? My man- 
ners have been objectionable to a prospective customer, 
and what business man can afford it?’’ He promised 
himself that henceforth he would show his customers that 
he could be a gentleman as well as they—and from that 
time on he had lived up to his resolution. 

This is not intended as a sermon, but around every 
business office there should be a moral, as well as a busi- 
ness atmosphere. There is not a man in the world who 
is disgusted by gentlemanly manners, but there are many 
who are disgusted by profanity, so which should we 


.choose? Not even a profane man enjoys another that is 


profane. We are catering for trade, hence let us employ 
honey instead of vinegar. If we must swear, it would 
be better to go out to the stable and let loose on the 
horses, as they have no moral nature and will not take 
offense. 


FAMILIARITY BETWEEN DEALERS. 


The two dealers of the town were not minus horses, 

yet for some reason they ordered up a bobtailed livery 
team, hitched to a two-seated carriage. Within ten 
minutes after I had landed at the first office the boss 
*phoned his competitor, telling him who his highly dis- 
tinguished visitor was, and asking him if he could get 
away for a couple of hours for a drive. ‘‘You bet I 
can!’’ I heard him answer, and in an hour we were 
away. : 
We swung around by a new schoolhouse that was being 
completed, hitched the horses and went in. It was not 
unlike a thousand-and-one other buildings of a like 
nature; and what a country for schoolhouses ours is! 
One may hike, hike, hike and everywhere see fine school 
buildings, and everywhere the people of the towns are 
proud of them. 

From the special interest taken by these dealers in 
the building one of them was asked if he furnished it? 
‘*Yes, we furnished it,’’ he replied, nodding toward his 
competitor. ‘‘We put our heads together and kept the 
bill at home.’’ 

What do you think of that? It was a sweet sound to 
my ears. How many of the dealers who read this can 
say that at any time in their business history they and 
a competitor have laid their heads together on any job. 
It is done occasionally, but the circumstances are very 
rare. One of these dealefs explained further that when 
the job came up they determined to furnish the material, 
make or lose; that they agreed to go snucks, sharing the 
profit or loss, as the case might be. Then one of them 
remarked, ‘‘This is a pretty prosperous agricultural sec- 


owt 22. 2h oe 64 siamo ee 


a — Dp hm —_ -—~ «A 


a 


al 
m 





1B Qnreor- 


jf 
oo“ 


2d 
at 


ry 
i- 
ho 
ny 
ve 


oy 
ld 
he 
ke 


es, 
Ty 
en 
Oss 
lis- 
vet 
x 
ere 


ing 
not 
ike 
is! 
ool 
are 


in 
it? 
his 
the 


1 to 
ean 
and 
job. 
ery 
rhen 
rial, 

the 
hem 
sec- 





JANUARY 29, 1910. 


AMERICAN LUMBERMAN 


39 





tion, and we wouldn’t have our customers think that we 
are unable to sell lumber as cheap as anybody, and if 
this school bill had come in from out of town they might 
think we were not doing as well as we might when we 
sold them their barn bills. Fortunately, the contractor 
who ‘had the job understood the advantage of buying in 
the town so he could see just the material he wanted 
and get it when he wanted it. He had the run of both 
yards and has seemed to be satisfied right along. We 
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“Would be settled in these columns.” 


would have been two asses to have let that bill come 
from out of town, don’t you think?’’ 

I told him that was precisely the way I did think. 
It was said by one of the dealers that the job would 
make the copartnership about $300, ‘‘but in the end,’’ 
he continued, ‘‘it will make us more than $3,000.’’ 

On our rounds to see the beautiful farming country 
one of the dealers asked the other what he got for a 
certain bill that was sold the day before, and when the 
amount was stated the reply was that that was good. 
‘*Look here,’’ I said before the ride was over, ‘‘I want 
to ask you a question, and if it is as I surmise it may be 
the information will never go farther: Is one of your 
yards run as a blind; that is, are they owned in com- 
mon by both of you?’’ ‘‘Why do you ask that ques- 
tion?’’ ‘*Because your interests appear to be com- 
mon,’’ was the reply. ‘‘No, sir,’’ said one of them.’’ 
You are mistaken there. Ours are two distinct, indi- 
vidual yards, and neither of us has any more interest in 
the other one than you have. The only secret about it is 
that we pull together as the lumbermen in a town 
should.’’ I was so elated at being in the company of 
such dealers that I removed my hat from my perspiring 
brow and would have thrown it into the air had the 
carriage cover over our heads permitted. 

I do not meet with instances of this. kind every week, 
or every month. One of the nearest approaches to it was 
in Traer, Iowa, when my mission to the town was to 
visit Colonel Baker. Having looked over his fine shed 
and walked up the street and looked through his new 
house, he said we would go and see his competitor, and 
over we went to the office of his good old German com- 
petitor, who was honored by: all who knew him, and 
whose body is now turning to dust. No sooner was | 
busily talking with this competitor than the colonel 
walked behind the desk and went to looking over the esti- 
mate book. ‘‘Thunderation!’’ I said as soon as. I could 
speak privately to the colonel. ‘‘ You will get kicked out 
of here!’’ ‘‘No-o,’’ was the reply in that half drawl 
that adds music to the colonel’s speech, ‘‘we do not kick 
each other out.’’ ° 

There may have been trade secrets between these two 
competitors, but if so I was not sharp enough to discover 
it. Right there in Traer they lived in this way, and right 
there they made money. If you went to the trouble to 
look if up, you would find that the colonel is rated 
pretty good, and I doubt if it would be far out of the 
way to say that this wealth was accumulated right there 
alongside of that decent German competitor. A year 
ago I was dining with the colonel at the crack restaurant 
in Minneapolis, and from what he said while we were 
mowing away the contents of the groaning table I would 
have bet $4 that most cheerfully would he have paid for 
all the meals and drinks that were disappearing from 
sight in the place if at one of his outside yards he had 
a competitor that was of the stripe of the German along- 
side of whom he lived in peace, and consequently plenty. 

What is the matter in that town in which the dealers 
are so closely associated as to lead a stranger to think 
that one of the yards was a blind? Both dealers are as 
square as those dice -you sometimes rattle for the cigars. 

What was the matter in Traer, where Colonel Baker 
and his German competitor lived in-harmony and made 
money? Both men were paragons of squareness. 

That’s what’s the matter! 


THIS TIME IT DEALS WITH POETRY. 


Mighty glad I am that the many letters received from 
lumbermen are not all along business lines, as I have no 
desire that my brain shall be bulged out of shape intently 
thinking all the time about lumber. The fiddle string 
must occasionally be relieved of the strain, else it breaks. 
Hence it is that hobbies are so valuable to us. There are 


mine—the memory of my old black cow, old fiddles, dia- 
monds, and once I had chickens on the brain, but now 
they have to roost elsewhere. Lumbermen have asked 
me nearly all the questions one can think of except 
whether it would be the proper thing for them to get 
divorces from their wives. 

A dealer who wrote me recently states that at a 
little social gathering at his home, among the others a 
minister and a physician, and the Shakespeare problem 
came up, the minister asserting that there was no reason 
to think that none other than Shakespeare wrote the 
poems that are attributed to him, and the physician 
claimed that they were the work of Bacon. ‘‘ What is 
your opinion of it?’’ is asked. 

It probably never has occurred to you that this great 
question that is racking the brains of so many of the 
highly intellectual would ever be settled in these columns! 

I should agree in part with the doctor. So far as 
Shakespeare did not write the Shakespeare poems, I am 
with him, but when it comes to saying that Bacon wrote 
them, I should shy. He may or may not have written 
them. 

Why didn’t Shakespeare write them? For the simple 
reason that he wasn’t able to. Let’s reason a little. A 
few years ago an athlete, named Kennedy, lifted in 
Madison Square Garden, in New York, a dead weight of 
two tons. Tomorrow I read in a newspaper that Sec- 
retary Gorsuch, of the great Southwestern retail asso- 
ciation, has tallied Kennedy in lifting. I would posi- 
tively know that he did not do it; that there was a 
mistake in printing the figures, or that it was a news- 
paper lie. Not that Secretary Gorsuch is a baby phys- 
ically, but he is singled out for the reason that as there 
is a letter from him before me on the table his name is 
handy to use. Secretary Gorsuch is not an athlete, hence 
such a feat would be an absolute impossibility. 

My next door neighbor has a sorrel mare, named 
““Pet.’? I am told that last fall he took her to the 
state fair, in Des Moines, and that she turned the track 
in a trot in 2:05. I would know she did no such thing. 
Why? For the reason that she is not a trained trotter, 
and no horse in the world, unless trained, could do it. 

The yard of the Hawkeye Lumber & Coal Company, 
in Cedar Rapids, Iowa, is one of the most progressive in 
existence. I am told that two young men started a 
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“On this account was more than $50 ahead.” 


yard in some town about the size of this lowa city, in 
which there was as close competition, and made as great 
headway as Barry & McClintock have made in Cedar 
Rapids. These young men had no business training, no 
scope of ideas, no particular knowledge of the retail 
business, yet they stand among the leaders of the world 
in their line. The announcement would be false, for the 
reason that they were not capable of such achievement, 
any more than Secretary Gorsuch would be capable of 
lifting a dead weight of two tons, or ‘‘Pet’’ trotting a 
mile in a fraction over two minutes. 

I am told that the great bridge over the river from 
New York to Brooklyn was erected by a man who had 
never given a month’s study to engineering. I know the 
statement must have been false. 

Shakespeare stands as the loftiest monument in the 
literary world. If the poems were of an imaginative 
nature, it might be believed that a mere genius could 
have produced them, but they are less imaginative than 
those of almost any other poet. They were built up 
with knowledge that must have been learned—knowledge 
that was absolute and positive. The man who used dic- 
tion that never has been surpassed must have been a «leep 
student of language. Such a subtle comprehension of 
the problems of life is nowhere else found. The world 
has not yet come up to Shakespeare—he is still showing 
the way. His plays, as plays, are without doubt losing 
ground, as the theater-goers of today prefer seeing girls 
kick up their heels in comic opera to listening to the 
profound wisdom of Shakespearean plays. But if as 
plays they should go out entirely, there is the literature 
in them that will live as long as the printing press shall 
run. 

No man could have written Shakespeare who was not 
disciplined in mind as Kennedy, the strong man, was 


trained in body, and no man with the habits and calling — 


of Shakespeare could have had that discipline. As water 
does not rise above its source, so no literary effort can 
rise above the source from which it is produced. If 
Shakespeare produced the dramas which bear his name, 
then, indeed, was produced a miracle. 


OLD ESTIMATES VALUELESS. 


The dealer was deploring the time that was necessary 
in figuring the estimates which never were heard from 
the second time. ‘‘See those two books of estimates 
lying one upon the other at the end of the desk there?’’ 
he asked. Many a night until 12 o’clock have I put in 
on those, and 1 expect that the work of one night in 
perhaps a dozen amounted to something: 

‘*So far as usefulness is concerned they are dead as a 
doornail. If twice in a year two jobs are figured that 
are identical, I have to be shown. ‘lhe last season | 
did duplicate a barn. In every building there is some 
kink that was not in the other one. Then, there comes in 
the contractor. Different kinds of lumber, at different 
prices, are used. He can get this at another place at 
a lower price and that at another place at a lower price, 
and so it goes, from start to finish.’’ 

There isn’t a lumberman who is not well acquainted 
with this estimating business. In my book of quotations 
it says that hope is the balm and life blood of the soul, 
and generally to an estimate there is tagged a bit of 
hope. No doubt, however, all of you have labored over 
your desks on estimates when you knew the case was 
hopeless, I have heard dealers talk that way. One said 
that off and on for several hours he worked on’ an esti- 
mate for a house that he had no idea of getting, and it 
almost knocked him off his feet when the bill was sold by 
him. And the fun of it was that he had not figured as 
closely as he would had he expected to sell it, and on this 
account he was more than a clean $50 ahead. That, how 
ever, may be set down as one of the curiosities of the 
retail business. . 

I never have known but one dealer who sold bills 
without figuring them, and that was Mr. Maroney, now 
of the Maroney Lumber Company, Cripple Creek, Colo. 
It was following the disastrous fire in that great gold 
camp, and those burned out were in so great a hurry to 
replace the buildings that went up in smoke that there 
was little haggling over prices. As an example this was 
the way business was done at that juncture: ‘‘ Make me 
a bill for a 2-story brick, 40x100 feet.’’ ‘‘ Eight 
thousand dollars,’’ Mr. Maroney would say right off the 
bat. And in this way buildings and buildings went up 
with no detail of estimating. 

We can all see where we do work which, if set aside 
by itself, would be valueless, but it helps things along. 
I have just gone over my little Dutch typewriter with oil 
and placed on it a new pad which inked and greased my 
fingers, but this was absolutely necessary to the inspired 
writings that should follow. So let’s toss the old esti- 
mates into the wastebasket and say it is all in the busi- 
ness. 

WILL HE PROVE TO BE A PROPHET? 


It never is best to deal to a large exteat with pessi- 
mism, still it is well to look things squarely in the face. 
From the same sources we may.draw different conclu- 
sions, and any thinking man who presents his ideas in 
a respectable manner is entitled to a hearing. The 
dealer whose opinion follov's has met with more than 
average success, and withal is a thoughtful man. 

‘‘T hear and read a great deal about our coming 
prosperity but there are reasons for believing that the 
next year or two will be less prosperous than many 
imagine,’’ he said. ‘‘I don’t doubt but what trade will 
be good, that a great deal of lumber will be sold, but 
if 1 am a reader of the signs of the times we may look 
out for breakers. 

‘‘The trouble will come from the laboring element. 
Not since war times has it cost as much to live as it 
does now. On the surfacé the upper and great middle 
classes were never better off financially than they are 
today, and the laboring man is taking note of this. 
They are saying to themselves that if everybody is 
making so much money that he can ride in an automo- 
bile that costs from $1,000 to $3,000, they ought to 
share in this prosperity and will raise a row unless they 
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are better paid. Here we are, emerging from what 
has been called a panic and flying so high that as true 
as the sun will rise tomorrow morning we will clip our 
own wings. 

‘*No matter what the tariff may have to do with the 
expense of living, there are millions who think it has 
rauch to do with it, and these millions will be ready to 
vote for anybody who will promise them relief. I see 
trouble ahead in politics. It is talked that there are 
political bosses who have a firmer grip on party affairs 
than was ever before known, and there are millions 
who believe it. The situation creates discontent.’’ Then 
he said, ‘‘I will bet you a five-dollar bill that I will tell 
you who the next president will be. Who? The African 
hunter!’?? And I judged from the tone of his voice 
that it would please him if he were. 


GOOD ADVICE TO AN EMPLOYEE. 


Ordinarily when an employee does not toe the mark the 
boss calls him up on the carpet and tells him what’s 
what. - This, however, is not the method of Clayton D. 
Root, of Crown Point, Ind., whose letter to one of his 
yard men I have been privileged to read. Evidently 
Mr. Root is of the opinion that advice will sink deeper 
in the mind when written than though it were given 
verbally. 

Mr. Root tells his employee that probably he does 
not realize how much an even tempered, careful, accu- 
rate, quiet man can accomplish. He is asked not to 
rush a customer. Some men want to talk, want to take 
their time, want to be neighborly, and if they are rushed 
they take offense. Others are hustlers, are always in a 
hurry, want lumber and want it quick, and if they are 
waited on slowly they are displeased. The customer 





should be studied, and tact used in handling him. It 
is hard in this world to always keep one’s hand on the 
safety valve, to always be self controlled, but the big 
fellows are of that kind. 

The employee is told that pencils are cheap, that a 
card is tacked to every post, and that when loading out 
a customer the memory should not be trusted. The 
items asked for should be written down and checked off 
when loading—a method that will insure quick, accurate 
and convenient loading. In this connection Mr. Root 
touches on a point that many of us might advantageous- 
ly bear in mind. He says, ‘‘An error in figuring, if in 
the customer’s favor loses us money, and if in our favor 
it loses a customer. He loses confidence in us and feels 
that if he had not been sharp and noticed the error we 
would not have said a word. He is sure to tell his 
friends confidentially how he saw an error and saved 
himself 73 cents.’? No doubt the amount named had 
reference to a mistake that was due to the carelessness 
of the employee. 

Mr. Root writes, ‘‘We all make mistakes, sometimes 
I do, and no doubt you could sit down and write me 
some of the things I err in, and in fact, if you have 
anything in your mind write it out. We are all human, 
and I will take it in the right spirit. In the office and 
yard we are a family, and it is no family at all that 
cannot have their family talks.’’ 

There is more advice of an excellent character, the 
whole showing the spirit in which Mr. Root deals with 
his employees. 








HANDLING MILLWORK AT RETAIL. 





Another Contest On—When Does It Pay to Put In a Side Line ?—Special Prize Letter 
Replete with Valuable Suggestions. 





SIDE LINES. 

Every retail lumberman handles side lines. A list of 
all such lines of goods would be a formidable one. Lum- 
ber is only one of many kinds of material entering into 
the construction of buildings. 

Now the questions are: When does it pay the retail 
dealer to put in a side line and: What are the elements 
which enable him to decide? 

What are the most profitable side lines to carry and 
how may this fact be determined? 

A review of experiences and methods unquestionably 
will be of interest and advantage to every retail Jum- 
berman. 

With a view of adding zest to the discussion, the 
AMERICAN LUMBERMAN will pay $15 for the best letter 
dealing with this question; $10 for the letter considered 
to rank second; and $5 to the one that takes third honors. 

The AMERICAN LUMBERMAN has printed many competi- 
tive letters on various features of the retail lumber trade. 
Only’a few questions have been discussed. There remain 
a great many more and suggestions are always in order. 
If you have a point you want brought out, and do not 
want to wait for a thorough discussion, send in your 
views. 

We believe you will be sufficiently interested in the 
question mentioned on the opposite side of this card to 
contribute to the symposium. It is worth your while. 

You doubtless will find that some of your fellow deal- 
ers in different parts of the country are handling on a 
profitable basis many side lines which you have not 
added and some which possibly you have not thought of 
adding. At the same time, you probably are handling 
some lines to advantage which others have neglected. 
Swap experiences and do it through the columns of the 
greatest lumber trade journal on earth, AMERICAN LUM- 
BERMAN, 315 Dearborn street, Chicago. 


Handling and Storing Sash and Doors. 


The author of the following letter was awarded a spe- 
cial prize for his efforts. The retailer will be well re- 
paid by a perusal of the communication: 

In buying sash and doors we always are careful not to 
overstock, yet buy enough to supply the demand. 

On staple sizes, such as 10x12s and 22x28 (in our 
locality) it is safe to buy liberally but on most other sizes we 
are a little careful so as to hold the dead stock to a 
minimum. 

When the prospective builder thinks he wants some odd 
size that we do not carry in stock we try to influence him 
to use the size we carry, but do not urge him as it is 
always best to let him have his own way as much as 
possible. 

In ordering any specialties we seldom get more than the 
amount called for, because if we add any more the chances 
are there will be a very slow sale for them. 

We try to hold the stock sizes to as small a variety as 
possible, yet carry all that is necessary. In sash we have 
eight sizes, namely, 8x10, 10x12, 10x14, 12x14, 10x24, 
10x28, 24x24 and 22x28. In doors 2-6x6-6, 2-8x6-8 and 
3x7. 


We do not handle enough to justify us in shipping them 
in by carload, therefore have to pay local freight. 

We take great care in handling sash and doors, thus 
avoiding broken glass and mars on doors, although no 
matter how careful we are we find there is bound to be 


- some breakage and some offgrade doors. One should have 


plenty of room, for it is very disagreeable to sell sash in 
a crowded room. Light is another important feature, making 
it convenient to get around and see the different sizes, 
although it is a very good plan to keep them in the dark 
so old stock will look like new. A good way is to have 
curtains. 

By all means have the stock arranged so you can get 
around and see all the sizes; if anything is inconvenient 
it is to have them all mixed up, especially when you are 
in, a hurry and have to handle several bunches of sash, 
and then “not be sure when done whether you have in 
stock the size you are looking for. We always keep the 
single sash and odd ones by themselves, where they are 
handy, and when we have a call take one look through them 
and see whether we have a loose one instead of cutting a 
new bunch; if we do not do this we find single sash accu- 
mulates into a good many. 

When we break a light we have a place to put the sash, 
and when there is a dull time get busy and replace them, 
thus keep the stock up in good shape. In selling sash, 
and we have a customer who is not particular as to size 
or kind, we do not neglect to work any slow seller or odd 
size off, which every retailer is bound to get once in a 
while. 

When uncrating goods in boxes we take the nails out 
of the boards, pile them some place out of the way, and in 
selling a window get a few of these boards and nail on 
each side of the sash. A great deal of our trade comes 
from twenty to forty miles, and over some pretty rough 
roads, so it is necessary to have them well protected. In 
loading a cottage window or a glass door for a long ride, 
we set it on edge next to one side of the wagon box, brace 
it good and solid so it can not in any way get loose. A 


large glass will seldom break if loaded in this manner; 
when if loaded flatwise there is much more danger, the 


spring of the glass causing it to break. 
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The best way to pile doors is to lay one flat on the 
other; this way keeps them bright, and they will not warp 
so much. Although it takes a great deal of room to have 
all the different grades and sizes in separate piles, we have 
racks and slide them in endwise; this way we can see the 
edge and have the size and price marked. If you have a 
door that is dirty or off grade, clean it up, sandpaper it 
and sell it, do not keep it in stock, no matter if you do not 
get more than cost for it. 

In handling molding we buy a good, simple ‘grade and 
do not change simply because one is a little better looking, 
because every time we change we find there is always some 
of the other kind left over and it is hard to clean up a 
small amount of any kind; the customer wants it all the 
Same and you seldom will have exactly the amount he calls 
for. 

The best way to store molding is to stand it on end to 
keep the dust off, and where you can see the different 
lengths. We do not have our shed arranged so as to store 
it on end, but have racks on to which to slide each kind, 
which is a very good way keeping it from the dust. A 
good way to mark molding (if you can not remember the 
price) is to take a thin, square board, make small holes 
in it, cut a half inch off each kind, tie it onto the board 
by means of strings, ond mark the different prices under- 
neath. ; 

When buying casing we buy the plain in preference to 
the beaded, and it satisfies our customers much better; 
we carry 8-inch base and if we have a call for 10-inch 
sell an 8-inch finish board and a molding to go on top, 
making it the same as 10-inch. 

Piling casing we always pile the side up that goes next 
to the wall, thus keeping the side of every board that 
shows clean and free from dust as we sell down through 
the piles. 

We have a small bin boxed tight for interior finish, but 
there is bound to be a little dust anyhow. In selling casing 
and base we have a good many calls for inside woodwork 
to be used in cheap houses, and the customer does not care 
for the molded top base or finished casing, but would 
rather select some from the sheathing pile, in which case 
we let him use his own judgment. If he is going to paint 
it is practically as good anyhow. Last but not least, 
do not neglect the profit as it should be a good one on 
most sash, doors and interior finish, taking breakage, slow 
sale, other things into consideration, which goes to lower 
the percent on the year’s profit. 

K. W. JAcKSON, 
Yardman, Bishop & Young. 
Cody, Neb. 


‘* MAYBE THE FAULT IS YOUR OWN.”’’ 


In the various discussions of retailers’ problems that 
have appeared in this paper salesmanship has oftenest 
been suggested as a solution. Though the problem may 
be solved in a manner apparently remote from sales- 
manship, an increase in sales is the end sought. Whether 
sales be increased by price cutting; by installing a pocket 
mill, or by putting everything under roof, salesmanship 
is the dominating element. 

This gives rise to a consideration of the importance 
of the dealers’ cultivating an ability to sell, an idea 
suggested by a rhyme having the refrain, ‘‘ Maybe the 
fault is your own,’’ prepared by the Cyclone Fence Com- 
pany, of Waukegan, Ill., and intended to suggest to 
the dealers a reason for their not selling more of the com- 
pany’s ‘‘Cyclone’’ gates. At any rate, the dealer can 
not fail to profit by a careful study of his community ’s 
needs and by making his stocks conform to them. The 
Cyclone Fence Company suggests that the farm gate is 
one item that the dealer has overlooked and an article 
that would bring a good profit to the retailer. Circulars 
setting these matters out from the manufacturer’s view- 
point may be had for the asking. 





SASH AND DOOR TRADE 











The severe weather since the first of the year has 
left its mark in the sash and door trade respecting 
shipments, although the number of orders received for 
delivery in February and March show that the door 
trade for 1910 is practically in full swing. Local and 
outside manufacturers report a continued inquiry for 
carloads, and the estimating departments: at all the 
manufacturing and distributing points are well filled 
up with work, figuring on large and small bills. The 
quantity of special work that is being estimated indi- 
cates a healthy prospect for building, while the pro- 
longed carload inquiry shows that stocks in retail 
hands are considerably below expected requirements. 
Many orders have been tied up owing to the inability 
of the railroads to get forward cars of doors from the 
North that are wanted by the Chicago end to fill out 
orders. A conference of distributors from various mar- 
kets was held in Chicago recently, at which the most 
encouraging reports were on review from all parts of 
the country. It was considered that the business at 
hand and in sight gave warrant for the opinion that 
the products of the factories would be easily absorbed 
for the spring and summer trade, and a generally 
stronger feeling was expressed on values. 

In the Chicago market there is no lack of activity 
in the estimating departments of the several ware- 
houses, although shipping is not going forward in 
large volume. Inquiries for small lots do not seem to 
show any falling off. The severe weather which has 
prevailed evidently has not had much effect in lessen- 
ing the demand for future business. As a rule many 
wholesalers would prefer to see a continuation of cold 
weather for a few weeks in order that the natural 
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spring demand would not be interfered with, as they 
believe that after a prolonged cold spell buyers come 
into the market much more freely. The demand for 
doors and other stock sizes is much better than it was, 
but small lots of order work continue to preponderate 
in the orders and inquiries. 

Manufacturers in the Northwest are getting a line 
on the country trade for spring. Retail dealers who 
were in attendance at the conventions recently held in 
the Twin Cities reported an excellent outlook, and 
many of them got figures on coming jobs, which indi- 
cates that business will be better than usual when win- 
ter breaks up. Minneapolis and St. Paul are still 
busy, principally on city orders, and there is consider- 
ably more special work in sight. Architects are busy 
and another revival of building operations is coming, 
as soon as the frost is out of the ground. 

In the Southwest a small advance is reported on 
windows and doors and the demand is said to be in- 
creasing. Wholesale dealers, however, are not satisfied 


with prices obtaining. The prices on sash and doors 
have not advanced in proportion to the advance in 
lumber, cement and other building materials. The 
wholesale dealers. are hoping for an increase of 10 to 
15 percent. Carload business is said to be decreasing. 

Mills in the East have settled down to steady winter 
business which is reported better than it has been for 
several years and promises to last until the spring 
start again fills them up with work. The efforts of the 
Buffalo building interests are to keep busy as long as 
possible; one of them taking the novel method of put- 
ting up a tent and excavating under it. Buffalo needs 
more houses and the closing winter will stimulate 
builders to a big start as soon as the building season 
is here. It looks as though the mills should make some 
money in 1910. The sash-and door and blind trade in 
Baltimore is reported quiet, but it is still too early in 
the year for the builders to have pressing requirements. 
Odd door work is largely suspended and even the con- 
tracts in hand can not be taken up at this time. Orders 


may be placed now against future needs, but delivery 
is not insisted upon. This want of urgent requirements 
tends to keep the range of prices very low. Competi- 
tion among the mills is more active than is desired and 
it has the effect of keeping figures below the range 
which will allow reasonable profits. The outlook, how- 
ever, is encouraging and prices for the better grades 
of door and sash work are more remunerative. 

The window glass situation seems to be well in hand 
and from now on it is generally expected that more 
stable market conditions will prevail. The strength 
of the market has been demonstrated by the fact of 
the amount of finished product on hand as reported by 
the different companies. The stocks are exceedingly 
light for this time of the year, and it is stated on 
good authority that there is now less glass on hand 
for immediate delivery than at any period during the 
last two years. Glazed sash has been raised in price 
and it is expected another advance will occur within 
the next ten days. 





ANNUAL CONVENTION OF THE FORESTRY ASSOCIATION. 


WASHINGTON, D. C., Jan. 24.—There were two notable 
features in the annual meeting of the Forestry Associa- 
tion this week, one the warm welcome given Gifford Pin- 
chot and the other the evidence of the work being done 
for and the interest displayed by women in the cause of 
forestry, as evidenced in the report made by the Federa- 
tion of Woman’s Clubs. 

Mr.” Pinchot was introduced by former Governor 
Curtis Guild, of Massachusetts. In the course of his re- 
marks Mr. Pinchot stated that although he was now out 
of the Service, yet the work, under the able leadership 
of Forester Graves, would still go on, because it is evi- 
dent now to the mind.of all that conservation of forest 
resources must be continued. He asked that the cham- 
pions of forestry stand back of the administration. 

A paper was read from Austin Carey, who was not 
able to be present, advocating the abolishment of timber 
taxes and the advisability of consulting with the lumber 
interests of any given locality in the formation of tim- 
ber legislation for such localities, and in support of the 
suggestion called attention to the benefits which have 
been derived from the harmonious working of New York 
forestry laws and the advances in state lumbering laws 
which have been made under it. He said that success in 
forestry seems to lie in practical legislation aimed at 
obtaining the best results directly in the woods devoid of 
theory, the local conditions first to be provided for and 
after that general timber welfare. 

Allen Hollis, secretary of the Society for the Pro- 
tection of New Hampshire Forests, read a paper dealing 
with recent decisions of the state supreme courts on the 
subject of timber laws, and then passed on to an analysis 
of the effects on practical forestry and conservation of 
the forests, and the benefits derived from the same gen- 
eral principles when applied to different sections of the 
country. He made a strong plea for state and federal 
ownership of timber lands and for further legislation 
extending the scope of forest preservation. He reviewed 
at considerable length work that has been done with this 
end in view in New Hampshire, Vermont and Maine. 


Report Raises Protest. 


Attention of the association was called to and vigorous 
protest was made against the report of Willis L. Moore 
to Secretary Wilson, of. the Department of Agriculture, 
relative to the supposed relation between the forests and 
rainfall, which, he says, are erroneous. The deductions 
are as follows, the report in full to be made public 
later on: 


1. Any marked climatic changes that may have taken 
place are universal and not local, and are appreciable only 
when measured in geologic periods. Evidence is strong that 
the cutting away of forests has nothing to do with creating 
or augmenting drouths. 


_ 2. -Precipitation controls forestation, but forestation has 
little or no effect upon precipitation. 


> 


3. Any local modifications of temperature and humidity 
caused by forest covering, buildings in cities etc. could not 
extend upward more than a few hundred feet, and in this 
stratum of air saturation rarely occurs even during rain- 
fall; whereas me is the result of conditions that 
exist at such altitudes and on such a grand scale as not to 
be controlled or affected by the small thermal irregularities 
of the surface air. 


4. During the period of accurate observations the amount 
of precipitation has not increased or decreased to an extent 
worthy of consideration. 


5. Floods are caused by excessive precipitation, and the 
source of the precipitation over the central and eastern por- 
tions of the United States is the vapor borne’ by the warm 
southerly winds from the Gulf of Mexico and the south 
Atlantic ocean. At times spring floods occur from the rapid 
melting of unusually large quantities of accumulated winter 
snows end, as Chittenden has pointed out, such floods come 
oftener from the forest than from the open. 


6. The disastrous effects of soil erosion, however caused, 
appear to have been exaggerated, and erosion is not always 
an unmixed evil. 

7. Compared with the total area of a given watershed, 
that of the headwaters is so small that, except locally in 
mountain streams, their runoff would not be sufficient to 
cause floods, even if deforestation allowed a greater and 
quicker runoff. Granting, for the sake of argument, that 
deforestation might be responsible for general floods over a 
watershed, it would be necessary in order to prevent them 
to reforest the lower levels with their vastly greater areas, 
an impossibility unless the lands are to be abandoned for 
the use of men. 

8. The runoff of our rivers is not materially affected by 
any other factor than the precipitation, except that the 
forest, by facilitating evaporation and entirely restraining 
small or moderate rainfalls during dry weather, may slightly 
intensify low water conditions. 

9. The high waters are not higher and the low waters 
are not lower than formerly—in fact, there appears to be a 
tendency in late years toward a better low water flow in 
summer. 

10. Floods are not of greater frequency and longer dura- 
tion than formerly. 


In the course of his report, Chief Moore says: 

In the discussion of matters concerned with the conserva- 
tion of the natural resources of the nation, some of which 
may involve the expenditure of hundreds of millions of 
dollars and the employment for years of thousands of pub- 
lie officials, the effects of forests on climate, floods, low 
water and the general movement of navigable and other 
streams should be considered. 

Much has been written on this subject, but little has 
emanated from meteorologists, or from those in the public 
service who have for years engaged in the measurement of 
precipitation. We are told, and it seems to be largely 
believed by all except those engaged daily in the study of 
precipitation and the movement of waters, that forests con- 
trol the flow of streams and the climate is so materially 
affected by the cuttiug away of the forests that drouths 
have largely increased and the well | of future genera- 
tions seriously menaced. This report will not sustain such 
a view of the situation. 

There are so many reasons why forests should be pro- 
tected by the state and the nation and economically con- 
served in the interests of the whole people, that it is 
doing an injury to a good cause to attempt to bring to its 
support the false reasoning and mistaken conclusions of 
enthusiasts, no matter how well meaning they may be or 
how devoted to high and lofty purposes. 

The fact that dead forests stand long after the streams 
have receded seems to prove that they are the last to dis- 
appear rather than the first, and therefore that their re- 
moval did not precede the drouth but rather that the forests 
ceased to exist when the rainfall became deficient. Un- 
mistakable evidence is found of the existence of extensive 
forests in Arizona and New Mexico, where only the petrified 
trunks of trees now remain. It can not be said that men 
removed these forests and brought on the drouth. 

With regard to the effects of forests on rainfall, I quote 
the following from recent writings of Professor Cleveland 
Abbe, who is the senior professor of the weather bureau and 
a member of the National Academy of Science. He says: 

“It is a pity that the errors of past centuries should 
still continue to be disseminated long after scientific re- 
search has overthrown them. In this day and generation 
the idea that forests either increase or diminish the quan- 
tity of rain that falls from the clouds is not worthy to be 
entertained by rational, intelligent men. 

“It is doubtless safe to say that there is no scientific 
proof that the growth of forests increases the rainfall of a 
locality or that their cutting away appreciably dimin- 
ishes it.” 

M. O. Leighton in‘his paper on floods in the report of the 
National Conservation Commission shows that there has 
been a marked increase in flood intensity as a result of 
deforestation, with which conclusions I do not agree. 

I believe that most of them will join me in the belief that 
the only way that man can materially affect the rainfall of 
the eastern half of the United States is to erect a mountain 
barrier of 10,000 feet skirting the Gulf and the south 
Atlantic coasts. If nature had erected it there would be 
no question about floods in the Ohio and Mississippi rivers 
and their tributaries; just as on the Pacific coast, the rain 
would fall on the ocean side of the mountains and the 
world’s greatest granary would be a barren waste. 

It is, therefore, apparent that the precipitation that 
causes floods in the eastern half of the United States is 
from the aqueous vapor raised up from the vast waters to 
the south and southeast of our continent, and that the sup- 
ply is inexhaustible. Our rainfall, then, is the result of 
such fundamentally great causes as not to be appreciably 
affected by planting or cutting away of forests, or by any 
of the operations of man in changing the character of the 
surface covering of the continent. 


Adverse Resolution Adopted. 


This roused a storm of disapproval on the part of the 
members of the Forestry Association present, as his de- 
ductions are opposed to forestry facts deducted from 
years of study. The appearance of the full report is 
awaited with interest, and in the meantime the associa- 
tion passed the following resolution: 

That the protection of the watersheds of the country by 
forest growths, whereby an equable flow of springs and 
streams is secured, is coéqual in importance with the pro- 
duction of absolutely necessary forest products, and that 
the theory that little or no beneficial effects are shown in 
the flow of springs. and streams from the presence of forest 
growth is opposed to well known facts throughout the 
world, and that the error of such a claim would, if carried 
to a logical conclusion, lead not only to the total destruc- 
tion of present forests, but would prevent the production 
of future forests, and regions now covered with forest 
growth would be reduced to barren wastes, as are many 
portions of the old world. 

Frederick H. Newell delivered a short address on the 
reclamation of arid lands in the Southwest and contem- 
plated labors in other sections of the country. 

Mrs. F. W. Girard, chairman of the conservation com- 
mittee of the General Federation of Women’s Clubs, 
told of the interest taken by nearly 1,000,000 women of 
the United States in forestry and the preservation of 
timber lands. This federation has been working indepen- 
dently of any organization or government body, and has 
accomplished substantial results in the middle West in 
the creation of small forest reserves by different women’s 
clubs and the training of school children in practical 
forestry along the lines of training used in Germany for 
the same purpose. They are urging the abolishment of 
timber land taxes and various other practical methods for 
the advancement of forestry interests. 


Election of Officers. 

Officers elected were as follows: 

President Curtis Guild, jr., Massachusetts, reélected. 

Vice presidents: Joshua L. Bailey, Pennsylvania; Nathan 
D. Bill, Massachusetts; Andrew Carnegie, New York; 
Charles W. Eliot, Massachusetts; B. E. Fernow, Canada; 
W. W. Finley, Washington, D. C.; David R. Francis, Mis- 
souri; Rutherford B. Hayes, North Carolina; George Pea- 
body, New York; J. E. Ransdall, Alabama; J. F. Rothrock, 
Pennsylvania; Alber Shaw, New York; C. R. Van Hise, 
Wisconsin. 

Treasurer—Otto Luebkert, Washington, D. C. 

Directors—Philip W. Ayres and Ropert P. Bass, New 
Hampshire; Curtis Guild, jr., Massachusetts; William 8. 
Harvey, Pennsylvania; John E. Hussey, Massachusetts ; Otto 
Luebkert, Washington, D. C.; G. . Markham, Missouri; 
George H. Maxwell, Illinois; Charles KE. Nesbitt, Washing- 
ton, D. C.; C. L. Pack, New Jersey; M. V. Richard and 
Cuno H. Rudolph, Washington, D. C.; Fred 8. Underhill, 
Pennsylvania; J. 8. Whipple, New York, and George P. 
Whittlesey, Washington, D. C. 





TRADE CONDITIONS IN OREGON AND WASH- 
INGTON. 


A. B. Wastell, secretary of the-Oregon & Washington 
Lumber Manufacturers’ Association, in his recently 
issued official -trade bulletin states: 


The opening of the year 1910 brings with it great 
promise for the lumber industry. Normal conditions have 
been practically restored, and although it is not expected 
that during this year business will assume an inflated 
character either as to volume or value we are confident 
that the demand will measure up to the output, thus 
maintaining an encouraging balance in trade. 

We are pleased to announce that an order for 16,000,000 
feet of fir car material has been | a= in Oregon by the 
Pullman Company, of Chicago, for manufacturing 2,000 
Harriman refrigerator cars. This business is being han- 
dled direct, on a eve plan, through a committee 
representing the following mills: of our membership: 
Booth-Kelly Lumber Company, Hammond Lumber Com- 
pany, Portland Lumber Company, North Pacific Lumber 
Company, Peninsular Lumber Company, C. K. Spaulding 
Logging Company, Willamette Valley Lumber Company, 
Clark & Wilson Lumber Company, Bridal Veil Lumbering 
Company, Falls City Lumber Company, Sheridan Lumber 
Company, West Side Lumber & Shingle Company, West 
Oregon Lumber Company. This is a very encouraging 
circumstance, as it peeves the adequacy of handling car 
material orders in this fashion, and it represents assur- 
ance that the same methods gave satisfaction to both 
buyer and seller in the previous orders amounting to 
about 20,000,000 feet handled by the same mills, shipment 
of which was completed recently. 


Of Interest to Cargo Shippers. 


Another order that is of great interest, particularly to 
cargo shippers, but which has a reflex advantage to all fir 
manufacturers, is the awarding to J. E. Laidlaw, of 
Portland, of an order for 2,140,000 feet, to go to Manila 
for the government, which has been divided between the 
Inman-Poulsen Lumber Company, North Pacific Lumber 
Company and Portland Lumber Company, and will prob- 
ably be forwarded on the 8. 8. Henrik Ibsen. This 
business was strongly competed for by Puget sound mills. 
The leading bids, Manila delivery, were as follows: Bal- 
four, Guthrie Company, $41,180; Tacoma Mill Company, 
$46,040; J. E: Laidlaw, $44,507. Mr. Laidlaw received 
formal notice yesterday that his bid had been accepted. 
Balfour, Guthrie Company lost the contract because of 
failure to observe certain government regulations. The 
spread between the figures of the several bids is of 
interest, and doubtless if all the bids filed were tabulated 
the disparity would be even more striking. 

Railroad structural material and ties continue in good 
demand. Requirements of lines under construction within 
Oregon, with the probability of further construction being 
undertaken, has already materialized in contracts for a 
large quantity of ties, so that when the California and 
eastern demands come in a short supply will regulate the 
price on a considerably higher basis than now prevails. 
With the resumption of building within the state when 
weather conditions are more favorable, interior mills will 
awaken from their long sleep and be able to do some 
business. At the present time reports from the William- 
ette valley indicate that the larger mills are busy and 
appear to be confident of good business during 1910. At 
the present time their stocks are light, so that they will 
have plenty of piling room to accommodate the cut that 
is not immediately disposed of. 


Situation Outlined. 


A prominent Portland millman sizes up the situation 
as follows: “Our experience during the last thirty days 
indicates a general advance along all lines. This is 
especially true in mixed car orders and local trade, and 
with the added fact of a gradual advance in the price of 
logs and an increased demand in all markets, there is 
every indication of a good season in store for the manu- 
facturers of this section.” 

The Bulletin of Progress of the California Promotion 
Committee indicates a strong upward trend in industrial 
and financial lines with increase in bank deposits and 
resources, bank deposits having increased more than 
$30,000,000 within the last six months, while resources 
have increased more than $60,000,000. Universal pros- 
perity of the state is indicated by the fact that savings 
bank deposits are about half the total deposits in all 
banks, amounting to $300,000,000. Favorable conditions 
are reflected both in San Francisco and Los Angeles bank 
clearings and promise well for the lumber business of 
Oregon manufacturers. 
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COMING CONVENTIONS. 


February 1 
nole hotel, Jacksonville, Fla. 

February 1-3—Hardwood Manufacturers’ 
the United States, Cincinnati, Ohio. 

February 2-3—Tri-State Retail Lumber Dealers’ Associa- 
tion, Evansville, Ind. 

February 8—Columbia River Loggers’ Association, Port- 
land, Ore. 

February 8—Southeast Missouri Retail Lumbermen’s Asso- 
ciation, Commercial Club rooms, Cape Girardeau, Mo. 

February 8-9—Kentucky Retail Lumber Dealers’ Associa- 
tion, Louisville, Ky. 

February 9—Southeastern Iowa Retail Lumbermen’s Asso- 
ciation, I. O. O. F. hall, Burlington, Iowa. 

February 11—Michigan Association of the Traveling Lum- 
ber & Sash & Door Salesmen, Griswold house, Detroit, Mich. 

February 14-16—Western Retail Lumbermen's Association, 
Portland, Ore. 

February 16-18—lIl]linois Lumber Dealers’ Association, La 
Salle hotel, Chicago. 

February 18-21—Northwestern Cement Products Assovia- 
tion, Great Northern hotel, Chicago. 

February 18-26—Third Annual Cement Show, Coliseum. 
Chicago. : 

February 23-25—Wisconsin Retail Lumber Dealers’ Asso- 
ciation, Milwaukee, Wis. 


Association of 


February 24—The Lumber Dealers’ Association of Con- 
necticut, Hotel Elton, Waterbury, Conn. 
February 24—Annual meeting Lumber & Sash & Door 


Traveling Salesmen’s Association, Hotel Pfister, Milwaukee, 
Wis. 

March 1-5—Northwestern Cement Products’ 
St. Paul Auditorium, St. Paul, Minn. 

March 2-3—National Wholesale Lumber Dealers’ Associa- 
tion, Cincinnati, Ohio. 

March 38—Annual meeting Northwestern lowa Retailers’ 
Association, Sioux City, Iowa. 

March 8—Lumbermen’s Association of New 
Arizona, El Paso, Tex. 

March 12—Buffalo Lumber Exchange, Buffalo, N. Y. 

April 19-20—Annual meeting of the National Lumber 
Manufacturers’ Association, New Orleans, La. 

April 12-14—Lumbermen’s Association of ‘Texas, twenty- 
fourth annual, San Antonio. 
May 18—The Southern Cypress Manufacturers’ Association, 
New Orleans, La. Subject to change by the board of 
directors. 


Association, 


Mexico & 





GEORGIA-FLORIDA SAW MILL ASSOCIATION. 

The next meeting of the Georgia-Florida Saw Mill 
Association will be held in the convention hall of the 
Seminole hotel, Jacksonville, Fla., February 1, 10:30 
a.m. All manufacturers are urged to be present, as it 
will be an important meeting. The subjects of inspec- 
tion, market conditions and odd lengths will be taken up. 
Hotel reservations should be made in advance. 





THE LUMBER DEALERS’ ASSOCIATION OF CON- 
NECTICUT. 

Thursday, February 24, the annual meeting of the 
Lumber Dealers’ Association of Connecticut will be held 
at the Hotel Elton, Waterbury. The following are the 
committee in charge of the meeting: A. Schumaker, 
chairman, Waterbury; W. L. Damon, New Britain; F. 
B. Boardman, Waterbury; J. P. Herrick, Milford; J. 
E. Smith, Waterbury. 





INTERESTING PROGRAM FOR WISCONSIN RE- 
TAILERS’ ANNUAL. 

MILWAUKEE, WIs., Jan. 25.—Milwaukee lumbermen 
are making plans for the annual convention of the Wis- 
consin Retail Lumber Dealers’ Association, which meets 
at the Hotel Pfister in Milwaukee February 23, 24 and 
25. One of the features of this year’s gathering will 
be that more wholes2lers will appear before the conven- 
tion than in the past. Secretary Paul Lachmund is pre- 
paring the program .and announces that* several im- 
portant subjects will be up for discussion, including 
demurrage, odd and short lengths, terms of sale, and 
grading of shingles. 





SOUTHEAST MISSOURI RETAIL LUMBERMEN’S 
ASSOCIATION. 


The fourth annual meeting and election of officers of 
the Southeast Missouri Retail Lumbermen’s Association 
will be held in the Commercial Club rooms in Cape 
Girardeau, Mo., Tuesday, February 8. The first session 
will be called at 3 p. m., when several addresses will be 
made, followed by d.scussions. The business session will 
be held at 7:30 p. m., in which the officers and directors 
for the ensuing year will be elected. Following this 
will be the annual banquet and a general good time. 
Matters of importance to the members of the associa- 
tion will be brought up and all members are urged to be 
present and participate. 





CLUB WILL ENTERTAIN NATIONAL MANUFAC- 
TUREBS. 

CINCINNATI, OHIO, Jan. 25.—Cliff $8. Walker, president 
of the Cincinnati Lumbermen’s Club, has been very busy 
the last week with the work of the committees arranging 
the entertainment of the delegates to attend the con- 
vention of the hardwood manufacturers of the United 
States. He was compelled to leave his office early today 
and seek rest, suffering from an attack of neuralgia. 

The official program of the Hardwood Manufacturers’ 
association has been completed by Secretary Doster and 
is in the hands of the printer and will be ready for dis- 
tribution by the week’s end. H. Heaton, executive clerk, 
mailed typewritten copies of the official program of the 
big convention to the various lumber trade papers 
Tuesday, 


-Georgia-Fiorida Saw Mill Association, Semi- 


SOUTHEASTERN IOWA RETAIL LUMBERMEN’S 
ASSOCIATION ANNUAL. 

The thirteenth annual convention of the Southeastern 
Iowa Retail Lumbermen’s Association will be held at 
Burlington, Iowa, Wednesday, February 9, in the I. O. 
O. F. hall. The Union hotel will be convention head- 
quarters. The morning session, beginning promptly at 
10 o’clock, is to be devoted to business and reports of 
the officers. At the afternoon session, at 2:30, commit- 
tee reports will be received and a number of interesting 
addresses will be heard. The evening will be given up 
to pleasure, the chief attraction being ‘‘The Three 
Twins’’ at the theater. Retail dealers in the vicinity 
are urged to attend this meeting, and all who are not 
members are invited to join the association. All who 
expect to uttend the meeting are asked to notify the 
secretary, W. O. Riddle, Mediapolis, Iowa, in advance. 





ROYAL ENTERTAINMENT IN STORE. 

LOUISVILLE, Ky., Jan. 24.—The annual convention of 
the Kentucky Retail Lumber Dealers’ Association will be 
held at the Seelbach February 8 and 9. It is expected 
that the attendance will be much larger than last year, 
when 150 registered. C. H. Sherrill, president, of Padn- 
cah, will be toastmaster at the banquet, and Mayor W. O. 
Head and other prominent men will respond to toasts. 

Wednesday morning the convention will be addressed 
by John F. Frey, of Louisville; Brown Y. Willis, of 
Nicholasville; A. B. Hammond, of Frankfort, and W. H. 
G. Kegg, of Mansfield, Ohio, who will speak on ‘‘ Reduc- 
ing the Fire Hazard.’’ 

The election of officers will take place Wednesday 
afternoon and it is probable that John F. Frey will be 
elected to the presidency to succeed C. H. Sherrill, of 
Paducah. The entertaining committee is composed of 
John F. Frey, William C. Ballard and Alfred Struck. 





ILLINOIS LUMBER DEALERS’ CONVENTION. 

The Illinois Lumber Dealers’ and the Illinois Mason 
Supply associatious will hold their twentieth annual 
meeting at the La Salle hotel, Chicago, February 16-17- 
18. A big attendance is expected and the program to 
ke followed will be different from that at former meet- 
ings. Instead of a long program of long addresses, a 
number of topics of vital interest have been announced 
and it is hoped that everyone attending the convention 
will take some part in discussing these topics. Talks 
will be limited to five minutes and a subject will be 
closed after twenty minutes’ discussion. The one ex- 
ception to this rule will be an allowance of twenty 
minutes to Elmer H. Adams in which to answer ques- 
tions on the lien law. The secretary of the association 
requests that questions in regard to the lien law be 
sent to him not later than February 14 to give Mr. 
Adams time to prepare his answers. ‘‘Laugh and 
grow fat’’ is the idea underlying the entire program 
and a ‘‘heap of fun’’ is promised in the belief that ‘‘a 
little nonsense now end then is relished by the wisest 
men.’’ 

The subjects for discussion are as follows: Odd and 
Short Lengths; Uniform Order Blanks; The Scout; 
Lien Law; Keeping Daily Stock Sheet; Universal Dis- 
count Price List, Mason Supplies Etc.; Insurance Con- 
ditions; 20 Percent More Added to Orders; Code of 
Ethics; Car Stake Question; Courtesy in Business; 
Farmers’ Codperative; Terms of Sale; The Shingle 
Question; Conservation; Machines in Retail Yards; 
Arbitration. 

Preparations are being made for a Hoo-Hoo eon- 
catenation of which notice will be given at the first 
session of the convention. 

The Cement Show will open at the Coliseum Feb- 
ruary 16 and continue until the 26th and the special 
rate of one and a half fare which has been accorded 
to visitors to the Cement Show can be taken advantage 
of by those attending the association meeting. Tickets 
will be sold on the certificate plan from the 15th to the 
24th inclusive, good to return to the 26th. Certificates 
must be obtained when the tickets are purchased and 
they will be validated at the Coliseum any day from 
the 18th to the 25th inelusive. This rate will be given 
by the railroads in the Central Passenger Association, 
the Trunk Line Association, New Eng!and Passenger 
Association and the Eastern Canadian Passenger Asso- 
ciation. Any further information desired can be ob- 
ained from the secretary of the association, George W. 
Hotchkiss, Chicago. 


PROGRAM OF TRI-STATE RETAILERS. 


EVANSVILLE, IND., Jan. 27.—Arrangements are com- 
pleted for the third annual convention of the Tri-State 
Retail Lumber Dealers’ Association, which will be held 
in Evansville February 2 and 3. The convention will be 
held in the hall of the Evansville Business Association, 
on Second street, while headquarters for delegates and 
visitors will be at the New Vendome hotel, Sycamore and 
Third streets. At 10 o’clock a. m. the first day the dele: 
gates and visitors will register at the hall on Second 
street. At 2 p. m. the address of weleome will be de- 
livered by Albert W. Funkhouser, president of the Evans- 
ville Business Association. R. B. White, of Boonville, 
Ind., president of the dealers’ asseciation, will respond 
and also make his annual address. This will be followed 
by the report of the secretary and treasurer, Henry 
Kollker, of this city. After this report’George E. Gary, 
a well known planing mill man, of. Hopkinsville, Ky., will 
give an address on ‘‘The Crime of the Age:’’ An ad- 
dress by W. McMaster White, of Indianapolis, on ‘‘Side 





Lights on Hard Wall Plaster’’ will be followed by a dis- 
cussion. The regular committees will then be announced 
by President White. 

At 9 p. m. a banquet wul be given at the New Ven- 
dome hotel by the association and the Evansville whole- 
salers and retailers to the delegates, visitors and ladies. 
There will be several good speakers for the banquet. 

At 10 o’clock a. m., February 3, the various committees 
will report. These reports will be followed by an address 
by F. B. Fowler, of Indianapolis, on ‘‘ The Lumbermen’s 
Mutual,’’ and a diszussion will come afterward. An 
address of much interest will be given by E. W. Peters, 
of Mt. Vernon, Ill., his topic being ‘‘ Association Work 
and Its Relation to the Upbuilding of the Retail Lumber 
Business,’’ to be followed by a discussion. 

The first thing on the program Thursday afternoon, 
February 3, will be an address by W. B. Carleton, a news- . 
paper man of this city, on ‘‘The Lumber Business as 
Viewed by a Newspaper Man.’’ A discussion will follow 
this address. The next address will be by Fred Larkin, 
of Birmingham, Ala., his topic being ‘‘The Relation 
Between the Wholesaler and Retailer.’’ An interesting 
discussion is expected to follow this address. The last 
address of the convention will be by J. N. Boston, of 
Marion, Ky., on ‘‘Credits and Collections,’’ to be fol- 
lowed by a discussion. The rest of the afternoon will be 
devoted to new and unfinished business and the election 
of officers. 

Ample arrangements have been made for the entertain- 
ment of the visiting ladies in the way of theater parties . 
and automobile rides to points of interest about the city. 





REVISED PROGRAM OF THE HARDWOOD MANU- 
FACTURERS OF THE UNITED STATES. 

A copy of the revised program of the Hardwood 
Manufacturers’ Association of the United States of its 
annual meeting, which will be held at the Sinton hotel, 
Cincinnati, Ohio, February 1, 2 and 3, has just been 
received. The program is an elaborate one and many 
important addresses will be given and attention given 
to matters of general concern. The program, which the 
officers expect to adhere to very strictly, follows: 

MONDAY, JANUARY 31. 

10 a. m.—Meeting of the executive grading commission in 
the assembly room, together with representatives of the dif- 
ferent consumers’ organizations, as well as individual buy- 
ing interests, to continue all day. 

8 p. m.—Meeting of the executive board. 

TUESDAY, FEBRUARY 1—FORMAL OPENING OF THE CONVENTION. 

10:30 a. m.—Address of welcome by Hon. Louis Schwab, 
mayor of Cincinnati. ; 

Address of welcome by James J. Heekin, president of the 
Chamber of Commerce. 

Address of welcome by A. J. 
Business Men’s Club. 

dress of welcome by C. 8. 
Lumbermen’s Club. 

Response in behalf of the association. 

Annual address of the president, R. M. Carrier. 

Report of the treasurer, C. M. Crawford. 

Report of the secretary, Lewis Doster. 

Appointment of committee to consider reports of officers. 

This part of program to be called as time ond condi- 
tions justify. 

Report of committee on oflicers’ reports. 

Address, ‘Wooden Packages,” B. F. Masters. 

Address, “Organization by Consumers,” O. B. Bannister. 

Address, “Costs of Manufacture,” Frank F. Fee. 

, “The Function of a Lumber Newspaper,” J. H. 


Conroy, president of the 


Walker, president Cincinnati 


, “Stain in Gum etc.,’’ Dr. Herman Von Schrenk. 
— “Improvement of Waterways,’ Hon. Albert Bet- 
tinger. 
Address, ‘“‘Forestry,’’ W. L. Hall, Forest Service. 
REPORTS OF STANDING COMMITTEES. 
Finances, George E. W. Luehrmann, chairman. 
Transportation and increase in freights, R. L. McClelland, 
chairman. 
Drainage and improvement of waterways, S. R. Anderson, 
chairman. 
Terms of inspection and selling code, W. A. Gilchrist, 
chairman. 
Car and construction oak rules, R. G. Page, chairman. 
Insignia of association by a representative of the com- 
mittee. 
Standard weights of hardwood lumber, W. E. 
chairman. 
Forestry, W. B. Townsend, chairman. 
IN MEMORIAM. 
John B. Ransom, Nashville, Tenn. 


Delaney, 


F. S. Hendrickson, Chicago, Ill. 
J. E. Defebaugh, Chicago, III. 


This part of program to be exactly as time indicates. 

7:45 p. m.—A talk on mountain lumbering (Convention 
Hall) by H. H. Gibson, editor of the Hardwood Record, 
illustrated by numerous stereopticon and moving pictures of 
scenery, forest trees, woods work, splash damming, saw 
milling, mountaineers and feudists. Also Dr. Herman Von 
Schrenk (Convention Hall), expert on timber preservation, 
will continue his former talk by giving a stereopticon illus- 
tration of defective parts of woods. 

WEDNESDAY, FEBRUARY 2. 

Immediately after recess. Trading on the floor. (As- 
sembly room, same as Convention hall.) A new feature. 
Will be the order of buusiness as soon as convention reas- 
sembles and to continue during the afternoon, when pro- 
ducers and purchasers may, in open meeting, meet and get 
acquainted. All order of business of association is sus- 
pended until Thursday morning, 10:30 a. m. 

WEDNESDAY NIGHT. 

6:30 p. m.—In Convention hall, has been promised to 
the Cincinnati lumbermen, who have arranged to do their 
very best, and they will insure a royally good time with 
a banquet, music, vaudeville and smoker. It is requested 
that notice be given that this is strictly informal as to 
dress. All to be given within the Sinton hotel. 


THURSDAY, FEBRUARY 3. 
10:30 a. m.—Report of executive grading commission. 
Report of committee. 
Election of officers for ensuing year. 
Time shown on program will be promptly carried out. 
Owing to the enormous amount of work it is requested 
that all interested will be prompt in attendance. 
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ASSOCIATION INTELLIGENCE. 


-4 TWO-PILE RULE. 

Detroit, Micu., Jan. 25.—The Lumber Carriers’ Asso- 
ciation, at its recent meeting in this city, adopted a 
resolution providing for the exaction of forwarding 
charges from ‘shippers when lumber is placed more than 
two ‘piles deep on the docks. The carriers say they have 
suffered great annoyance in the past as a result of the 
tendency on the part of some shippers to break away 
from the 2-pile rule. The carriers will meet again 
February 15, when several important matters will come 
up for consideration. Charles Weeks, one of the oldest 
members of the association, predicts a substantial ad- 
vance in freight rates this year. 





MOUNTAIN LUMBER MANUFACTURERS’ 
ANNUAL. 

Vancouver, B. C., Jan. 24.—The Mountain Lumber 
Manufacturers’ Association held its annual meeting at 
Cranbrook last Friday. Election of officers resulted as 
follows: 

President—Otto Lachmund. 

Vice president—Otis Staples. 

Secretary-treasurer—W. A. Anstiec. 

President Lachmund remarked that prices of other 
commodities appear to have been advancing more rapidly 
than lumber, which has not reached the level of 1906 and 
1907, but there is every expectation that prices by spring 
will exceed those of the two years specified. 





PRESIDENT PRESENTED WITH GAVEL. 


LovuIsvILLE, Ky., Jan. 24.—The Louisville Lumber- 
men’s Club held its annual meeting and regular election 
last week at the Galt house, followed by a dinner. The 
newly elected president, William C. Ballard, was pre- 
sented with a gavel, turned out by the Southern Planing 
Mills, which has made this presentation an annual fea- 
ture. The other officers elected were: 

First vice president—Emil Anderson. 

Second vice president—Clel M. Bir. 

Treasurer—Henry J. Schoo, of New Albany. 

Secretary—J. Crow Taylor. 

A membership committee was appointed, of which 
Hugh Moore was chairman. The club intends to secure 
rooms as soon as possible and to hold bimonthly meet- 
ings. 





LUMBERMEN’S EXCHANGE HONORS MEMORY 
OF DEPARTED MEMBER. 

Sr. Louis, Mo., Jan. 25.—The board of directors of 
the Lumbermen’s Exchange held a meeting Friday after- 
noon and elected A. J. Lang treasurer for the ensuing 
year. No action was taken in the election of a secretary, 
but A. H. Bush, the present incumbent, doubtless will 
be reélected at the next meeting. The exchange adopted 
the following resolution: 

Wuereas, The directors of the Lumbermen’s Exchange 
of St. Louis learn with profound sorrow of the death of 


George W. Stoneman, who for some years was a highly 
esteemed member of this exchange; and 


WHEREAS, His integrity and straightforwardness.in busi- 
ness and his manly and lovable character endeared him to 
all who knew him; therefore be it 


Resolved, That in the death of George W. Stoneman the 
lumber trade has lost a valued member and the community 
a citizen whose high standard in both business and civic 
life should be an example to all; and be it further 


Resolved, That the deepest sympathy be extended to his 
bereaved wife and family and that a copy of these resolu- 
tions be spread upon the minutes of this exchange. 

THOMAS E. Powsg, 
ROLAND F. KReEBs, 
FRANZ WALDSTEIN. 


SPOKANE LUMBERMEN’S CLUB MEETING. 


SPOKANE, WASH., Jan. 22.—The Spokane Lumber- 
men’s Club held an interesting session today at the reg- 
ular Saturday luncheon in the assembly room of the 
chamber of commerce. About forty members were pres- 
ent to hear the program outlined by the entertainment 
committee. The lumbermen were treated to a fine talk 
by Rev. A. C. Grier, of the Universalist church, who 
touched on conservation and conservation policies con- 
cerning the lumbering industry of the country without 
uttering the delicate word ‘‘ conservation. ’’ 

Little business was taken up at the luncheon today. 
A musical program had been prepared and vocal solos 
were rendered by Miss Marjory Kemp and piano solos 
by Miss Pauline Drake were features on the program. 
A general gathering of the lumbermen will be held next 
Tuesday night in the rooms of the Western Pine Manu- 
facturers’ Association in the Hutton building, when the 
plans for the Hoo-Hoo celebration on the night of Feb- 
ruary 3 will be taken up and furthered. Efforts are 
being made to make the concatenation this year oné of 
the most noted im the history of the local order. 








MISSISSIPPI PINE ASSOCIATION MONTHLY. 

HarrigspurG, Miss., Jan. 22.—On January 19 the 
Mississippi Pine Association held its regular monthly 
meeting in the secretary’s office in the Ross building. A 
large number of prominent manufacturers of the state 
were: present and several very important matters: were 
brought up for discussion. It was resolved that this 
association would indorse the odd lengths movement and 
cooperate with the various associations in the country 
So as to enable them to bring about a concerted action in 
the matter. R. W. Hinton, of the Hinton Bros. Lumber 
Company, of Lumberton, Miss., was appointed chairman 
of a-committee to place this matter before the Yellow 


Pine Manufacturers’ Association at its meeting to be 
held in New Orleans, La., on the 25th. 

All members present were very optimistic and could see 
no reason why the coming year should not be the best 
in the history of the lumber business, in regard to de- 
mand as well as prices. 

The monthly meetings of this association are becom- 
ing quite an important factor with the manufacturers 
in the state, as it allows them the privilege of receiving 
the benefit of their fellowmen’s experiences. There is 
little room for doubt that if the interest now being felt 
by the millmen is maintained, it will only be a ques- 
tion of a short time before all the manufacturers of 
yellow pine in Mississippi feel that it is their duty to be 
present at these meetings. 





DETROIT LUMBERMEN’S CLUB MEETS. 


GRAND Rapips, Micu., Jan. 26.—The January meeting 
of the Lumbermen’s Club was held last evening at 
Bauman’s, with a full attendance of members. Harry 
C. Angell, of H. C. Angell & Co., vice president, pre- 
sided in the absence from the city of President F. I. 
Nichols. F. Stewart Foote, secretary of the Grand 
Rapids Furniture Association and manager of the Im- 
perial kurniture Company, was present as a guest, and 
he spoke to the club on the benefits to be derived from 
employing a traffic manager who shall give his entire 
time to transportation matters. The subject was dis- 
cussed fully and a committee was appointed, of which 
Secretary Charles Dregge, of the Dregge-Grover Lumber 
Company, is chairman, to present to the association some 
recommendations as to working plans in connection 
with this new office. 

An arbitration committee, composed of H. J. Dudley, 
of the Dudley Lumber Company; David Wolf, of the 
Wo'f-Lockwood Lumber Company, and George B. Daniels, 
of Winchester & Daniels, was appointed, to which matters 
of differences arising between members and outside 
firms will be referred. 

Secretary Dregge was instructed to take up the im- 
portant matters of milling in transit and car demurrage 
with the Michigan Retail Lumber Dealers’ Association, 
in order that as much influence as possible may be 
brought ‘to bear on the Interstate Commerce Commission 
and the Michigan Railway Commission. 

The membership committee of the club will endeavor 
to get as many manufacturers of the state, and of out- 
side states, as possible to join the local organization as 
associate members, in order to get in close touch with 
them, with a view to presenting a stronger front in 
pending matters of legislation. 

Delegates to the National Wholesale Lumber Dealers’ 
Association, which will be held in Cincinnati in March, 
were elected as follows: Regular, President F. I. Nichols, 
Nichols & Cox Lumber Company; Charles Dregge, 
Dregge-Grover Lumber Company; L. L. Skillman, Skill- 
man Lumber Company. Alternates, H. J. Dudley, Dud- 
ley Lumber Company; H. C. Angell, H. C. Angell Lum- 
ber Company. 


REPORT OF NORTHWESTERN COMMITTEE ON 
RESOLUTIONS. 


In its report at the twentieth annual convention of the 
Northwestern Lumbermen’s Association at Minneapolis, 
Minn., January 18, the committee on resolutions pre- 
sented the following: 


WHEREAS, The thanks of this association are due to all 
those who have in any way aided in carrying out our con- 
vention program, be it 

Resolved, 'That those expressions of our appreciation be 
hereby extended, and particularly do we thank the Merchants 
Trade Journal of Des Moines, Iowa, for sending to us its 
associate editor, Ben R. Vardaman, who gave us much 
profitable and instructive information. 

INSPECTED SHINGLES. 


WHEREAS, There is among the manufacturers of red cedar 
shingles a growing disposition to grade the product of their 
mills in closer conformity to the established standards; and 

WHerREAS, This disposition is taking shape in the form 
of socalled grading associations and inspection bureaus, be 
it therefore 

Resolved, That we commend such movements as steps in 
the right direction, and we shall give preference to such 
brands of shingles as shall show uniformity in grade and 
manufacture. 





ODD LENGTHS. 

WHEREAS, The manufacturers of the National Lumber 
Manufacturers’ Association at the meeting of that organi- 
zation held in Seattle in July last and other associations of 
manufacturers affiliated with the National at its meetings 
held since then, in its desire to coéperate in the general 
movement for conservation, have announced its belief that 
the cause of conservation will be served by the manufacture 
and sale of odd lengths in flooring, ceiling, drop siding and 
finish ; and 

WueEreas, Some mills already have inaugurated this move- 
ment and are attempting to require buyers to take 20 percent 
of odd lengths in the items named; and, 

WHEREAS, We believe that any gain at the producing end 
would, owing to established architectural customs not within 
our control, be immediately lost, and in addition thereto 
the freight and extra expense of handling at point of ulti- 
mate consumption; and 

WHEREAS, We are convinced that socalled conservation 
which does not spell economy to all concerned, but which 
actually entails a loss to the consumer far in excess of the 
initial saving to the producer, is not the sort of conserva- 
tion the public desires; be it therefore 

Resolwed, That we, the members of the Northwestern 
Lumbermen’s Association, retail dealers and distributers of 
lumber to the consumer, do emphatically protest against 
the shipping of odd lengths in the items under considera- 
tion without the consent of the buyer, and in violation of 
the code of ethics. If the interests of the manufacturer 
will be served by the trimming of some varieties of lumber 
to odd lengths, and occasion arises where we can make 
advantageous use of them, we will do so, but we must insist 
that they shall not be forced upon us sg, ged consent. 

. H. Ross, 
8. A. LINCOLN, 
JOHN DOWER. 


MEMPHIS LUMBERMEN’S CLUB MEETS. 


MEMPHIS, TENN., Jan. 24.—A leading feature of the 
semimonthly meeting of the Lumbermen’s Club of Mem- 
phis, held at the Hotel Gayoso Saturday, was the report 
of the special committee of the club which went to San 
Antonio to appear before the western classification com- 
mittee in connection with the proposed increase in the 
rate of packages made of pastboard and other mate- 
rials than cottonwood and gum. W. B. Morgan, secre- 
tary and treasurer of the Anderson-Tully Company, was 
chairman of the committee. The report indicated that 
the committee, after reaching San Antonio and finding 
conditions as they were, decided not to push its claims at 
this meeting, but to ask a continuance of the subject 
until the midsummer meeting of the classification com- 
mittee. Lumbermen here are very much interested in 
this subject, and they will not abandon the efforts which 
have been started in the direction of putting manufac- 
turers of wooden boxes on a more equitable basis with 
those making boxes of pasteboard and other materials. 


Ladies Will Attend. 


The annual banquet of the Lumbermen’s Club will be 
held at the Hotel Gayoso in February. Chairman W. R. 
Barksdale, at the meeting Saturday, recommended that 
members be allowed to bring their wives, daughters or 
sweethearts, thus making the occasion different from 
anything ever given before in the way of an annual 
banquet. This entertainment has heretofore been a stag 
affair, but the club has accepted the recommendation of 
Mr. Barksdale and the ladies will grace the festal board 
this year. Mr. Barksdale and his associates have prom- 
ised that the entertainment will be entirely in keeping 
with the requirements of the occasion and that every 
member will be delighted with the affair. 


Resolutions Adopted. 


Resolutions were read and adopted in connection with 
the following prominent lumbermen who have died re- 
cently: John B. Ransom, Nashville, who was president 
of the Gayoso Lumber Company, Memphis; F. 8. Hen- 
drickson, of the F. 8. Hendrickson Lumber Company, 
Chicago; George W. Stoneman, of the Stoneman-Zear- 
ing Lumber Company, DeValls Bluff, Ark., and M. R. 
Perkins; Memphis. These resolutions were ordered spread 
upon the minutes of the club and copies were also ordered 
forwarded to the families of the deceased. In the same 
connection it might be said that a letter was read from 
Mrs. Edith Gray Hendrickson, Chicago, expressing her 
appreciation of the floral tribute sent to Chicago by the 
club on the occasion of the recent death of her husband, 
F. 8. Hendrickson. 

C. D. Hendrickson, of the C. D. Hendrickson Lumber 
Company, moved the appointment of a special committee 
to seek new consuming factories for Memphis in order 
that the consumption of hardwood lumber in Memphis 
may be radically increased, in keeping with its im- 
portance as the largest hardwood lymber producing mar- 
ket in the world. The motion, however, after much dis- 
cussion, was amended in such way that, instead of the 
appointment of a special committee for this purpose, the 
subject was referred, to the publicity committee, one of 
the standing committees of the club. 

W. R. Barksdale, on behalf of a number of the mem- 
bers of the club, presented to James M. Thompson, sec- 
retary and treasurer, a check for a handsome sum in 
token of appreciation of the splendid service rendered the 
club by him during the last year. The position is entirely 
honorary, the constitution and bylaws making no provi- 
sion for the payment of a salary despite the large amount 
of work that has to be done. 





NASHVILLE BUILDERS’ ANNUAL. 

NASHVILLE, TENN., Jan. 26.—Reports for the year 
were made at the annual meeting of the Nashville Build- 
ers’ Exchange by President R. T. Creighton and Secre- 
tary T. H. Evans, The growth of the exchange has been 
steady and the progress in reaching the ends for which 
the organization was intended gratifying. From forty- 
six charter members in October, 1908, the membership 
has increased to 110. 

Since the first of this month thirty-eight additions have 
been made to the roll. The permanent exhibition of 
building materials which has been advocated by the 
building trades for some time was referred to in the 
report of the secretary, who viewed such an exhibit as 
not only practicable but necessary. The outlook for this 
department is good and many berths have heen leased. 
President Creighton named the following committees: 

Architects—Joseph H. Peter, Robert Elliott, F. J. Ehrman, 
John Oman, jr., and Humphrey Hardison. 

Adjustment—E. T. Lewis, W. J. Wallace, F. J. Bhrhart, 
J. A. Daugherty and J. W. Patrick. 

Entertainment—H. E. Palmer, J. N. Means and H. C. 
Parrent, 

Executive—T. L. Herbert, sr., E. T. Lewis, George L. Phil- 
lips and Henry Griffin. 

Finance—John Bouchard, jr., and Harry Cooper. 

Legislative—Thomas Hutchison, James Sykes and Joseph 
Lightman. 

Membership—Harry McAllister, W. R. Smith, W. E. Jor- 
dan, Humphrey Hardison and C. H. Butler, jr. 

Rooms—aA. 3. Dyer, Joseph H. Peter, Clarence Sutherland, 
Wa!ter Yarbrough and E. I. Patrick. 


Program—W. J. Wallace, J. S. Minton and J. A. Daugh- 
erty. 





MICHIGAN HOO-HOO ENTERTAINED. 
GRAND Rapips, Micu., Jan, 25.—Michigan Hoo-Hoo, 
under the adept leadership of Jeff Webb, enjoyed a din- 
ner, followed by a social event and vaudeville entertain- 
ment at the Livingston hotel Saturday night. About 100 
felines were in attendance. 


. 
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The third annual meeting and dinner of the Chicago 
Wholesale Lumber Dealers’ Association was held in 
parlor B of the University Club, Chicago, Tuesday, 
January 25, with President George Griffith in the chair. 
The dinner was one of the enjoyable affairs for which 
Secretary Thornton has become noted and everyone 
present seemed to appreciate his efforts in preparing such 
a delightful repast. President Griffith, in calling the 
meeting to order, said that before the ‘‘ feast of reason 
and flow of soul’’ were indulged in, he would like to 
get through with the prosaic reports of the different offi- 
cers and committees. He then read his address, as fol- 
lows: . 

President’s Address. 


1 believe that it would not be out of place at this time 
for your executive officer to give an account of his steward- 
ship for the year that has gone. I believe that we should, 
as an association, be congratulated that we have not been 
torn asunder by any Pinchot, Ballinger, Taft complication, 
or anything that would tend to dispel the feeling of kindly 
business friendship and codperation that has existed amongst 
the membership of the Chicago Wholesale Lumber Dealers’ 
Association. 

The lumbermen of the country have lost a valuable friend 
and the nation an efficient, honest, able officer in the retire- 
ment of Gifford Pinchot from office, and it is to be sincerely 
regretted that the country loses the services of this excep- 
‘lonally efficient man. 

Attendance at Meetings. 

Our meetings have been fairly well attended, averaging 
from thirty to forty firms being represented at each meet- 
ing. It is to be regretted that a few of our membership 
have been found who failed to attend our meetings and it is 
to be hoped that in the ensuing year these members will 
turn over a new leaf. 


A very, delightful summer outing was given August 17 
at Ravinia Park which was thoroughly enjoyed by those 


privileged to attend, enabling us to get acquainted with the 
ladies, and it is our firm conviction that it would be a 
difficult matter to find a more charming bunch of females 
gathered together on this planet than were in attendance on 
that occasion. 

Publicity. 

In the matter of publicity our local lumber press and the 
lumber journals of the South have given proper notice and 
reports of our meetings and aims of the association, foremost 
being the wholesaling of lumber as a wise course for manu- 
facturers to pursue, selling their product through represen- 
tative wholesale concerns in Chicago, and right here it is 
my wish to express my personal appreciation and also the 
appreciation of our association collectively for the uniform 
courtesy, fairness and accuracy of the reports of our meet- 
ings. In no instance has a confidence been violated by 
the lumber press where matters came before the association 
that were not for publication. 

Our association has met a severe loss in the death of 
J. E. Defebaugh, editor of the AMERICAN LUMBERMAN, whose 
sterling characteristics and business principles we all 
admired. 

Good work has been done by correspondence with other 
wholesale lumber associations of the East and West along 
lines of publicity and setting forth the aims of our associa- 
tion. A visit of your president to the Pacific coast brought 
forth the fact that our association was well and favorably 
known among the manufacturers and wholesalers of the 
Coast, and it is to be earnestly hoped that a closer and 
more friendly relationship can be arranged with the manu- 
facturers of the South, with a view towards getting their 
coéperation in marketing their product through representa- 
tive wholesalers at Chicago. 

Membership. 

Our membership has slowly but steadily increased during 
the last year. From time to time reliable, representative 
wholesale lumber concerns have been added to our list of 
members, we admitting those only who are eligible for 
membership under our bylaws and constitution, and applica- 


tion having been made from several concerns that were 
not_ considered favorable by our membership committee. 


This shows a wise policy, as it is the utmost aim of our 
association to keep the personnel of the members high and 
above reproach along lines of good business ethics, credit, 
fulfillment of contracts and various other considerations 
that enter into an honorable wholesale dealer's makeup. 
It is certainly speaking very well for our association that 
we have not been called upon to discipline in the last year 
any of our members for dishonorable business dealing, and 
wholesome, healthy conditions exist along these lines. 

It is the firm conviction of your humble servant that a 
kindlier feeling and more earnest desire for the success of 





EDWARD E. SKEELE. E. 





H. DALBEY. 


CHICAGO WHOLESALERS’ ANNUAL. 


Third Yearly Meeting and Dinner of This Young, Progressive Asso- 
ciation a Huge Success— Publicity Campaign Reaping .Good 
Results—Reports of Committees—Election of Officers. 


each and all, and the personal regard for the rights of all 
lines of lumber handled by different concerns could not 
exist among any lumber organization of any city or locality 
than exists .in our Chicago Wholesale Lumber Dealers’ 
Association. 

I am certainly grateful tor the efficient work done by our 
trade relations committee, headed by George J. Pope; 
railroad committee, headed by Griffen H. Deeves; member- 
ship committee, headed by John A. Nourse, and credits, 
headed by Frank B. Stone. All these committees have done 
faithful, conscientious, intelligent and farreaching work 
and their good deeds will live after them. Later we wili 
hear reports from the chairman of each of these committees 
of their year’s work. ‘ 

It is also the desire of your executive officer to thank 
the board of directors, consisting of George T.. Mickle, T. 8. 
Estabrook, P. S. Fletcher, W. A. Herbert, E. A. Thornton 
and J. D. Attley, for their loyal support, helpful ideas, 
level heads, broadness of business policy and incidentally 
delightful companionship at board of directors’ dinners. 
No little part of said dinners’ credit should be given to our 
worthy secretary, E. A. Thornton, who is not only a past 
master in ordering a good dinner but knows how many 
cherries and olives to put in a glass that they may be 
found. at the bottom. 

Inspection Bureau. 


If our association has done nothing else this year it has 
done a very valuable work in the establishment of a yellow 
pine inspection bureau, in charge of Mr. Hanbury, who 
has inspected and adjusted a number of very complicated 
differences between buyer and seller and the customer satis- 
factorily all the way around, I believe. The thanks of this 
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JOHN A. NOURSE AND HARVEY 5S. 


HAYDEN. 


asseciation should: be tendered George T. Mickle, George J. 
Pope and Charles Wescott, efficient members of this com- 
mittee. 

And now in turning over the office to a more worthy 
successor and in closing let me, with all the earnestness and 
daippreciation that I am capable of, thank the entire mem- 
bership for their so kindly overlooking all mistakes of omis- 
sion and commission of your very humble servant, who has 
keenly realized his shortcomings in many respects. 


Report of Secretary-Treasurer. 


Secretary-Treasurer Thornton preceded his report by 
saying that the association during the last year had 
done wonders in bringing the wholesalers of Chicago 
closer together, and bespoke better things for it during 
1910. He called attention to the fact that the picnic 
which was jointly given by the hardwood men and the 
wholesalers was an enjoyable affair, which also helped to 
strengthen the ties that bind. 


Total dues, initiation fees ete. for 1909...........8 $° $70.00 

"POUT TCCCIONE CRCOIIIIN oon 5 5 5ne 6 bio e sis cleerea secs 96.55 
Proportion expense borne by Chicago Hardwood 

Lumber Exchange joint picnic August 17, 1909.. 152.18 

$1,118.73 

Amount turned over by former treasurer.......... 943.17 


$2,061.90 


EO ELEN EEE CE SOLER EERE Cee 1,460.27 


Toten. helmer im DAR ain 2 isk is dew eet ee $ 601.63 
President Griffith then called on George J. Pope, chair- 
man of the trade relations committee, for his report. 
Mr. Pope dwelt largely on the publicity work accom- 


Kk. A. THORNTON. 





GRIFFIN H. DEEVES. 








plished. He said that the trade in general was reaping 
the benefits of the efforts of the wholesalers of Chi- 
cago and that the advertisements which the members 
of the association were carrying in three lumber journals 
were conveying the fact that they were doing business 
and that the little weekly sermon which has been run 
in the center column of the page in the AMERICAN LUM- 
BERMAN was presenting their ideas very favorably to 
the millmen. He thought it would* be a good scheme 
to embrace these little sermons into booklet form and 
send them to the millmen generally. He said the asso- 
ciation was reaping good results from this general pub- 
licity work in the trade press, and he would like to see 
more of it. He said the inspection bureau was beneficial 
to both the shippers and the wholesalers and, although 
it was not yet on a paying basis, he thought the time 
would come when it would be. The yellow pine manu- 
facturers thought the scheme a good one and that it 
undoubtedly would give them all the help in their power 
to make it a success. Mr. Pope also mentioned the stick- 
ers which were recently adopted and which are repro- 
duced on this page, and stated that 100,000 had been 
printed and if these were placed on all mail sent out, 
he thought it would attract favorable attention to 
the advertising in the papers. He thought it a good 
scheme to have a die made for use on members’ station- 
ery. Altogether, he thought the year’s work had been 
good and he was under the impression that the whole- 
salers, working in conjunction with the millmen, would 
achieve results in securing more stable prices. 

President Griffith then called on the railroad committee 
for its report, which was made by Chairman Deeves, who 
said that nothing of importance had been brought before 
the committee during the last year. The president, how- 
ever, complimented this committee for the splendid work 
it had done in the past and thought it was entitled to 
just as much credit as if a number of matters had been 
brought up to be adjusted. 


Report of Membership Committee. 


J. A. Nourse, chairman of the membership committee, 
reported as follows: 


Your committee on membership herewith submits for your 
consideration the following report for the year 1909: 


Number of members at the beginning of the year...... 31 
Admitted during the YAP... . 000s cece cccccccccvses “13 
EE ee ee ree ee re 44 
eee ree en te eee 1 
pe re ee ee ee 4: 


We find there are yet quite a large number of wholesale 
lumber dealers in Chicago who should become members of our 
association and, we think, can be induced to become mem- 
bers if individual members of the association would interest 
themselves personally with such wholesale dealers. Respect- 
fully submitted, 

J. A. Nourse, Chairman, 
T. S. ESTABROOK, 

P. S. FLETCHER, 

A. H. RUTH. 


Inspection Committee Report. 


George T. Mickle, chairman of the inspection com- 
mittee, then made his report, as follows: 


Number of inspections—Month of November, 1909. 8: 
month of December, 1909, 8: January to date, 1910, 16 

This department has net been selfsustaining up to the 
present time. This, we think, is partially explained by the 
fact that receipts of lumber in Chicago during the period 
covered have not been very large, very little stock being 
taken in by the yards in December and January. 

Another possible expianation is that summer and fall 
weather conditions are favorable to satisfactory shipments. 
The winter and rainy seasons make it difficult to load dry 
stock and the result will be an increased number of com- 
plaints to be handled by our inspector as spring shipments 
arrive. It has been suggested that we might now take up 
the inspection of Pacific coast shipments and also hemlock 
and norway. The objection to this has been the difficulty of 
securing an inspector sufficiently familiar with these different 
woods to command the confidence of the producer and buyer, 
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and it is not probable that there would be sufficient work 
to justify an additional inspector. If, however, our present 
inspector, Mr. Hanbury, could become familiar with those 
woods, it would place us in a position to take on this 
work. Mr. Hanbury tells us that a few days at the mills 
in Wisconsin with a Northern association inspector and a 
close study of the inspection rules would enable him to 
qualify. The Pacific coast products would perhaps require 
more time. Your committee desires to recommend to its 
successors the working out of some plan which will enable 
us to broaden our inspection bureau, believing the result will 
be highly satisfactory and a great benefit to our members. 
We have been we fortunate in ~ mg in Mr. Hanbury a 
capable and conscientious man and, so far as we know, his 
findings are egg satisfactory to all concerned. The 
work is meeting with approval and is filling a long felt 
ant. Grorce T. MICKLE, Chairman. 


Board of Directors Elect. 


This closed the committee reports and it was moved 
that the reports be accepted in a bunch, which was duly 
carried. The election of a board of directors for the 
ensuing year was then taken up and resulted as follows: 

Charles Westcott, Hayden & Westcott Lumber Companv. 

George J. Pope, S. Pate Lumber Company. 

J. A. Nourse, Nourse-Taylor Lumber Company. 

George T. Mickle, George T. Mickle Lumber Company. 

E. A. Thornton, E. A. Thornton Lumber Company. 

Cc. L. Cross. 

Francis J. Pike, Pike-Dial Lumber Company. 

These officers will elect a president, vice president and 
secretary to act for 1910 at an early meeting. 

This ended the business session and President Griffith 
called on Elmer H. Adams, a well known lawyer, to 
address the meeting. 

Mr. Adams took for his topic the Pinchot-Ballinger 
dispute, which he likened to a tempest in a teapot. He 
went into the history of the controversy from 1903, 
during which time Mr. Ballinger was mayor of Seattle, 
and mentioned him in connection with the Cunningham 
group of capitalists which were interested in securing 
coal lands and timber limits in Alaska. He showed the 
part which Mr. Glavin took in this controversy and was 
under the impression that when Ballinger became secre- 
tary of the interior he had no business to pass on the 
Alaska patents. He paid Mr. Pinchot, who he called a 
man of independent means and whose family had en- 
dowed a chair of forestry at Yale, a high tribute. He 
said Mr. Pinchot made the mistake of criticising his 
superior officer in a communication to Senator Dolliver, 
which forced the President virtually to discharge him. 
He thought that the government should have more men 
like Mr. Pinchot, who would help conserve the natural 
resources of the country for the people. 

Other speeches were made by Messrs. Westcott, Chris- 
tine, Fuller, Van Kuelen, of Grand Rapids; Pope, 
Smalley, Schultz, Smith and, last but not least, William 
Eager, who kept the crowd convulsed with his droll 
stories and imitations of famous comedians at the piano. 

The meeting then adjourned and everyone voted the 
event the most enjoyable in the history of the organi- 
zation. 


J. M. SCHULTZ, A TELLER 
OF GOOD STORIES. 





PRESIDENT GRIFFITH 
CAUGHT IN THE ACT 
OF READING HIS 
MESSAGE. 


Attendance. 


Brooks, A. B. Brooks & Co. 

. Baker, Hardwood Mills Lumber Company. 

Bennett, Hardwood Mills Lumber Company. 

. Ruth, G. W. Jones Lumber Company. - 

Cockrell, F. B. Cockrell Lumber Company. 

Hand, N. T. Hand & Co. 

Cook, E. C. Cook & Co. 

. Welch, Chicago Lumber & Coal Company. 

. Deacon, Hawthorne Lumber Company, Hawthorne. 

. G. Van Keulen, Van Keulen & Wilkinson Lumber Com- 
pany, Grand Rapids, Mich. 

Walter L. DeWitt, Estabrook-Skeele Lumber Company. 

Edward E. Skeele, Estabrook-Skeele Lumber Company. 

Nat F. Wolfe, Hilgard Lumber Company. 

George T. Mickle, George T. Mickle Lumber Company. 

J. D. Attley, J. M. Attley & Co. 

A. C. List, George T. Mickle Lumber Company. 

J. S. Hart, Hollandsworth Hart Lumber Company, Minne- 
apolis, Minn. 

Elmer H. Adams. , 

George D. Griffith, George D. Griffith & Co. 

F. J. Pike, Pike-Dial Lumber Company. 

E. A. Thornton, E. A. Thornton & Co. 





AME A > er 
Hothpmeey 


— 


8S. C. BENNETT, WHO DREW 
A PLACE ON THE MEM- 
BERSHIP COM- 
MITTEE. 


Griffin H. Deeves, Griffin H. Deeves Lumber Company. 
E. H. Dalbey, The CarDal Lumber Company. 
A. D. Gillis, Gillis & Co. 

Cc. L. Cross. 

R. D. Sullivan, C. D. Benedict & Co. 

C. E. Borgeson, CarDal Lumber Company. 

J. F. Halpin. C. H. Worcester Company. 
Enos H. Halle, Schultz Bros. 

A. J. Schultz, Schultz Bros. 

J. M. Schultz, Schultz Bros. 

D. K. Jeffris, Chicago Car Lumber Company. 


North Storms, Chicago Car Lumber Company. 

Louis A. Smith, Fullerton-Powell Hardwood Lumber Com- 
pany. 

R. Lee Rainey, McShane Lumber Company. 

F. deAnguera, ss Lumber Co. 

Cc. M. Smalley, Chicago Lumber & Coal Company. 

W. H. Blencoe, W. A. Herbert & Co. 

W. A. Herbert, W. A. Herbert & Co. 

H. 8. Bagee. Hayden & Westcott Lumber Company. 

estcott, Hayden & Westcott Lumber Company 

J. M. Hester, Hathway Lumber Company. 

F. J. Hathway, Hathway Lumber Company. 

P. S. Fletcher, D. S. Pate Lumber Company. 

F. R. Estabrook, Estabrook-Skeele Lumber Company. 

W. D. Kimball, D. S. Pate Lumber Company. 

George J. Pope, D. S. Pate Lumber Company. 

. H. Berry, EB. A. Thornton Lumber Company. 

William A. Eager, William A. Eager. 

S. J. Austin, C. L. Willey. 

H. B. Kehoe, Gillis & Co. 

J. A. Nourse, Nourse-Taylor Lumber Company. 


DIRECTORS ELECT OFFICERS. 


The board of directors met last Thursday noon and 
elected the following officers for the ensuing year: 


President—George T. Mickle. 

Vice president—E. A. Thornton. 

Secretary-treasurer—Charles Westcott. 

Trade relations committee—George J. Pope, chairman ; 
Francis J. Pike, W. A. Herbert, George D. Griffith and T. 8. 
Estabrook. 

Railroads committee—F. F. J. 
Hathway and C. L. Cross. 

Membership committee—J. A. Nourse, chairman; E. A. 
Thornton, S. C. Bennett, P. S. Fletcher and Mark Porter. 

Credits committee—Frank B. Stone, chairman; Griffin H. 
Deeves and C. M. Smalley. 

Entertainment committee—E. A. Thornton, 
William P. Bowring and Ben Collins, jr. 


The entertainment committee is a new one but the 


Cc. M. SMALLEY, IN A RE- 
CEPTIVE MOOD, AND 
WHO IS CREDITED WITH 
KNOWING SOMETHING 
ABOUT CREDITS. 


de Anguera, chairman ; 





chairman; GEORGE J. POPE, GENERAL 


PUBLICITY MAN FOR 
THE ASSOCIATION. 








consensus of the directors was to the effect that the 
appointment of the committee would fill a long felt want. 
It was also the sentiment of the meeting that inspections 
would be better taken care of if it were made up of the 
same personnel as the trade relations committee, there- 
fore it was decided the trade relations committee will 
look after the work of the inspection bureau. 


TIDINGS OF HOO-HOO 


FELINE FELICITY ‘‘CONFABULATION.’’ 
SPOKANE, WASH., Jan. 24.—In conjunction with the 
annual meeting of the Western Pine Manufacturers’ As- 
sociation in Spokane, February 3, will be a concatena- 
tion, ‘‘full of sap and knots,’’ according to Enoch E. 
Engdahl, Vicegerent Snark, who has issued the follow- 
ing call to the feline fraternity of the Inland Empire: 


By this canticle you are called, duly and truly advised 
and informed that nine days before the ides of February, 
otherwise the third day of said month, at 8 o'clock of the 
evening thereof, place to be communicated later, and fol- 
lowin on the tail of the confabulation to be held 
by the Western Pine Manufacturers’ Association, in 
the Hutton building, in Spokane, on the _ second 
and third day of the said month of February, 
in accordance with the high sign hereby given, there 
will be a great concatenation, which, for feline felicity on 
the fence, carols in the catacombs, rapturous cat-thyme on 
the portico and unalloyed essence of joy on the roof, will 
place the evening in a category by itself. 

From Hoo-Hoo of your standing and distinguished achieve- 
ments the great black cat would be justified in expecting 
you to bring forth at least a litter of nine kitlets, but if you 
will not fail to produce one little kitkin you will be saved 
the catastrophe of catalepsy besides winning the affections 
of the great black cat and her benign favors for the future. 

I also have the pleasure of announcing that we will have 
with us on this occasion the distinguished George Hoo-Hoo 
Wright-Thomas, who will answer the arguments of May 
Mollie Marie Jones-Catt, the universal sufffragist demanding 
free and equal feline fellowship, whose position from a 
female point of view is laid down in nine counts, each of 
which will be duly considered. Hoo-Hoo. Now, then, the 
yell: One, two, three! Any Hoo-Hoo bringing nine or more 
kittens will be awarded the grand prize by the Snark. 

















CONCATENATION, 

RocHEsTER, N. Y., Jan. 26.—The opening gun of the 
sixteenth annual meeting of the Retail Lumber Deal- 
ers’ Association of the State of New York was fired 
Tuesday evening, January 25, when a hugely success- 
ful Hoo-Hoo concatenation was held at the Powers 
hotel under the direction of Vicegerent J. M. Briggs, 
of Buffalo, with the able assistance of several Roch- 
ester Hoo-Hoo. The affair was held in a parlor on the 
main floor of the Powers hotel. The following were 
the officers in charge of the concatenation: 

Snark—J. M. Briggs, Buffalo. 

Senior Hoo-Hoo—Charles Allen, Rochester. 

Junior Hoo-Hoo—James B. Wall, Buffalo. 

Bojum—Charles C. Morse, Rochester. 

Scrivenoter—Fred T. Gould, Rochester. 

Jabberwock—H. T. Trotter, Rochester. 

Custocatian—George B. Miller, Buffalo. 

Arcanoper—S. R. Snook, Rochester. 

Gurdon—James B. Patten, Buffalo. 

- The following were the trembling candidates who 
received the degree of the playful kitten: 

Peter R. Hadsel, Worcester. Lewis J. Rounds, Buffalo. 
Edwin W. Goerlitz, Buffalo. Charles R. Kelleran, Buffalo. 
Clark W. Hurd, Buffalo. Charles M. Fitch, New York. 
George J. Michelson, Roches- 8. W. Sherwood, Cortland. 


ter. Spencer Kellogg, Utica. 
Charles C. Beahan, Roches- Fred Cleveland, Albany. 


er. Josiah B. Fairlamb, Syracuse, 
Charles Johnson, Rochester. 


Vicegerent Briggs complimented the officers and 
members who assisted him in the concatenation, espe- 
cially Charles Crouch and Charles Allen, of Rochester. 





THIS CONCATENATION WILL BE A SCORCHER. 


PORTLAND, ORE., Jan. 25.—February will be a busy 
month among the lumbermen of this district. February 
14 the annual convention of the Western Retail Lumber 
Dealers’ Association convenes in this city and on the 
evening of the 15th the Hoo-Hoo will hold a big con- 
catenation. On the 19th the Oregon & Washington Lum- 
ber Manufacturers’ Association will hold its annual 
meeting and dinner. : 

The concatenation will be a ‘‘scorcher.’’ Vicegerent 
Snark G. A. Griswold, manager for the Falls City Lum- 
ber Company, is getting down to work in earnest and 
nothing will be left undone to make the occasion all 
that could be wished for. Friday evening a few mem- 
bers of the order met at dinner at the Commercial Club 
and talked over ways and means for making the coming 
concatenation one that would long be remembered. Mr. 
Griswold presided and he soon induced the others present 
to express their views, with the result that when it was 
all over Mr. Griswold found himself busily engaged ap- 
pointing a committee to-do the strenuous work. This 
committee is as follows: 

G. A. Griswold, L. J. Wentworth, George K. Wentworth, 
jr., Sam F. Owen, V. Holder, N. C. Dickinson, David 
Davis and J. H. Haak. 

These names will be sufficient to make the kittens 
aspiring for education into the mysteries of the order 
sit up and take notice, for they may feel certain that 
there will be something doing that night in the old town 
or rather on the roof. Mr. Griswold has already in 
hand about fifty applications and it is understood that 
more are to flow in. It is estimated that from 400 to 


500 black cats will be assembled to see the fun. Those 
who attendned the Friday evening dinner were: 

H. B. Oakley. W. T. Grier. D. I. Salt. 

G. H. Cecil. A. J. Russell. David Davis. 

R. V. Holder. G. A. Griswold. L. J. Wentworth. 
A. M. Page. Sam F. Owen. V. L. Fifield. 

W. C. Cameron. Geo. K. Wentworth. A. B. Wastell. j 
M. C. Woodard. B. M. Standing. N. C. Dickinson, 
Geo. M. Cornwall. F. C. Young. 
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One Session Covers a Multitude of Accomplishment — Past and Present Conditions Reflected in Officers’ 
Reports — Statistical Data of Cut and Available Supplies— Burning of Slashings 
From Legal and Other Viewpoints— The New Official Roster. 


MINNEAPOLIS, MINN., Jan. 25.—In room 101 of the 
new Hotel Radisson President Edgar Dalzell called 
together t@day at 2 p. m. the fifth annual meeting 
of the Northern Pine Manufacturers’ Association. At 
his request Secretary H. S. Childs read the minutes of 
the semiannual meeting, held in August last. 

The President’s Address. 


Dalzell then 
It follows: 


President made a 


brief address. 


characteristically 


I take pleasure in calling you together to attend the fifth 
annual meeting of our association. 

The work of the association will be covered by reports 
of the treasurer, auditor and secretary and the chairmen of 
your committees, so I will not attempt to enter into details. 
“ The bureau of grades has been of great benefit during 
the past year, both to our own members and members of 
other associations, in assisting them in settling disputes on 
grades with their customers. } 
~ T am pleased to advise that the finances of the association 
are in fine shape and I hope there will not be any unlooked 
for expenses to reduce the present surplus, as, of course, our 
revenues will drop off fast from now on, owing to the 
reduction in cut. 

Market conditions are much more favorable than a year 
ago and the outlook for trade during the coming year is very 
encouraging, and, while prices did not advance as much as 
I had hoped for during the year, I think that with the 
anticipated demand during the coming season you may 
count on a much firmer market and a better average price 
for your products. 

I retire today from position as your chief executive after 
being honored by holding the office two terms. It is needless 
to say it has been a pleasure on my part and I wish to 
thank you for your assistance, and ask your loyal support 
for my successor. f 

Finances. 


The next order of business was the report of Treas- 
urer C, A, Smith: 
5,368.4 


talance carried forward from 1908...$ 44 
7 i 36,881.95 $42,250.39 


Receipts Nos. 1907 to 2563, inc....... 
Paid by Vouchers Nos. 864 to 1147, 
ine. 


Less Vouchers Nos. 1138 to 1141, by 
BE., GR FOIG ROCC. vc ccisccccee 82.55 32,323.21 
Leaving balance in treasury at this date........ $ 9,927.18 


The report of the auditor, I. R. Goodridge, was read 
as follows: - 

I have examined the accounts of the association covering 
the year 1909 and find the following condition at this date: 

RECEIPTS. 
Balance in treasury from 1908........$ 
Cash Receipts for 1909.............. ¢ 
DISBURSEMENTS. 

Paid by Vouchers Nos. 864 to 1147 inc., omitting 


5,368.44 
$81.95 $42,250.39 









Nos. 1138, 39, 40, 41, chargeable to 1910 
IE ink dbo EGE ao eens ea ataks $32,323.21 
Leaving balance in treasury this date....°......$ 9,927.18 
RESOURCES. 
its Si CE. sk tend case cae avd $9,927.18 


1,411.23 
1,000.00 $12,338.41 


Due from members and others......... 

Working fund in hands of inspectors to 

cover current expenses......... 
LIABILITIES. 

Due VOEBMGE . o5:cs ce 


Net 


395.28 


bust tale “a >, 4.0, acne 010 \e/5 ee 
SEGREGATION OF DISBURSEMENTS. 
te eerie 23.39 

Office expenses 645.3 

Postage, telegraph and telephone... . 595.38 

Salaries 17,408.05 

Traveling expenses 8,173.29 

Stationery and 540.60 

Miscellaneous 2,721.51 

National 2,045.27 

tefunds 170.88 $32.323.21 


members for 


resources 


A Sea 
Lumber Manf'’r’s Assn.... 





J. T. BARBER, OF EAU CLAIRE, WIS.; 
Chairman Railroad Committee. 





The Secretary’s Annual Report. 


The secretary ’s report was next presented by Seere- 
tary Childs as follows: 
Membership. 


Our present membership consists ‘of 47 companies. 
withdrawals and additions for the year are as follows: 


WITHDRAWALS. 

S. & J. C. Atlee, Ft. Madison, Iowa. 

Atwood Lumber Company, Stillwater, Minn. 
Beaver Dam Lumber Company, Cumberland, Wis. 
Wm. Kaiser Lumber Company, Stillwater, Minn. 
Monarch Lumber Company, Rhinelander, Wis. 
Nicholas Chisolm Lumber Company, Frazee, Minn. 


JOINED. 
Deer’ River Lumber Company, Deer River, Minn. 
Goodman Lumber Company, Goodman, Wis. 
Park Rapids Lumber Company, Park Rapids, Minn. 
Py members produced 1,418,805,217 feet of lumber during 
e year. 


The 


Finances. 
The finances’ of ther association are in a healthy con- 
dition, assshown by the reports of the treasurer and auditor. 


Our receipts for the year were... ....5...,.000. $36,881.95 
HOE DOGS GUO WETO PSE. ccc cece cancewssecedos 34,793.51 

pO SS ee ae ey eee er $2,088.44 
Our HMabilities thin year are. ... 0c. .k 2c wecitencs ~»$ 395.28 
Ce 2 Re ee ee - 1,051.93 
TO Se CI OID 60-5 6. .n''0 009.064, 8, 010 0/010: 4,4 4100 9,927.18 


The expenses incident to the tariff campaign and the 
National association were considerable. 

In view of the extension of National association work 
the dues to that association will no doubt be raised. Still, 
with the favorable outlook the probabilities are that our 
assessments for the year 1910 can be lowered. 


Bureau of Grades. 

The operations of the bureau of grades for the past year 
have been of their usual character and will be found in detail 
in the chief inspector’s report. 

Freight Rates. 

There have been many changes in freight rates during 
1909 and our railroad committee has been influential in 
obtaining concessions from the railroad companies on eastern 
shipments. Acting jointly with the railroad committee of 
the Northwestern Hemlock Manufacturers’ Association, a 
reduction of 3 cents to Boston, Philadelphia, New York, 
Baltimore and other trunk line points in the east was 
secured. 

Upon the completion of the extension of the Chicago, 
Milwaukee & St. Paul line to the Pacific coast rates were 
reduced on lumber from the Inland Empire and the Coast 
to South Dakota and adjacent territory to such an extent 
as practically to force Minnesota and Wisconsin pine and 
hemlock out-of that market. 

The classified freight 


rate books from Minneapolis to 


~points in the West and Southwest, issued by this. association, 


a been exhausted and a new edition is now being com- 
piled. 
Tariff. 

After a long and arduous session of Congress extending 
into August, the Paine tariff law was enacted and the 
country was relieved from the uncertainty of further imme- 
diate anxiety in relation to custom duties. 

The lumber interests of the country were strongly united 
in opposition to the removal of the duties on lumber. ‘The 
Northern Pine Manufacturers’ Association took an active 
part in this campaign and, by the personal exertions of 
some and the support of practically all its. members, con- 
tributed largely in preventing lumber from being “placed 
on the free list. 

This story. of the 1909 tariff campaign has been so 
thoroughly ‘told and explained by my predecessor, J. E. 
Rhodes, whose six months’ exhaustive service eminently 
fitted him for the recital, that no addition of interest can 
be made here. ; 

Monthly Reports. 

Monthly reports from members and all producers of pine 
lumber in Iowa, Michigan, Minnesota and Wisconsin have 
been solicited during the year and the results compiled and 
mailed to all. who furnish tis with the desired information. 

These figures are ‘valuable when compared with corre- 
sponding putoms of time, but there is a considerable per- 
centage of out manufacturers who do not furnish us with 


the statistics and who thereby deprive themselves and others,, 


L. K. BAKER, 
President. 


of valuable and desirable information relating to their line 
of business. 

Northwestern Hemlock Manufacturers’ Association. 

The Northwestern Hemlock Manufacturers’ Association 
met on Friday, January 21, 1910, at the Pfister hotel, Mil- 
waukee, Wis., and after transacting such business as came 
before it adjourned without date. 

The greater number of the former members of this asso- 
ciation were connected with the Hardwood Manufacturers 
of Wisconsin, who have changed their name to the Northern 
Hemlock & Hardwood Manufacturers’ Association. 

he new association will employ a salaried secretary, 
maintain an inspection force for the purpose of making 
yard inspection, and inspecting claims, both for hemlock and 
hardwood. 

Our. official connection with the Wisconsin’ Hemlock lum- 
bermen is probably terminated. 

Trade Ethics. 

At the fourth semiannual meeting of this association, held 
August 17, 1909, a resolution was passed “that the code of 
ethics as adopted at the Chicago conference, June 8, 1909, 
be referred to the members of this association, with a 
circular providing for their votes as required by the con- 
stitution, and with the recommendation that the said code 
be adopted by this association.” 

On August 27, following the passage of this’ resolution, 
your secretary mailed a circular to each member and en- 
closed a blank ballot on which he could record his vote, 
pursuant to the requirements of the resolutions, and with 
the request that he fill out and return his vote to the 
secretary. 

The number of votes received to the present time by the 
secretary are 31 

Not voting 


16 

47 

As Article IV. of our constitution requires the written 
vote of every member before a measure of this character 
can become operative it would seem that the question of 
adopting the code of ethics is still in abeyance. 


The National Lumber Manufacturers’ Association. 

The board of governors of the National Lumber Manu- 
facturers’ Association has fixed the dates of the annual 
meeting for 1910 on April 19 and 20, and the place as New 
Orleans, La. ‘This early date is made to avoid the ex- 
tremely warm weather that usually prevails so far south 
later in the year. 

Our association is accredited with six delegates and the 
meeting will be open to any of our members who choose. to go. 

These gatherings of the National association are very 
interesting and instructive to lumbermen, who come together 
from all the different fields of lumbering operations in the 
United States, become acquainted with each other, exchange 
experiences and gain a better and broader knowledge of 
their business. 

The National association is not only growing in numbers 
but is steadily expanding its scope of operations and use- 
fulness. 

Leonard Bronson, for a number of years connected with 
the editorial staff of the AMERICAN LUMBERMAN, has been 
recently appointed manager of the association, with head- 
quarters in Chicago. Among his many branches of associa- 
tion work Mr. Bronson will inaugurate, through the press, 
a campaign of cducation for the purpose of bringing the 
public at large to a better understanding of the facts and 
conditions connected with the lumber business. 

All kinds of legislation, national and state, just and 
unjust, are being proposed and enacted. The National 
Lumber Manufacturers’ Association as the center and head 
of federated associations of lumbermen should he equipped 
with a corps of able and broad-minded men, capable of dis- 
tinguishing between just and unjust laws and ready at all 
times to tend their talents and energies to defend the mem- 
bers against the enactment of laws~-that° are unjust, to 
advocate just laws, and furnish valuable and - practical 
advice on intricate questions relating to the Tumber industry. 

At a recent meeting of the board of governors it was 
decided to issue certificates of honorary ‘and: life member- 
ship in the National association, at ‘the’ rate of $100 for 
1910 and $500 for life membership. A letter.on this subject 
from Secretary George K. Smith, of the National Lumber 
Manufacturers’ Association, will be read. Our association 
has never been backward in work of this kind, and it is 
hoped that the Northern Pine Manufacturers’ Association 
will soon have a goodly representation on the ‘honorary 
roll of the National association. ; 


Wooden Boxes. 
A: strong feeling prevails that the wooden box business 
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EDGAR DALZELL, OF CLOQUET, MINN. ; 
Retiring President. ; 
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STOCK OF PINE LUMBER HELD BY “MANUFACTURERS AND WHOLESALERS IN MISSISSIPPI VALLEY, ST. CROIX VALLEY, CHIPPEWA VALLEY, NORTHERN MINNESOTA, WISCONSIN VALLEY AND CEN- 
TRAL WISCONSIN ON JANUARY 1, 1910—WITH TOTALS AND PERCENTAGES FOR 1910, 1909 anp 1908. 






PERCENTAGE IN INCH LBR. AND TOT. STOCK. 


























—1910.——- ——1909.—— —1908.—— 
In in. Intot. Inin. In tot. In in. In tot. 
1910. 09. 1908.——_—_——_- lbr. stk. lor. stk. lor. stk. 
eee ee Deets kad «bas Us dean anes 234,087,160 248,977,260 256,588,863 22.8 25.4 25.2 
Thick finish and shop. . Lath adie ke honk sh SkOENS Se ob Oi bia 48,965,604 45,647,119 63,508,410 4.8 4.7 6.2 
Inch shop D and better boards On stripS civ Fic cccves = ,166,339 42,270,654 68,497,408 6.9 6 10 
C and better Norway boards and strips...........eeeee00. ,142,212 8,710,528 14,675,897 1.1 1 2 
No. 1 boards and strips 45 967, 509 34,648,198 51, 600, 232 6.1 5 7 
No. 2 boards and strips eds ere 151,258,120 123,477,311 136,276,161 20.3 18 20 
ee ae ee I... 5 a, 6;5,0.0.0.0 0,0.0-4%.0.0,0'5,0-0'00 0099905508 211,758,639 226,320,646 209,788,117 —— 33 30 
ee IR is, sis io wn '070.6 410-0410 b> blenieeaneewie s 140,729,928 148,887,455 106,660,347 18.9 22 15 
Da, SAT EE INS «555i a bec 6.0 decink hc c aks eiinee ae 0's 87,053,492 74,796,659 44,817,075 aR 11 6 
aa Cais oth cc W anda 40006066 6s dis caenledablene 48, 826, 236 26,147,123 67 "812,351 6.6 4 10 
NS nina ee Dak WH wecg we gba ea wig Wklane eke weigh 744,902,475 685,208,574 700,127,588 72.4 69.9 68.6 
aes, eer peers 5s. 5 66 ae. Chia és ch aaa 6 1,02 7,955,239 39 979,832,953 1,020,224,861 100 100 100 100 100 100 
EGY: ia 45cm asa 515d go a Sa alia Shoat SAW ale ay a8 < 93,886,400 38,500,000 54,623,500 
PE hak edd hegaW oes é Rida bed awa ERAS Sie~a vee 1,121 841,639 1,018,332,953 1,074,848,361 
ee ne See eee > nee araee 19,333,650 17,417,000 6,168,500 
RS Peers tere Se oes ne ee 950,000 
ME Rie Cie <5 dh ki pin ews eae Sian ne a eae aiarl sale 19,333,650 18,367,000 6,168,500 
i SE ey en ney a ee 160,065,050 128,283,700 240,910,600 
IS co0% 015.05. 0b dino 4.0 ele miaiate Diacwleleie wack nw ieee aie 19,500,000 10,000,000 11,250,000 
I ako. 6 04 0 o504%'> nies pias ped naicke dae aah ml a hee 179,565,050 138,283,700 252,160,600 
Pickets reported Seg ebickecet ores te ye Pe Pe oe ee eek 6,449,366 5,044,818 28,055,491 
OE) renee rt er ey Fe ny eae ae a 80,000 
NN Sh -0sb6600'bb 6068 42% APs PUES eee oe Mibwass 6,449,366 5,124,818 28,055,491 





is being jeopardized by substitute packages, and an earnest 
fight is being made by the wooden box makers to retain 
their position in the package industry. 

This is a matter of great importance to lumbermen and 
many of them are lending a helping hand to the box makers 
in eir efforts to ward off impending disaster... Frequent 
circulars have been distributed among our members ex- 
plaining the conditions of the box trade, and they are so 
well informed on the subject that further comment seems 
unnecessary. 





There are other subjects in which members of this asso- 
ciation are interested that could be considered at this meet- 
ing, such as the 1 percent corporation tax, and state laws 
relating to foreign corporations, although they are new and 
the knotty questions involved are mostly of a legal char- 
acter that should be digested and explained by lawyers. 


Market Conditions. 


Secretary Childs’ report on market conditions for 
1909 was as: follows: 


The year 1909 has maintained a steady and continuous 
growth in nearly all branches of business activity and 1910 
starts out with bright prospects of a successful year, 

Agriculture, the producer of our wealth and.the mother 
of this nation’s prosperity, has surpassed all previous years 
in the volume and value of her products. About the only 
light crop of importanee is cotton, but the high price nearly 
compensates our friends in the South for its scarcity. 

comparison of the yields, prices and values of corn, 
wheat and oats of the United States for 1909 and 1908, 
furnished by the Department of Commerce and Labor, gives 
an illustration of our wonderful agricultural resources. 





CORN. 
Yield, bu. ley bu. 

1909 2,772,376,000 GO.G -. Ses se FF ek $1,652,822,000 
1908 2,668,651,000 60. Oya ntdaddr ode eae 1,616,145,000 
Ww INTER WHEAT. 

1909 446,366,000... 1023.9. . cise es cvaecese 459,154,000 
1908 437,908,000 93. Dee aw ce hoe. eel 410,330,000 
SPRING WHEAT. 

1909 200,828,000 5. BER: <> ids vee 0040 4000 270,892,000 
1908 226,694,000 206,496,000 
1909 737,189,000 730,046,000 
1908 664,602,000 616,826,000 
ATS. 

i meee ga ER eee 408,174,000 
1908 EE. = MEU ae ees + sche eens 381,171,000 


Barley, rye, flaxseed, potatoes, hay and tobacco all show 
greater yields in 1909 than in 1908 and, with the exception 
of oats, barley and potatoes, higher prices. 

The creation of this new wealth by the products of the 
soil has immensely strengthened our money resources and 
placed our financial institutions on a safe foundation. 

The total bank clearings for 1909, as reported by Dun’s 
Review, were $165,113,922,726, while those for 1908 were 
$131,966,815,709, a gain over 1908 of $33,147,107,017, or 
12.8 percent. 

The number of commercial failures in 1909 were 12,924, 
with $154,603,465 liabilities. The number of failures in 
1908 were 15,690, with liabilities amounting to $222,315,684. 

There has been a heavy increase in railway earnings, 
which in turn has been largely expended in construction 
and equipment, thereby developing the manufacture of 
supplies and stimulating the labor market. 

The iron and steel industry at the beginning of 1909 was 
below its normal capacity, but early in the year became 
more active and by fall had reached a point where the mills 


were taxed to their utmost to supply the demand at the 
prices, bidding fair to overtake the booming times of 1907. 

Building operations in the larger cities have been 
enormous.’ Monthly statements of the details of building 
activity have been furnished our members during the year 
and they need not be repeated here. The aggregate cost of 
building in 49 of the principal cities, compiled by the 
American Contractor of Chicago, shows $719,189,175 for 
1909 as compared with $506,386,005 for 1908, an increase 
of .$212,803,170, or 42 percent. 

The total production of northern pine lumber reported 
by an average of 95 mills since May, 1909, was 909,759,371 
feet; for the same number of mills and period of time for 
ne — production was 872,312,176, an increase of 37,- 
47,1 

The production of pine lath for the same period in 1909 
was 227,676,961 and for 1908 275,441,972, a decrease of 
47,765, 011. 

The total production of pine lumber, an average of 96 
mills for 1909, was 1,325,964,377 feet, and 298,385,969 lath. 

The total production of hemlock lumber reported by an 
rin gh 89 mills for 1909 was 379,395,695 feet; lath, 
74,515,813. 

Shipments of pine and hemlock lumber reported by mem- 
bers of this association and membets of the Northwestern 
Hemlock Manufacturers’ Association for 1909 and 1908 were: 


Pine. lumber. Hemlock lumber. 








ne 1,185,758,632 300,680,828 
eA 6s 6 64-0A00.00 5 1,116,356,081 241,708,756 
SOONG <ccccxsesans 69, 402,551, 6.2% “58, 972,072.25.3% 


The Yellow Pine Manufacturers’ Association reports ship- 
ments of yellow pine from 165 mills for the first eleven 
months of 


re 2,869,711,152 382,921,561 increase 
Peck ev sssachén dees 2,520,692,188 33,992,597 decrease 
ee SOPRRD, 55s osc gue tks acne b 0s 30804 , .B49,( 018,964 


The Yellow Pine Manufacturers’ Association .reports pro- 
duction of yell: Ww pine from 165 mills of the first eleven 
months of 





Aree « 2,871,150,555 feet 586,759,023 increase 
Rel Kin So wetinsm 3307 :923,955 feet 23,552,423 decrease 
Net increase ....... piig'sS den owe wed 503,226,600 


There was a net increase in yellow pine stocks at the end 
of the first eleven months of 1909 of 1,430,403. 

The Western Pine Manufacturers’ Association reports the 
total shipments of lumber for 


) PE EL ee Cee PELE ORT ES VERE ee 767,445,112 feet 
So EW eee Pee Cee fy ee ee ey re 549,724,467 feet 
BOGE selec tSaralSoaatcess dsc cet es serene’ 706,270,632 feet 


Your attention is called to the increase in shipments 
reported by the Western Pine Manufacturers’ Association 
in states that were formerly principally supplied with 
northern pine : 

1909. 1908. Increase. Perct. 

North Dakota... 69,017,727 34,956,324 34,061,403 97.5 
South Dakota... 74,885,962 36,419,936 38,466,026 105.6 
34.1 


Minnesota ..... 18,613,925 13,878,968 4,734,957 ‘ 
Sree 25,152,572 12,950,075 12,202,497 94.2 
Michigan ...... 5,283,235 1,621,531 3,661,704 225.8 








192,953,421 99,826,834 93,126,587 93.3 

We haye no basis on which to compute the decrease of 

our-shipments to these states, but we realize that in South 

Dakota and Iowa orders for northern pine are difficult to 
obtain. 


Our annual stock sheet for 1910 shows: 





Feet. 

i Oi Paci has ob an whee ee eeaee ess 1,121,841,639 
BA FORP, TE WRB wic ct ccccdvccvescvcverseeses 1,018,3382,953 

ee NN ks ons 0s 06h ckne es De desevrses 03,508,686 
Dimension shows a decrease Of........0+5055 Me 890,100 
OD GR IMCTORSE OF. 20. ccccccscrcccccscvece 3.318.485 
Inch selects an increase Of........cceccesece 8,895,685 
No. 1 boards and strips an increase of....... 11,319,311 
No. 2 boards and strips an increase of........ 27,780,809 
No. 3 boards and strips decrease............ 14,562,007 
No. 4 show a decrease of about............. 8,000,000 
ce ee ee ee ae errrr Ts 12,256,833 
There are more lath than Jast year by........ 41,281,350 


There are a few more stock reports for 1910 than for 
1909, but they are small stocks and there should not be 
any material difference in the basis of comparison for the 
two years. 

The monthly reports from our members show a gain in 
the sales of northern pine for the first five months in the 
year as compared with corresponding months of 1908, 
although the percentage of gain diminished from month to 
month. June, 1909, shows a decrease over June, 1908, 
while July and August increased. The last four months of 
the year show a decrease over the shipments for the same 
period of 1908, while the total increase for the year 1909 
amounts to 6.2 percent. 

Prices. have not been as good as many expected they 
would be, but have advanced somewhat over those. of last 
year, and the white pine market is firmer. 

Overproduction of yellow pine still holds down our com- 
peting low grades, while the higher grades of white pine 
are in good demand. How long a time the overproduction 
caused by building too many saw mills in the booming 
times will continue is a problem yet to be solved. 

The outlook for white pine is more reassuring than for 
its principal competitors on the lumber market today be- 
cause there is no satisfactory substitute for it in very many 
lines of construction and the standing white pine timber is 
not sufficient to supply the demand for the better grades. 


Inspection. 


C. E. MeGibbon, chairman of the bureau of grades, 
said that the members of the bureau had nothing to 
add to the chief inspector’s report, which was next 
presented, as the work of the inspectors had been 
highly satisfactory: 


Your chief inspector herewith submits his report for the 
year 1909. 

There has been no change in our inspection force since a 
year ago and it consists of the following named gentlemen: 

H. 8. Childs, chief, Minneapolis, Minn. 

Theron Ackerman, Chippewa Falls, Wis. 

James J. Cummins, Brainerd, Minn. 

Charles Lemler, Dallas, Wis. 

Richard Patchin, Chicago, IIl. 

Charles Rudd, Minneapolis, Minn. 

E. F. Tobin, Minneapolis, Minn, 

*Frank Yanko, Portage, Wis. 


Membership in Grading Service. 


There has been a number of changes in our membership 
the last year and, as is naturally to be expected, more have 
withdrawn than have joined. A year ago the membership 
of plants having pine and he »mlock lumber under the super- 
vision of our inspectors was 97. This year there were 88, 





J, E. RHODES, OF ST. PAUL, MINN.; 
Former Secretary. 


WILLIAM IRVINE, OF CHIPPEWA FALLS, WIS.; 
Chairman Nominating Committee. 


c. A. SMITH, MINNEAPOLIS, MINN. ; 
Treasurer. 
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SHIPMENTS OF PINE BY MEMBERS. 




















SHIPMENTS OF HEMLOCK. 



















































































Shipments by rail of pine lumber during the month of December, 1909, as reported by ‘MEMBERS. 
twenty-seven members of the Northern Pine Manufacturers’ Association, were 51,525,144 Wisconsin .......... Oe: $7 14,722,148 ...... 719,245 15,441,388 3,697,230 
feet, As compared with shipments by the same firms during December, 1908, of 86,805,624 © = I Reger NE? $55 .c na eeuene 433,272 214,650 
feet, a decrease of 35,280,480 feet. or 40.6 percent. eS ee S BOG SSt usc. 41,800 2,717,384 295,300 
Comparative shipments of pine Inmbev for the years 1908 and 1909 are as aaee ‘ + See tie ae LENS ice Le, ee ees Rote te hice eee ee Ae eee ee. eee eS . 
ercen aaa 
. 1909. Difference. increase. = = =—S Totals ............055 43 17,830,999 ...... 61,045 18,592,044 4,207,18 
January 47,296,924 85,854,400 38,557,476 81.5 aa page ncn mentee ‘ etna 
February 61,987,374 $2,620,172 20,632,798 33.2 RON EEES. 
RN GB aiid iad ke ter ale @ whe AE 73,953,660 95,985,617 22,031,957 29.7 J PATE Tes ee 20 4,730,439 ...... 131,252 4,861,691 1,005,300 
PE Sas ottccves chee eassmamomes 85,783,911 95,581,881 9,797,970 11.4 SED a,c.b was cova chine ah De steens siekeaeue 28,484 67,500 
a 72,730,766 87,758,327 15,027,561 20.6 ID 66 acdsg- a's Sp .ci6 8/000 10 1,746,610 453,180 305,808 2,505,598 615,350 
PE cece kde 40d 406006 OR CORRE SRIS 99,955,792 88,955,988 10,999,804 *11.0 SEE “acne @theest c+ tibewes ea | kenetes” Semene (Sane cebe - eeeneeea. > sheanehen 
BE alte rare 4. aw Wits ele we @etaraaeere 115,609,658 141,009,835 25,400,17 21.9 
Ee oe err ee 121,048,479 124,113,580 3,065,101 2.5 ON 68. 6.6.0:0,00weG-neee 31 6,505,533 453,186 437,060 7,395,773 1,688,150 
ee ere ee ee 125,677,055 121,004,746 4,672,309 *3.7 — 
0 ae rer er 144,004,870 111,335,116 32,669,754 *22.6 Total hemlock . 74 24,336,532 453,180 1,198,105 25,987,817 5,895,330 
EN 6 bic tas Wesneenees anne 111,501,968 100,013,826 11,488,142 *10.3 ; _—— 
EY Skcccetoekveeseas sue aus 86,805,624 51,525,144 35,280,480 *40.6 Grand totals pine and 
onvaei —_ EEE 86.005deaase 158 97,228,573 763,061 2,915,595 100,907,229 15,725,230 
= : ana os dead ahaa . oa ae 2 oO 
; _ Totals i Us caciarsg-shvahth ke ck do ae ee 1,116,356,081 1,185,758,632 69,402,551 6.2 PRODUCTION OF PINE, DECEMBER, 1909. 
* Decrease. — —MEMBERS. NONMEMBERS.— 
SHIPMENTS OF HEMLOCK BY MEMBERS. P Reports. Lumber. ,, path. Reports. Lumber. Lath. 
Shipments by rail of hemlock lumber during the month of December, 1909, as reported pS BialNAis'978'4)6 216¥i9:8 x. 17a ae anaes ° 518,614 53,400 
by forty-three members of the Northwestern Hemlock Manufacturers’ Association, were Michiga: Pepsee ee aes as naa ceanas Rik 8 2°077.701 * "451.750 
17,830,999 feet, as compared with the shipments during December, 1908, of 21,967,032 pelea cg ae SS ce eet. eee 1 wees 02,09 
feet, a decrease of 4,136,033 feet, or 18.8 percent. OWE .cevcccccccccccccce OS «Re... Deguines 2 necencee — seceeess 
Comparative shipments of hemlock lumber for the years 1908 and 1909 are as rl ee i 27 8,454,452 2,424,000 57 2,596,315 505,150 
1908. 1909. Difference. increase. PRODUCTION OF HEMLOCK. 
OE EE OO Eee 9,276,131 22,062,278 12,786,147 138.0 ——_—-—- MEMBERS. NONMEMBERS.———— 
OS Ee eee cree ar 13,212,669 20,466,888 7,254,219 54.9 Reports. Lumber. Lath. Reports. Lumber. Lath. 
Ne i atacand dita te Gcakab/ ate at brindle ae 17,252,236 24,577,882 7,325,646 42.4 er er 3,946,415 467,050 20 1,736,795 567,500 
TS gris scihe aicterar desk: Sa ea wots Savas pose ach 17,217,320 23,348,620 6,131,300 35.6 SR cscesetsaaese.  Waseeeaes  iaexw eae Ser re 
A hatsn.cb Siacdvon tend doa SL Dae Oe a ewiew s 8,197,279 24,892,429 16,695,15 203.6 BEN, 6:06:16 .6:0:0'6-winoand 5 SEP - -vewerese 10 3,773,938 602,700 
SY: sckch nig hn nae he 4dlkce heh ocesee deal 19,861,393 19,902,418 41,025 .002 DE n6.b sido tacene, be (eens +) \ckdebeen “a § a&eoenban “"  Seateae be 
Scere rr re ee ee 20,353,357 35,221,470 14,868,113 75.5 _— — 
an a a a wl ahs aeiaereicinal hoe we eine Merryt ar ean ean : pa "ie eee ee a 3 4,292,254 467,050 31 5,510,733 1,170,200 
ME ECT UE CC CE 31,115, ,085,525 ,970,346 3 
RRR eS RGD: 25,493,025 24°367,363 1'125,662 +44 TOT. HUMENT SY Ares, Sees. oe 
I noc rmciatiscenaceceni’ 20,243,135 17,881,632 2,361,503 *11.6 R a Leth. R HBMLOCK.————— 
ieee emencieg ae apanieattt: 21,967,032 17,830,999 4,136,033 *18.8 eports. umber. Lath. Reports. | Lumber. Lath. 
Aes bo amen eskiabenw naar ie = Priprtserr) Heyes 57 aes cb 4,702,530 
" 241 708 756 ‘ 92 a - EO ee 26 ¥ y 5, ° 2 282,150 
a __ Totals Pe ee ere 241,708,756 300,680,828 58,972,072 24.3 ons sas Cena s 1'813/37 523,000 15 5,222'982 910,650 
® Decrease. Sk EERO es oe 5 3,030,210 MG: cy 5 Soeppews anweces 
eres ae ore. a ee ioe 84 74,919,412 9,829,900 74 25,987,817 5,895,830 
— PRODUCTION, 1909 
. een er oF . Water. i. Total lumber. ° Lath. PIKE : t 2 x 
yisconsin SOI 268 «5... : 316,15 13,931,281 458,850 teow HEMLOCK. 
N - 35.260.271 ...... 7. a o'r Reports. Lumber. Lath. Reports. Lumber. Lath. 
Michigan ae eae eee nectes -ataataat  voameane  BRBMBER <ossecreecoesees Hs" 34,225,214 7,965,200 99 14,979,881 4,379,800 
MOR ore Data un Aa AtG QG4TID osc 2,790,! “259,900 Nebruary ..-- see eeee ee eee ys § »108,5 1526, 774,630 
ae i 1D ACE 3,700,310 = 258,000 Maren ..08 0a 115 $1,197,959 {818.985 96 21,180,722 3'953,140 
NIN ciatiks seiaesices 27 51,525,144 ..:... 5 2,718,205 31,25 April oo... eee e eee eee e eee 2,83 371, 2,231,712 5,871,750 
eens 1 Se sa LASSOSS . GEIR 1,001,280 De ee 101 139;871,715 30,956,680 86 39,658,987 6,734'965 
NONMEMBERS. WN oy caves alasa Sasi dae 85 190,064,544 41,161,707 84 34,223,333 6,953,970 
MER: eicdic i we arcmeacay G2 DEO ccaSan 367,203 15,725,103 853,750 GE As dre St Ace cerde keene 87 194,313,463 50,302,001 87 62,052,731 19,299,050 
«is Meumia aae.eke Se 7 GReES  sceses 134,718 4,422,733 1,321,900 EE. i acdinnesnag.genss 65 204,334,492 41,266,610 83 58,339,574 7,648,913 
CD a ok dds a oware ewan 8 1,480,982 309,881 22,510 1,813,373 523,000 September .........cseees 95 186,286,791 41,045,245 89 45,140,256 7,245,080 
NE erase 6 ie-5-0 4006 -4-wo eine la Z EE Scieaidle’ adiatatarns PE .. ckwtie bas I 0-9: ase: 0th 0 db area 6.645 172 157,295,654 36,930,760 88 29,847,896 5,175,000 
— _ WOVOMDOr 2... ccccsccccces 86 71,956,529 16,544,475 78 15,401,992 2,842,265 
ENS igs écocasansvaenareté Bed 57 21,366,897 309,881 524,431 22,201,209 2,698,650 ee UE TEE OTe 84 11,050,767 2,920,150 74 9,802,987 1,637,250 
ree 84 72,892,041 309,881 1,717,490 74,919,412 9,829,900 1,325,964,377 298,385,969 379,395,695 74,515,813 





a decrease of 9. They are classified each year as shown in 
the following table: 
JOINED. 
Atwood Lumber & Manufacturing Company. 
Deer River Lumber Company. 
Goodman Lumber Company. 
Park Rapids Lumber Company. 
Peshtigo Lumber Company. 
Willow River Lumber Company. 
WITHDREW. 
Andrews-Roepke Lumber Company. 
Atlee, S. & J. C. 
Atwood Lumber Company. 
Beaver Dam Lumber Company. 
Bird & Wells Lumber Company. 
Fenwood Lumber Company. 
Kaiser, Wm. 
McMillan, B. F. & Bro. 
Minneapolis Cedar & Lumber Company. 
Monarch Lumber Company. 
Morgan Lumber & Cedar Company. 
on Lumber Company. 
North Western Lumber Company, Eau Claire. 
Rainy River Lumber Company. 
Red Cliff Lumber Company. 


Inspections. 
PINE CLAIMS. 








ESO ee ee or eee ae” ee 14 
I ee err re me rr 10 
Serre repre oo eee 9 
0 ee rer arr = >. rae 8 
Se ere ee ee eRe o:06:0.6-0-5 7 
II diaies:o- a 0'6)sr bias KW. 6,-4) 8, 8 Meee i 2 eee 5 
MII. sok" v  ciclaa(e ase xtya oveco-oracateeee SCs 0.0 < twee 24 
NE 17's esdth ccs tates kin ata cee oe i ee 16 
CNN <5 oS. cia 0: 64:04, oa Since oreere ee 30 
EE caine vginicced ash one ewbe as es ee 16 
PE 554406. cc oe oea ade eee seg eo eee 14 
46 Members. 153 
1 Member 4 
3 Members 9 
3 Members 6 
7 Members 7 
14 Members. ’ 
Claims inspected for non-members................+.. 131 
ee, aS errr ee ee 24 
CRE Se OUD oo 6.5. 8:65:50 vin 0 050 We 08-66-4086 1,167 
DO BE 6.6.06 08s bedescemendteaeniaaya 1,501 


PERCENTAGE FROM GRADE OF CLAIMS INSPECTED AGAINST 
MEMBERS OF ASSOCIATION, 


Pine. Hemlock. Total. 
Claims above grade ............. 4 4 
|) ae rer err 1: 2 15 
Claims that graded from 1 to 5 
lg | rr er 17 2 19 
Claims that graded from 5 to 10 
oe rea 13 4 17 
Claims that graded from 10 to 15 
errr 21 2 23 
Claims that graded from 15 to 20 
Se ee Tee 15 4 19 
Claims that graded from 20 to 30 
POTCOME DOMOW 2c 2 cece cscsee 15 5 20 
Claims that graded from 30 to 40 
percent a arr 13 3 16 
Claims that graded from 40 to 50 
POTCOME BOM wcccvcsccscscc 3 3 
Claims that graded from 50 to 60 
MOVIE BOW 60s cvecicvece 2 1 3 
Claims that graded from 60 to 70 
percent below .........-.00. 1 1 
Claims that graded from 70 to 80 
percent MO a5 0654.00.08 1 1 


Claims on which percentage could 
EP are 118 23 141 





Claims on which percentage could 
ss. ree 35 2 38 


Total claims against members, 
1909 


Bie aiesnisirenies aceaka dik ain merle 153 26 179 
Average below grade of 123 pine 
and 21 hemlock claims for 
ME x aiicd-s-a:hob 04 ko ieee een 15%% 16%% 16%% 
Average below grade of 94 pine and 
24 hemlock claims for 1908..... 15 % 16%% 15%% 
Average below grade of 118 pine 
and 23 hemlock claims for 
UN shor arg aca take Wa. boleh caceosi aa 138%% 18 %@ 16 &% 
—1907.— —1908.— —1909.— 


LOCATION OF CLAIMS. 
Pine Hem. Both Pine Hem. Both Pine Hem. Both 
Chicago and 


suburbs ... 62 7 «269 42 3 45 38 5 43 
Minn. and St. 


Pauli ......4 3 49 35 5 40 42 5 47 
Milwaukee ... 17 5 22 2m & o£ 
Other places.. 72 14 8&6 46 18 64 568 14 72 

ND vena 197 29 226 135 29 164 153 26 179 
CLAIMS AGAINST ‘MEMBERS. OF ASSOCIATION INSPECTED EACH 

MONTH. 

Pine Hemlock Total 
ra Pee eee er 6 1 : i 
RS ree ee reson Far 19 2 21 
PEE PE ne eae ee 10 2 12 
MT atu 2 Ripie bing UES Ee oid ween ee » an 2 14 

A rere SO Sor ee 14 14 
PEt rae et ne ee 17 2 19 
EASES RS eek aoe eh renee Pe Sarl Pe 22 2 24 
pS AEP TER RTT e TEE 7 2 9 
RRS ren 4 3 7 
aS SSE SP IMME ir 1 kei ee 11 5 16 
I aap o:56 ob-0.00 cleo cee eases Cus 16 2 18 
rer er ere rrr 15 3 18 

NE hs or4.sk hee aewss ota naee 153 26 179 


Our inspections for outside parties become more numerous 
every year. In 1908 there were 108 and in 1909 131, an 
increase of 23. 

As an indication of the recognition of the standing of our 
grading rules, your chief inspector received a letter under 
date of October 18 from E. E. Hooper, secretary of the 
Chicago Lumber Dealers’ Association states that his asso- 
ciation at a recent meeting passed a resolution adopting the 
grading rules of the Northern Pine Manufacturers’ Asso- 
ciation for the grading of white pine in carload lots. 


Resawed Hemlock. 


In November your chief inspector, assisted by three of 
our other inspectors, graded in six yards located in dif- 
ferent sections of Wisconsin and northwestern Michigan, 
No. 1 and 2 hemlock dimension and its resawed product 
$1 or 28, worked to yee flooring etc., making associa- 
tion grades both in the dimension and resawed product. 
The amount and percentage of each grade in the unsawed 
product was found in each test, and also a summary of all 
the six tests, and submitted to the bureau of grades of the 
Northwestern Hemlock Manufacturers’ Association for its 
consideration. Copy of this report on resawed hemlock 
is also submitted to you with this report. 

A large amount of resawed hemlock dimension is being 
sold at dimension _ plus the cost of milling, the buyer 
to take the product. 

When complaint on grade is made the buyer contends 
that all or part of the shipment was resawed from a lower 
grade of dimension than was agr upon, while the seller 
insists it was the stipulated ade. If an inspection is 
made the inspector finds that the mates of original pieces 
have become separated; that there is no way to determine 
the original contract grate and, if inspected, it must be on 
an inch basis, and entirely different des obtained than 
the grades on which it was bought and sold. 

As long as this “pig in a bag” practice of selling lumber 
continues it is considered advisable to “make the best of a 
bad bargain’ hedge by establishing an average grading for 


the product of resawed dimension. These are the reasons 
for making these tests. 
Odd Lengths. 
At the annual meeting of the National Lumber Manu- 
facturers’ Association, held at Seattle, Wash., in July, the 
following resolution was passed: 


It is the sense of this meeting that in the manufacture 
of all lumber odd as well as even lengths be the 
standard in flooring, ceiling, partition, molding, drop 
and beveled siding and finish, and the National Lumber 
Manufacturers’ Association er ogress this action 
and urges its adoption by its affiliated associations. 

This question is closely connected with grading and if 
after due consideration the bureau deems it best to refer 
it to the association with recommendations they would carry 
more weight than presented in any other form. 

This subject of odd lengths is being advocated with much 
zeal by the Pacific coast associations and is strongly op- 
posed by the retailers generally. Some of the items 
enumerated in the resolution quoted have been selling in odd 
lengths for a number of years in our markets and with little 
or no opposition from buyers. If we consider favorably this 
proposed adoption of certain odd lengths probably it would 
be only a matter of courtesy to the western manufacturers 
to give them our support. 

May Meeting. 

On May 12 the members of the bureau of grades and the 
inspectors, by invitation of R. E. MacLean, met at Wells, 
Mich. The bureau. was represented by Chairman C. E. 
McGibbon, R. E. MacLean, J. F. Wilson and John M. 
Richards. The chief inspector and the whole inspection 
force were there and the day was spent in looking over 
grades and discussing points relating to same as they arose. 
The company was honored by the presence of A. L. Osborn, 
president of the Northwestern Hemlock Manufacturers’ 
Association, whose rich fund of pine and hemlock knowledge 
and experience added much to the zest of the occasion and 
was enjoyed and appreciated by all. 

Every est was a close second to our chairman and 
leader in his successful endeavor to demonstrate materially 
to R. E. MacLean, our generous host, that this bunch of 
lumbermen th —— understood the manipulation of end 
loading to the full capacity and that they delightedly ap- 

reciated the choice material that fitted and filled full twice 
n the same place, morning and noon. 

The next day was spent in much the same manner at the 
yard of the Sawyer-Goodman Company, Marinette, Wis. 

The work and results of these two days’ aaeeeeenee on 
the shore of Lake Michigan were both instructive and en- 
joyable and it was unanimously conceded by the participants 
that the practice of holding these inspection reviews once 
a year in different locations should be continued for the good 


of the service. 
Committee Work. 


President Dalzell appointed William Irvine, J. C. 
Nolan and J. M. Richards a nominating committee, and 
they retired to deliberate. The report of the railroad 
committe was called for, but A. J. Taylor said that 
the work of the committee had been entirely covered 
in the secretary’s report. 

President Dalzell said that the secretary had been 
unable to make a full report on the code of ethics, 
sixteen or eighteen members having failed yet to vote, 
and he therefore recommended that the subject be put 
over to the next semiannual meeting, in August, for 
action. W. H. Bissell inquired whether the thirty-one 
members who had cast their votes were unanimous. 
President Dalzell said they were not, but a majority 
were in favor of the code. A motion to defer action 
to the August meeting was carried. ; 


Burning of Slashings. 
J. E. Rhodes then read a paper on ‘‘The Burning of 
Slashings,’’ describing experiences under the new 
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Minnesota law and the effort being made to enact a 
similar law in Wisconsin. 


For several years the burning of slashings following log- 
ging operations was agitated as a matter of protection from 
forest fires, and it remained only for the disastrous forest 
fires in northern Minnesota and Wisconsin in 1908, and 
especially the destruction of the town of Chisholm, in this 
state, to cause the legislature to pass the law demanded. It 
was held that while forest fires can not be prevented by the 
disposal of the slash they can be much more easily con- 
trolled, because it has been demonstrated that where ground 
fires get. into inflammable underbrush and slashings in dry 
weather they generally spread to the tops of the trees and 
become uncontrollable. 

At the annual meeting of this association a year ago the 
following resolution was adopted: 


Resolved, That this association, in annual meeting as- 
sembled, indorse and approve the general purposes of 
the forest fire bill as prepared by Gen. C. C. Andrews, 
state forester commissioner. 

Resolved, That a committee of three be appointed by 
the president to investigate the details of the bill, with 
authority to confer with General Andrews and the 
proper committee of the legislature, and to submit 
amendments to the same, if in its opinion they are 
required. 

The law which was adopted by the legislature of the state 
of Minnesota covering this matter is as follows: 

Any person or corporation who cuts or fells or causes 
to be cut and felled timber or wood or trees of any 
kind for commercial purposes shall pile, and under 
charge of a a person or persons burn the slash- 
ings (by which is meant the branches, tops and refuse). 
Said burning shall be done as soon as practicable at a 
time when it can be done without danger and before the 
first day of May next following. It shall be the strict 
duty of each fire warden, under the orders of the com- 
missioner, to see that the provisions of this section are 
faithfully complied with. Any person or corporation 
who cuts or fells trees or bushes in clearing land for 
roadbed or right of way for any railroad, highway or 
trail shall in the same manner pile and burn the slash- 
ings, and all combustible material except fuel and mer- 
chantable timber. In every above instance of piling 
and burning care in proportion to the danger shall be 
exercised to prevent injury to remaining standing tim- 
ber or woods. Any person or corporation who cuts or 
fells trees or bushes in clearing land for agricultural 
or pasturage purposes is prohibited from setting fire to 
the slashings, brush, roots or excavated stumps or other 
combustible material on such land before having piled 
the same. Every owner or occupant of land is pro- 
hibited from setting fire to any such slashings, brush, 
roots, stumps (whether excavated or otherwise), or 
other combustible material in a dry season, and is pro- 
hibited from using fire or allowing fire to be burning 
or smoldering on such land in any such season. Any 
person or corporation who violates any of the fore- 
going provisions of this and the three preceding sec- 
tions shall be deemed guilty of a misdemeanor, and, on 
conviction thereof, be punished for each offense by fine 
not less than $50 nor more than $100 and costs of 

rosecution, or imprisonment in the country jail not 
ess than thirty Saye nor more than ninety days. The 
person other than the forestry commissioner upon whose 
complaint a conviction is had for violation of any of 
the provisions of this chapter shall be entitled to one- 
half the fine recovered upon sentence therefor. 


One Year’s Experiences. 

As this is the first logging season since the law became 
effective, it is interesting to note the experiences which lum- 
bermen are having in attempting to comply with it. 

For several years the United States government has re- 
quired the burning of slashings at the time timber is cut 
under contract in the national forests, and on September 25, 
1908, a similar order was issued in regard to timber cut 
from ceded Indian lands in this state. The burning of 
slash on the government lands has been under the direction 
of the forest supervisors and the superintendent of Indian 
logging, and has been done to the satisfaction of those 
officials. 

A law similar to that adopted in Minnesota was pro- 
posed in Wisconsin during the session of the legislature a 
year ago, but the committee on forestry, to which the law 
was referred, granted the request of the lumbermen that the 
matter be deferred until further experience had been had 
with it in other states. The conditions in Wisconsin are 
very different from those in Minnesota because of the larger 
amount of large hardwood which is mixed with the pine and 
hemlock. It will be observed that the Minnesota law does 
not mention any particular species of timber the refuse 
from which must be burned, and in adopting a similar law 
in Wisconsin a great hardship would result to those logging 
hardwood and hemlock, because of the much greater diffi- 
culty in burning hardwood tops, as compared with the tops 
and limbs from coniferous trees. Indeed, it has not yet 
been conclusively demonstrated that hardwood slashings can 
be burned within any reasonable expense. 

On October 20, last, the committee on forestry of the Wis- 
consin legislature visited the Cass Lake Indian reservation 
in Minnesota to inspect the burning of slashings and to 
ascertain wherein the conditions there differ from those 
generally prevailing in Wisconsin. This committee consisted 
of the following gentlemen: H. P. Bird, Wausaukee; Henry 
Krumrey, Plymouth; Paul O. Hustings, Mayville; George P. 
Hambrecht, Grand Rapids; F. W. Kubasta, Merrill; James 
E. Thomas, Waukesha; William M. Bray, Oshkosh; Andrew 
Snyder, Waukesha; K. L. Thompson, Grand Rapids; E. M. 
Griffith, Madison ; —- — Moody, Rhinelander. 

It is fortunate that the chairman of this committee is a 
man of practical experience in the lumber business, as he is 
a member of the Bird-Wells Lumber Company, of Wau- 
saukee, Wis., and has had many years’ experience in actual 
logging operations. The writer had the pleasure of accom- 
panying this committee on this trip of inspection, together 
with Capt. William O'Neil, superintendent of logging on 
Indian reservations in Minnesota. About the only class of 
timber being cut at Cass Lake at the time was norway, from 
which the refase is very light, compared with the more 
heavily limbed white pine. The committee went very thor- 
cue, over cutover areas on the Cass Lake reservation and 
the Minnesota national forest, and found on the latter many 
places where slashings had been burned following logging 
operations as long as seven years ago. The condition of 
this cutover land was unquestionably much better than had 
the slashings been left, and the danger from fire was greatly 
reduced. This was in striking contrast with those private 
cutover lands immediately adjoining, where the slash had 
been left, and the comparison was such as to influence the 
he aaaaaas committee to favor the compulsory burning of 
slash, 

Operations on Reservation Lands. 

After inspecting the conditions around Cass Lake the com- 
mittee held ‘a hearing for the purpose of taking testimony 
from loggers and contractors who had been cutting timber 
on the reservation. This testimony developed some inter- 
esting facts which it may be well to place before you briefly, 
as follows: 

“G. E. Marshall, suvervisor of the United States national 


forest, testified that the Standard Lumber neeena, of Du-, 
0 


buque, Iowa, cutting the timber from the reservation, had 
made a contract for piling slashings and burning it at 18 
cents per thousand. After one year’s experience they did 
not renew the contract, as they found they could do the 
burning cheaper themselves. He testified that it cost be- 
tween 15 and 80 cents per thousand to burn slashings of 
horway and white pine and based his figures on the experi- 
ence of Contractor Rossman cutting on township 45, range 


29, where the timber ran 40 percent norway and 60 percent 
white pine. 

“Mr. J. Neils, of the Neils Lumber_Company, Cass Lake, 

Minn., testified that after his experience in burning slashings 
on the national forest he had burned brush and slashings on 
his private holdings. He stated that it cost him from 15 to 
50 cents per M., depending upon the amount of hardwood 
necessary in cutting out roadways. 
. “Mr. William O’Neil, chief of the Indian timber on reserva- 
tion, testified that where he had formerly been much opposed 
to the burning of slashings, he was convinced that it pre- 
vented fires and could be done for from 18 to 25 cents per 
M if properly handled. 

“Mr. Rossman, a logging contractor, testified that he had 
burned hardwood slashings for 50 cents per M. He piles it 
in the winter time and piles nothing 6 inches and over, and 
stated that he would make a contract to burn hardwood 
slashings at 50 cents per M and figure on a profit of from 
10 to 15 cents, making the cost from 30 to 40 cents. 

“In logging contracts on the Minnesota national forest, 
where half of the timber is norway and half white pine, he 
figures that the burning of slashings does not cost him any- 
thing because it gives him a better chance to skid. Last 
winter he put in 5,000,000 feet of pine and burned the 
brush .at an average of 22 cents per M. 

“Mr. John Goss, jr., logging contractor for the J. Neils 
Lumber Company, cutting out the logs on the Cass Lake 
reservation, testified that he burned his slashings as he cut 
the timber, and figured the cost at 20 cents per M during a 
good winter and in a rough winter it cost him about 35 
cents per M. He testified that the burning of brush pre- 
vented forest fires and made it much easier to skid logs. He 
has two sets of two sawyers who cut 10,000 feet per day 
and four men following these sawyers burning the slashings 
as the logs are cut. They receive $30 per month and board, 
netting $1.50 per day, or $6 per day for the four men 
20,000 feet of lumber, which nets 33% cents per M. 

“Mr. Henderson, a logging contractor at Cass Lake, testi- 
fied that he burned slash at 17 cents per M. His men build 
a fire and pile the brush on the blaze as the timber is cut. 
He stated that he would take a contract for burning slash- 
ings at 25 cents per M and could burn heavy hardwood 
slashings at 50 cents per M.” 






Enforcing the Law. 

General C. C. Andrews, forestry commissioner of Min 
nesota, on November 11, 1909, issued the following instruc- 
tions to the forest fire wardens in regard to their duty of 
seeing that the slash burning law is enforced: 

It is the duty of wardens to enforce the law for burn- 
ing slashings without stopping to ask the opinion of the 
forestry commissioner. If they have evidence of the 
violation of the law the proper thing to do is to go 
before some intelligent justice of the peace and make 
complaint. If they have reason to think the prosecu- 
tion will be more prompt and effective by first com- 
municating the facts to the county attorney they can 
do so. In either case they should immediately inform 
the forestry commissioner of what has been done. 

People who make slashings must pile and burn them 
as their work progresses and not let them accumulate. 
In the Minnesota national forest at Cass Lake slashings 
are successfully piled and burned when snow is on the 
ground. They are not to be burned in a “dry season” 
nor in dry and windy weather. It is not expected they 
will be burned during a rain or snow storm, but under 
ordinary circumstances there should not be delay of 
more than a week under ordinary circumstances. It is 
not expected that every particle of the slashings will be 
consumed to ashes, but that enough be burned to prevent 
future danger. The burning must be done in a common 
sense and honest manner. 

It will be for the public good if courts will impose the 
maximum penalty. 

Wardens will have the law ‘strictly enforced, even if 
it requires a prosecution of the same party every week. 
If wardens fail in this duty they will be liable to prose- 
cution themselves. 

It will be noticed that the law specifies that any person 
upon whose complaint a conviction is had for violation of 
any of the provisions of the act shall be entitled to one- 
half the fine recovered upon sentence thereof. It is this 
feature of the law which is most likely to cause trouble. 


The Element of Expense. 


Soon after active logging operations for the season were 
begun in northern Minnesota and be.ore any amount of snow 
fell, many loggers reported that the disposal of the slash- 
ings would prove to their advantage because it made much 
easier skidding and in some localities it was found that the 
slash could be burned for as little as 18 to 20 cents per M, 
but as the winter has advanced and the snow has become 
deeper the cost of burning slashings has increased until the 
expense has in many localities become prohibitive. 

Gen. C. C. Andrews, forestry commissioner, was invited fo 
inspect these conditions personally in northern Minnesota 
and was taken up on the line of the Duluth & Northeastern 
railway into a thick forest of white pine, spruce and balsam. 
The loggers were working in.deep snow and the timber was 
covered with ice, but at the same time an effort was being 
made to burn the slash piles. In this particular locality the 
small timber is very thick and the ground is rough, but the 
conditions are not very different from those generally pre- 
vailing in the entire territory north of Duluth. It is easily 
demonstrated that the burning of slashings from white pine 
uhder such conditions is vastly more difficult and more ex- 
pensive than the burning of norway, which grows with but 
little underbrush and with comparatively small tops. In 
this particular operation the burning of slash was costing 
from $1.50 to $2 per M, and the expense was being increased 
with every fall of snow. Obviously, the only thing that can 
be done under such conditions is to pile the slash to be 
burned as soon as possible under safe conditions in the 
spring. 

I feel that I am safe in saying that the timber owners in 
both Minnesota and Wisconsin are in favor of disposing 
of the slashings and refuse following logging operations 
wherever it can be done at anything like a reasonable ex- 
pense. They desire to do this as a matter of protection to 
their own standing timber, as there can be no question about 
the material reduction in the fire risk where this refuse is 
removed. We feel, however, that it will be necessary to 
allow loggers considerable latitude in their efforts to comply 
with this law, because the conditions vary so greatly in dif- 
ferent localities and at different times of the year. The ele- 
ment of protection necessary also varies much in different 
places. For instance, when timber is cut near a settlement 
or village “there is much greater necessity for precaution 
against disastrous fires than where timber is cut in a remote 
locality far from any habitation and where the land, even 
when cleared up, is worth practically nothing. The amount 
of virgin timber tributary to the operations also enters into 
the consideration. 


Difficulties in Obeying the Law. 


As it has become practically impossible to burn slashings 
under the conditions now prevailing in the woods, many 
loggers are piling the refuse, planning to burn it in the 
spring, but here again enters a problem which may make 
it necessary to violate the strict letter of the law. he law 
states that the slash must be burned before the first day of 
May following the cutting. In the average year there is a 
poe before the vegetation gets green which is as dry and 
dangerous for the spread of fire as in the fall after vegeta- 
tion is dead. In a locality where small spruce and balsam 
and other trees grow very thickly there will be great danger 
in attempting to burn this slash after the snow has disap- 
eared because of liability of burning up the whole country. 
t can not be burnéd until the be have thoroughly dried 
out because they are now filled with snow and ice clear 
through to the ground and when they haye become dry 





enough to burn readily the trees and surrounding material 
will also have dried out sufficiently to ignite. It is believed 
that this can more safely be done after the grass has come 
up and the green vegetation is heavy enough to prevent the 
spread of the fire. It has therefore been suggested that the 
lumbermen recommend an amendment of the law extending 
the time in which to dispose of refuse from May 1 to the 
first of July. This amendment is recommended by William 
O'Neil, under whose direction slashings are now being burned 
and piled on the Indian reservations in Minnesota. 

So far as the conditions in Wisconsin are concerned, lum- 
bermen have offered to assist the state forester in demon- 
strating the practicability of burning hardwood slash and 
have offered to allow him to burn the refuse following the 
cutting of hardwood and hemlock timber under his own 
supervision and at their expense. It is only by coiperation 
with the state officials in this way that we can show the 
conditions with which we are confronted, and it is hoped 
that advantage will be taken of this opportunity to ascer- 
tain what can be done. I surely speak witlt authority when 
I say that the lumbermen are anxious to take every precau- 
tion to protect their timber and the property of others from 
fires if it can be done without partons hardship to them- 
selves. They are, however, of a decidedly inquiring turn of 
mind in regard to this whole subject at present, and until 
it has been shown what can be done by mutual cojperation 
it is idle to talk about compelling the burning of slash by 
drastic legislation. 

A resolution adopted at this meeting recommending an 
amendment to the Minnesota law extending the time for 
burning slashings to July 1, as stated, would undoubtedly 
have some influence with the legislature, and a further reso- 
lution requesting the authorities of the state of Wisconsin 
not to recommend a slash burning law in that state until a 
thorough demonstration has been made by coéperating with 
the timber owners would undoubtedly be favorably received 
by the committee on forestry of the Wisconsin legislature. 


On motion of W. H. Bissell a committee of three 
was appointed to draw resolutions on the subject. The 
committee appointed consisted of J. E.-Rhodes, W. H. 
Bissell and R. G. Chisholm. 


Election of Officers. 


The nominating committee then reported through its 
chairman, William Irvine, the following list of officers: 

President—L. K. Baker, Odanah, Wis. 

First vice president—Thomas L. Shevlin, Minneapolis. 

Second vice president—C. A. Barton, Minneapolis. 

Treasurer—C. A. Smith, Minneapolis. 

Directors : lake Superior district, R. Weyerhaeuser, 
Cloquet ; northwestern Minnesota district, Fletcher Walker, 
Akeley, Minn. ; central district, Edgar Dalzell, Minneapolis ; 
river district, William Carson, Burlington, lowa; west 
Wisconsin district, C. H. Werden, Mason, Wis.; Wisconsin 
valley district, W. H. Bissell, Arbor Vitae, Wis. 

The action of the committee was ratified by unani- 
mous vote, and Mr. Irvine then escorted President 
Elect Baker to the chair. He thanked his fellow mem- 
bers for the honor, and promptly called for the next 
order of business, 

J. C. Nolan suggested that some action might be 
taken expressing regret for the retirement of Gifford 
Pinchot as chief forester. He did not know whether 
it could be done without a reflection on the President. 
President Baker said it was a rather delicate matter 
to take up. No motion was made. 

C. H. Werden moved a vote of thanks to the retir 
ing president for his services. It was taken by a 
rising vote. Mr. Dalzell responded briefly in apprecia 
tion of the honor. 

The Bureau of Grades. 


The association then elected members of the bureau 
of grades as follows: 

Central district—C. E. McGibbon, Minneapolis. 

West Wisconsin—T. Whitten, Mason, Wis. 

Wisconsin valley—R. E. MacLean, Wells, Mich. 

Lake Superior—J. F. Wilson, Cloquet, Minn. 

Northwestern Minnesota—J. M. Richards, Bemidji, Minn. 

River—M. H. McCarthy, Dubuque, Iowa. 

Railroad committee: J. T. Barber, Eau Claire, chairman ; 
M. P. McCullough, Schofield, Wis.; E. J. Carpenter, Min- 
neapolis; A. J. Taylor, Cloquet, Minn.; E. C. Taber, Keokuk, 
lowa; R. G. Chisholm, Frazee, Minn. 


vA 





Resolutions. 


The resolutions committee reported the following 
resolutions, the first one for the Minnesota legislature: 


WHEREAS, It has been found impossible to burn slashings 
and refuse from logging operations as the cutting of timber 
is in progress; and 

WHEREAS, If the slashings are burned during the dry 
season preceding the first of May there would be great 
danger of setting fires to valuable timber and other prop- 
erty ; therefore, be it 

Resolved, By the Northern Pine Manufacturers’ Associa- 
tion, that we recommend to the Minnesota legislature that 
the act requiring the burning of slashings be amended to 
permit the burning of such refuse and slashings at any 
time on or before the first of July of each year. 

The second resolution, relating to the Wisconsin 
movement, was as follows: 

WHEREAS, It is proposed that the legislature of the state 
of Wisconsin enact a law requiring the burning of slashings 
following the cutting of any piece of timber; and 

WHEREAS, It has been practically impossible to comply 
with the requirements of a similar law in Minnesota, where 
the conditions for the burning of slashings are vastly more 
favorable than in Wisconsin, because of the absence of the 
heavy hardwood and hemlock timber, and because the 
yracticability of burning the slashings from such timber 
las never been demonstrated ; therefore, be it 

Resolved, By the Northern Pine Manufacturers’ Associa- 
tion that this association request the committee on forestry 
of the Wisconsin legislature not to recommend such a law 
until it has been demonstrated by actual experiment whether 
it is practical within a reasonable cost. 

The resolutions were adopted viva vace. 


Miscellany. 


‘During the session the tabulated data reproduced on 
pages 47 and 48 of this report, presenting details of pro- 
duction and shipments of pine and hemlock within the 
association’s territory in 1909, and of stocks on hand 
January 1, 1910, were distributed to the members and 
were the cause of much informal discussion. 

W. F. Biederihan, representing the National Lumber 
Manufacturers’ Credit Corporation, was called upon 
and spoke briefly, saying that the credit corporation 
was strictly an association affair, that it was being 
well supported by northern lumbermen, and he felt 
that it was giving good service. 
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After the association adjourned the directors held a 
meeting and reélected H. S. Childs as secretary. They 
voted an assessment of $17 a million feet on the mem- 
ners for the ensuing year. 

The bureau of grades, at its meeting in the morn- 
ing, reélected Mr. Childs as chief inspector, and de- 
cided to hold the spring meeting with the imspectors at 
Bemidji, Minn., this year. 

No action was taken on the subject of odd lengths. 

The Attendance. 


Edgar Dalzell, Minneapolis; C. A. Smith Lumber Co. 

William Irvine, Chippewa Falls, Wis.; Chippewa Lumber & 
Boom Co. 

E. L. Carpenter, Minneapolis; Shevlin-Carpenter Lumber Co. 

Thomas L. Shevlin, Minneapolis; Shevlin-Carpenter Lum- 


ber Co. 
IF. C. Gerhard, Minneapolis ; Itasca Lumber Co. 
Fred Wenzel, Minneapolis; Itasca Lumber Co. 
W. I. Carpenter, Minneapolis; Park Rapids Lumber Co. 
W. H. Bissell, Hazelhurst, Wis.; Yawkey-Bissell Lumber Co. 
Charles Rea, Hazelhurst, Wis. ; Yawkey-Bissell Lumber Co. 
A. J. Taylor, Cloquet, Minn.; Northern Lumber Co. 
Con Crowley, Minneapolis; Northern Lumber Co. 
H. Taylor, Cloquet, Minn.; Northern Lumber Co. 
M. R. Moulton, Minneapolis ; Crookston Lumber Co. 
J. F. Wilson, Cloquet, Minn.; Johnson-Wentworth Lum- 


ber Co. 
J. M. Richards, Bemidji, Minn. ; Bemidji Lumber Co. 
W. E. Rosenberry, Minneapolis; Bemidji Lumber Co. 
M. P. McCullough, Schofield, Wis.; Brooks & Ross Lum- 


ber Co. 
R. G. Chisholm, Bemidji, Minn. ; Crookston Lumber Co. 
George H. Chapman, Stanley, Wis. ; Northwestern Lumber Co. 
Cc. A. Barton, Minneapolis; Northland Pine Co. 
Cc. E. MeGibbon, Minneapolis; Northland Pine Co. 
Frankland Powell, Rice Lake, Wis.; Rice Lake Lumber Co. 
D. M. Winton, Minneapolis; Thief River Falls Lumber Co. 
W. J. Kessler, Eau Claire, Wis.; New Dells Lumber Co. 
R. E. Irwin, Minneapolis; C. A. Smith Lumber Co. 
H. O. Seiffert, Davenport, Iowa. 
J. D. Bronson, Stillwater, Minn.; Yellow River Lumber Co. 
David Tozer, Stillwater, Minn.; David Tozer Co. 
Henry Woerz, Stillwater, Minn.; David Tozer. 
S. L. Coy, Cloquet, Minn. ; Cloquet Lumber Co. 
W. F. Biederman, St. Louis, Mo.; National Lumber Manu- 
facturers’ Credit Corporation. 
R. E. MacLean, Wells, Mich.; I. Stephenson Company. 
Rudolph Schulz, Goodman, Wis. ; Goodman Lumber Company. 
J. E. Rhodes, St. Paul, Minn.; Weyerhaeuser Company. 
Cc. H. Worden, Mason, Wis.; White River Lumber Company. 
T. S. Whitten, Hayward, Wis.; North Wisconsin Lumber & 
Manufacturing Company. 
J. C. Nolan, St. Paul, Minn. ; Skibo Timber Company. 
L. K. Baker, Odanai, Wis.; J. S. Stearns Lumber Company. 
Charles J. March, Minneapolis; Red River Lumber Company. 
Rudolph Weyerhaeuser, Cloquet, Minn. ; Northern Lumber Co, 
H. 8S. Childs, Minneapolis; secretary. 
L. 8S. Case, Chippewa Falls, Wis.; Chippewa Lumber & 
Boom Co. 


ye 


SASH AND DOOR MEN DINE. 


Dinner, Story Telling and Recollections of Old 
Times— A Program in Which All Have 
Part—Would Continue Meetings. 





MINNEAPOLIS, MINN., Jan. 22.—After ten years of 
inactivity in social lines the Mississippi Valley Lumber 
& Sash & Door Traveling Salesmen’s Association came to 
the front again this week with a ‘‘salesmen’s get-together 
dinner,’’ Thursday evening at the West hotel. The occa- 
sion mustered sixty-six diners, mostly active lumber sales- 
men, but it was also a reunion of the old fellows, who 
turned out well. Some of them have retired from busi- 
ness, others have entered retail trade, and a number have 
quit the road for positions as sales managers, but all have 
had their days on the road, and all have felt the bonds 
of good fellowship, which were strengthened again at the 
dinner. 

The dinner began at 6:30. The committee on arrange- 
ments—Mark Moulton, C. E. Sheppard and W. O. Barndt 
—had done their work well. Five tables were arranged 
in the form of a star, and decorated beautifully with car- 
nations and potted plants. A colored string quartet kept 
things going at a lively rate during all the discussion of 
the excellent menu. The following participated: 

G. P. Thompson, H. B. Fuller, , = A King, 

F. H. Sterling, W. N. Wolcott, Henry BE. Gipson, 
Burt J. Clark, O. L. Hedlund, Ernest H. Nolan, 
H. F. Partridge, J. E. Watts, F. A. Nolan, 

C. E. Isenberger, George C. Dyer, C. F. Osborne, 

J. A. McCampbell, George J. Backus, Charles Van Pelt, 
Charles A. Cassidy, George L. Andrew, M. L. Chapman, 
T. M. Partridge, B. F. Monroe, H. W. Squier, 


A. N. Wheeler, J. P. Hennessy, E. C. Simpson, 
W. E. Carter, A. J. Elert, William E. Sears, 
F. W. Shepard, R. J. Menz, W. W. Vawter, 
W. E. Penfield, W. A. Dahlgren, F. H. Meyer, 

Al G. Flournoy, John G. Ballord, Jay L. Foster, 


B. H. Bettis, James G. Wallace, A. Tim Foley, 
Platt B. Walker, N. A. Smith, H. 8S. Thompson, 
F. H. Flatau, ‘ Frank A. Duncan, 
I. F. Swarthout, J. T. Fryer, Earl A. Griswold, 
W. O. Barndt, Ph. E. Godwin, A. W. Echart, 

° m, C. E. Sheppard, J. W. Phillips, 
Charles B. Cheney, John H. Bogart, George B. Webster, 
Roy Thompson, A. Marshall, G. L. Ireland, 

Mark Moulton, L. C. McCoy, Cc. H. Bertch, 

When the coffee had been served, F'. H. Sterling, one 
of the ‘‘old boys,’’ rapped for order, and in a few words 
explained the origin of the dinner, which was first sug- 
gested at an informal meeting of several of the veterans, 
and then indorsed by the association. He then intro- 
duced George P, Thompson as toastmaster. Mr. Thomp- 
son, now manager of a big lineyard company, retains a 
keen interest in the salesmen’s organization, and made 
an ideal presiding officer. He first called upon Platt B. 
Walker, whose aldermanic duties were hurrying him away 
from the feast. Mr. Walker was assigned to do honor to 
the salesmen of other days, now on the roll of the de- 
parted. He did so in a way that brought tears to every 
eye, and all stood with bowed heads to hear him read the 
list of loved comrades gone before. 

The list of departed members of the association was as 
follows: A. A. Barth, W. H. Bogart, W. H. Byers, R. 8. 
Butler, J. P. Hubert, E. A. Landon, W. A. McLoughlin, 
J. B. Theilgaard, James Foss, J. H. Waters, J. N. Ward, 
Emory White, W. D. Willson. 

A number of the older members were called upon. 


W. E. Carter, a charter member, told of the pleasures he 
felt in meeting so many old friends. W. E. Penfield 
talked in an interesting way of the old days, when a lum- 
ber salesman was really a traveling man, and principally 
a jollier. Now he must know stocks and know the busi- 
ness, and the old type has passed away. 

Charles A. Cassidy was asked to recite and responded 
with ‘‘Casey at the Bat,’’ with its sequel for an encore, 
both cleverly told. Frank W. Shepard, the next speaker, 
gave an account of the work done by the Northwestern 
Lumber Salesmen’s Association of Milwaukee, of which 
he was the secretary. He told how it accomplished some- 
thing for the trade in matched sizes, and also in getting 
grades for hemlock. Fred H. Flatau told about one of 
his hunting experiences with Capt. ‘‘Pat’’ King, of 
Ellendale. T. M. Partridge convulsed the boys with a 
talk on ‘‘conservation,’’ mingled with stories of the old 
days. C. E. Isenberger was called on to represent the 
new members, and did so in neat manner, and Burt J. 


Clark gave a touch of variety to the program with two 
pieces on the banjo. E. H. Nolan, formerly one of the 
twin city crowd, but now manufacturing hardwood. at 
Memphis, told some southern ‘yarns, and Robert J. Menz, 
well known to all the old fellows, but now of Seattle, 
matched Nolan with stories of his own. 

The trade press and its relation to the salesmen fur- 
nished a topic for Charles B. Cheney, correspondent of 
the AMERICAN LUMBERMAN. H. E. Gipson, called upon 
unexpectedly, told the boys how glad he was to touch 
elbows with them again. Harry F. Partridge was en- 
couraged to give a bunch of reminiscences about the other 
fellows. W. O. Barndt told some good stories. The 
chairman had saved the best for the last, and when he 
called on Al G. Flournoy everybody sat back to enjoy 
the fun. He kept it humming for about ten minutes, and 
the dinner closed in a burst of jollity and good fellow- 
ship. 1t was the universal sentiment that the dinners 
should be made annual affairs hereafter. 





CENTRAL IOWA RETAILERS IN FIFTEENTH ANNUAL. 





Secretary’s Report Gives Encouragement—Indebtedness to Trade Papers Acknowledged— 
Members Pledge Renewed Loyalty and Support—Banquet Closes Profitable Meetings. 


ALBEE 


MARSHALLTOWN, Iowa, Jan. 26.—The fifteenth annual 
convention of the Central Iowa Retail Lumbermen’s As- 
sociation was held in this city today with an attendance 
of over 100 dealers of this section and representatives 
of the larger wholesale lumber and millwork concerns of 
the Northwest. The sessions were held in the Odd Fel- 
lows’ hall, with headquarters at the Pilgrim hotel. The 
election of officers for the ensuing year resulted in the 
following being chosen: 

Presidena—W. C. Weart, Cedar Falls. 

Vice president—H. T. Barber, Clarion. 

Secretary—C. E. Greef, Eldora, reélected. 

Treasurer—Andrew Rath, Ackley, reélected. 

Directors—F. H. Henry, Belle Plaine, and C. W. Chap- 
man, Waterloo; to fill vacancy, A. G. Johnson, of Dubuque. 

Des Moines was chosen as the place of holding the 
1911 convention, on the motion of F. H. Henry. This 
change in meeting place is somewhat of an experiment, 
but several of the members wanted to try it again, al- 
though recognizing the failure of a similar experiment 
a few years ago. Nearly all of the association’s ses- 
sions have been held in this city, in view of the fact 
that Marshalltown is centrally located in the district, 
while Des Moines is in the extreme southwest corner 
of the territory. 

The convention was called to order by President A. 
G. Johnson, of Dubuque, who outlined the work before 
the convention and presented an optimistic view of 
the trade conditions of the coming year. Mr. Johnson 
extended, on behalf of the association, an invitation to 
all the traveling men present to attend the banquet in 
the evening. 

Report of Secretary. 


Then followed the report of the secretary, C. E. Greef, 
of Eldora. Mr. Greef traced the history of the organi- 
zation from its beginning, showing an increase from a 
mere handful of members to an organization that con- 
tained 80 percent of all the dealers of the territory, 
embracing 225 yards. 

Secretary Greef showed that the association was doing 
well throughout its territory. Many changes in yards 
have taken place during 1909 in the district, noticeable 
among them many of the line yards are being closed out, 
and have been bought by single yard men. ‘‘The last 
year, in this district,’’ said the secretary, ‘‘shows a 
reversal of former year conditions, when the line yards 
were supposed to be picking up the single yards. It 
proves that we are not always sure that line yards are 
more of a success than the single yards, and that the 
line yards are not really absorbing the single yard men, 
as we have been thinking.’’ 

During the secretary’s address the question, broached 
by Mr. Greef, as to whether the life of the association 
was at an end, and should remain in existence or disband, 
was threshed out at length. ‘‘We have sometimes 
thought,’’ said Mr. Greef, ‘‘that some of our members 
have looked upon the association as having accomplished 
the end sought—the end of strife among dealers and cut- 
throat competition. While this has been accomplished 
our work has only begun, in my opinion, and we should 
continue our organization along the same lines.’’ 

These views were the concensus of opinion among the 
members present, and it was the general opinion that 
the association should be continued. 

In closing Mr. Greef urged niore and better individual 
work. ‘‘ Many times,’’ said the secretary, ‘‘it has looked 
to the officers as though they were the ones who had to 
do all the work, and that many of the members felt that 
there was nothing for them to do. This is not the case,’’ 
Mr. Greef declared, ‘‘and every member has a duty to 
perform to his association.’’ 

Mr. Greef said that he had been asked many times 
this winter, and especially at the recent Northwestern 
meeting at Minneapolis, whether or not he was still in 
the lumber business. ‘‘Some of you are trying to read 
me out of the lumber fraternity,’’ said the secretary, 
‘“but I want to tell you all that I have been in the lum- 
ber business for over thirty years, and am still in the 
business. While the Greef Lumber Company has sold 
its business to the Midland Lumber Company, I am a 
stockholder in the Midland, and am still interested in the 
lumber business, although not actively engaged in it.’’ 

Mr. Greef closed with an urgent appeal to the new 
owners of the district yards to join hands with the asso- 
ciation and become a part of it. 


The report of Treasurer Andrew Rath followed that 
of the secretary ,and showed the detailed statement of 
the association’s finances. The report was ordered 
placed on file. 

Committee Appointed. 


The chair then appointed the following committees: 

Credentials—D. E. Baker, Traer; W. H. Vosburg, Gilman. 

Auditing books of secretary and treasurer—W. A. Neel, 
Kamrar; W. R. Schofield, Eldora. 

Resolutions—H. T. Barber, Clarion; W. H. Bonn, Guern- 
sey; A. W. Wheeler, Maxwell. 

Nominating—C. H. Clifton, Webster City; G. C. Bowen, 
Searsboro; J. P. Jepson, Cedar Falls. 


Adjournment was then taken until 2 p. m. 
THE AFTERNOON SESSION. 


Upon reconvening at 2 o’clock A. A. Moore, of this 
city, a former well known member of the association, 
was called upon for a short address, to which he re- 
sponded in his pleasing manner. 

Mr. Moore was followed by Ben R. Vardaman, of Des 
Moines, associate editor of the Merchants’ Trade Jour- 
nal, who spoke entertainingly and instructively on ‘the 
subject, ‘‘The Art of Making a Sale.’’ The business 
men of the city were extended an invitation by the asso- 
ciation to hear Mr. Vardaman’s address, and many re- 
sponded to the invitation. 


Resolutions Adopted. 


The different committees appointed in the forenoon 
then reported. The committee on resolutions reported 
the following, which were unanimously adopted: 


Resolved, That the generous support of all live- uptodate 
retail lumbermen in our district is due this association. 
We firmly believe that much good has already been accom- 
plished by united action and harmoniously working together, 
with the thought in view that all legitimate tradesmen are 
entitled to a fair and just remuneration for their labor, 
and for their capital invested, and that better organization 
will still improve the present trade conditions. 

Your committee finds, upon conferring with the auditing 
committee, that many of our members who at least in the 
past have been greatly benefited by the concerted actions 
of this association are careless or negligent and fail to 
respond when called upon to remit dues, which they prop- 
erly and justly owe the association. ‘This we deplore and 
offer the following resolution, which, when adopted by this 
body, should mean something to all present, as well as to 
all absent members: 

Resolved, That we again renew our loyal allegiance to the 
Central lowa Retail Lumber Association, and each of us 
promises our support, individually and collectively (which, 
construed plainly, means physical, moral and financial sup- 
port) ; and be it further 

Resolwed, That we fully understand that without financial 
support our work can not be faithfully nor successfully 
accomplished. 

Resolved, That a much better and more friendly feeling 
toward all trade organizations seems to be fast developing, 
a fact we must attribute in a large sum at least to the 
generally fair and friendly action of the newspapers toward 
us; that an organization along lawful and legitimate chan- 
nels is the only proper way to insure any degree of busi- 
ness success. We are daily placed under obligations to the 
several lumber trade journals, and as well to the Times- 
Republican, of this city, and other papers. This fact we 
should always bear in mind, that reciprocation is the solu- 
tion of a continuance of this great help. 

Resolved, That the customary banquet feature of our 
association is worthy of continuance, and should not for 
any reason (especially not for any financial reason) be 
abolished. The good fellowship thus engendered must be 
encouraged and continued. 

Resolved, That it is the sense of this meeting that the 
good work now being accomplished by this association must 
be continued, and at this, the close of another year, our 
majority find themselves again greatly indebted to the 
minority (or a few actual workers) for any success we may 
claim. We must push this work along on even more united 
lines if we can hope for continued prosperity. ‘This factor 
stares us boldly in the face today and we may well resolve, 
each one of us, to bear this fact in mind and act accord- 
ingly in our daily business lives. ’ i 

The report of the nominating committee, which re- 


sulted as above, then followed. 


BANQUET CLOSES SESSIONS. 


In the evening, in the Pilgrim dining room, the an- 
uual banquet was served and brought the sessions to a 
happy close. Mr. Vardaman was the principal after 
dinner speaker, and delighted his audience for the sec- 
ond time during the day. The decorations for the tables 
were furnished by the Carr & Adams Company, of Des 
Moines, manufacturer and jobber of millwork, through 
E. L. Chew, of Des Moines, and Howard §, Elder, of 
Mason City, the company’s northern representative, who 
were both present at the meeting. Carnations were given 
as favors and to each posey was attached a Carr & Adams 
button, 
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MEMORABLE MEETING OF YELLOW PINE MANUFACTURERS. 


Twentieth Annual Convention Replete with Business and Social Interest—Unusually Large and Spirited 
Attendance—Address and Reports of Officers Comprehensive and Instructive—Exhaustive 
Stock Conditions—Features of the Gathering. 


Showing of 


New ORLEANS, La., Jan. 25.—Never in the history of 
the Yellow Pine Manufacturers’ Association have its 
members shown a keener interest in trade affairs than 
has been manifested at this, the twentieth annual conven- 
tion of the organization. The most striking evidence of 
this fact is that a large number of delegates were regis- 
tered at the Grunewald hotel a full day in advance of 
the first session, and yesterday was spent in visiting, re- 
newing acquaintances, making new ones (and it may be 
noted that the.meeting is an unusual one for the number 
of young men who for the first time are present as repre- 
sentatives of producing concerns) and discussing trade 
conditions. The hotel lobby was the scene of many a 
debate about the immediate future of yellow pine and 
there were differences of opinion in plenty, although 
underlying all of the free and frank discussion indulged 
in it was possible to detect a note of cheer which was 
notably absent a year ago. 

Although manufacturers in attendance-at this meeting 
have varying views as to the prospect of a recovery in 
prices, or even a continuance of the improvement which 
everyone seems to have enjoyed during the last thirty 
days, they are unanimous in assigning the causes of weak- 
ness such as still exists in the market and in the belief 
that the immediate outlook depends entirely upon the 
action which each mill owner will take during the next 
few weeks to affect the volume of production one way 
or another. 

The word most frequently heard in these discussions is 
overproduction, and there seems, more than ever, to be 
a determination on the part of both large and small 
mnianufacturers to demand a solution of this vexing prob- 
lem. The importance of some sort of individual or con- 
certed action was discussed by many speakers in today’s 
sessions of the convention and even was admitted by a 
representative of the Forest Service, who declared that 
if the matter could be brought to the attention of the 
people it would be possible to get popular support to a 
plan which would mean conservation and at the same time 
reasonable prices for forest products. 

Judging from the standpoint of attendance the con- 
vention is one of the most successful in the history of 
the association, and the list is representative as well as 
large. Many visitors from all parts of the country have 
registered also, including a goodly delegation from the 
eastern states, and a ‘‘large party’’ from the west coast 
came with a special message. 

As is usual, the first session was taken up with officers’ 
reports. President H. H. Foster called the meeting to 
order at 10:25 a. m. in the convention hall of the Grune- 
wald, presenting his annual address in review of the 
year, as follows: 


” President Foster’s Address, 
One of the most profitable and pleasing features of 


association life is our annual gathering, when we can 
discuss together the experiences of a year’s work in our 


individual fields, with a view of deriving from such dis-~° 


cussions, those elements of individual experience that 
will aid us in our collective life. 

First comes the almost unspeakable joy and pleasure 
of ‘meeting again our friends and companions in what 
appears to us at least a strenuous struggle for ex- 
istence. As president of the association, I desire to 
express my pleasure in again greeting as many of my 
associates, many of whose faces are familiar because 
of long years of service in our ranks; some who have 
come on to the field of activity in recent years and 
others who are perhaps with us for the first time. It is 
a matter of no little moment that Father Time has 
dealt with us so gently and there are but few vacant 
chairs because of the call of the grim reaper. As we 
contemplate this phase of our association life I am con- 
fident that every man present today is reminded of one 
vacant place especially. Although not a member of the 
association, his affiliation with us was close and highly 
esteemed and I can not call to mind an annual meeting 
of this association since I became a member of it thar 
he was not present, ready to work for and with us by 
his counsel and advice or his personal energies if so de- 
sired, a friend to the individual, a friend to the associa- 
tion and a friend to the entire lumber fraternity. From 
a personal standpoint, and as presiding officer of this 
association, I desire to express my appreciation of the 
noble character and general worth of our departed 
friend and associate, J. E. Defebaugh, and also. to ex- 
press my profound sorrow for his untimely death. I 
recommend that it shall be the first duty of the com- 
mittee on resolutions when it shall have been appointed 
to prepare and present to this body for our considera- 
tion suitable resolution as evidence of our respect in 
memory of him. 

For the twentieth time some member of this associa- 
tion, as the price of his elevation to the chair of presi- 
dent, has been called on to make an annual address, in 
which he has been expected to pve forth some words of 
wisdom and advice that will guide the great yellow pine 
industry into smooth waters or a quiet harbor. Bighteen 
times this seems to have been successfully and diplomat- 
ically done, but as I contemplate the task I am_con- 
vinced that either the wells of wisdom have been drawn 
from.until they have run dry or the seas have become so 
turbulant and the harbors so difficult of entry that the 
pilot on this occasion is lost in confusion. 


Supply and Demand. 


Nineteen hundred and nine was a year of earnest 
effort, of serious and frequent conferences to ascertain if 
there was a feasible and at the same time a legal 
method by which to overcome the difficulties. that have 
beset our way. Viewing the year from a _ financial 
standpoint, I am only declaring an open secret in stating 
that it has been a disappointment in the extreme. 
There is no need for me to name the difficulty that 
lies at the foundation of our disappointment. A _ glance 
at your faces convinces me that you are all well 
aware of the inevitable law of supply and demand. 











The question that confronts us as manufacturers is, how 
can the first be regulated so as to conform to tne 
latter and thus use one of the greatest known re- 
sources in these United States'so that the consumer of 
it may have ail the advantages in the situation to which 
he is entitied and the man who prepares the raw 
material tor the market and the consumer’s use may 
have what, in the nature of things, he is entitled to tor 
his time, energy and the use of capital in such prepara- 
tion? When tne proposition of suppiy and demand is 
out of balance either way, it is a public calamity. If 
it remains out of balance for any extended period true 
prosperity does not exist, when one section of the coun- 
try prospers to the unfair disadvantage of the otner, 
nor can any commodity be said to be in a healthy state 
of prosperity, when by a violation of the law of supply 
and demand, it is thrown out of balance in either direc- 
tion. The proper adjustment of this question has been 
seriously discussed and considcred as it relates to yellow 
pine during the last year, and such adjustment of the 
question means much to the country at large from the 
stanapoint of conservation; to the consumer and to the 
preducer of the finished article, ‘‘yellow pine lumber.” 

The demand for luinber does not seem to be within 
human power to regulate or infiuence, so we are of 
necessity obliged to turn our attention to the adjust- 
ment of the supply so that an excess does not result in 
a waste of time, energy and raw material, for over- 
proauction means low prices and low prices surely 
means waste of energy and raw material. As a result 
of the year’s experiences the fundamental propositions 
have been evolved much more vividly than in any 
other period of our history. There must be a control 
or general organization through which facts and figures 
appertaining to the industry at large may be dissemi- 


nated and tines of work may be formulated and carried ; 


into execution which tend to put us on common ground. 
There must be through such organization statistics 
gathered and placed in the hands of the individual that 
will enable him to correctly estimate the conditions that 
confront him, more especially as they relate to the ques- 
tion of supply and demand. Twenty years of consistent 
and persistent work has placed us on fairly firm ground 
as to the organization. 


The Association Prosperous. 


Our association is in flourishing condition financially 
and it stands today as an authority on many lines, this 
being particularly true in regard to standards. of, grades. 
his association is constantly appealed to in the line 
of statistics and the files of the association are made 
use of by government officials and other public men with 
increasing trequency and a growing confidence as to the 
the ranks of ——ge unbroken and loyal. I believe 
the association can well congratulate itself as to the 
condition of the membership at this time, as will be 
shown by the report of our secretary. 





Normal annual 
capacity based 
No. 275 days’ run 





tial to independent action, and we might as well con- 
cede now as any time that whatever is done from now 
on to avoid overproduction must be done by the individ- 
ual. I do not. claim to have originated this branch of 
the work or to have had much part in the degree of 
perfection to which it has attained. My only claim to 
it is because it came into existence during my adminis- 
tration. Nevertheless, I commend it to all the members 
and earnestly appeal to = to give it your hearty sup- 
port as being one of the means essential to our ex- 
istence and to make possible the proper conservation of 
one of the largest resources of our country. 

I realize that this is my final address to you as presi- 
dent of the association. My two years of service has 
been a mixture of cares and pleasures; the pleasures 
for outweighing the cares. I am not unmindful of the 
honor conferred by the office, but I treasure more 
highly the strong ties of friendship that have been 
formed during these two years and which I expect to 
count as one of the valued and highly prized assets of 
my life. I wish to thank the officers and directors and 
members for their assistance and coéperation. I appeal 
to you all for your further hearty support to the asso- 
ciation which is so well ne to serve you in lines 
that I feel you need service in, and as an earnest of 
my zeal and loyalty I pledge all the support for which 
I ig so far as I am <apable of rendering efficient 
service. 


Report of the Secretary. 


Secretary George K. Smith was then heard in his an- 
nual report eovering the work of the various departments 
of the association. He said: 


Retrospect and prospect are the two views which demand 
our attention at the opening of a new year. 

A review of the operations of 1909 will be presented in 
detail and from the facts and figures gathered we should 
learn some valuable lessons for the work of 1910. Generally 
speaking, 1909 was an unsatisfactory year for the yellow 
pine industry. While production was 25 percent: greater 
than in 1908, it was still 21 percent below normal, on a 
conservative basis of running time and capacity. «The de- 
mand did not exceed the supply at any period and conse- 
quently the market had little chance to reeover from the 
low level reached in 1908:° The outlook for’°1910 will be 
considered later. ; 


MPMBERSHIP. 
Membership January 1, 1909, was....... Orr iy oantte 805 
Membership January 1, 1910, was.'......cccccecescion 290 


Lost, 115, gained, 100; net loss, 15. 

The change in the rate of assessment, at our semiannual 
meeting, cdused quite a number of our ciass “B’ members 
to resign: We now have seventy-one class “B’’’ members. 
Our present membership of manufacturers, by states, is as 
follows : 


Increase in 





STATES— mills. in M feet. 
Missouri, Oklahoma and Tennessee... 6 22.2 
PD 520s pense 6serpsidvuendaes 34 924.3 
arr te res . 36 708.1 
Louisiana 58 1,656.3 
Mississippi on 37 787.2 
reer: ire ee 36 695.1 
Georgia and Florida 12 251.9 

Erne rere) 5,155.1 





Total pro- Total pro- production 1909 Percent 
duction 1908. duction 1909. over 1908. increase. 
66,974,411 68,752,467 1,778,056 2.6 
634,419,774 29,559,277 95,139,503 15 
427,290,732 580,996,987 153,706,255 36 
952,139,625 1,246,765,633 294,626,008 30.9 
500,089,403 663,548,179 . 163,458,776 32.7 
440,545,492 549,892,756 109,347,264 24.8 
191,500,088 234,984,667 43,484,629 23.8 
*3,212,959,475 *4,074,499,966 861,540,491 26.8 


* Percent of production as compared with normal capacity for 1908, 62.3. 
* Percent of production as compared with normal capacity for 1909, 79. 





During the year a new departure has been made by 
accuracy of the information given. In years of depres- 
sion, such as 1908 and 1909, the tendency of all indus- 
trial institutions is to cut off every possible source of 
expense and no little part of the time given this year 





PRODUCTION DURING 1909 


STaTES— 


ee i CRIA 6 ino 85 5S 0.5 045s 0h hone Ven shee Ses 
ND cccsccccodesabavsvess no bc b6 ESOS Sp hw eee eesnaate 
EE ie 550s o 84940 64 ane 0p ENO OF bab hob 6 Pmalee's es aban eee ee 
SL 6 5.05.5,b'5 2-0-6 0 Wed RSET s VewepeeK estes sess tesee 
PNUEIE 5.5 04.05.50 2.0-64 05 bes cs ces 4 beds bau e Ss bbe ese gees 
BE Sha 0. 0:060:0.6 049 6.6 dS dh ad oe NO CORTE OR seas tees EROS : 
COSEIR GME PUOTIGR soon hs cede eves atessebetdessecssees 





ND CONN 6 3.k is ce cclacskb eb esvawece bas das neewsas 


* Not complete. 





to association work has been in an endeavor to keep 
the association in its statistical work and it is to this 
I wish to make special reference. The trend of the 
times and public opinion makes it practically certain 
that any endeavor to maintain a proper balance between 
the production and consumption of yellow pine must be 
wholly accomplished by individual actions. During the 
earlier months of the last year it was evident to any 
observing manufacturer that more lumber was. being 
made than could be sold, but to what extent this was 
true was an unknown-quantity and operators were at 
a loss to know how far to apply the only possible remedy 
for such a state of affairs. It is not a desirable thing, 
taking all factors into consideration, to completely stop 
the operation of a well equipped saw mill and a hit or 
miss calculation as to the amount of curtailment of 
product that was necessary on the part of the operators 
to maintain a fair equilibrium between product and de- 
mand did not nor will not appeal to the average manu- 
facturer. It was here that the new work of the associa- 
tion was undertaken in gathering daily information from 
each operator showing the amount of lumber produced, 
the number of cars and amount in feet sold and 
shipped and the amount of orders on hand; in other 
words, there is available to each individual operator 
an accurate and reliable resume of the conditions sur- 
rounding the industry by which he may be able to in- 
telligently conduct his operations. With such informa- 
tion at hand consistent individual action may be taken 
and a wholesome state of trade maintained. 

About four hundred mills in and out of the associa- 
tion have been asked to contribute to this information 
bureau and a large percentage have complied, but the 
work will only be perfect and complete when all shall 
do their part in furnishing information which is essen- 


This shows the largest normal producing capacity and 
the largest actual production ever included in the member- 
ship of this association. An active campaign of personal 
solicitation will be carried on through 1910, and we hope to 
make a marked increase in aumbers, 


COMPARED WITH 1908. 
1908 1909. 
From esti- 
mates and ac- 


Actual figures 
received during 





No. 1908 and re- No. tual figures 
mills. vised estimates. mills, on file. 

‘ 17 112,204,714 17 114,439,493 
«« 102 824,335,342 102 979,093,406 
. 434 1,580,309,462 434 2,090,839,586 
-. 240 1,829,544,684 240 2,463,521,263 
-» 384 1,357,512,608 384 1,843,980,716 
-. 287 762,495,758 287 982,785,980 
oe. Se 853,775,999 86 908,081,036 
. 1,550 7,330,178,567 1,550 9,382,741,480 


Net increase in production of 1,550 mills for 1909, 2,052,- 
562,913 feet, or 28 percent. 

Seventy-eight mils, representing about 225,000,000 annual 
output, went out of commission during 1909, and ten mills, 
representing 175,000,000 annual output, went into com- 
mission. 

[Tables showing totals on page 52.] 
Daily information Department. 

On March 31 our board of directors gave consideration to 
the large excess of cutover shipments, as shown in the clear- 
ing house reports for January, February and March, and 
authorized the addition of a daily information department, 
which should report the daily SS the amount of 
production above or below normal, orders entered, shipments 
made and unfilled orders on hand. This work was begun 
April 15 and has resulted in placing before our members, 
and many mills not members, the daily conditions of produc- 
tion and consumption, with the consequent increase or de- 
crease in stocks on hand. About 225 mills are reporting to 
this department and the information obtained is considered 
of importance and value in determining the factors which 
have direct bearing on the profitable conduct of lumber 
manufacturing. It is hoped that those who are called on 
regularly for this daily information will furnish it and 
enable this report to reflect the exact conditions existing 
daily among the producers of yellow pine during 1910. 

Market Information. ' 

Two market reports were issued ye | the early months 
of 1909, reflecting approximate values of the various items 
manufactured. At our semiannual meeting it was decided 
to issue a basis list which would not reguire frequent 
changes and the fluctuations of the..market could be re- 
ported in discounts or concessions from this ‘basis List. 
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Under date of August 4, 1909, such a list was published 
and distributed among manufacturers and 10,000 retail deal- 
ers, and since that date has been used as a basis for the 
transactions between sellers and = 9 of yellow pine. It 
is published in convenient form an growing steadily in 
— among the makers and distributers of yellow pine 
umber. 

Values during the year have remained near the cost of 
production, but have strengthened somewhat within the 
past thirty days. 

Inspection Bureau. 


Inspectors investigating Clnims. ..... scp ecccsccccccce 7 
Inspectors on mill routes, visiting 206 mills............ 9 
Claims on hand for investigation January 1, 1910...... 73 
Claims on hand for investigation January 1, 1909...... 70 
Members requesting inspections during 1909........... 251 


During 1909, 1,555 requests for inspections were filed, 
1,072 of which were on shipments made by members of the 
association and 483 on shipments by nonmembers. Inspec- 
tions to the number of 1,462 were made during the entire 
year. Ninety-three requests for inspections being withdrawn, 
seen seventy-three claims on hand January 1 for atten- 
tion 

During the year 1909, 251 members used the inspection 
department, as against 267 members in 1908. 

From the above comparison it appears that the inspec- 
tions made at the mills have prepared the mills for making 
more uniform grades and shipments have been more satis- 
factory than heretofore. 

As the shipments from our entire membership aggregate 
approximately 225,000 cars during 1909, it appears that 
inspections were requested on about one-half of one percent 
of the entire shipments: 


Freight Claim Department. 


Cietees qm bead Banwary 1, 2000. ....0..00.06scsesccscn 2,12 
Members using department during 1909............. ‘lie 
RISER rte Pe Oe eee ey 1,887 
IIE Mila ik. 680 ca uses & 626/91 4,5':8 Sah ge a/® Bned\d-Kiwre Oka Dee 1,863 
2 ee ee ree ree 1,763 
ee 2 x eee 150 
Claims declined (by railroads).................4. 211 : 
— 361 
NN ROTOR CIE RT OLE OE PET OT Pe a TTT OaN 365 


Claims on hand January 1, 1910, under investigation.. 1,888 
There were also reviewed 492 declined railroad claims for 
members who had filed them direct. : 
The department began November 1, 1909, to keep an ac- 
a collections made during each month, showing result 
as follows: 





pO BR ey re Serres ee $2,868.08 
I 0 50 4.56 000 c0.0cciez ccs 2,375.11 

———-— $5,243.19 
January, 1910, up to and including the 18th...... 1,934.13 


This department is open to all members without addi- 
tional cost. 

Advertising Department. 

During nine months of the last year very little was done 
in the advertising department, but on October 1 a campaign 
was opened among the architects, builders and contractors, 
covering the good qualities of edge grain flooring and finish 
and interior trim. Much valuable information has been col- 
lected and submitted to our committee on advertising for 
such use as it may deem proper to make. 

An All-American Exposition has been announced for Berlin 
during June, July and August, and our committee has under 
consideration the sending of our yellow pine room, which 
has been shown at two expositions and in seventeen of the 
principal cities, to Germany for this exposition. A report 
on this matter will be submitted for your action tomorrow. 


ee in Leg A Orleans, and the dates have been fixed for 
April 19 and , 1910. Our association, representing an 
annual coauialen for 1909 of 4,000,000,000 feet, is entitled 
to eighteen ———. Authority to appoint these delegates 
should be | iven the president at this meeting. 

Under e leadership of President Edward Hines and 
Manager oll Bronson this organization should accom- 
plish great things for the lumber industry of the United 


States. 
Outlook for 1910. 


Prosperity seems to have returned in many lines of manu- 
facture and is particularly noticeable among the farmers and 
stock raisers, but our industry is lagging behind in this 
joyful procession. Conditions seem favorable for a much 
heavicr consumption of yellow pine lumber during 1910 than 
during 1908 and 1909. The particular reasons for this 
belief are the increased activity in car building, a return 
to normal demand from the manufacturers of agricuitural 
yee y and other factories which call for yellow pine 

part of their raw material, and the stocking up by 
vevalians who have allowed their holdings to fall-much below 
normal. If these sources. of demand materialize the- long 
expected reaction will come and real activity again give 
courage and comfort to the patient and impatient manufac- 
turers. 

Great progress was made during 1909 in the gathering of 
reliable information and promptly furnishing it in con- 
venient and summarized form to members and manufactur- 
ers coéperating in the work. Our records have been brought 
to New Orleans and may be seen by all interested by apply- 
ing to Oliver O. Bright, who will be ready to show’ and 
explain them during the hours of recess. 

Greater efforts to secure full and correct figures will be 
made during 1910. The success of these efforts depends 
almost entirely on the support given by members and manu- 
facturers, and it is hoped your investigation of the system 
employed will increase your belief in the value and im- 
portance of this feature of our work and bring about a 
unanimous response to every inquiry. 

Our program contains several questions for discussion 
which bear directly on the future welfare of our industry 
and should have thoughtful consideration when presented. 

Thanking officers and members for their loyal support and 
urging a continuance during 1910, this report is respectfully 
submitted. 


Treasurer’s Report. 


The secretary’s report, on motion, was accepted and 
ordered filed and the report of Treasurer A. J. Neimeyer, 
including the report of the customary audit of the books, 
was read by Secretary Smith, as follows: 


[Year ended December 31, 1909.] 








Income: 
ee ee eer $ 99,842.74 
Advertising assessment. ........... eT rr, ores . 1,200.00 
WERE GRIM ACCOUNT. oy ooo ered Kev et oet 39.90 
$101,082.64 
Pe eee 96,732.33 

Profit for year, per balance sheet.......... $ 4,350.31 ; 
ASSETS. 

bend pine market reports forms.............. $ 1,814.11 


PEN GUNN MRI «55. 0. 6'0,01,0 216.0, 010-0)5-0.6.8 eed 


3,518.99 
oon from members: Regular accounts. a 824: 01 














Notes’ received. .. 385.97 
National Lumber Manufacturers’ Association. adda 2,209.98 
Delegates from this association attended the annual meet- Advances to inspectors...... pee ecceseecccenoens 1,511.25 
ing of the National Lumber Manufacturers’ Association in Suspense account (receiverships).............. 1,331.11 
Seattle, July 14. It was there decided to hold the next EI AD IOs 6 5k ose Ke cc b eiiecsaanes "134.45 
CLEARING HOUSE RECORD. 

No. mills 1909. Increase Decrease No. mills 1908. Increase Decrease 
MontH-— rept’g. Shipments. Cut. of stock. of stock. rept’g. Shipments. Cut. of stock. of stock. 
DORs estas 373 349,330,276 378,430,368 29,100,092 ........ 302 208,789,682 167,973,645 ......... 40,816,037 
eee 406 358,242,694 408,266,736 50,024,042 s eeaades 308 222,064,777 187,989, Ee ea 34,075,159 
March ... 405 440,386,457 475,856,636 35,470,179 ........ 343 276,397, ee 255,152,116 ...,..... 21,444,985 
April .... 381 423,361,157 441,263,549 17,902,392 ........ 323 3,177,2 264,410,405 2. .cccce. 28,766,839 
890 = 412,556,888 421,357, 847 8,800,959 ........ 345 595 623, 338 io ae 23,953,257 
June ..... 380 401,756,827 391, 474, ee! Racine 10,282,337 319 ‘94, 118, 585 «274,152,268 .:....6.. 19,966,322 
pS eee 387 434,349,387 407,450,554 Pe Nt 26,898,833 332 320, 104,269 274 136, Rs ie eckiene oh dra 45,368,074 
pe re 390 447,110,345 437,077,030 ......... 10,033,315 33 307,351,940 pe ES eee 49,063,986 
Sept. .... 361 407,142,104 406,507,259 ......... 634,845 430 357,701,641 318, 830, Sere 38,871,133 
Oct. ...... 356 398,846,092 405,253,392 6,407,300 ........ 379 364 501,175 393,958,181 » SE ee 
SO ae 391 483,383,318 485,110,886 ee 415 332,432,697 374,605,811 42,173,114 ......... 
*Dec. .... 378 446, 483,030 457,580,484 py ek! eer 403 330, 685, 587 366,785,301 36,099,714 ......... 








383 5,002,948,575 5,115,620,231 160,529,986 47,849,330 352 3,603,148,236 3,408,547,278 107,724,834 302,325,792 





* Partly estimated. 


Net increase twelve months, 112,680,656. Net decrease during 1908, 194,600,958. 
COMPARISON 165 MILLS, 1908 AND 1909. 

















1908. > Increase Decrease 9. Increase Decrease 
MonTH— Cut. Shipments. in stock. in stock. ut. Shipments. in stock. in stock. 
January ..... 142,089,859 176,540,090 34,450,231 251,256,291 247,682,604 ROO Zee o 
February -. 156,236,250 182,024,543 ~~ —- 293 256,314,137 222,636,83 og saa 
Mareh ....... 203,738,410 208,457,191 .781 297,165,224 280,072,947 17, 092,277 
OO ere a 805,463 240.5 555,713 26" 150, 250 279,398,114 279,362,495 
PEE. wvccceans 2,711, a4 228,890,583 26,214,854 250,239,630 246,562,098 
PMO co cvdewes 302" 1675, 729 224,722,122 22;010,270 252,760,278 261,812,017 9,051,739 
eS ree 201, 566, 642 250,563,839 48,997,197 251,454,713 283, 762,636 32,407,923 
eee 208,998, 495 254,318,615 45,320,120 266,267,842 275,199,148 8,931,306 
September ... 240,051,091 268,018,137 27,967,046 249,914,434 256,633,112 6,718,678 
Uo oo 278,893,015 259,780,868 19,112,147 ......... 255,360,592 248,752,149 6,608,443  ........ 
November .... 257,157,149 226, 820, ae ee 261,019,300 267,235,108 6,215,808 
*December 234, 166, 865 214,626,204 BODGOGOR ws vcecwwe 227,280,180 228,772,607 1,492,427 
Totals ...2,542,090,820 2,735,318,392 68,989,470 262,217,042 3,98,430,735 3,098,483,759 64,664,857 64,717,881 





* Indicates December, 1909, partly estimated. 


Net decrease in stock, 1908, 193,227,572, or 7 percent. Net decrease in stock, 1909, 53,024 feet. 
COMPARISON OF STOCKS JANUARY 1, 1909-1910. 
[From actual reports received up to January 19.) 





An. nor. 1909 cut 
capacity compared 


Cut, Shipments, based on with 
1999. 1909. 275 days. normal. 
53,999,493 57,250,097 - 79.6 67.8 
677, 842, 525 703,608,514 891.2 76.1 
607,261, ‘083 592,309,860 798.9 76.0 
1,274 467,606 1,275, O88, 234 1,585.4 80.3 
450,375,075 "427, 213, 487 541.3 83.2 
302,148,121 293°441,053 408.0 74.1 
182,830,599 173,862,485 222.8 82.1 
3,548,924,502 3,522,773,730 4,527.2 78.4 


Stock on hand. 


Jan. 1, 1910. Jan, 1, 1910. 





No. 
mills 
StaTEs— reptg. 
ee eee ae 5 
I, Wisc ao peeps ein atii halides eines dee 38 
EE aa Heh ah ee Qe CORED + 4'e-b iho’, 40:5, 0 0w0 47 
NINDS. -<. &. 4:0: bethnn 0 pola 414 .b0-0;0 4:0 8 014:6)0 6 0.6.8)0%%)a 66 
ee Saldore maid's Matin asa G4: 6,4 eee cme 26 
INS accleie t:d.0-4.41cgiin as ate Bihse' ede a Alu Riel gue ane 26 
Georgia. NE SNR Na sa:585 70:0 6:0,6-) erwreseeb o.cares 16 
PET IONE, cana Sos .00 Fine sca hhe dip tr Gist' a, 6'o werwadd 224 
Jan, 1, 1909. 
Stock on 
STaTEs— hand. 
Missouri and Oklahoma.............. + nee 21,665,005 
IE a ctth erat aries aks each se, oe 8 Garam \e adie ee 222,489,683 
OE v0. 5.40/90: ia ie Wii ed dae: rie: caotsa vhs hoch tn te dc - 168,403,426 
EE Eh 6 6:6,6.5-G4% 0-62 64K: 59 e.0 S910 wb oleae 328,884,690 
re eee al Wisk k bak edison’ Sie RESO S seen 56S - 56,806,0) 
chi Kh hk ih 8 6 oaks ced oem eae mews -. 50,794,966 
Sena eg eee re, eee tes Cee Te 26,574,534 
OND 5 i 9.3 o hic ORAS eNOS Resleen 875,618,394 


ss than 1 percent); 
Increase in stock, 26,150,772 feet, or 3 percent 





Stock on —Percent.— Above. Below. 
hand. Less.. More. Sanaa ormal,--———— 

18,414,401 15 ase 1,000,000 7,550,000 
196,723,694 12 cu 3 240, 154 41,565,681 
183,354,649 * 8 4,685,500 25,135,701 
328,264,062 es os 13,328,046 38,042,072 

79,967,678 ye 40 1,800,000 4,850,000 

59,502,034 roa 1 2,149,000 8,641,750 

35,542,648 pips 34 2,000,000. 425,000 
901,769,166 3 28,202,700 126,210,204 


Excess cut over shipments during 1909, 24,150,772 feet (le 


Stocks below normal, net, 98,007,504 feet, among 137 mills reportin; 


1909 cut of 224 mills, 78.4 percent of annual normal capacity, based’ ‘on 275 days’ run. 











Cash in bank and on hand: 


Per cashier's certificates............ $6,626.47 

Less outstanding youchers.......... 1,064.33 
———_ 5,562.14 
Ne IN So 0 scbing 5c te coaide sed 15.00 
$ 15,597.03 

LIABILITIES 

CN ORO Pe OOO $ 633.45 
Market report subscriptions prepaid............ 9.98 
SIE CUI aa oo ha 5 ble 0s oo Od Oba ge 04 hha eus 14,953.60 


$ 15,597.03 
INCOME AND EXPENDITURES FOR YEAR 1909. 
EXPENDITURES. 


De SCOBIIID «5. 55.5 5 Ses cee cles 5 3-0 $10,056.44 
Bureau grades and inspection........ 22,303.29 
MIE, shiny a 4-05 7a0e 8 2css 6 000-9: 6 08 147.69 
ES ciiriig 5\4:68 60s 2b Oath Es ae weno & 247.08 
ET, SC Fiala Sic .s 0g 0 Vos Ceres bee eae 2,256.31 
RES: wary a ee ree te oe te er 1,570.92 
NS Pe ais tand ctes:'>. 00.4 Bae aou eek oats 4,067.21 
I ai iaisa Gio..0 ce Guenaesiie 66 aerate OAM 632.76 
RS ee eae Ne a err oo roe 1,900.00 
oid ata a a Seton Abas ial AcaC be 1,470.92 
Car stake and equipment fund........ 3,500.00 
I 3 oe ia 6 he 4 orb, a6 se Hee © e0dvetend oem 2,101.87 
ie ee ae ee ra 655.52 
EE, o 5 Ginette de Ddabe e 04 00.806 0-86 3,000.00 
Weights and weighing............... 1,490.07 
Rate classification department and freight 

CUM MECPUEMNGRE oko cases ee cass 5,546.98 
co SERA RE a oe rau 15,626.31 
EE eee ae Renee ae 687.95 
SS, IY TO isa a ia 0d, sain’ dig 9,159.40 
BOCsC GME LORS QOCOURE.. ono. eon ccc 25.00 
Daily and weekly information depart- 

PE FP ES mr rae 6,995.10 
IE Pore a a eee ee 20.25 
Dues National Lumber Manufacturers’ 

pT a er ere eee 3,271.26 

—————$ 96,732.33 
INCOME. 
Lo ge Sere eee er $99,842.74 
Advertising assessments ............. 1,200.00 
Preignt claim account... ...iccccccce 39.90 


———— 101,082.64 


Balance being excess of income over expendi- 
tures for the year, per balance sheet...... $ 4,350.31 
Our statement hereto attached is correct as is evidenced 
by figures on the becoks of your company for year 1909, end- 

ing December 31, 1909. 
We hold certi‘icate from bank showing amount on deposit. 
Avupit & Bonp C Age OF AMERICA, 
W. L. Wilder, Treasurer. 





After the meeting had acted on the treasurer’s report, 
ordering it filed, it listened to the reading of a letter 
from Gifford Pinchot, former chief forester of the 
United States, in which, under date of January 17, he 
expressed his regret at being unable to be present at the 
annual. President Foster voiced the regret of the asso- 
ciation and its membership at Mr. Pinchot’s inability 
to be present. He had been scheduled to address the 
association on ‘‘ The Importance of Correct Education of 
Public Sentiment: as an Indispensable Aid to Forest Con- 
servation,’’ and the subject would have been most 
apropos at this time. Therefore nearly every one seemed 
to regret greatly his absence. 


Odd Lengths and Conservation. 

Owing to Mr. Pinchot’s nonappearance the program 
permitted of some changes, and President Foster called 
upon Victor H. Beckman, secretary of the Pacific Coast 
Lumber Manufacturers’ Association, who has been at- 
tending retail and other association meetings in the East 
for the purpose of discussing the odd-length question. 
Mr. Beckman had to leave on an afternoon train and 
this was an opportune time for him to present the mes- 
sage of the western manufacturers. He said: 

I bring greetings from the Pacific coast. I have just 
survived tne ordeal of getting through with two retail 


association meetings, one at Lincoln, Neb., and one at 
Minneapolis, and I believe I have lost a pound and a half 


-of flesh at each place. You gentlemen probably will 


agree with me that before I get through I shall be a good 
deal like the man in that story that they tell of Con- 
gressman Blackburn, of Kentucky. Mr. Blackburn was 
running for Congress and he happened to be in a county 
seat where there was a hanging taking place. The sur- 
rounding community was well represented by men, women 
and children, of course, and the accused was brought on 
the scaffold and asked if he had ors to say for him- 
self, but he said nothing. Mr. Blackburn then stepped 
forward and said, ‘‘Ladies and Gentlemen: I am running 
for Congress and if the accused has nothing to say I 
would like to devote ten minutes to the issues of the 
day.’”’ The accused said to the sheriff, ‘“‘“Go on with the 
hanging and let him speak afterward. $s So, perhaps, it 
would be better to let. the hanging proceed, and every- 
beay make his talk afterwards. 

In July last the National Lumber Manufacturers’ Asso- 
ciation standardized odd lengths in the city of Seattle. 
Our people had voted for it in good faith, but Mr. R. A. 
Long, of your association, objected to it. However, the 
other associations represented voted for-—it in good faith. 
We were enthusiastic enough then to believe that they 
meant what they said and as ours was the first meeting 
after the National association we immediately indorsed it 
and became the ‘“‘goat’”’ of the retail lumbermen. How- 
ever, we are not easily discouraged. We started an edu- 
cational campaign and I have traveled from California 
to British Columbia. We have signed up a total of 
26,090,000 feet on the Pacific coast and I even went over 
to a meeting at Vancouver, B. C., December 11, and 
signed up every association west of Ontario and they 
were talking about making it a law out there. They are 
prey. good people up there in Canada. 

When I got down here among the retailers I thought 
we were doing a well and I asked them if they had 
any questions to as They commenced waving their fists 
at me. it after all comes back to the question as to what 
can be used Let’s get together as. manufacturers and 
consumers. Our forests are disappearing and we must do 
something in the matter of conservation. Mr. Pinchot 
said some time ago that if we don’t do something along 
that line legislation is coming very soon that will compel 
us to do it. In Minneapolis the retailers take that view 
of it and I assure you, gentlemen, that they will appoint 
a committee to deal with the manufacturers and find a 
common working ground. In reference. to the Nebraska 
and Minneapolis conventions the sentiment seemed to be 
that the retailers could take everything with the possible 
exception of drop siding and I believe that in a movement 
of that kind we ought to meet them half way. One 
prominent retailer told me, however, that the yellow pine 
and white pine people needed looking after. But I don’t 
believe that you will go into a proposition of that kind to 
do anybody up. Our ople are willing to try it. We 
have or in the United States with the exception 
of the yellow pine and white pine interests. Now, if we 
get together mI the National Lumber Manufacturers’ 
Association I believe the different associations of manu- 
facturers and retailers should appoint a committee to 
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confer and get together and see what we can do. If you 
postpone the matter of odd lengths to some future date 
the Lord only knows when it is going to come up again. 
I feel that the Pacific coast is not willing to go into 
another proposition for odd lengths unless we have some 
gentlemen from Missouri ‘‘to show us.’’ We are having 
a great deal of trouble in the retail business but we are 
holding out and standing firm. In lower Canada and 
the state of Maine and portions of the New England 
states odd lengths are being sold right along. In our 
export business they insist on odd lengths. In New 
Zealand they insist on 20 shillings extra a thousand on 
even lengths, the standard being 11 feet. That’s what the 
authorities from New Zealand say. Formerly this country 
used odd lengths, until the automatic trimmer came into 
the field. Some of the retailers have said that it is-up to 
the manufacturers to educate the carpenters, but I asked 
them: “You don’t want us to sell the carpenters, do 
you?’”’ That is the only way we could do it. Then I was 
asked about the inerease in piling room and I suggested 
that odd lengths be bundled with the short and even 
lengths, or one tier.of 20 pereent’in the bundle, and sell 
it in that way. ‘ 

I didn’t come here to make a speech, but just came to 
treat with you and greet you. and_see if we couldn’t get 
at some way where the retailers will work with us in the 
matter. I shall just simply close: the proposition up by 
leaving it to your best judgment,. while I go up to-Kansas 
City and labor with the Southwestern organization ‘and 
talk to them along the lines of conservation. I think we 
need_all the lumber.we have in this country and it seems 
a shame that we should sell $20 lumber for firewood. ‘Our 
people on the Pacific coast are very much interested in 
this matter. I thank you, gentlemen, very much. 

R. A. Long—Whether we agree with our friends on the 
Coast or not, I think we are all agreed that they deserve 
our admiration, and while I was listening to Mr. Beckman 
it oecurred to me that the Yellow Pine Association or any 
one of our members have never done anything toward edu- 
cating: the: people of the country regarding any proposition, 
as the Pacific coast people are doing in this instance in 
sending two or three men to the conventions in this part 
of the country for such a purpose, _ I want to express my 
admiration for people who have so much ambition. 

J. A. Freeman—It appears to me that it would be eminent- 
ly proper that we should give expression in a body to our 
appreciation of the work of our friends on the Coast in send- 
ing Mr. Beckman to meet with us, and I move you,. Mr. 
President, that this conven- 
tion express its -appreciation ne 





piled and that if the report should not appear to be fair 
and correct he would be in favor of action on the part of 
the association to compile accurate statistics. 


Standing Committees for 1909. 


This concluding the general discussion, Secretary Smith 
read a list of the standing committees of the association, 
as follows: 

GRADES AND SIZES. 

J. W. Martin, chairman, Yellow Pine, La. 

Eli Weiner, Keltys, Tex. 

John L. Kaul, Birmingham, Ala. 

F. R. Gilchrist, Laurel, Miss. 

W. T. Murray, Fordyce, Ark. 

Cc. C. Sheppard, Grandin, Mo. 

A. N. Breakey, Bagdad, -Fla. 

T. J. Warren, St. Louis, Mo. 

_TRANSPORTATION. 

N. H. Clapp, jr., chairman, Warren, Ark. 

N. W. McLeod, St. Louis. Mo. 

W. E. Guild, St. Louis, Mo. ‘ 

J. B. White or J. D. Riddell, Kansas City, Mo. *-° 

R. A. Long or R. S. Davis, Kansas City, Mo. 

Sam Park, Beaumont, Tex. 

M. L. Womack, jr., Houston, Tex. 

-W. D. Harrigan, Fulton, Ala. 

H. M. Graham, Brinson, Ga. 

ADVERTISING. 

J. A. Freeman, chairman, St. Louis, Mo. 

F. H. Lathrop, Birmingham, Ala. 

George S. Gardiner, Laurel, Miss. 

J. B: White, Kansas City, Mo. 

H. H. Wheless, Shreveport, La. 

A. W. Miller, Galveston, Tex. 

RETAIL ASSOCIATION CONFERENCE. 
M. B. Nelson, chairman, Kansas City, Mo. 
J. A. Freeman, St. Louis, Mo. 
F. J. Hughes, Sumter, Ala. 


FOREST CONSERVATION. 

J. B. White, chairman, Kansas City, Mo. ; 
J. Lewis Thompson, Houston, Tex. 

John L. Kaul, Birmingham, Ala. 

Phil S. Gardiner, Laurel, Miss. 





of the information they have oo 
given us on this matter. 

This motion*carried unan- 
imously. *y ? 

The formal program called 
for discussion ,on the ques- 
tion: ‘‘In view of the fact 
that the amount of yellow 
pine stumpage, standing in. |, 
the southern states is not . 
definitely known, is.it advis- 
able for this*aSsociation to 
undertake to” asceftain. the 
total amount??? «« 

Capt. Jé B. - White . was 
called upon” by the chair for 
an expression of opinion on 
this topic. He referred 
briefly ‘to the recent, confer- 
ence in. Washington, D.-C., 
at which this**matter was 
taken up with Conimissioner 
Herbert Knox..Smuith, of. the 
bureau of corpgrations,- and 
said Mr. Smithhad ‘declared 
that the forthteming report 
on the questions raised in 
the Kittredge resolution 
would contain the most com- 
plete and authentic report 
of the amount of standing 
timber that has ever been 
attempted; that the inves- 
tigators have been gathering 
intormation as to the amount 
of standing timber owned 
by every sawmill oper-" _ 
ator and also as to the~ 











were showing improvement and he believed lumber 
would soon be bringing much more; also that con- 
sumption would be heavier this year and that it 
would keep reasonable pace with the supply. 

P. S. Gardiner, of Laurel, Miss., reviewed export 
trade conditions at some length. The mills of Missis- 
sippi-and western Alabama were more dependent upon 
the export trade than their friends west of the river. 
The mills with-an export outlet, he said, have been 
operating lately under more favorable conditions than 
those compelled to depend entirely upon the interior 
trade. The last six months have shown an improve- 
ment in the trade in the West Indies and this has had 
an- encouraging effect on those mills which cater to 
that trade...In England the country bas been torn, to 
pieces beéause of the eleetions and the trade is ‘dead, 
with little prospect of improvement. The .¢ontinental 
trade has shown little change from the last few years 
and the demand might be characterized. as sapere f 
normal. With regard to the interior trade,:Mr. Gardi- 
ner expressed himself as ‘believing ‘that much would 
depend upon the decision of the United States courts 
in the tobacco and Standard Oil cases. ‘If these should 
be decided adversely to the large corporations and the 
government should assume a hostile attitude ‘he antici- 
pated a cutting down of expenditurés on the part of 
the large corporations, railroads etc., which would 
practically work a duplication of the panic of 1907. He 
called attention to the gradual decline in securities 
during the last ten days, which might be taken as an 
indication that the country was forecasting an un- 
favorable decision in these cases and ‘‘getting out 
from under.’’ Further he believed the light buying 
of the railroads at the present-time could be attributed 
to no other cause than that they are waiting to see 
what the action is going to be. If the decisions in 

these cases should not be af- 
firmed, however, he looked 
for an era of prosperity. 
; E. 8. Foster, of Houston, 
Tex., declared that the. bet- 
terment in prices noticed 
lately has been entirely due 
to the advanced lists, put-out 
by.some of the larger con- 
cerns. He declared the-only 
solution of the problem ‘to 
{+ .~be- less. production. 
+. *. M.-BecNelson, of Kansas 
: City, Mw.,‘said in. part: 
tie | think our only trouble is 
. and hasbeen during the last 
«six? ménths overproduction. 

There fs nothing as far as I 

can see that is going to cause 

ay ter demand,for lumber 

‘inthe yard trade during -the 

fifst'-six months of this year 

#ndyI can not see,that there 

Will ‘bé.much increase in rail- 

“road business, because’ the 

raifreads have been buying 

very extensively during the 
last six months. This is also 
true of the car manufactur- 
ers.. “There will be some in- 
crease in the demand for fac- 
tory flooring and for heavy 
structural. material and for 
some manufacturing purposes, 
but not an increase that will 
take care of the product of 
the mills if they were all run- 
ning to the full capacity. So 
the’ only thing that will cause 
the manufacturers to make 
any profit during 1910 will be 
to watch production and keep 


it down in line with the de- 
~ mand. 
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amount containedin 
farmers’; woodlots >in the 
East ete. The information 
which has been gathered vy the Forest Service in recent 
years and also by the census bureau would be used in 
connection with that obtained by the bureau of corpora- 
tions. Captain White emphasized the importance of 
having this information,~but expressed regret at the 
seeming fact that lumbermen ‘pay little attention to the 
amount of raw material from’ which they must draw 
their supply, regulating their asking prices rather on 
their ability to produce more. than the country needs 
than on a legitimate estimate of the visible supply. He 
referred to the experience of the trade in 1897 and 1898 
and from that timeup to the season of 1906-7, when’ 
the country’s prosperity was on the increase and the 
lumber production of the country ~inereased in still 
greater proportion. Every train southbound carried a 
load of saw mill machinery and ‘the output increased at 
an amazing rate. But when the reaction came there were 
too many saw mills in the country and it became neces- 
sary to take up the question of conservation. The lum- 
bermen, he said, -have been the ‘‘goats’’ for the last 
three years, and somebody must be the goat. The tide 
might turn and. public attention center itself on the 
pure food question, or the packers, it seeming that the 
lumberman’s misfortunes must be about over. He con- 
cluded with a strong plea for common sense in applying 
information regarding the available ‘supply of timber to 
the conduct of lumber: manufacture, so that the country’s 
resources may be conserved for the benefit of the present 
and later generations. 


In response to a request for his opinion, R. A. Long 
said that he believed it would be advisable to await the 
report of the bureau of corporations, and if it should be 
found that the government figures on the timber supply 
were authentic it would be unwise for the association to 
attempt to duplicate them at great expense. He said, 
however, that he believed the information should-be com- 


SOME OF THE DELEGATES TO THE YELLOW PINE CONVENTION AT NEW ORLEANS, JANUARY 25. 


J. A. Freeman, St. Louis, Mo. 

SPECIFICATIONS FOR RAILROAD CONSTRUCTION MATERIAL, 

M. B. Nelson, chairman, Kansas City, Mo. 

L. Davidson, Houston, Tex. 

John L. Kaul, Birmingham, Ala. 

C. W. Robinson offered a resolution,. which was re- 
ferred to the proper committee. 

This concluding the ‘business of the forenoon session, 
a recess was taken until 2 p. m. 


TUESDAY AFTERNOON’S SESSION. 


At 2:25 p. m. the meeting reconvened for a generab 
discussion of trade conditions. President Foster an-* 
nounced that instead of the usual custom of going 
around the room it had been decided to call upon a 
few lumbermen representing the various sections of 
the yellow pine field, and after hearing their views on 


the state of the trade to throw the meeting open to * 


general discussion. 

C. S. Butterfield, of Norfield, Miss., was the first 
speaker. He regarded the situation as more favorable 
than it was a year ago, with stocks in his vicinity light 
and a strong demand for ‘certain items.’ The things 
most in demand being timbers, 3x6 and.3x8 flooring and 
edge grain flooring, ceiling.and finish. If the other 
mills were as short on these items as his own he be- 
lieved there should be an advance in price very soon. 
He expressed the hope that the meeting would -discour- 
age night.and day running of mills to the limit of their 
capacity. .If the average run could be kept down to 
five days a week the year should be a prosperous one. 

O. L. Benway, of Hammond, La., said his company 
had as many orders on its books as it cared to have, 
not being anxious to sell heavily in advance, and: he 
considered the outlook bright. Prices, while not ad- 
vanced.as.much as they were expected to a year ago, 





Houston, Tex., was the next 
speaker. Mr. Thompson de- 
elared that every manufac- 
turer present must know that_the trade’s present con- 
dition is not right. He compared the manufacturer to 
the child which is afraid to go from a light room into 
a dark one, and said that the producer of yellow pine 
must ;overcome his fears and make. his own remedy 
for conditions as he finds them. The need of the 
trade today is codperation, which would result in plac- 
ing the business on a plane where the manufacturer 
could get a living out of his business—make a reason- 
able profit out of his timber; people in other lines of 
business are organized and look after their affairs, so 


_-there-is no reason why the lumberman should not run 


his own business upon a businesslike basis. It is im- 
possible, he said, for a manufacturer to run his busi- 
ness without’ considering the, ‘‘other.fellow’’ without 
*doing himself infinite harm; lack of ¢odperation means 
« destruction, and the only remedy for-the present situa- 
ation is curtailment, of which fact every manufacturer 
must be aware. Why not apply it? Excuses are plen- 
tiful for those who want.them but if a remedy is 
wanted it is available and can be applied. ~ 
‘President Foster next called upon N, H. Clapp, jr., 
‘of Warren, Ark. Mr. Clapp said he-eould see little 
difference between the situation of his state, Arkansas 
and Mississippi and Alabama.. The order:files of many 
of the Arkansas mills have been in.feasonably good 
condition and. during the last twa or three weeks a 
good volume of inquiries and-ordets has been noted, 
with inquiries on the increage,* “Stocks in Arkansas 
are low. If the manufacturers’ woul@.use more judg- 
ment in the amount of lumber they make and the way 
they put it on the marketsthey could expect a reason- 
ably good year. 
W. T. Whiteman, of Cairo, Tex., said the tendency in 
his locality was toward better prices as far as the 
retail trade is.concerned. -Prices as indicated by lists 
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out have advanced about $1.50 to $2. a thousand. The 
outcome:.depends upon how closely, the manufacturers 
and wholesalers stick to these advanced prices and how 
much lumber is manufactured. If the mills should be 
operated.through 1910 onthe same basis as the report 
of ‘the secretary showed during 1909, he believed: the 
véaY wotld be‘a good oné ‘and that there would be 
some advance in prices. The lumber made last year 
was practically cleaned up, and consumed, If produc- 
tion is held down the trade should prove. satisfactory. 
Prices in Texas, he said, are being made by five or six 
of the larger producers and if they ask the price and 
stick to it they will get it. If they ask it and do not 
get it the market may be expected to go to pieces. 

John’ L. Kaul, of Birmingham, Ala., said in part: 

I think the yellow pine business is in the balance today. 
We can go along and have a reasonably good business for 
the next twelve months, or we can make a market that 
will not be any improvement over 1909. If we look at it 
from a business standpoint and keep our production in 
line and hold out for a reasonable price we ‘will be able 
to get it. 

A, Trieschmann, of Crossett, Ark., said his company 
had recéived inquiries denoting greater activity than 
for several months; its stocks were lower than for five 
years, and he believed that unless prices should weaken 
during the next two weeks the indications were for a 
very good trade; dealers’ stocks are very light, but 
many are holding off hoping that they will get lower 
prices. He said his company’s policy was not to take 
on much business now, on account of the condition of 
buyers’ stocks and the prospect of a better trade a 
little later. He believed 1910 would be a better year 
than 1909 as far as prices were concerned. 

A. W. Ranney, of Century, Fla., said his company’s 
business was about 50 percent export; the situation 
had remained practically 
unchanged for the last two 
or three months, although 
he had noticed some slight 
improvement in the interior 
business during the fall 


in Cuba and the islands that helps out. Stocks in our 
section are smaller than they have been in the last three 
years. 

T: L. O’Donnell, of Sanford, Miss.—We are getting more 
trade, I believe, within the last few weeks. ‘The market 
seems to be in better condition. Exports are stronger 
and car material is holding its own. Yard stock and 
dressed stock seems to be getting better; there are more 
inquiries and more orders. We feel that we are going to 
have a better market. 


At the conclusion of Mr. O’Donnell’s remarks Presi- 
dent. Foster asked for general discussion. At the re- 
quest of a number of members R. A: Long; of Kansas 
City, Mo., took the floor. He said that he did not 
agree with Mr. Gardiner as to the prospect of a.panic 
in ease some of the cases before the United States 
Supreme Court should not be decided favorably by 
that body. Never in the history of the country had 
one panic followed another so closely, and further, he 
declared, the present administration is sufficiently 
political so that it will, if necessary, endure. the re- 
proaches of the people for apparently failing to carry 
out a policy of trust destruction, rather than bring on 
by foolish prosecutions another panie and have to bear 
the blame for it. While he did not look for anything 
in the nature of a panic, Mr. Long said that he did em- 
phatically believe that the yellow pine producers have 
a capacity greater than the requirements of the coun: 
try call for. The market at present is as good as it is 
because of the courage of a few people among. the 
manufacturers who have had the courage and nerve 
to sustain prices by asking an advance and holding 
for it. All salesmen representing his company, Mr. 
Long said, have been given ironclad instructions to 
confine themselves to a minimum price and’ to pass 
up all business they can not get on that basis. Asa 
result of this the order file had been reduced. Mr. Long 
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months, which some lines did 
not continue. Trade in rail- 
road material had been fair 
and the export business had 
picked up some, he said; 
this, however, probably 
would not last, as advices 
indicated that conditions in 
the United Kingdom and on 
the Continent were not as 
favorable as a year ago. Lit- 
tle change could be noted in 
the South American trade, 
which had been running 
along about the same for 
the last six months. Unless 
the policy of curtailment is 
continued until there is a 
better showing as to the vol- 
ume of consumption the 
trade would pass through 
another experience like that 
of last spring and summer, 
with prices going down until 
the market would be in the 
control of the buyer. He 
urged the importance of the 
convention giving serious 
‘onsideration: to the matter 
f curtailment, as a vitally 
mportant issue. 

C.D. Johnson, of St. 
Lquis, Mo.,. was the next 
speaker. He. declared that 
there would be a demand 
for. a, reasonable amount. of 
lumber; that he could see 
no reason why there should 
be less lumber used in 1910 
han in 1909, and he believed there should be a little 
‘eavier consumption in spite of the increasing ten- 
lency to substitute other materials for lumber; until 
he manufacturer should learn to keep his production 
n line with the needs of the country, however, he 
nust expeéet trouble. Continuing: 

If the manufacturer would usé reasonable judgment in 
he matter of production and only produce“as much as he 
an sell at reasonable profit 1910 would prove a good year. 
Ve have been told often enough that the price of lumber 
Ss regulated by the amount of raw material. I think that 
we have all learned that this is incorrect. The supply, in 
ny opinion, is regulated by the capacity of the mills, 
egardless of the amount of raw material the manufac- 
‘urers own. Until the manufacturers learn to make only 
‘is ‘much as the country will consume the industry will be 
on a very unsatisfactory basis. -That is a matter which 
the individual manufacturer should take under careful 
‘onsideration, and consider how he should operate his 
mills. We expett to operate on a basis: of five days a 
— We ‘th nk it will be mecessary to do that all this 

J. A. Freeman, of St.Louis, Mo., fully agreed with 
Mr. Thompson. The remedy, curtailment, could be ap- 
plied whenever the manufacturers should become unani- 
mously willing to straighten out the market. He did 
not think anything would be done until the millmen 
really want to do it, and then improvement would 
come through codperative action. 


S. H. MeLaughlin, of Kentwood, La., said: 


I. believe: in our locality we are getting a little better 
prices than jwe were a short time ago. We have a good 
inquiry. Weare making quite a little lumber and are 
moving it. 

W. T. Murray, of Fordyce, Ark.—Conditions are about 
as Mr. Clapp and Mr. Freeman have outlined them. We 
have an inereasing order file and there is some strength 
in_the market. i 

W. D. Harrigan, of Fulton, Ala.—We have had a good 
trade for the last four months. Prices are somewhat 
higher.than they were 60 days ago. We have some trade 
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was -very firmly of the opinion that production, even 
on the basis of four and five days a week had been 
in excess of the country’s requirements and that it 
must be controlled, or the lumbermen must expect to 
face conditions just das bad’ as’would exist in time of a 
general panic such as had been suggested by Mr. 
Gardiner. He did not look for such conditions in the 
lumber trade, but he did look for complete demoraliza- 
tion in the lumber business unless the manufacturers 
could get their production down to where it ought 
to be. ; 

Capt. J. B. White, of Kansas. City, Mo., was called 
for. He said that he felt like borrowing President 
Taft’s language’ and addressing the meeting ds ‘‘fel- 
low lumbermen and fellow sufferers.’’ He did not 
think there was: much to say, but there was a great 
deal to be done.* The law of supply and demand, he 
said, has never been repealed -and is in full force and 
effect. The lumbermen must limit the supply or in- 
crease the demand, whichever is easier, or take the 
consequences. On the present basis there is a terrible 
waste going on, which is going to result in the lumber 
business being regulated by law. If such regulation 
has to come it is desirable that the laws adopted for 
regulation shall be uniform. For this purpose, he said, 
the Southern Conservation Congress is to meet in New 
Orleans, January 27, and to try to see if uniform 
legislation on forestry can not be brought about. That 
he continued, would be the solution of the whole prob- 
lem before the lumber trade. The forests can not-be 
protected, however, until they are made worth protect- 
ing, and that can be brought abeut-only by making 
lumber worth a reasonable price. The - price. must 
equal the cost of reproducing the forest; otherwise 
it does not represent the value of the timber. As to 
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production, if the manufacturers keep on making more 
lumber than the country needs, then they need not 
expect any sort of price for the spring trade. This, he 
said, is a very important matter—a serious question. 
The solution, he believed, would be for everybody to 
go into the practical working of forestry. If the coun- 
try had government forest control. which would limit 
the cut of the mills it would be possible to get a 
reasonable price for the product. It would seem that 
itis not a crime and not a trust for a,lot of peaple 
to get together and. say ‘‘We will have what.it eosts 
us to grow our forests. ’’ 

Mr. Hall, of the Forest Service, brought the greet- 
ings of that branch of the government aiid expressed 
the hope that the same cordial relations would continue 
between the yellow pine lumberman and the bureau as 
have prevailed in the past. He discussed the question 
of conservation and the limitation of the output of 
yellow pine to suit the demand, and expressed the 
opinion that a.way must. and could be found. whereby 
this most desirable end could be brought about and 
within a short time. He believed that.it.should be 
the policy of the association ‘to call to the, public’s 
attention continually the fact that one of the great 
national resources is being wasted and that it is the 
duty of the people to help the lumberman solve. what 
has become a national question. 

In response to several requests President .Foster 
briefly expressed his views of the market. In. part 
he said: f 

I am absolittely-in accord: with the views of a majority 
of the speakers here. I believe. that as a body we know 
what is the matter with the entire situation. More 
lumber is being made than ‘can be marketed at a fair 
price and as a consequence of this fact prices are un- 
profitable. As a further consequence the forest is being 
wasted, because a great deal of it is being left in the 
woods. . The discussion * this 
afternoon relates not only-to 
our. personal interest but to 
f question: that is perma- 
nently before the American 
people, the conservation of 
the national resources of the 
eountry. Lumber is a na- 
tional resource and practically 
the backbone of the commer- 
cial situation’ in the South to- 
day. It seems to me that 
there should be some legal 
method for the manufacturer 
of lumber to be placed on such 
a basis that it could be put on 
the market without injury. to 
the consumer, yet so that the 
manufacturer could get a fair 
return on his investment. — I 
look forward to the time when 
we shall be wise enough ‘to 
bring about such a state of 
affairs. I think, however, 
that the present situation. is 
not quite as gloomy as some 
have painted. It looks a little 
brighter to-me. I think we 
have made very rapid recov- 
ery from the panic, which 
was a severe shock to fthe 
country. I think perhaps we 
haye not. gotten far enough 
away from 1907 to realize 
that it was the climax of ten 
years’ climbing and that that 
year was as abnormal in its 
way as the present is. The 
question before us is not hope- 
less. It is not beyond solu- 
tion. 

J. Lewis. Thompson took 
the floor to recall a remark 
made recently by F. A. Le- 
mieux, that,in his opinion 
there is being left in the 
woods 10 percent more tim- 
ber than there Was in 1906; 
that 10 percent of the logs 
were actually . being cut 
and were being left in the 
woods. He suggested that, 
figuring on a basis of pro- 
duction of  11,000,000,000 
feet, this showed a loss of 
more than 1,000,000,000. feet.a year, which at the 
rate of $4 a thousand would be quite a sum. 

This concluded the discussion of market conditions. 
Secretary Smith’ read,.a communication’ from the 
Merchant Marine League of Louisiana, enclosing a 
resolution, which on motion was referred to the com 
mittee on resolutions, 

The committee on resolutions was announced as fol- 
lows: J, L. Thompson, chairman; F. H. Lathrop, 8. T. 
Woodring, A. W, Ranney, A. C. Ramsey, J. B. White 
and J. J. White. 

This concluded the business of the second session. 


WEDNESDAY’S SESSION. 

Wednesday morning the ‘association met at 10:30, 
with President Foster in the chair. The order of busi- 
ness was the discussion of the federal corporation tax, 
with particular reference to the question of, listing 
stumpage at its proper value, as a deduction. Secre- 
tary Smith read some statistics showing the basis upon 
which the members carried their stumpage on their 
books in 1909, of which the following is a tabulation: 





No. of.. Stumpage Average 

STaATE— mills. feet. value. 
Missouri and Oklahoma........ 7 40,000,000 $3.17 
OE 3.c's-0's.0 dh aS ashi avaxes 30 695,000,000 3.43 
DOKOB oes sreccderscceecseceed 28 490,000,000 3.70 
RP Se ras oe eee ee 47 1,171,000,000 4.19 
PE 5.3 eng bg who wd 0d Sue 19 283,000,000 3.79 
PRE SARS 12 278,000,000 8.43 
Georgia and Florida.:..:...... 2 24,000,000 2.36 


2,981,000,000 $3.80 

The secretary read a letter from an association attor- 
ney. advising that manufacturers should include their 
stumpage at a reasonable price, and if they feel that 
such price is higher than the figure at which they have 


Total for 145 mills....... 
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been carrying it on their books they should make 
mention of this fact in a note on their report. 

J. A. Freeman explained the recommendations of 
the National Lumber Manufacturers’ Association with 
regard to the listing of stumpage at its fair valuation. 
Discussing the merits of the law, he made reference 
to the attempt on the part of the Illinois Manufac- 
turers’ Association to secure assistance in an effort 
to formulate a general protest, aimed particularly 
against the publicity feature of the law. He expressed 
the belief that there was nothing harmful in the 
publicity feature and thought it would be manifestly 
unwise for the lumbermen to join in any show of 
resistance as far as that phase of the law was con- 
cerned. The only question requiring consideration was 
the question whether or not it would be advisable to 
make formal protest in connection with the filing of 
the report and payment of the tax, so that in case it 
should be declared unconstitutional it would be pos- 
sible for those who had paid to get their money back. 
He believed the law would be tested out in the courts; 
that, in fact, a case was already under way to decide 
its constitutionality, and it should be borne in mind, 
therefore, that proper protest would have to be made 
now in order to make recovery possible later in case 
the law should be declared unconstitutional. 

Captain White stated that his companies had pre- 
pared their reports and would file them with their 
stumpage listed at $4 a thousand. 

Mr. Freeman asked if it would not be well for all 
members to hold off filing their reports until the last 
of March. Captain White replied that he understood 
that would be the general policy among the manufac- 
turers. Mr. Long called attention to the importance 
of making the proper protest, if those who are com- 
pelled to make the report expect to recover their money 
as a result of the law being declared ineffective. 


Suggested Form of Protest. 


Mr. Freeman read a form, intended to be used as a 
formal protest in connection with the making of the 
report and the payment of the tax. This form was 
gotten up by five attorneys acting for St. Louis busi- 
ness interests, and was as follows: 

The return herein made and the tax to be paid hereon 


are made and paid under protest for the following 
reasons: 


1. The gross and net income of this corporation de- 
rived from all sources during the past year was from 
personal and real property owned, operated and used by 
this corporation in the conduct and carrying on of its 
business. 

2. The act of Congress under which the said tax is 
imposed and collected is invalid and the tax is wholly 
unauthorized by law. 

The program had originally provided that the sub- 
ject of odd lengths should be discussed at the after- 
noon session, but it was decided that the question could 
be taken up at this point and disposed of, thus saving 
considerable time. 

Secretary Smith read some figures compiled by the 
chief inspector to show the amount of unnecessary waste 
in connection with the operation. of the trimmer at cer- 
tain mills. 

J. B. White told of a trip east he had made with one 
of his associates, when they saw quantities of odd lengths 
actually used in building construction. He found that it 
was impossible to get full market price for odd lengths, 
but that full lengths when sorted out called for $2 a 
thousand above the market, an absurd difference. 

Discussing the question of waste, Mr. Hall, of the 
Forest Service, said that representatives of that bureau 
had called on all sorts of southern pine mills, varying 
in eapacity from 50,000 to 160,000 feet, cutting flooring, 
ceiling, siding, finish, molding and partition from long 
and shortleaf ‘yellow pine, and all the way through these 
plants the unnecessary waste due to the nonmanufacture 
of odd lengths amounted on the average to 62/100 of 
one percent. That refers only to waste which the man 
considered absolutely necessary only because odd lengths 
were not made. Reference to the amount of odd lengths 
that would result if odd lengths were adopted was made 
by Mr. Hall, and he declared that investigation showed 
that short lengths would run about 16 percent. He said 
that the Forest Service would go on with this study to 
find out what percentage of odd lengths are actually used 
in housebuilding ete. This information would be ob- 
tained by observation of the actual work and the ma- 
terial used. 

J. A. Freeman declared that the prejudice against 
odd lengths is a most unreasonable one and comes rather 
from lack of knowledge of what the consumer uses than 
anything else. An examination of the flooring and finish 
in the average building, he said, would demonstrate that 
little of the stock runs to full length pieces. ‘‘And the 
same thing applies to ceiling and siding. The prejudice 
is largely because of lack of information, but it exists. 
The retailers have declared that they can not, will not 
and must not be imposed upon. Our friends on the 
Coast, however, ask the yellow pine producers to help 
bring about a reformation on this question. It seems 
only fair for the manufacturers in the South to help 
along in the movement.’’ 

Further Mr. Freeman said: 

In order to bring this thing to a focus I move that 
this association express its readiness to unite with other 
associations, bcth retail and manufacturing, for. the free 
and equitable adjustment of the question of odd lengths. 

R. A. Long objected to the association going on record 
on the question of odd lengths at this time; he declared 
that: the manufacturer could not profitably take up such 
matters as this until he had the market in his own hands 
and had a little more to say about the making of prices 
than the consumer did; at a time like this it would not 
be profitable for the manufacturer to try to foree odd 
lengths or anything new and unwelcome on the consumer. 

This question was discussed in its various phases, and 
the question of short lengths was also brought up. 


Finally a resolution was adopted referring the matter to 
a committee, giving the committee power to confer with 
other associations if desirable, and leaving it over until 
the next semiannual meeting, when the committee should 
report. 


Resolutions on the Death of J. E. Defebaugh. 


The next order of business was the presentation of 
the report of the resolutions committee, as follows: 


WuereEas, The Supreme Being having seen fit to remove 
from our midst one of the foremost champions of the yellow 
pine lumber industry and one of the most strenuous and 
untiring workers for the prosperity of the followers of this 
industry—James Elliott Defebaugh ; and 

WHEREAS, No lumber organization of the country was so 
dear to the heart of our beloved friend and coworker, and 
none has profited more from the results of the lifework of 
that remarkable man; and 

WHEREAS, The members of this association were the 
personal friends of this most respected and most regreited 
gentleman, and fully cognizant of the great work that he did 
in their personal and general interests, and regret his un- 
timely demise, although admiring his admirable bravery in 
meeting a fate that cut him off in the prime of his life trom 
the friends ani the work he loved so well; and 

WHEREAS, it is not so much in living, as in dying, that 
the caliber and quality.of a real man is shown; therefore 
be it 

Resolved, That the loss of James E. Defebaugh removes 
one of the most powerful, sincere and admirable friends of 
the Yellow Pine Manufacturers’ Association as a whole and 
of the members individually; a Christian gentleman whose 
life was above reproach; a pioneer and a world power in 
the field of lumber journalism. The world has lost a most 
useful man and the lumber cause a most redoubtable cham- 

ion. 

, Resolved, That we extend to the family of the deceased 
our heartfelt sympathy in this hour of bereavement in the 
loss of a noble husband and a model father; but the impress 
which he has left upon the world which knew him will 
always remain as a magnificent monument to his memory: 
and our resolutions are strengthened by the knowledge that 
earthly partings are not: eternal ones and that in the words 
of the sage, “Mountain shall not meet with mountain, but 
in the eventide man shall meet again with man.” 

Resolved, That these resolutions be spread upon our min- 
utes and a copy thereof be suitably engrossed and presented 
to the family of the deceased. 


The resolution lamenting the death of Mr. Defebaugh 
was adopted by a rising vote, and the others in the usual 
way. 

Resolutions from Committee on Conservation. 


WHEREAS, There is a great and growing need for uniform 
laws between the states in the interest of forest growth, 
conservation and protection from forest fires, and for a 
system of uniform taxation between the states; therefore 
be it 

Resolved; That the United States Forest Service be asked 
to recommend a practical working plan, adapted to the 
timber growth of the southern states, and that their legal 
department be asked to formulate suitable uniform bills, 
that when enacted into law by the different state legislatures 
shall give to the country the relief and protection neces- 
sary; and 

WHEREAS, It is definitely known that the southern pine 
forests are being cut much more rapidly than they are being 
produced, be it 

Resolved, ‘That we pledge our support to any fair and 
just plan for conserving the southern pine forests, and will 
welcome any suggestions from the Forest Service or other 
government officials looking to any practical solution of the 
problem, urging that these suggestions be made in the near 
tuture, thereby making possible the betterment of conditions 
which are known to be detrimental to the greatest natural 
resource of the southern states. 

Resolved, That it be the sense of this association that 
the committee on conservation and preservation of our for- 
ests be made a permanent one, and that the members of this 


-association pledge themselves to give it their recommenda- 


tions, with their indorsement and support; and be it further 

Resolved, 'That Capt. J. B. White be made its permanent 
chairman. 

WHEREAS, Leading architects of the country demand a 
yellow pine stock veneered door to aid them in harmonious 
combinations with yellow pine trim and flooring; and 

WHEREAS, Many sash and door firms are now making 
veneered doors of other woods, which in many instances 
exclude the use of yellow pine interior finish ; therefore be it 

Resolved, That this association earnestly urge upon the 
sash and door manufacturers the placing upon the market of 
stock veneered yellow pine doors; and be it further 

Resolved, That in the event such sash and door manu- 
facturers refuse or neglect to engage in placing such doors 
upon the market, that it be declared to be the purpose and 
intention of this association to take active steps to supply 
the market with such demands. 





WHEREAS, A bill has been introduced in Congress, known 
as the “Borah bill,’ providing for the issuance of bonds to 
provide for the speedy completion of national irriga.ion 
projects, covering an undertaking to reclaim 5,000,000 acres 
of arid or semiarid lands, be it 

Resolved, That we heartily indorse this bill and recom- 
mend to our entire membership that they call upon their 
representatives in Congress to support this measure, be- 
lieving that it will result in enlarged markets for our 
products. 


Resolved, That the thanks of this association are due and 
hereby tendered to the retiring president, other officers and 
to the secretary of this association for the zeal and ability 
manifested in behalf of this organization, which has been 
so helpful in advancing its interests during the last year, 
and be it further 

Resolved, That we pledge to the incoming: officers of this 
association our supporc and codperation to materialize and 
make effective for the ensuing year the valuable suggestions 
presented in the address of President Foster and Secretary 
Smith 

The question of raising additional funds for the en- 
dowment of a chair of practical lumbering at the Yale 
Forest School was brought up, and it was decided, as 
the association had $10,000 to raise, contingent upon cer- 
tain other interests completing their part of the work, 
it would be advisable to go around the room and see 
what pledges could be obtained. .Accordingly Secretary 
Smith called the names of the manufacturers present and 
each was given an opportunity to pledge whatever- 
amount he desired. In this way nearly $6,000 was 
pledged, and by motion the matter was placed in the 
hands. of Secretary Smith to raise the balance by cor- 
respondence. 

: Grading Committee’s Rerori. 

A report by the grading committee was submitted, 
based on correspondence and suggestions made by mem- 
bers. This report recommended the adoption of a rule 
defining panel shop, reading as follows: 

Panel shop is 10 and 12 inches wide, all lengths from 8 
to 20 feet or longer. Must be practically free from pitch 


streaks. May contain any kind of defects that can be re- 
moved by cross cutting the board. Such defects must be 
limited in number and location so that cross cutting to 
remove them will not use more than one-quarter of the 
length of the piece and the residue of the piece shall be suit- 
able for Nos. 1 and 2 panel and all lengths 18 inches and 
longer, but such residue shall not be considered to be of any 
special stock length but will represent the balance of the 
board after the defects, as above named, shall. have been 
removed. 

The committee also recommended a number of changes 
in the wording of various sections of the grading rules, 
with a view of more clearly defining the various grades, 
closing its report as follows: 

The question of considering a rule defining the amount 
of crook that shall be admitted in dimension, flooring or 
other material is a question your: committee on grades and 
sizes does not wish to take up unless instructed by the asso- 
ciation to do so, as we are of the opinion that a definite 
ruling would make more trouble that the manufacturers are 
at present experiencing. 


The convention next proceeded to the election of offi- 
cers. With little in the way of preliminaries or nominat- 
ing speeches, J. Lewis Thompson was selected for presi- 
dent, and N. H. Clapp, jr., for vice president. A. J. 
Neimeyer was chosen treasurer and the following were 
named state vice presidents and directors, there being no 
contest on any office: 

OFFICERS. 

Fresident—J. Lewis ‘Thompson, Houston, Tex. 

Vice president—N. H. Clapp, jr., Warren, Ark. 

Treasurer—A. J. Neimeyer, St. Louis, Mo. 

Secretary—George K. Smith, St. Louis. 

VICE PRESIDENTS. 


N. W. MeLeod, St. Louis, Mo. 

H. H. Wheless, Shreveport, La. 
Ben 8S. Woodhead, Beaumont, Tex. 
F. R. Gilchrist, Laurel, Miss. 

J. H. Berkshire, Winona, Mo. 

H. H. Tift, Tifton, Ga. 

Edward A. Hauss, Century, Fla. 





DIRECTORS. 

No. years. 
Mawarad Rowers, HWagle Mille, Ark... ...ccccsvccsccccses 2 
ey A. ae eer ee ice 1 
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Ce SI, SI oo his,0 0:68 0:00.00 9 0 wie bebe ss 64s 1 
ee I, I, a noes cc tncaneneeescenad-< 1 
a8 SS SS rer ee eee 1 
Se Is 6 ois dc ccc ewenceoiosee sas aes 2 
A ES PIER, « SADE 5s ais 0:56 06.00.0160 06.0:0,0:4:0000806 2 
ie te I, CE TE 69 0 5:04 6.0%, 5 dC d:0 we Seine saeee 2 
ee ie I EN, DRO Ses ices wrccccccesecesseense 2 
Ae. TID... 6:06 6500.0 v0 se 0's 84-4\6.0 1 
Se QO Ue. are ea 1 
S. T. Woodring, Lake Charies, re ee ee 1 
SOC Fe, I, BM. gw ccc cicccsvevececcense® 1 
oo a ae eS Perec erreeer rrr re ere 1 
er i Ce’ MD. 6 6. aw.e caslee see eeanwede 1 
Re ee 1 
i a ee IE EIR oo. 50s co. sg die bc 00'e' 0 ee aces 2 
os TE: 25 5c clsec.6 00a uw ese ees bce d een 2 
ee ee r,s a6 56s ose s sag p05 ¥ eele 6 2 
SO, ER, on <6 <6 62 00) 0:0,0:0:08 '0.0,4.00 010 2 
ee GME ss 5.0.4 06 9'0:4.0b's ob 6:0b.0 60 608 1 
a ek I OD. NEE, oc cc cc cles 6 bees eescese 1 
i, I 1... wo 43:6 4416's SSW. ORO 6.05 6 eam 2 
eT a ee er 2 
er ee WA s,s ote tines oes enes.ocee 2 
F. S. Clarke, Dallas, Tex....... oe 
J. J. White, McComb City, Miss a 
C. F. Thompson, Quitman, Mis a 
Ce CE ED 5.0 So. 5.0 6.60.6 640.00 0010.5 S0eeenene 1 
& 8 ee rere tee 1 
8 fe 5 Se ee ee 1 
i ee I, POO. occ wees seeseseadios 1 
rer re eee 1 
Re ee SE, SE, MERU. ct sce ccc ec eee ecbcsse 2 
Oe ree rer ee 1 
J..5. Crawtous, &t. Louls, Mo. ........0-0. ere ey ey 1 
PERE , , UIMMIR, GAB. ogg acct chi nc wncces 2 
Re SE ee ee 2 
J. R. McLane, Noma, Fla..... Sar ree ee ee 1 
BW. Mee, Deeary, Pla ..k cs. do.wices daecdne santas 2 


President-elect Thompson took the chair and made 
the required speech of acceptance, also calling on Mr. 
Clapp, who responded, thanking the association for the 
confidence expressed. 

The president announced that Captain White extended 
an invitation to all members of the association to join 
the camp of the Yale school on his property at Clarks, 
La., some time in May, to be announced later. 

This concluded the business before the meeting, which 
thereupon adjourned. ~ 


Attendance. 


A 
Allen, D. D., Alger-Sullivan Lbr. Co., Century, Fla. 
Abell, H. B., Southern Lbr. Co., Boston, Mass. 
Arnold, W. B., Clark Timber Co., St. Louis, Mo. 
Axley, O. O., Southern on Warren, Ark. 


Barron, B. L., Warnerton Lbr. Co., Warnerton. 
Bennett, Alf., Alf. Bennett Lbr. Co., St. Louis, Mo. 
Boyd, Geo. H., Germain & Boyd Lbr. Co., Atlanta, Ga. 
Butterfield, C. S., Butterfield Lbr. Co., Norfield, Miss. 
Bower, Edw., Eagle Lbr. Co., Eagle Mills, Ark. 
Bolinger, S. H., S. H. Bolinger & Co., Shreveport, La. 
Babbington, W., W. Babbington Lbr. Co., Franklin, La. 
noven, B. H., 8S. H. Bolinger & Co., Ltd., Shreveport, 


Burlingame, J. T., E. W. Gates Lbr. Co., Yellow Pine, 
a 


Bonway, O. L., Natalbany Lbr. Co., Hammond, La. 
na * gene W. C., Bowman Hicks Lbr. Co., Kansas City, 
° 


Boland, J. H., Stout Greer Lbr. Co., Thornton, i 


Ball, J. F., J. F. Ball & Bro. Lbr. Co., Pollock, 

Batson, E. C., Batson McGehee Co., Millard, Miss. 

Bailey, G. T., Stearns & Culver Lbr. Co., Bagdad, Fla. 

Blalock, S. G., CarDal Lbr. Co., Pinebur, Miss. 

Brakenridge, C. E., Brakenridge Lbr. Co., Hammond, La. 

ag B. E., B. E. Brister wmill Co., Bogue Chitto, 
Ss 


— B. B., B. E. Brister Sawmill Co., Bogue Chitto, 
ss. 

Bishop, J. W., Collins Lbr. Co., Beaumont, Texas. 
Black, Brzas. Bryan Black Lbr. Co., New Orleans, La. 
Bright, Oliver O., Yellow Pine Mfrs. Assn., St: Louis, Mo. 
Bolton, J. W., Alexandria Lbr. Co., Alexandria, La. 
Bruner, Owen M., Owen M. Bruner Co., Philadelphia, Pa. 
Bietled, J. D., Alex. Gilmer Lbr. Co., Remley, Tex. 


Cc 
Carre, W. W., W. W. Carre Co., Ltd., New Orleans, La. 
Crum, B. D., Twin Tree Lbr. Co., Maplesville, Ala. 


Clapp, jr., N. H., Southern Lbr. Co., Warren, Ark. 

Crowell, F. S., Crowell & Spencer Lbr. Co., Long Leaf, 

Cline, F. H., Cline Holmes Lbr. Co., Hattiesburg, Miss. 

Crawford, ' 

Clark, U. 

Chipman, 
#. 


Cust, H. 
Cardz, 8. 


ta 


E., La. Sawmill Co., Oklahoma Cit . 
, Detroit Tie & Timber Co., St. Louis, Mo. 
B., Angelina Co. Lbr. Co., St. Louis, Mo. 


L. 

J. 

H., Lumber Mineral Co., Arbo, Miss. 

A., La. Long Leaf Lbr. Co., Seattle, Wash. 
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Carre, D. Beach, W. 
Collins, Jr., Ben., Collins Lbr. Co., Chicago, Ill 
Clark, F. 1, Clark & Boice Lbr. Co., Dallas, Tex. 
Clarke, C. L., Turnbull Joice Lbr. Co., Chicago, Ill. 
aa John, pe mage ag oes Miss. 


W. Carre Co., Ltd., New Orleans, La. 


Cohn, Sam, ohn & Sons, Magnolia, Miss. 
San Cc. J., Coppock Warner Lbr. Co., Philadelphia, Pa. 


D 
Duncan, -C., La. Long Leaf Lbr. Co., Victoria, La. 
Dierks, Hans, Dierks Lbr. & Coal Co., Kansas City, Mo. 
Drevtus, M., Brookhaven Lbr. & Mfg. Co., Hattiesburg, 


Dreyfus, Leon H., Brookhaven Lbr. & Mfg. Co., Hatties- 
burg, Miss. 

Dumas, A. F., A. F. Dumas Lbr. Co., Arlington, Ark. 

Dawson, Chas. A., H. H. Giesy & Bro., Lancaster, Ohio. 

Dubach, J. , Dubach Lbr. Co., Hamer, La. 


E 
Earle, John J., Ala. Lbr. & Export Co., Opelika, Ala. 
Eddy, J. H., Kaul Lbr. Co., Birmingham, Ala. 
Ewing, J. S, W. L. Robinson Lbr. Co., Gloster, Miss. 


F 
Freeman, J. A., Freeman Smith Lbr. Co., St.Louis, Mo. 
Follansbee, Ww. “Bi, Moore-Hagerty Lbr. Co., Hattiesburg, 
Franklin, A. L., Goer Creek Lbr. Co., Lake Charles, La. 
Fouke, Frank J., Geo. W. Fouke Lbr. Co., Hawkins, Tex. 
Farnan, W. E., Caettente Lbr. Co., St. ‘Louis, Mo. 
Fordham, G. H., reg = 1 Lbr. Co., Quitman, Miss. 
Foster, H. H., Wis. & Ark. Lbr. Co., Malvern, Ark. 
Flowers, Brooks, Flowers Lbr. Co., Jakin, Ga. 
Fisher, 0. Se Long Leaf Lbr. Co., Boseman, Mont. 
Fouts, L., Dayton Lbr. Co., Dayton, Tex. 
Gates, C. C., Gates Lbr. Co., Wilmar, Ark. 
Grandin, G. 'W., Mo. Land & Lbr. Co., Cleveland, O. 
Gilbert, John W., Bona Mills Co., Ltd., Beaumont, Tex. 
Gray, John, Scotch Lbr. Co., Fulton, ‘Ala. 
Gates, A. H., Gates Lbr. Co., St. Louis, Mo. 
Green, Charles, Eastman, Gardiner & Co., Laurel, Miss. 
Gardiner, P. Z., Eastman, Gardiner & Co., Laurel, Miss. 
Giesy, H. H., H. H. Giesy & Bros., Lancaster, O. 
Gallagher, Geo. E., McClure Lbr. Co., Wagar, Ala. 


H 
Hughes, F. S., Sumter Lbr. Co., Sumter, Ala. 
Hause, Edw. A., Alger-Sullivan Lbr. Co., Century, Fla. 
Hooper, W. E., W. E. Hooper Lbr. Co., Chicago, Ill. 
Harbison, W. B., Lacey Lbr. Co., Carriere, Miss. 
Harrigan, Ww. D.. Scotch Lumber Co., Fulton, Ala. 
Homeyer, H. C., Camp & Hinton Co.,. New Orleans, La. 
Hoyt, N. C., W.-H. Morris Lbr. Co., Houston, Tex. 
Herndon, Lew G., Cline-Holmes Lbr. Co., Louisville, Ky. 
Harpe, Otho, Cline-Holmes Lbr. Co., Hattiesburg, Miss. 
Holloway, J. T., Huie Hodge Lbr. Co., Hodge, La. 
Haynes, W. F., Zinton Bros. Lbr. Co., “Lumberton, Miss. 
Hinton, R. W., Zinton Bros. Lbr. Co., Lumberton, Miss. 
Hardtner, H. E., Urania Lbr. Co., Urania, La. 
Helfrich, John S., Scotch Lbr. Co., Baltimore, Md. 
Hemingway, W., Rockport, Miss. 
Hinton, A. 8., A. S. Hinton, Lumberton, Miss. 
Hicks, Geo. R., Bowman Hicks Lbr. Co., Kansas City, Mo. 


J 
Johnson, H. H., Warranton Lbr. Co., Warranton, La. 
a pa J. W., J. J. White Lbr. Co., McComb City, 
iss. 
Johnson, C. D., Frost-Johnson Lbr. Co., St. Louis, Mo. 
Jones, C. W., Fort Smith Lbr.. Co., Fort Smith, Ark. 


K 
Knighton, M., Allison Lbr. Co., Bellamy, Ala. 
Kaul, John L., Kaul Lbr. Co., Birmingham, Ala. 
Kent, W. C., Lane Lbr. Co., New Orleans, La. 
Kane, E. F., Homer Lbr. & Mfg. Co., Texarkana, Ark. 


L 

Lathrop, F. H., Lathrop Lbr. Co., Birmingham, Ala. 
Lacey, Geo. S., W. Babbington Lbr. Co., Franklin, La. 
Lane, J. S., J. S. Lane & Co., Chicago, Il. 
Lee, Wm. E., Anchor & Okatoma Sawmill Co., Ellisville, 

Miss. 
Little, A. G., A. G. Little Lbr. Co., Clyde, Miss. 
Long, R. A., Long-Bell Lbr. Co., Kansas City, Mo. 


M 
McNair, E. F., A. W. Stevens Lbr. Co., Chatawa, Miss. 
McGowin, J. G., W. T. Smith Lbr. Co., Chapman, Ala. 
McMullen, G. D., W. W. Carre Co., New Orleans, La. 
McClanahan, B., Eureka Lbr. Co., Eastabuchie, Miss. 
McLaughlin, S. ’R., Brooks-Scanlon Co., Kentwood, La. 
McLane, J. ge Ala. & Fla. Lbr. Co., No’ oma, Fila. 
Miller, Jas. G., Jas. G. Miller Lbr. Co., Chieago, Til. 
Morris, R. M.. VanCleave Lbr. Co., St. Louis, Mo. 
Manes, A. L., Scotch Lbr. Co., Fuiton, Ala. 
More, E. L., Ho se Shoe Lbr. Co., River Falls, Ala. 
Mason, John, Natalbany Lbr. Co., Hammond, La. 
Mitchell, J. R., Bienville Lbr. Co., Alberta, La. 
Morris, S. M., Lufkin Land & Lbr. Co., Lufkin, Tex. 
Murray, W. T., Fordyce Lbr. Co., Fordyce, Ark. 
Masterson, R. E., Keith Lbr. Co., Voth, Tex. 
Martin, W., Globe Lbr. Co., Yellow Pine, La. 
Mansfield, C. J., Arkansas Lbr. Co., Warren, Ark. 
Musser, B. M., Bowman Hicks Lbr. Co., Loring, La. 


N 
Noland, L. M., Kola Lbr. Co., Kola, Miss. 
Nelson, M. B., Long-Bell Lbr. Co., Kansas City, Mo. 
Niehuss, C. W., Edgar Lbr. Co., Wesson, Ark. 


18) 
O’Donnell, T. L., Ship Island Lbr. Co., Sanford, Miss. 
Otis, J. S., H. Weston Lbr. Co., Logtown, Miss. 


P 
Parker, M. F., Industrial Lbr. Co., Chicago, Ill. 
Pettibone, W. B., La. Central Lbr. Co., cae: Mo. 
Paxson, C. A., Hudson River Lbr. Co., DeRidder, La. 
Peck, E. 8., J. J. Newman Lbr. Co., Hattiesburg, Miss. 
Pickard, W. H., Lacey Lbr. Co., Carriere, Miss. 
Prickett, W. L., King Ryder Lbr. Co., Bonami, La. 





R 
Russell, Albert, Manchester Lbr. Co., Manchester, Ala. 
Russell, L. M., Manchester Lbr. Co., Chicago, Il. 
Ranney, A. W., Alger Sullivan Lbr. Co., Century, Fla. 
Robinson, C. w., Robinson Lbr., Veneer & Box Co., New 
Orleans, La. 
Robinson, R. G., Robinson Lbr., Veneer & Box Co., New 
Orleans, La. 
Robinson, C. L., Chicago Lbr. & Coal Co., St. Louis, Mo. 
Reimers, Wm. D., Natalbany Lbr. Co., Ora, Miss. 
Rock, Herman W., Hodge Fence & Lbr. Co., Lake Charles, La. 
Reed, Geo. W., Amos. Kent Lbr. & B. Co., Kentwood, La. 
Ribenack, w. e Stout Greer Lbr. Co., Thornton, Ark. 
Robinson, W. L., W. L. Robinson Lbr. Co., Gloster, Miss. 
Ramsey, A. C., Nashville Lbr. Co., Nashville, Ark. 
Ryder, W. F., Long-Bell Lbr. Co., Bonami, La. 
Riefling, F. J., Geo. W. Miles Lbr. & Tbr. Co., St. Louis, Mo. 
Russ, J. M., W. C. Wood Lbr. Co., Collins, Miss. 
Ss 


Snell, H. H., Lathrop Lbr. Co., Birmingham, Ala. 
Standing, W. Jr., Grayson McLeod Lbr. Co., St. Louis, Mo. 
Stack, Robt., Rapides Lbr. Co., Ltd., Woodworth, La. 
Switzer, W. B., Switzer Lbr. Co., Shreve ort, La. 
Smith, R. H., Longville Lbr. Co., Longville, La. 

Slagle, C. E., Central Lbr. Co., Clarks, La. 

Sweet, C. B., Long-Bell Lbr. Co., Kansas City, Mo. 
Sowers, John K., Sowers Leach Lbr. Co., Columbus, Ohio. 
Sweet, A. J., Root River Lbr. Co., Racine, Wis. 

Stevens, F. J.. Gilchrist Fordney Co., Laurel, Miss. 
Smith, Geo. K., Yellow Pine Mfrs. Assn., St. Louis, Mo. 
Short, Scott, Yellow Pine Mfrs. Assn., St. Louis, Mo. 
Schumann, C. A., Yellow — Co., Jackson, Miss. 


Thornton, E. L., Thornton Claney Lbr Co., Chicago, Ill. 
Trieschmann, A., Crossett Lbr. Co., Crossett, Ark. 
Tatum, West O., Tatum Lbr. Co., Hattiesburg, Miss. 
Tennant, J. D., Hudson River Lbr. Co., DeRidder, La. 
Tatum, W. S. F., Tatum Lbr. Co., Hattiesburg, Miss. 
Talbot, B. M., Talbot Duhig Lbr. Co., Lake Charles, La. 
Thompson, J. Lewis, Thompson Bros. Lbr. Co., Houston, Tex. 
Truman, M. G., Marsh Bingham Co., Chicago, [)l. 
Toomer, J. R., Meeds Lbr. Co., New Orleans, La. 
Toomer, Phil. J.. Meeds Lbr. Co., Hattiesburg, Miss. 
Tranum, J. W., Yellow Pine Lbr. Co., Jackson, Miss. 


J 
Ulrich, J. C., Chicago Car an. Co., Chicago, Ill. 


VanCleave, B. L., VanCleave Lbr. Co., St. Louis, Mo. 
VanCleave, T. R., Winn Lbr. Co., Winnfield, La 


Woodring, S. T., 
Charles, La. 
Warren, T. J., Yellow Pine Mfrs. Assn., St. Louis, Mo. 
White, J. J., J. J. White Lbr. Co., McComb City, Miss. 
Woodhead, Ben. S., Beaumont Lbr. Co., Beaumont, Tex. 
White, J. B., Mo. Lbr. & Land Ex. Co., Kansas City, Mo. 
West, J. M., West Lbr. Co., Houston, Tex. 
Weber, W. P., Powell Lbr. Co., Lake Charles, La. 
Williams, John, Williams Bros., Murfreesboro, Tenn. 
Whiteman, W. T., Saner Whiteman Lbr. Co., Caro, Tex. 
Woods, E. W., J. C. Tompkins Lbr. Co., Hattiesburg, Miss. 
Wolflin, Chas., Wolflin-Luhring Lbr. Co., Evansville, Ind. 
Warren, W. W., La. Long Leaf Lbr. Co., Fisher, La. 
Wheless, H. H., Frost Johnson Lbr. Co., Shreveport, La. 
Wyman, Frank H., Wyman Allen Lbr. Co., Boston, Mass. 
Walsh, J. H., Thayer Export Lbr. Co., Gulfport, Miss. 
Willhite, H. M., Chicago Lbr. & Coal Co., St. Louis, Mo. 
Zimmerman, C. W., C. W. Zimmerman Mfg. Co., Mobile, Ala. 
LATE REGISTRATIONS—January 26th, 1910. 
Brister, E. B., B. E. Brister Sawmill Co., Gulfport, Miss. 
Blumenkamp, G. F., A. P. Brewer Lbr. Co., St. Louis, Mo. 
Bruce, John A., Owl Bayou Cypress Co., Strader, La. 
Cunningham, Ww. B., Genesee Lbr. Co., Genesee, La. 
Chambers, R. A., Enochs Chambers Lbr. Co., Jackson, Miss. 
Corbin, W. B., Natalbany Lbr. Co., Natalbany, La. 
Downman, R. H., New Orleans, La. 
Frerichs, H. J., A. W. Stevens Lbr. Co., Chatawa, Miss. 
Foster, Thos. S., Foster Lbr. Co., Houston, Tex. 
Fetty, I. H., Central Coal & Coke Co.. Kansas City, Mo. 
Fleishel, C. ’F.. Brown Lumber Co., Shamrock, La. 
Guild, W. E., Finkbine Lbr. Co., Wiggins, Miss. 
Langsdale, J. S., Natalbany Lbr. Co., New Orleans, La. 
Moreton, S. E., Central Lbr. Co., Brookhaven, Miss. 
Pickering, W. A.. W. R. Pickering Lbr. Co.. Kansas City, Mo. 
Preston, J. C., ¥. P. M. A., McAlester, Okla. 
Patterson, H. H., W. M. Carney Mill Co., Atmore, Ala. 
Pettibone, F. W., Champion Lbr. Co., Orvisburg, Miss. 
Rogers, J. W.. J. W. Rogers Lbr. Co., Hattiesburg, Miss. 
Sullivan, M. ., Alger Sullivan Lbr. Co .. Pensacola, Fla. 
Stevens, S. R., Excelsior Lbr. Co., Ltd., Madisonville, La. 
Teufel, M. W., Champion Lbr. Co., Chicago, Til. 
Whitacre, W. L., Whitacre Lbr. Co., Columbus, Ohio. 
Westerfield, J. R., Standard Box & Lbr. Co., Roseland, La. 


Calcasieu Long Leaf Lbr. Co., Lake 


lanl 
is 


Watson, W. S., Enochs Bros. & Fernwood Lbr. Co., Fern- 


wood, Miss. 
VISITORS. 

Acree, S. N., Woodward Supply Co., New Orleans, La. 
Abraham, = City Lbr. Co., Magnolia, Miss. 
Allen, H. R. Allen & Co., Columbus, Ohio. 
Brandon, Ry "een, Lines, St. Louis, Mo. 
Boogher, G. W.,_C. & N. W. Ry., St. Louis, Mo. 
Bounds, J., Moss Point, Miss. 
Brown, E. M., Miss. Pine Assn., Hattiesburg, Miss. 
Bryan, F. H., Harry Rankin & Co., New Orleans, La. 
Brumbaugh, s., Canton, Ohio. 
Boyd, Count R., Nashville, a 
Burgoyne, Geo. W., Cine. 
Ryrne, Frank T., O. H. & D. k Ip. M. R. R. St. Louis, Mo. 
Conhelly, H. C., Sawyer & Sons, Rock Island, Ill. 
Carroll, H. C., 3. Menge & Sons, New Orleans, La. 
Cupsey, G. W., W. K. Creed & Co., New York, N. Y. 
Callender. W. F., Hart Williams Coal Co., Chicago, Ill. 
Cheeves, W. B., Machinery Exchange, Beaumont, Tex. 





| 





oo i a 


Dodge, H. C., ‘4 Woods Mach. Co., New Orleans, La. 


Dixon, J. H., 


. Y. Central Lines, Shirley, Ind. 


Dunlap, R. oe Iowa City, Ia. 

Durand, O. B., Grand Trunk Ry., St. Louis, Mo. 
Elmer, p> o., Gulf Coast Lbr. Ex. Assn., Mobile, Ala. 
Enderle, Ed., New Orleans, La. 


Epperson, 


Lumber Underwriters’ Alliance, Kansas 
City, Mo. 


Fleming, W. H., H. W. Johns, New Orleans, La. 

Fagin, H. W., Fagin & Kirkpatrick, Cincinnati, Ohio. 

Foxley, T. O., 8. J. Sutherland Co., New Orleans, La. 

Grace, Fred. J.,. State Forester, Baton Rouge, La. 

Gobey, John R., John R. | & Co., Columbus, O. 
Ry 


Gormaly, 


C. A., Grand Trunk Ry., St. Louis, Mo. 


Hart, W. O., V. P. La. a Assn., New Orleans, La. 
V 3 


Hall, Wm. L., Forest Service, 


jashington, D. ¢ 


Herndon, Lew G., Louisville, Ky. 
Hosea, J. one Lumbermen’s Underwriters Alliance, Kansas 


City, 


Hollowell,. A., H. A. Hollowell & Co., Cincinnati, Ohio. 
Jenkins, ne " Jenkins, La. 

Johnson, Bolling Arthur, AMERICAN LU MBERMAN, Chicago, Ill. 
Johnston, W. D., An. Lbr. & Mfg. Co., Pittsburg, Pa. 
ata ag " — —_ & Kirkpatrick, Cincinnati, Ohio. 


Krause, J. 
Knudson, 3 


enge & Sons, New Orleans, La. 
.-- Mercer Co., Chicago, Il. 


Lazarre, ~ ‘Woods Foreman, New Orleans, La. 
Launstein, W. 8., Whitney Supply Co., New Orleans, La. 
Moore, Tom, Lumber Review, Kansas City, Mo. 

Mickey, F. 8., Detroit, Mich. 

Maym, L. D., A. Leschens & Sons, St. Louis, Mo. 

Mann, C. W., Mfg. Lbr. Underwriters, Kansas City, Mo. 
Manuel, W. M., St. Louis, Mo. 

Minneck, I. A., Natl. Dry Kiln Co., Indianapolis, Ind. 
McDonnell, T. R., Casey & Hedges Co., New Orleans, La. 
Nelson, N. O., N. O. Nelson Mfg. Co., St. Louis, Mo. 
Newlin, A. W., Picayune, New Orleans, La. 

Palmer, L., Asst. Sec. Lbr. Exporters Assn., New Orleans, La. 
Peterson, C. G., Western Block Co., Lockport, RB. Eas 
Payne, G. M., Mfg. Lumbermen’s Underwriters, Kansas 


City, Mo. 


Phillbrick, H. C., H. C. Philbrick, Boston, Mass. 

Posner, A. C., Natl. Blow P. & M. Co., New Orleans, La. 
Rodd, G. W., Rodd Black Co., New Orleans, La. 
Raymond, W. E., Jonas W. Bailey, Jr., New Orleans, La. 
Richards, C. E., C. E. Richards Co., Bloomington, Ill. 
Spencer, L. 8., Hammond, La. 

Sutter, J. F., Times Democrat, New Orleans, La. 

Stith, C. G., Items, New Orleans, La. 

Sutherland, 8. Y., 8S. Y. Sutherland Co., New Orleans, La. 
Sanders, J. Y., Governor of Louisiana, Baton Rouge, La. 
Scherde, J. H., Titusville, La. 


Schwartz, G. W., 


Vandalia R. R., St. Louis, Mo. 


Schwartz, Edw., Whitney Supply Co., New Orleans, La. 
Sherwood, Geo. F., Natl. Blow P. Co., New Orleans, La. 
Smith, W. R., Bir. R. & Loco. Co., Birmingham, Ala. 
Sondheimer, Max, E. Sondheimer & Co., Memphis, Tenn. 
Swartz, E. G., Burton Swartz Co., Memphis, Tenn. 
Thompson, Jas. M., Sec. Lumbermen’s C ub, Memphis, Tenn. 


T 
T 


iague, Geo. H., S. W. Lumber Review, Houston, Tex. 
urner, W. S., C. P. & St. L., St. Louis, Mo. 


Warner, M. L., Warner & Black, Ltd., New Orleans, La. 
Wenger, J. W., Ill. Cent. R. R., Cairo, Il. 

Waldo, J. F. C., Asst. City Attorney, New Orleans, La. 
Welch, H. E., Welch Harrison, Hattiesburg, Miss. 


William, Harry 8., Hall & 


Brown, New Orleans, La. 


Watson, Geo. E., Sou. Cyp. Assn., New Orleans, La. 
Webb, J. H., Items, New Orleans, La. 

Willett, U. R., Louisville, Ky. 

Wood, E. B., Pere Marquette, St. Louis, Mo. 


Y 
c. 


U. 
J. 


oung, H. M., Interstate Bank, New Orleans, La. 
Mesdames— 

8S. Butterfield, Norfield, Miss. 

L. Clark, St. Louis, Mo. 

H. Eddy, Birmingham, Ala. 


H. H. Foster, Little Rock, Ark. 
Ww 


D. Harrigan, Fulton, Ala. 


R. H. Hinton, New Orleans, La. 


W. Martin, Yellow Pine, La. 


H. W. Rock, Lake Charles, La. 


Geo. K. 
J. 


E. Slagle, Clarks, La. 
Smith, St. Louis, Mo. 
J. White, McComb City, Miss. 


Miss Louise Freeman, St. Louis, Mo. 


—~ 


LOG LOADERS IN OPERATION. 


Everyone in attendance at the yellow pine meeting was 





greatly interested in the moving picture show which the 
American Hoist & Derrick Company, of St. Paul, Minn., 
gave in parlor L of the Grunewald, adjoining the con- 


vention room. 


The pictures, one of the few complete 


sets which have been made showing a lumbering opera- 
tion, demonstrated every part of the work of making 
lumber and moving it, starting in the woods and follow- 
ing the log through all of the processes until it was 
turned into lumber, passed ‘through the planer ete., and 
finally loaded into the car. The films were good and the 
exhibition proved both novel and interesting, incidentally 
having special interest because some fine views of Ameri- 


can log loaders in action were shown. 


The illustrations 


are two of the films shown in this moving picture exhibi- 
tion, which will be repeated at some of the conventions 
later in the season. The American Hoist & Derrick Com- 
pany was represented at New Orleans by W. 0. Washk- 
burn, treasurer and sales manager, and by J. A. Gal- 


braith, its southern representative. 











oe 


fag 
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LANTERN SLIDES OF LOGGING OPERATIONS EXHIBITED BY THE AMERICAN HOIST & DERRICK COMPANY AT NEW ORLEANS, LA., JANUARY 25 AND 26, 1910. 
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SOUTHWESTERN LUMBERMEN IN TWENTY-SECOND ANNUAL. 


Convention Opened Under Most Favorable Auspices—Social Enjoyment a Conspicuous Feature—Reports of 
Secretaries Eminently Satisfactory—Addresses Full of Interest and Instruction—Exhibits of 
Lumber Companies Strikingly Attractive—Notables Lumbermen Present. 


Kansas, City. Mo., Jan. 25.—At 10 o’clock January 
- 25, in the Century theater, Kansas City, Mo., the South- 
western Liumbermen’s Association began its twenty- 
second, annial meeting, with W. D. Frantz, president, of 
Enid, Okla., in'the chair. The association this year tried 
a different program from any it has had before, in that 
the association meets but once a day, from 10 o’clock 
a. m. until 12:30 p. m. The rest of the day and evening 
is taken up in social matters, in convention hall viewing 
the exhibits and attending some of the many attractions 
prepared for the visitors. The Railway Men’s ‘Club has 
opened its doors to visiting lumbermen and friends, and 
gave the association a special invitation to make them- 
selves at home in its eclubroom. This club also furnished 
the hall for the Hoo-Hoo concatenation. Tuesday even- 
ing Hiner’s third regiment..band furnished music in the 
convention hall while the lumbermen held a big re- 
union and spent a few hours among the exhibits, which 
are by far the largest and best ever shown on a similar 
occasion. The enrollment the first day ran close to 1,000. 
It is always true that not many more than half the 
lumbermen enroll themselves the first day, so it would 
seem the twenty-second annual will be a record breaker. 


Report of the Secretary. 


The first session was opened by the annual report of 
Secretary Harry Gorsuch, who also read the report of 
J. H. Foresman, treasurer. The reports follow: 


The business program of the twenty-second annual 
convention of the Southwestern Lumbermen’s Association 
has been arranged to the end that a number of matters 
of great interest to our members will be discussed freely 
during this and the following sessions. Your president in 
his able address has called your attention in a general 
way to the importance and value of this association to 
every retail dealer within its territory, and in my report 
I will cover as briefly as possible the work of the associa- 
tion since the last annual convention. 

Our membership record shows that the association is as 
strong numerically as a year ago. During the year 1909 
we lost 122 memberships through dealers going out of 
business; fifty-six memberships were canceled for non- 
payment of dues, but of these fifty-six fourteen were 
branch yards of line yard companies, making the total 
loss but forty-two dealers who for one reason or another 
have failed to continue their support of the association 
and, in a number of instances, the reason for failure to 
continue as members was that the dealers were intending 
to go out of business. One hundred and ninety-six new 
members were added to the list last year, which is a net 
gain of eighteen for the year and the association now has 
in round numbers 1,700 members. The affairs of the asso- 
ciation have been handled economically with the result 
that the receipts have exceeded the- revenues, as will be 
shown in the treasurer’s report. ‘The large majority of 
the members are apparently showing more interest in 
association work than in past years, indicating their 
appreciation of the necessity of this organization for 
their benefit. Mail order competition of various kinds 
has been stronger than ever before, but the dealers gen- 
erally are conducting their business in such an intelligent 
and uptodate manner that with comparatively few excep- 
tions they have held their trade and convinced their cus- 
tomers of the self-evident fact that it pays .te buy at 
home. The responsible wholesalers and manufacturers 
who are seexing the trade of the lumber dealers in this 
and other territory are with very few exceptions treating 
our members with due business courtesy and, undoubt- 
edly, believe that the retailer and not the wholesaler and 
manufacturer is the proper party through whom to dis- 
tribute building material to consumers. 

The Lien Law. 

At the time of our last annual convention the Missouri 
legislature was in session a@hd a determined effort was 
being made, apparently by. heavy contractors in the larger 
cities, to have the lien law abolished or so changed that 
the material men would have no protection in the way of 
a lien. The association took up the matter vigorously 
with the result that the efforts to abolish the Missouri 
lien law were unsuccessful and the dealers of this state 
still have the protection of one of the best lien laws in 
the country. 

At the same time the Kansas legislature was in session 
and it was discovered by some of the members of the 
association that there was a flaw in one section of the 
Kansas lien law which would permit the filing of a 
worthless bond to take the place of a lien, thereby afford- 
ing an opportunity for unscrupulous persons to. defraud 
the lumbermen and other material men. Steps were taken 
at once to correct this flaw and, after considerable hard 
work, the defective section was amended by the legisla- 
ture and the Kansas lien law is now as good as that of 
any state. 

At the last annual convention the code of ethics was 
adopted in principle, but this association recommended 
that at the next meeting of the American Lumber Trades 
Congress the representatives advocate changes in several 
sections. At the meeting of the congress in Chicago June 
8 the Southwestern Lumbermen’s Association was repre- 
sented by your president and secretary and a number of 
changes in the code were made and it was unanimously 


adopted by the American Lumber Trades Congress. - I ° 


will not dwell further on this subject in ~s report, inas- 
much as the matter will be one of the subjects for dis- 
cussion at the meeting tomorrow .morning. “, 
The “Lumber Trust.” , 

You will, doubtless, remember that in December, 1906, 
indictments were rendered: against several members of 
this association, ineluding yone: treasurer and secretary, 
by_a federal grand jury sitting, at Guthrie; r The 
indictment charged .&a combination and conspiracy in 
restraint ‘of trade and ecommerce, oer, in other. words, a 
violation of the Sherm antitrusf act. Competent attor- 
neys’ who. examined the indictment said at the time that 
Se bY was, pothing ‘in it, and, in.fact, the indictment was 
so faulty t the defendants were never able to ascertain 
exactly what th8y were: eharged.-with: “Fhis. indictment 
was rendéred shortly, before ‘Oklahoma .was made a state 
and ere Spite! was made of ‘the matter, ‘which. re- 
RS in it humiliation and annoyanee to hundreds 
reputable: citizens of Okiahoma*-who engaged in 
the lumber*businéss. The newspapers, on-the, strength of 
this indictment, freely-charged that there was~’a gigantic 
lumber trust in Oklahoma. The defendants were ready 








for trial from the start, but for some reason or another 
the case was never brought to trial but was allowed to 
drag along until August, 1909, when the attorney general 
of the United States ordered that the case be dismissed, 
and this was the final end of the celebrated Guthrie in- 
dictment. It stands to reason that if there had been 
grounds whatever for this indictment the case would have 
gone to trial, and we are again in a position to say to 
you that investigations of this organization by state or 
federal authorities have shown that not only its constitu- 
tion but its work is strictly legal in every respect. 

All of you who are familiar with the constitution of 
this organization know that its main purpose is to collect 
and disseminate to its members legal and proper informa- 


tion. The work along this line could be made much more 
effective through the active coéperation of all of the 
members. There should be in the secretary’s office a rec- 


ord of every shipment of lumber or other building ma- 
terial that is made in every town where there is a mem- 
ber of this association to other persons than Iumber 
dealers. It seems to me that gathering of statistics of 
this character to show just what percentage of the busi- 
ness of their respective communities the dealers are se- 
curing would not only be valuable, but of great interest 
to all members. These statistics, as secured, could be 
compiled in a comprehensive manner and the information 
furnished on inquiry of interested dealers, or in such 
manner as the board of directors should determine on. 
We would have in this office at the end of a year a come 
plete record of all shipments from mail order houses of 
whatever nature and would be in a position to tell you 
just how active our membership is as a whole or in par- 
ticular localities, in meeting mail order competition, and 
at points where dealers may not know just the best 
method to pursue to convince their customers that they 
can and do give them as low prices, grade and quality 
considered, as they can get anywhere, we could give them 
information along this line. I would suggest that some 
action be taken at this meeting to the end that a recom- 
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mendation be made to’ all members to promptly report to 
the secretary all shipments of lumber or other building 
materials that arrive in their towns consigned to other 
than lumber dealers, so that statistics may be compiled 
along the lines above referred to. 


Local Associations. 


The local associations which are in operation in sev- 
eral sections of Missouri and Kansas are proving of ines- 
timable value to their members. The ideal local associa- 
tion is one embracing several counties, holding meetings 
at some central town four or more times a year, with 
open sessions, and, if possible, a banquet or some social 
feature in connection. At such meetings the dealers can 
compare notes, exchange ideas as to trade conditions, and 
gain any amount of valuable information which amply 
repays them for the expense of attending such meetings 
and the small expenditure of money necessary to main- 
tain the association. ‘There are many dealers here today 
who ean testify as to the value of their local. meetings, 
and: it seems to me that in territory where these associa- 


tions have not been formed the’dealers are missing a 


“golden opportunity to better their condition. 


I will not longer encroach upon your time at the twenty- 
second annual of your meeting, and the most of the time 
will be devoted to the discussion. of live topics in which 
you are all interested, and it is hoped that all members 
will participate in the discussion. At this session we will 
listen to an able and instructive address* on. ‘‘Forestry,’’ 
by D. Austin Latchaw, of the Missouri State Forest Com- 
mission, and during this or following sessions informal 
speeches will be made by gentlemen whom you know and 
who will interest you. The exhibit in Convention hall is 
probably the greatest of its kind ever: held anywhere. 
Your committee has arranged an’ entertainment program 
which I am sure you will all enjoy, and it.is-their hope 


that you will go away from thé iwenty-second annual - 


session of. the: Southwestern Lumbermen’s Association 
feeling that you.have gained much knowledge that will 
enable you. to conduct your business more successfully, 
and that you and your ladies have had a pleasant time 
while at the meeting. 

Personally,.I wish to express my thanks to the officers 
and directors and members generally for the assistance 
they have given me in_my efforts to conduct the secre- 
tary’s office for the best interests of the association and 
its members. We have’ had a successful year, and with 
your continued.loyal support the results of the coming 
year will be even more satisfactory. . 

In closing I submit my report of receipts for the year: 


Receipts from dues and membership fees........ $8,490.00 
Receipts from other SOUrCeS.......ccccisccsesesee 1,150.00 
SE reset cnaa sen anes ahebs eos Wasclenes eecned $9,640.00 


Said amount turned over to the treasurer as per re- 
ceipts in my possession. 
Treasurer’s Report. 
After his report was read Mr. Gorsuch gave the 
report of the treasurer, J. H. Foresman, as follows: 


Total receipts from January 1, 1909 to Decem- 
ee ee a a ee es re $12,994.85 


Total disbursements from January 1, 1909 to 
DORE Ga; Gewese cccgh ondeccouseshsavese 8,760.99 
ee RE re ore eee 4,414.05 


This statement is in harmony with the figures on the 
books, which I trust you will find correct. 


The reports of the secretary and treasurer having 
been read, the president proposed that the secretary’s 
report be adopted. This was done unanimously and 
the motion carried. 

A motion was then offered by President Frantz that 
the treasurer’s report be adopted, which also was 
done unanimously and the motion carried. 


The President’s Address. 


Following immediately, President Frantz gave his 
annual address. This was pronounced by all to be the 
most comprehensive and masterly address the association 
has had in many a day. Mr. Frantz made a good im- 
pression and left suggestions that will be of great benefit 
to the lumbermen. Mr. Frantz spoke as follows: 


Ladies and Gentlemen of the Southwestern Lumber 
Association: I greet you and welcome you to our twenty- 
second annual convention. I hope that the year that has 
just come to an end has been both a pleasant and a 
profitable one to each of you, and I trust you have come 
here imbued with the feeling that the new year just 
starting is likewise full of promise. 

Organization has become the watchword in nearly all 
lines of kindred business. This is, as never before, an 
age of organization, of ‘getting together.’’ We have come 
to realizegthat the combined wisdom and experience of 
the many €an be utilized to the best advantage of all, and 
in no better way can we secure the benefit of this com- 
bined wisdom than through just such an organization as 
we now have. 

The bankers of the country (our friends in time of 
need) organize themselves into groups and regularly meet 
to discuss those things which are for their mutual good, 
and to devise rules and regulations for the conservative 
management and conduct of their business, to the end 
that they may properly safeguard the interests of the 
public whom they serve, and at the same time realize a 
fair and just profit for their labor. They are thus a great 
benefit to the community in which-they live. All the 
bankers have had more business experience, and in conse- 
quence more-wisdom than a few of the bankers, and he 
is a man of small caliber and capacity who in such a 
meeting does not learn how to better conduct his own 
bank. He also learns that here are his friends, men of 
kindred sympathies and aims, and as a result they are in 
every recurring meeting drawn closer together in their 
business and social relations. 5 

The doctors of the country are organized. They, too, 
hold their conventions, deliver their addresses, and 
mingle in a social, as well as in a professional way. Out 
of their discussions and their combined wisdom come the 
rules for the preservation of health, and the protection 
and safeguarding of our lives. Their meetings serve a 
necessary purpose and result in great good to the. country 
as a whole and we need not detract from their great use- 
fulness, if we find that as a result of their frequent 
mingling together they devise rules, or suggest and 
secure the enactment of laws, which are administered to 
their own advantage. One of the objects of their organi- 
zation is to open the avenues of opportunity that they 
may have a more extended influence. The motive is a 
worthy one and we commend them for it. Manufacturers 
are organizing. In short all lines of business are getting 
together in a closer relationship, and, as never before, 
studying the conditions with which to deal, and I believe 
that good and only good will ultimately result from the 
knowledge thus gained. 


Necessity of Organization. 


The more closely I have observed the work of our 
association, and the more I have been identified with it, 
the more I am impressed with not only its great useful- 
ness but its absolute necessity, if we are to keep pace 
with those in other lines of business. 

.I-do not know how -you feel about. it, but I never 
attend one of these meetings of ours but that I am 
impressed with the feeling that here is a grand bunch 
of Soya. good fellows, in fact ‘‘brother men,’’ and though 
in many instances competitors, yet upon a high plane, 
even friends, And this is as it should be. The old 
“Tooth and Claw’ idea must pass away—it does not now 
become us and never did. * : 

Men in the same lines of business, in the same cpm- 
munity, in the light of this great industrial- age, are 
recognizing the rights’ of brother competitors and. the 
principle of ‘‘trade. ethics’ in the conduct of.their busi- 
ness, and the more and more this principle is observed in 
competition, especially among those who have been long 


.. in the harness, betokens a brighter and ‘a better day. 


_I notice that_most of the bitterness and most of the 
discouragements. come through the initiating of. new 
enterprises among those already established, and, who 
themselves have not been satisfied with conditions gov- 
erning their trade. .The latter have| borne the burdens 
in the heat of the day, paid heavy taxes—contributed 
liberally to every enterprise in their towns’ upbuilding, 
and incidentally shared in the prosperity that has come 
through united. effort. The newcomer, who may be a 
novice, heralds his coming with a blare of trumpets, and 
insinuates that the people have been .swindled; that with 
his advent the robbing shall cease, prices: must come 


down and stay down, etc., ete. You all- know the story,— 


- relations become strained, and until the new public bene- 


factor (?). actually learns that it costs .money. to, do 
business, he is not only a menace to himself, in .a 
financial way but a disturber and 4 hindrance to. legiti- 
mate trade and honest effort. I think we all welcome the 
eompetitor who.has respect for trade ethics, one. who 
does not resort to unfair or unbusinesslike means to gain 
advantage, but rather by honest endeavor and respect for 
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the rights of others, hopes some day to lay by a compe- 
tence. With such competition our trade relations will 
become increasingly pleasant. This would be an ideal 
condition, and in my opinion will in time prevail, except 
in those communities where business is over-represented, 
and where there is not trade enough to afford a profit at 
reasonable prices. No organization however effective can 
help to make ideal conditions to prevail in places where 
too many firms are competing for a meager or limited 
business, for, while competition is the “life of trade,” 
it rarely creates it, and often results in serious loss to 
one or all. My judgment is, that in many localities the 
lumber business is ‘‘over done.’”’ “There are too many 
yards and the competition can have but one result, 
serious loss to all, and dissatisfied customers as well. 


Purposes of the Association. 

Now a word as to our association, the object and 
purpose of which is to be of service to its members and 
a benefit to the trade generally, and to have that over- 
sight of the business which will make it a fountain 
source of all legal and — information that may be 
of interest or value to us all. We want it to be that and 
more if it is possible to make it so, but in order to be 
that it must have your sympathy, your loyal sper’. 
We must realize that though this association may be all 
that we plan it shall be, and though it fulfills its mission 
in overs way, yet it is powerless to be of service to those 
who will not avail themselves of its benefits. No work 
that the active members may do here will compensate 
for the indifference and neglect of the individual. It is 
not a cure-all for every trouble that arises from time to 
time, nor is it intended to be, but it is a help, and those 
who attend these meetings listen to and participate in 
the deliberations and discussions, must necessarily absorb 
some information and get some ideas that will be of great 
benefit to them in the conduct of their business, and far 
outweigh their cost of membership and the expense and 
inconvenience of attending. 

If this association did no more than collect, classify 
and disseminate information to its various members on 
the problems that vex us from time to time, that alone 
would be reason enough for its existence and our loyalty 
to it, but it does more than that. In the matter of 
assisting in the perfecting and preserving of effective lien 
laws in the several states it has had a large part, and 
thus benefited dealers more than they as a rule appre- 
ciate. It enables us to meet annually, become better 
acquainted, exchange ideas which may better enable us 
to conduct our business in a more uptodate and profitable 
manner. During the entire existence of this Organization 
it has ever stood for a ‘‘square deal’? and I think has 
impressed upon wholesalers, and manufacturers as well, 
the fact that it is to their advantage to ‘‘tote fair,” to 
respect: the rights of the retailer, and to market their 
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product only through regular dealers, allowing them to 
distribute same to the consumer, and their general ob- 
servance of this principle of trade ethics has enabled 
hundreds of dealers in the small towns to conduct a 
profitable business who otherwise would be compelled to 
quit or suffer failure. In other words, unless the whole- 
salers and manufacturers respect the rights of the re- 
tailer and market their lumber through them, rather than 
direct to the consumer, the dealer who is now a great 
convenience to the small town could not remain in busi- 
ness at all, and the situation would be identical with that 
in some of the eastern states. where the lumber yard may 
only be found in the larger towns, and the business as a 
rule is in the hands of men of large means. The work 
of the association has been looked into by the authorities 
of the several states, as there was a mistaken idea that 
we were doing illegal -acts.. Investigation has shown, 
however, that its work is in accordance with its constitu- 
tion, the legality of which has not been questioned. 

Indictments returned against several of our members 
at Guthrie in the federal court in 1906 at a time when 
the political pot- was apparently boiling. over, were last 
fall dismissed under the instructions of the attorney gen- 
eral of the United States and that too without the case 
ever having .been called for trial. This indicates that 
there were no just grounds for the indictment in ques- 
tion, and that a great injustice was done to the lumber- 
men of Oklahoma. 

The Code of Ethics. 


The code of ethics adopted at Chicago last June by 
the American Lumber Trades Congress, and to which our 
association through its delegates was a party, stands for 
«a “square deal’’-as between: buyer and seller, and if our 
members will study it carefully and place their orders in 
accordance with its provisions and instructions, and then 
honestly endeavor to live up to it in every way, many of 
the unpleasant disputes and controversies that have been 
frequent between retailers and wholesalers will be a 
thing of the past. I had the honor of attending that 
meeting as a delegate from this association. At the first 
meeting there seemed to be at the start a well defined 
suspicion that each side was there to in some manner get 
the better of the other, but as the meeting progressed 
there developed a spirit of fairness on both sides that 
was surprising to both retailers and manufacturers, and 
showed an honest desire to get together for the mutual 
good of each. That code of ethics is worthy of your 
careful consideration, for I believe it offers a peaceable 
solution of many of the troubles that arise every day 
almost in the pe ine | on of our business, and I hope this 
association will take this up at the proper time and ratify 
it. It provides methods of arbitration of disputes over 
grades to which any fair minded man ought to be willing 
to submit and welcome. ' 

It would be an ideal condition, indeed, if among all 
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our members not one grouchy or disgruntled person could 
be found, if all had a mind to help in making the asso- 
ciation a power for good to its members. Too often we 
find that some member withholds his loyal support, stands 
aloof and criticises instead of offering or suggesting help- 
ful ideas for its larger usefulness. It needs your loyal 
Support and counsel, not your harsh criticism and indif- 
ference. Are we not friends banded together for a noble 
purpose? Do we not here get a higher conception of life 
than we had before we knew each other, and does not our 
mingling together in a social’ way help to smooth out 
many of the rough and thorny places of life? Any 
member can upon inquiry of the secretary get a line on 
the business methods of practically every wholesaler and 
manufacturer who does any considerabie business in this 
territory. It is up to him to seek the information, to 
take the time necessary to write for it, otherwise he will 
not realize the best results from his membership. If 
each member keep the agen fully informed regarding 
shipments coming into his territory, it would enable him 
to compile valuable information, which on inquiry could 
be furnished other members who might be interested. 

Have you at all times done your part? Are you get- 
ting your share of the benefits? If you are not, who is 
to blame? Are you satisfied with the way the associa- 
tion is being conducted? If not, what are you doing to 
make things better? This is your association. Get 
behind it. Boost it! Be loyal to it, be true to it, and 
your criticism and fault "finding will be changed into 
praise and commendation. 


Shortcomings of Members. 

Discourteous treatment of the association by some 
members can not be too severely condemned. I regret 
to say that each year there are some dealers who refuse 
to pay their dues after having been carried for months 
as members; they fail to acknowledge notices of dues, 
and are carried along for the reason that a good many 
of our loyal members overlook the matter of sending in 
their dues promptly. It is impossible to tell whether a 
dealer intends to continue as a member unless he advises 
the secretary as to his wishes, and as a matter of cour- 
tesy, those who do not pay promptly are carried on the 
list for several months and in most cases they finally 
send in their dues. - 

Membership. 

At the close of 1909 the names of about thirty dealers 
were stricken off of the list for nonpayment of dues. 
In a few instances they had been carried for almost a 
year; repeated notices were sent them, which were 
ignored. Finally drafts were made, which were returned 
without comment. This association is too prominent an 
institution to be imposed on by dealers of this kind, who 
thus get the benefits for months without paying for 
same. As a matter of common courtesy, if nothing else, 
a member should advise the secretary promptly on receipt 
of notice of dues if it is not his intention to longer sup- 
port the work, and I think a strong resolution on this 
matter should be adopted at this convention, so that all 
members shall understand that it is not fair for them to 
take the benefits of this association for a longer time 
than they are willing to pay for. 


National ‘Issues. 

It goes without saying that this association is inter- 
ested in and concerned about all the public questions now 
being discussed in all sections of the country, and we 
should as individuals or in a body make our views 
known. 

Postal savings banks, parcels post, conservation of our 
national resources, the central bank. These are some of 
the burning issues of our nation. It seems to me that 
underlying them all is the insidious suggestion of cen- 
tralization, a principle which if carried out will be disas- 
trous to our section of the country. I believe that we 
have the best banking system in the world in the best 
government in the world. I believe the system of small 
banks conveniently located where needed and when 
needed are an aid to the small business in rural com- 
munities which they could not conveniently do without. 
The postal savings would drive them out of business, and 
the money would go east as the bulk of our money is 
now doing through interest on bonds and mortgages. 
insurance premiums, and on account of inflated prices of 
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nearly all goods manufactured in eastern factories under 
a high protective tariff. This money should be kept at 
home in our banks to accommodate the financial needs 
of the community to which it belongs. Of course I 
believe that rigid laws should be enacted which would 
compel the safeguarding of deposits in some way; if not 
a depositors’ guaranty law such as we have in Oklahoma, 
at least some form of insurance that would take its place, 
otherwise the postal bank, being a government guaran- 
teed institution, would get the most of the deposits. As 
to the central bank idea, I take it that such an institution 
would be located at New York or Washington, the capital. 
How could it be a central bank and be thus located? I 
think our interests and the interests of all our patrons 
are against it. Just as well have one big lumber com- 
pany, and all of us running small branches on a salary. 

The parcels post is likewise a menace to the prosperity 
of the small merchant in rural communities, and an aid 
to the big centralized business of the large cities. It 
seems to me the prosperity and perpetuity of the govern- 
ment itself is dependent upon the prosperity and general 
improvement of the rural districts. ‘The country is the 
foundation of the city, and should be kept in a prosperous 
condition. 

I think perhaps we are as patriotic as any similar body 
of men, and love our country and its institutions and 
incidentally prize our own citizenship as well. Then why 
should we not indorse all movements calculated to con- 
serve its great interests? 

Its coal, water courses, its timber and lands—do they 
not belong to all the people, to the nation? Then why 
should not all the people, not just a favored few, get the 
benefit of their conservation? I feel that I would not 
reflect credit upon this association did I not at least 
briefly as I have done outline a few of the interesting 
problems that thus now engage the public press. Let us 
be abreast of the times and exert our influence in behalf 
of good government and by so doing encourage those who 
are at the front fighting along these lines. 


Lumber Journals. 

I want to say a good word for the lumber journals 
of the country. They are all alive to the interest of the 
lumber dealer. Are you patronizing them by subscribing? 
If not, you are missing a great opportunity to become 
better informed on all the questions that concern us. 
They are as necessary to the proper conduct of our 
business as the shed for our stock or the furniture for our 
offices. Give them your support, for they are working 
unceasingly for your good. 

There are other questions that will occur to you about 
which we invite you to speak when opportunity offers— 
short and odd lengths etc. 

Now I wish to thank the officers and directors who 
have been associated with me during the past year, and 
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the executive committee also. Their work reveals itself 
in this splendid meeting, the preparation of the program 
and the provision for our comfort and gry during 
our stay. To our secretary, Mr. Gorsuch, I feel personally 
under very great obligation. You all know that I live a 
long way from Kansas City, and it was out of the ques- 
tion for me to come here often during the year, except at 
great personal sacrifice, and so I have relied on him, and 
he has not failed me. The past year would have brought 
to me many burdens as an offset to the honor you con- 
ferred on me a year ago had I not had his generous and 
loyal support. He has been to me at times “eyes and 
hands and feet.’’ I have drawn heavily on his resource- 
fulness and never in vain. His tireless and faithful work 
you will all appreciate, I know. He has practically taken 
all the work off my shoulders, and it gives me great 
pleasure to here publicly acknowledge my eperocatien of 
his efficiency and faithfulness, and my indebtedness to 
him. On behalf of this association, I want to thank our 
wholesaler and manufacturer friends for their assistance 
in maintaining association principles, and their general 
observance of the ethics of trade. We all appreciate 
the attendance of the ladies, who grace our meetings by 
their presence, and we are sensible of the kindly interest 
which brings them here. We hope by our good conduct 
and courteous demeanor in their sweet presence to induce 
them to come again and often to listen to our delibera- 
tions. I am sure they will enjoy the entertainment that 
has been provided for them. I wish to thank the mem- 
bers for their loyalty and forbearance, and you all for 
your patience in listening to this rambling effort of mine. 


The Forestry Commission. 


A great treat, and one of value to every lumberman, 
was the following paper by D. Austin Latchaw, member 
of the Missouri Forestry Commission: 


As one who for several years has had a lively interest 
and a small part in the promotion of the movement for 
the conservation of natural resources, it is a pleasure to 
me to have a place on the program of this convention. I 
represent a newspaper that has. preached the tree _doc- 
trine for many years—as far back as the days when Pres- 
ident Cleveland’s far-seeing secretary of agriculture, the 
late J. Sterling Morton, of Nebraska, gave that doctrine 
a practical impetus; a paper that has been and is an un- 
compromising supporter of the comprehensive forestry 
policies declared President Roosevelt and put into 
vital practice by that chief executive and his efficient 
lieutenant, Mr. Gifford Pinchot. . 

am, however,. invited here as a member of the Mis- 
souri Forestry Commission. Shortly after the session of 
the Congress of Governors called by President Roosevelt 
to meet in Washington, Governor Folk gave earnest ex- 
pression to the inspiration of that meeting. He not only 
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espoused the cause of conservation in general, but 
planned to formulate a forestry policy for this state. | 

Governor Folk realized that little could be done in his 
administration, for it was near the close; but he ap- 
pointed an informal, nonpartisan commission, consisting 
of five members, to study the needs and possibilities of 
the state and to submit a report and make recommenda- 
tions with reference to forestry legislation. ; 

The commission had several meetings, codperated with 
the governor, and prepared a bill providing for the estab- 
lishing and maintaining of a forestry department in this 
state. So far as that bill was considered by the legisla- 
ture it received no unfavorable comment, but along with 
much other proposed legislation it was lost in the peculiar 
stress of circumstances attending the last session. 

Governor Hadley has taken up the conservation subject 
with enthusiasm, and already has offered some very prac- 
tical ideas. He reappointed the Folk forestry commission 
and added two members. The enlarged commission has 
held only one meeting, which was called by the governor, 
but will be ready to urge a new and better bill when the 
legislature meets again. 


State Forestry Work. 

Meanwhile, it is proposed, the formation of a state for- 
estry association shall be undertaken, similar to a very 
effective organization of this kind in Louisiana, and to 
be inaugurated at a state meeting to be called in St. 
Louis some time in April. It is the purpose, through this 
association, to enlist the support of every friend of for- 
estry .in Missouri, and through the small membership 
fee, to create a fund for the spread of educational litera- 
ture along forestry lines. It is believed that such an 
association can be made to supplement, in an unofficial 
way, the work of the forestry department, once such a 
department shall have been established. For there is no 
forestry service anywhere that could not use more funds 
and more help than have been provided, or are likely to 
be provided, by the states. 5 

After all, the tree problem, the problem of meeting, 
and ultimately overcoming, if possible, the timber losses 
in this country, cannot be solved unless the individual 
land owner becomes interested in the subject. The land 
owner must be enlightened and enlisted. He must be 
induced to plant trees where trees ought to grow and 
where he can afford to let them grow. In the great 
prairie states especially, it is not so much a question of 
conserving the forests as a question of planting trees 
where none grow now. 

I commend to you who represent Missouri, and to the 
representatives of other states, this forestry association 
plan. It is practical; it is feasible; it is calculated to 
gain a much larger and more effective codperation than 
can be procured by the mere dissemination of educational 
literature. ‘i 

It is the hope of the Missouri Forestry Commission 
to see established in this state a —— forestry 
department, headed by a forester of technical training 
and practical experience, and supported by appropria- 
tions sufficient to carry on the work effectively. This 
state has especial advantages. It still has a large area 
of forest lands. Many of these lands are better suited to 
the uses of forestry than to any other purpose. They 
should be handled in such a way as to insure the best 
utilization of their matured timber and the least harm 
to the growing trees. 
fire by some system of authoritative supervision. In 
nearly every section of the state this protection can be 
readily afforded by the appointment of fire wardens, such 
as are on guard in many states where the losses arising 
from permitting avoidable forest fires have finally brought 
the people and the state government to a sense of their 
responsibility and an appreciation of their possessions in 
the constantly increasing value of timber. 


Forest Reserves. 

It is the hope of Governor Hadley, and it should be the 
desire of the people of this state, that some section or 
sections of the beautiful Ozark region may be taken 
over by the state as permanent reserves. A state with 
so many picturesque regions, where much of the ground 
is of little value except to grow trees and afford the 
pleasures that great natural parks can give, should ac- 
quire and set aside some of these lands for the enjoyment 
of the people in perpetuity. And if lands thus set aside 
are well timbered, the matured trees could be marketed, 
under the supervision of the state forester in such a 
way as to furnish more thap enough revenue to meet the 
cost of protection and care. In a restricted way, the 
policy should be the same as that which obtains in rela- 
tion to our national forest reserves. 

I have taken the liberty of saying a few words about 
Missouri in particular, although I am addressing repre- 
sentatives of the whole Southwest. But what applies to 
one state applies to a large degree to all states. I am 
glad to say that Kansas recently enacted a new forestry 
law, enlarging the scope and powers of the commis- 
sioner and promising good results. The law is not all 
that it should be, nor is the appropriation as generous 
as the state deserves. But the present administration 
believes in forestry and has a proper grasp of what it 
may be made to accomplish for Kansas. I believe that 
the scope and facilities of its forestry department will 
be enlarged, if not at once, then on the demonstration 
that will be made on what already has been provided. 

But what this body of delegates ought to consider col- 
lectively is the forestry question in its general aspects. 
I do not need to put stress on the importance of con- 
servation as a policy, whether applied to trees or to the 
other natural resources. Fortunately the importance of 
this question has at last been firmly grasped. Nor is 
there any longer any conflict between the lumbermen 
and the promoters of forestry conservation. For a time 
the lumbermen and the forestry advocates did shy at 
one another. Sometimes, figuratively speaking, they went 


They should be protected against .- 


armed, looking for trouble. But all this was because they 
were not well acquainted. They are on much better 
terms now. They understand one another’s matters, and 
they have found that their purposes are not to conflict, 
and they are rapidly reaching agreement as to methods. 


Reforestation Necessary. 


I need not tell you lumbermen that if you are to 
make your industry a permanent industry, something 
must be done to grow trees to supply that industry. The 
railroads are constantly reaching out to enlarge their 
future tonnage. For years they were in the planting 
business; they drove their lines into the fertile and 
sparsely inhabited domain and planted homesteaders 
there to fill their cars. They are in the planting busi- 
ness yet, and are spending a great deal of money to 
get the uncultivated lands occupied, not for the returns 
received from the low rates they give to homeseekers. 
but for the business the homesteaders make for them. 
But the railroads are doing something else in the way 
of promoting future business. They are helping the great 
cause of intensive and scientific farming and stock rais- 
ing. They are helping to increase the average production 
of the acre. Thus they are going over, under a new 
eaee, the territory they once thought it sufficient to 

ave merely occupied by farmers and grazers. They are 
now trying to get all out of that land that can be ob- 
tained by better farming. 

And you men know as well as the foresters—perhaps 
much better, some of you—that unless the excess of cut- 
ting over growth in the remaining forests of the country 
is reduced the time is not far distant when some of 
you will have to go into other business, or when it will 
ew for your sons, at least, to pursue another 
calling. 

I believe I may say that the Forest Service has, at 
least, Lg nee upon you more deeply the duty and 
value of forest protection; of conservative lumbering; of 
utilizing so far as consistent with reasonable profits the 
whole tree; and of eliminating waste. Its practical ex- 
periments and demonstrations have taught you, or helped 
to teach you, the best methods of protecting and nurtur- 
ing the growing trees. And I believe, too, that the time 
has come when the forestry service, whether of the 
nation or the state, regards the men in the lumber busi- 
ness, taken collectively, as its great ally. 

The forestry question is one of tremendous importance 
and difficult complications. The national forestry policy 
has attracted most attention for the reason that the 
nation has taken the lead in the conservation of trees, in 
the protection and perpetuation of the timber supply. 
And this is as it should be, for the reason that the 
national government is responsible for the public do- 
main, considering the vital bearing that such conserva- 
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tion has to the great national necessities of lumber. The 
government not only has this great field to safeguard, but 
through the provisions made in recent years for its safe- 
guarding it has scope to experiment and demonstrate; 
it has facilities to arouse interest and diffuse knowledge; 
it is able to coéperate with states and with corporations 
and individuals in the great common cause of con- 
servation. : 
National Reserves. 

But granting that the federal government does all that 
it may do to perpetuate and utilize the timber of the 
national forests, that achievement will not solve the 
problem. The national reserves contain approximately 
164,000,000 acres. Three times that number of forest 
acres are owned by corporations and individuals. The 
national government cannot control these private lands, 
but it can, by demonstrating in a large and practical 
way that forestry pays, help to extend the application 
of improved methods to the private lands. 

It is positively stated by the Forest Service that the 
present forests of this country, if properly handled, could 
be made to furnish all the lumber that is now used, and 
for an indefinite period. On the other hand, it is esti- 
mated that the cutting is equal to three times the growth 
under existing conditions. Now, one or both of these 
statements must be wrong or else there is something 
radically wrong in the care of timber lands or in the 
prevailing system of logging. 

hen conservative methods of logging were first ex- 
acted in the national forests they were not liked by the 
lumbermen. These methods took into account many 
things. Before a lumberman could get at the stumpage 
he had purchased as the highest bidder, he had to bind 
himself‘ by contract to cut only the matured trees; to 
leave a certain number of those matured trees for seed- 
ing purposes; to practice logging in such a_ way as to 
give consistent protection in the growing timber; to dis- 
pose of the slash in such a way as to take reasonable 
precaution . eo fire, or the spread of fire if started. 

Naturally, it was assumed by the !umbermen that these 
conditions might put an almost prohibitive added cost 
on the lumber thus acquired. But practical experience 
has shown that logging can be done on this improved 
plan with normal apy The best proof of this state- 
ment is that there is a demand for more timber, on these 
terms, than the forestry service has to sell. 

It is logical to assume that if conservative forestry 
pays in the national forests, it will pay in the private 
timber lands. And I take it that you of this convention 
are, probably, much more interested in private than 
in governmental conservation, since there are few na- 
tional reserves or state reserves in the territory you rep- 
resent. It is your duty, therefore, if you are owners of 
timber lands or manufacturers of lumber, to study the 
forest question; to get the best practical information 
available; to put this knowledge into practice. In short, 
let no man say that forestry does not pay in his case 
unless he has applied, either by. practice or by conclu- 
sive study and comparison, the methods that have paid 
elsewhere to the peculiar conditions with which he may 
be confronted. 


Resolution Commends Chief Forester. 


E. M. Adams, Mound City, Kan., read a specially pre- 
pared resolution on the work of Gifford Pinchot, which 
contained some valuable meat and which was unanimously 
adopted by the association. The resolution follows: 


It is with extreme regret that we have learned of the 
removal of Gifford Pinchot as chief of the Forest 
Service. 

The system of organized forestry of the United States 
was the child of Mr. Pinchot’s brain. By his untiring 
energy he had created a system capable of immeasur- 
able benefit to the pocnte of this country. 

Through his unselfish zeal in protecting our wonder- 
ful natural resources from the grasp of organized greed 
he had made many enemies among those who would 
burglarize Nature’s storehouses for their private gain. 

He was always on the side of the people, and unflinch- 
ingly opposed the efforts of those who sought to enrich 
themselves by grasping the vast wealth which Nature 
had deposited as a heritage for the whole people. 

For his honest zeal in this direction we admire him. 
For his success in awakening the people to a sense of 
impending aonget we congratulate him. 

e regard the conservation of our natural resources 
in all their various departments, for the benefit and 
use of the people of this and succeeding generations, 
as of vastly greater importance to the country than 
the success of any political party or any administration. 

In our opinion its importance is so great as to de- 
mand that a separate department be created for it, to be 
called “‘The Department of Forestry and Conservation,” 
coérdinate with the other departments of the govern- 
ment, and, so far as possible, removed from the in- 
fluence of partisan politics. 

We are pleased to learn that Mr. Pinchot does not 
intend to relax his interest in forestry and conserva- 
tion on account of his elimination from official position, 
and we hope that, ere long, in some way, a method may 
be devised through which his wonderful talent, his great 
knowledge of forestry and his unselfish devotion to duty 
as he sees it may again be utilized in this cause. 


Committees Appointed. 


President Frantz then announced that Mr. Gorsuch 
would give the committees as they had been named. 
Mr. Gorsuch said: 


I want to say in explanation that heretofore we have 
appointed a number of committees from gentlemen whom 
we have expected to be here but they are either not in 
the city or are not available and for that reason all the 
committees have not yet been appointed. However, I am 
requested by your president to announce the following 
committees: 

Resolutions—C. E. Matthews, Webb City, Mo., chair- 
man; E. M. Adams, Mound City, Kan.; Howard E. Case, 
Wichita, Kan.; W. M. Johns, Sedalia, Mo.; M. R. Harris, 
Ottawa, Kan., and Kennett Hudson, Ardmore, Okla. 

Necrology—C. P. Ives, Baldwin, Kan., chairman; Robert 
Moore, Carthage, Mo.; H. N. Renfro, Mt. Hope, Kan.; 
A. H. Showalter, Kingfisher, Okla., and John Atwell, 
Chillicothe, Mo. 

Constitution and bylaws—T. H. Rogers, Oklahoma City, 

kla., chairman; Alfred Blolcher, Pleasanton, Kan.; 
George Keiffer, Cole Camp, Mo.; J. W. Metz, Wichita, 
Kan., and L. R. Putnam, Fayetteville, Ark. 


Manufacturers’ and Wholesalers’ Interest in Retail 
Association. 


Arthur L. Holmes, secretary of the Michigan Retail 
Lumber Dealers’ Association, read the following paper, 
which deals strongly with some of the questions of in- 
terest to lumbermen. Mr. Holmes was well received and 
his paper appreciated: 


It is a great pleasure to me to be accorded the privi- 
lege of addressing such a convention as this, and to 
bring to you, from some considerable distance, the greet- 
ings of the Michigan Retail Lumber Dealers’ Association. 
The splendid coéperative work of the retail lumber asso- 
ciation secretaries during the last year has seemed to 
draw closer together, at least in spirit, the members of 
these various ‘associations, and if organized effort is of 
benefit to you of the great Southwest, and is also of 
benefit to us of Michigan, then surely the combined effort 
lye two organizations increases the benefit to us 
oth. 


In my long experience with retail association work no 
address delivered before any retail lumber association 
has appealed to me- more than that delivered before 
this very convention, ‘‘The Brake on the Association 
Wheels,” by Met. L. Saley, in its scope, limited only 
by facts; in its breadth of vision unlimited, and in its 
forcefulness directed at the very vitals of association 
work. To endeavor to speak to you upon this same sub- 
ject after Mr. Saley has so thoroughly and ably handled 
it, calls to mind a story. 

_Two friends met in Egypt, and both were viewing the 
historic mummies. ‘Gracious, how well they are pre- 
served,” said one to the other. ‘They look as if they 
might wake up and speak, if only one could arouse them 
with some old familiar words.’”’ ‘So they do; why don’t 
you try them with that story you just told me?” replied 
the other. 

To discuss with you today the benefits of a retail 
lumber association to its members; its favorable in- 
surance, its sustenance of trade ethics, its guardianship 
of the mechanics’ lien laws, its splendid battle against 
mail order houses, its circulation of helpful information, 





ED A. WRIGHT, VICEGERENT SNARK, 
Who Had Charge of Big Concatenation. 





_ = mu uw” = 


@Oe 


ve 


don’t 


ainst 
ition, 


JANUARY 29, 1910. 


AMERICAN LUMBERMAN 


58 C 





its sociability and so forth; to discuss with you today 
the duty of members to their organization, the necessity 
of their coéperation, their prompt response to the calls 
of their secretary, their constant interest and attention; 
to discuss with you today in almost any way your rela- 
tone. to the Southwestern Lumbermen’s Association 
would be to traverse roads which have been so well built 
by others as to need no further attention. 

Yet in casting about for some new idea that might be 
advanced for your consideration, it has occurred to me 
that, in view of the intimate association which I have 
had with wholesale and manufacturing interests, I might 
be pardoned if I took up a small amount of your time 
in advancing thoughts along the line of the manufac- 
= and wholesalers’ interest in retail association 
work. 

Antagonism Has Largely Disappeared. 

There was a time when the feeling between the whole- 
salers (and in this term I include manufacturers, be- 
cause of their being admittedly wholesalers of lumber) 
and retailers resembled the story of the Irishman ahd 
the Jew who, meeting one day, engaged in a heated 
argument as to which race had produced the largest 
number of famous men. 

Both Pat and Isaac had reached the age of discretion, 
and both being bearded, decided to settle their disagree- 
ment by each pulling one hair from the beard of the 
other, when either named a man whose fame was recog- 
nized by the other. 

The Jew started: 

“‘Solomon.”’ 

“Take one,”’ said Pat. 

“Daniel O’Connell.” 

“Take vun,” said Isaac. 

**Moses.”’ 

“Take another,” said Pat. 

“Charles Stewart Parnell.’’ 

“Take vun,” said Isaac, thinking hard. 

“Twelve Aposties,’’ said Isaac, getting tired of com- 
ing one at a time. 

“Take ’em,”’ said Pat, wincing. 

“Ancient Order of Hibernians,’’ shouted Pat, making 
a wild grab at the Hebraic beard. 

There still remain vestiges of this feeling of antago- 
nism. Yet, in a measure, hostility has given place to 
distrust, and in a larger measure both hostility and 
distrust have yielded to that spirit of coéperation which 
3 becoming more and more a factor in our commercial 

e. 


Let us consider for a moment the relationship existing 
between -wholesalers and retailers. The wholesalers 
have a commodity for sale. It is their duty to them- 
selves to realize as much from this sale as they possibly 
can. The amount that any one of them realizes is gov- 
erned to a very large extent by the amount which 
others of them realize. This is competition. They do 
not, however, entirely agree as to the most remunerative 
method of effecting their sales. We may safely divide 
into two classes these general methods of selling: 1. 
Sales direct to consumers. 2. Sales to retail dealers; 
who in turn will sell to consumers. 


What Selling to Consumer Means. 

Selling direct to consumers apparently means an ad- 
vance of a greater or less amount, usually less, over the 
price which can be obtained from a retail dealer. A 
consumer will pay a wholesaler a little more than a re- 
tailer can afford to pay, because of the retailer’s ex- 
penses of running a yard. But what does the policy 
of selling direct to consumers actually mean to a whole- 
saler? The number of consumers who have any reason 
to buy, or will buy, as much as a progressive retail 
yard is compelled to buy is so small as hardly to merit 
consideration. 

Let us assume that retail yards average three cus- 
tomers apiece, and thence it follows that-each one of 
these three customers will average in purchasing power 
— of the amount of the retailer whose customer 
he is, 

The wholesaler, then, to sell that amount of stock di- 
rect to consumers which would be sold to the retailer, 
must call on or solicit by mail or otherwise the trade 
of three parties instead of one; must enter and acknowl- 
edge orders for three instead of one; must investigate 
the credit of three instead of one; must open and carry 
on his books three accounts instead of one; must mail 
invoices to three instead of one; must mail monthly 
statements to three instead of one; and must take three 
chances of kicks and of loss of account instead of one. 

Because of the lesser familiarity with the conditions 
(manufacturing, transporting etc.) attending the lumber 
business, it is harder to secure a reasonable order from 
the average consumer then from a retailer. Because 
of the more a nature of a consumer's financial 
responsibility, it is more difficult satisfactorily to investi- 
gate the credit of the average consumer than that of a 
retailer. Because of the consumer’s comparative 
ignorance of terms and grades the chances of com- 
plaints and misunderstandings are vastly increased. Be- 
cause the financial responsibility of the average con- 
sumer is considerably less and his resources more lim- 
ited than those of a retailer the chance of losing the ac- 
count is far greater. . , 

If these statements are true as appplied to consumers 
as a class, and to retail dealers as a class, then it is 
fair to assume that the method of selling .direct to 
consumers is at least three times as expensive and haz- 
ardous as the method of selling to retail dealers. Does 
that advance of—say $1 or $2 a thousand—on the sell- 
ing price warrant this extreme expense? 


Cash Business of Mail Order Houses. 

The mail order houses are perhaps the most notice- 
able example of those wholesalers who prefer the above 
method, and yet in their cash terms they eliminate 
many details of extra expense and trouble which would 
befall the average wholesaler who is by force of custom 
— compelled to transact his business on a credit 

asis, 

Having endeavored to show the advantage in selling 
price, and the disadvantage in extra expense of sellin 
direct to consumers as compared with es to retail 
dealers, there is nothi left to discuss relative to the 
second method, for a choice between the two must be 
based upon a comparison of them. 


Competition Between Wholesalers and Retallers. 


Those wholesalers who prefer to make their sales by 
the first method—namely, by selling to consumers— 
necessarily make themselves direct competitors of re- 
tailers, because when any two or more parties, regard- 
less of size, capital, location etc., endeavor to market 
their commodities to the same purchasers, they are 
forthwith competitors and no legislation nor anything 
else can alter this relationship. 

Can you, as retailers, buy your lumber from your com- 
petitors and make any yamng & 

.Can you, as retailers, buy from competitors who know 
very nearly what you have to pay for your lumber and 
make any money? 

I think ecquenset on this point is superfluous. 

Those wholesalers who choose the second method, who 
handle their sales direct to retail dealers, are fostering 
your interests; are offering you opportunities for carry- 
ing on and expanding your business, and if this busi- 
ness of yours is properly managed, they are helping you 
to increase your yearly profits. In this’ case, too, argu- 
ment Fn to your yelationship toward such wholesalers is 
superfluous. 

t has been assumed in this paper that there were but 
two methods of selli lumber or kindred commodities, 
and that it was up to the wholesalers to take their 
choice. There are some wholesalers—I intended to say 
“a few,” but perhaps that would be unjust—who seem 
to be unable to make a choice of these methods. Both 
appeal to them so favorably that it is impossible to re- 








ject either one. These wholesalers realize that in sell- 
ing consumers and retailers both they are selling to 
their competitors, and consequently are in a position 
to know just how much they can charge the customers 
of the retailers and still be lower in price than the 
retailers to whom they sell. These wholesalers also 
realize that their sales to consumers must be made be- 
hind closed doors, as it were, else the retailers will 
“tumble” to the position in which these wholesalers 
have placed themselves. 

id you ever know many consumers who, having 
bought at a lower price than their home dealer would 
sell at, would keep still about it? Neither did I. And 
it is because some wholesalers also realize this loqua- 
cious tendency on the part of consumers that this class 
of wholesalers who are willing to make the retailers 
ae competitors as well as their customers is not 
arger. 

Let us now consider for a moment the situation in 
which the retail lumber dealer is placed. 

Buying from those wholesalers who openly prefer to 
sell to consumers would be suicidal. Would you con- 
sider buying from a mail order house? 

To buy from those who cater to his wants and at the 
same time are surreptitiously seeking the trade of con- 
sumers would be just as fatal. 


Policy Retailers Should Pursue. 

There is nothing left then to the retailer except to 
patronize those wholesalers who market their product 
through him and him only. It is natural that the re- 
tailer should wish this class of wholesalers to become 
as numerous as possible because of the increased broad- 
ening thereby of his buying field and because of the 
narrowing thereby of his enforced competition with 
wholesalers, 

It is natural that that class of wholesalers who sell 
only to retailers should want their own number in- 
creased, because, though it may and does undoubtedly 
augment the competition for the retailers’ trade, yet it 
also increases the retailers’ business by as much as it 
eliminates direct purchases from wholesalers by consum- 
ers, and thus the increased amount to be competed for 
more than offsets the increased competition. Now what 
ultimately results, as applicable to retailers, will follow 
the methods of selling above described? 

A retail dealer has an investment which necessitates 
fixed charges of interest, insurance, taxes, labor and the 
incidentals devolving upon the citizen of any established 
community. These fixed charges must be met, and a 
living must be secured. The greater the ease of meet- 
ing these expenses, and the better the living, present 
and future, the greater the incentive to continue in the 
retail lumber business. Assuming that the retail dealer 
conducts his merchandising along proper and economic 
lines, the more material he can sell the more profit he 
can make, and the greater will be the incentive to 
continue. 

That method of wholesalers’ selling, either openly or 
underhandedly, to actual consumers, must of necessity 
detract from the sales of retailers and is therefore inim- 
ical to the interests of retailers. 

Conversely, that method of selling to retailers only 
fosters the interests of the latter and by increasing the 
business of the retailers increases likewise the business 
of the wholesalers who — this method. 

If carried to its final analysis, the method of selling 
to consumers would eventually eliminate retail dealers 
entirely, whereas selling to retailers means the propaga- 
tion and strengthening of this branch of the trade. 


What Benefits One Benefits the Other. 


This brings us to that vital point. Is it best for this 
country, commercially considered, to have retailers of 
lumber or other commodities? No one has publicly de- 
nounced retailers as a class, nor advised their elirnina- 
tion that I know of. 

Retail lumber dealers’ associations, however, are 
formed and carried on for the purpose of benefiting their 
members, and it certainly is their duty to endeavor to 
build up the retail business and to work in harmony 
with those who are seeking to attain this same end. 
Their duty extends further and should embrace all legiti- 
mate methods of increasing the number of wholesalers 
who will choose to market their product through re- 
tailers and consequently diminishing the number of 
those who cater to consumers. 

In the propagation of this work, legal difficulties have 
been encountered. Direct effort to learn from those 
at the head of our government what is the legal status 
of these associations today has failed. Retail associa- 
tions have been enjoined from endeavoring to spread the 
gospel of trade ethics, from endeavoring to convince 
wholesalers that retail dealers could not be patrons and 
competitors at the same time; even from existing. On 
what grounds? That in doing these things, in trying 
to induce wholesalers to let the business of the consum- 
ers come through retail channels instead of direct, 
they were “restraining trade.’’ 

If this is proved to be true; if retail lumber dealers 
are not allowed by law to defeat their very existence, 
then the province of retail lumber associations becomes 
questionable indeed. | 

Adverse court decisions above referred to are the 
only public condemnation of the retailing interests ap- 
parent today, and while have not the audacity to 
attempt to argue that these decisions are not legally 
correct, yet perhaps it may not be considered presump- 
tious to set up a few thoughts along this line. 


“Restraint of Trade.” 

“To restrain’? means “to hold from acting, proceeding 
or advancing either by physical or moral force or by 
any interposing obstacle”; or ‘‘to hinder from unlimited 
enjoyment.” ‘Trade’ means “buying or selling for 
money.” ‘Restraint of trade,” then, can fairly be as- 
sumed to mean “to keep from advancing the buying or 
selling for money.” 

A very large proportion of the trade or commerce of 
this country is produced by necessity and will exist 
despite of legislation, organization or anything else. The 
fundamental law of supply and demand is almost the 
sole controller of prices, except under extraordinary con- 
ditions. No extraordinary condition affecting price can 
be attributed to retail associations, for I am absolutely 
confident that there is no organization having for its 
members the retail lumber dealers of any one or more 
states which in any way, shape or manner ever con- 
siders or discusses the subject of price. 

Admitting that by far the larger part of the trade is 
produced by necessity and must exist whether retail 
lumber dealers exist or not, we have only to consider 
that small portion of the trade which is made or lost 
by means other than necessity. 

If all lumber and kindred material should be handled 
through the retail dealer, the wholesaler would in the 
end furnish it all and would furnish as much as the 
consumers are in the market for. It can not be de- 
nied, however, that the retail lumberman, because of his 
permanent location, his me 4 with the lumber con- 
sumers—namely, the people in his community—and his 
consequently favorable position to exert persuasion or 
other methods of inducement upon them can create, it 
might almost be said, an artificial demand for lumber. 
This is an outlet which the wholesalers’ traveling rep- 
resentatives with their infrequent visits can never open 
up. 

Effects of Retail Organization. 

Yet any demand created by retailers must be event- 
ually supplied by wholesalers. Hence, if the trade pro- 
duced by necessity is as great when handled by re- 
tailers as when handled without them and, in addition 
thereto, the retailers can increase this trade even a little 
by what has been termed artificial means, then the ex- 
istence of retail lumber dealers and the existence of 
associations whose purpose is to promote that industry 


makes for the advancement of trade and decidedly not 
for the restraint of it. 

Those wholesalers, then, who favor selling their goods 
through regular retail channels—and they certainly are 
in a large majority—are vitally interested in the up- 
building and expansion of the retail lumber associa- 
tions because of the consequent beneficial effect upon 
the retail lumber business. Whatever tends to 
strengthen the retailers’ interests in a broad way tends 
equally to strengthen their own. 

Let us now summarize our deductions: 

The majority of wholesalers favor the existence of 
retailers, a thing which can not be if wholesalers be- 
come the competitors of retailers and sell to consumers 
direct. . 

Retail lumber associations are for the purpose of ben- 
efiting the retail lumber business, an incident of which 
is the endeavor constantly to increase the proportion of 
wholesalers who believe in marketing their product 
through retailers only. 

Therefore, to increase the fairness of competition 
among wholesalers, to increase the lumber trade and 
to avoid the unfairness produced by wholesalers at- 
tempting to act as wholesalers and retailers at one and 
the same time, wholesalers must be, not only from a 
moral standpoint but also from a financial standpoint, 
vitally interested in promoting broadgaged, fair and 
square retail lumber associations. The interests of the 
fairminded in all branches of the lumber industry are 
identical. May their coéperation be such as to foster 
these interests and carry them to the pinnacle of 


success. 
Association Work. 

Mr. Frantz then announced that ‘‘The Association’’ 
would be discussed by the members, and introduced W. 
G. Hollis, secretary of the Northwestern Lumbermen’s 
Association, of Minneapolis, Minn., the first one to speak 
on this subject, as follows: 

When your secretary met me yesterday and said he 
would expect me to tell you something in the convention 
I was reminded of a little story I heard last year in my 
convention travels about the two Irishmen who had been 
dining and had had some ‘“‘conversation water” and they 
were looking about the hotel and one of them looked up 
around the frieze and said, ‘“‘By golly! this is a fine hotel. 
I'd like to own this myself.”” The other one said, ‘Well, 
if I feel tomorrow morning like I do now, I'll buy it for 
you.” So I said yesterday if I felt as well this morning 
I. would promise to give you today the few thoughts [ 
might have on this subject. 

The subject today is ‘‘The Association,’ which I have 
been obliged to learn almost by heart, as for twenty 
years it has been my business. 

As I look back over the years past I am more than ever 
convinced that association work is educational. I con- 
cluded years ago that we can not force anybody to do 
anything. When associations were new in the field, when 
this association was first organized, it was the anticipa- 
tion of the retailer that by getting together he could 
force the sellers of lumber at wholesale to do as he 
wanted. Now our experience has taught us that that is 
just as impossible as we now believe it to be for the seller 
to make us take odd lengths when we don’t want them, 
and as an educational proposition it is as I said in my. 
report at Minneapolis last week, if we devise something 
which we think will meet a certain condition with which 
we are confronted and if we try it and find it works we 
think it a good thing and it becomes a permanent factor 
in the lumber business of the country. In fact it is a 
constant study in devising ways and means to meet new 
phases of the question constantly coming up. 


Catalog Competition. 


Now when the catalog house question first confronted 
us in a serious manner, two or three years ago, we all 
jumped to one conclusion and that was that if those who 
furnished the supplies could be induced to stop furnishing 
them that would help. Now I do not know how many 
have studied the question closely, but those of us who 
have been daily observers of the catalog house fight 
know very well that with their large aggregations of 
capital to shut off their source of supply is out of the 
question. The way to meet catalog house competition is 
to study it as it affects you individually and to fight these 
competitors successfully you have got to fight them on 
your own ground. You can do it and still have a little 
profit. The catalog house is at a disadvantage in a way, 
it being a stranger to your trade, located at a distance 
and as a rule handling goods not above suspicion. I do 
not intend to make a catalog house speech, but the time 
is ripe for each one to make an individual fight and we 
shall be glad to give you any information which will be 
of service to you in making the fight. Each man can 
settle the question for himself and I want to say, gentle- 
men, many of them are already doing it. 

The retailers west of the Mississippi river are so much 
alive and have absorbed so much information on this 
subject that the bulk of catalog house business in the 
lumber trade is east of the Mississippi river. I could say 
that our friends in the catalog business at Davenport, 
Iowa, do a much larger percentage of their business in 
the states of New York, New Jersey, Pennsylvania and 
New England than formerly. I spent some time in that 
section last spring and found that many lumber dealers 
to whom I talked were absolutely ignorant of what they 
were up against. In the state of New York over 500 
shipments had been made into that state within the sixty 
days previous to my visit in New York. After two months 
I went back and found they had been making investiga- 
tions; they were then very glad to hear any suggestions 
that would help in meeting the situation. The Sears, 
Roebuck & Co. business is greater in New York than it 
was last year, greater in Pennsylvania than it was last 
year, and it is growing steadily larger east where the 
dealer is not alive to the danger. 


Manufacturers and Retallers, 


Other problems are forcing their attention upon us in 
association work and they are giving us a great deal of 
study. Perhaps some of you read what I said in my 
report at Minneapolis last week, that history is repeating 
itself, and if you dealers remember the lean years fol- 
lowing 1903, the manufacturer got very solicitous about 
what the dangers were to him from the retailers’ asso- 
ciations and he was brought to that state of mind in 
which he paid more attention to the retailers than he 
had before. Lumber was not selling very well and prices 
were not very satisfactory and traveling men who went 
out on the road and did not sell very much felt it neces- 
sary to put up some kind of excuse as to why trade was 
so dull, and while it was not altogether due to the 
traveling man that these stories came to the manufac- 
turer he got the idea that dealers were in an organized 
way holding back orders for lumber in an attempt to 
break the market and by a lot of foolish talk of this sort 
finally got the manufacturer to the point where he had 
worked himself into the opinion that the retailer was his 


enemy. 

The belief that retailers are going to get their heads 
together and adopt terms of sale which they will dictate 
is utter nonsense, for no such thing is in the mind of the 
retailer. The order blank which has been used in Mich- 
igan for two years and which has been much appreciated 
a the trade has not any specific terms of sale. .The 
blank is so arranged as to put in any terms of sale which 
may be agreed upon when the sale is made. I have kept 
in pretty close touch with the situation and have not seen 
the least disposition on the part of the retailers to dictate 
any terms of sale. 

When the Lumber Trades Congress met in Chicago and 
endeavored to make a code it was pretty clearly under- 
stood there that the injection of any stipulated terms of 


ee ee 
























































































































58 D 


AMERICAN LUMBERMAN 


JANUARY 29, 1910. 





sale into that code would be impossible. Terms of sale 
which will be perfectly satisfactory between you men in 
Missouri, Kansas and Oklahoma and mills south of you 
would not be satisfactory to Coast manufacturers. They 
can not deliver lumber to you as promptly as the mills 
closer to you can, they have to face different conditions. 
Many retailers have for years had such arrangements 
with people from whom you buy, that discount within five 
days of receipt of lumber at point of destination is 
entirely satisfactory. 

Now these blanks that have been talked about so much 
by trade papers and others are blanks to facilitate this 
matter of terms of sale. When you have closed a pur- 
chase the salesman will probably write ‘‘terms regular”’ 
on the order unless otherwise agreed and “terms regular” 
will mean the terms adopted by the association of which 
his concern is a member, and sometimes salesmen have 
order blanks with these terms of sale printed in very fine 
type on the back of the blank and when they fill out the 
order they write it in under the head of Terms and then 
if the question ever arises about the.terms you will find 
them on the back of the order. 

The code of ethics is looked upon by some retailers as 
«a scheme of the manufacturer. Now do not let that idea 
lodge in your mind. The idea of code of ethics first 
originated with the Western Retail Lumbermen’s — Asso- 
ciation, an organization with headquarters at Spokane, 
at an annual meeting in Tacoma, where it was first 
brought out. Last summer at our meeting of the Amer- 
ican Lumber Trades Congress there came a point in the 
meeting where the question arose as to what representa- 
tion should be had upon the floor and upon committee. 
‘v-he manufacturers held that they should be recognized 

s one branch of trade, the wholesalers held that they 
should be recognized as one branch of trade and the 
retailers held that they should be recognized as one 
branch of trade. Now the retailers took this position, 
towit: As far as any question involved in the code of 
ethics was concerned it was thought but two elements 
should be represented, the buyer and the seller, the 
retailer to represent one and the manufacturers and 
wholesalers acting together to represent the other. The 
question came up eventually in the form of a motion and 
a division of the house showed a majority of retailers. 
A number of proxies from manufacturers were then 
admitted by unanimous consent. 

After this question of proxies came up everybody was 
given a hearing and there was equal division as between 
buyer and seller, so that the retailer had equality as a 
buyer with the seller represented by the manufacturers 
and wholesalers, also equal division on all committees. 
No retailer, therefore, has any need to fear that this is 
a manufacturers’ scheme and I contend, gentlemen, that 
the eode of ethics in its present form, amended and 
improved as it may be by future meetings, is a protection 
to the retailer, and by that I mean if you follow the code 
of ethics and are specific in making your orders and 
follow up any departure from the terms of your order 
made by the shipper and apply the code and finally apply 
arbitration as provided by the code, it agreement can not 
be reached, you have ample protection in this code of 
ethics. 

As I first remarked, all of this work is educational. 
This is to teach you to be more careful of orders as much 
trouble could be avoided if pains were taken by the 
retailer. 

I want to leave one word with you about association 
work and it is this: In my experience the gentlemen 
who come to the convention and who are interested in the 
meetings are not the ones who should be educated or 
who need it, but the ones who never come. These are the 
fellows we should go out and drag in and talk to. How 
can we get them in? ‘Think of it and give us some 
suggestions. 


The convention then took a recess. 


WEDNESDAY SESSION. 


The second day’s program proved to be one of the 
very best sessions this association has ever held. The 
new plan of interesting the members in the program, 
and having them take part in it, was a great success. It 
was warm, exciting, interesting and helpful. The two 
hours and a half devoted to the program each day was 
not half long enough for this session. Only one topic 
was discussed—odd lengths. Before entering on this 
that prince of entertainers and lumbermen, Nels Dar- 
ling, of Oklahoma City, entertained the crowd for thirty 
minutes with several of his side-splitting stories. Mr. 
Darling at last gained his freedom from his hundreds 
of friends, who greet him year after year, and would 
not enjoy the annual meeting if he did not come up to 
talk to them a little while. That other old friend of 
nearly a quarter of a century’s acquaintance with the 
lumbermen of the Southwest, and nearly always with 
them in their meetings, Met L. Saley, was absent this 
time. Hundreds of visiting lumbermen were asking for 
Met Saley. But Saley had not forgotten them. Secre- 
tary Gorsuch had a letter from him on Wednesday saying 
he would be kept at home this year on account of the 
illness of Mrs. Saley, his ‘‘Best Girl.’?? Mr. Gorsuch 
announced Mr. Saley’s letter to the convention, which 
on motion of C. H. Ketridge voted a rousing ‘‘aye’’ to 
send Mr. Saley by wire their regrets on his absence and 
a strong desire that Mrs. Saley would soon be entirely 
recovered. Secretary Gorsuch so wired Mr. Saley. 

President Frantz announced the following committee 
on nominations: E. C. Robinson, St. Louis; A. D. Fin- 
ley, LeRoy, Kan.; A. J. Gentry, Pond Creek, Okla.; E. R. 
Burkholder, McPherson, Kan.; R. <A. Sturgis, Se- 
dalia, Mo. 

Odd Lengths. 


Then it was ‘‘odd lengths.’? ‘To and fro, up and 
down, around and about the adherents fought over the 
subject, pro and con. It was an unequal battle, how- 
ever. E. 8. Crull, St. Louis, opened the conflict and 
carried it on by himself, for the Pacific coast manufac- 
turers. His paper was a good presentation of his side 
of the odd lengths question, but unconvincing to the sev- 
eral hundred retail lumbermen present. On the other 
side such capable lumbermen as J. R. Moorehead, E. M. 
Adams, W. D. Frantz, T. H. Rogers, W. G. Hollis, Bird 
Critehfield and C. H. Ketridge defended the retailers’ 
stand on odd lengths. These gentlemen announced very 
forcibly that the manufacturers could not and dared not 
force the buyers of lumber to take odd lengths if not 
required. Being buyers, they said, made them the arbiter 
of what they bought. They doubted that the move is 
one of conservation but more one of turning over a loss 
upon the retailers. They were willing to buy odd lengths 
in a fair proportion at a fair price for such stock, and 
try to educate their consumers in its use. Their sheds 
are not built for such stock, their customers refused to 
use it and would not place it in their yards at a 


loss, they said. After nearly two hours’ talking the 
association voted to refer the question to the resolutions 
committee for action and later report. Mr. Crull was 
given most respectful attention, and all the time he de- 
sired. He was a capable man, too, and came out of the 
controversy with the respect of the association. But if 
the lumbermen of the Southwest use or are forced to 
buy more odd lengths stock than they want there will 
be an energetic kick go up over that great territory, and 
a fight to a finish. 

The code of ethics was to be discussed also, on 
Wednesday, but no time remained for that part of the 
program, so it was left over for the third and last 
day’s program. 

Special Luncheon. 

A very happy affair of today’s program was the 
luncheon the board of directors of the Commercial Club 
of Kansas City gives to the officers and directors of the 
Southwestern association each year. It was given this 
year at the Baltimore hotel, with Judge W. T. Bland, 
president of the Commercial Club, toastmaster. In a 
very happy speech Judge Bland introduced W. D. Frantz, 
Enid, Okla.; F. P. Neal, president of the Southwestern 
National bank, Kansas City; W. G. Hollis, secretary 
Northwestern Lumbermen’s Association, Minneapolis, 
and Frank P. Moss, manager American Sash & Door 
Company, Kansas City. These gentlemen made brief 
and pointed remarks in an entertaining way. The 
luncheon was an eight course affair. 

Wednesday night, Vicegerent Ed A. Wright held a 
Hoo-Hoo concatenation in the Railway Club’s hall. 

Visiting lumbermen and their friends were entertained 
at the Orpheum theater Wednesday night. The registra- 
tion on the second day ran over a thousand, and the 
attendance at the session in the forenoon was not far 
short of that number. Many members said it was the 
best attendance they had ever seen. 

THURSDAY MORNING SESSION. 
[Special telegram to the AMERICAN LUMBERMAN.] 

Kansas City, Mo., Jan. 27.—At the closing session of 
the convention this morning the reading of reports of 
the various committees was the first order of business 
and reports were received in the following order: Com- 
mittees on auditing, constitution, necrology, resolutions 
and nominating. The report of the nominating committee 
recommended the following as officers and directors for 
the ensuing year, and they were duly elected: 

President—C. E. Mathews, Webb City, Mo. 

First vice president—Howard E. Case, Wichita, Kan. 

Second vice president—A. F. Parkinson, Wagoner, Okla. 

Treasurer—J. H: Foresman, Kansas City, Mo. 

Directors—H. C. Leonard, Girard, Kan.; A. L. Scott, Bern, 
Kan.; John Atwell, Chillicothe, Mo.; W. M. Johns, Sedalia, 
ret W. D. Frantz, Enid, Okla.; L. R. Putnam, Fayetteville, 


The attendance, according to the official register, was 
reported to be 1,300. 

An address on ‘‘Odd Lengths,’’ by Victor H. Beck- 
man was followed by a general discussion of the ques- 
tion and great interest was aroused. The association 
went on record as opposing the plan. Trade papers, in- 
cluding the Scout, were recommended, but none was 
adopted as the official organ. 


SOUVENIR OF THE CONVENTION. 


A handsome souvenir badge was distributed with the 
compliments of the Ash Grove Lime & Portland Cement 
Company, of Kansas City, and deserves special mention 
on account of its unique design and the excellence of 
taste and workmanship which it represents. Made en- 
tirely of metal, it is cast in the form of a Zeppelin 
dirigible balloon. The car is loaded with shingles, ce- 
ment, lath, sash and doors, and undoubtedly shows the 
plan this company has in mind for making its future 
deliveries. 

SIDE NOTES, 

J. R. Moorehead, of Lexington, Mo., believes that the 
building outlook in Lexington is very encouraging. 
‘*Everything indicates a good year in our part of the 
state,’’ he said. ‘‘ Local lumber conditions are healthy. 
We are cheerful.’’ Myr. Moorehead was president of 
the Southwestern Lumbermen’s Association in 1904. 

‘*Detroit is great,’’ said Arthur L. Holmes, secretary 
of the Michigan Retail Lumbermen’s Association, who 
went to Kansas City to make a speech and gather ideas 
for association work in the North. ‘‘The immense motor 
ear factories that are to be built in Detroit are making 
it a paradise for lumbermen and other building material 
dealers. It is announced that one factory will employ 
6,000 men and we have no reason to doubt it. These men 
must have homes and that means more business.’’ 


In the twenty years that W. G. Hollis has been. secre- 
tary of the Northwestern Lumbermen’s Association he 
has visited the Southwestern lumbermen’s annual fifteen 
times. When he made his first visit to the Kansas City 
meeting in 1891 only about 200 delegates attended. ‘‘I 
have seen the attendance at the annual increase from 
200 to 2,000,’? Mr. Hollis said, ‘‘and noted a corre- 
sponding increase in the influence and good works of the 
association. In my fifteen visits I have observed a 
marked progression in the interest manifested and in 
the results accomplished. ’’ 


Prosperous mining conditions in southwestern Mis- 
souri have strengthened the lumber business. ‘‘The lead 
and zine mines are obtaining satisfactory prices for ore 
and that is stimulating the lumber trade and other busi- 
ness conditions generally,’’ said C. E. Matthews, of 
Webb City, Mo., who has been a lumber dealer in south- 
west Missouri thirty years. ‘‘The mines are our largest 
customers. They buy great quantities of No. 2 dimen- 
sion, No. 2 boards and other mining timbers. The 
weather does not affect the demand seriously. The 
miners are paid every Saturday'and so we have fifty-two 
crops a year.’’ 


The James Costello Lumber. Company has been incor- 





porated recently at Liberty, Mo., by James Costello, a 
director of the Southwestern Lumbermen’s Association. 
Mr. Costello has been in the lumber business in Clay 
county, Missouri, twenty-eight years. He has owned a 
yard in Liberty twenty-two years. ‘‘Liberty has had a 
thrifty growth and business conditions are good,’’ Mr. 
Costello said at the convention. ‘‘ Conditions in the lum- 
ber business are satisfactory.’’ 


An old-fashioned building boom is in full swing in 
Oklahoma City, Okla., according to the report of J. A. 
McClanahan, a representative of the Fouche River Lum- 
ber Company, of Bigelow, Ark. ‘‘Ten and 12-story 
buildings are springing up all over the city,’’? Mr. 
McClanahan said. ‘‘A new 10-story hotel with 400 rooms 
was opened last week and now is turning guests away. 
It is a building that would not be out of place in St. 
Louis or Chicago. Residences are being built by the 
hundreds. The city has twenty-six lumber yards with 
stocks from $6,000 to $50,000, and all of them seem to 
be doing a big business. The population of the city 
has doubled in five years. It is 60,000 now.’’ 


‘«The lumber business in Oklahoma has one bad fea- 
ture—otherwise the prospects are fairly good for the 
coming year,’’ said T. H. Rodgers, of Oklahoma City, 
Okla., the owner of fourteen yards, thirteen in Oklahoma 
and one at Coffeyville, Kan. ‘‘ Retail yards are becoming 
too numerous in the new state. This situation is weaken- 
ing prices. There is an enormous demand for Portland 
cement. The demand on this product is increasing faster 
than on any other building material.’’ 


The farmers in central Missouri are prosperous and 
this is W. M. Johns’ explanation of the satisfactory 
lumber business in that part of the state. Farms are 
changing hands and a change in ownership usually means 
improvements that call for lumber. The building out- 
look in Sedalia, where Mr. Johns lives, is encouraging. 
Mr. Johns is a director of the Southwestern Lumber- 
men’s Association. He was president of the association 
in 1907. 

George A. Dascomb, of Chicago, said his lumber trade 
in southern Texas and the export business with Mexico 
are especially encouraging. ‘‘A big volume of spring 
business has sprung up in the last two weeks at our 
offices in Houston, Tex., and at San Antonio, Tex.,’’ 
Mr. Dascomb said. ‘‘We are booking a big volume of 
business for Mexico in low grade yellow pine. We are 
expanding our business with Mexico. Business condi- 
tions there have improved materially in the last three or 
four months.’’ Mr. Dascomb makes his headquarters 
with the Hilgard Lumber Company in Chicago. He is 
interested in the Dascomb-Daniels Lumber Company in 
Kansas City and in the Vaughan Lumber Company, of 
Houston and San Antonio. 


‘*Everybody in north Missouri is talking pros- 
perity,’’? said John Atwell, manager of the retail yards 
of the North Missouri Lumber Company. ‘‘I never 
saw the outlook for business any better. The farmers 
are prosperous and happy and, of course, that helps 
to make satisfactory trade conditions.’? The North 
Missouri Lumber Companyhas eleven yards. The buy 
ing office is in Hannibal. 


W. T. Ringstaff, manager for the Woods-Ducker Lum- 
ber Company of Cherryvale, Kan., reports satisfactory 
business conditions. The prospect for spring trade in 
Cherryvale is encouraging. 


A full representation of the O. E. Woods Lumber 
Company of Oswego, Kan., was present at the conven- 
tion. The delegation included Mr. and Mrs. O. E. 
Woods; two sons, R. C. and E. E. Woods; a daughter, 
Miss Ola Woods, and C. H. Bradfield and W. R. Ring- 
staff, salesmen. R. C. Woods is manager of a yard at 
Chelsea, Okla. Miss Woods is a member of the office 
force at Oswego. The company has four yards in 
Kansas and four in Oklahoma. R. C. Woods said: 
‘*Business conditions are better in Oklahoma than in 
Kansas. This appears to be due to the remarkable 
building activity in the new state.’’ 


The material for a $125,000 gymnasium building for 
the Baker university at Baldwin, Kan., was furnished 
by the Ives-Hartley Lumber Company of Baldwin. 
I’, M. Hartley is pleased with the business outlook. 
Charles P. Ives, the other member of the firm, is a 
Gurdon of the Supreme Nine of the Hoo-Hoo. 


‘*The St. Louis market is strong in almost every 
particular,’’ said W. E. Grayson, of the Grayson-Mc- 
Leod Lumber Company, of St. Louis. ‘‘It seems to 
me that now it is simply a question of the weather. I 
anticipate another advance in prices.’’ 

Fair weather has been improving the lumber busi- 
ness in Council Bluffs, Iowa. C. H. Hafer, treasurer 
and manager of the C. Hafer Lumber Company, of 
that city, tells of a brisk lumber trade. The Iowa 
farmers are prosperous and spending money for lumber. 


Oklahoma has too many retail lumber yards, accord- 
ing to the belief of C. B. Billington, of Billington 
Bros., lumber dealers of Maud, Okla. ‘‘The lumber 
business will not be satisfactory in Oklahoma until 
some of the yards are consolidated,’’ he said. ‘‘This 
readjustment already is beginning to take place. Some 
of the weaker yards are selling out.’’ 

‘*The best outlook in three years,’’ that is the way 
T. P. Noble, of the Foster Lumber Company, expresses 
the situation in Republican City, Neb. 

‘‘Omaha has reached the skyscraper age,’’ said 
J. F. Gresly, of J. F. Gresly & Co., lumber dealers. 
‘*Now we are having a run of big office buildings. 
Several are in the course of construction and several 
others are projected. The Union Pacific railroad will 
build a $1,000,000 general office building. A $750,000 
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freight depot is under construction by the Chicago, 
Burlington & Quincy railroad.’’ 


EXHIBITS AT THE SOUTHWESTERN LUMBEBR- 
MEN’S CONVENTION. 


A comprehensive display of red cypress products was 
shown in the booth of the Louisiana Red Cypress Com- 
pany of New Orleans, La. One part of the exhibit was 
intended to demonstrate that red cypress can be used 
with suecess in doors—that it will take a satisfactory 
finish and ‘‘stand up.’’? The company is advertising the 
cypress door to be the equal of the oldtime white pine 
door. The sash and door dealers have not taken kindly 
to cypress doors and for this reason the Louisiana Red 
Cypress Company has started a campaign of education. 
Other exhibits were siding in A, B, C and D; No. 2 
lath; a cypress board, 2x37 inches, 8 feet long, all heart 
and clear; and various other cypress products. George 
W. Dodge, of New Orleans, is president of the company, 
and J. A. Hilliard is secretary and general manager. 
C, A. Pratt, sales agent for the Kansas City district, had 
charge of the booth. Salesmen present were A. R. Spen- 
cer, northern Kansas; W. R. Stith, northern Missouri; 
B. L. Stephenson, Wichita, Kan.; Alexander Dickey, 
southern Kansas, and.G. C. Williams, Oklahoma. 


A. California redwood door that sells for 25 percent 
less than the white pine door was one of the features 
of the exhibit of the Foster-Munger Company, sash and 
door dealers of Chicago. This is the first time this door 
has been exhibited in the Southwest. It is manufactured 
by the Vance Redwood Lumber Company, of Humboldt 
county, California.. Redwood balusters, colonial columns, 
dimension shingles, pickets and siding were on view. 
These items are shipped in mixed cars from the mills 
on the Coast. Another novelty in this booth was a fir 
door that sells 10 percent lower than the white pine 
door. This door is in extensive use in California and 
is becoming known farther west. About six cars of these 
doors were sold in Chicago recently. Fifteen patterns 
in cottage front doors were shown. The company carries 
sixty-eight patterns in stock. H. B. Munger, president 
of the company, and Bray M. Jones, advertising man- 
ager of the Chicago office, were present, and H. C. 
Walker, western sales agent in Kansas City, and H. F. 
Wothe, a salesman for northern Illinois. 


No products were shown by the W. T. Ferguson Lum- 
ber Company, of St. Louis. A comfortable rest room 
was maintained for friends and patrons. In addition 
there were cigars and a free stenographer. The com- 
pany makes a specialty of shortleaf and longleaf yellow 
pine. These men were in the booth to greet customers: 
C. G. Schilling, sales manager in St. Louis; O. C. Stubbs, 
sales agent; W. L. Jernigan, representative in Oklahoma 
City, Okla.; D. W. Paxton, salesman for Northern Kan- 
sas; and G. L. Davis, salesman for southern Kansas. 

The features of the exhibit of the American Sash & 
Door Company were the Kant-Leak kleat, a mission 
mantel and a line of korelock birch and oak veneer 
panel and front doors. Aside from these there was a 
comprehensive display of white pine and hardwood doors 
and a general line of millwork. A model of a house with 
a spray of water falling on the roof was used to show 
the advantages of the Kant-Leak kleat on Amsador 
roofing. Quarter sawed white oak was used in the mis- 
sion mantel. The company gave away as souvenirs post 
cards showing several of the large public buildings in 
Kansas City on which the company’s material had been 
used. CO. H. Annes, general advertising manager, had 
charge of the display. 

The exhibit of D. A. Kendall, a Kansas City lumber 
dealer, consisted of a 6-cylinder, 75-horsepower Pennsyl- 
vania motor car. Mr. Kendall has combined the motor 
business with the lumber business. 


The Pickering Lumber Company was fortunate enough 
to have its booth situated in the center of the hall near 
the main entrance. Visitors were attracted by the large 
sign made from gilded pine cones. The company’s 
motto, ‘‘Ours is the Standard’’ also was displayed con- 
spicuously. No products were shown. Guests were fur- 
nished with easy chairs and cigars. The souvenir was a 
paper weight with the company’s trademark and adver- 
tisement on the upper side and a mirror on the reverse 
side. Walter Robison, general sales agent, was the host. 
These salesmen were present: J. H. Austin, C. W. 
Dunakin, H. B. Austin and J. P. Gray. 


The display of the Western Sash & Door Company in- 
cluded a distinct novelty in a French console made of 
quarter sawed white oak. It was designed by Jacob 
Kunz, who has been foreman of the company’s cabinet 
department for twenty-five years. A new mantel with a 
plate rail effect was shown and a new stair design with 
four balusters on the tread instead of the usual three. 
An attractive line of cottage windows with bevel plate 
set in bronze and copper was on display. The following 
salesmen explained the beauties of the exhibit: Robert 
Collins, A. D. Irwin, James Hulan, Harry Hulan and 
Captain John Hoehl. 

One of the most picturesque exhibits was that of the 
Dierks Lumber & Coal Company—a cabin made of yellow 
pine logs and thatched with moss. Several blocks of 
gum, 28 inches in diameter, and several large yellow pine 
logs were shown. The timber came from the company’s 
mills at Queen, Ark. Three of the company’s salesmen 
entertained the visitors: C. E. Combs, R. E. Woodward 
and Walter Drum. . 

Some of the yellow pine products were shown by the 
Long-Bell Lumber Company in its spacious booth. L. R. 
Fifer, sales manager of the Pacific coast department, 
went to Kansas City to attend the convention. C. 
Knowles, sales manager of the Pacific coast department 
in the Kansas City office, was at the booth. Eleven sales- 
men who travel in the Southwest assisted in the enter- 
taining: C. W. Thornton, R. W. Latshaw, J. J. Kil- 
patrick, D. C.. Pettit, C. H. Grace, A. N. McQuown, C. 8. 
Ash, R. L, Treadway, R. B. Bearden, George Houston 





and C. C. Mullen. The booth was shared with J. C. 
Arnold, O. F. Russell and J. 8. O’Connor, of the Fidelity 
Coal Mining Company, an auxiliary of the Long-Bell 
Lumber Company. + 


Several grades of the oak flooring, of which the Mis- 
souri Lumber & Land Exchange Company makes a 
specialty, was shown in its exhibit. This high grade 
flooring comes from the company’s mill at Fisher, La. 
W. S. McKenney, general sales manager, and these sales- 
men were at the booth: H. M. Barnes, John Clark, 
W. Parkhurst and E. Chandler. 


Samples of redwood siding, molding and finish were 
displayed by the Anson Shingle & Lumber Company. 
Several attractive souvenirs were given to patrons. 
Three of the officers of the company greeted friends: 
W. S. Dickason, president; J. F’. Goodman, secretary, and 
J. R. Anson, vice president. Two of the traveling sales- 
men were present: M. A. Mummert and Jack de Roulac. 


J. M. Bernardin and T. A. Currier, of the J. M. Ber- 
nardin Lumber Company, had a comfortable booth to 
receive guests. No products were shown. The company 
makes a specialty of yellow pine yard stock. 


Apples distributed free attracted a large crowd to the 
headquarters of the William Buchanan Lumber Com- 
pany of Texarkana, Ark. C. H. Chenoweth, general sales 
agent at Texarkana, was present. He was assisted in 
the distribution of apples by these traveling salesmen: 
W. C. Mason, W. A. Ancell, W. L. Godley, E. G. McClean 
and E. M. Lockridge. 


A consignment of fir clocks did not arrive in time to 
be distributed as souvenirs by the W. I. McKee Lumber 
Company, of Quincy, Ill. The company deals in white 
pine, fir, spruce and redwood. A. E. Cummings, western 
sales agent in Kansas City, had charge of the rest room. 
An adjoining booth was the headquarters of the Mac- 
Gillis & Gibbs Lumber Company, of Milwaukee, Wis. 
L. A. Furlong, a traveling salesman, was looking after 
the company’s friends. 


Plenty of cigars were on hand at the booth of the 
S. H. Chatten Lumber Company. S. J. Gibbs, F. H. 
Brown, E. L. Kirkbride and Jesse Jeffers, traveling sales- 
men, did the honors. 


The Sabine Lumber Company was represented at its 
headquarters by H. N. Ashby, secretary, and the follow- 
ing traveling salesmen: D. E. Chapin, Percy Wells, 
W. E. Colvin, J. L. Porter, C. P. Stockdale and J. M. 
Thompson. This is a Kansas City firm that deals in 
yellow pine. 

Yellow pine, fir and shingles are the specialties of the 
Riner Lumber Company, one of the exhibitors. M. M. 
Riner, president and general manager, and H. C. Con- 
stant, salesman for Kansas and Oklahoma, were present. 


The principal topics of conversation at the booth of 
the Nebraska Bridge Supply & Lumber Company were 
red cedar posts and poles and oak lumber. George Ras- 
mussen, sales manager in Omaha, and W. L. Carey, a 
traveling salesrian, were doing the talking. 


W. H. Marks, of New Orleans, and E. D. Davenport, 
of St. Joseph, Mo., opened headquarters for the Good 
Land Cypress Company and the Vacheris Cypress Com- 
pany. Mr. Marks is general manager of the former com- 
pany. The principal offices of both companies are in 
New Orleans. 


Two lumber concerns controlled by H. W. Darling, 
of Wichita, Kan., had headquarters on the exhibition 
floor: The Louisiana Red Cypress Company, of Wichita, 
and the Arkansas Valley Lumber Company. F. A. 
Stickel is sales manager in Kansas City for the first 
named company. O. H. Johnston is general manager of 
the Arkansas Valley Lumber Company in Wichita. J. L. 
Burd is manager of the Kansas City office. 


An interesting exhibit of cypress products was pre- 
pared by the Owl Bayou Cypress Company, of Strader, 
La. John F. Bruce, western sales agent, had charge of 
display. Siding in different grades of red cypress and 
bay poplar was shown and a remarkable cypress board 
of clear heart, 2x42 inches and 12 feet long. 


A joint display was arranged by the Bliss-Cook Oak 
Company, of Blissville, Ark., and John A. Gauger & Co., 
of Chicago. Homer P. Allen, local sales agent for both 
companies, had charge of the exhibit. The Bliss-Cook 
Oak Company had a display of quartered and plain oak 
flooring. The floor of the booth was made of panels 
showing the different grades. Oak veneered doors and 
fancy column openings were shown by John A. Gauger 
& Co. This was one of the most attractive displays. 

Three standard grades of roofing—flint surface, 
macadamite and peeless—were displayed by the Amer- 
ican Roofing Company. This is the largest roofing fac- 
tory in Kansas City. Visitors to the booth met H. L. 
Wilber, vice president; J. H. Brow, secretary and treas- 
urer, and George A. Harrington, a salesman from Minne- 
apolis, Minn. 

Some of the other concerns that rented space in the 
hall: were the Glen Lumber Company, Dibert, Stark & 
Brown Cypress Company, F. W. Bird & Son, J. A. & 
W. Bird & Co., Caddo River Lumber Company, Carr & 
Adams Company, Crescent Lumber Company, H. W. 
Johns-Manville Company, Leidigh & Havens Lumber 
Company. 

Several of the cement construction companies in Kan- 
sas City united in making an elaborate display of cement 
products. William H. K. Bennewitz, editor of the 
Cement Record, had charge of the display. The prin- 
cipal exhibitors were the Horton Concrete Construction 
Company, Oriental Cement & Plaster Company, United 
States Champion Roof & Tile Machine Company, Kansas 
City Coal & Material Company, Jennens Manufacturing 
Company, the X-L Concrete Stone Machine Company and 
the American Concrete Fence Post Company. These were 
the features of the exhibit: The casting of a concrete 
lion with a base finished in concrete stucco work; a 





Corinthian cap, fireplace of concrete blocks; concrete 
clothes line poles, vine poles and fence posts; vases, 
benches and other garden furniture. Stereopticon views 
were given showing the various uses for cement. 


IN ANNUAL SESSION. 


Indiana Manufacturers and Shippers Assemble to 
Transact Their Yearly Association Busi- 
ness—Features of the Meeting. 





INDIANAPOLIs, INpD., Jan. 26.—One of the chief topics 
discussed at the annual meeting of the Indiana Manu- 
facturers’ & Shippers’ Association, held at the Clay- 
pool hotel today, was the corporation tax law. This 
topic seemed uppermost in the minds of the members 
and they entered heartily into the discussion which, it 
was expected, would result in a resolution opposing the 
law before the convention closes tonight. 

J. V. Zartman, secretary of the association, said he 
believed that 60 percent of the members of Congress 
were at heart in favor of a repeal of the law. He ex- 
pressed the opinion that the action of Congress de- 
pends on whether these congressmen regard their alleg- 
iance to the administration as being of greater import- 
ance than their allegiance to their constituents, and the 
question is expected to enter into the congressional 
campaign in Indiana if no action is taken toward a 
repeal, 

A number of reasons were advanced for opposition to 
the law, which has met with general disfavor, particu- 
larly in Indiana. Shippers today said they believed it 
was clearly class legislation, because it does not place a 
tax on partnerships or private individuals engaged in 
business. They objected because a corporation having a 
net income of a few dollars more than $5,000 a year is 
taxed, Objection was also made because the law re- 
quires an invoice of the business of corporations at a 
time when they would not otherwise devote attention to 
the subject. Publicity of the information gathered by 
the government in connection with the law also was 
objected to. 

Second in importance to the discussion of the cor- 
poration tax law was that of the demurrage rules which 
are to be adopted in Indiana March 1. These are the 
rules of the National Association of Railroad Commis- 
sioners, which have been ordered adopted by the Indiana 
Railroad Commission, through the influence of the execu- 
tive committee of the Indiana Manufacturers’ & Ship- 
pers’ Association. 

When the executive committee met to arrange for 
this convention some weeks ago, it presented a petition 
to the railroad commission, asking that the demurrage 
rules in question be adopted. The question was taken 
up immediately and decided directly in line with the 
petition made by the committee. 

In his annual address, which was read this afternoon, 
Mr. Zartman suggested the creation of a state board 
to regulate public utilities and the association may sup- 
port legislation along this line. It is not expected that 
the association will make a particularly aggressive cam- 
paign for the creation of the commission, but that it 
will throw its moral suppert in that direction. 

Mr. Zartman also advocated an investigation of fire 
insurance regulations in Indiana. Some time ago the 
legislative committee of the association undertook an 
investigation along this line, but soon found that the 
question was too large for it to handle. Since that time, 
through suits in the various courts, Attorney General 
Bingham has attempted to break up the alleged fire 
insurance combination, and his action has been indorsed 
by the manufacturers and shippers. 

Charles A. Bookwalter, former mayor and also a 
former manufacturer, was expected to throw some inter- 
esting light on insurance regulations and rates in his 
address on ‘‘ Fire Insurance Regulation,’’ which he was 
to deliver tonight. Mr. Bookwalter has characterized 
the insurance combine as the most despotic combination 
in existence, and has lost no opportunity to fight it. He 
has held that the insurance companies have attempted 
to enforce certain regulations, but that no one has ever 
been found who could be held responsible for any acts 
of the combination. 

One of the leading features of the session this after- 
noon was a talk on organization by R. H. Morrish, of 
Brazil. He said he believed that during the coming 
year the association should not be too aggressive; that 
it should carefully watch conditions in the state and 
guard carefully its own interests, but that it should also 
not become so aggressive as to trample on the rights of 
others. He suggested that the association keep in close 
touch with the railroad commission and make all neces- 
sary arguments in any case affecting the interests of the 
shippers. Another suggestion he made was that the 
association should pay more attention during the com- 
ing session of the legislature to watching carefully all 
bills introduced than to presenting proposed legislation 
to the legislative body. 

Other addresses made were by L. A. Clark, who spoke 
on ‘*Express and Local Freight Rates’’; and W. E. 
Balch and C. M. Kimbrough, who spoke on the corpora- 
tion tax law. 

President J. E, Frederick, of Kokomo, announced the 
following committee appointments: 

Auditing—A. B. Schwartz, Frankfort; R. H. Morrish, 
Brazil; C. M. McIlwain, Indianapolis. 

Nominations—R. H. Morrish, Brazil; Harry Washburn, 
Terre Haute; A. B. Schwartz, Frankfort. 

Resolutions—T. L. Marshall, Piqua, Ohio; J. V. Zartman, 
Indianapolis; R. H. Morrish, Brazil. 

J. derick was reélected president, J. V. Zart- 
man was reélected secretary and A. B. Schwarts was 
elected treasurer. These men were all nominated by the 
nomination committee and elected without opposition. 
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EMPIRE STATE RETAILERS IN SIXTEENTH ANNUAL CONVENTION. 


Lumberman Mayor Welcomes Delegates—Secretary Advocates Improved Methods—President’s Proposed Constitutional Amendments Adopted. 


Rocuester, N. Y., Jan. 26.—Before the opening ses- 
sion of the sixteenth annual meeting of the Retail 
Lumber Dealers’ Association of the State of New 
York, the register showed 250 present, the number 


heing augmented by other arrivals later in the day. 
The association had provided an interesting and valu- 
able program to which the Rochester dealers had added 
features of entertainment which made the occasion 
doubly attractive. The arrangements called for busi- 
ness sessions Wednesday and Thursday afternoon and 
Thursday morning and a smoker Wednesday evening 
and banquet Thursday evening, the latter the closing 
feature of the convention. While the Powers hotel 
was headquarters and the scene of the entertainment 
features, the business session of the association was 
held in the auditorium of the chamber of commerce. 


There a large attendance congregated for the opening 
session Wednesday afternoon. 

No retail association at its annual meetings brings 
together a keener set of able and aggressive business 
men than does the New York association. The 1910 
convention was no exception to the rule and the retail 


lumber interests of the state were well represented by 
enthusiastic members of the New York organization. 

At the opening session Wednesday afternoon Hiram 
H. Edgerton, mayor of Rochester, delivered the address 
of weleome. He said the mayor was supposed to wel- 
come all conventions meeting in the city and it was 
sometimes merely an official duty. But, in this case, it 
was an especial pleasure as he was formerly in the 
retail lumber business himself. He looked, therefore, 
npon the retail lumbermen as brothers. The mayor 
spoke with pride of the beauty and advantages of 
tochester as a city and said the people of Rochester 
were particularly proud of their retail lumber dealers. 
He gave the convention the freedom of the city. 


Secretary’s Report. 

President W. A. Brown, of Glens Falls, thanked the 
mayor for his words of welcome and called on Secre- 
tary George Wilson-Jones, of Utica, for his annual 
report. The secretary thereupon presented his annual 
report, as follows: 


In writing my report this year I have kept in mind that 
this is to be a very busy convention, and as you have 
heard from me at frequent intervals since the last con- 
vention you do not need anything but the barest presenta- 
tion of the events of the last year. I shall have few 
recommendations to make, for this would be trespassing 
on the grounds of our president. The other feature that 
calls for most extended comment will be handled by the 
finance committee and it is hoped it also will recommend 
ways whereby the work can be done more efficiently. 

in my report of last year I mentioned that a report 
system had been started. We have now reports on 242 
wholesalers. The requests for this information are be- 
coming more frequent and will grow materially as the 
value of the system becomes known. Immediately after 
this convention reports on several hundred more whole- 
salers will be compiled. The blanks are now filled out 
ready to send to the members, and it is hoped each one 
will return the blanks as promptly as possible. If I 
receive the coéperation of the members it will not take 
long to discover every wholesaler inclined to sharp prac- 
tice, and it will none the less set before us under the 
most favorable conditions those wholesalers who are 
worthy of our patronage. 

Membership Increased. 

We have not ceased to work for new members, and 
during the year received forty-two. This is five more 
than during the previous year. While it is a mistake to 
place too much emphasis upon the number of members, 
yet it is plain to all that in our numbers lies our strength. 
A ——- can do no better service than by securing new 
membefrs, 

During the year just closing we had ninety complaints 
to adjust. These were not confined to complaints against 
wholesalers but not infrequently a wholesaler finds that 
the retailer needs attention. There is the usual number 
of complaints of poaching. A few firms, not members of 
the association, are very gee ery in this practice. In 
handling all complaints the effort is made to convert 
rather than coerce. A complaint is not taken up unless 
it seems equitable, and I endeavor to bring the parties 
together rather than to force the wishes of the one upon 
the other. Sometimes it comes to my attention that not 
sufficient energy is used in pushing a complaint. It 
might be well for those who have felt in this way to 
bear in mind that methods that were considered right 
and legal a few years ago might be dangerous today. I 
have kept in mind that, while a complaint is very exas- 
perating it is not so exasperating as a lawsuit. The 
attitude of the courts seems to be that it is not in all 
cases possible to delegate to an officer of an organization 
functions that as an individual would be perfectly proper. 
There is in some complaints an absence of absolute proof. 
You may be morally certain, but in the absence of 
tangible evidence it is practically impossible to get an 
admission. 

Classification Work Important. 


Another function of the association is the making of 
classifications. We have had 102 to make this year. The 
value of this department can hardly be overestimated. 
The wholesalers depend upon the association to furnish 
them quick and accurate information regarding persons 
who write for prices. When you receive a letter from 
me regarding any one in your vicinity you will do your- 
self a service no less than the party originally making 
the inquiry if you will get the information instantly, using 
the telegraph if necessary. 

At least once a year the entire state is reclassified, to 
keep track of new firms, changes in old firms and retire- 
ments from business. You will shortly be sent lists of 
retailers to look over, and I ask that you mark each name 
definitely that I may know if the person is actually 
engaged in retailing lumber. Make your notations as 
definite as possible. From this list is made up our list 
of nonmembers, upon whom we depend to keep up our 
membership. 

Emphasizes Ethics Code. 


The secretary’attended the Lumber Trades Congress in 
Chicago last June and was placed on the code revision 
committee, You received a copy of this code of ethics 
shortly after that time, and another copy was recently 
mailed you. It is of great importance that we consider 
this code very seriously. It is forming customs of the 
trade which carry great weight in matters of law and if 
we allow unfavorable conditions to become fixed as cus- 
toms of the trade it will be next to impossible to secure 
relief. The time to guard against that condition is now 


when the code is winning its way. I hope you will give 
this very careful consideration during the convention and 
make recommendations looking toward any revision of 
the code you deem advisable. Do not stop here. Elect 
delegates to attend the next meeting of the Lumber 
Trades Congress and see that your recommendations are 
presented. 

The routine work of the association has been attended 
to to the best of my ability, and I hope during the coming 
year the association may become more useful to each 
retailer in the state, and pledge you my best efforts in 
the accomplishment of this end. 

One of the recommendations of President Brown was 
that an advisory committee of four directors be chosen 
to hold meetings in different sections and study local 
conditions. This committee has met three times. The 
first meeting was in Utica, May 26; the second in Albany, 
September 8, and the third in Rochester, December 8. 
The retailers in the vicinity in which the meeting is held 
are invited to attend and the result has been an increased 
activity along association lines. During the coming year 
I hope more members will attend these meetings, should 
President Brown decide to continue them. 


Trade Relations Committee Does Good Work. 

One of the most important recommendations of the 
president was that a trades relations committee be 
appointed to consider matters of difference between 
wholesalers and retailers. This committee has been called 
together to attend one important case, and I believe the 
result was satisfactory to all concerned. This ought to 
be one of the most important committees we have. 

There was also appointed a finance committee to super- 
vise this department. This committee has met with the 
treasurer twice and has important suggestions to make. 
It is becoming more thoroughly understood that there is 
a vast field of usefulness for the association, but to do 
the work funds must be provided. I am in hopes that 
the convention will give this question of finance very 
careful attention. j 

In closing this report I wish to express to the Rochester 
retailers the hearty thanks and appreciation of the asso- 
ciation for the provision made for the entertainment of 
the delegates and wish to assure them of my personal 
appreciation of the manner in which they have relieved 
me at this very busy time of many of the details con- 
nected with arranging for a convention. They have left 
nothing undone. 


Mr. Jones, as treasurer, presented his report relat- 
ing to the financial history of the association during 
the year. It showed receipts during the year of $3,567 
and disbursements of $3,309.49, and a balance of 
$257.51. The esteem in which the New York associa- 
tion is held by its members was indicated by volun- 
tary contributions during the year of $232, in addi- 
tion to the regular dues. President Brown, in his 
annual address, commented on this amount as small, 
but it is an item that appears in the minutes of few 
associations, 

President’s Address, 


President Brown read his annual address, making 
a number of recommendations for increasing the scope 
and improving the modus operandi of the association. 
His address, a businesslike presentation of association 
affairs, follows: 


To those actively interested in our work, this year 
seems to have been one of the most important in the 
association’s existence. Not important as to what we 
have actually accomplished or what we have left undone 
but rather in the way of coming to a realization of the 
fact that the association is just about at a turning point 
in its life. In explanation of this statement let me call 
your attention to a few statistics and facts. 

Seven years ago we had about seventy-two members. 
Today we have 350. You therefore see we have pros- 
pered. Our growth has been gradual but certain. We 
are in a position today we should all be both proud and 
ashamed of—that is, ashamed that, while we are so 
strong and have so many members, we have only a little 
more than 56 percent of all retailers on our membership 
list. I believe it was a great deal harder to get the first 
hundred members while we were young and unknown 
than it should be now to get our fifth or sixth hundred. 


Methods Outgrown. 


All this time, while we have been growing our methods 
have remained unchanged. They are now outgrown. To 
accomplish our duty, to get results and fill the place we 
should, we now realize we must change our tactics, be- 
come more aggressive, more active toward all that which 
makes for the good of each individual member. We must 
all personally become more active, more actually inter- 
ested. It was ee all right to leave everything for 
the secretary to do when he only had seven members to 
consider, but now with 350 it is a different proposition. 
I believe firmly that it is up to us at this meeting to 
decide whether we are going to continue boosting our 
association on up the ladder or let it go backward. The 
latter is what will surely happen unless we awaken and 
make some radical changes. I therefore beg to make a 
few recommendations and ask your careful and serious 
consideration of them at this convention. 


Working Policy Outlined. 

We are sadly in need of a new constitution. The old 
one is not at all fitted for our present needs, or the laws 
of the day. I believe a committee should frame a short, 
concise constitution and report at our last session to- 
morrow afternoon, to be considered and acted upon by 
this convention. I would suggest among the changes: 

First—That we have four vice presidents instead of 
one; that they be elected from four sections of the state, 
western, northern, southern and eastern; that great care 
in the selection of such men be taken to see that they be 
men who will take active interest rather than be figure- 
heads only. 

Second—That there be an advisory committee of four 
from the board of directors who shall meet rgd three 
months, one such meeting each year to be held in each 
vice president’s section of the state, ard each vice presi- 
dent to preside at the meeting in his section. In this 
way I believe it might be possible better to keep up 
interest and to take care of the needs of different sec- 
tions. At such meetings affairs pertinent to members in 
that locality might be considered more advantageously 
than at a state convention—the idea being that these 
advisory committee meetings be attended by all members 
who wish, especially those living in the section of state 
where the meeting is held. 

Third—That there be a finance committee which shall 
have general ag sm Ney of money matters, its members 
not goes eing directors. his year I believe our 
total income s been something like $3,600, yet we are 
still a. for want of more money with which we 
believe greater association results could be gained. The 
burden of finances has been in the past left entirely upon 
our secretary. I think it is now time to help him out in 
that matter, and bring our. actual condition in that line 
squarely and plainly before each member. 





Fourth—That there be two directors’ meetings each 
year. While a director for three years I have known of 
only one meeting. That I believe was attended by five 
men and lasted six minutes. About the only thing 
apparent of the board of directors for some time is their 
names on our stationery. One meeting could be held 
some time in the summer and the other during conven- 
tion time. 

Fifth—There should be a committee which might be 
termed a trades relation committee, its members not 
necessarily being directors. The duty of such committee 
would be to receive and act upon all complaints received 
by the secretary from retailers or wholesalers. Such 
committee should be composed of men well known 
throughout the state, of highest integrity, broad minded- 
ness and conservatism. In the past our secretary has 
had little help in handling the work such a committee 
could do. I consider it would be a great help to him, and 
create a feeling among lumbermen of both classes that 
we were trying to do something to smooth out our 
troubles, and to do it justly. 


Constitution Antiquated. 

I would like these five recommendations considered by 
a constitution committee as worthy of being embodied in 
some form or other in a new constitution, in order that 
they may become permanent changes in our methods. I 
sincerely believe this convention should also consider 
them thoroughly. 

A new constitution should be a great help to us. What 
we need even more is an arousing of interest in associa- 
tion work. Many of us are too prone to expect the other 
fellow to do the work while we do nothing but criticize. 
We should take the association work more seriously dur- 
ing the year—and the convention not as a joke or occa- 
sion for a good time only, but as a time and place for 
mutual, face to face, personal benefit. We are in the 
habit of coming every winter to the convention. Here we 
grow enthusiastic, vow we are going to keep up our in- 
terest —ae the year, that we are going to live up 
Strictly to the acknowledged principles of business eti- 
quette etc. Here we even vote on increase in our secre- 
tary’s salary, conditionally, however, that he can get it 
by his own efforts. 

Association Needs Support of Members. 

How many of you carry on your own private business 
as that of this association is carried on? Few, I think, 
and prosper. I assure you, gentlemen, we as an associa- 
tion have prospered not through our own efforts or our 
modern efforts—rather through our secretary’s work, and 
crying field for association work in this state. All we 
need is money. I do not believe in increased dues. If 
we put them up it will keep out a great many. Some ad- 
vocate a smaller association with much higher dues. I 
fear such would not be a strong one. It is positive that, 
with us, members mean strength. I do, however, be- 
lieve in the voluntary increasing of dues. I would not 
advocate the returning of money to a member even if he 
wished to pay five times his dues one year or each year. 
I recall at a convention some years ago there was great 
enthusiasm on this point. A motion was finally carried 
to the effect that all members be given the a to 
voluntarily increase their dues 20 per cent. say given 
the privilege, for the spirit at that time seemed to clearly 
indicate there would be no need of —e it a request. 
Had such privilege been accepted this year by every mem- 
her it would have meant $420. Our financial report will 
show, however, that there has been received from such 
source this year only $52. Such is our enthusiasm during 
convention. Let us this year be enthusiastic at conven- 
tion also, but not let it end there. Do not go home and 
within a week forget all about the association. I possibly 
should not encroach upon the field of the present finance 
committee, but I can not refrain from mentioning here 
the great success our secretary has had in the publica- 
tion of the membership list. I believe it has not only 
brought both retailer and wholesaler in closer connec- 
tion and been of benefit to both, but it has certainly been 
of unusual financial help to the association, as I under- 
stand the revenue from its advertising comprises this 
year almost a third of our total income. I do not think 
too great praise can be given our secretary for his work 
in that particular line. This year we would like to en- 
large our income sufficiently to allow considerable trav- 
eling to be done Ls the secretary. | that means many 
more members could be added to our list, and much more 
association work accomplished. 

I would like to suggest that a stenographer be em- 
ployed at each convention. Our secretary at this time is 
very busy. As a result we have on file at his office no 
complete record of the doings of our past meetings. Such 
records, if complete, might often be of value and interest. 

Personally I have been very much interested in our 
work this year. I wish to take this opportunity to thank 
all = have aided us both by their interest and gen- 
erosity. 

At last I would beg of you all, each member, to start 
this year and strive to continue through to the end with 
a spirit of aggressiveness and personal interest that will 
surely boost the association. 


On motion of T. M. Blanchard, of Buffalo, the report 
of the president was accepted and filed. On motion of 
C, C. Beahan, of Rochester, the chair was empowered 
to appoint a committee of three to consider the recom- 
mendations of the president and to revise the consti- 
tution and bylaws. 

The secretary read a communication from George H. 
Holt, of Chicago, advocating uniform classification of 
fire insurance statistics by the states and supervision 
of fire insurance rates. Mr. Holt suggested codpera- 
tion by the New York retailers to bring this about. 
The convention took no action. 

On motion the president and secretary were author- 
ized to attend as delegates the meeting of the New 
York Lumber Trade Association, at New York, Thurs- 
day, February 3, and the meeting of the National 
Wholesale Lumber Dealers’ Association, at Cincinnati, 
Ohio, March 2 and 3, in response to invitations from 
those organizations, 

Demurrage Discussed. 

The convention took up the question of demurrage 
and the subsequent discussion showed a variety of 
opinions. Some thought forty-eight hours for unload- 
ing insufficient, and advocated seventy-two hours, 
while others believed a short unloading time prevented 
‘‘sealping.’’? It was suggested that the time for un- 
loading should be based on the number of cars deliv- 
ered at one time, the man receiving six cars having 
a proportionate increase of time for unloading over 
the man receiving only one car. It was urged by an- 
other member that if there were any increase in the 
time for unloading, the receiver would pay for it in 
some other way—if in no other way than in greater 
delay in time of car shortage. Further consideration 
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of the matter of demurrage was deferred until Thurs- 
day afternoon. 

President Brown announced the appointment of the 
following committees: 

Nominations—T. H. Blanchard, Buffalo; C. H. Crouch, 
Rochester, and W. A. Wick, Schenectady. 

Resolutions—S. A. Keener, Newark; George Heller, The- 
resa, and W. T.’ Smith, Corning. 

Revision of the constitution—B. H. Beach, Rome; Peter 
Kemper, jr., Newark, and Charles Morse, Rochester. 


The convention then adjourned. 
ENTERTAINMENT. 


Rocuester, N. Y., Jan. 27.—The entertainment fea- 
tures of the retailers’ convention opened with a smoker 
given by the retail lumber dealers of Rochester to 
their brothers down the state in the banquet hall of 
Powers’ hotel, Wednesday evening. To this the manu- 
facturers and wholesalers and their representatives 
were also invited. They turned out in large numbers 
in response to this invitation and joined with the 
retailers in an evening of conviviality. The program 
included music by Dossenbach’s orchestra and the 
Rochester male quartet, a monologue and a luncheon at 


10:30 o’clock, of which the piece de resistance was 
steak, 

The annual banquet of the association was held 
Thursday evening in the banquet room of the Powers 
hotel. C. C. Beahan, of Rochester, presided ably as 
toastmaster, and there were addresses by Senator W. 
W. Armstrong, of Rochester; Douglas Malloch, the 
‘*lumberman poet,’’ of the AMERICAN LUMBERMAN, Chi- 
cago, and others. The decorations were elaborate and 
the menu delectable. Simultaneously, the ladies were 
served with a similar dinner in another part of the 
hotel. 

THURSDAY MORNING SESSION. 
[Special telegram to the AmpRICAN LUMBERMAN. ] 

Rocuester, N. Y., Jan. 27.—The good attendance of 
yesterday was increased this morning by the late arrival 
of a number of delegates, bringing the total number of 
attendants up to 400. At the morning session the code 
of ethics was taken up by paragraphs and discussed and 
afterward referred to the committee on trade relations, 
with instructions to make a report to the board of di- 
rectors. The convention recommends that an amendment 
be made to the code of ethics making the mill responsible 
for orders taken by the commission man if he is the 





























exclusive selling agent in his territory. At the close of 


the session the convention was entertained at luncheon 
by the builders of Rochester at the Builders’ and 
Traders’ Exchange. 


THURSDAY AFTERNOON SESSION. 


[Special telegram to the AMERICAN LUMBERMAN. ]} 

RocHEsTEeR, N. Y., Jan. 27.—The opening of the 
afternoon session was marked by the adoption of a 
resolution protesting against short count shingles. Reso- 
lutions were also adopted thanking the Rochester builders 
for the luncheon tendered the convention at the close 
of the morning session, and upon the death of N. H. 
Briggs, of Oneonta, N. Y. The convention adopted the 
important amendments to the constitution. which were 
recommended by President Brown in his annual address, 
New officers were elected as follows: 

President—E. A. Fletcher, Rochester. 

Vice presidents—George Blakeslee, Albany; T. M. Mone, 
Ithaca; George Heller, Theresa; W. T. Smith, Corning. 

Directors—C. M. Middlebrook, Binghamton; George M. 
Zimmerman, Buffalo; Mr. White, Watertown; T. H. Herrick, 
Rhinebeck. 

President Brown was nominated to succeed himself, 
but he declined reélection. 





SOUTHERN ILLINOIS RETAILERS HOLD PROFITABLE ANNUAL CONVENTION. 


President Discusses Fundamentals of Substantial Progress of Nation—Association Benefits Emphasized—Speaker Would Make All Meetings Open. 


Marion, Itu., Jan. 26.—With the formal presentation 
of a gigantic key, emblematic of the freedom of the city 
of Marion, presented by O. J. Page, representing Mayor 
J. C. Mitchell, the fourteenth annual meeting of the 
Southern Illinois Lumber Dealers’ Association began its 
session at the handsome Elks’ club shortly after 2 
o’clock this afternoon. 

There was a delay of an hour in starting proceedings 
owing to the late arrival of the trains bearing the mem- 
bership and friends to Marion. The official roster indi- 
cated practically a full registration present. Some of 
the old familiar faces, however, were missing, one of 
these being J. W. White, of Marissa, who is journeying 
in the far West in search of health. 

President C. T. Wade called the meeting to order with 
a few congratulatory remarks concerning the handsome 
Elks’ building and introduced the mayor’s envoy, who 
spoke feelingly of the honor the Southern Illinois Retail 
Lumber Dealers’ Association had done the city in meet- 
ing at Marion and formally tendered to President Wade 
the 4-foot wooden key which, he said, was guaranteed 
to unlock the inner shrine of Marion’s heart. 

A. V. Schermerhorn, vice president of the association, 
responded in a neat little speech. 


The President’s Address. 
President Wade read his annual address, as follows: 


I feel a deep sense of responsibility resting upon me as 
your president, while appreciating the honor conferred upon 
me. We meet again for the fourteenth time since the or- 
ganization of the Southern Illinois Lumber Dealers’ Associa- 
tion with the brightest outlook for the future that we have 
beheld since our organization. With the prices of almost all 
farm products highest since the war, the farmer, to whom 
we look for most of our trade, commands a position in this 
country that was never his privilege and good fortune since 
the formation of this government. He is nearer out of debt 
than ever before. He is not compelled to sell his grain the 
moment harvested. He says, “I want so much for my wheat, 
corn and oats, and if I do not get it I will hold.” He 
virtually sets his price and is getting it. However, the 
sxovernment may usurp this power from present indications. 
Chis I consider the chief cause of higher prices. The day 
of cheap grain, meats and lumber is forever past. Our farm 
lands are destined to sell much higher. The man who adopts 
improved methods in farming, stock raising and his business 
life in general will reap a rich reward. Every year brings 
a higher standard of living and adds to our population 
nearly two million more mouths to feed, demanding new 
homes in proportion to the increase in population. 

In my judgment you will never again see real low prices in 
lumber; of course we may expect eg ogg ed reactions in 
prices as’ well as other business, but the tendency on the 
whole will be onward and upward. Why? Beeause the 
man at the plow is the keynote to the situation: obtaining 
the price he does for farm products, he can afford to pay 
higher prices for building material; but not only that, he 
usually has the money—you do not have the bad book ac- 
counts you once had. Building material today is the cheap- 
est article of commerce on the market compared to values 
being pon for what the producer has to sell. He can buy 
one-third more lumber for the price of a horse, mule, cow, 
hog or a bushel of wheat than at any time within the last 
decade. I paid $45.60 for an ordinary hog the other day. 
Fifteen years ago this amount would have purchased a very 
good driving team, or three good milch cows, or enough lum- 
ber for a small farm house. I only cite these comparisons 
that you may contrast the difference and meet arguments 
made against the price of the material we offer for sale. 


Conservation. 


_ The conservation of our national resources is being widely 
discussed at present. Little did our forefathers think that 
within a century the great forests, yet almost unpenetrated. 
would be nearly eliminated and steps need be taken to 
put a stop to the destruction of the forests. One of our late 
presidents has been a great incentive in this and did much 
— directing the attention of the people to this great 
evil. 

When a mere boy living in Washington county, Indiana, 
the place of my birth, well do I remember the farmers as- 
Sembling at a neighbor's and having a log rolling. Large 
fields would be cleared in the flat woods, as they were 
termed, and farmers with their hand spikes would pile 
large heaps of logs over the clearings, nas of the 
finest, varieties of poplar, walnut, maple, oak, hickory and 
other woods, the lumber of which would sell now at from 
$25 to $100 a thousand. feet. Fire would be set to these 
large log heaps and the farmers would drink sweet and 
hard cider, and sometimes other spirits, and eat ginger cake, 
Seemingly to unconsciously rejoice as millions of feet of the 
very best lumber were going up in smoke. I mention this as 
it illustrates how heedlessly and rapidly the resources were 
being destroyed apparently without any thought of the 
future or coming posterity. 

Statistics show that we use yearly over 20,000,000,000 
cubic feet of lumber and consume yearly three times as much 
as we produce. It is claimed that there is not enough oak 
timber in Illinois to rebuild its bridges for the next five 
years. It requires more wood pulp to run the great Chicago 
daily newspapers each day than was used in this state fifty 
owe 3 ago each day in ees buildings. The surest and 

est plan to remedy these evils is through the pupils in 


our public school and,‘sad as it may seem, the most neglected 
natural resource of this country is the pupil of the public 
school, especially in the rural districts. He is taught too 
much from his text book in an abstract way without any 
application whatever of the principle involved. He is as- 
signed a lesson by the teacher and too often tries to com- 
mit it word for word.much of it even if he understood would 
never be of any practical use.. When he leaves school he 
may be able by the aid of a microscope to tell you something 
of the vertebra of a bullfrog, but he could not tell you how 
much grain there may be in a certain sized bin nor how 
many lath required to lath a room. What we need is agri- 
cultural and domestic science added to the schools of this 
country and our children thoroughly taught that which will 
enable them to more easily fight the battles of life. Let that 
boy of yours set out in some waste corner or nook on your 
farm, and we all have such places, a few catawba and 
black locust sprouts and within six to eight years you will 
have available timber on your own farm. Now this talk is 
a little out of the ordinary and not what you expected, but 
I can see in future years that all great and lasting reforms 
for the = good must be nurtured in and come through 
our public schools. 

We, as members of this organization, should strive to give 
satisfaction to our patrons, for the truest test of success 
in our business is satisfaction to our patrons. The hon- 





A WONDERFUL TRIBUTE. 
[Special telegram to the AMERICAN LUMBERMAN. ] 
MARION, ILL., Jan. 27—-Convention closed 
by singing standing ‘‘Nearer My God to 
Thee’’ in honor of J. E. Defebaugh. 











orable body of salesmen present can verify this statement. 
We congratulate you upon the progress you are making. 
We admire you for what you have accomplished and glory 
in what you are doing. The friendship, the pleasant times 
and associations and fraternal feeling that are formed at 
these meetings will cling to us and linger with us in sweet 
memories until our mission on earth is ended. 


Secretary Charles Hall’s report showed the following 
condition of the treasury: 





Balance on hand February 24, 1909............... $394.17 
Received fees, dues, advertising etc................ 284.00 
TS Se OP eS ee 
DISBURSEMENTS. 
Te eee 
Balance paki eas silchedepsinitadd kien phe sd an 


The Secretary’s Report. 


Secretary Hall’s report was as follows: 


As an association we are again assembled in yearly con- 
vention to hear reports read and addresses delivered, full of 
information, ideas. and inspirations, by our friends, some 
though not engaged in the retail lumber business but who 
have our interests in view and in whom we are interested. 
We are assembled to review the last year; especially are we 
here to receive thoughts, information, one from another, that 
we may more thoroughly understand and help to advance ou: 
chosen business. We are more especially assembled that we 
may become better friends one to the other, bearing in mind 
that the object of this association is for “Information, in- 
struction and to form acquaintance and friendly feelings 
with each other, both retail and wholesale, and try to ac- 
complish thereby more pleasant and profitable business rela- 
tions.” We should ever try to keep in view this object and 
benefit accordingly. 

The directors and officers of your association, with the 
local dealers, met in annual meeting at this place December 
14 last. <A well attended and enthusiastic meeting was had. 
Date set for meeting, program arranged, so far as could be 
done, and other proper and necessary actions taken. 

The “Round Table” session tomorrow morning is a con- 
tinuation of those popular and profitable sessions of our 
past conventions, a session no retailer can afford to miss. 

We are to have with us at this meeting Joseph W. Pad- 
dock, president of our state association. We have asked him 
to come to us not only to poems’ his ideas of odd and short 
lengths, which it seems the manufacturers are trying to 
force upon the retailers, but to present the claims of our 
state association to the dealers of southern Illinois. The 
work of the state association has put many dollars indirectly 
into the pockets of the retail lumber dealers all over the 
state. Are we, as individual dealers, supporting it as we 
should? If not, why not? While the state association merits 
the support of the dealers of the entire state, our southern 
Illinois association, we believe, merits the support of all the 
dealers in the southern part of the state. Neither claims per- 
fection. Does any dealer expect it? Does any dealer claim 
perfection for himself? Bearing in mind the object of this 
association, we believe it is doing a good work in southern 
Illinois, well worth the time and expense. Those not mem- 
bers are asked to join and help in a good and right cause. 

We submit you a good program. e welcome you all to 
the meetings, and trust each of iz will profit by attendance 
and go away feeling well repaid for your time and expense. 


We wish to especially thank the trade journals for their 
continued and generous support of our association. We are 
deeply grateful to the Elks of Marion for their liberality 
in allowing the use of this most beautiful Elks’ Club. To 
those taking part upon the program and to all who are as- 
sisting in making this meeting a success, which we feel sure 
it will be, are due our hearty thanks. 

I desire to thank the president, directors, members and 
all who have assisted me in my year’s work as your sec- 
retary. 

President Wade announced the following committees: 

Auditing committee—Charles Sloan, Fred Stotlar, T. E. 
Benton. 

Resolutions committee—P. T. Langan, Isaac Beare, D. L. 
Kimmel. 

Constitution committee—Charles Glore, W. E. Beal. 

Nominating committee—W. G. Cochran, W. A. Kau, J. A. 
Van Sycle. 

James W. Paddock, president of the Illinois Lumber 
Dealers’ and Cement Supply Association, repeated his 
paper on ‘‘Odd and Short Lengths’’ which he read at 
Indianapolis last week. 

Mr. Paddock prefaced his paper with an appeal to all 
members of the Southern Illinois Retail Lumber Dealers’ 
Association to join the state association. He said: 
**You are doing a great work down here, but you do a 
greater work in the state association.’’ He urged the 
members to attend the state meeting at Chicago, stating 
that several important questions are coming up at that 
time. One of these, he said, is the cement problem. 
Mr. Paddock said that the cement business is—or should 
be—very profitable. He said that under present condi- 
tions almost anyone with enough money can buy a car 
of cement, whereas the manufacturers should be made to 
realize that the retail lumberman is the logical outlet for 
his output. 

The question of the manufacturer forcing the odd 
lengths on the lumber dealers was discussed at some 
length, and the sentiment seemed to be that the retailers 
should fight this alleged effort of the manufacturers to 
the last ditch. 

Considerable warmth was injected into the meeting in 
this connection by A. V. Schermerhorn and P. T. Langan, 
who argued in favor of some action that might tend to 
prevent the manufacturers from ‘‘foisting upon the re- 
tailers anything they choose.’’ It was argued that the 
retailers would have to increase their capital stock and 
also the size of their yards if they are compelled to take 
long and short lengths. 

Frank K. Hanley and U. Griffith, representing the 
cypress interests, threw some new light on the subject 
by stating that the practice on the part of the mills is 
to not force odd lengths upon the retailers, but to sell 
this odd length stock at special prices. 

The matter was on motion referred to the committee 
on resolutions, with instructions to report later. 

The concluding feature of the afternoon was an ad 
dress by Charles D. Warner on the subject ‘‘ Getting 
Together.’’ He spoke first of the advantage of cutting 
out ‘all executive sessions and having all meetings in the 
future held open. This, he said, is the new twentieth 
century method of doing business. Mr. Warner cited 
several instances where the several branches of the trades 
have ‘‘ gotten together,’’ to the ultimate satisfaction of; 
the whole trade. 

CLOSING SESSION. 
[Special telegram to the AMERICAN LUMBERMAN.] 

Marion, ILt., Jan. 27.—The fourteenth annual conven- 
tion of the Southern Illinois Lumber Dealers’ Associa- 
tion closed this afternoon with the selection of Centralia 
as the next place of meeting and the election of the fol- 
lowing officers: 

President—C. T. Wade, Farina. 

Vice president—Ed. Goedde, East St. Louis. ‘ 

Directors to serve three years—A. V. Schermerhorn, Ridge 
Farm, and J, A. Van Sickle, Tamms. 

At the close of the session the board of directors met 
and reappointed Charles Hall, of Sandoval, secretary and 
treasurer. This convention is regarded as the most suc; 
cessful in the history of the organization, due largely to 
the fact that the formal program was discarded for the 
most part and the convention took the shape of a Metho- 
dist experience meeting. The members discussed in an 
informal way the questions that were dearest to their 
hearts and affecting their own business. 

This evening there was an oldtime Hoo-Hoo concatena- 
tion at the Elks’ ‘Club, in charge of Vicegerent E. B. 
Eckhard. 
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SHINGLE MANUFACTURERS AND RAILWAY OFFICIALS CONFER. 


Pacific Coast Producers Seek to Do Away with the Reconsigning Privilege, which They Claim Has a 
Demoralizing Effect on the Shingle Industry—Matter Referred to a Committee of 
Manufacturers, Wholesalers and Traffic Men for Adjustment. 


SEATTLE, WAsH., Jan. 21.—The movement on the part 
of a large majority of the lumber and shingle manufac- 
turers of western Washington to do away with the recon- 
signing privilege received a decided impetus today at a 
conference between the lumbermen and the traffic 
officials of all of the western transcontinental railroads 
and the western representatives of many eastern trunk 
lines. For a number of years the railroads have per- 
mitted the putting of cars in transit, the destination to 
be changed while en route. The millmen claim that 
this custom, which is in vogue among the wholesalers of 
Washington shingles, has resulted in practically all of 
the evils to which the shingle manufacturing industry 
has fallen heir to. They claim that it enables whole- 
salers to speculate in shingles and bull and bear the 
market at their pleasure, to the demoralization of the 
business. The wholesalers themselves are somewhat 
divided on the matter, although the majority of whole- 
salers argue that the reconsigning privilege is not detri- 
mental to the shingle industry, and to the contrary has 
been of great benefit to it. Some wholesalers, how- 
ever, agree with practically all of the millmen that it 
is a menace to the safety and well being of the shingle 
industry. 

For years the matter has been agitated, until steps 
were recently taken to find a remedy, and, as readers of 
the AMERICAN LUMBERMAN are aware, a petition was 
sent to the transcontinental railroads, signed by 360 
manufacturers of shingles in Washington, asking that 
the reconsigning privilege be done away with. In order 
to bring the matter directly to the attention of the traffic 
officials, the manufacturers arranged for today’s confer- 
ence, to which were invited the traffic officials of all of 
the lines interested, and the entire day was devoted to 
discussing the matter on all sides, the final result being 
the referring of the entire matter to a committee made 
up of three shingle manufacturers, three shingle whole- 
salers and five railroad traffic men, being one from each 
of the five transcontinental railroads reaching the shingle 
territory. This committee will meet at once and en- 
deavor to thresh the matter out, so as to come to some 
agreement whereby there may be at least a modification 
ot the present reconsigning privilege, so as to do away 
with the shipping of shingles in transit, or at least re- 
move from the custom some of the evils attributed to it 
by the millmen. 

That the manufacturers of lumber on the north coast 
are strongly opposed to the custom, as well as the 
shingle manufacturers, was brought out at today’s meet- 
ing, as the custom of the wholesalers in the middle West 
and of Denver, particularly, and of some of the whole- 
salers on the north coast of shipping lumber in transit, 
appears to be growing. It was also brought out at 
today’s meeting that the representatives of the Hill 
lines, the Northern Pacific and Great Northern, who have 
so far been the principal lines interested in shipping in 
fransit, are not exactly on the fence in regard to the 
matter, but are a little disposed to allow conditions to 
remain as they are at present, on the plea that it will 
be practically impossible to absolutely abolish the custom 
of shipping in transit, because the eastern trunk lines, 
they fear, will not agree to a change. On the other hand, 
the representatives of the Chicago, Milwaukee & Puget 
Sound railroad, not having extensive storage facilities at 
transfer points, evinced a disposition to be willing to 
do away with the custom, providing the other railroads 
interested would agree to the same thing. The Hill line 
representative, however, knowing that the Milwaukee 
can not participate to a great extent in this business, 
would no doubt prefer to see it continued, as it gives 
their railroads the preference. 

Today’s conference was a long drawn out affair and 
was well attended by the representatives of the rail- 
roads and by a large number of lumbermen. The latter 
embraced wholesalers, as well as the millmen, who ‘were 
behind the movement for the conference. It was under- 
stood that all sides of the matter would be represented, 
and the wholesalers were there with their most able rep- 
resentatives. The railroads were represented by the 
following: 

Traffic Men. 
R. M. Calkins, traffic manager, Chicago, Milwaukee & 
Puget Sound Railway Company, Henry building, 
Seattle, Wash. : 
G. Woodworth, traffic manager, Northern Pacific Rail- 
way Company, St. Paul, Minn. 
. H. Simmons, general freight agent, Chicago, Rock 
Island & Pacific railway, Chicago, Ill. 
’. D. Burroughs, assistant genera freight agent, Chicago, 
a an & Puget Sound Railway Company, Seattle, 
Henry L. Sisler, assistant general agent, the North- 

Western line, Seattle, Wash. 

Frank W. Parker, general agent, the North-Western 
line, Seattle, Wash. 
Wilber If. Coman, general freight agent, Oregon Railroad 

& Navigation Company, Portland, Ore. 

W. D. Skinner, general freight and passenger agent, 
yremon & Washington Railroad Company, Seattle, 
W. C. Bowles, general freight agent, Canadian Pacific 

Railway Company, Vancouver, 

Archibald Gray, assistant general frei ht agent, Great 

Northern Railway Company, Seattle, “Wash 
H. d. Btoepie. general agent, Erie halla Company, 

Seattle, Wash 


Henry Blakeley, general western freight ent, Northern 
Pacific Railway Company, Tacoma, Wash. 
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Alder Ellis, central freight agent, Chicago, gaa & 
Puget Sound Railway Company, Seattle, Wa 

F. H. Wegener, traveling. freight and a ee agent, 
Wabash Railroad Company, Seattle, Wash. 

F. W. Goldie, Pacific coast auent, Pere Marquette Rail- 
road Company, Seattle, Wash 

John §S. Campbell, traveling freight solicitor, Pennsylvania 
lines, Seattle, Wash. 

A. W. Cassels, traveling agent, New York Central fast 
freight lines, Seattle, Wash. 

E. R. Ingersoll, commercial agent, New York Central 
fast freight lines, Seattle, Wash. 

*.. Cc. Eckenberger, commercial meen New York Central 
fast freight lines, Portland, 

W. P. Lockwood, ‘commercial aan, Wisconsin Central 
Railway Company, Seattle, Wash. 

W. H. Olin, general agent, Chicago Great Western Rail- 
road Company, Seattle, Wash. 

F. W. Graham, traveling freight agent, Great Northern 
Railway Company, Seattle, Wash. 

Arthur E. Campbell, commercial agent, Chicago, Bur- 
lington & Quincy Railroad Company, Seattle, Wash. 
M. J. Costello, assistant freight traffic manager, Great 

Northern Railway Company, Seattle, Wash. 


Lumbermen Present. 


Cc. F. White, Grays Harbor Commercial Co., Seattle. 

W. C. Miles, Globe Lbr. Co., Globe, Wash. 

George N. Skinner, Port Blakele hey - Co., Seattle. 

H. W. Hogue, Hugh W. Hogue -, Seattle. 

C. C. Bronson, Day Lbr. Co., Seattle. 

E. B. Roy, Roy & Roy, Seattle. 

Robert S. Wilson, Seattle. 

E. H. Schaefer, Grays Harbor Commercial Co., Seattle. 

A. F. McEwen, Seattle Cedar Lbr. Mfg. Co., Seattle. 

R. W. Douglas, Seattle. 

F. A. Traill, Shepard-Trail! Co., Seattle. 

J. G. Startup, Lumber Manufacturers’ Agency, Seattle. 

S. L. Johnson, Grays Harbor Commercial Co., Seattle. 

W. A. Whitman, Tacoma Mill Co., Tacoma. 

A. F. Specht, secretary Law Bureau, Seattle. 

Henry Dickinson, Henry Dickinson Lbr. Co., Seattle. 

Henry Carstens, Carstens & Earles, Seattle. 

L. L. Hillman, Carstens & Earles, Seattle. 

A. F. Van Doorn, Eagle Shingle Co., Seattle. 

E. E. Case, Case Shingle & Lbr. Co., Raymond, Wash. 

H. G. Wells, Morrison, Merrill & Co., Portland, e 

R. L. Chapin, Metropolitan Shingle Co., Seattle. 

John McMaster, John McMaster a Co., Seattle. 

A. O. Nelson, Nelson Lbr. Co., Sea 

oe Ford, Ww ashington Shingle Grading Assn., Everett, 
Jash 

E. F. Heisser, Alaska Lbr. Co., Seattle. 

J. D. Collins, Chicago Lbr. & Coal Co., Seattle. 

H. S. Stine, Barnes & Mauk, Seattle. 

John G. McIntosh, Schwager & Nettleton, Seattle. 

A. T. Armstrong, Gold Bar Lbr. Co., Seattle. 

Cc. J. Flack, Shingle Manufacturers’ Agency, Seattle. 

Walter Hillman, Nelson Lbr. Co., Seattle. 

Ed R. Hogg, Atlas Lbr. & Shingle Co., Seattle. 


The meeting was called to order in the assembly room 
ot the Henry building at 10 o’clock this morning by 
Cc. F. White, chairman of the railroad committee of the 
-acific Coast Lumber Manufacturers’ Association, who 
explained the object of the meeting and stated that the 
lumber and shingle manufacturers, who were responsible 
for it being called, wished it understood in advance that 
it was to be a friendly conference of the manufacturers, 
wholesalers and railroad officials, and it was the desire 
not to injure the interests of anyone, but to endeavor 
to come to an understanding .regarding the matter of 
reconsigning of shingles and lumber. He wished the 
railroad officials to understand that since the celebrated 
rate litigation was ended that the lumber and shingle 
shippers had nothing but the kindliest feeling for them. 
Mr. White then introduced A. I’. Specht, secretary of the 
law bureau of the association, who presented the follow- 
ing statement of the situation: 


Opening Statement of Secretary Specht. 


This conference has been called for the purpose of 
considering the modification of rules and regulations 
which vrermit of indiscriminate diversion in transit, which 
permit of storage at transit points at a nominal charge 
and free storage. These facilities which are permitted by 
rules and regulations of the railway companies have 
changed the methods of marketing so that a very large 
portion of the production of shingles, and to some extent, 
lumber, which is gradually increasing in volume, to be 
loaded into cars and put into movement eastward in 
advance of being sold in anticipation of obtaining orders 
for the commodity which has been, or is being put into 
transit. 

The result is that almost continuously a large portion 
of the stock in transit reaches reconsigning and storage 
points before sale is made. In order to avoid demurrage 
Pewee ow reconsigning charges, storage charges and 
hand ing charges, strenuous effort is made to make a sale 
and to avoid charges, with a result that the commodity 
is sold at its actual cost of production or below cost of 
production, which has made the lumbering industry one 
of the most hazardous known in any line of business. 

The. use of rules and regulations permitting indiscrimi- 
nate diversions and the carrying of large stocks of forest 

products where storage facilities are maintained is a 
Setriment to the stable development of the manufacture 
of forest products, and results in a great loss in values to 
the manufacturer by reason of the: fact that speculation 
in values is the outgrowth of the present prevailing 
practices. 

This is borne out by the fact that shingle values (stars, 
for instance) fluctuated in Pree from $1.20 a thousand in 
the autumn of 1905 to a thousand in July and 
August, 1907, all within Bd months. .There is no other 
commodity that shows such a wide fluctuation in values 
even in the forest product class, except that the element 
oF Seen has entered into the buying and selling of 
shingles 

Values Stationary. 


Lumber values, compeze tively speaking, will show no 
a whatever, s my because it is only lately that 
en to a small degree Awe prevailing practices 
fhat. obtain in the transportation of shingles has not been 
applied to the transportation of lumber. 

Because of these extreme fluctuations in values the 
same uncertainty that — at the point of production 
exists to some extent in the consuming territory. The 
retailer who should anticipate his legitimate wants for 
the COMmMUAtty he serves, instead of laying in a reason- 





able supply of shingles, only carries such a supply as his 
immediate wants require, as he can not judge of whether 
to lay in five carloads of star shingles today, that his 
neighbor and competitor will not buy ten carloads of 
star shingles tomorrow or next week at 25 cents a thou- 
sand below what he has been compelled to pay. 

The manufacturer must pay a stable price for his raw 
material. His raw material does not fluctuate in price 
with the values he obtains for the manufactured output. 
His labor is not paid in wages according to the fluctua- 
tion of the value of the manufactured output. He must 
make and has made a heavy investment for stumpage. 
or if he buys on the open market he must anticipate the 
payment of a certain price for his raw material. He 
must make a large investment for machinery; he must 
run his mill at least a certain number of days or he will 
not be able to hold his employees. The manufacturer is 
compelled to make a comparatively heavy, permanent 
investment in his industry; he has everything at stake 
and he should have the support of the ge pee 
companies in maintaining a reasonable and stable price 
for the commodity he produces. 

Overproduction. 

The growth and practice of seeking customers for ship- 
ments of shingles while in transit and the result that 
obtains on the value of same is illustrated and demon- 
strated when it is known that in 1908 1,000,000,000 more 
shingles were produced in western Washington than in 
1907, for which there was a reasonable demand in con- 
suming territory, and these shingles were of better manu- 
facture during 1908 than in the year previous, and for 
which there was the actual cash return to the mills of 
$4,000,000 less money in 1908 than in 1907. These figures 
are from United States government reports. 

The working out of practices under rules and regula- 
tions permitting indiscriminate diversion of shingles in 
transit, and the carrying of large stocks of shingles in 
storage by the carriers, has been developed into an exact 
science of financiering. 

Our friends engaged in buying and selling forest prod- 
ucts on the basis of receiving a commission of 10 cents a 
thousand for shingles will assert and do assert that were 
it not for their activity the small manufacturer who can 
not by himself market his commodity because it would 
not pay him to maintain an office for the sale of one car 
—two cars—three cars—four cars or five cars which he 
may produce each week, that this small manufacturer 
could not find a market for his output. 

We grant and concede that the commission broker and 
the legitimate wholesaler who work in the interest both 
of the producer and the consumer and does business on 
the square is of incalculable benefit, especially to the 
small manufacturer. 

You will. have the evidence and statements placed 
before you of small manufacturers who sell their entire 
output through jobbers and commission brokers, to the 
effect that they can run.and do business on their smaller 
and more restricted. investment, when the manufacturer 
who is engaged with an industry that requires a heavy 
investment is forced to close down because of low values 
for the output of his plant. 

Transportation Companies’ Rules. 

The wrongful practices complained of are the result of 
rules and regulations promulgated and maintained by the 
transportation companies. 

The manufacturer who desires his product to go to a 
legitimate bona fide consignee can not understand how 
the transportation companies justify the charging of a 
flat through joint rate or a flat rate made up of com- 
bination of locals and not charge a higher rate for 
another shipper who requires extra service in the way otf 
telegraphic and other correspondence to secure diversions 
of shipments in transit; they can not understand how the 
earriers justify this same transportation charge to be 
applied when commodities are stored free of charge at 
carriers’ storage points; they can not understand how the 
earriers justify the same flat rate of charge when the 
tranapor tation charges to cover the commodity in storage 
stand uncollected for long periods of time without any 
interest charges or any other charge. The shipper who 
makes a shipment direct can not understand why he 
should not be entitled to a lower rate of charge on a 
shipment that moves from point of origin to a bona fide 
consignee to a destination named in the first billing — 
is conceded to those shippers who impose additiona! 
burdens on the transportation companies and who are 
granted and obtain the same flat transportation rates of 
charge as the direct shipper. 

These matters are now placed before the representatives 
of the transportation companies. We trust you will solve 
them in a manner satisfactory to yourselves and to those 
who have invested millions of dollars to develop the 
forestry industry of the Pacific Northwest. 

Mr. White stated that the evils of the shipping-in 
transit custom were not confined to shingles, but there 
was a growing tendency to ship lumber in transit, par- 
ticularly yellow pine lumber from the southern states 
and also Coast lumber. As chairman he then called upon 
J. G. Woodworth, traffic manager of the Northern 
Pacific railroad, to give his views from the railroad 
standpoint of the subject of the meeting. 


Northern Pacific Not Desirous of Change. 


Mr. Woodworth stated at the outset that the primary 
object of the railroads is to conserve their car supply, 
and for that reason they had looked more favorably upou 
the reconsigning privilege, because they believed it to 
make the shipping of shingles more evenly distribute: 
during all the months of the year than it would be with- 
out this custom. Nevertheless, the railroads wished to 
serve all interests. He did not think, however, it coul: 
be entirely stopped, for even if the western transcon 
tinental lines did abolish the privilege and their easter 
connections continued it, there would be little change in 
the situation, and he doubted if it would ever be possibl: 
to secure the approval of the bulk of the western trunk 
lines to do away with it entirely. Even should they al! 
agree to it in three months they would: all probably b: 
breaking the agreement. In his opinion there were many 
points in favor of the custom of shipping in transit, as 
it’ enabled the buyer in the East to secure his stock 
promptly, whereas in ordinary times. it would take from 
two to three weeks longer to get a car from the mill to 
destination. Mr. Woodworth thought that lumbermeu 
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should carefully consider the matter before asking the 
railroads to do away with it entirely. 

W. C. Miles, of Globe, Wash., compared the custom of 
shipping in transit to the old custom of scalping tickets, 
which was done away with entirely by a law prohibiting 
it, and he believed the custom of shipping in transit 
could also be done away with. Lumber, he said, could 
be sold ahead on a reasonable certainty, but shingles 
could not, because the market was manipulated by whole- 
salers, who gambled in shingles. In lumber buyers 
anticipated their wants, and they could do the same 


‘thing in shingles, and if they did the market would be 


more stable. 

Chairman White stated that his company had been in 
the business of manufacturing lumber and shingles for 
many years in western Washington, and it believed that 
the practice of shipping in transit was most injurious 
to the shingle industry. Although many shingles were 
manufactured and sold during 1909 that year was one 
of the worst since the panic of 1893 for the millmen of 
western Washington, and he believed that if the ship- 
ping in transit custom grew to large proportions in the 
lumber business it would be even more disastrous there. 
If the railroads could not agree to abolish it he believed 
it. would be finally necessary, for the lumber and shingle 
manufacturers to appeal to the Interstate Commerce 
Commission to make a ruling, forcing the railroads to 
abolish the privilege. This, he believed, was the other 
horn of the dilemma, and that the sentiment of the mill- 
men was in favor of asking for it if no other remedy 
could be found. 

Henry Carstens, of Seattle, thought that the use of 
patent roofing and other substitutes for shingles had 
brought about the low prices prevailing during the last 
two or three years, and with these substitutes increasing 
in popularity they might even crowd shingles out of the 
market, to which Mr. Miles replied that it probably 
would be a good thing, as then there would be no more 
shipping in transit troubles. Mr. Miles declared that 
the shipping in transit privilege enabled the wholesalers 
to speculate and gamble in shingles to the injury and 
detriment of the manufacturer who, as a producer, was 
entitled to some profit for his investment in the busi- 
ness as compared to no investment of an extended nature 
on the part of the wholesaler. 

A. F. McEwen, of the Seattle Cedar Lumber Manu- 
facturing Company, Seattle, said that it might be con- 
sidered as treason for him to state, that as a large 
shingle manufacturer, he was in favor of continuing the 
custom of shipping in transit. He explained that he 
had unfortunately been on the wrong side with his fel- 
low lumber manufacturers on the tariff question, as he 
believed in free lumber and shingles, and that he was 
also opposed to the Lake Washington canal, which other 
millmen of Seattle were favoring. He stated that 
cedar logs fluctuated on Puget sound very materially, 
which accounted for some of the fluctuation in shingles. 
The high prices received for shingles in 1907 was very 
disastrous to the shingle business, as it enabled substi- 
tutes to get a foothold in the middle West and East. He 
believed that transit shingles made a more uniform 
market, and he favored speculation in all staple com- 
modities as tending toward a more stable price. High 
prices of raw material, due to the fact that not enough 
cedar logs are put in when the demand is good, was the 
cause of small profits of shingle manufacturers. He 
said he owned stumpage and put in logs, but still was of 
this opinion. 

W. A. Whitman, of the Tacoma Mill Company, 
Tacoma, approved of carrying shingles in stock at the 
mills rather than in cars or in storage in transit. The 
southern pine market was now being demoralized by 
shipping in transit, and he strongly opposed this custom 
for both lumber and shingles, and declared that if the 
mills carried the stocks it would tend to prevent over- 
production and would bring about a stable market that 
would permit the producer making some profit, which is 
now impossible and has been so for several years. 

Chairman White stated that he had been engaged in 
the manufacture of eastern pine lumber and shingles 
before coming to the Pacific coast, and that in those 
days when too many white pine shingles were made the 

production stopped until the demand caught up with the 
supply, and the same thing could be done in Washington 
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with red cedar shingles, if the shipping in transit and 
storage privileges were withdrawn. This custom allowed 
wholesalers to put shingles in transit and store them if 
necessary for a long period, and the railroads did not 
receive their freight or any interest on the money due 
for freight until the shingles had finally reached their 
destination. This, he thought, was not fair to the ship- 
pers that shipped direct and paid their freight charges, 
and it was also most demoralizing to the shingle market 
and believed that both wholesalers and manufacturers 
would make more money if it were abolished. 

F. A. Traill, of Seattle, a wholesaler, was of the 
opinion that the small shingle mill could not operate 
without shipping in transit, and declared that the whole- 
salers found the shingle mills that sold direct through the 
Everett Consolidated Shingle Agency were the worst 
demoralizers of the market, and if the reconsigning 
privilege was withdrawn there would be a greater fluc- 
tuation in prices. It would also force shingles on the 
market and make a considerable demand for them in 
the fall when the railroads could not spare the cars. 

A. F. McEwen took issue with the idea of carrying 
shingle stocks at the mills on the grounds that the small 
mills could not afford to carry stocks, and for the large 
mills it was a physical impossibility to find enough 
storage room under cover, and that no matter how well 
protected, kiln dried shingles in storage on the Coast 
would absorb moisture in winter and the underweights 
would be lost. Mr. Whitman did not agree with him, 
reiterating his assertion that the mills could carry a 
stock of shingles at the mills as well as at the transfer, 
and that the wholesalers could help them do so to their 
advantage. 

E. E. Case, of the Case Lumber & Shingle Company, 
Raymond, Wash., stated that he had been engaged in 
the manufacture of shingles for years, and for fourteen 
years shipped shingles in transit and lost money, but 
during the last few years had changed his way of doing 
business and carried from 10,000,000 to 20,000,000 of 
shingles at his mill and had made a success of handling 
stock in this way. At first he manufactured but 30,000,- 
000 shingles a year and now the output of his mill was 
170,000,000 annually. His experience had demonstrated 
to him that the carrying of shingle stocks at the mills 
was the most profitable way for producers to do business. 

Chairman White said that his company and the North- 
western Lumber Company at Hoquiam had carried shin- 
gle stocks for years. He believed the wholesalers and 
millmen could both make more money if the transit 
privilege was abolished, and he and other millmen would 
like to have the opportunity to do business that way. 


Favored Putting Matter Up to Commission. 


Traffic Manager Woodworth remarked that the dif- 
ference of opinion among the shingle manufacturers and 
wholesalers was an illustration of what trouble the rail- 
road men would have in trying to agree upon a plan for 
doing away with transit shipments. He said the Inter- 
state Commerce Commission was investigating the mat- 
ter of milling in transit, and he did not know but that it 
would be a good idea to have the commission sit on the 
Pacific coast and take up this matter of shipping in 
transit and make a ruling upon it. A ruling of the com- 
mission would at least relieve the railroad traffic men, 
as the lumbermen would then have to make a ruling 
upon it. A ruling of the commission would at least 
relieve the railroad traffic men, as the lumbermen would 
then have to make their complaints to the commission. 
This, in his opinion, was one good thing that the com- 
mission was doing. He asked Mr. Specht, as a lawyer, 
whether he thought the transit privilege could be with- 
held from shippers of lumber and shingles and be per- 
mitted to shippers of other commodities. 

Mr. Specht said that the Interstate Commerce Com- 
mission would have to decide what is a diversion. There 
was some further discussion, in which the point was 
brought out that where a shipment embraces two bill- 
ings that the last carrier advanced the freight charge. 
The meeting adjourned at 12:30 to meet again at 2 

.m. 

AFTERNOON SESSION. 

The conference was called to order again at 2 p. m. 
by Chairman White. He called upon C. D. Ford, secre- 
tary of the Washington Shingle Grading Association and 
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prominent shingle manufacturer, who has done consider- 
able work looking toward the betterment of conditions 
in the shingle industry during the last few years. Owing 
to his train being delayed he was unable to reach the 
meeting until the afternoon session. Mr. Ford stated 
that his association had circulated a petition asking for 
the abolishment of the transit privilege, and that it had 
been signed by 360 out of 400 manufacturers of shingles 
in Washington. He explained the shingle grading asso- 
ciation’s policy, and that its work was resulting in an 
improved quality of shingles, and read a letter to the 
railroads that had accompanied the petition asking for 
the abolishment of the transit privilege. He pointed out 
that shingles unloaded and stored in transit had not been 
reaching the consumer in as good condition as those 
shipped direct to destination. 

Mr. Ford admitted that the shingle men on the Coast 
were divided into two classes, one of which made the 
shingles and the other bought them, and that they were 
divided and always would be and probably never would 
be able to agree. When the wholesaler has a large list 
of transit shingles he then becomes a seller, and for the 
time being agrees with the mills, because he wants to bull 
the market. The balance of the time his interests are 
directly opposite to those of the producer. He said that 
last year thirty shingle mills went into the hands of 
receivers and twenty more had given bills of sale. It 
cost his company last year $1.90 a thousand to manu- 
facture shingles and its average selling price was $1.62 
a thousand. In the face of this he thought some remedy 
must be found for the demoralizing conditions, and he 
believed there were but two things that would bring 
about a change for the better. One was to do away 
with the transit privilege and the other to form a shingle 
trust. The latter, however, was impossible and against 
the law anyway, and there remained only to do away 
with the transit privilege. 

He did blame the wholesalers for endeavoring to make 
money by speculating in shingles, as the ordinary margin 
of profit was too small. He declared retailers in the 
East as long as shingles were in transit did not have to 
invest money in stock, as they could always get cars when 
needed, but if shingles were shipped direct from the mill 
to consumer they would anticipate their wants and buy 
ahead the same as they buy in lumber. The retail dealer 
has money invested in patent roofing, however, as he has 
to carry it in stock, and he therefore boosts it in prefer- 
ence to shingles. Mr. Ford admitted he had been in the 
wholesale shingle business at one time and had tried to 
do a legitimate business and went down and out. He 
declared that the mills could carry 2,000 or 3,000 car- 
loads of shingles in stock at the mills and it would not 
bear the market, but a much less number of cars in 
transit always resulted in the breaking in prices. He 
stated that secretaries of the retail dealers’ association 
in conference as the secretary’s bureau of information, 
had adopted a resolution urging the shingle manufac- 
turers to maintain a more stable market, as a stable 
market was to the interest of the retail lumber dealer. 
Mr. Ford then presented the following detailed statement 
of the situation, which he had prepared to be read at 
the meeting, for fear he might not be able to be present: 


Secretary Ford’s Presentation of Case 


We have met here today to discuss in a general way 
the modification of the present rules and regulations gov- 
erning reconsignment, diversion in transit and storage in 
transit shipments of forest products. Our attention will 
naturally be directed toward the shingle product, inas- 
much as that product is most susceptible to all transit 
privileges; this being so on account of the general char- 
acter of the product being the same in every shipment. 

The first question we should consider is whether or not 
the present conditions of the shingle business justifies a 
change in our present method of handling. 

It would not be consistent in me to consume any time 
in an attempt to show the absolute profitless condition 
of the shingle industry, especially as far as the manufac- 
turer is concerned, for I take it that it is on account 
of the universal knowledge of this state of affairs that 
we are present here today, however I beg the liberty of 
filing with this brief the list of thirty mills that have 
actually gone into the hands of the receiver during the 
year 1909, and there are not less than twenty more that 
have avoided the odium of publicity by giving bills of sale. 
This is about 12% percent of the shingle mills of this 
state that were obliged to cease operation on account of 
financial failure. This alone is evidenced in the exceed- 
ingly low average selling price of the shingle, which in 
the case of the extra * A * is $1.62 and in clears about 
$2, and when we take into consideration that the shingle 
average cost price of production is from $1.70 to $1.75 for 
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stars and $1.90 to $2 for clears it is not strange that the 
majority of the shingle mills of this state are for sale. at 
50 cents on the dollar and that the manufacturers are 
here today praying for immediate relief. This condition 
is not surprising when we realize that more shingles were 
sold in the year 1909 than were manufactured. 

Now we believe that no one thing is more responsible 
for this condition than the transit privileges now ex- 
tended the red cedar shingle and we base our conclusions 
upon the following reasons. We feel assured that could 
the year 1909 have been begun without 1,500 or 2,000 cars 
of shingles being stored in transit, where they were con- 
stantly being advertised by circulars to the trade, causing 
the impression that there was a large overproduction, 
when, in truth, it did not represent two weeks’ cut for 
the entire state of Washington, we might have been in a 
much better condition to obtain a profit on the shingles 
we did cut. Now, if it were possible to eliminate the 
transit privileges that condition could not arise. The 
shingles, in the place of being stored in large quantities 
at the very door of the buyer and held by the party who 
by virtue of their business have little or no interest in 
a steady price, and who figure their profit on the dif- 
ference what they can buy and sell shingles for, they 
would be in the hands of the producer, who is always 
interested in the maintaining of a staple price. 


Transit Evils. 


This condition is attributed to the speculative tendency 
that the transit evil fosters and encourages. Under the 
present system whenever a car of shingles is loaded a 
ill of lading is issued and guaranteed by the railroad 
company. This paper is negotiable and can be cashed in 
any bank for 90 percent of its value. The shingles are 
allowed to go forward and are stored by the railroad com- 
pany and the freight allowed to remain unpaid until a 
final sale is made. Although the purchaser has but 10 
percent of the value invested, he has all of the profits 
that he may make on his speculation. This makes it 
possible for a party to carry in transit a large list of 
shipments with a very small amount invested. If this 
accommodation were not afforded him by the railroad it 
would be impossible for him to carry a line of transits, 
therefore the shingles would remain in the hands of the 
mill owner, and since there would be no bill of lading 
issued there would be no tangible paper that could be 
bartered and traded for speculative purposes. There 
would be no tendency to speculate upon shingles held at 
the mill for the simple reason that they would be subject 
to labor liens and would be constantly growing heavier 
on account of the absorption of moisture. 

The elimination of this speculative feature would cause 
a much steadier price, which is the thing most desired 
by the manufacturer and the eastern retailer and which 
would do more to preserve our present and extend our 
future market, therefore increasing the demand. 

It has been inferred that were we to cease to store our 
shingles in the East we would lose much of our trade to 
our competitors; this is erroneous. At the present time 
the eastern buyer often hesitates to buy on account of 
the fallen market, not knowing just how low it is going 
and realizing if he does not buy transit shipments will 
continue to come and the storage yards will be filled up. 
That if they were able to hold out long enough they will 
buy shingles at practically their own price; during this 
time they will make all efforts possible to get along with- 


out shingles, talking patent roofing and any other sub- 


stitute that they may have on hand. If it were impos- 
sible to make transit shipments there would be no par- 
ticular indycement for him to eease buying, for the con- 
ditions would be the same when he left off as they were 
when he began. 

Buyers More Eager. 


It is one of the customs of every retailer ‘to anticipate 
his wants and to buy accordingly. There is no question 
but what the retailer will follow this well established 
plan, and now that the facilities for transporting the 
shingles are much better than in the past and deliveries 
are made in a reasonable time there is no reason why 
orders can not be filled direct from the Coast without 
any material inconveniences to the consumer, thus leav- 
ing little or no excuse for the necessity of the manufac- 
turer to carry his product at his own expense and the 
expense of the railroad within a day or two’s delivery of 
their yard. Past experience shows that buyers are more 
desirous of buying shingles that are not unloaded in 
transit for the reason that they always reach them in a 
better condition and the count is more liable to be 
correct. 

Now, no doubt, the question which will most concern 
you is whether or not the small shingle mill is going to 
pe benefited. It is surely the test of the law of any 
government to show that the weak are cared for. Any- 
thing that will have a tendency to establish a steady 
price which will be effected only by the legitimate supply 
and demand will surely be beneficial to every shingle 
manufacturer. 

At the present time the price of shingles is so fluctuat- 
ing that the small millman in the woods never knows what 
it is and he often disposes of his shingles for less than 
market price. If the conditions were such that the job- 
ber no longer cared for his stock he could unite himself 
with other small mills into a group and engage a person 
to distribute his shingles to the trade, relying upon his 
local banker to finance him. At the present time agencies 
have been established in nearly all of the counties and 
he may become a member at his own free will. 

If transit shipments could be eliminated there would be 
no overproduction. There would be very little speculation 
and more shingle -would be sold at a more staple and 
profitable price; it would cause a general prosperity 
among the citizens of this state, who are directly or indi- 
rectly connected with the shingle business. It would be 
appreciated by the buyer and we trust an everlasting 
benefit to the carriers, who now are delivering the forest 
products to the eastern states. 


Mr. McEwen offered the argument that if transit ship- 
ments were abolished and shingle advanced more mills 
would be built and prices would then again be lowered. 

Chairman White stated tht 327 saw mills had signed a 
petition asking that the transit privilege be abolished on 
both lumber and shingles. 


Pioneer Shingle Manufacturer’s Views. 


John McMaster, the nestor of the shingle manufac- 
turing business of western Washington, was called upon 
and briefly addressed the conference. He agreed that 
the shingle industry was in a bad shape and that there 
was an overproduction and that this overproduction was 
greater in shingles than in lumber. Twenty years ago 
shingles were worth more in the East than they are now, 
and it was, therefore, no wonder that the industry was 
in a bad condition, with labor and supplies much higher. 


fle believed Mr. McEwen was wrong in opposing the. 


Lake Washington canal, which would be of great benefit 
to Seattle and the state, and that_ Mr. McEwen was 
wrong also in desiring the duty removed from lumber 
anc shingles, He thought perhaps Mr. MeEwen’s owner- 
ship of British Columbia timber had some bearing on his 
opinion in the matter. Mr. McEwen stated, however, 
that he owned more timber in Washington by three times 
than in British Columbia. Continuing, Mr. MeMaster 
said he would be glad to try doing business without the 


transit shipments for a while, for the situation could 
surely not be made any worse. Transit storage injured 
shingles, he knew, for on a recent eastern trip he stopped 
at Minnesota Transfer and found shingles piled in an 
open field with snow under and over them, and that when 
they reached the consumer in such a bad condition they 
were a poor advertisement for the industry in a state 


which practically supplied the entire country with shin- _ 


gles. Unless Washington millmen make and deliver a 
good article they would surely be down and out, in his 
opinion. Shipping conditions are now better and shin- 
gles can be delivered to eastern destination in two 
weeks, and it was therefore not so necessary to have 
large stocks in storage or in transit as formerly. His 
company sold all its shingles to a legitimate wholesaler 
and had always had fair treatment. He would like to see 
the gambling in shingles abolished, for the industry 
meant much to Washington—more than does Alaska. He 
believed that Seattle today had 100,000 more people than 
it would have were it not fbr the shingle mills. In con- 
clusion he said: 

‘<Tt is a shame and a pity to have our product go out 
without any profit remaining to the mills in this state. 
We surely are benefactors to eastern shingle dealers and 
consumers. We spend our lives making shingles and 
realize nothing for it.’’ 


Milwaukee Road Willing to Codperate. 


R. M. Calkins, traffic manager of the Chicago, Mil- 
waukee & Puget Sound railway, Seattle, said his railroad 
was one of the first to establish the transit privilege of 
shipping shingles, which was arranged some years ago 
for the H. C. Boleom Lumber Company, when it was 
doing business at Winona, Minn., and stored shingles 
there. The custom was a creation of trade conditions 
and the railroads were not responsible for inaugurating 
the privilege, but in doing so did what the shippers 
wanted and what the trade at that time demanded. He 
believed the rule was subject to a change if all the rail- 
roads could agree upon what should be done, but one 
railroad could not make the change alone, for it would 
not participate in the business if it did. He believed 
there was much merit on the side of both parties. It 
seemed evident, however, that manufacturers were losing 
by the custom, and that wholesalers and perhaps con- 
sumers were benefiting by it, as the consumer received 
his supply quickly. He doubted if it would be possible 
for railroads to agree to abolish the reconsigning privi- 
lege entirely, for as a general proposition railroads had 
been trying for years to agree on regulations for recon- 
signing but had never agreed, even as to the tax of 
reconsigning, which varied from $2 to $5 with different 
railroads, although nothing was charged for the recon- 
signing when the order was received before the car 
reached the first destination. He believed, however, that 
a rule could be agreed upon that would permit of modi- 


fying the privilege and suggested that the entire matter’ 


be referred to a committee made up of representatives 
from the shingle and lumber manufacturers as one party, 
the wholesalers as another party and the railroads as a 
third party interested in the matter, and that this com- 
mittee could agree upon a fair basis. He thought there 
should be something done in an effort to come to an 
agreement before taking the matter before the Inter- 
state Commerce Commission. As far as his road was 
concerned it was willing to codperate with any movement 
that would help those interested, and was willing to abide 
by anything agreed upon that would be satisfactory to 
all and that would be approved by the Interstate Com- 
merce Commission, and he believed that all of the rail- 
roads would assume the same attitude. 


Hill Lines Favor Custom. 


Henry Blakeley, general western freight agent of the 
Northern Pacific railroad, Tacoma, when asked for his 
opinion for the solution of the problem said that he did 
not think it would be possible to entirely eliminate 
shipping in transit, as the lines east of the transfer 
would not agree. Before this privilege was permitted 
the railroads found that the movement of shingles was 
periodical, and came the heaviest in the fall when the 
railroads were burdened with moving the crops, and 
therefore they could not handle shingles and had to put 
an embargo on shingles and lumber, but the storage ar- 
rangements had resulted in equalizing the shingle ship- 
ments. The privilege had been allowed at the request of 
the Coast shippers. He admitted that it was true that 
in those days eastern shingles were greater competitors 
and that perhaps now cedar shingles from Washington 
would move more regularly evea if there were no transit 
shipments. Even if the western transcontinental rail- 
roads did do away with transit shipments it would do 
no good unless the lines east of the transfer joined in 
the movement. He declared that the Northern Pacific 
railroad was as much interested in the welfare of the 
state of Washington as the lumber and shingle manu- 
facturers, or any other interest, as its interests were 
equally as large, and that the desire of the railroad was 
to do the best possible for all concerned. 


Referred to Joint Committee. 


This completed the discussion of the proposition and 
at the suggestion of C. J. Flack, of the Shingle Manu- 
facturers’ Agency, Seattle, a motion prevailed to appoint 
a committee to consist of three manufacturers, three 
wholesalers and a representative of each of the five trans- 
continental railroads reaching the shingle territory. In 
discussing the motion Mr. Calkins thought that perhaps 
too many railroad men were being put on the committee, 
but Mr. Blakeley said ‘‘that the jealousies of the lum- 
bermen were not a patch to the jealousies of the rail- 
roads,’’ and he himself wanted to be put on the com- 
mittee to represent the Northern Pacific railroad. His 


remarks provoked much laughter. The committee as 
finally appointed by Chairman White is as follows: 


LUMBER AND SHINGLE MANUFACTURERS. 
BE. G. Griggs, St. Paul & Tacoma Lumber Co., Tacoma. 
C. D. Ford, Washington Shingle Grading Association, 
Everett, Wash. 
W. A. Whitman, Tacoma Mill Company, Tacoma. 
WHOLESALERS. 
Henry Carstens, Carstens & Earles, Seattle. 
F. A. Traill, Shepard-Traill Company, Seattle. 
H. 8S. Stine, Barnes & Mauk, Seattle. 
RAILROADS. 
Henry Blakeley, general western freight agent, North- 
ern Pacific, Tacoma. 
Ww. kinner, general freight and 
Oregon & Washington railroad, Seattle. 
M, J. Costello, assistant freight traffic manager, Great 
Northern railway, Seattle. 

R. M. Calkins, traffic manager, Chicago, Milwaukee & 
St. Paul railroad, Seattle. 

W. C. Bowles, general freight agent, 
railway, Vancouver, B. C. 


passenger agent, 


Canadian Pacific 


It was pointed out that this committee could meet and 
formulate rules and regulations covering the transit ship- 
ment question that would be put up to the western lines 
for approval, and then be put before the eastern trunk 
lines. The appointing of the committee concluded the 
business of the conference and it adjourned at 5 p. m. 
Immediately afterwards the committee held a brief meet- 
ing and organized by electing Henry Blakeley chairman 
and F. A. Traill secretary. The first meeting of the com- 
mittee for actual work will be held in a few days, sub- 
ject to the call of the chairman. 





FOREST PROTECTION SOUGHT. 


Canadian Commission on Conservation Holds First 
Annual Meeting—Policy of Organization— 
Expert on Forest Regulation. 


OTTawa, CANADA, Jan. 22.—The first annual meeting 
of the Commission on Conservation was held in this city 
this week and considered the question of conserving the 
natural resources of the Dominion of Canada. The for- 
mation of the commission is a direct result of the North 
American Conservation Conference summoned last winter 
by President Roosevelt, and it met under a mandate from 
parliament as an independent body national in its con- 
stitution but neither executive nor administrative in its 
power. Its purpose is to make investigations and formu- 
late methods to be carried out by the government. It 
does not aim to stand in the way of the development of 
tne natural resources, but to aid their development in 
every way possible. 

The inaugural presidential address of Hon. Clifford 
Sifton outlined the policy that should be adopted by the 
commission, beginning with the making of a complete 
inventory of the natural resources of the country and 
laying a basis for an intelligent and comprehensive gov- 
ernment policy of conservation. Some of the reforms 
recommended by Mr. Sifton were the prevention of waste 
in the exploitation of mineral resources, the developing 
of a plan for better control of streams and rivers, which 
would result in the prevention of disease, conserving the 
water supply for the promotion of fertility of the soil, 
for navigation and for power, the preservation of the 
forests by establishing and enforcing regulations for the 
cutting of timber and preventing fire losses, and the con- 
servation of the fertility of the soil, which outweighs all 
other subjects. 

Dr. E.. B. Fernow, dean of the forest school of the 
University of Toronto, addressed the convention on for- 
estry and went into the systems employed in Germany 
and other European countries. Germany, whose system 
of forest regulation is the foremost in the world, was 
forced into conservation of its forests by a famine, and 
as an example of the results of such conservation he 
stated that Prussia, with but half the forest acreage of 
Ontario, derives an annual income from its forests seven 
times the income of Ontario from the same source. Dr. 
Fernow’s remedy lay in the codperation of the provinces 
with the national government, which he hoped would be 
secured by the creation of special committees of the com- 
mission to act in each province. He recommended gov- 
ernment or municipal ownership of the forests. State 
ownership largely prevails now, and it would require 
only a change of method to remove the menace of de- 
struction from Canadian forests. 

There was a dominant feeling among members of the 
commission that Canadian railway corporations should 
be made to feel the sacredness of Canadian forest wealth, 
and the first resolution passed by the commission was the 
following, its intention being to bring the railways 
within the bounds of the law: : 
tee LI Dae gen to protect the forests along the 

Resolved, That legislation be sought to bring the Dominion 
government railways and other railways under the fire laws 
of the various provinces; that these railways be liable for 
fires along their lines, and that the burden of disproof rest 
with them; finally, that the railways be directed to carry 
free of charge the chief district ranger and fire wardens 
on their way to fight fires. 

Senator W. C. Edwards in his report of the commit- 
tee on forestry said that the three great requisites for the 
preservation of forests are prevention of fires, systematic 
cutting on the part of lumbermen under well devised and 
strictly enforced regulations, and the reforestation of 
the burned over areas unsuited for agricultural purposes. 
The committee recommended preparing an inventory of 
forest resources of the Dominion and the study of the 
best systems adopted in France, Germany and other 
countries for preserving and perpetuating forests. 
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MIDWINTER MEETING OF MICHIGAN HARDWOOD MANUFACTURERS. 


Secretary’s Report Shows Michigan Seventh in Lumber Production—aAssociation Affiliates with National Organization—Carstake Matter Discussed. 


The midwinter meeting of tae Michigan Hardwood 
Manufacturers’ Association was held at the Pontchartrain 
hotel, Detroit, Mich., Thursday, January 20. The con- 
vention was called to order at 11:30 o’clock by President 
C. A. Bigelow, who announced that he had no formal 
address to make. He commented favorably upon the con- 
dition of the association and suggested that as a step 
forward in the association work it would be a good thing 
to hold a banquet in connection with future meetings. 


Secretary’s Report. 


Secretary J. C. Knox called the roll and read the min- 
utes of the previqus meeting, which were approved. He 
then presented his report on the work of the association, 
which was as follows: 


Another year has rolled around and we are met again to 
compare notes and discuss problems that mean a great deal 
to every manufacturer of lumber in Michigan at this time 
and the outlook seems very promising. The lumber indus- 
try of Michigan is one of the most if not the most impor- 
tant of any of the manufacturing interests of the state. 

According to government statistics for 1908 Michigan 
ranked seventh in list of states producing lumber. 





Rank. Percent. 
GE 62s 4so05. nn” «a digieiee a Had sie es asa werk 46 1-10 
Seas s<:3 sl OE nla swan kek ku wetoe cen an bkal 20 9-10 
ER a. Porn r a eencr rary ara argr mer 9 4-10 
RS aR ae ee eek ee 15 6-10 
SESE | SSE ene Sree cee we 17 7-10 
CR aKa a ons Taonga we meee ereues 13 2-10 
I Gene 4a Kc: ci peakaddaweednue nee eee 11 9-10 
Pare «e229 6-10 
IS b:6 4015013080 in eeGmeb ete 1-10 


Michigan, a state so long in the lead of white pine pro- 
duction, was surpassed by three New England states, New 
Hampshire, Maine and Massachusetts, which were supposed 
to have been cut out years ago. It is true that there is 
little original timber left in New England and it is a note- 
worthy fact that the cut in the new England states is from 
second growth timber. 

3ecause of unusual conditions surrounding the lumber 
market, especially in hardwoods, it was deemed best to call 
our midwinter meeting at the earliest possible date, or as 
soon as the stock reports for the quarter ended December 
31, 1909, could be prepared. Owing to so many of our 
members being extremely busy closing up their books for 
1909 and getting ready for 1910 we have had considerable 
trouble in getting our report ready for this meeting, and 
it was not until a week ago that we saw over the snowdrift 
the meeting date as January 20. So if your company has 
been importuned by the secretary for your different reports 
you will appreciate the difficulty of getting a full report 
of the membership. 

Notwithstanding nine of our members have discontinued 
operations, and a number have withdrawn from the associa- 
tion, we come before you with a report showing an increase 
of two over a year ago. We believe the stock. report and 
comparative figures given you today represent the far greater 
amount of Michigan hardwoods and the market conditions 
committee will cover the amount of stocks and values in 
their report. 

Since our meeting October 28, 1909, we have secured the 
following new members: The Brownlee-Kelly Company, 
Detroit; Estate of David Ward, Bay City, Deward; Lake 
Independence Lumber Company, Big Bay; Nadeau _Bros., 
Nadeau; Robinson Lumber Company, Incorporated, Goodar, 
Ogemaw county. The Jerry Madden Shingle Company, 
which was enrolled at the October meeting, has sold its 
hardwood lands and withdrawn from us. 

We are pleased to advise that the assessment levied on 
hardwood lumber and manufactured lumber that entered 
into flooring has been almost entirely collected in. The 
amount netted the association is $4,744.70 on 316,295,574 
feet at 1% a thousand feet. This amount will carry the 
association through 1910 with a balance for the following 
year under present conditions. 

A new feature has been added to our work during the 
last few months in endeavoring to place the manufacturing 
members in touch with the consuming manufacturer and 
dealer. The secretary mailed blanks headed “Stocks 
Wanted” and received a large amount of inquiries and has 
asked our members having the stocks to handle direct with 
the party desiring such stock. There are quite a few in- 
quiries that were received during the time that we were 
compiling stock lists that have not been answered. These 
will be cared for just as soon as we can get to it. It is 
hoped this feature will be the means of helping the members 
and your codperation is solicited. There is no intention on 
the part of this office to come between buyer and seller. 

One of the subjects to be considered today is report of 
grading rules committee on uniform grading rules for hem- 
lock lumber. Some little information has been gathered and 
it is hoped a basis fair to all the members will be the 
outcome. 

Another topic for discussion is the question of furnishing 
car stakes. 

It is with regret that we record the death of Arthur Hill 
and Wellington W. Cummer, prominent lumbermen in this 
state. 


The secretary ’s report was accepted and ordered filed. 
Secretary Knox read the report of the treasurer, sum- 
marized as follows: 


Balance on hand September 30..............-2-46- $ 770.55 
Receipts January 1, including foregoing balance.... 5,021.17 
NED (ans cha 064 00 9b 94% 45 5:5 bees kt. S 950.26 
salance on hand December 31........ccccccscece 4,070.91 


The treasurer’s report was accepted and filed and 
Presideyt Bigelow announced that the first question to 
be considered was the car stake matter. He referred to 
a letter which had been sent.out to the National Whole- 
sale Lumber Dealers’ Association, asking the members of 
the association to assist in a campaign to secure legisla- 
tion compelling the railroads to furnish car stake equip- 
ment. He questioned the advisability of the association 
having anything further to do with the movement, but 
asked for the opinion of members. After some discus- 


Sion, Leonard Bronson, manager of the National Lumber 


Manufacturers’ Association, addressed the meeting, re- 
viewing at length the car stake litigation that was car- 
ried on by the National Wholesale Lumber Dealers’ Asso- 
ciation, in which the Michigan manufacturers partici- 
pated. He stated that the action now contemplated 
would follow along entirely different lines from the legal 
remedy previously sought, and that it was the intention 
to endeavor to secure a law requiring the railroad com- 
panies to furnish equipment suited to the requirements 
of all of the heavy traffic producing commodities such as 
do not require actual crating in packages, He stated 


that lumber had been the largest revenue producer to the 
railroad and that he believed it could be demonstrated 
to the satisfaction of Congress that the railroads should 
be required to furnish car stake equipment, and that it is 
unfair for them to compel the lumbermen to furnish 
what constitutes a part of the car in which his lumber 
is hauled, pay freight on the material furnished and 
donate it to the railroad company in the bargain. Along 
this line he said: 

The lumber rate is high compared with the rates on other 
commodities. We furnish a proper revenue for the railroad. 
There is no more reason why we should spend money to 
furnish equipment than that the coal companies should fur- 
nish their own cars. The railroads have made the conces- 
sion of hauling the lumber you have given them free. In 
fact, it is their property. When you put several thousands 
of dollars of material in car stakes it is gone. Now, what 
we want to do is this: You are asked to send a committee 
of delegates to this hearing, which will be next week. Mr. 
Babcock says due notification will be given you, but I can 
say now that the hearing will be next week. If anything 
is to be done by this association, it must be done at once, 
and, representing the National Lumber Manufacturers’ Asso- 
ciation, I should be very glad to have you take favorable 
action. 

The matter was discussed by several members and 
finally it was decided to draft a resolution favoring the 
proposed bill requiring the railroads to furnish such 
equipment, and to send a copy of it to each member of 
Congress and senator from Michigan. On motion, the 
president appointed as a committee to draft such a reso- 





CHARLES A. BIGELOW, PRESIDENT, 
Michigan Hardwood Manufacturers’ Association. 


lution R. Hanson, chairman; F. L. Richardson and 
W. L. Saunders. 

Mr. Bronson in an able manner presented the request 
of the National Lumber Manufacturers’ Association for 
coéperation in its work, and invited the association to 
become a member of that organization. He claimed that 
the National Lumber Manufacturers’ Association is or- 
ganized to handle national questions. It does not expect 
to interfere in local questions excepting when the inter- 
ests of all the trade are practically the same, but it is the 
intention of the organization to take up such subjects as 
conservation, which is one of the important matters of 
public policy at the present time, and to guide the 
country so that such action as may be taken for the 
regulation of the lumber business will be along the same 
reasonable lines. He referred also to the endowment of 
a chair of practical lumbering at Yale university and to 
the work accomplished by the association in connection 
with the tariff campaign. 

After Mr. Bronson had explained in detail the objects 
of the National association, President Bigelow asked for 
the opinions of members and some discussion followed 
entirely favorable to the proposed affiliation. I inally, 
on motion, it was ordered that the association join the 
National Lumber Manufacturers’ Association. 


Report of Market Conditions Committee. 


Bruce Odell presented the report of the committee on 
market conditions, as follows: 


We believe that conditions as reported by this committee 
at the October, 1909, meeting, apply to conditions today, 
except that conditions as regards Michigan hard maple are 
growing stronger daily, and that the shortage of this wood 
is more apparent at present than at any time in the past. 

All of the northern hardwoods seem in good demand, 
especially in the better grades, and we believe that the 
prices recommended in October are conservative, except for 
4-4 Michigan hard maple, which we believe should meet with 
ready sale at $1 higher for grades better than No. 3 common. 

The January, 1910, stock report shows only 11,000,000 
feet of 4-4 Michigan hard maple, including the grades of 
firsts and seconds, No. 1 common and No. 2 common, in the 
hands of the members of this association unsold, a smaller 
amount of unsold stock of this size and grades than shown 
by any previous January report. It is apparent, also, that 
an unusually large amount of this season’s cut of Michigan 
hard maple, especially of the flooring stock, is now under 
contract. 

It is a well known fact among manufacturers of maple 
flooring that they have for years sold their product at lower 
prices than it should bring, and for this reason their margin 
of profits has been narrow, but it is equally as well known 
that the demand for and the real intrinsic value of maple 
flooring warranted much higher prices, and there is no good 
reason why the manufacturers of maple lumber should be 
made to suffer because of the business methods of the maple 
flooring manufacturers. 


The conditions as regards the lower grades of northern 
hardwoods are typical of the conditions following a period 
of general low prices, and it is the opinion of this committee 
that as the prices of the better grades advance the demand 
for the lower grades will increase. While we do not recom- 
mend higher prices for No. 3 common hardwoods at present, 
we do believe the conditions have strengthened materially 
during the last three months. 


Hemlock. 


From the secretary's report we find a continued improve- 
ment as regards stock on hand, there being reported 
117,000,000 of piece stuff as against 132,000,000 and 
30,000,000 of boards as against 38,000,000 a year ago, or 
a total of 19,000,000 feet less of stock on hand unsold than 
reported Jaunary 1, 1909. 

This would indicate an improvement in hemlock conditions 
generally, and we believe that the market should be strong 
at prices recommended at our October, 1909, meeting. 

Bruce ODELL. 

DD. M. KNEELAND. 
JouHn C. Ross. 

G. VON PLATEN. 
Oscar L. LARSON. 
W. C. HULL. 

I’. L. RICHARDSON. 


This report was accepted and placed on file, after 
which D. H. Day presented the report of the committee 
on grading rules for hemlock lumber. 


THURSDAY AFTERNOON. 


It was decided that the discussion of this report would 
take considerable time and the meeting thereupon ad- 
journed for luncheon, reconvening at 2:15 p.m. Several 
members who were not present at the morning session 
had then arrived and the reports of the committees on 
market conditions and hemlock grading rules were again 
read. On motion of Mr. Richardson, it was ordered that 
the grading rules as reported be printed and distributed 
and be used by the members for three months, with in- 
structions to report to the committee any imperfections 
found, the grading committee to be instructed to report 
further at the next quarterly meeting. 

This motion was adopted. On motion of Mr. Odell the 
president was instructed to appoint delegates to the 
annual meeting of the National Lumber Manufacturers’ 
Association, and it was ordered that-the president repre- 
sent the association upon the board of governors of the 
national organization. 

The association decided to hold its next meeting at the 
Pontchartrain hotel, Detroit, during the latter part of 
April. This concluded the business for the meeting, 
which accordingly adjourned. 


Attendance. 


A. F. Anderson, Cadillac: mill, South Boardman. 

Charles A. Bigelow, Bay City ; Kneeland-Bigelow Co. 

W. E. Brownlee, Detroit; The Brownlee-Kelly Co. 

E. H. Carleton, Cleveland, Ohio; Mills-Carleton Co. 

E. J. Cornwell, Wolverine ; Estate of L. Cornweil. 

W. T. Culver, Ludington; Stearns Salt & Lbr. Co. 

D. H. Day, Glen Haven, Mich. 

S. F. Derry, Millersburg; 8. F. Derry & Co. 

Charles Duggan, Pelliston; Tindle & Jackson. 

L. L. Eastman, Saginaw; Eastman Flooring Co. 

Frank R. Gilchrist, Alpena; F. W. Gilchrist. 

F. W. Gilchrist, Alpena. 

J. B. Giff, Elk Rapids. 

Groesbeck, E. C., Ludington; Stearns Salt & Lbr. Co. 

R. Hanson, Grayling; Salling-Hanson Co. 

E. E. Hartwick, Salling; L. Jenson. 

O. S. Hawes, Grayling; Salling-Hanson Co. 

4. A. Hoyt, East Jordan; National inspector. 

W. C. Hull, Traverse City and North Manitou island; Smith 
& Hull. 

W. A. Jackson, Pellston; Tindle & Jackson. 

J. A. Jameson, St. Ignace. 

John H. Jenks, Cleveland, Ohio. 

Will Kelly, Detroit; Brownlee-Kelly Lbr. Co. 

F. A. Kimball, Alpena; Churchill Lbr. Co. 

D. M. Kneeland, Lewiston ; The: Michalson & Hanson Lbr. Co. 

J. C. Knox, Cadillac; Sec’y Mich. Hardwood Mfrs.’ Assn. 

N. M. Langdon, Antrim Iron Co.; mill, Mancelona. 

O. A. Larson, Manistee; Buckley & Douglas Lbr. Co. 

E. J. Lobdell, Onaway ; Lobdell & Churchill Mfg. Co. 

Cc. M. McGuire, Cincinnati, Ohio; Midland Lbr. Co. 

W. L. Martin, Cheboygan; Embury-Martin Lbr. Co. 

A. E. Michelson, Michelson ; Michelson Lbr. Co. 

F. L. Michelson, Johannesburg; Johannesburg Mfg. Co. 

Charles F. Mitchell, Cadillac; Mitchell Bros. Co. 

I. Kk. Myers, Bay City; Richardson Lbr. Co. 

Z. H. Nelson, Pellston; Tindle & Jackson. 

B. Odell, Cadillac ; Cummer-Diggins Co. 

W. P. Porter, East Jordan; East Jordan Lbr. Co. 

R. H. Rayburn, Alpena; Island Mill Lbr. Co. 

F. L. Richardson, Bay City and Alpena; Richardson Lbr. Co. 

S. A. Robinson, Goodas; Robinson Lbr. Co. 

Horace A. Ross, Bay City: E. B. Foss & Co. 

Jolin C. Ross, Bay City; Ross & Wentworth. 

William L. Saunders, Cadillac; Cummer & Diggins Co. 

G. Van Platen, Boyne City, Mich. 

F. B. Ward, Deward; David Ward Estate. 

J. S. Weidman, Weidman. 

Leonard »ronson, Chicago, Ill.; Natl. Lbr. Mfg. Assn. 

Arthur L. Holmes, Detroit: Sec’y Mich. Retail Dealers’ Assn. 

J. 8. Shaw, Grand Rapids. 


— 


eee" 


HANDLING LUMBER EXPORTS AT LISBON. 


Regarding the regulations and charges affecting im- 
ports of lumber and timber into Portugal and the dock 
facilities at Lisbon, Consul General Louis H. Ayme, of 
that city, reports that there are no docks in Lisbon, all 
importers sending their own lighters to receive the goods 
when the vessels discharge their cargoes in the stream, 
and their own foreman and laborers to land and store 
the cargo when the discharge is alongside quay. All 
timber cargoes are discharged alongside the quay at En- 
treposto da Santos, where the cargoes are separated and 
piled according to dimensions and measured by customs 
officers. Steamers drawing 21 feet can go alongside this 
quay and about eighty standards (13,200 feet) are dis- 
charged each day. Lumber is discharged alongside at 
the Santos quay, but staves are loaded into lighters in 
the stream. Staves constitute the largest single item of 
import from the United States in the lumber trade. 
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RETAIL LUMBERMEN AND HO0-HOO OF ARKANSAS IN CONVENTION. 


Business Mingled With Sociabifity—Presidential Utterances on Needs of the State’s Trade—Many Addresses on Live Topics—A Wise Affiliation. 


Litre Rock, ArKk., Jan. 24.—January 21 and 22 were 
great days for Arkansas lumbermen, marking the most 
important meeting ever held by retail lumbermen and 
devotees of the Concatenated Order of Hoo-Hoo in 
Arkansas. 

Beginning with the state convention of the Arkansas 
Retail Lumbermen’s Association Friday morning at the 
Hotel Marion events moved rapidly until 2 a. m., Sunday, 
when the last ‘‘kitten’’? was safely landed over the line 
that separates the novice from the mysteries of Hoo-Hoo. 
In the meantime the Concatenated order had formed a 
state association, all the lumbermen and those allied with 
the trade had been guests of the Board of Trade at a 
smoker Friday night, and, with their ladies, had cele- 
brated the great progress of association work in Arkansas 
with an elaborate banquet at the Marion Saturday even- 
ing. The attendance of lumbermen and those allied with 
the trade was fully 500 during the various features of 
the two days’ meeting. 


Address of Welcome. 


The state convention of the retail lumbermen’s asso- 
ciation was called to order Friday morning by President 
L. R. Putnam, of Fayetteville, and a hearty welcome was 
extended by O. C. Ludwig, secretary of state, on hehalf 
of the city of Little Rock. Mr. Ludwig spoke, in part, 
as follows: 


We know what the members of the Arkansas Retail Lum- 
bermen’s Association have done for the state, and we are glad 
indeed from time to time to get into closer touch with them. 

You have been the pioneers in the industrial movement 
in this state and have invested millions of dollars in the 
mammoth plants that give life and thrift and commercial 
activity to various communities. You have gone into the 
forest and felled the timber, cut it into merchantable shape, 
and where you have had no lines of transportation to get the 
product to market, with commendable push and_ business 
sagacity you have built railways from your mills and through 
your tracts that reach out and connect with the lines that 
put you in touch with the world’s markets. 

You have been the nucleus in the formation of towns and 
cities all over Arkansas, some of which, through the employ- 
ment given by your operations, have grown into places of 
prominence and wealth. Among the many towns in the 
state where your operations have served to stimulate a sub- 


stantial growth may be named such thriving cities as Fort 
Smith, Pine Bluff, Arkadelphia, Fordyce, Warren, Benton, 
Malvern, Helena, Texarkana, Prescott, Little Rock and 
Leslie. 


You have increased the taxable wealth of the state more 
than has any other state industry and increased the revenues 
of the state to a marked extent. 

In fact, gentlemen, you have done much for Arkansas in 
many ways, and on behalf of the Board of Trade I bid you 
welcome with a glad hand. You are a part of the commer- 
cial life of the state, and as fellow captains of industry we 
bid you welcome. The front door is always open to our 


brothers. 
President Putman’s Address. 


The feature of the morning session was the annual 
address of President Putman, who, though among the 
younger members of the association, is one of the most 
active, and has shown as a result of his administration 
that he is an organizer of the first water and a keen 
doctor for many of the lumberman’s ills. 

He predicted for the lumber trade in Arkansas the 
greatest business in 1910 that it has ever enjoyed, and 
based this, among other things, on the stable conditions 
now existing as to freight rates. 

He said that for several years it has been a matter of 
uncertainty as to what freight rates would be and busi- 
ness has been confused because of this. Now there seems 
some degree of certainty, through the last year of adjust- 
ment, and the lumber trade will feel the salutary effects. 

Incidentally he took a rap at the complicated freight 
schedules used by many of the roads, some of which are 
so puzzling that even in the same office no two freight 
clerks can figure out the same rate on a shipment between 
two given points. 

He urged that the state railroad commission be given 
wider powers, and declared emphatically for reciprocal 
demurrage. 

‘*It is manifestly unfair for the shipper to have to pay 
demurrage, without the equal right of exacting compensa- 
tion from the railroads, where the blame for delay is on 
their part,’’ said he. 

Defective Exemption Laws. 

He paid considerable attention to the building laws of 
the state, particularly as regards the contractor and lum- 
berman’s lien, expressing satisfaction in a general way, 
but asking that some legislation be secured that will more 
nearly fix the status of liens on church materials. 

‘*As a general proposition our lien law is a good one, 
but the provision regarding the liability of church prop- 
erty to secure material bills made by contractors has not 
been defined by the state supreme court, and should 
receive the attention of the legislature,’’ urged President 
Putman. 

Forest preservation was urged, in a connection that 
took a lefthanded rap at the action of the administration 
in dismissing Pinchot. 

Conservation, Ethics Code and Odd Lengths. 

Said Mr. Putman: ‘‘¥Forest preservation is a matter 
that should receive the hearty approval of the association. 
If we prolong our business and the wealth of the state 
and the country in general we must look to our future 
supply of timber. I missed my guess so badly in the 
Cook-Peary race for the North pole, however, that I am 
willing to leave it to others to decide whether President 
Taft made a mistake when he kicked Mr. Pinchot out 
of the Forest Service.’’ 

With one of his sharpest sticks President Putman got 
after the parcels post proposition. He admitted that it 
did not concern the lumber retailers to so great an 


extent as possibly other industries, but significantly 
added: 

‘‘There is something about the parcels post proposi- 
tion that does not ‘listen good’ to the retailer, or even 
to the legitimate wholesaler. It smacks of the mail order 
house, and of concentration of trade in the great centers 
—just what the small dealer does not want.’’ 

He also paid his respects to what he termed the ‘‘ tin- 
horn politician and the one-horse lawyer,’’ declaring that 
Arkansas is tired of such and is ready to demand the 
best. 

While not particularly attacking the odd lengths 
proposition, President Putman said he did not particu- 
larly appreciate the prospect that ‘‘some day the retailer 
would be expected to carry in his yard every length of 
lumber from one to twenty-three feet.’’ 

He heartily indorsed the code of ethics as adopted by 
the American Lumber Trades Congress at Minneapolis in 
1908 and revised a year later at Chicago. 

‘*A code of ethics is an absolute necessity,’’ declared 
Mr. Putman, ‘‘and we should adopt and apply this one 
until something better is prescribed.’’ 

Two interesting discussions followed on ‘‘ How Should 
We Organize?’’ by C. W. Fouke, of Texarkana, and 
‘Why Should We Organize?’’ by Howard Martin. 
‘Methods of Increasing Our Membership’’ was discussed 
by J. E. Harris, of Wynne, who spoke of various prac- 
tical plans that ought to result in bringing every retail 
dealer in Arkansas into the association. 

All the members of the association took luncheon in 
the rathskeller at the Hotel Marion, resuming their pro- 





L: R. PUTNAM, OF FAYETTEVILLE, ARK. ; 
President Arkansas Retail Lumbermen’s Association. 


ceedings at 2 o’clock in the afternoon, with a discussion 
on ‘‘ How to Treat a Competitor,’’ led by E. C. Nowlin, 
of Little Rock. 


Enthusiasm Developed in Membership. 


Mr. Nowlin’s first statement indicates what the asso- 
ciation idea is doing in Arkansas. 

‘*This is my first connection with the association, and 
the first time I have attended a meeting of the retail 
dealers,’’ said Mr. Nowlin, ‘‘but what I have seen and 
learned today has made an association man out of me, 
and I’m mighty glad I came in.’’ 

Mr. Nowlin urged that there be more codperation 
among the retailers in the same locality and less of the 
spirit of contention because one man secured a bill that 
the other had lost. 

‘“Every retail dealer should be treated as a gentleman 
by his competitor,’’ declared Mr. Nowlin, ‘‘and con- 
gratulated on his good business acumen for every bill he 
lands, where the methods used are all legitimate. That 
much is due from his competitor.’’ 

Mr. Nowlin touched upon the question of what to do 
with the wholesaler who intrudes into the field of the 
retailer in the matter of bidding for business and also 
urged that the retail merchants should fortify themselves 
against the bad debtor by a system of credit rating, the 
same as the grocers and other organizations have. 

‘*TInstead of a kind of carelessness as to whether our 
competitor gets ‘stung’ by a bad debtor or not, we ought 
to be positively interested in seeing that he is warned 
against such individuals. Let a man clear up his back 
accounts or pay in advance if it is known that he is a 
debtor of the professional sort,’’ said Mr. Nowlin. 

President Putman and other members also indorsed this 
proposition for a credit rating system, as a matter of 
protection against the man addicted to the debt habit. 

C. W. Fouke discussed the question of ‘‘How to Deal 
with Contractors,’’ bringing out much of interest and 
value to the association. Dean Morley, of McGehee, gave 
some pertinent points on ‘‘How Long Time Should Be 
Allowed on Accounts,’’ and Gus K. Jones, of Little Roek, 
led a discussion on the subject, ‘‘Should a Retail Lumber 
Yard Be Located with Regard to Sidetrack Facilities, 
or for Convenience to the Trade?’’ Mr. Jones was in- 
clined to favor the location of the yard with regard to 
sidetrack facilities. 


“‘T have a yard located in this city with regard to the 


convenience of the trade, but I think I made a mistake, 
and should have paid chief attention to track facilities,’’ 
said he. 

‘*What is the Best Way for a Retail Lumber Dealer 
to Advertise?’’ was a theme for much interesting in- 
formal discussion, chief value being attached as a medium 
to the local newspapers and the trade journals. 

M. T. Dyke, of Fort Smith, thought one of the best 
methods of advertising was the treatment of your cus- 
tomer, after he came to the store in response to the adver- 
tisement in the paper or journal. He said: ‘‘I always 
figure on getting in my best advertising when I can get 
my customers face to face with me. The courtesy and 
treatment you give him is a thing that counts much.’’ 

C. H. Rieff, secretary of the state association and a 
prominent local lumberman, suggested that bright, snap- 
py locals in the newspapers are the best advertising. 


Meeting Mail Order Competition. 


The most important subject of the afternoon, how- 
elected delegates to the next convention of the Southwest- 
ern Lumbermen’s Association, at Kansas City, Mo., 
January 25, 26 and 27. 4 

Mr. Gregg urged that it would do the man in the small 
town or city no good to condemn in general terms the 
mail order business, but that the best thing for him to 
do is to study the methods of the mail order house and 
see how it gets results. He said further: 

We must give mail order men credit for being smart, 
brainy men. I think their business very detrimental to the 
average retailer over the country, but that is no excuse for 


eons that they are operated by men of the finest business 
a y. 

It looks like we will be forced to admit that, unless we can 
sell to the trade and make a reasonable profit at margins 
as close as the mail order house does, then we must acknowl- 
edge that they are superior to us in the knack of buying 
or in the general manipulation of their business. Hence, I 
say study their methods, note their bright, catchy advertise- 
ments, the way they appeal to the customer etc. and see 
where their strongest points are. Then meet them squarely. 

The retailer has many advantages over the mail order 
house. He meets his customer face to face, has the ad- 
vantage of shaking his hand and working from the personal 
element side. He also has the advantage in being able to 
put before the buyer the actual goods, thus avoiding freight 
a that are inevitably in the way of the mail order 

ouse. 

In fact, it is largely a matter of personal ability and 
business acumen whether the retailer meets the mail order 
house as a competitor or not. It is up to the retailer to go 
after the local business, get it and hold it, and I believe it 
can be done. 

Mr. Gregg also touched on the man ‘‘who poses as a 
jobber and yet sells to the consumer,’’ declaring him to 
be the worst of all, and the one who ought to be gone 
after, as he skims the cream of both the jobbing and the 
retail trade. 


Join Southwestern Association. 


« Following the discussions of the afternoon the conven- 
tion went into executive session, and among other things 
elected delegates to the next convention of the South- 
western Lumbermen’s Association, at Kansas City, Mo., 
January 25, 26 and 27. 

This is a matter of great importance to the state asso- 
ciation, as it indicates that the state organization has 
now secured a sufficient number of the retail dealers of 
Arkansas to entitie it to admission into the Southwestern 
association. 

The delegates elected are R. L. Putman, Fayetteville; 
H. F. Rieff, Little Rock; E. C. Pritchard, Springdale; 
Gus K. Jones and E. C. Nowlin, Little Rock; C. W. 
Fouke, Texarkana, and J. R. Wright, Camden. 

The association also decided to hold its next meeting 
in Little Rock, the date not being fixed. 

All during Friday there was much ‘‘milling,’’ register- 
ing of prospective ‘‘kittens’’ by the Hoo-Hoo etc. in 
preparation for the organization Saturday and the con- 
catenation Saturday night, headquarters being maintained 
all the time at the rest room of the Hotel Marion, with 
Junior Hoo-Hoo J. C. McGrath, or some worthy substi- 
tute, in charge. Friday night all the lumbermen were 
guests of the Little Rock Board of Trade at a ‘‘ peanut 
smoker,’’ presided over by J. H. Harrod, of Little Rock. 


Members in Attendance. 


J. Haydon, Conway. Ewart & Marshall, 
James P. Hughes, Arkansas City. 

City. Grabmyer Lbr. Co., Forrest 
F. 8. Wilkes, Bentonville. R 
J. P. Wright, Camden. Northwest Arkansas Lbr. Co., 
Mrs. J. W. Porter, DeWitt. Fayetteville. 
B. Pfeffner, DeValls Bluff. H. Carville Lbr. Co., Helena. 
Archer Lbr. Co., Helena. 


W. W. Parrot, Dermott. 

Hugh Chambers, Earl. Proctor Lbr. Co., Hazen. 

H. Galloway, England. Hope Lbr. Co., Hope. 

W. J. Wilson, Hazen. —— Lbr. Co., Harris- 
urg. 

Rieff & Sons, Little Rock. 


A. Queensbury, Mulberry. 
W. T. Mosley, Morrilton. 

Central Mill & Lbr. Co., Lit- 
tle Rock 


Gorege Wells, Monticello. 
Ny ck. 
L’Anguille Lbr. Co., Marianna. 


B. Fakes, McCrory. 
O. J. Hubbert, Newport. 

Dickinson Lbr. Co., Marma- 
duke. 
Morley & Sons, McGehee. 


J. L. Cook, Perryville. 
Newark Lbr. Co., Newark. 


J. J. Shoptaw, Russellville. 
A. M. Counterman, Sulphur 

A. D. Malone Mercantile Co., 
Plummerville. 


Springs. 
Junction City Lbr. Co., Pres- 


Forrest 


J. I. Porter, Stuttgart. 
R. H. Toll, Tollville. 

J. E. Harris, Wynne. 
Nowlin Lbr. Co., Argenta. 


cott. 
Mechanics’ Lbr. Co., Argenta. Paragould Lbr. & Supply Co., 


Tally Lbr. & Feed o., ates- Paragould. 
ville. Standard Novelty Works, 
The Riverside Lbr. Co., Texarkana. 


Blytheville. Union Lbr. Co., Walnut Ridge. 
Brinkley Car Works & Mfg. Pritchard Lbr. Co., Spring- 
Co., Brinkley. dale. 
Cotter Lbr. Co., Cotter. Minden Bros., Charleston. 
Buckner Lbr. Co., Dermott. BE. O. Strong & Son, Clarks- 
T. C. Gambill Lbr. Co., ville. 
Eudora. . M. McIlroy Lbr. Co., 
Eldorado Lbr. Co., Eldorado. Helena. 
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HOO-HOO ORGANIZE. 


Saturday morning at 10 o’clock the members of the 
Hoo-Hoo in automobiles visited the various points of 
interest, particularly the mammoth Niemeyer plant, west 
of the city, one of the most perfect, according to their 
comment, in the South. 

In the afternoon they met at the Marion and organized 
the Arkansas State Association of the Concatenated Order 
of Hoo-Hoo. 

J. C. MeGrath, Junior Hoo-Hoo and member of the 
Supreme Nine, was unanimously chosen president of the 
association. The other officers are L. R. Putman, Fay- 
etteville, vice president; A. W. Parke, Little Rock, secre- 
tary and treasurer. 

Directors are as follows: 6-year members, E. L. Rod- 
gers and J. C. McGrath, Little Rock; 4-year members, 
Frank Niemeyer, Little Rock, and Ben Emmons, Brink- 
ley; 2-year members, T. C. Morgan, Prescott, and L. R. 
Putman, Fayetteville. 

About 100 members of the order were present at the 
organization, but they represent a membership of about 
2,000 throughout the state. 

Little Rock was selected as a permanent home for the 
state association in its various conventions. 

President Putnam then announced that, in view of the 
fact that the Hoo-Hoo will hold their conventions in Lit- 
tle Rock, the association will probably decide to make this 
also the regular meeting place for that organization. 


THE BANQUET. 


Saturday night a banquet was given at the Marion 
hotel, at which were assembled about 200 lumbermen and 
their ladies. The affair was very elaborate and thorough- 
ly entertaining as well, through the happy faculty of 
Judge J. H. Carmichael as toastmaster, and the irrepres- 
sible good humor of the lumbermen, from President Put- 


nam down to the kittens, a number of whom were guests 
of the lumbermen in anticipation of the ceremonies which 
were to be opened at the fatal ‘‘nine minutes to nine 
o’clock.’? 

After a sumptuous menu the formal toasts had to be 
dispensed with, owing to the late hour, in order to get 
the concatenation machine to work. Consequently, the 
guests will know just how much they missed in not get- 


ting to hear the following toasts, all of which had been , 


prepared with as much care as a treatise on the Cook- 
Peary dispute, but which now belong to the ‘‘ unsung 
songs’?: 

‘*The Chicago Professor,’’ by J. H. Baird; ‘‘ Delegates 
to Annual,’’ by A. C. Ramsey, of Nashville; ‘‘On Arkan- 
sas Districts,’’ by F. O. Gully; ‘‘ Status of the Oil Man,’’ 
by T. J. Gay, Little Rock; ‘‘Hoo-Hoo Flag,’’ by W. 8S. 
Mitchell; ‘‘ Arkansas House of Hoo-Hoo,’’ by H. F. 
Rieff, Little Rock; ‘‘On Newspaper Dope,’’ by Wesley 
M. Pope; ‘‘ Freight Traffic in Arkansas,’’ by Charles H. 
Jackson, Little Rock; ‘‘On the Work in Arkansas,’’ E. L. 
Rodgers, Little Rock. 

During the banquet an orchestra discoursed something 
like a million familiar airs, all the way from ‘‘Ma R 
Time Baby’’ to ‘‘My Southern Rose,’’ and every time 
they hit atune with words it seemed as if Putnam, Rieff, 
Rodgers and the rest of them knew the words by inspira- 
tion. And so the merriment progressed till full 9 o’clock. 


THE INITIATION. 


Under the direction of Junior Hoo-Hoo McGrath the 
ceremonies incident to the initiation of the kittens began, 
and was kept up at a rapid and joyous rate until mid- 
night, when twenty-one had seen the Hoo-Hoo light. 

Just about the time a final adieu was being taken, how- 
ever, two likely candidates, who had been unmercifully 
delayed in their train connections, arrived from western 
Arkansas, and out of regard for their persistent efforts 


to reach the city on time the initiators were reassembled 
and the twain given all that ever comes to an ambitious 
kitten. About 2 a. m. they were pronounced full fledged 
Hoo-Hoo, the ceremonies were declared ended, and with 
them the first annual meeting of the association. 


Kittens Who Became Cats. 


Those who went in as kittens and came out as concat- 
enated cats were: 
A > F. Vinsont, Little Rock, inspector, Charles T. Abeles 
0. 
R. BE. Smith, Little Rock, commercial agent, Rock Island 
railroad. 

John C. Wilson, Booneville, Tenn., ‘superintendent, Cole- 
man-Young Lumber Company. 

W. EB. Floyd, Little Rock, secretary, Arkansas Railroad 
Commission. 

R. T. Clarkson, Little Rock, manager, Crane & Co. 

W. H. Schmidt, Milwaukee, Wis., salesman, Western Raw- 
hide & Belting Company. 

Harry C Milner, Little Rock, salesman, Rose-Lyon Hard- 
ware Company. 

F. H. Schwartz, Little Rock, president, Railway Lumber & 
Supply Company. 

Arthur C. Webb, Camden, manager, Camden Mill Company. 

F. W. MeMiller, Little Rock, salesman, Crane & Co. 

= W. Crockett, Little Rock, Arkansas Railroad Commis- 
sion. 

H. J. Trowbridge, Little Rock, salesman, Neimeyer. Lum- 
ber Company. 

J. G. Bell, Little Rock, salesman, Neimeyer Lumber Com- 
pany. 

J. L. Reprogle, Little Rock, salesman, Thomas Cox & Sons’ 
Machinery Company. 

Roger nkin, Kansas City, solicitor, Harry Rankin & Co. 

Stanley F. Horn, Memphis, Tenn., Memphis, Southern 
Lumberman. 

A. C. Hartsell, Draughon, superintendent, 
Lumber Company. 

Cc. J. Carroll, 
Abeles & Co. 

J. Q. Allen, Casa, stave manufacturer. 

E. A. Parker, Benton, vice president, 
Company. 

Thomas A. Thomas, Star City, manager, Thomas Lumber 
Company. 


Saline River 


Little Rock, mill superintendent, C. T. 


Greenville Stave 





ANNUAL MEETING OF THE MONTANA LARCH AND PINE MANUFACTURERS’ ASSOCIATION. 


Extraordinary Increase in Shipments—Developing Territory and Greater Prosperity—Maintenance of Grades and Patterns—The New Officers. 


The third annual meeting of the Montana Larch & 
Pine Manufacturers’ Association convened in the associa- 
tion room at Kalispell, Mont., at 2 o’clock p. m. January 
18, 1910, with President H. G. Miller in the chair. The 
minutes of the last regular meeting were read and ap- 
proved. 

Treasurer’s Report. 
The report of the treasurer, D. B. Barber, was given 


in full, as follows: 
GENERAL FUND. 





Wate) CE. 6c ci ccceedaedeedsen canes $2,117.52 

Total. Gigbarscmemts ...ccecccccsccccccess 1,870.82 
———— $246.70 

GRADING FUND. 

POCR) TOON boon cc ccceendésedeéetivs see $ 222.90 

TOtel GOIOONOES «oon 06 06 0 Fs 80:02 0vse0~ 440.65 
— 217.75 
Balance on hand January 18.......... $ 28.95 


The above report was adopted as read and ordered 
placed on file. 
Secretary’s Report. 


The secretary’s report regarding cut and shipments 
for 1909 follows. During 1909 the cut has aggregated 
103,596,361 feet, compared with 88,769,270 feet for 
1908, showing an increase in cut of 14,827,091 feet. 

These figures do not include the ties manufactured 
by the Somers Lumber Company, which would add ap- 
proximately 30,000,000 feet. 

Shipments for 1909 have aggregated 119,454,493 feet, 
and the following table shows the distribution of these 
shipments by months for 1908 and 1909: 

















MontTHS— 1908, ft. 1909, ft. 
SRE 556 cnn Sve t Siencciewes a tees 3,326,071 4,590,618 
UNE 6 6 a:5.5 0 00 ss Sis s cau aes 4,869,097 10,169,580 
Pare re eee Pee 6,672,044 10,545,570 
pS ee re ore 7,605,504 10,681,198 
BD ids ob be nan eae een ee ev eeaen ,673,044 8,571,134 
MN ites saa bn paciny bs he aaa eRe 5,386,049 7,852,064 
Ww sie kOis snc hbepeuske aces os Sam :223,964 10,005,523 
DRE 5's -6'0'0'5'0. 0950, 4604050 8 S856 Bmw 8,869,268 13,155,001 
ee PUT ETA Ee 9,052,765 13,170,464 
ee ere .. 8,260,917 12,314.391 
November ... 9,077,439 10,234,736 
Se See, Se ee ee ee 7,278,254 7,683,754 

coe PPT eer een or eee. 83,299,396 119,454,093 
Monthly average .....cwccscccvcce 6,941,616 9,954,508 
The following table shows the distribution by states: 
1908, ft. 1909, ft. 

ie. Peer eter ere: Cri ts 12,749,271 17,097,16 
North Tekotn «..cc.vsccetssesech’ 10,201,774 12,731,136 
South Dakotas occ cccccccccccccvses 1,241,885 3,180,731 
ee Perr tore rer 78,419 949,819 
i er re. re 1,701,021 294,359 

Boi nse Wr a nas Sip-w erate wiaanere ak 2,332,245 1,306,658 
So cols 4.9.ua'a swieae naan ee 987,455 1,313,486 
DEE, 5:00.00: 0 60-6 0.0:000'8:6.5:6 68 b0 008 2,482,243 1,723,743 
Nebraska 587,567 1,858,893 
Missouri .... --. . 434,640 668,307 
ee Frere. 46,338,183 70,049,740 
OE FSS. 212,582 203,223 
NOW; SOTO 0c nr secsenascesda3% 27,074 152,667 
POMNSVLVANIA 200 cccccccecrovseces 23,009 99,186 
IND a ae 00:0 ites e040 eee Katee ae BEARER Te 3 2 9 Cae ee 
i Seer eererrrrre rer eyr rer ore 91,15 
DONG: cog cicisowd seas 006 0 jp562-ma0 30,180 1,472,678 
i. —eerrre rr ee oe a 49,181 66, 9 
Atlantic coast states... 2.2.05 cece e eee eenee 159,672 
Creer eaehere 9 ; 144,983 

ritis Olumbia .....-++++. er ’ 
Alberta x a $4 ortho as aes as eS ED OSS 4,905,731 

| Peer or ee et 83,299,396 119,454,093 


There was an increase in 1909 shipments of 36,234,697 
feet, or 43.5 percent, over 1908. Montana shipments for 
1909 show an increase of 26,711,557 feet, or approxi- 
mately 60 percent over 1908, and also that 60 percent of 


the total shipments for 1909 were marketed in Montana. 
The amount of stock on hand January 1, 1910, was 
91,385,746 feet, as compared with 95,922,741 feet Janu- 
ary 1, 1909, a decrease of practically 4,000,000 feet. 
Regarding the outlook for 1910, the secretary touched 
upon the railroad rates and the new lines which have 
opened up new territory that heretofore it was impos- 
sible for manufacturers of this territory to reach; also 
the vast amount of development work being carried on in 
the eastern part of the state, which is causing thousands 
of settlers to locate there; the opening of the Flathead 
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Indian reservation next spring. The report of the sec- 
retary was adopted and placed on file. 

The report of the executive committee was given 
verbally by C. A. Weil. The report of the railroad com- 
mittee was passed, as Chairman Doe stated that there 
was nothing to report. 

The report of the bureau of grades was given by the 
chief inspector, and showed that uniform grades and 
patterns were being maintained throughout the dis- 
trict. This report showed also that sixty-six days were 
given to inspection work in the various mills throughout 
the district. 

The matter of standard patterns for stock molding was 
presented by M. J. McCabe, chairman of the bureau of 
grades... After much discussion it was moved by Mr. 
Doe that the list as submitted by the bureau of grades 
be circulated among members for their approval, and 
that each member be given an opportunity to vote as to 
whether the buyer should take the product of the strip 
when ordering other patterns than those recommended by 
the bureau of grades, and the motion was carried. 

H. G. Miller presented several samples of ceiling 
which showed that the standard patterns and sizes adopted 
by the association are not being maintained. In order 
that the ceiling patterns might become standard through- 
out the district, it was suggested that steel gages be 


made and that each of the members be furnished with 
one. This matter was discussed at length, after which 
the matter was referred to the bureau of grades with 
power to act. 

The question of the proper basis upon which the 
Charles E. Palmer Lumber Company is to be assessed for 
its association dues for 1909 was referred to the execu- 
tive committee, which decided that the dues for 1909 
should be based upon the actual cut of the Cahill Lum- 
ber Company for that year, which was satisfactory to 
Mr. Palmer. 

Election of Officers. 


Next in order of business was the election of officers. 
E. W. Doe and D. B. Barber were nominated for presi- 
dent and upon balloting E. W. Doe received five votes 
and D. B. Barber four votes, whereupon E. W. Doe was 
declared elected. ’ 

The rules were suspended and the secretary was in- 
structed to cast the votes of all present for D. B. Barber 
as vice president. 

W. E. Wells, C. A. Weil and C. L. Dobner were placed 
in nomination for members of the executive committee 
and the secretary was instructed to cast the votes of all 
members present for these nominees. 

In a few well chosen words, H. G. Miller, the retiring 
president, thanked the members of the association for 
their support in all association matters, and stated that 
while he did not care to hold office another year, yet he 
was always ready to give his support to all matters con- 
nected with association work. 

E. W. Doe, the newly elected president, took the chair. 
Applications for membership of the Two Medicine Lum- 
ber Company and Burlingham Bros., the former of Mid- 
vale and the latter of Gateway, Mont., were presented. 
Upon motion their applications were accepted and the 
secretary was instructed to notify them. 

The proposed amendment to the interstate commerce 
law, which was brought up for discussion at the 
third quarterly meeting held at Libby, Mont., Octo- 
ber 12, 1909, was again brought up for discussion. As 
there seemed to be nothing further to be done about this 
matter, it was passed. 

An invitation from A. B. Wastell, secretary of the 
Oregon & Washington Lumber Manufacturers’ Associa- 
tion, to the members of the association to attend the 
Western Retail Lumbermen’s Association meeting in 
Portland, Ore., February 14, 15 and 16, was read. It 
was ordered that this invitation be mailed to members 
with instructions to advise if they contemplate attending 
the meeting. 

As this concluded the order of business, the members 
entered into a general discussion regarding present mar- 
ket conditions and the outlook for 1910. 

The meeting adjourned at 6:30 p. m. 


Attendance. 


B. J. Boorman, Boorman Lumber Company. 
W. Steltemeire, Boorman Lumber Company. 
M. L. Hollister, Hollister Lumber Company. 
J. Elder, Hollister Lumber Company. 
G. Miller, Kalispell Lumber Company. 
4 Jessup. Jessup Milling Company. 
- McCabe, Somers Lumber Company. 
. Eakins, Enterprise Lumber Company. 
. Weil, Eureka Lumber Company. 
- Naundorf, Eureka Lumber Company. 
. Jordan, A. L. Jordan Lumber Company. 
. Burns, Dawson Lumber Company. 
; , Dawson Lumber Company. 
. O'Neil, Dawson Lumber Company. 
rles E. Palmer, Charles E. Palmer Lumber Company. 
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NORTHWESTERN HEMLOCK AND WISCONSIN HARDWOOD MANUFACTURERS COMBINE. 


Officers of Both Associations Report— New Organization Joins National Association—Hemlock Association Rules and Regulations Adopted. 


The Northwestern Hemlock Manufacturers’ Associa- 
tion met at the Pfister hotel, Milwaukee, Wis., Friday, 
January 21, at 10 o’clock. ‘This, the final meeting of 
the organization, was called to order by President A. L. 
Osborne, who addressed the hemlock producers on the 
work of the last year, as follows: 


Address of the President. 


The year 1909 will be remembered as one of hopes de- 
ferred. It began a year of promise—it ended, to a degree, 
a disappointment. it is sare to say that, on the whole, 
the hemlock in our territory was sold at below the cost 
of production, if the present market price of stumpage is 
included as a cost item. No commodity can long be. pro- 
duced and sold at less than cost. We can. still nope, and 
it is a fair expectation today, that hemlock will be sold at 
a moderate profit the ensuing year. With yellow pine sell- 
ing at better prices, and at a considerably higher price 
than we are now receiving for hemiock in our natural terri- 
tory, we can ask a better price without fear of the competi- 
tion that has caused our past trouble. 

Consumption of lumber is raplaly on the increase and 
must develop rapidly from now on, or all signs fail. ‘The 
purchasing power ot the crop of 1909 will be tremendous— 
the railroads are carrying largely increased tonnage, are 
prosperous and we all Know that a car shortage is with us 
unexpectedly today. All manufacturing lines are expand- 
ing. Our toreign trade is increasing, capital is fast regain- 
ing confidence, money is in fair supply and our industry 
can not long lag when ail the wheels of the car of prosperity 
are in motion. The signs are too abundant and too clear 
to doubt our selling lumber more freely and at better 
prices. I believe no one here will feel it safe to produce 
as we were doing in 1906 and 1907. We need to go slow 
at the producing end, 

Our secretary will treat fully of our association work, 
and [| will not detain you to discuss conditions he- will 
cover. 


Secretary’s Report. 
The secretary ’s report follows: 
Owing to the limited time allotted to this meeting, only 
a brief review of association work itor the last year can be 
given. 
Membership. . 


At the thirteenth semiannual meeting in August our mem- 
bership was sixty-seven. We have now on our roll seventy, 
u gain of three in the last six months. 

Lhe amount of lumber manuiactured by these members is 
an unknown quantity. Our assessments are based on the 
shipments and these are not all yet reported. Many manu- 
facturers do not furnish us with monthly statements, so 
that only a comparative estimate of production can be 
arrived at for 1909 until the government reports are issued. 

Freight Rate Books. 

Early in the year freight rate classification books were 
compiled and issued covering rates from Wausau, Wis., to 
points having lumber yards in lowa, Nebraska, Kansas, 
South Dakota, south of and including the H. & D. division 
of the Chicago, Milwaukee & St, Pau railway in Minnesota, 
north of the Missouri river in Missouri and all points on 
the Chicago, Milwaukee & St. Paul railway in North Dakota. 

Numerous changes have been made in these rates since 
these books were printed, largely in Kansas, where very 
little hemlock is shipped. 

There is a good supply of these rate books, with amend- 
ments, still on hand which are furnished to the trade at 
5V cents each. 

Eastern Freight Rates. 

Your railroad committee in codperation with other ship- 
ping interests was largely instrumental in obtaining a 
reduction of freight rates to eastern points. 

rhe old rates from our territory were so high that they 
greatly curtailed shipments to the eastern markets, which 
were supplied from sections more favored by the railroads. 
This reduction certainly should be to our advantage. 

Tariff. 

The long drawn-out tariff legislation was finally crystal- 
lized into a bill that became a law in midsummer. 

This association bore an active part in support of a 
reasonable tariff on lumber, and while everything contended 
for was not obtained, without the determined, constant, 
wise and energetic efforts of the united lumbermen of the 
country in the tariff campaign there is every reason to be- 
lieve that lumber would today be on the customs free list. 

A campaign in favor of wooden boxes as against substi- 
tutes is now being carried on by the wooden box manufac- 
turers of the country. 

It is a matter of great importance to lumbermen who fur- 
nish the raw material, consisting of a very large percent of 
low grade lumber, whether this very desirable trade shall 
or shall not be destroyed. 

Many circulars specifically explaining the box situation 
have been distributed among the tumbermen, asking for their 
assistance in maintaining this important industry. 


Crops. 


The record breaking crops of 1909 and their remunerative 
prices are so well understood, and the crop situation was 
reviewed in your secretary’s semiannual report in August, 
that further comment on this interesting and almost inex- 
haustible subject will be dispensed with. 


Building Operations. 


Reports of building operations in the principal cities have 
been mailed to the members monthly and the details supplied 
while the mortar was drying. 

It goes without saying that there has never been greater 
activity in building operations in the large cities than has 
prevailed in 1909. 

Grading. 


The supervision of hemlock grades by the inspectors of 
the bureau of grades of the Northern Pine Manufacturers’ 
Association extends to thirty-seven members of this associ- 
ation and nine who are not members, making forty-six plants 
all told. ‘This leaves of the seventy members thirty-three 
who do not participate in the inspection feature of associa- 
tion work. Out of these thirty-three there are a few, per- 
haps twelve, who do not carry a sufficient stock to warrant 
their having yard inspections. This would leave approxi- 
mately twenty-one plants belonging to the association making 
independént grades. 

The following tables show the details of inspections of 
hemlock claims in 1909: 


SA eee eee ee ee ere cre + 
a a” eee i eaten thee ek oe 9 
COS, B CU ie oboe vc che nceis Set cteveetcces 6 
ae re a eer re rey ee Taw oe. 7 
MI e.g. coh ese-o ca gce k 84.4 BSe0 lo autre bb ahahie ba 4s aan AD 26 
CS OE RI ooo ie 9g eek TESA Saw ies c8O 04 bee S852 2 
Claims on grade, 1 to 5 percent below 2 
Claims on grade, 5 to 10 percent below 4 





Claims on grade, 10 to 15 percent below..............45 2 
Claims on grade, 15 to 20 percent below...........+.2+- 4 
Claims on grade, 20 to 30 percent below..............6+ 5 
Claims on grade, 30 to 40 percent below. ...........-54- 3 
Claims on grade, 50 to 60 percent below..........+-2.45 } 
Claims on grade, percent unknowNn........... eee ee ences 3 

26 


CLAIMS INSPECTED BACIL MONTH. 


OEP PT Tere ee ea ee er ae ee ee ee 1 
NE in 0.6.6 6k 0 050560504 Doce coves eceeeees woe ses an 2 
NE Ee en ee ee ee Pee ee ee es ee 2 
MEE ve'd.6 ciuaita masse nema sa15 + eee ese em eesees Gee keee 2 
ere 6s: ad ocenk 4 We bi N GEARS Kiki KS REAR MB .epestincs ep se Meeelee 0 
ER RR FS Ca not Pe ON Ee mara eee eee Te meres Pe 2 
Re ta ee ee ee eR ee 2 
ee Tee ate eee re ee ee ee ee - 
ES eee ee eee eer Tee ee ‘ 
EES ere Sone een eee ee ee Ce 5 
TOPCO ee eT OEE ee eee 2 
II asia ncaaie hae ee Svs Koes Dias eee pe ai siete 3 

26 

LOCATION OF CLAIMS. 

CUCRMH “CE BUIOEIB 655 6 icic kicidc oct ce cede ceed ecu 5 
BEIRWOUKES GNA SUBUTDS, 60.0.0... ccccc ccc cedevcsceseses 2 
Minneapolie and St. Paul... ......cccccscccvccccccvcve 5 
0 See eee ee ee ee rr 14 

26 


During the year 1908 twenty-nine hemlock claims were 
inspected, three more than in 1909. 

The importance of a system of uniform grading and 
inspection, for the purpose of determining lumber values, 
to serve as a check on grades, to determine grades in dis- 
pute, and in a general way establish and maintain an equit- 
able basis for handling lumber can not be overestimated, and 
has been so thoroughly demonstrated and generally recog- 
nized that argument for its adoption seems unnecessary. 

For some time there has been more or less dissatisfaction 
among our members resulting from the quite general prac- 
tice of selling the product of resawed dimension S 1 or 2 
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sides, D&M, made to shiplap etc. on the original dimension 
grade and price plus the cost of milling. In November of 
this year the chief inspector and several inspectors of the 
bureau of grades of the Northern Pine Manufacturers’ Asso- 
ciation made tests at six hemlock plants at different loca- 
tions in Wisconsin and Michigan to ascertain as near as 
possible the average amount of each inch grade produced 
trom resawed No. 1 and No. 2 hemlock dimension. In 
these tests association grades were made both in dimension 
and the inch or resawed product. 

The result of these tests showed the amounts inspected 
and percentages were compiled and presented to the bureau 
of grades of the Northwestern Hemlock Association through 
its chairman, and they will make such disposition of it as 
they deem proper. 

Nearly all branches of business show a gain over 1908, 
although complete statistical reports have not been compiled. 

Bank clearings for 1909 were $165,113,922,726, an in- 
crease over 1908 of $33,147,107,017, as reported by Dun’s 
Review. 

From the same source we learn that commercial failures 
in 1909 numbered 12,924, with liabilities amounting to 
$154,603,465, while 1908 shows 15,690 failures and liabili- 
ties of $222,315,684. 

Iron and steel have been gaining rapidly all the year in 
volume and prices until both have nearly attained the high 
standing of 1907. 

Crop conditions have changed little since the report made 
at the semiannual meeting in August, which showed that 
_- and prices the farmers broke all records in 
Cc 


Stock Sheets. 


A stock sheet showing the amount of hemlock lumber, 
lath and shingles in the hands of as many manufacturers 
as could be induced to furnish us with returns has been 
compiled for your information. Requests were mailed to all 
manufacturers in Wisconsin and northern Michigan whose 
addresses were available to furnish a memorandum of stock, 
and while many responded promptly the sheet is not as 
complete as we could wish. 


Yellow Pine. 


Yellow pine has been far in the lead as a lumber pro- 
ducer for more than a decade previous to 1908, and this 
supremacy was more than maintained in that year, when 
its cut amounted to 33.8 percent of the total cut from all 
species, and in spite of a decrease of 1,978,813,000 feet, or 
15 percent, in the output of this species in 1908 as com- 
pared with 1907. Douglas fir ranked second both in 1908 
and 1907, though with a decrease of 1,073,758,000 feet, or 
22.6 percent, in the output for the later year as compared 
with the former. White pine, while ranking third in both 
years, showed a decrease in the output for 1908 of 
847,787,000 feet, or 20.2 percent, from the output of 1907. 
Though still maintaining their relative rank, oak and hem- 
lock fell off 947,249,000 feet and 842,173,000 feet respec- 
tively, or. about 25 percent each. 


Hemlock. 
NUMBER OF ACTIVE MILLS REPORTING AND QUAN- 
TITY AND VALUE OF CUT, BY STATES, 1908. 
QUANTITY. 











© = = 
8 = z S 3 
Ss : S = a 
Srate— = > ™ me S © 
Os > = ™ > 
td & Ss) ~ 3 
ex sate: 2s = se 
2S . ss 3 22 
as ba QS & 42 
United States..... 6,377 2,530,843 100.0 $34,544,876 $13.65 
WistORMM ..cccces 514 588,343 23.2 7,260,153 12.34 
Pennsylvania .....1,039 561,246 22.2 9,142,697 16.29 
eee 648 495,379 19.6 5,954,456 12.02 
West Virginia..... 337 204,474 8.1 2,797,204 13.68 
OS . 1,159 194,210 ¥ Pe 2,913,150 15.00 
ka tae: <a eas 0r8 590 117,706 4.7 1,618,458 13.75 
New Hampshire... 413 72,631 2.9 1,015,381 13.98 
VOU cc ccccede 458 55,775 2.2 833,836 14.95 
Washington o% 88 54,051 2.1 594,561 11.00 
URE 5.5.06 010.000 188 32,112 1.3 408,144 12.71 
Massachusetts .... 295 26,857 1.1 359,615 13.39 
re 112 22,285 0.9 262,072 11.76 
SS 25 22,020 0.9 272,608 12.38 
Kentucky .....: co ee 21,082 0.8 274,488 13.02 
MOFPIORS ..scsca<s 35 14,560 0.6 211,557 14.53 
North Carolina.... 137 13,924 0.6 168,063 12.07 
All other states... *227 34,188 1.4 458,433 13.41 


* Includes mills distributed as follows: California, 2; 
Connecticut, 126; Georgia, 22; Idaho, 5; Indiana, 3; lowa, 
1; Minnesota, 2; New Jersey, 10; Ohio, 41; Rhode Island, 
13; and South Carolina, 2. 

The production of hemlock lumber in 1908 was less by 
842,173,000 feet, or 25 percent, than in 1907. 

Wisconsin in 1908 for the first time ranked first in the 
production of hemlock lumber. Its cut in that year, how- 
ever, was less by 197,179,000 feet, or 25.1 percent, than in 
1907. For Pennsylvania, which previously had been the 
first state in the production of hemlock lumber, a decrease 
of 288,081,000 feet, or 33.9 percent, is shown for 1908 as 
compared with 1907. The falling off in Michigan, though 
less than in the two states just discussed, was still marked, 
amounting to 193,300,000 feet, or 28.1 percent. Nearly two- 
thirds of the total quantity of hemlock lumber manufactured 
in 1908 was furnished by these three states. 

There is much western hemlock stumpage on the Pacific 
coast, especially in Washington and Oregon, but so far 
little of. it has been cut. However, the maximum of hem- 
lock production has probably been passed. 

PRODUCTION OF HEMLOCK LUMBER IN UNITED 

STATES, 1900 TO 1908. 





Quantity Average 

(M feet value per 

YEAR— B. M.) M feet. 
NS te ease b hk Whe hbase eee nes alee 2,530,843 $13.65 
ERROR Pere pate nr eee 3,373,016 15.53 
1906. TS ee nen 6 ore eae 3,537,329 15.31 
Se re eee «+. -3,268,787 11.91 
A ree eer . 3,420,673 9.98 





COMPARATIVE SHIPME OF HEMLOCK LUMBER 
FOR THE ELEVEN MONTHS OF 1908 AND 1909 
ARE AS FOLLOWS: 








Increase, 

1908. 1909. Difference. percent. 
SABURTY 22.006. 9,276,131 22,062,278 12,786,147 138.0 
Bebruary. «(00.00 13,212,669 20,466,888 7,254,219 54.9 
|. Re arree 17,252,236 24,577,882 7,325,646 42.4 
| a rer 17,217,320 23,348,620 6,131,300 35.6 
ae er 8,197,279 24,892,429 16,695,150 203.6 

ME fe xiiaeSverS vere 19,861,393 19,902,418 41,025 .002 
See 20,353,357 35,221,470 14,868,113 75.5 
are 37,520,000 37,043,324 476,676 *1.2 
September ..... 31,115,179 33,085,525 1,970,346 6.3 
a, ee 25,493,025 24,367,363 1,125,662 *4.4 
November ...... 20,243,135 17,881,632 2,361,503 11.6 
Totals - 219,741,724 282,849,829 63,108,105 28.7 





* Decrease. 


There are several important matters pertaining to the 
future that ordinarily would be subjects of consideration at 
this meeting, but the future of this association is presumably 
short and these questions will probably go before the new 
association when it is organized. 

At the thirteenth semiannual meeting held in this place 
on Friday, August 20, 1909, your secretary indulged in the 
following prophecy : 

“All signs on the commercial horizon indicate the very 
near approach of favoravle conditions, if they are not 
already upon us, and the report of your secretary will no 
doubt chronicle a brighter history of the business of the 
last six months of 1909 than the first half year has given.” 

ut he never did. Maybe because it was the thirteenth 
semiannual and held on Friday. ‘The same signs of pros- 
perity hang in the sky today as were there when the fore- 
cast just quoted was made, and they have been there and 
the same prophecy foretold in substance for several annual 
and semiannual meetings. Abundant crops, good prices for 
them, constantly increasing activity with healthy, growing 
values in nearly all lines of manufacture, plenty of money 
at easy call, and yet the lumber business, one of the great- 
est industries, furnishing many actual necessities and 
manned by capable, energetic business men, lags behind in 
the race for prosperity with small prizes to its credit. Your 
secretary will make no more uniform prophecies. They will 
be in odd lengths and mill run until the manufacturer of 
hemlock lumber and its competitors conform to the law of 
supply and demand. 

The competition incident to overproduction is not con- 
fined to the fight for the markets between different species 
of lumber, but members of the same family of manufac- 
turers are striving with each other for business that does 
not demand the supply and are destroying the profits of all. 

There is no doubt that this phase of the contest is carried 
often beyond the selling necessities and by judicious man- 
agement could be remedied. 

To discover and prescribe these remedies is the province 
of the association. Frequent councils and systematic inves- 
tigation of production, stocks and market conditions will 
furnish reliable information on which intelligent action can 
be based and help to create confidence in a knowledge of the 
situation. 

To know where he is at is a wonderful help to the 
business man. 

Your secretary has long been closely allied to this asso- 
ciation and is interested in its welfare. Now that this 
Hemlock maiden of fourteen summers is to be united in 
wedlook to the Hardwood family, he can not refrain from 
bracing this opportunity to express his thanks to the offi- 
cers and members for their uniform, courteous treatment 
and to extend his congratulations to both bride and groom, 
wish them many years of success in their undertakings and 
that the first offsprings of this union may be Harmony, 
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This report was accepted and placed.on file. Secretary 
H. 8. Childs presented his financial report, substantiat- 
ing the figures contained in the treasurer’s report. 

Financial Satement. 

Following the report of the secretary the treasurer’s 
report was presented: 

RECEIPTS. 


Balance in treasury from 1908.......... $ 515.66 
Cash receipts for 1909 (Nos. 349-627, in- 
CI SA aioe bape dk dscascaa pete es ee 





8 

— $3,771.84 
DISBURSEMENTS. 

Paid by vouchers Nos. 80 to 106, inclu- 


GG wich cadets uiwkk c0ssbaeadeebucrs 3,403.52 
Leaving balance in treasury at this 
Pee Ser Eee TPT eee mee ree $ 368.32 
RESOURCES. 

a BR SOO 6 ig 5 sb Sas one 6 8 > ke $ 368.32 

Due from members and others.......... 249.44 
— $ 617.76 

LIABILITIES. 

Due to members on rebates for 1909.....$ 174.30 

Idue to members on rebates for 1907..... 13.45 
————- $ _ 187.75 
ye A PT errr. ort sr $ 430.01 

SEGREGATION OF DISBURSEMENTS. 

Northern Pine Manufacturers’ Association balance 
on 1908 account for secretaryship..............$ 600.00 
Northern Pine Manufacturers’ Association, 1909... 1,200.00 
| TES IS Oe aie a ee Pee ed ee eee 235.75 
Cee: FOO: DRCOR a ao. uo kos ne Fe does db .d ad ede 142.50 
National Lumber Manufacturers’ Association, dues. 298.20 
National Lumber Manufacturers’ Credit Corporation 662.50 
American Trades Congress, duesS..........-20000- 10.00 
pee eS Or ret Pere reer 188.60 
Testimonial (J. EB. Rhodes) ........cccccccvccscces 50.00 
InchGentals (A. Bs OGBOr) ... . cccccwvccccccecseses 14.35 
Postage (J. 41. Johannes) « . 2... 6... ciaccvecsccene 1.62 


$3,403.52 

On behalf of the forestry committee, W. A. Holt 

reported on the work of the last year and stated that it 

was not likely that any further adverse legislation would 
be introduced in the near future. 


Report cf Committee on Commission Salesman. 

On behalf of the special committee on commission 
salesmen, the following report was offered by L. A. 
Rousseau : 

1. Each manufacturer shall give his authorized commis- 
sion men the same price at which he is willing to sell to 
the retail trade, and allow the commission men $5 a car 
and an additional 50 percent of any advanced price they are 
able to obtain above said authorized price. 

2. To prevent commission men misrepresenting the grade 
of stock, we suggest that each firm insist that all com- 
mission men write on each order, above his signature, ‘‘North- 
western Hemlock Manufacturers’ Association rules to govern 
in grading above stock.” 

3. The seller shall not allow any commission to a whole- 
sale firm, and no firm shall be considered both a commis- 
sion and a wholesale firm. 

4. Your committee recommends that no stock be placed 
in the hands of commission men not rated in the regular 
reference books or well recommended by responsible parties. 

On motion of George H. Chapman, the report was 
adopted, the association urging all hemlock manufac- 
turers whether members or not to carry out its provi- 
sions. [ 

The president brought up the question of the forest 
laboratory, at Madison, and introduced Howard S. Weiss, 
representing the Forest Products laboratory. Mr. Weiss 
spoke at some length upon the work to be done at the 
laboratory, which he said included wood distillation, 
investigation of the qualities of wood, testing of tensile 
and breaking strength, the pulp question ete.; the equip- 
ment for the work to include a small saw mill equipped 
with band and circular saws and planer. He extended 
an invitation to the lumbermen to visit the plant. 

The president spoke briefly upon the recommendation 
of the National Lumber Manufacturers’ Association, 
relating to the matter of making reports under the in- 
come tax law. He also brought up for discussion 
the question recently raised by an Illinois decision as to 
the rights of foreign corporations, which have not been 
licensed under the state laws, urging that the associa- 
tion assist in a general fight against such legislation. 


Report of Committee on Consolidation. 


After some discussion of these topics, the committee 
on consolidation presented its report, which was read by 
W. C. Landon, and on motion was adopted, the board of 
directors being instructed to close up the books and turn 





W. C. LANDON, PRESIDENT, 
Northern flemlock & Hardwood Manufacturers’ Association. 


over the funds of the organization to the Hardwood 
Lumber Manufacturers of Wisconsin. The committee’s 
report follows: 

Your committee recommends that the Northwestern Hem- 
lock Manufacturers’ Association be dissolved, and that each 
and every member of this association identify themselves 
with the hemlock and hardwood association to be organized 
today, as a consolidation of the two associations. 

W. C. LANDON. 
W. A. HOLr. 
A. R. WEEK. 

Mr. Osborne introduced a resolution, thanking Secre- 
tary Childs for his services during the year, which was 
unanimously adopted. On motion of Eugene Shaw, the 
meeting thereupon adjourned, 


THE HARDWOOD MANUFACTURERS CONVENE. 


After the adjournment of the hemlock association, the 
Hardwood Lumber Manufacturers of Wisconsin went into 
convention, with President C. A. Goodman in the chair. 
Secretary George H. Chapman read the minutes of the 
last meeting, which were approved. President Goodman 
said he had prepared no address and would simply say 
that he believed the outlook for hardwood and hemlock 
to be unusually bright. He announced the appointment 
of committees as follows: 

Nominating committee—Messrs. A. L. Osborne, M. J. 
Quinlan and J. S. Davis. 

Market conditions committee—F. W. Buswell, O. W. 
Brightman, George H. Chapman and W. C. Landon. 

The report of Treasurer George E. Foster was then 
presented, as follows: 


Patancé on hand tnet Pepecbs...... <si0.06% 60000 6000s $ 178.33 
ME. oa Sc taas cea bn agues assabs aes ass 5,840.10 
ee, ee ee ee Pe re $6,018.43 
IN Wi 5s Suir5 oh ALS A Wa SRE hE sos tee OOS 5,271.02 
eee Te aera een $ 747.41 


Secretary Chapman presented his report, showing the 
financial condition of the association and confirming the 
treasurer’s report. ‘The report showed that the actual 
assets of the organization were considerably in excess of 
the cash balance. He called attention to a new member- 
ship contract which he had prepared and which he urged 
the members to sign and*turn in during the meeting. He 





GEORGE H. CHAPMAN, SECRETARY, 
Hardwood Lumber Manufacturers of Wisconsin. 


discussed at some length the worth of the association ‘to 
members and presented many good reasons why the 
membership should be entirely willing to pay the assess- 
ment, even if it were much larger than it has been. He 
urged the members to assist in getting in those operators 
whom the officers have not been able to line up during 
the last year. Regarding reports called for by the secre- 
tary and by the grading committee, he urged the im- 
portance of promptness in replying and called attention 
to the fact that the officers had experienced serious diffi- 
culty in this connection. He recommended that the an- 
nual meeting be held in February, to make it possible to 
complete the compilation of statistics derived from mem- 
bers’ reports before the annual. 

A telegram was read in which Lewis Doster, secretary 
of the Hardwood Manufacturers’ Association of the 
United States, invited the association and its members 
to attend the annual meeting of that organization in 
Cincinnati. 

On behalf of the special railroad committee, F. H. 
Pardoe reported that the committee had taken up the 
matter of eastbound rates from Wisconsin territory and 
had secured a substantial reduction from Wausau and 
central Wisconsin territory, but that, through a misun- 
derstanding on the part of the tariff bureau, the proper 
differential had not been applied to Minneapolis, and 
the rate of 30 cents therefore applies for Minneapolis as 
well as for central Wisconsin points to eastern trunk 
line territory. He said, however, that his committee had 
assurance that the proportionally less rate would apply 
shortly to central Wisconsin points. 

On behalf of the legislation committee, Mr. Landon 
reported that while his committee was discharged last 
summer certain questions had come up after its discharge 
and October 20 there was a hearing at Milwaukee at 
which the state forester and a number of parties inter- 
ested in the proposed slashings bill were present. At 
that time Mr. Griffith, the state forester, expressed him- 
self as being much disappointed at the result of tests 





GEORGE E. FOSTER, TREASURER. 
Northern Hemlock & Hardwood Manufacturers’ Association. 


made to show the actual cost of burning slashings. These 
tests demonstrated that it cost from $1.46 to $1.92 a 
thousand to purn the slashings. Mr. Griffith stated that 
if he had suspected that it would cost more than 60 cents 
a thousand he never would have advocated such a law. 
On behalf of the committee on consolidation, Mr. Chap- 
man reported that the committee believed it had worked 
out the consolidation of the two organizations in the best 
way possible; that it had found the constitution of the 
hardwood association to be somewhat more modern than 
that of the hemlock organization and it had, therefore, 
been deemed advisable to disband the hemlock association 
and recommend that all members join the Hardwood 
Lumber Manufacturers of Wisconsin or the successor of 
that organization. He presented certain amendments to 
the constitution, of which notice had been sent out more 
than a month ago and asked their adoption. Favorable 
action was taken and it was ordered that the name of the 
organization be changed to the Northern Hemlock & 
Hardwood Manufacturers’ Association, and that all the 
constitutional changes necessary be made as submitted. 


Proposed Changes in the Constitution. 


Article 1—This article to be changed so as to read as 
follows : 

“The name of this association shall be “‘The Northern Hem- 
lock & Hardwood Manufacturers’ Association.’ ” 

Article 2—This article is to be changed so that it will 
cover manufacturers of both hardwood and hemlock lumber 
and to read as follows: 

“Individuals, firms or corporations actually manufacturing 
hemlock and hardwood lumber, or either, and who manu- 
facture at least half as much as their total sales in the 
states of Wisconsin, Minnesota and the upper peninsula of 
Michigan, shall be eligible to membership in this association 
upon the payment of the assessment to be levied by the 
board of directors. 

“The board of directors shall pass upon the eligibility of 
applicants for membership.” 

Article 6—The article on the election of officers is to be 

changed to read as follows: 
_ “At least thirty days before the date of the annual meet- 
ing it shall be the duty of the president to appoint a nomi- 
nating committee of three members, who will submit to the 
members at the annual meeting nominations for the offices of 
president, vice president, treasurer and four directors.. This 
report shall. then be submitted to the members for vote.” 

The balance of this article 6 is not changed. 

Article 12—A paragraph is to be added to this article 
which provides for an auditor, which shall read as follows: 

“It shall be the duty of the auditor to examine and sign 
all vouchers.” 

All other articles—There are no changes offered in any 
other articles of the constitution and they are to remain as 
adopted December 15, 1906, except article 13, which was 
amended at a later meeting held in Wausau. ° 


At this point a recess was taken until 2:30 p. m. 


Bureau of Grades, 


Upon reconvening, A. R. Owen presented the report of 
the bureau of grades, as follows: 


In the early part of last year, shipments by the members 
of this association were light, and demands on the inspec- 
tion bureau were not so heavy as we could wish. Late in 
the year, shipments were much better, and indications are 
that the volume will increase. From all information we are 
able to obtain, the outlook for the present year is bright. 
The demand for all kinds of hardwood lumber seems to be 
larger and more persistent. Prices are stronger, and in 
some cases advancing. The low end of our stock is, if any- 
thing, stronger and there are indications that it will stand 
an advance. 

The necessity for some arrangement with the National 
Hardwood Manufacturers’ Association in regard to our in- 
spectors acting as national inspectors under certain condi- 
tions is assuming more importance. We, however, can not 
report any progress in this matter, but we hope eventually 
to have this arranged in a satisfactory manner. 


Membership. 

We are now supervising the grading of hardwood lumber 
at sixty-five plants, an increase of four over the preceding 
year. 

Inspection. 


We notice an increased demand for our inspection of car- 
load lots prior to shipment. We believe that this indicates 
a growing confidence in our methods and fairness. As al- 
ready indicated, shipments being light the early part of 
last year, we did not handle as much lumber as we could 
conveniently. We, however, inspected during the year 
2,126,599 feet in 331 calls. We found “no ay in 152 
of these. Two hundred eighty-eight thousand, four hundred 
and seventy-seven feet of lumber was handled at special 
requests in nine separate inspections. 

e wish to impress upon all members the importance of 
reporting promptly any slackness on the part of inspectors 
and of eaking such suggestions as they believe will increase 
the efficiency of this service. 
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Stocks on Hand. 

Returns received to date from our annual stock sheet 
give us the following results. For comparison we also give 
you figures compiled from the January 1 (1909) stock sheet: 

Hemlock lumber, lath and shingles held by eighty-four 
manufacturers and wholesalers in Wisconsin, Michigan and 
Minnesota, January 1, 1910: 





Percent. 
DE Wy ae a ge ee a 13,659,615 3.75 
Ae ee PPT Cee eee ea 105,915,102 29.50 
ee rere reer 81,248,542 22.75 
TRO, BES & ciire sraereiest tere nreaee 62,118,940 17.75 
BEET FUR GRMGMGIOR..«.0.0-6:0-0:0- oe cccees 30,047,024 8.25 
Inch boards and strips, all grades..... 64,459,659 18.00 
Bn NS, 6 Sse tens decices om 357,448,882 100.00 
SE Ree ee 28,446,130 
ES > er re 6,758,950 
eee eee ee eee 1,999,000 
Manufacturers of hemlock lumber to the number of 176 
were requested to furnish statistics for this stock sheet, 


but only eighty-four responded, a little more than half. 
Hemlock Bureau of Grades. 


On behalf of the bureau of grades of the hemlock asso- 
ciation, Mr. Shaw presented the following report, which 
was read by the secretary. 

Your committee begs leave to report that after careful 
investigation, it is of the opinion that the practice of selling 
the product of resawed dimension, as such, is pernicious and 
detrimental to the best interests of the manufacturers and 
should be discontinued. 

It is further recommended that the chief inspector be in- 
structed to inspect resawed lumber upon an inch basis only, 
regardless of the manner in which it was produced. 

EUGENE SHAW, 

C. A, GOODMAN, 

BE. H. PArpDog, 
GEORGE E. FOSTER, 
GrorGe H. CHAPMAN. 

The association discussed the practice of selling re- 
sawed hemlock dimension in all its phases, and Secretary 
Chapman read a report compiled by the bureau of grades 
showing the actual results of resawing dimension at five 
different plants. 

On motion the report of the hemlock bureau of grades 
was adopted, whereupon Mr. Shaw moved that the hem- 
lock association rules be adopted as the official grading 
rules of this organization. This motion carried. 

Oliver O. Agler, president of the National Hardwood 
Lumber Association, was invited to address the meeting, 
and expressed himself as greatly pleased at the oppor- 
tunity to visit with the Wisconsin hardwood men. He 
referred to the proposed affiliation and codperative ar- 
rangement between the grading bureaus of these organi- 
zations and the national association, and expressed the 
hope that something could be accomplished during the 
next year. He explained that the task would be difficult 
but offered considerable encouragement. 

The meeting then reverted to the question of resawed 
hemlock dimension. Some of the members were desirous 
of securing an expression on the part of the association 
that the resawed product of No. 1 dimension is No, 1. 
No further action was taken, however, and the matter was 
passed with the understanding that the inspectors here- 
after in reinspecting lumber will pass on it as they find 
it, and will not undertake to say whether or not the stock 
from which it was resawed was up to the grade sold. 

The report of the committee on market conditions was 
presented by Mr. Buswell. The hemlock report showed 
that the market would justify quotations no lower than 
those prevailing in August, 1909. The committee be- 
lieved that conditions would be better during the year, 
particularly in view of the strengthening of yellow pine. 
The hardwood report showed a very satisfactory state of 
affairs, justifying the producers in asking and holding 
for somewhat better prices. 


Officers Elected. 


On behalf of the nominating committee Mr. Osborne, 
chairman, presented the following report: 

President—W. C. Landon. 

Vice president—R. E. MacLean. 

Treasurer—George E. Foster. 

Directors—O. W. Brightman, George H. Atwood, Lamont 
tollands and J. H. Johannes. 

Bureau of Grades—A. R. Owen, C. A. Phelps, C. A. Good- 
man, M. J. Quinlan, J. D. Brownson, W. P. McCullough and 
J. T. Phillips. 

On motion of Mr. Osborne the secretary was instructed 
to cast the ballot of the association for these nominees 
and they were declared elected. President-elect Landon 
was escorted to the chair and called upon Leonard Bron- 
son, manager for the National Lumber Manufacturers’ 
Association, to discuss for the benefit of the membership 
the question of whether or not the consolidated associa- 
tion should have a membership in the manufacturers’ 
national organization. Mr. Bronson explained the work- 
ings of the National Lumber Manufacturers’ Association 
and demonstrated that its purposes are national in their 
scope and that the lumber trade, in order to offset the 
wave of popular feeling and antagonism prevailing the 
country over, must unite and defend itself. He referred 
somewhat to the work of the association during recent 
years and outlined some of its plans, extending a strong 
invitation to the Wisconsin manufacturers to codperate. 
At the conclusion of his remarks Mr. Osborne moved that 
the association affiliate with the National Lumber Manu- 
facturers’ Association. The motion carried unanimous. 
It was then moved by Mr. Osborne that the president 
appoint delegates to the convention of the national 
organization at New Orleans. 

Mr. Osborne then offered as a motion the following: 

Move that this association request the National Lumber 
Manufacturers’ Association to endeavor to secure a decision 
from the United States courts declaring unconstitutional the 
law of Illinois requiring foreign corporations to take out a 
license to carry on business in that state. 

This resolution was adopted. The next order of busi- 
ness was the discussion of the advisability of employing 
a paid secretary. After discussion it was ordered that 
the board of directors proceed to secure the services of a 
secretary who shall devote his whole time to the work of 
the association. 


Mr. Goodman suggested that the name of the bureau 
of grades be changed to the bureau of grading and mar- 
ket conditions. Mr. Owen suggested that it be changed 
to the committee of grading and information, thus giving 
it broader scope. Mr. Osborne read a letter from the 
director of the forest products laboratory, at Madison, 
regarding the furnishing of material for some of the 
timber tests to be carried on by the Forest Service. He 
offered a motion that the association, through its proper 
officers, arrange to provide the material needed at the 
laboratory, consisting of various woods in the log. This 
motion carried. 

In order to complete the consolidation of the two 
organizations, Mr. Osborne moved that the rules, regula- 
tions and practices of the Northwestern Hemlock Manu- 
facturers’ Association, relating to the manufacture, grad- 
ing and selling of hemlock lumber or of any hemlock 
products, be adopted by this association until changed 
by the proper authority. This motion carried unani- 
mously. This concluding the business before the meet- 
ing it thereupon adjourned. 


Attendance. 


A. L. Osborne, Medford, Wis.; Medford Lbr. Co. 

H. S. Childs, Minneapolis, Minn. ; secretary. 

Scott W. Chambers, Stanley, Wis.; N. W. Lbr. Co. 
C. Landon, Wausau, Wis.; Baker & Stewart Lbr. Co. 

A. Holt, Oconto, Wis. ; Holt Lbr. Co. 
H. Johannes, Wausau, Wis.; Jacob Mortenson Lbr. Co. 
H. Chapman, Stanley, Wis.; N. W. Lbr. Co. 

F. H. Pardoe, Wausau, Wis.; Finwood Lbr. Co. 
P. McCullough, Schofield, Wis. ; Brooks & Ross Lbr. Co. 
P. Arpin, Grand Rapids, Wis.; Arpin Hardwood Lbr. Co. 
H. Earle, Hermansville, Wis.; Wis. Land & Lbr. Co. 
J. Wagstaff, Oshkosh, Wis. 

John R. Davis, Chicago, Ill.; John R. Davis Lbr. Co. 

J. S. Davis, Phillips, Wis.; John R. Davis Lbr. Co. 

John Weyerhaeuser, Park Falls; Atwood Mfg. Co. 

George E. Foster, Mellen, Wis.; Foster-Latimer Lbr. Co. 

W. H. Atwood, Park Falls, Wis.; Atwood Mfg. Co. 

A. R. Owen, Owen, Wis.; John S. Owen Lbr. Co. 

A. R. Week, Stevens Point, Wis.; John Week Lbr. Co. 


George H. Lusk, Thorpe, Wis. ; Nye-Lusk-Huldson. 

S. W. Hollister, Oshkosh, Wis.; Hollister-Amos Lbr. Co. 

“4 Quinlan, Soperton, Wis.; Menominee Bay Shore Lbr. 
0. 


Cc. F. Stout, Rice Lake, Wis.; Rice Lake Lbr. Co. 

George C. Willson, Rosholt; W. J. Maxwell Lbr. Co. 

W. J. Maxwell, Galesville: W. J. Maxwell Lbr. Co. 

L. W. Gibson, Medford, Wis.; Medford Lbr. Co. 

If. H. Heinemann, Hleinemann, Wis. ; Heinemann Lbr. Co. 

William A. Smith, Oconto, Wis. 

G. H. Plato, Green Bay, Wis.; Northland Lbr. Co. 

N. C. Johnson, Green Bay, Wis.; Northland Lbr. Co. 

R. T. Doud, Winconne, Wis.; Doud Sons & Co. 

James O’Callaghan, Vulcan, Mich.; the O. C. Lbr. Co. 

C. H. Weber, Menomonie, Wis.; the Wilson-Weber Lbr. Co. 

H. H. Stolle, Tripoli, Wis.; Stolle-Barndt Lbr. Co. 

L. W. Edwards, Antigo, Wis.; L. W..Edwards Lbr. Co. 

Andrew Oelhofen, Tomahawk, Wis.; John Oelhofen Lbr. Co. 

E. A. Gooding, Wausau, Wis. ; Gooding & Mylrea Lbr. Co. 

E. J. Gillouly, Mellen, Wis.; Foster, Latimer Lbr. Co. 

J. E. Collins, Elton, Wis.; Crocker Chair Co. 

L. A. Rousseau, Merrill, Wis.; H. W. Wright Lbr. Co. 

W. A. Schneider, Schofield, Wis. ; Brooks Ross Lbr. Co. 

J. E. Dougherty, Minneapolis, Minn.; Fullerton-Kruger 
Lbr. Co. ” 

J. J. Lingle, Westboro, Wis.; Westboro Lbr. Co. 

E. H. Hamar, Chassell, Mich.; Worcester Lbr. Co. 

G. B. Knox, Peshtigo, Wis.; Perley Lowe & Co. 

J. L. Wells, Dunbar, Wis.; Girard Lumber Co. 

A. C. Wells, Menominee, Mich.; Bird & Wells. 

E. K. Hughey, Stillwater, Wis.; Yellow River Lbr. Co. 

S. W. Chambers, Stanley, Wis.; N. W. Lumber Co. 

Cc. F. Lusk, Owen, Wis.; Hardwood Lbr. Mfrs. 

W. H. Holt, Oconto, Wis.;: Holt Lbr. Co. 

R. C. Schulz, Goodman, Wis.; Goodman Lbr. Co. 

R. B. Goodman, Goodman, Wis.; Goodman Lbr. Co. 

Charles A. Goodman, Marinette, Wis.; Sawyer Goodman Co. 

Eugene Shaw, Eau Claire, Wis.; Daniel Shaw Lbr. Co. 

S. C. Ryenbeck, Milwaukee; Hackley-Phelps-Bonnell, 

Cc. K. Ellingson, Hawkins; Ellingson Lbr. Co. 

J. D. Brownson, Stillwater; Yellow River Lbr. Co. 

F. W. Buswell, Buswell, Wis.; Buswell Lbr. & Mfg. C6. 

Howard S. Weiss, Madison: Forest Products Laboratory. 

Albert LaBerg, Stetsonville. 

W. T. McGuire, Milwaukee, Wis.; Reitbrock Land & Lbr. Co. 

F. E. Worden, Oshkosh, Wis.; F. E. Worden Lbr. Co. 

O. O. Agiler, Chicago, Ill.; Upham & Agler. 

Leonard Bronson, Chicago, Ill.; Nat’l Lbr. Mfrs. Assn. 





CONSERVATION CONFERENCE OF GOVERNORS. 





Empire State Governor Points Out Great Good Possible by Such Conferences and Their 
Advantage over Legislative Committees—States Should Control Waterpower. 





WASHINGTON, D. C., Jan. 24.—Another important con- 
vention passed into history when the governors of the 
various states left this city after a two days’ conference, 
the third of its kind. If there is any one thing that will 
do more than any other to cement the friendship between 
the states, and while doing everything possible to en- 
hance the value of every right each state may have, in 
this neighborly intercourse will grow up a better under- 
standing which will gradually overcome the acrimony 
which has killed so many movements for interstate better- 
ment and development in the past. Thirty states were 
represented, Governor Willson, of Kentucky, presiding. 
After a visit to the President, an address. was delivered 
by Governor Hughes, who called attention to the Empire 
State’s conservation of its forests, of which 1,600,000 
acres are now in reserve, much of which has been bought 
from private citizens. He takes the position that a state 
should own and control the waterpower of its own 
streams, that they should be developed along compre- 
hensive lines so as to be of the greatest benefit to the 
people, to whom they should be leased and not sold, thus 
allowing the state to remain in control of one of its most 
valuable assets. He called further attention to the 
contemplated extension and improvement of the water- 
power in New York state. 


Suggested Direction of Efforts. 


He also ealled attention to the following important 
features of such a convention: 

A conference of governors can be expected to accomplish 
much more than conferences of legislative committees or of 
appointed commissioners. Accord between executives upon 
questions which they have carefully considered together 
can not fail to be of enormous influence. The scope of these 
conferences may be deemed to embrace at least three gmape 
of questions: The first relates to uniformity of laws; the 
second, to matters of state comity where, if absolute 
uniformity may not be expected, causes of friction may be 
avoided and the general welfare may be promoted by 
accommodating action; the third, to matters which, al- 
though of no local concern, can be better treated in the 
light of the experience of other states. 

While it will not be possible for governors in conference 
to undertake the drafting of uniform laws, yet their united 
consideration of their importance and of proposed statutes 
drafted by commissioners of their appointment, will bring 
these matters into deserved prominence and supply for the 
progress of uniform legislation a much needed impetus. 

He suggested as important measures for joint consid- 
eration the financial administration involving taxation 
and appropriation. The best means of raising money 
necessary: to meet state expenditures, of avoiding hap- 
hazard allowances, and of making systematic provisions 
so that requests for appropriations may be properly 
scheduled in advance, annual outlays may be compared, 
and demands upon the state carefully and impartially 
analyzed. Other matters worthy of joint consideration 
are state supervision and regulation of banks, insurance 
eompanies and public service corporations. 


Laws Should Be Uniform. 

State control of waterpowers was also the subject of 
remarks by Governor Forts, who declared that the time 
had come for the states to control in these matters. He 
also stated that, in his opinion, there should be uniform 
laws in the states for public utilities commissions. Con- 
tinuing, he said: 


The necessity for the supervision and regulation of public 
service companies by the states will become more and more 
acute as the population and industrial interests increase. 
A wise officer of such companies should be as quick to see 
the truth of this statement as the public official. 

The great difficulty up-to this time has been to secure 


OS 


any kind of coéperation between the companies and the 
state. The effort has been, by all sorts of methods to make 
it appear that supervision and regulation were not necessary 
and were not desired by the people, and the people have 
failed to appreciate to the full, the advantages which would 
accrue to them through such a commission. These con- 
ditions are now changing. The farseeing corporation official 
now recognizes that public sentiment demands regulation 
by the state, in the interests of the people, of all the com- 
panies operating under public franchises for public service 
and private gain. 

Companies engaged in interstate trade or commerce find 
much embarrassment in the divergent powers of the various 
state public utility commissions. This is not surprising. 
The complaint as to this condition is just. Business can 
not be conducted with any sort of convenience or success 
with forty-six different and divergent state boards to deal 
with. Business can not be worked out, even in its natural 
development, under a vexatious system that requires the 
inquiry and study into and compliance with forty-six di- 
vergent state statutes. 


State Waterpower Control Advocated. 


Governor Comer, of Alabama, thinks it would be a 
benefit if the government developed the waterpower of 
the rivers at the same time that it improved them for 
navigation, the dam for the one purpose frequently 
would be available for the other. He suggests that it 
could just as easily do this as it has undertaken to irri- 
gate the land for the farmers. 

Governor Draper, of Massachusetts, also takes the view 
that the states should control the waterpower of their 
own streams. He thinks the newer states should be 
warned by existing conditions in Massachusetts, where 
it would now be impossible for the state to secure entire 
control. But, on the subject of timber control, he 
stated that Massachusetts was doing much to care for 
its own forests. Each year new land is being purchased 
and made into a forest reserve, where new trees are being 
planted and cared for, under the control of a state 
forester. 

Governor Carroll, of Iowa, takes a somewhat similar 
view of the situation as does Governor Comer. He sug- 
gests that there is no reason why there should be friction 
between the states and federal government on these ques- 
tions; in fact, the government might aid the states ma- 
terially in the development of their waterpower. 

Perhaps one of the most succinct statements covering 
this matter of waterpower was that of Governor Will- 
son, to the effect that there are three separate and dis- 
tinct owners of the streams. The citizens as individuals 
may own the riparian rights; the federal government 
owning control so far as navigation is concerned, and 
the states as concerning the waterpower. 


Favors Proposed Eastern Reserves. 


Beside the references already mentioned concerning the 
government and state control of forest reserve, the most 
able exponent was Governor Harry B. Quinby, of New 
Hampshire, who advocated the establishment of the 
White mountain and southern Appalachian forest re- 
serves. Speaking of the former, he called particular 
attention, to the devastation in that region which covers 
more than 1,000,000 acres. Under the increased demand 
for lumber and the ease with which it could be logged 
on the mountain sides there has been rapid devastation. 
He expressed himself as being heartily in favor of 
Senator Gallinger’s bill now before the Senate for the 
conservation of the forests, and said he thought the time 
had now come when Congress must take action, that the 
interest of the many may not be sacrificed for a few. He 
thinks the United States could well take pattern by the 
European countries insofar as the reforestation of cut- 
over land and the planting of new forests are concerned, 
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NATIONAL HARDWOOD LUMBER EXPORTERS TENTH ANNUAL. 


Organization Exerts Poteat Influence—Concessions Granted from Transportation Lines—Improved Marine Insurance—Progress in Methods of Measurement. 


Baltimore, Md., Jan. 26.—The tenth annual meeting 
of the National Hardwood Lumber Exporters’ Associ- 
ation, held in this city Wednesday, Thursday and Fri- 
day of last week, though not so largely attended as 
had been expected, brought together a number of ship- 
pers to foreign countries who made up in earnestness 
and effectiveness what they lacked in number, and who 
transacted much business that is certain to prove of 
benefit to the trade. A number of the speakers at the 
banquet Wednesday evening made the assertion that 
the association had done more for its members than 
perhaps any other organization. Everyone who has 
had an opportunity to inform himself of what the 
association has accomplished must admit that its influ- 
ence on freight regulation, the securing of clean bills 
of lading and the fixing of responsibility for loss or 
damage, and in the way of bringing about the adop- 
tion of sound business ethies, is altogether almost in 
inverse ratio to the comparative smallness of the mem- 
bership. The association has won a measure of recog- 
nition from transportation companies which vastly 
larger bodies failed to get, and it has been instru- 
mental in obtaining for shippers generally concessions 
long fought for in vain. 

This fact invested the sessions with great interest, 
which was intensified by reason of the circumstance 
that the meeting marked the tenth anniversary of the 
association and was held at its birthplace, for it was 
in Baltimore, on January 24, 1900, that a few exporters 
of hardwoods assembled and took steps for united 
action. The Hotel Rennert had been chosen as head- 
quarters. President Harvey M. Dickson, of the Dick- 
son Lumber Company, Norfolk, Va., occupied the 
chair, and so firmly did he keep the members at work 
that the actual business was disposed of by Thursday 
night, the next day being given over to an excursion 
down the Patapsco river on an ocean-going tug. This 
trip was marred somewhat by a pouring rain, and the 
intention to stop at Sparrows Point and inspect the 
works of the Maryland Steel Company was con- 
sequently abandoned. Instead, the tug went as far as 
Fort Carroll, and then turned back. Stops were made 
at Canton and Locust Point, where the exporters were 
shown over the terminals, and allowed to see for them- 
selves what excellent facilities Baltimore has for han- 
dling lumber. 


CONVENTION OPENS. 


The association assembled promptly Wednesday 
morning, and the first business in order was the presi- 
dent’s annual report. Mr. Dickson spoke of the de- 
pression that had existed in the lumber trade during 
the last two years, and said it was nearing the end. 
He predicted an improvement for 1910; in fact, he de- 
clared, the improvement had already set in, and for 
confirmation he pointed to the increase in shipbuilding 
on the Clyde and in wagon building throughout the 
United Kingdom. These industries, he said, were 
undergoing a gradual recovery. He declared that the 
association had had a successful year, with an increase 
in membership to a most gratifying total, and he esti- 
mated that the members of the association did about 
90 percent of the entire export business in hardwoods 
in the United States, which was a larger proportion 
than any other organization could boast of. 

The association, he said, had secured an excellent in- 
surance policy on export lumber with a prominent com- 
pany during the year, and this policy had been taken 
advantage of by a majority of the members. It con- 
tained exceptionally favorable rates and was proving 
a material benefit. Matters of measurement had been 
taken up with foreign dealers and progress was to be 
reported. He said the organization was taking an 
aggressive position in regard to the action of the 
Italian government, which put gum in the classifica- 
tion of a cabinet wood, subject to a duty practically 
prohibitive, and imparted the information that the 
state department had promised to make renewed rep- 
resentations on the strength of the protest filed by the 
association. The agreement proposed by the New 
Orleans transportation lines would be taken up at the 
meeting for action. The agreement relates to the 
counting of lumber and to clean bills of lading and 
aims to determine liability for loss or damage. 

In conclusion Mr. Dickson referred to the fact that 
this was the tenth anniversary of the association, say- 
ing the selection of Baltimore as the meeting place was 
peculiarly appropriate. All of the original promoters, 
with a single exception, were still living. This excep- 
tion was E. M. Price, of Price & Hart, of New York, 
who died a number of years ago. 

The report of Secretary E. M. Terry showed the 
details off the work done during the year in securing 
agreements with the railroads and steamship compa- 
nies for the handling of the product dealt in by the 
members. Mr. Terry also stated that he had prepared 
a book giving the port rules and other information 
covering exports of lumber for all the ports with which 
the members maintained connection, and this book sub- 
sequently received the indorsement of the association, 
which resolved to have it copyrighted. It constitutes 
one of the important features of the work done by the 
association. 

Treasurer Richard W. Price’s report showed a sub- 
stantial balance in the treasury, this balance being 
about double of what it had been the year before. 

Assistant Secretary L. Palmer reported on the work 
done at New Orleans in the way of securing conces- 





sions from transportation lines and from other sources. 

Reports of standing committees were then in order, 
after which a special committee was named to consider 
a form of contract for use in sales to the United King- 
dom. The committee is to canvass the members of the 
association for suggestions, and the members are to 
communicate to their brokers. The expressions of 
views thus obtained will be embodied in a report and 
submitted at a meeting of the directors, which will 
report to the association. The committee consists of 
Richard W. Price, I’. F. Fee, George D. Burgess, C. F. 
Korn, John L. Alcock, S. Menzies, George M. Spiegle 
and D, T. Rees. 

The association went on record as recommending to 
the members that they curtail promiscuous consign- 
ments of hardwood lumber as much as possible, as 
they tend to upset the markets, causing low prices 
and rendering it more difficult to effect sales. It also 
decided to support the Arkansas members in their en- 
deavor to secure lower export rates, and the transpor- 
tation committee will take up the matter with the rail- 
roads. 


WEDNESDAY AFTERNOON. 


The afternoon of the first day was taken up largely 
with the work of revising the constitution and bylaws, 
a committee composed of W. H. Russe, of Russe & 
Burgess, incorporated, Memphis, Tenn., chairman; 
John L. Alcock, of J. L. Alcock & Co., Baltimore, and 
E. E. Taenzer, of the Darnell-Taenzer Lumber Com- 
pany, Memphis, Tenn., having prepared a draft. This 
was taken up section by section, and by evening the 
work was pretty well disposed of. 

One of the new bylaws provides for an initiation fee 
of $50 for new members. 

An amended bylaw stipulates that proxies shall be 
eliminated in the future, only bona fide members of 
firms or employees being recognized. 

Provision was made for the election of honorary 
members, and the first one to be thus distinguished was 
L. Methudy, of St. Louis, Mo., for years a director and 
chairman of the arbitration and complaints committee. 

Another bylaw reads as follows: ‘‘Any member 
using the brand of another member knowingly, whether 
the brand be registered or not, shall be subject to 
expulsion, ’’ 

At the sessions on Thursday a special committee was 
named, with C. F. Korn as chairman, to draw up reso- 
lutions dealing with the admission to membership of 
foreign firms. This resolution is to be placed before 
the next annual or a special meeting of the associ- 
ation for action. The following resolution relative to 
the publicity clause in the corporation tax law was 
adopted: 

WHEREAS, Congress has seen fit to enact a law compelling 
all corporations to file detailed reports of their business, 
and such reports being made public documents; and 

WHEREAS, The publicity feature of this law is detrimental 
to the interests of the smaller corporations, whose operations 
are not of such magnitude as to cause public concern and 
whose securities are not widely distributed or dealt in; and 

WHEREAS, The publicity clause of this law places the small 
corporations at an unfair disadvantage in that its com- 
petitors, composed of individuals and copartnerships, are not 
subject to said law and have access to the details of the 
business of said corporations; be it 

Resolved, That at this the annual meeting of the National 
Lumber Exporters’ Association, we respectfully request and 
urge the president to recommend and Congress to amend this 
law so as to eliminate the “publicity clause’ as applied to 
the smaller corporations. 

The transportation committee was directed to take 
up with the steamship companies at New Orleans nego- 
tiations for an agreement similar to that concluded 
with the Atlantic lines and providing for the counting 
of lumber, for clean documents and for other details. 

Hans Johannsen, of Russe & Burgess, Incorporated, 
Memphis, Tenn.; Edward Barber, Illingworth, Ingham 
& Co., Limited, Cincinnati, Ohio, and D. T. Rees, of 
the Scott-Rees-Scott Lumber Company, Limited, New 
Orleans, La., were named a committee to consider rates 
of exchange and bill of lading clauses with the New 
Orleans lines. 

The following officers were then elected, the only 
changes from last year being in the board of directors, 
which includes three or four new members: 

President—Harvey M. Dickson, of the Dickson Lumber 
Company, Norfolk, Va. 

First Vice President—Fred Arn, J. M. Card Lumber Com- 
pany, Chattanooga, Tenn. 

Second Vice President—Edward Barber, Illingworth, Ing- 
ham & Co., Limited, Cincinnati, O. 

Treasurer—Richard W. Price, of Price & Heald, Balti- 
more, Md. 

Following are the new directors: 


c. F. Korn, Farrin-Korn Lumber Company, Cincinnati, 
Ohio. 
W. H. Russe, of Russe & Burgess, Inc., Memphis, Tenn. 

F. Fee, Crayton Hardwood Lumber Company, Little Rock, 


rk. 

T. B. Allen, T..B. Allen & Co., Galveston, Tex. 

Ludwig Haymann, New Orleans, La. 

Richard P. Baer, of R. P. Baer & Co., Baltimore, Md. 
John L. Alcock, of John L. Alcock & Co., Baltimore, Md. 
George M. Spiegle, of Geo. M. Spiegle & Co., Philadelphia, 


a. 

Gustav A. Farber, of Russe & Burgess, Inc., Memphis, 
Tenn. 
W. M. Ritter, of the W. M. Ritter Lumber Company, 
Columbus, Ohio. 

W. T. Hart, of Price & Hart, New York city. 


The following standing committees were also named: 


TRANSPORTATION. 


John L. Alcock, chairman, John L. Alcock & Co., Bal- 
timore. 

George M. Spiegle, George M. Spiegle & Co., Philadelphia. 

Fred Arn, J. M. Card Lumber Company, Chattanooga, Tenn. 


W. F. Best, Ferd Benner Lumber Company, Alexandria, La. 

Ii. D. Billmeyer, of the H. D. Billmeyer Lumber Company, 
Cumberland, Md. ’ 

W. E. Hoshall, Hoshall & McDonald Bros., New Orleans. 

W. P. Toung, Lucas E. Moore Stave Company, New 
Orleans, ' La. 

EK. E. Carriere, A. LeMore & Co., New Orleans, La. 

Howard Coles, Bliss-Cook Oak Company, Blissville, Ark. 

James E. Stark, James_E. Stark & Co., Memphis, Tenn. 

A. L. Foster, J. W. Thompson Lumber Company, Memphis, 
Tenn. 

ARBITRATION. 

E. E. Taenzer, chairman, Darnell-Taenzer Lumber Com 
pany, Memphis, Tenn. 

George D. Burgess, Russe & Burgess, Inc., Memphis, Tenn. 

W. A. Scott, Rees-Scott Company, Ltd., New Orleans, La. 

F. J. Foxley, Foxley Stave & Lumber Company, Ltd., New 
Orleans. 

F. E. Hoffman, Hoffman Bros. Company, Fort Wayne, Ind. 

William B. Roper, John L. Roper Lumber Company, Nor- 
folk, Va. 

S. Menzies, James Kennedy & Co., Ltd., Cincinnati, O. 

MEMBERSHIP. 

Chester F. Korn, chairman, Farrin-Korn Lumber Com- 
pany, Cincinnati. 

Claude Maley, Maley & Wertz, Evansville, Ind. 

H. L. Bowman, of the R. E. Wood Lumber Company, Bal- 
timore. 

Richard P. Baer, R. P. Baer & Co., Baltimore. 

E. Stringer Boggess, Clarksburg, W. Va. 

John L. Roper, John L. Roper Lumber Company, Nor- 
folk, Va. 

D. T. Rees, Rees-Scott Company, Ltd., New Orleans. 

J. Darnell, R. J. Darnell, Inc., Memphis, Tenn. 

M. J. Dukes, R. A. & J. J. Williams Company, Phila- 
delphia, Pa. 

T. B. Allen,,T. B. Allen & Co., Galveston, Texas. 

CLAIMS, 

President Dickson, chairman. 
a ed directors, the selection of whom is left to the presi- 

ent. 


The officers and directors of the association form the 
board of managers, which does much of the work of 
the organization. 

A resolution thanking the Baltimore members for 
their hospitality and expressing the highest appreci 
ation of the excellent entertainment provided, was then 
adopted. 

Mr. Russe extended an invitation to meet next year 
at Memphis, and the meeting adopted a resolution that 
it was the sense of the association that the invitation 
be accepted, and that a recommendation be made to the 
board of managers, which has the matter in charge. 

Messrs. Terry and Palmer were reélected secretary 
and assistant secretary respectively by the board of 
managers, and the meeting was at an end. 

The entertainment features included several lunch- 
eons at the Hotel Rennert Wednesday and Thursday 
and the annual banquet at the Merchants’ Club on the 
evening of the first day. To the former a number of 
the former presidents and the president of the Balti- 
more Lumber Exchange, together with the representa- 
tives of the transportation lines here, and several of the 
railroads and steamship companies were present. 


THE BANQUET. 


The session Wednesday afternoon continued until 
the time for the banquet,’ and without any further 
formality the members proceeded to the Merchants’ 
Club on German street. There was no time to put on 
full dress, and the event assumed a delightfully in- 
formal character. Covers were laid at small tables 
seating four each, and elaborate floral decorations 
adorned the dining hall. Behind a screen of exotics an 
orchestra rendered excellent music, and contributed 
much to the enjoyment of the viands which included 
various Maryland delicacies. 

Coffee and cigars having been served, Richard W. 
Price, toastmaster, arose and said: 


Gentlemen: I had expected that Mayor Hahool would be 
here and welcome you tonight, but he appears to be having 
trouble at the city hall, straightening out various political 
tangles, and could not come. He sent me the keys of the 
city, however, and I now present them to you to do with 
them as you like. We will take you in and make you at 
home. Maryland, as you know, was one of the fourteen 
original states, and Baltimore is named the City of Monu- 
ments. We have erected monuments to many distinguished 
citizens, and it is not unlikely that at some time we will 
erect a memorial to the founder of this association. We 
reared a very imposing shaft in honor of a young man in 
the lumber business. He began by cutting down a cherry 
tree with his little hatchet. [Laughter.] We welcome you 
to our board. This is our tenth, or tin wedding as it were, 
and we trust that you will enjoy every minute of your time. 


With these words Mr. Price introduced President 
Dickson as the first speaker. Mr. Dickson said: 


I had no idea that Baltimore was going to set the pace for 
all future annual meetings in the way of entertainment and 
hospitality, and I want to say that if any other cities desire 
to keep up they will have to get a move on them. Our 
honored toastmaster has said that this is our tin wedding. 
I look around but see no indications of tin—nothing any- 
where but what savors of gold and the best in the land. 
The National Lumber Exporters’ Association gives more in 
return for the money than any other organization in the 
United States, not even excepting the National Wholesale 
Lumber Dealers’ Association. (This was said for the special 
benefit of Secretary E. F. Perry, of that association, who 
sat at the speaker’s elbow.) The Northwestern association 
may give as much, but no more. Our organization is doing 
a wonderful work; it is bringing together great freight as 
sociations and drawing us closer to our brothers across the 
water; it is bringing about a common brotherhood. When 
we say that we contain 90 to 95 percent of all the hardwood 
lumber exported we say all that can be said. We will be a 
power in the United States if we keep on at the present rate 
of progress. 


Lewis Dill, one of the ‘board of trustees of the 
Northwestern Lumber Dealers’ Association, being next 
introduced, said: 

My trade story would not fit in here. I am only a poor 
dealer in yellow pine and my story would merely elicit a 
feeling of pity in the opulent exporters of hardwoods, which 
I do not care to arouse. But I know prosperity when I see 
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First Mortgage 6 per cent Timber 
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road, conservatively valued at $z,- 
700,000. Principal and interest 
guaranteed by individuals worth 
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1, 1910, to July 1, 1922. Price 
for any maturity par and inter- 
est, yielding 6 per cent. 
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it, and I perceive it all around me here. We can not hope 
to equal the bounteousness-of the entertainment provided by 
the exporters, but I will say that if you at any time can be 
persuaded to become the guests of the yellow pinemen they 
will do their best to make you comfortable. 


William H. Russe, the next speaker, discoursed in 
this vein: 


We were organized in your city ten years ago, and I must 
say for Mr. Dickson's benefit that we were entertained at 
that time as well as we are tonight. That first meeting was 
a small affair. If I remember correctly there were just 
thirteen of us. Thirteen and Friday are commonly regarded 
as unlucky, but they seem to be lucky to the hardwood 
export trade. We had uphill work, but we elected a man 
who gave the organization a start, and he is the only one of 
the founders who has passed away. E. M. Price was presi- 
dent for four years at a time when we had to play the 
great American game of bluff to a finish, and I believe no 
other man could have played the game and gone the limit 
and put us on our feet as Mr. Price did. [Applause.] From 
that time onward we have been progressing. We never had 
the material to get up a large membership, but what we 
lacked in quantity we made up in quality, and I don’t think 
that there has been an organization that went ahead and did 
more to benefit the members than this association of ours. 
When we first went before the Transatlantic Freight Con- 
ference it turned us down. Our committee was kept wait- 
ing for half an hour and then practically kicked out of the 
office. But they next heard from us in a different way. We 
tied up the Minnehaha and we never let up. We have gotten 
as much from them as_anyone. They know we ask for noth- 
ing but what is right and just and when we go before them 
now we receive consideration. This association has done 
much to keep up the price of lumber at home, for every foot 
of lumber exported relieves to that extent the pressure in the 
domestic market. I doubt if 10 percent of all the hardwood 
lumber manufactured goes abroad, but that 10 percent is 
enough to avert depression in prices. 

All the associations are doing good work. Before organiza- 
tion a competitor was not the competitor he is today. He 
used to say mean things about his rival. All this has been 
eliminated. Today your competitor is your friend, and in 
this respect the associations have done great work. For the 
first four or five years we did not get above thirty-five mem- 
bers; now we have sixty-nine and are in point of percentage 
the largest organization in the lumber line. I think it very 
fitting that we should meet in Baltimore on the tenth an- 
niversary. I did all I could to get the meeting for Memphis, 
but even my proxy voted against me—and I am glad now 
that he did. Baltimore has a warm spot in my heart, and I 
shall vote to come here again on the twentieth anniversary. 
[Applause. ] 

The toastmaster next told of his own introduction 
to the lumber business. He was working in a shoe 
store, he said, when one day, in cutting a shoe, he 
found a piece of shingle in the sole. This, he added 
with a twinkle, was his first experience with lumber. 
With this story he introduced ‘‘Billy’’ or William D. 
Gill, as he is addressed formally, as a good story teller 
and a capital companion. 

Mr. Gill, of William D. Gill & Son, expatiated on 
the advantages of Baltimore as a gateway for the 
export lumber business, told of the low freight rates 
and the excellent terminals, and urged that the export- 
ers ship more lumber from here than they have shipped 
in the past. He concluded by telling several capital 
anecdotes. 

After a few remarks by George M. Spiegle, of Phil- 
adelphia, E. F'. Perry, secretary of the National Whole- 
sale Lumber Dealers’ Association, and one of the dis- 
tinguished guests of the evening, was introduced. Mr. 
Perry had been at Washington in the interest of the 
association and this circumstance was taken advantage 
of to invite him to stop in Baltimore. He emphasized 
the importance of specializing, and pointed out how 
great results had been accomplished by concentrating 
efforts upon some one thing. He said: 

I have always been interested in your association and I 
have felt that it was because of your specializing that you 
held such a strong place in the trade. The lumber business 
has grown because of the work of the association. Before 
the era of organization there was no feeling of confraternity, 
and this aloofness and sentiment of every man for himself 
has been removed. I believe in association work and ideas 
and, while there are numerous organizations, the need of as- 
sociations is as great as ever. There will always be some- 
thing for them to do. The country is growing and new 
fields for the associations are presented. 

Fred Arn, of the J. M. Card Lumber Company, of 
Chattanooga, Tenn., extended a cordial invitation to 
meet at Memphis next year, saying that Chattanooga 
was not far away, and that if the members found 
things too uninteresting in Memphis they could easily 
run over to the other town. He expressed appreciation 
of the excellent reception accorded the members in 
Baltimore. 

F. F. Fee, of Little Rock, Ark., was introduced as 
‘The Arkansas Traveler,’’ and spoke briefly in a 
happy vein. He recalled the remark of the toastmaster 
about being ‘‘taken in’’ and said what he wanted 
was to be ‘‘taken in’’ that way often. This kind of 
being ‘‘taken in’’ was 200 feet more than the invoice 
and would be held in warm remembrance. 


Those Present. 


Hurvey M. Dickson, Norfolk, Va.; Dickson Lbr. Co. 

Fred Arn, Chattanooga, Tenn.; J. M. Card Lbr. Co. 

Edward Barber, Cincinnati, O.; Illingworth, Ingham & Co., 
Limited. 

Richard P. Baer, W. Price and John D. Heald, Baltimore : 
Price & Heald. 

John L. Alcock, Baltimore: John LL. Alcock & Co. 

Chester F. Korn, Cincinnati, 0.; Farrin-Korn Lbr. Co. 

W. H. Russe and George D. Burgess, Memphis; Russe & 
Burgess, Inc. 

George M. Spiegle, Philadelphia: George M. Spiegle & Co. 

R. E. Wood, G. L. Wood and H. L. Bowman, Baltimore; 
R. E. Wood Lbr. Co. 

M. S. Baer, Baltimore; R. P. Baer & Co. 

W. O. Price, Baltimore. 

Holger A. Koppel, Baltimore. 

S. Menzies, Cincinnati, O.;: James Kennedy & Co., Limited. 

H. D. Billmeyer, Cumberland, Md.; H. D. Billmeyer 
Lbr. Co. 

F. E. Hoffman, Fort Wayne, Ind.; Hoffman Bros. Co. 

W. J. Eckman, Cincinnati, O.; M. B. Farrin Lbr. Co. 
E. & Goodlander, Memphis, Tenn.; Goedlander-Robertson 


, Co. 
F. F. Fee, Little Rock, Ark.; Fee-Crayton Hardwood 


br. Co. 

Maurice J. Dukes, Philadelphia ; R. A. & J. J. Williams Co. 
W. L. Clements, Greensboro, N. C.; South Atlantic Lbr. Co. 
E. M. Terry, Baltimore; secretary. 

L. Palmer, New Orleans; assistant secretary. 
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IN RAILROAD CIRCLES. 


Harriman and Hill Interests Reach Agreement— 
Deschutes Valley Scene of Turmoil—_Agree- 
ment Anent Detention of Cars. 


PorTLAND, ORE., Jan. 22.—Announcement was made 
this evening that the Harriman and Hill interests had 
reached an agreement ceasing all hostility in the Des- 
chutes river valley, where one of the fiercest battles ever 
recorded in the history of railroad construction has been 
waged for months over disputed stretches of right of 
way. Attorney W. W. Cotton, for the Harriman inter- 
ests, and President John F. Stevens, of the Oregon 
Trunk Line, for the Hill interests, made a joint state- 
ment covering the details of the agreement which was 
reached in Chicago about a week ago. The news was 
held securely until Attorney Cotton’s return from the 
East this morning, and after a lengthy conference with 
President Stevens, of the opposing forces. 

The agreement is to the effect that the Harriman 
people are to follow the east bank of the river and the 
Hill line to remain on -the west bank, and that both 
sides are to relinquish their paper rights on the opposite 
sides of the river. The agreement is to be void, how- 
ever, should the Harriman line fail to get the right of 
way from the Interior Department covering a stretch 
through the Warm Springs Indian reservation. The 
agreement covers a distance of 140 miles from the 
Columbia river to a point about five miles beyond Red- 
mond. It also provides for an outlet across the Colum- 
bia river for the Oregon Trunk Line. 

The two lines will remain independent of each other 
and will be pushed to completion as rapidly as men and 
money can do it. The completion of the two lines will 
open up the large yellow fir timber belt upon which 
many timbermen have so long had their attention, and 
will also throw open vast stretches of agricultural lands. 
The estimated timber stand on 600,000 acres in the 
hands of syndicate or private owners is 9,090,000,000 
feet. 





CHANGE IN AVERAGE DEMURRAGE. 


The Chicago Demurrage Bureau has promulgated 
changes in its rules, which becomes effective March 1. 
The change of most interest to lumbermen is in Rule 12, 
on average demurrage, which shows the new agreement 
concerning the detention of cars The new rule and 
agreement reads as follows: 


Rule 12. 
AVERAGE AGREEMENT. 

When a shipper or receiver enters into the following agree- 
ment, the charge for detention to cars, provided for by rule 
7, on all cars held for loading or unloading by such shipper 
or receiver, shall be computed on the basis of the average 
time of detention to all such cars during each calendar 
month, such average detention to be computed as follows: 

A) A credit of one day will be allowed for each car 
released within the first twenty-four hours of free time. A 
debit of one day will be charged for each twenty-four hours 
or fraction thereof that a car is detained beyond the first 
forty-eight hours of free time. In no case shall more than 
one day’s credit be allowed on any one car, and in no case 
shall more than seven (7) days’ credits be applied in can- 
celation of debits accruing on any one car. 

(B) At the end of the calendar month the total number 
of days credited will be deducted from the total number of 
days debited, and $1 per day charged for the remainder. If 
the credits equal or exceed the debits, no charge will be made 
for the detention of the cars, and no payment will be made 
to shippers or receivers on account of such excess of credits, 
nor shall the credits in excess of the debits of any one 
month be considered in computing the average detention for 
another month. 

(C) Credits earned on cars belonging to one class of 
equipment shall not be used in offsetting debits accruing on 
ears belonging to a different class of equipment. For the 
purpose of applying this provision, cars shall be deemed to 
consist of two classes: (1) Box cars, including refrigerator 
ears; (2) freight cars of all other descriptions. 

(D) A shipper or receiver who elects to take advantage 
of this average agreement, shall not be entitled to cancela 
tion or refund of demurrage charges under sections A and B 
of rule 11. 

(E) A shipper or receiver who elects to take advantage 
of this average agreement, may be required to give sufficient 
security to the carrier for the payment of balances against 
him at the end of each month. 

AGREEMENT. 
PP See eee ee ree Railroad Company : 

In accordance with the terms of rule 12 of the Chicago 
Demurrage Bureau, reading as follows: 

(Insert rule 12 in agreement.) 

I (or we) do expressly agree with the above named rail- 
road company that I (or we) will make prompt payment of 
all car service charges accruing in accordance with such rule 
during the continuance of this agreement on cars held for 
loading or unloading by me (or us) or on my (or our) ac- 
COUME OE cn .cceee station of the above named railroad com- 
pany. This agreement is to take effect ........ , 19.., and 
to continue until terminated by thirty days’ written notice 
to the railroad company. 

Approved and accepted by and on behalf of the above 
named railroad company by ............6s6. 





FIVE-CENT SHORT POLE REDUCTION. 


.* SPOKANE, WASH., Jan. 24.—Shippers of poles in the 


Northwest have been granted a reduction of 5 eents on 
short lengths, according to D. G. Black, general agent 
for the Great Northern Railway Company. Handlers 
in the Inland Empire say this places them in a position 
to enter middle western states. Mr. Black gave out this 
announcement : 

About a year ago the shippers in the West demanded of 
us a reduction of 10 cents a hundred on pole shipments. 
At that time our corporation conceded a 5-cent reduction, 
so in the end the shippers have been granted their demand. 
It is of great importance to western shippers of poles, as 
this section of the United States is shipping a greater volume 
than any other. These shipments represent a great volume 
of our freight traffic eastward. ‘ 
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Paul F. Parkinson. 


WaGoNeER, OKLA., Jan. 25.—Paul F. Parkinson, only son of 
Amos Parkinson, of the Wagoner Lumber Company, passed 


away at his home on Parkinson avenue January 21. He 


was ill for five weeks with typhoid fever and made a heroic 
tight to live. He was conscious to the end and died without 
fear or pain. 

Paul Parkinson was 26 years old, born at Pomona, Kas., 
\ugust 19, 1883. Upon leaving school he entered the busi- 
ness of his father, continuing this association to the time 
f his death. In June, 1907, in Chicago, he married Miss 
Marie Kinsley. Besides his widow and parents a child, 
enoni, survives him. 

The funeral services were conducted by J. Harvey Gunn, 
ff Alva, former pastor of the First Baptist church of this 
place. The honorary pall bearers were T. B. Page, vicegerent 
snark; Frank Leonard, C. A. Sampson, R. Z. Todd, V : 
Morgan and William Ash. 

The high esteem in which his fellow lumbermen and 
friends held him is attested in the following resolutions : 

“WHEREAS, In the untimely death of Paul Parkinson the 
state of Oklahoma, and especially the city of Wagoner, has 
suffered the loss of one of its most active business men ; and 

“WHEREAS, In the later development of this section of the 
state no man has taken a more active part than Mr. Parkin- 
son, who was always found in the forefront of progressive 
movements, both in church and civic affairs and also other 
matters that would tend to the development of manhood and 
womanhood of the state and community in which he was 
such an honored member; therebfore, be it 

“Resolved, By the lumber dealers of Muskogee, that they 
deplore the death of Mr. Parkinson and extend to his 
bereaved relatives the heartfelt sympathy of the individual 
members ; and be it 

“Resolved, That in appreciation of his splendid character, 
his spotless life and his accomplishments as an enterprising 
citizen, these resolutions be engrossed and presented to the 
family of the deceased.” 


At a meeting of a special committee of the Southwestern 
Lumbermen’s Association held at Kansas City, Mo., January 
24, the following resolutions of condolence were prepared and 
torwarded to A. F. Parkinson: 

“WHEREAS, It has come to the knowledge of this board 
that a great bereavement has come to one of its members, 
A. F. Parkinson, in the loss of his son, Paul F. Parkinson ; 
therefore, be it 

“Resolwed, That the board hereby expresses its deep 
sympathy with our fellow lumberman and member in this 
great loss of a young man and son in whom he had great 
expectations and upon whom he hoped to lean in his declin- 
ing years; and be it further 

“Resolved, That in testimony of our esteem and affection 
a copy of these resolutions be forwarded to Mr. Parkinson 
and also spread upon the minutes of this meeting.” 


I, M. Darnell. 


MpMPHIS, TENN., Jan. 25.—I. M. Darnell, president of the 
Darnell-Taenzer Lumber Company, and one of the pioneers 
of the hardwood lumber industry in this part of the country, 
according to dispatches received yesterday, died at the home 
of his daughter, Miss Jennie, at St. Petersburg, Fla., where 
he had gone to spend the winter. ‘The final summons came 
Monday night. te had been in ill health for some time, 
being one of the few men who had vitality enough to with- 
stand the third stroke of paralysis. 

Mr. Darnell was born in Philadelphia, November 13, 1823, 
and built the first circular mill ever operated in Owen 
county, Indiana, in 1856. He enlisted in the Union army in 
1862 and was severely wounded. In 1866 he removed his 
saw mill to Worthington, Ind., and continued to operate 
there for a number of years. In 1882 he was joined by his 
son, R. J. Darnell, and they erected a hardwood mill in 
Dyer county, this state. This plant the following year was 
removed to Lauderdale county. In 1885 Harry Y. and W. 8. 
Darnell, two more sons, were admitted into the firm and in 
1887 retail yards were opened in this city. The firm handled 
oak in large quantities, being one of the pioneers in the 
handling of this class of southern hardwoods. In 1895 a 
large mill was erected in Memphis, being one of the first of 
extensive proportions ever built in this city. After coming 
to Memphis R. J. Darnell withdrew from the firm and estab- 
lished the business now known as R. J. Darnell, Incorpo- 
rated. Harry V. and W. S. Darnell continued with their 
father under the firm name of I. M. Darnell & Sons Com- 
pany. Several years ago the latter was consolidated with 
ki. E. Taenzer & Co. under the name of the Darnell-Taenzer 
Lumber Company, with I. M. Darnell as president. He had 
not for the last few years, however, taken any active in- 
terest in the management of the concern. He spent much of 
the closing years of his life at Indianapolis and in Florida, 
preferring the winters in the latter state. 

Mr. Darnell is survived by his widow, Mrs. Emma Dar- 
nell, who is ill at Indianapolis; a sister, Mrs. Jeannette A. 
Branham, Spencer, Ind., and the following children: H. Y. 
Darnell, Dyersburg; R. J. Darnell, W. S. Darnell, Memphis ; 
Jennie Darnell, St. Petersburg, Fla., and Mrs. Edward Hazel- 
tine, Terre Haute, Ind. 

The remains will be sent by express tomorrow morning 
from St. Petersburg and will arrive at Terre Haute Friday 
morning, where interment will take place. R. J. Darnell 

ind wife left Memphis tonight for Terre Haute and W. §S. 
Darnell and other immediate members of the family will 
eave tomvurrow night. 


David C. Curry. 


Wooster, On10, January 20.—David C. Curry, senior 
nember of the David C. Curry Lumber Company, died at 
the home of his daughter, Mrs. Robert HEsterly, at Minne- 
upolis, Minn., of heart failure. David C. Curry was the 
second son of the late James Curry, the founder of the 
Curry Lumber Cert. He was born in Holmes county in 
1841, coming to this city in his boyhood, where he attended 
school until 1857 when he began to learn the printing trade, 
working as compositor until 1861. Mr. Curry was among 
the first to respond to President Lincoln’s call for 75,000 
men in the spring of 1861, enrolling himself as a member 
of Company G, Sixteenth Ohio Volunteer Infantry, three 
months’ service, and upon the reorganization of his regiment 
he enlisted in October, 1861, in Company H, three years’ 
service. On May 19, 1863, he was wounded in the assault 
on Vicksburg, Mass., and was honorably discharged in 1864, 
after which he returned to this city and entered his father’s 
employ. In 1874 his father retired and David C. Curry, 
with his brothers, took full charge of the lumber business. 
In 1868 Mr. Curry married Miss Jennie Y. Jergin, who, with 
four children, Charles Y. Curry, and William, of this city, 
Mrs. Blanche Esterly, of Minneapolis, Minn., and Rowland 
Curry, of Cleveland, survive him. Mr. Curry was a -Re- 
publican in politics, and an active lodge worker, being a 
member of the following organizations, Masons, Knights of 
Honor, Knights of the Maccabees and Given Post, G. A. R. 











James Collin Dewees. 


PirrspurG, Pa., Jan. 24.—James Collin Dewees, 85 years 
of age, extensively known in the lumber trade in Pennsyl- 
vania, New York and — died at his home, 5632 Rural 
street, East End, this city. aturday, January 22. For three 
years he had been in failing health, but was confined to his 
bed only a few days previous to his death. 





Mr. Dewees was identified with the lumber business 
throughout his life. He started as a boy of 18, getting out 
hoop poles and railroad ties, and advanced step by step, 
familiarizing himself with every branch of the business. e 
was employed at the mills at Lock Haven and scaled logs 
on the Susquehanna river. For two years he had partial 
charge of a large mill in Florida owned by his former em- 
ployers and in 1885 became associated with W. Y. Watson 
& Co., of Muskegon, Mich., as eastern representative with 
a at Philadelphia. Since 1901 he has resided 
in this city. 

Mr. Dewees is survived by his widow. The funeral services 
will take place at the family residence tomorrow morning, 
with interment at Springdale cemetery in the afternoon. 

Recognized as a man of ability and admired and loved 
for his many good qualities, he will long be missed by his 
many friends in the lumber trade. 





Harmon L. Parmelee. 


Harmon L. Parmelee died last Monday in Pewaukee, Wis., 
of heart disease, aged 71 years. Mr. Parmelee was for many 
years connected with the lumber business in Chicago. In 
1887 he was in charge of the city sales for Hayden Bros., 
but illness overtaking him he resigned and went west, stay- 
ing in Denver for several months. On his return to Chi- 
cago he formed a partnership with George W. Stoneman 
(who died last week in St. Louis, Mo.) and organized the 
firm of Parmelee & Stoneman. On the termination of this 
partnership, which was caused by his illness, he left Chi- 
cago for Wisconsin. During the life of the firm of Parmelee 
& Stoneman, Mr. Parmelee ran for president of the United 
States on the Prohibition ticket. For years he was actively 
connected with Y. M. C. A. work. Besides his widow he is 
survived by two sisters, Mrs. Andrew Pearson and Mrs. John 
A. Black, of Chicago. Funeral services were held at 
Pewaukee Wednesday afternoon at 2 o'clock. 


O. F. Hughes. 


BRISTOL, TENN., Jan. 24.—O. F. Hughes, a pioneer lum- 
berman of this section, and for a quarter of a century 
manager of the Bristol office of Price & Heald, the well 
known Baltimore hardwood firm, died here this week at the 
home of his son, F. W. Hughes; at the age of 69 years. 
Mr. Hughes’ health had been failing for several years, and 
a short time ago contracted a cold from which he never 
recovered. Mr. Hughes was one of the best known lumber 
men in this entire section, having been in business here 
before any of the scores of large band mills were installed 
and before the timber wealth had been seriously disturbed, 
and had handled thousands of cars of the finest hardwood 
ever shipped out of here, principally oak stock. Bight years 
ago his son, Fred W. Hughes, succeeded him as manager 
for Price & Heald. The was interred at Mongle 
Springs, Va., beside that of his wife, who died in August, 








Morgan R. Perkins. 


MEMPHIS, TENN., Jan. 24.—Morgan R. Perkins, prominent 
lumberman of this city, died January 15 at his apartments 
in the Clarendon hotel, the victim of an overdose of 
bromidia, taken accidentally. Mr. Perkins had been in ill 
health for nearly- three years, having suffered a nervous 
collapse from which he never fully recovered. Mr. Perkins 
was born in Murfreesboro in 1864, and came here from 
Dallas, Tex., about seven years ago, engaging in the whole- 
sale lumber business from which he was forced to retire 
three years ago on account of ill health. He was a member 
of the Business Men’s Club and the Lumbermen’s Club, and 
in both organizations he left-many friends who will feel a 
personal loss in his death. Mr. Perkins was a brother-in-law 
of the late John B. Ransom, millionaire lumberman of 
Nashville. His widow and one daughter, Miss Margaret 
Perkins, survive him. 


E. T. Bosworth. 


MERRILL, WIS., Jan. 20.—E. T. Bosworth, after an illness 
of three weeks, died at the home of his son, E. F. Bosworth, 
at the age of 88 years. Mr. Bosworth was born at Mooers, 
N. Y., August 23, 1821. Mr. Bosworth was engaged in 
logging on Pine river for nearly fifty years. He married 
Miss Katherine Kerble in 1845. Mr. Bosworth was a Re- 
publican and a man of sterling character. The funeral serv- 
ices were held from the First Presbyterian church. Five 
children survive him. 








Fred Sullivan. 


BoGatusa, La., Jan. 24.—Fred Sullivan, 15 years of age 
and eldest son of W. H. Sullivan, general superintendent for 
the Great Southern Lumber Company, died at his home in 
New Orleans, January 18, as the result of heart failure. 
Fred was in his senior year at Rugby academy, from which 
he would’ have graduated next June. On the day of his 
death he attended school, but, not feeling well, was excused 
from his classes and went to his home, where he died at 8 
o’clock that night. Burial took place at Buffalo, N. Y., the 
former home of the family. 


John Bulmer. 


PauMyrRA, N. Y., Jan. 24.—John Bulmer, for nearly forty 
years one of the best known lumber dealers in Wayne county, 
died at his home on West Main street January 17, at the age 
of 90 years. Mr. Bulmer came to this city forty years ago 
from Corning and established a lumber business, which grew 
into one of the largest lumber yards in this county. About 
two years ago his health failed, which necessitated his re- 
tiring from active management. Mr. Bulmer was a democrat 
in politics, was a member of the Methodist church and is 
survived by his widow. 


Robert Newton Fearon. 


IRONTON, OHIO, Jan. 25.—Robert Newton Fearon, president 
of the Fearon Lumber & Veneer Company, died at his home 
in this city last week. Mr. Fearon was born March 14, 
1839, on a farm in Madison county, New York. In 1871 he 
married Miss Frances Darrow, and in 1885 he came to this 
city and established the Fearon Lumber Company. Mr. 
Fearon was a prominent lumberman and an excellent citizen, 
one who gained and held the respect of his fellow citizens 
by - honorable, upright character, kind heart and sterling 
worth, 


Mrs. Sarah Ransom Vandervoort. 


NortH TONAWANDA, N. Y., Jan. 18.—Mrs. Sarah Ransom 
Vandervoort, wife of Jackson D. Vandervoort and mother of 
Levant R. Vandervoort, of Smith, Fassett & Co., died Jan- 
uary 16 at her home on Main street after a brief illness. 
Mrs. Vandervoort was 79 years of age, and had she lived 
until next August she and her husband would have cele- 
brated their sixtieth Lave | anniversary. She was one of 
pd best known and most highly esteemed residents of this 
city. 


Walter Dickins, 


SAN FRANCISCO, CAL., Jan. 20.—Walter Dickins, who died 
in this city January 18 and who has been in the lumber 
business for a number of years, was a native of Washington, 
D. C., a veteran of the National Guard of California and 
a -member of the Ancient Order United Workmen. 


Francis Brandenburg. 


HATTIESBURG, Miss., Jan. 24.—A telegram from Biloxi, 
under date of January 20, announced the sudden death on 
January 19 of Francis Brandenburg, a prominent lumberman 
of Chicago, after an illness of only a few minutes. Mr. 
Brandenburg had spent several winters at Biloxi. He was 
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65 years of age, and leaves a widow and three children. 


TIMBER LOANS 


WE are prepared to make loans -in 
amounts of $200,000 and upwards 
secured by first mortgage on high grade 
accessible standing timber owned by 
established, going lumber companies. 








Correspondence and personal interviews invited. 








DEVITT, TREMBLE & CO. 


BANKERS 
FIRST NATIONAL BANK BUILDING 


CHICAGO 
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/Lumbermen 


If you want to 


Buy More Timber 
Build Mills and Railroads 


Add to Your Present Plant 
Pay Off Your Floating Debt 
Increase Your Working Capital 


Please take notice that we purchase 
outright timber bond issues of first-class 
quality, in amounts from $100,000 to 
$5,000,000. 


For quick action, 
address us direct 


Peabody, 
Houghteling & Co. 


(Established 1865) 
181 LaSalle St. Chicago, Ill. - 
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Elmer H. Adams Dwight S. Bobb A. G. Adams 


ADAMS, BOBB & ADAMS 


American Trust Building, CHICAGO 


COUNSELLORS AND ATTORNEYS AT LAW 


specialty of Examinations of Titles of Timber Properties, 
prmseige of Dest, Conveyance and’ Bond Im Mechanics Lien 
w in Building Contracts, etc. 











Collections FLOYD PRICE 


AND Counselor at Law 


Commercial Law Singer Bldg., NEW YORK CITY. 


References on Request. 











HINTS AS TO YARD MANAGEMENT 

ound in the 390 page book “Realm of the Retailer."’ Fre- 
) een ob on pt moth me Address AMERICAN LUMBERMAN. 215 
Dearborn Street, Chicago, Ill. 
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Loans to Lumbermen 


TIMBER LANDS 


FOR 














Long Periods of Time 
In Sums of $200,000 
or More. 











Lyon, Gary & Company 
CHICAGO. 


a 
(— ) 


American Credit - Indemnity 


Co. of New York. 


[ CAPITAL, FULL PAID, 1,000,000. | 




















S. M. PHELAN, Pres. 


Marquette Bldg. , 
CHICAGO. 


302 Broadway, 
NEW YORK. 


Pierce Building, 
ST. LOUIS. 


Insures Manufacturers and Wholesalers 
against excessive annual loss through 


—— of customers. 
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PACIFIC COAST TIMBER LANDS. 

















if you want the best investment in America, see us on 


TIMBER LANDS 
Subs 


“Soriland, Ore. 


112 Sherlock Bldg. 
J.0.STORY, Pres. J.C.BRACHER, Vice-Pres, GEO.BRACHER,Sec. JNO. ELLIOT, Treas, 











CALIFORNIA AND OREGON TIMBER. 
THERE IS NO LUMBER TRUST. 


Anyone with a few thousand dollars can start a 
saw mill on the cheap timber lands of the Coast 
and find a market for the product. REDWOOD, 
CALIFORNIA PINE, FIR, SPRUCE and CEDAR timber 
lands for sale. Titles based on U. S. Govern. 
ment Patents. Write for Particulars. 


q JOHN F. SOULE, 112 Market St., San Francisco, Cal. 











ACTIVITY IN THE SOUTHWEST. 

















W. P. Ketcham investments 


826-7 Henry Buliding 


SEATTLE, WASHINGTON "a'sreciatry 


A SPECIALTY 




















rt Lay 
wana 
REO CEoAR 


R. J. Menz Lumber Company, 5sANL= 


Pacific Coast——— 
LUMBER, SHINGLES, TIMBER LANDS 
Mishat Awerd MILLAND LOGGING OPPORTUNITIES 


A.Y.P.Exposiion TIMBER LAND GOLD BONDS 











HARDWOOD LUMBERMEN will find it to their advantage 
of 


— to send for free sample pages 
the “Climax Tally Book." American Lumberman, Chicago, iit 


IN THE MIDDLE MISSISSIPPI RIVER DISTRICT. 


Lumber in Steady Call Despite Adverse Conditions— 
Indications Point to Great Activity in Building— 
With the Trade. 


Sr. Louis, Mo., Jan. 25.—The first month of the new 
year, now drawing to a close, has justified the predic- 
tions made earlier in the year. Business in yellow pine 
and hardwood is making a splendid recovery in volume 
and in price tone. The month has been badly broken 
up by stock taking and conventions, together with annual 
stockholders’ meetings, elections of officers ete. But 
through it all has come a steady call for lumber and a 
willingness to abide by the increased price tone of the 
market. Old fashioned winter weather’ has held back 
actual building operations, but has not interfered with 
preparations for building. The outlook in this line is 
particularly bright and the lumbermen at this point are 
a unit in the belief that the breaking up of winter will 
see a revival of business such as they have not seen 
since 1906. 

No less than twelve large excavations that have been 
dug between snows this winter, each bearing the legend, 
‘¢The lumber for this building to be supplied by the 
Boeckeler system of yards,’’ were noticed in a casual 
walk about the city. This indicates that the lumbermen 
are early on the job and fixes a certain volume of busi- 
ness beyond the realm of speculation. Indications point 
toward unusually heavy building in St. Louis this year 
and the same is true of other larger centers served from 
this market. In thé Southwest, where the weather is 
open, a good trade has set in. 

As to actual buying railroads and car companies are 
in the lead. This class of buying has been steadily in- 
creasing for several weeks, until jt has assumed large 
proportions. Heavy timbers for bridgework have also 
been in stronger call. The Behrens Lumber Company, 
which specializes in factory timbers, reports that de- 
mand for this material has greatly strengthened. Im- 
plement and vehicle stock is in better call. The various 
woodworking trades seem to have more orders on their 
books than they had a year ago and they are better 
buyers. Retail buying is improving steadily, although 
the orders are not as large as a usual thing. February 
will most likely be a repetition of January in the genéral 
upward trend of trade, but March seems to be destined 
to throw wide the portals of commerce to the lumber 
trade. 


Promotion for Charles G. Atkinson. 


It was with surprise that the trade this week learned 
of a change of the utmost importance that is about to 
take place in the inner circle of yellow pine circles. J. A. 
Freeman and M. C. Smith, who for a great many years 





CHARLES G. ATKINSON, OF ST. LOUIS, MO.; 
Sales Manager for Freeman-Smith Lumber Company. 


have operated the Freeman-Smith Lumber Company, one 
of the oldest and best known yellow pine concerns in the 
South, have decided to throw off a large part of the cares 
of business and allow someone younger to shoulder the 
responsibility of their sales. For this purpose they have 
selected Charles G. Atkinson, one of St. Louis’ best 
known lumbermen of the younger set, a man who has 
made a record second to none as a salesman. Mr. Atkin- 
son will have charge of the sales of the Freeman-Smith 
company, with probable headquarters at Millville, Ark., 
where the company’s mill is located. At the same time 
the St. Louis office will most likely be abandoned. Mr. 
Atkinson has begun work for his new employers. 


Young Man at Head of an Old Institution. 


Roy E. Frye, son of William G. Frye, deceased, has 
been made president and general manager of the Wiliiam 
G. Frye Manufacturing Company, one of the largest sash 
and door houses in the middle West. He is probably the 
youngest man in the business occupying such a position. 
Mr. Frye’s elevation to the presidency of this great in- 
stitution occurred at the stockholders’ meeting last 





Tuesday and is the logical outcome of a fond hope often 


expressed by his father, whose last years were devoted 
largely to fitting his son for the arduous duties that he 
has just taken up. Young Mr. Frye, who is also treas- 
urer of the concern, practically has been at the head 
of the house for three years as his father’s health was 
bad. He mastered all of the intricacies of the business 
and has become, through experience and close applica- 
tion one of the most expert millwork men in the trade. 
The William G. Frye Manufacturing Company started 
a great many years ago, when St. Louis was practically 
nothing but a little huddle of buildings near the river- 
side. The business grew with the city until it was three 
times obliged to go farther west to find room to expand. 
Two years ago the concern moved into the splendid 





ROY E. FRYE, OF ST. LOUIS, MO.; 
President William G. Frye Manufacturing Company. 


quarters which more than once have been described in 
these columns. 


Yellow Pine Trade Gossip. 


Most of St. Louis’ yellow pine wholesale colony went 
to Kansas City yesterday to attend the annual conven- 
tion of the Southwestern Lumbermen’s Association, num- 
bering about 100 manufacturers, jobbers, machinery men 
ete. Another delegation will go to Marion, IIl., tomorrow 
to attend the annual meeting of the Southern Illinois 
Retail Lumber Dealers’ Association. 

Owing to the death of J. N. Steber, president of the 
Grand Valley Lumber Company, one of the oldest retail 
concerns in St. Louis, this business will be discontinued. 

One of the week’s visitors was J. D. Wilson, of Kirks 
ville, of the Wilson-Buzard Lumber Company. 

Manager Sumpton, of the Robinson Lumber Company, 
reports inquiries coming in well and sales improved. 

J. F. Kneber, speaking for the Guild-Knebel Lum 
ber Company, says that demand is increasing for all 
grades of yellow pine, with steadily advancing prices. 

J. C. Harris, in charge of the lineyard department of 
the Hogg-Harris Lumber Company, reports a steadily 
increasing inquiry from retail sources. 

J. H. Graham, of the Graham Lumber Company, says 
trade conditions are gradually improving. Inquiry is 
stronger and prices firmer. 

The Behrens Lumber Company reports a better de- 
mand for heavy factory stock. 

Frank Riefling, of the George W. Miles Timber & 
Lumber Company, says his sales so far this month have 
been beyond his expectations. 

Frank Shields, president of the F. J. Shields Lumber 
Company, reports that inquiries are stronger and prices 
better, with a steadily increasing buying movement. 

The Summit Lumber Company reports that trade is 
steadily picking up in every line. 

J. O. Pride, who hustles and sells lumber the year 
around, says his sales this month are more than satis 
factory. 

T, W. Budde, of the Milne Lumber Company, says the 
volume of inquiries has steadily increased since the first 
of the year, with sales in goodly proportion and prices 
much improved. 

The Ozan Lumber Company reports that trade is im- 
proving steadily, with indications favorable for a big 
year. 

The Boeckeler Lumber Company reports that althoug! 
winter weather is holding back actual building con 
se gee the prospects are excellent for a big building 

oom, 

R. C. Campbell, of the Alf Bennett Lumber Company, 
has received a heavy volume of inquiry this month, muc! 
of which has resulted in actual sales. 

A. C. Antrim, of the Antrim Lumber Company, says 
trade this month has demonstrated to him that the 
lumber business is about to return to its oldtime activity. 

C. M. Jennings, of the Berthold & Jennings Lumber 
Company, finds a vast improvement in car stock and al! 
other lines of yellow pine. 

John Schneiders, of the Frost-Johnson Lumber Com- 
pany, reports that sales have improved this month. 

A. J. Neimeyer, of the Monarch Lumber Company, 
says trade has shown a steady improvement, 
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IN THE MISSOURI-KANSAS DISTRICT. 


Demand Increasing for Yellow Pine, Cypress, Fir and 
Spruce; Prices Strong—Shingle Weak—Mill Stocks 
Low. 


Kansas Crry, Mo., Jan, 24.—Numerous building proj- 
ects in the cities and larger towns in Kansas City terri- 
tory are helping this market, which is the principal dis- 
iributing point in the Southwest for lumber, structural 
steel and other building materials. Building is espe- 
cially active in Oklahoma. 

Demand for yellow pine, cypress, fir and spruce is 
increasing and prices on all of these items are strong. 
llardwood conditions are ‘‘tiptop.’’ Shingles have weak- 
ened slightly on account of uncertainty as to the future. 
‘The movement of all classes of material from the Pacific 
coast is slow and uncertain. 

Snow in the West and rain in the South have ham- 
pered operations at the mills. Stocks are low and the 
mills are inclined to be bullish. The field has been in- 
vaded by buyers from big concerns in the East. 

An exceptionally large order for cypress bridge timber 
has been received at the Armourdale yard of the Badger 
Lumber Company. The company has sold 510 80-foot 
cypress pilings to the MecClintoc-Marshall Construction 
Company, of Pittsburg, Pa., for the Winner bridge across 
the Missouri river at Kansas City. The order will be 
filled by the Southeast Missouri Cypress Company, Camp- 
bell. The timbers will be delivered at Caruthersville, on 
the Mississippi river, and taken to Kansas City by barges. 

The yard stock of the Central Coal & Lumber Com- 
pany is 10,000,000 feet below normal, according to the 
estimate of I. H. Fetty, manager of the lumber depart- 
ment. The company’s mills have been running only four 
days a week for several months. Mr. Fetty said that 
the company’s volume of export business was above the 
average. 

Fifty representative stockholders of the Lumbermen’s 
Portland Cement Company have made arrangements to 
visit the company’s new cement and brick plants at Car- 
lyle, Kan. The party will leave Kansas City January 27 
in special Pullman cars on the Atchison, Topeka & Santa 
Fe railroad. The company expects to have the brick 
plant in operation within thirty days and the cement 
plant by May 1. The capacity of the cement plant will 
be 2,500 barrels a day and of the brick plant 100,000 
brick a day. The company was chartered under the laws 
of West Virginia August 12, 1907, and the officers are as 
follows: W. E. Woods, of Woods & Meyers, wholesale 
lumber dealers, president; John M. Byrne, of the John 
M. Byrne Lumber Company, vice president; H. A. Volk, 
secretary, and J. E. Waddill, treasurer. The total cost 
of the two plants and the land at Carlyle will be about 
$1,000,000. 

The Foster Lumber Company has added considerable 
cypress stock to its yard in Kansas City, Kan. William 
J. Tucker, yard manager, regards the local building out- 
look as exceptionally encouraging. 

L. H. Fox, manager for the Kansas City Packing Box 
Company, is in Arkansas buying cottonwood and gum 
material for use in the factory. 

Demand for cooperage stock has increased in the last 
two weeks. The Kansas City Cooperage Company re- 
cently placed several large orders for factory material. 
C. I’. Brower, manager for the company, expects an in- 
crease in business, 

‘*Finer than a fiddle,’’ is the way J. H. Tschudy, of 
the Tschudy Hardwood Lumber Company, referred to the 
condition of the hardwood market. 

\ll of the old officers of the American Sash & Door 
Company were reélected at the annual stockholders’ 
meeting January 18: F. J. Moss, president; H. W. 
Huttig, Muscatine, Iowa, first vice president; J. P. 
Carr, Dubuque, Iowa, second vice president; William 
Huttig, Museatine, Iowa, treasurer, and C. E. Simms, 
secretary. The contract was let January 21 for the 
brickwork on the company’s 4-story building. 

Charles E, Hagerty, of Muskogee, Okla., president of 
th: Hagerty Construction Company, was in Kansas City 
last week obtaining prices on material to be used in con- 
Strueting a railroad, fourteen miles long, to connect 
Muskogee with Webber’s Falls. 

‘’. M. Barham, secretary of the W. R. Pickering Lum- 
ber Company, has returned from a three weeks’ visit 
to the mills in Texas and Louisiana. He said that con- 
tinied wet weather in the South has cut down shipments 
on yard stocks. 

\mong yellow pine dealers who have gone to New 
Orleans to attend the convention of the yellow pine manu- 
facturers as delegates are: R. A. Long and M. B. Nel- 
son, of the Long-Bell Lumber Company; J. B. White, 
of the Missouri Land & Lumber Company; I. H. Fetty, 
of the Central Coal & Lumber Company, and U. S. Epper- 
re and J. C. Hosea, of the Lumbermen’s Underwriting 
Alliance. 

‘The 10-cent advance on cement predicted last week, 
afier the announcement of the merger of western mills 
by George E. Nicholson, has materialized. Demand for 
cement continues strong. 

ln a trip through Arkansas, Texas and Louisiana 
M. A. Hummert, representative of the Anson Shingle & 
Luinber Company, secured an order for 25,000 80 per- 
cent heart railroad ties. 

D. J. Landers, lumberman, of Springfield, and Mrs. 
Landers have started on a trip to Europe. 

Mrs. William A, Pickering entertained 100 guests at 
a buffet luncheon January 21, to meet Mrs. 8. H. Pitts, 
of Wichita, Kan., and Mrs. J. W. Perry. 

"hree of the officers and ten yardmen of the Dascomb- 
Daniels Lumber Company held a goodfellowship banquet 
Monday night, January 24, at the Coates House, in 
Kansas City. These were the officers present: F. N. 

Daniels, Kansas City, president; George A. Dascomb, 








Chicago, treasurer; J: N. Daniels, Kansas City, assistant 
secretary. And these were the other guests: George 
Adams, Kansas City; R. E. Fowler, Tupelo, Okla.; C. B. 
Daniels, Kansas City; Irvine Wymore, Ada, Okla.; 8. G. 
Ashby, Eldorado, Okla.; E. J. Van Buskirk, Kansas 
City; F. M. McCord, Eugene, Mo.; C. F. Hector, Fred- 
erick, Mo.; J. H. Chappell, Duke, Okla., and Noble 
Bowles, Paden, Okla. The dinner, the speeches and the 
hearty goodfellowship made it a pleasant occasion. Mr. 
Hector spoke on ‘‘Collections.’’? ‘‘Roofing’’ was Mr. 
Wymore’s subject. Mr. Ashby did credit to ‘‘ Credit 
Sales. ’’ 





FROM A BIG EAST TEXAS MILL POINT. 


Business Good and Outlook Excellent—Yellow Pine 
Manufacturers in Cheerful Mood—Mill and Yard 
Stocks Are Low. 


BEAUMONT, TEX., Jan. 22.—Business in this section is 
good and the outlook excellent for a prosperous year in 
every line. A better tone prevails in the lumber market 
and manufacturers of yellow pine are in a cheerful mood. 
Mills are still being called upon for car and bridge ma- 
terial, which is a strong feature of the market. Yard 
buying is still dull and retail supplies on that account 
are running low, which will encourage brisk buying later 
on. Inquiries are more plentiful and are from all classes 
of buyers. One of the most encouraging features of the 
market is the export demand. 

Mill stocks are small and in many cases assortments 
are broken. The building outlook is favorable. Every 
indication points to an active spring season. 

The annual meeting of the stockholders of the Indus- 
trial Lumber Company was held in the offices of the 
company January 19, resulting in the reélection of Sam 
Park, president; Newton R. Wilson, vice-president; E. A. 
Wilson, second vice-president; R. M. Hallowell, treas- 
urer; E. T. Brough, secretary, and Joseph Muth, assist- 
ant secretary. The stockholders expressed themselves as 
entirely satisfied with the conduct of the company’s 
affairs, and all seemed hopeful of improved conditions. 

Mr. Park, accompanied by E. Gordon King, general 
sales manager for the Industrial company, left Thursday 
for western Texas on what might be called a ‘‘hand- 
shaking tour.’’? Colonel Park’s destination will be Santa 
Barbara, Cal., where his family is spending the winter. 

D. K. Newsum, of the Beaumont Lumber Company, at 
San Antonio; L. Fouts, of the Dayton Lumber Company, 
of Dayton; Dr. J. D. Butler and H. 8. Filson, of the 
Alexander-Gilmer Lumber Company, of Remlig; T. H. 
Hunter, E. A. Blair and A. E. Carland, of the Kirby 
Lumber Company, Houston; R. H. Smith, of the Long- 
Bell Lumber Company, Longville, La.; D. H. McClung, 
timberman of Lumberton, and D. J. Williams, prominent 
lumberman of this state, were among recent visitors. 





LUMBER NOTES FROM EAST TEXAS. 


Mills Running Full Time and Salesmen Being Sent Into 
Fields—Hardwood C'peration Profitable—Tram Roads 
Extended. 
NacogpocHEs, TEx., Jan. 24.—Mills are all now run- 

ning and mill supplies are being replenished. Wholesale 

firms are sending salesmen out to the North, the West 
and the Northwest, with some going to Mexico. Demand 
is reported good and on the rapid increase. Two or 
three of the mill roads in this section are being extended 

into the woods, and some are going to other supplies, a 

number of the smaller mills having timber in different 

sections. 

The hardwood situation looks better than for some 
time, and it may be said that one hardwood mill in this 
county actually is making money and has been doing so 
since its erection. However, the output is already con- 
tracted, and in a few years the finished product will no 
doubt be coming back here in the shape of wagons ete. 

The handle factory at Timpson, the only one of its kind 

in this state, has been forced to increase its capacity on 

account of the demand, orders coming from Mexico and 
across the waters. The Continental Lumber Company’s 

mill, at Laurelia, on the Houston, East & West Texas 

railroad, between Nacogdoches and Houston, burned last 

week; the mill, yard and commissary and eight box cars 
being destroyed, the planer alone escaping. 
A. L, Oder and I. F. Miller are putting in a shingle 

mill near Center. 
T. T. Tilford, manager for the Caro & Northern rail- 

road, with headquarters at Caro, and who is also con- 
D. K. Newsum, of the Beaumont Lumber Company, of 

that place, was in this city on business the latter part 
of the week. 
J. J. Simpson, lumberman, of Cushing, is in the city 
for a week on timber business. 
Frank B. Kiley, manager for the Craven Lumber 

Company, of this city, has been elected secretary and 

treasurer of the East Texas Fair Association. yi 





‘*POINTS’’ FOR THE MILLMAN. 


Any device that eliminates or reduces to a minimum 
shutdowns for repairs makes a strong appeal to the mill- 
man. Consequently manufacturers of sawmill machinery 
have directed much. of their attention to producing 
devices calculated to serve that purpose. 

A small 12-page booklet issued by Henry Dis- 
ston & Sons, Philadelphia, Pa., briefly presents the 
advantages of that concern’s inserted tooth saws, telling 
something of their manufacture and the uses to which 
they may profitably be applied. Treating of ‘‘points’’ 
the statements contained in the booklet are literally to 
the ‘‘point’’ and its brevity is such that few millmen 
are too busy to read it. 
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THE AMERICAN 
TRUST AND SAVINGS BANK 


CHICAGO, ILL. 
Capital, $3,000,000.00 | 
We buy and sell entire issues of 


Timber and Water Power 


BONDS 


A Thorpughly Equipped Savings Bank, 
Trust Company and Bond Department. 


Correspondence Invited. 


The Capital Stock of this Bank is owned by and held 
in trust for the stockholders of the Conti- 
nental National Bank of Chicago. 


CORNER CLARK AND MONROE STS. 














Monroe and Clark Streets 


CHICAGO 
Capital, $1,000,000. Surplus & Profits, $400,000. 


Transacts all branches of Commercial 
Banking and solicits the accounts of 
corporations, firms and individuals. 
Issues Certificates of Deposit payable 
on agemand bearing 2 percent and on 
time with 3 percent interest added. ‘ 
Courteous treatment 1s extended to all 
WILLIAM A TILDEN, Pres. NELSON N LAMPERT, Vice-Pres, 


HENEY R KENT, Cashier CHAS, FERNALD, Ass’t Cashier 
COLLIN 8. CAMPBELL, Ass’t Cashier 








LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 
FORWARDING AGENTS MARINE INSURANCE 
Produce Exchange. NEW YORK. 12 Great St. Helens, LONDON, ENG, 


Unexcelled, facilities for negotiating Ocean freight con- 
tracts and effecting quickest despatch from. sea’ . e 
handle all classes of cargo, and have Special Department 
handling Export Lumber Shipment. 

















TO MAKE MONEY you should use the Lumber- 

man’s Actuary for figuring 
the amount of lumber in any ber of pieces and for figuring the 
cost of any number of feet at any given price. Absolutely correct. 
Send for illustrated booklet. AMERICAN LUMBERMAN, Chicago, 
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Prevention 


Is the Best Kind of 


Protection 


Our plan enables you to secure for 
your manufacturing plant immediate 
and more perfect protection from. fire 
without any additional cost over what 
you are now paying for insurance and 
in a short time you own the 


AUTOMATIC 
SPRINKLER 
EQUIPMENT 


as the savings secured from lower prem- 
ium rates given by the insurance com- 
pany on account of your plant being a 
better risk—pays for the equipment. 

Ask us for estimate blanks and our 
proposition—other manufacturers are 
finding this equipment of great value 
to them—let us show you. 


GEO. H. HOLT & CO, 


MANHATTAN BUILDING 
CHICAGO 


Cut this out and mail it with your card or letterhead, 








H. M. Byttessy & ComPANy 


Engineers Managers 


DESIGN CONSTRUCT OPERATE 
Artificial Gas Systems 
Steel Railways 

Water Works 

Electric Light Piants 
Irrigation Systems 


Natural Gas Systems 
Interurban Railways 
Water Power Plants 
Transmission Systems 
Drainage Systems 





EXAMINATION AND REPORTS 





218 La Salle Street, 
CHICAGO 




















SERVICE 
BRINGS THEM 
TO TIME 


{nines 
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Insincere, shop- worn excuses and disrespectful 
indifference pay no bills. Many businesses fail 
because of the poor accounts on the books, Avoid 

failure by using the services of our 


Law and Collection Department 


ty Try us every timea customer fails to respond when 

if he should. We've had over 82 years’ experience 

; collecting lumber accounts, 

i LUMBERMENS’ CREDIT ASSOCIATION 

i 77 Jackson Blvd. ESTABLISHED 1876 116 Nassau Street 
CHICAGO NEW YORK CITY 








Please mention the American Lumbermaa 
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CENTRAL SOUTH SITUATION. 








CRESCENT CITY NEWS. 


Continued Gradual Improvement of Southern Markets 
—Picking Up of Yardstock Demand for Yellow 
Pine—Prices Firm. 

New ORLEANS, La., Jan. 25.—Continued but gradual 
improvement seems to be the order of the day in the 
markets of the central South. Revival of demand is 
slow but sure. Bookings for the last week would 
probably show an increase all around over those of the 
week preceding. 

In cypress the movement is of fair volume, well sus- 
tained. Improvement of the mixed car business is noted, 
and wholesalers and jobbers are buying somewhat freely. 
Shingles are in more active request in the states below 
the snow line. Mill stocks have been evened up somewhat 
since the first of the year and probably are better 
assorted than for months. The price is firm. Car supply 
is generally rated sufficient to facilitate the movement 
as it is presently developed. 

Yellow piners report a gradual picking up of yard- 
stock demand. Rail requisitions are sufficiently heavy to 
warrant characterization of the car material as tolerably 
brisk. Some price advances are reported, but the increase 
is not general or uniform. Mill stocks are medium and 
manufacturers are gaining confidence, reflected in their 
inclination to hold stock for its value. Foreign demand 
is also rated better, that is, European buyers are willing 
to book orders if they can name the price. They are 
plainly skeptical of the ability of millmen to hold out, 
and appear to be holding back in the hope of buying 
on a lower levet a little later. South American schedules 
are called active. Export prices are firm and in spots 
a little higher. East of the river car supply approaches 
normal, though complaints of delayed loading through 
failure to secure equipment are still heard occasionally. 

Vice President Bofinger, of the International Car Com- 
pany, announces that plans are maturing for increase of 
the company’s capital stock from $250,000 to $500,000. 

Two thousand people met at St. Martinsville, La., last 
Friday, to discuss the plan of divorcing the Atchafalaya 
from the Red river. Strong opposition to the project has 
developed among landowners who fear that such a step 
might possibly result in damage to cultivated lands on 
one side of the stream. The Southern Cypress Manu- 
facturers’ Association, at its semiannual in April, passed 
resolutions indorsing the plan. 

Trouble over assessments of timber land is still mani- 
fest in the various parishes. The police jury of Liv- 
ingston has passed a resolution calling upon the assessor 
to deduct 25 percent of the total assessment of 1909, 
on the ground that the present figures are causing dis- 
satisfaction. 

It is reported from Opelousas, that J. E. Dunlap, who 
was a bidder recently for 18,000 acres of timber land 
sold at sheriff’s sale, and whose bid was rejected because 
of his alleged inability to pay the purchase price in cash 
on the day of the sale, made a legal tender of $50,000 
in cash January 18, to the sheriff, and demanded that 
deed issue to him. The officer refused the tender, and it 
is added that Mr. Dunlap will undertake to establish his 
ownership of the land in the courts. 

During the last few days, cargoes of mahogany logs 
from West Africa and Mexico have been brought into 
this port. The British steamer Montenegro, from Axim, 
West Africa, brought in 1,579 mahogany logs consigned 
to Elder Dempster & Co., a steamship concern, and dis- 
charged them at Stuyvesant dock, and a day or two 
later a smaller cargo of Mexican mahogany arrived, con- 
signed to the Otis Manufacturing Company. 

Iowa capitalists are reported to be negotiating for 
purchase of a stretch of river frontage at Borgnemouth, 
upon which they contemplate erection of a cement, brick 
and coal plant of which the rumored cost will be $500,- 
000. Pending the completion of the purchase of site, 
details are withheld. 

Among the New Orleans visitors during the last week 
were noted Arthur D. Monroe, of Monroe, Brice & Co., 
Liverpool; F. 8. Morris, of the F. 8. Morris Lumber Co., 
Springfield, Mass., and W. D. Johnson, of the American 
Lumber & Manufacturing Co., Pittsburg. 

The annual meeting of the stockholders of the 
Chalmette Cypress Company, Arabi P. O., La., was held 
January 17 in the offices of the company and the fol- 
lowing directors elected for the ensuing year: E. G. 
Westmorland, Arabi, La.; C. W. Robinson, New Or- 
leans, La.; Max Myers, Cleveland, Ohio; D. B. H. 
Chaffe, New Orleans, La.; E. A. Boudreaux, Franklin, 
La. Following the stockholders’ meeting, the newly 
elected directors met and elected the following officers: 
E. G. Westmorland, president and general manager; 
Max Myers, vice president; C. W. Robinson, treasurer; 
D. B. H, Chaffe, secretary. 





SOUTHWESTERN LOUISIANA LUMBER NEWS. 


Mills to Resume Full Time; Thousands of Hands to 
Benefit Thereby—Prices on Upward Trend—Railroad 
Demand. ? 

LAKE CHARLES, LA., Jan. 25.—Announcement comes 
from a number of milling points in the Lake Charles ter- 
ritory to the effect that large plants which have been 
working but four days for the last six months are mak- 
ing arrangements to continue operations full time. 
Naturally thousands of laborers, who have been barely 
making enough to live on, are highly jubilant over this 
prospect and the merchants in many of the smaller mill- 
ing towns are already beginning to stock up. 


It is gratifying to note, however, that some of the 
largest plants in the South which have advocated curtail- 
ment as the shortest cut to higher prices, are still follow 
ing out that policy. 

Prices continue on the upward trend. The principal 
demand comes from the railroads for car material and 
heavy bridge timbers. One of the largest of the Lake 
Charles mills is in receipt of an order that will take 
several months to fill. Another Lake Charles mill is 
compiling an estimate on an order of about 1,000,000 
feet. One of the smaller Lake Charles mills booked an 
order early this week for one of the largest shipments 
ot bridge and heavy timbers that has been received by 
any mill in this territory for several months. 

Two of the Lake Charles mills make a specialty of 
export grades and sales agents for these mills report 
business fully up to the average. Orders originating with 
the retail trade for assorted stocks are doing more to 
stiffen prices than the demand for all other grades com- 
bined. 

The report that the Kansas City Southern is contem- 
plating building from Leesville eastward to New Orleans 
has caused the price of timber lands in that section 
to go up. 

The J. A. Bel Lumber Company after operating on 
reduced time for several months will begin running six 
days next week. The mill has received a number of very 
substantial orders, which makes it imperative to operate 
full time in order to fill them. 

Roy F. Morse, general southern sales agent for the 
Caleasieu Longleaf Lumber Company, has returned to 
Lake Charles after making an extensive trip through the 
middle West. He thinks business will pick up materially 
within the next few weeks. 

Active operations began last week in building the 
branch road from Denham Springs through the timber 
lands of Livingston parish to French Settlement. A 
large number of teams have been hauling in that vicinity 
for weeks and the road will have a heavy tonnage by the 
time it is ready to begin business. 

Frank Hines, general manager for the Conrad-Bering 
Lumber Company, of Pawnee, who was the victim of a 
cannon cracker explosion while celebrating the approach 
of the new year with a party of friends, is back to work. 

W. H. Norris, well known lumber dealer of Houston, 
Tex., spent several days in Lake Charles during the last 
week straightening out the affairs of his uncle, W. B. 
Norris, deceased. 

J. A. Bel, of the J. A. Bel Lumber Company, who has 
been ill, is again able to attend to business. 

George Lock, of Lock, Moore & Co.’s mill, left this 
week for Mexico, where he was called on business in con- 
nection with some of his extensive lumber holdings. 

John H. Poe, well known timberman of this district, 
made a trip up the Colorado Southern this week with a 
party interested in large tracts of timber for which 
Mr. Poe is the selling agent. 





MATTERS AT MOBILE. 


Exporters Not Encouraged Over Aspects of Foreign 
Situation—-Movement to River Plate During Last 
Week Remarkable. 


MosiLE, ALA., Jan, 22.—In the sawn timber trade of 
the Gulf ports there has been no change for the better 
in the general market during the last week, although 
special needs have, in some eases, resulted in local ad- 
vances. Recent sales have been made at Gulfport, Miss., 
at 2244 cents and at Mobile up to 25 cents. The pro- 
duction does not increase and the fewer mills than here- 
tofore are turning out square timber. The conditions 
abroad do not correspond with those on this side. Sales 
have been made at figures which will hardly return the 
shipper’s outlay, without consideration of risk, invest- 
ment and running expenses, and the latest advices from 
foreign agents do not give any hope of a change for the 
better in the immediate future. Buyers appear to be 
reluctant to close up transactions even at close figures, 
and seek further concessions, although the preponderance 
of opinion in the trade appears to favor higher values. 
It is possible that the chief difficulties will be found in 
that present needs are not very urgent, shipment having 
been well up to the demands of consumption; but the 
foreign stocks as a rule, include but little superior wool. 

The outward movement of lumber and timber from 
Pensacola during the last week reached nearly 12,000,000 
feet, and movements from Gulfport, Miss., and Mobile 
were over 8,000,000 feet each, but of this the timber 
export was only up to average. The largest item com- 
prised in the outward movement of timber during tle 
last week was a cargo shipped by Barret Bros. & Co., of 
Mobile, to Feeamp, Hull and Sunderland, and another 
cargo went to Greenock and one to Ghent and West 
Hartlepool. 

In the South American trade prices for specifications 
of average nature are about $16.75 and up, with inquiry 
quiet. Engagements, however, are large, and mills and 
shippers are provided with orders covering the product 
for several months. In spite of the great volume of 
this trade during the last year, when a new record was 
established out of the Gulf, from present indications 
the movement bids fair to equal if not exceed it. 

The movement to the River Plate during the last week 
was 2 remarkable one, reaching a total of 15,881,000 
feet, of which 11,643,000 feet was for Buenos Ayres. 
The Florida & Alabama Land Company, of Pensacola, 
Fla., cleared a large steamer cargo for that port, the 
Pensacola Lumber Company another, the Bay Shore Lum- 
ber Company, of Mobile, one, the L. N. Dantzler Lumber 
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Company and F. W. Elmer, one each from Gulfport, and 
the European Lumber Company a sail cargo from Gulf- 
port. Other Plate ports were represented by a good 
steamer cargo for Bahia Blanca by the Southern States 
Lumber Company, of Pensacola, and a sailing vessel for 
Montevideo by the H. Weston Lumber Company, with a 
part cargo for Rosario by the L. N. Dantzler Lumber 
Company. In addition W. Denny & Co., of Moss Point, 
Miss., cleared a vessel from Pascagoula, Miss., for Rio 
Janeiro. 

Demand has been less of late at Gulf ports for prime 
lumber, the market abroad being apparently well stocked. 
Inquiry is in evidence, but in smaller lots, and no more 
than 18-10 to 18-12-6 seems obtainable. Prices on this 
side have changed but slightly, and top prices are a 
little harder to reach. The market has been a difficult 
one for shippers, and profits have been small. 

Improvement in the West Indian trade is manifest 
both in the list of charters which have been concluded 
and in the number of schooners loading, while steamer 
shipments have also shown marked growth. Inquiry is 
good both Cuba and Porto Rico, with numerous orders 
in hand for Trinidad, Barbadoes, St. Kitts and other 
smaller islands. Prices have not been influenced by this 
enhanced demand. Competition has kept the shipper’s 
profit at a narrow margin, as has been the fact for a 
long time, no class of business having been more ener- 
getically canvassed than this. Cuban commercial affairs 
are progressing satisfactorily. The outward movement 
te Cuba from Mobile during the last week was rather 
large, being chiefly by steamer. In addition the Holmes 
& Herrick Lumber Company cleared a cargo from Gulf- 
port for Havana and the Dantzler Lumber Company one 
from Pascagoula, Miss. Over 900,000 feet went to San 
Juan, Porto Rico, in three vessels, and the first cargo of 
the year was cleared for Kingston, Jamaica. 

In the interior trade inquiry during the last week has 
been of good volume, and trade is fairly satisfactory, 
while hopefulness is very general as to prospects for 
early spring. Car material remains the mainstay of the 
interior trade, and the prices for this stock are firm, 
with indications that buyers’ requirements will be even 
neavier than has been the case in recent months. Heavy 
timbers have also held their position well in the market, 
in spite of the winter suspension of constructive work. 
Heart ties are in steady demand and prices are firm. 
Yard trade has not developed noticeably, but development 
is looked for as an early feature, stocks being light and 
broken. Prices are generally steady and competition for 
orders not excessive, while the widely-advocated curtail- 
ment of production, although not pursued as extensively 
as desired, has had undoubted influence. 

The Bay Shore Lumber Company, of Mobile, which 
cleared a cargo for Buenos Ayres during the last week 
in the steamer South Wales, has made shipments of about 
6,000,000 feet to foreign ports within the month. Much 
of this has been to the West Indies. 





ON MISSISSIPPI SOUND. 


Argentine Expected to Be Main Prop of Export Trade 
—A Transaction of Importance in Lumber Circles— 
Porto Rico Trade Stronger. 


GULFPORT, Miss., Jan. 24.—Although generally be- 
lieved that Argentine demand will prove the main prop 
of the export pine business during the second and third 
quarters of this year, reports show that that republic is in 
fair way to’ decrease the size of requisitions. Shipments 
will continue to go forward for some time and the re- 
duction in amount of business will not become apparent 
immediately ; in fact, not until sales already booked have 
been coneluded by a majority. Argentine’s still heavy 
lemand on New York for exchange is understood as 
eing connected with its last year’s business and does 
1ot form a basis for argument as to future business in 
1910. 

What promises to be one of the largest transactions 
luring recent years in the lumber industry is that pend- 
ng between the L. N. Dantzler Lumber Company, of 
Moss Point and Gulfport, and the George E. Wood 
lumber Company, of Caryville, Fla., in which the former 
oncern will become the sole owner of the saw mills, 
planers, sheds, trackage and good will of the latter con- 
ern, in consideration of about $700,000. In the trans- 
fer will be included about 50,000 acres of well timbered 
lands. 

The outlook for a continuation of good business with 
uba is encouraging and the market is stronger as a re- 
ult of the satisfactory sugar and tobacco outputs. 

Puerto Rico is standing the strain of heavy imports 
‘f pine, with indications of a strengthening at an early 

late. 

A. Campodonico, of A. Campodonico & Co., is in Italy 
‘o review trade conditions in that country and is ex- 
pected to return in about sixty days with a fairly large 
volume of business booked. 

Clearances week ended January 22: 


Gulfport. 
sritish Schooner Silver et ° & Herrick Lumber 
Cardenas, 292,000 feet, $3,0 
" Goemane Steamship Trifeis, long Steamship Line, Rotter- 
dam, 896, 000 feet, $24,891 


Scranton. 

American Schooner Otis, L. N. Dantzler Lumber Company, 
‘lavana, 229,000 feet, $4,183. 

British Schooner W. H. Barter, L. N. Dantzler Lumber 
Company, Paramaribo, Dutch Guiana, 333,000 feet, $7,523. 

American Schooner Susie B. Dantzler, L. r Dantzler Lum- 
ber Company, Havana, 210,000 feet, $2,885 

British Schooner Roseway, L. N. Dantzler Lumber Com- 
pany, Fort du France, Martinique, 229,000 feet, $4,808; 
0,000 shingles, $313. 


Gulfport Entries. 
Russian Steamship Hyllos, 1,531 tons, from Funchal to 
N. Dantzler Lumber Compan 


British Schooner Benefit, Pood tons, from Cienfuegos to 
- A. McInnis, 


British Schooner ZF. V. Pickels, 389 tons, from Cardenas 
to L. N. Dantzler Lumber Company. 

Norwegian Bark Alfeim, 1,142 tons, from Mobile to Thayer 
Export Lumber Company 

British Steamahipe Ta Seton, 2,436 tons, from Mobile to 
European Lumber Company. 

Scranton Entries. 

Italian Bark Montevideo, 1,339 tons, from Ludentz Bay 
to Hunter, Benn & Co. 

British Schooner Evelyn, 287 tons, from Havana to L. N. 
Dantzler Lumber Company. 

British Schooner Hsther B. Sumner, 353 tons, from 
Kingston to L. N. Dantzler Lumber Company. 

5 ae Schooner Alice Lord, 291 tons, from Havana 

o L. N. Dantzler Lumber Company. 

° British Brig Marconi, 199 tons, from New Orleans to 
L. N. Dantzler Lumber Company. 

Norwegian Bark Smeroe, 941 tons, from Porsgrund to 
L. N. Dantzler Lumber Company. 





- WESTERN FLORIDA TRADE. 


Demand for Sawn Timber Stronger Than It Has Been 
for Three Weeks—Foreign Demand at Standstill. 
Report of Consolidation Denied. 

PENSACOLA, FLA., Jan. 25.—There is but little change 
in market quotations over last week, except that demand 
for sawn timber is stronger than it has been for three 
weeks, 30-foot averages and up selling freely at a basis 
of 25% cents, with smaller averages in proportion. 
Every shipment has met with a ready sale, and brokers 
report that demand exceeds supply. Receipts by water 
have been light for ten days, and rail shipments have 
been made expressly. to meet immediate demands of 
exporters. 

Foreign business is practically at a standstill, although 
demand for South American stock continues fairly good. 

Published reports that the Keyser-Muldon Company 
had secured control of the interests of the Pensacola 
Lumber Company or taken over the latter are erroneous. 
The Pensacola Company is one of the oldest and strongest 
exporting concerns along the Coast. 

Mills in the Pensacola district are running on full time, 
and with a few exceptions are cutting for the interior 
markets. The Alger-Sullivan Company, of Century, is 
one of the few concerns cutting timber for export. 





SOUTHERN ARKANSAS NOTES. 


Manufacturers Take Optimistic View of Situation— 
for Three Weeks—Foreign Demand at Standstill— 
Not Up to Expectations. 


WarrREN, ARK., Jan. 24.—Manufacturers are taking an 
optimistic view of the situation, even if business for 
1910 so far has not been as good as was expected. The 
advance in price made recently may have tended toward 
a suppression of orders, although a large number of 
inquiries has been received by manufacturers, who do 
not want too many orders on hand booked for future 
delivery. 

Weather conditions are more favorable and the lumber 
on yard is rapidly drying. The millmen pride them- 
selves upon the quality of lumber their customers receive 
and are careful to see that it is in good dry shipping 
condition before leaving the mill. 

The Singer Manufacturing Company is preparing to 
establish a large sawmill and veneer plant at Truman, 
which will give employment to about 500 men. The 
company owns a tract of 22,000 acres of land, known 
as the Scratcherd tract, in Poinsett county, and 23,000 
acres, known as the Palmer tract, just over the line in 
Cross county. The company has a tramroad running 
through the Seratcherd tract to within six miles of Har- 
risburg. This road will be extended south to the Palmer 
tract and all the timber will be manufactured at Truman. 

M. F. Rittenhouse, of Chicago, president of the Arkan- 
sas Lumber Company, left for New Orleans Tuesday 
morning after a five days’ visit at the local plant. C. J. 
Mansfield, secretary and general manager of this com- 
pany; N. H. Clapp, jr., general manager for the South- 
ern Lumber Company, and O. O. Axley, sales manager 
for the same company, left Sunday morning for New 
Orleans to attend the meeting of the Yellow Pine Manu- 
facturers’ Association. 

i eee 
MERIT WINS. 

The Jewett Car Company, of Newark, Ohio., has placed 
with the Osborne & Sexton Machinery Company, of 
Columbus, Ohio, an order for thirty-four machines, each 
driven with an individual motor, to replace its entire 
equipment of woodworking machinery destroyed by fire 
about two weeks ago. The order amounts to about 
$34,000. The Osborne & Sexton Machinery Company is 
a young concern and secured this order in competition 
with concerns that have been in the field for years. 





The progress of the motor fire engine as a substitute 
for the horse-drawn apparatus has been more marked in 
California than in any other section of the United States. 
Just the other day the Rambler automobile hose truck 
used by the San Diego department was pressed into 
service to relieve a horse-drawn apparatus which was 
stalled in the mud. The Rambler truck pulled it out 
without any damage or effort. This truck has been in 
service six months and the service that it has given, 
coupled with the cost of upkeep, has more than repaid 
for its substitution. The Rambler has answered eighty- 
two alarms and covered about 2,000 miles. 





Consul Edwin 8S. Cunningham, of Durham, South 
Africa, reports that the timber imported to Natal dur- 
ing 1908 was valued at nearly $1,000,000, of which 
$215,112 was from the United States. The country is 
practically treeless so far as there is any commercial 
value in the timber growing in Natal. The wattle tree 
is the only tree having commercial value and its value lies 
in its bark. 
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Cummer Lumber Co. 


Jacksonville, Fla. 
Northern Sales Office, 45 Broadway. New York, WALTER ADAMS, Mgr. 
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AUDITORS AND ACCOUNTANTS 




















Successful 
Business Men 


owe their prosperity largely to the fact that 
they keep in close touch with every phase 
of their business. We make it part of our 


business to systematize book-keeping meth. 
ods so as to save labor and time ‘and place 
you in easy touch with the conditions of any 
department. We solicit correspondence and 
will be pleased to give any information de- 
sired about our service. 


The International Audit Co. 


413 Merchants Loan & Trust Building 
CHICAGO 





7 
FRANCIS M. WILLIAMS } 
PUBLIC ACCOUNTANT AND AUDITOR 


Sixteen Years Experience In Lumber Accounting 
Ros Mutual Life Building, JACKSONVILLE, FLA. 














TO MAKE MONEY you should use the Lumber- 


man’s Actuary for figuring 
the amount of lumber in any number of pieces and for figuring the 
cost of any number of feet at any given price. Absolutely correct 
Send for illustrated booklet. AMERICAN LUMBERMAN, Chicago. 











SOUTH ATLANTIC COAST. 


FROM THE OLD DOMINION. 


Strong Movement in North Carolina Pine — Manufac- 
turers Maintain Firm Price Basis—Spring Outlook Is 
Decidedly Encouraging. 

NorFOoLkK, VA., Jan. 24.—There is a strong movement 
in securing supplies of North Carolina pine for a well 
defined future demand. The volume of inquiries is in- 
creasing steadily and several orders have come to hand 
at increased prices. Manufacturers are forced to hold 
stocks at firm prices on account of the high prices of 
other commodities. 

Dimension mills report better business and better 
prices. Demand for smaller sizes, such as shortleaf or 
sap pine framing is strong. A Philadelphia buyer who 
recently made a trip through Virginia and North Caro- 
lina in search of this class of stock, had difficulty in 
placing a portion of the business he had to offer, and in 
several instances paid an advance over the price at which 
he bought a few months before. 

North Carolina pine mills have resumed operation on 
a moderate scale. A fair amount of spot business is 
going forward, but the greater portion of inquiries and 
orders are for February and March delivery. Many 
mills, however, are refusing orders on the current price 
basis for later than sixty days’ delivery, it being a fore- 
gone conclusion that with the opening of spring prices 
will be better. The ice embargo at the head of Chesa- 
peake bay has been partially raised by soft weather and 
barges for Philadelphia are moving through the Delaware 
canal. 

George F. Gray, of D. P. Fairchild & Co., New York 
City and Oswego, N. Y., was in Norfolk for a day or 
two recently en route to eastern Carolina on business. 
Mr. Gray expects a good year for North Carolina pine 
and is getting his requirements placed. 

Charles E. DeHaven, representing E. A. Souder & Co., 
Philadelphia, was in Norfolk last week. Mr. DeHaven, 
who spent several years in the North Carolina pine busi- 
ness in this section, believes an excellent trade will de- 
velop this year and is looking for supplies. 

W. H. Wyatt, of the Jackson-Wyatt Lumber Company, 
has been making a tour of the North Carolina pine field 
for the purpose of placing business for the coming sea- 
son. He says that prospects are encouraging. 














IN NORTHEASTERN FLORIDA. 


Manufacturers Report Increase in Volume of Business 
Offered — Cuban Market Reopens Well — Dressed 
Stock Continues Firm. 


JACKSONVILLE, FLA., Jan. 24.—Business for the last 
week has been exceptionally good and from reports re- 
ceived from various manufacturers who have been in this 
city during the last few days there has been a decided 
increase in the volume of business offered. 

E. C. Harrell, secretary of the Georgia-Florida Saw 
Mill Association, was in this city last week on his re- 
turn from a trip to southern Florida and reports that 
the mills in that section are loaded with orders for the 
next thirty or sixty days. 

Demand continues good for car material, with prices 
increasing and bidding fair to equal those of the banner 
days of 1906. Foreign business is also looking up and 
several cargoes are being loaded for South American 
ports. 

The market for dressed stock continues firm, and with 
the steadily increasing demand a rise in prices may be 
looked for within ten days. Mills are sold ahead on the 
higher grades, No. 2 common being the only grade for 
which there seems to be stock on hand. 





FROM THE GEORGIA CAPITAL, 


Local Market Expected to Stiffen Within Month or 
Two—Country Trade Will Have Healthy Influence 
on Business, 

ATLANTA, GA., Jan. 25.—Dealers are primarily inter- 
ested in the local market, which they expect to stiffen 
within thirty or sixty days, under the influence of a 
heavy demand for building material. Despite untoward 
weather conditions of the last three weeks, prices have 
manifested an upward trend. Dressed stock is about 15 
percent in advance of what it was at this time last year. 
The general scale of values is about what it was last 
week, with no indication of even a fractional decline. 

Under these conditions, with building operations large- 
ly at a standstill, wholesale and retail dealers feel justi- 
fied in forecasting an advance as soon as the spring 
season approaches. Frank G. Lake, who is well in- 
formed on conditions generally, says from what he has 
observed the next few months will be especially active in 
Atlanta and surrounding territory. A great volume of 
building will be set moving in the city and the retail 
yards of the country sections need to replenish their stock. 
Lumbermen logically expect an advance in values. 

The influence of the country trade undoubtedly will 
be heavily felt on the yellow pine market. The marked 
prosperity in nearly all lines of industry in this state 
last year, particularly in the agricultural «field, is ex- 
pected to find a natural expression in widespread devel- 
opments. 

At the mills throughout the southern portion of the 
state inquiries from western factories are numerous. 
Actual shipments, however, have been delayed because of 


traffic congestion in the Northwest. It is believed -that’ 


within the next month business will begin moving in 
large volumes. 


SOUTHEASTERN COASTWISE TRADE. 


Warranty Deed Executed in Important Timber Land 
Deal—Car Material in Good Demand—Drouth Re- 
tards Operations. 


SAVANNAH, GaA., Jan. 24.—J. R. Paschall, of North 
Carolina, Thomas Gresham, of Virginia, as partners, and 
R. G. Wiggins, of Chatham county, Georgia, executed a 
warranty deed conveying 2,755 acres of valuable timber 
and farming lands last week to the Sunberry Lumber 
Company, of Liberty county, recently incorporated in 
this state. The consideration was $220,000. It is re- 
garded as the most important land deal in this region 
for many years. The lands are situated in various parts 
of the state but the largest tract is located a few miles 
from Savannah, and is known as the Berwick plantation. 
It is the purpose of the owners to work the timber and 
later develop the property as farming lands. 

Lumbermen of Savannah see no reason to be other 
than satisfied with trade conditions. Although yard in- 
terests are contenting themselves with putting out in- 
quiries in order to ‘‘feel’’ the market, car material is 
in demand and good business in this line has been closed 
by various concerns recently. Lumbermen are looking 
to the coming months with considerable optimism. 

The recent drouth retarded cutting operations in the 
interior part of the state, since water was at a premium 
at all of the smaller plants and it was very difficult to 
get enough to fill the boilers. 





FROM THE MARYLAND METROPOLIS. 


Dissolution of a Well Known Manufacturing Concern 
Sought—Operations at a Southern Plant Progress- 
ing. 

BALTIMORE, Mp., Jan. 26.—The Jackson-Rider Lum- 
ber Compary, Keyser building, this city, January 18 
filed in the circuit court No. 2, this city, a petition ask- 
ing that the corporation be dissolved. This proceeding 
is a mere formality, and designed to comply with the 
requirements of the law. The Jackson-Rider Company 
is identical with the E. E. Jackson Lumber Company, 
which operates a large saw mill at Riderville, Ala. The 
same men are interested in both corporations, and the 
Jackson-Rider Compary was formed several years ago 
to conduct a commission business in yellow pine. Mr. 
Rider, however, found it necessary, owing to the illness 
of his brother, to go down to Riderville to look after 
operations there, and this made it desirable to discon- 
tinue the commission business. The manufacturing en- 
terprise will go on as before. Mr. Rider is now at Hot 
Springs, Ark., for his vacation, which he usually takes 
at this time of year, and E. E. Jackson is at the mill. 

Asa Crawford and Captain Tilhghman, of the Dennis 
Simmons Lumber Company, of Williamston, N. C., and 
W. G. Underwood, of the Albemarle Lumber Company, 
of Hereford, N. C., were among the visiting members 
of the yellow pine trade during the last week. 

Charles I. James, of the Great Southern Lumber Com- 
pany, of Bogalusa, La., states that operation at the 
plant is progressing as usual, and that an increase in 
the number of inquiries is reported, with the movement 
still rather backward. He also says that prices are not 
what they should be, the manufactured product often 
bringing less than the value of the stumpage. 





KENTUCKY HARDWOOD NOTES. 


Good Weather All That Is Needed to Make Ideal Trade 
Conditions—Lower Grades Have the Call—Building 
of Dams Urged. 


LOUISVILLE, Ky., Jan. 25.—The hardwood market con- 
tinues steady, orders and inquiries are numerous and all 
that is needed to make January a banner month is open 
weather. The lower grades have the call and although 
prices are not the best the bulk of business is satisfac- 
tory. Dealers feel perfectly contented with prospects. 
Oak is bringing a good price. 

The E. B. Norman Lumber Company sustained a loss 
in the recent breakup of the ice, which carried away logs 
stored at Six-Mile island. The company reports orders 
coming in freely. 

The Indiana Veneer & Panel Company, of New Al- 
bany, is party to one of the largest contracts ever en- 
tered into in this part of the country. It has contracted 
to take from Heimberger & Drinkard, of New Albany, 
3,500,000 feet of sawed oak veneer. The contract will 
keep the firm busy day and night for about a year. 

W. B. Jones, the new manager of the E. L. Hughes 
Company, has increased the number of salesmen. In- 
quiries are coming in steadily and the concern is 
doing a good business in. the Southeast. Mr. Jones 
formerly was with the Lockwood & Strickland Company, 
of Chicago. 

W. A. Carrier, of the Cypress Hardwood Company, of 
Cypress, Ala., while in Louisville recently, said that mill- 
men in Alabama and Mississippi were looking to a big 
year’s business. 

The Inman Pierson Company has been incorporated 
in Louisville with a capital stock of $100,000, fully paid 
in. This adds to Louisville another new furniture fae- 
tory, and represents an investment of about $250,000. 

Representative Bennett appeared before the rivers and 
harbors committee in Washington, D. C., last week to 
urge the building of two dams on the two forks of the 
Big Sandy near their confluence. Representative Lang- 
ley was given a hearing hefore the same committee for 
dam 14 in Kentucky river. He-hopes to get an appro- 
priation of $100,000. A reminder of the ice gorge at 
Wolf’s creek, for which the government gave $10,000 
to destroy, is found in the request of Congressman Ollie 
James for $25,000 for the rivers and harbors committee, 
to be available immediately, for the repair of the port 
where the Tennessee enters the Ohio, near Paducah, the 
ice having changed the entire map at this point. 
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HARDWOOD MANUFACTURE. 










Enterprise and Expansion Exemplified at Two Southern Mill Centers. 
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MODERN SAW MILL AND LOG YARD OF R. J. DARNELL, INCORPORATED, MEMPHIS, TENN.; 75-FOOT SELF-PROPELLING CRANE IN FOREGROUND. 


In Memphis, Tenn., at a point about a mile outside 
of the business district, handy to the numerous railroad 
lines entering that city, is located the hardwood saw 
mill and veneer plant of R. J. Darnell, Incorporated, 
one of the concerns that is the product of the enterprise 
and foresight of R. J. Darnell, its active head and chief 
owner. 

R. J. Darnell built his first mill, a single band affair, 
in 1898, almost upon the site of the present structure. 
That mill was operated until 1907, when the greatly 
business abandonment 
However, in January, 1905, the business was incorpo- 


rated as R. J. 


increased made _ its necessary. 


Darnell, Incorporated, with a capital 











Red Gum 18-Inch and Wider; Piled with Center Flue to 


Prevent Staining; Darnell-Love Lumber Company. 





stock of $100,000, the officers of the company being: 
R. 


President, 


J. 


Darnell, Memphis, Tenn.; vice’ presi- 








































































R. 
. Darnell, Incorporated ; 





J. DARNELL, PRESIDENT. 
Darnell-Love Lumber Company. 








Car of Fine White Oak Logs at Darnell-Love Lumber 





Company’s Mill. 


dent, A. M. Love, Leland, Miss. ; 
R. J. Wiggs, Memphis, Tenn. 
Hardwoods only are manufactured, 60 percent of the 


output being oak and gum export stock, mainly 4- to %- 


secretary and treasurer, 


inch rough stock, exported yia New Orleans to the prin 
cipal European countries. The remaining 40 percent is 
sold in the United States, with the exception of a small 
amount sold in Canada. Only the highest grade of 
sawed veneers is made, and a specialty is made of 
quartered oak and quartered red gum. 

The plant and yard of R. J. Darnell, Incorporated, 
cover eight acres, on both sides of Florida street, and 
include the saw mill, veneer plant, dry lumber sheds 























Typical Stack of %4-Inch Red Gum on Alley No. 9, Dar- 
nell-Love Lumber Company. 
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PANORAMIC VIEW OF ENTIRE PLANT OF THE DARNELL-LOVE LUMBER COMPANY, LELAND, MISS.; LUMBER YARD 


and oftice. ‘The entire plant bears the impress of energetic, systematic and 
careful management, which is typified by the convenient arrangement of 
its various parts, orderly piling of the lumber, the extensive log yard filled 
with choice logs, and the neatly painted buildings that convey the impres 
sion of prosperity and progressiveness even to the passer-by. 

The 2-story mill building proper is 54x150 with a 40x60-foot addition for 
the filing room and on the opposite side a 75x160-foot addition for the veneer 
mill. The mill equipment is modern and complete, including an 8-foot and a 
7-foot band and an 8-foot band resaw, with a combined daily capacity of 
100,000 feet. 

Power is generated in a steel frame and steel roofed building a short dis 
tance from the mill; 


5 Shea 60x16 boilers with self feeders supplying the 
steam, and 18x24 twin engines being the prime movers. 

The veneer mill is equipped with four saws with a daily capacity of 20,000 
feet, and the saws are in the upper story. An American: roller dryer 8 feet 
by 120 feet, supplemented by a hot air dry kiln for some phases of the drying 
operation and also a shed 60x108 feet for air drying, afford ample drying 
capacity for the entire output. A Houston, Stanwood & Gamble 18x22 engine 
directly under the building affords power for the veneer plant. The lower 
floor of the veneer building is the drop shed for the saw mill, and the 8-foot 
resaw is located therein. 

From five to seven million feet of lumber is carried regularly in stock, all 

———— oo being well stacked and carefully handled. Capacious sheds for storing dry 
Interior of Double Band Saw Mill of R. J. Darnell, Incorporated; Veneer Machinery. lumber and veneers are provided on the yard. Switch tracks on two sides of 
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GENERAL VIEW OF THE LOG YARD AND SAW MILL OF R. J. DARNELL, INCORPORATED, MEMPHIS, TENN., FROM THE SOUTHEAST. 
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IN CENTER CONTAINS 5,000,000 FEET OF CHOICE HARDWOODS; THE NEW MILL AT LEFT IN COURSE OF ERECTION. 


and the yards afford excellent facilities for the loading and shipping of stock. 
t of R. J. Darnell, Incorporated, has available tracts aggregating 20,000 acres 
illed of hardwood timber. Logging operations are being carried on in Quitman 
res county, Mississippi, where four miles of standard gage track have been built. 


Ss 


A 20-ton Heisler engine and a steam loader bring the logs to the Illinois Cen- 

for tral road, which delivers them to the vard in Memphis. 
neer The log yard has a capeaity of 750,000 feet, and as much of the timber will 
nd a not float, it is unloaded and delivered to the mill car by means of a self-pro- 
y of pelling crane. This crane, which is of the Flory make, operates on a track 
extending 350 feet from the mill and has a 72-foot boom which gives it a 
dis 150-foot radius of operation. The mill car operates on an incline to the log 

the deck of the mill. 

The rapid development of his red gum business at Memphis, Tenn., caused 
),000 R. J. Darnell, in the early 90’s, to look about for a source of supply and 
feet room to expand and extend his operations in that wood. He was attracted to 
ying Leland, Miss., by the existence in that locality of extensive tracts of excellent 
‘ying red gum timber intermixed with other hardwoods, and he accordingly made 


gine purchases in Washington county which have been continued by his associate, 


ower A. M. Love, until they now aggregate 11,000 acres, estimated to contain 80, 
-foot 000,000 feet of gum, ash, cypress, white and red oak, elm and cottonwood. 
Contemplated additions will extend the life of the two mills at this point at 

all least ten years. 
dry The Darnell-Love Lumber Company was incorporated in 1902, with a capital 


2s of stock of $250,000, and the officers are: President, R. J. Darnell, Memphis, Interior of Modern Saw Mill of the Darnell-Love Lumber Company, Leland, Miss. 
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BIRD’S EYE VIEW OF THE ENTIRE PLANT OF R. J, DARNELL, INCORPORATED, MEMPHIS, TENN.; ACROSS LUMBER YARD LOOKING NORTHWEST. 
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Alley in Darnell-Love Lumber Company Yard; Containing 1,000,000 Feet. 


Tenn.; vice president and general manayer, A. M. 
Love, Leland, Miss., and secretary and treasurer, R. J. 
Wig 
of R. J. Darnell, Incorporated, Memphis, 1089 Florida 
street. A, M. Love has been associated with Mr. Dar 


gs, Memphis. The general offices are at the plant 


nell for upwards of sixteen years. He supervised the 
construction of the mill at Leland and now is in full 
charge of operations at 
that point. 

The Leland saw mill, 
which began operations in 
1903, is housed in a build 
ing 40x110, with a filing 
room 24x42 on one side 
and on the opposite side 
a drop shed 42x110 feet, 
in which the resaw is lo- 
eated. Three 60x16 Shea 
boilers afford steam, and 
Houston, Stanwood & 
Gamble twin 13x18 en- 
gines furnish power. 

A new mill now under 
construction will be a 
2-story structure 50x150 
feet, with a drop shed on 
one side, 75x150 feet. The 
machinery throughout will 
be thoroughly modern 
and, excepting the Me- 
Donough 8-foot band 
resaw in the drop shed, 
will be Filer & Stowell make. Shea 60x16 boilers will 
provide steam, and Houston, Stanwood & Gamble 14x18 
twin engines and a 14x18 single engine will afford 
ample power. The mill will be ready for operation 
early in 1910, and will have a daily capacity of 50,000 
feet. 

The Darnell-Love millsites include thirty acres, about 





R. J. Wiggs, Secy. and Treas. 
Executives of R. J. Darnell, Incorporated, Memphis, Tenn., and Darnell-Love Lumber Company, Leland, Miss. 





six acres being devoted to the yard, on which is piled 
a stock of 5,000,000 feet of lumber. The lumber is 
stacked in 6-foot piles 20 feet high, the wide gum 
boards being piled with a center flue to prevent stain- 
ing. The same careful management is apparent in this 
yard as is exemplified at the Darnell plant in Memphis. 
A loading platform 700 feet long, roofed 300 feet of 


A. M. Love, Vice Pres. and Gen. Mgr. 


its length, parallel to the Yazoo & Mississippi tracks, 
affords excellent shipping facilities. 

All the timber holdings of the Darnell-Love Lumber 
Company are in Washington county, Mississippi, within 
from three to ten miles of Leland. The logging road, 
which is known as the Leland & Southwestern, has eleven 
miles of standard. gage track and three miles of spurs. 
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VIEW IN SHIPPING SHED; SELECTING AND BUNDLING LUMBER 














General View Over Darnell-Love Lumber Company Yard, from Northeast. 


It handles fifty standard flat cars with a 20-ton Heisler 
locomotive, and brings the logs to the Yazoo & Missis- 
sippi road at a point a half-mile south of the plant, the 
latter road delivering them to the mill. 

Logs are brought to the logging road and loaded by a 
Detroit Hoist & Machine combination skidder and loader 
having a daily capacity of 50,000 feet. One camp is 
maintained about six miles 
from the mill, to which 
logs are brought daily as 
required, though space is 
available for log storage 
when desired. Modern 
methods of logging ren- 
der unnecessary the em- 
ployment of more than 
fifty men in the woods. 

R. J. Darnell, Incorpo- 
rated, of Memphis, and its 
subsidiary, the Darnell- 
Love Lumber Company, 
of Leland, Miss., are the 
logical results of the fore- 
sight, enterprise and en- 
ergy of R. J. Darnell, 
ably assisted by capable 
men who have been devel- 
oped under his training 
and who have been so long 
and so closely associated 
with him as to become im- 
bued with like spirit. 
The two operations therefore are the embodiment of 


Elliott Lang. 


a single moving force, each having been developed to 
meet special requirements, and conceived to be the 
best possible instruments for pramoting. the business 
of which they make a specialty, thé, manufacture of 
high grade hardwood lumber, specializing in red gum 


and oak veneers. 
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FOR EXPORT AND LOADING OF CARS, DARNELL-LOVE LUMBER COMPANY. 
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FROM WESTERN NEW YORK. 


Severe Flood Created When Dam Burst; Townsfolk 
Take to the Hills—Hoo-Hoo Concatenation at 
Rochester, 

BurraLo, N. Y., Jan. 25.—A severe flood was barely 
averted at Austin, Pa., early this week when a section 
of the wall of the great dam of the Bayles Pulp & 
Paper Company gave way. The townspeople sought the 


. high Jands. The company took the heroic method of 


blowing off a corner of the dam with dynamite and re- 
lieved the pressure. 

Mr. and Mrs. W. H. Sullivan arrived in Buffalo last 
week from Bogalusa, La. Mr. Sullivan is the superin- 
tendent of the Great Northern Lumber Company’s saw 
mills at the latter place. They accompanied the remains 
of their son, Fred M. Sullivan, who died on the 18th. 
The funeral was held in Buffalo from the home of the 
young man’s uncle and namesake, who is at the head of 
T. Sullivan & Co. 

E. V. Dunlevie is looking after his new saw mills in 
the yellow pine region near Savannah, Ga. He has built 
a fine house on the property and will reside there until 
spring. 

C. W. Betts has returned from New York, where he 
attended the automobile show. He bought a machine of 
one of the best known makes. 

J. M. Briggs, the new Vicegerent for this district, is 
in Rochester, where a concatenation will be held next 
Tuesday night, on the eve of the annual convention of 
the Retail Lumber Dealers’ Association of the State of 
New York. Charles Allen, a Rochester member of Hoo- 
Hoo, was in Buffalo last week and arranged some of the 
preliminaries, assuring the Vicegerent that a large class 
would be in readiness for his visit. 

H. S. Janes, manager for the American Forest Com- 
pany, is east on a sales trip. The company reports that 
the demand for gum, one of its leading woods, is better 
than it has been in a long time. 

James T. Hurd was in Chicago last week on the way to 
his Ontonagon mills. The Buffalo yard of Hurd Bros. 
is struggling with a big lot of laké lumber that was 
caught on the dock when winter came. 





TRADE AT TOLEDO, 


Business Volume the Last Week Fair—Many Dealers 
Holding Back Hoping for Lower Prices—Transporta- 
tion Situation. 

TOLEDO, OHI0, Jan. 25.—If indications count for any- 
thing, February should be an extremely active month 
with Toledo lumbermen. Annual inventories have dis- 
closed the fact that local stocks are not abnormal and 
that a great deal of buying necessarily must be done be- 
fore the beginning of the spring building season. The 
last week has brought a fair volume of orders from retail 
yards. 

, For several years advances in lumber prices have been 

noted about the lst of January, and a few weeks later, 

when business became dull and affairs were moving 
slowly, values declined. Some of the dealers have been 
awaiting such an occurrence this year, with the result 
that a policy of hesitation has been largely adopted. 

Thus far they have been disappointed in such expecta- 

tions as every day advances have been noted. In no case 

has there been a recession and, taken altogether, the mar- 
ket presents a much stronger tone than it has assumed 
for a long time. 

Local demand has increased materially with the coming 
of better weather, and while bad weather has interfered 
with outdoor activity, there has been a fair call for 
lumber for building purposes. Building permits of the 
last week amounted to more than $21,000, an increase 
over the preceding week. The annual report of the 
building inspector shows that last year was almost a 
banner year in the matter of new dwellings. During 
the year 722 homes were built, at an estimated cost of 
$974,000. 

Transportation troubles are gradually lessening and it 
seems probable that the situation will become normal 
within a short time. Several belated lumber shipments 
arrived during the week. 





FROM THE FOREST CITY. 


Blizzard Hampers Lumber . Industry—Retail Business 
Dull; Millwork and Interior Finish Excepted—Hard- 
woods in Demand. 

CLEVELAND, OHI0, Jan. 24.—A blizzard, the worst 
which has visited this section for many years, is ham- 
pering the lumber business and practically every other 
line of trade. In some of the local yards stocks are ¢ov- 
ered by about two feet of snow. 

With the exception of millwork and interior finish, 
which can be handled in almost any kind of weather, 
a dullness prevails in retail lines. Wholesale offices 
report a fair and steady run of business in most lines, 
especially in hardwoods. Much of the trade is from a 
manufacturing source and reports from the smaller 
manufacturing districts throughout the state are most 
encouraging. 

Growth has been steady in the demand for fancy hard- 
woods,\as a good class of dwellings and fine office build- 
ings are being finished. 

The F. T, Peitch Company’s business in mahogany, 
started only a few months ago, is stoving eer 

The Martin-Barriss Company has been finding a grow- 


ing demand for Circassian walnut throughout this sec- 
tion. For some time it has been carrying a select line 
of this stock and this week received one of the best con- 
signments ever shipped to this market. The stock con- 
sists of 150 large logs, which will be worked into veneers 
and boards at its local mill. 

The Advance Lumber Company reports an even tone 
to its business in yellow pine and hardwoods and_ is 
having no difficulty in disposing of its manufactured 
stock. 

The Robert H. Jenks Lumber Company finds business 
good in all lines, with indications of a general stiffening 
of the market. 

The Edwin T. Smith Company is having an exception- 
ally brisk demand for oak piling throughout this dis- 
trict. It recently received several large contracts for 
dock and bridge work and from the number of inquiries 
received from railroads and like sources feels that spring 
will witness the opening up of a large volume of business 
in this line. 


THE KEYSTONE STATE. 
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Lumber Business More Active Than at Any Other 
Time Since Beginning of Year—Old Plant Changes 
Hands, 


PHILADELPHIA, PA., Jan. 25.—The lumber trade in this 
city is more active than at any time since the first 
of the year. A large number of inquiries have been 
coming in steadily and many of them have crystallized 
into orders, 

The old plant of Thomas Henry & Sons has been sold 
to Aaron 8. Belber for a nominal consideration, sub- 
ject to a mortgage of $50,000. The property is assessed 
at $82,000. 

The number of property -transfers, which has in- 
creased each week since the early part of December, 
this week reaches a total of 669, and the building per- 
mits aggregate $43,270. 

The president of the Lumbermen’s Exchange has ap- 
pointed Robert G. Kay, Frederick L. Dudley and Jo- 
seph P. Dunwoody as a committee to appear before the 
congressional committee in Washington, D. C., tomorrow 
in the carstake and equipment question. 

Owen M. Brunner is on a visit through the South. 
Frederick S. Underhill is also in the South. 

Mr. and Mrs. W. L. Rice are on a bridal tour to Cuba. 

W. L. Shepherd, of the J. F. Farrior Company, of 
Birmingham, Ala.; Max Pease, of the Galloway-Pease 
Company, of Johnson City, Tenn., and Henry Palmer, of 
Langhorn, Pa., were among recent visitors. 





SMOKY CITY TRADE NOTES. 


Outside Building Operations Retarded by Weather— 
General Business Satisfactory — Railroads Place 
Heavy Orders for Cars. 

PITTSBURG, PA., Jan. 25.—Outside building operations 
were held back toward the end of the week by a sud- 
den return of stormy weather. The cessation of build- 
ing of course has had its influence on the business of 
retail lumber yards. General business continues satis- 
factory throughout the Pittsburg district. Mills and 
furnaces are in full operation. Railroads have placed 
orders with two Pittsburg car building companies for 
several thousand cars and are asking for figures on addi- 
tional rolling stock. 

A move of the utmost importance to lumbermen is 
noted in the action of the members of the United Mine 
Workers’ Union at their national convention. The deci- 
sion has been practically reached to avoid suspension of 
operations this spring over wage settlements and to 
continue work at the mines pending a final contract 
over wages in all of the states involved in the inter- 
state agreement. This means continuance of demand 
for lumber in the coal fields of the Pittsburg district. 
The recent flood stages of the Ohio river did very little 
damage and have let out heavy shipments of coal to the 
South and prepared the way for a long season of activity 
in the river mines. 

E. V. Babcock & Co. note a steady demand and firm 
prices for hemlock and spruce. The hardwood trade is 
good and conditions improving. 

Bemis & Vosburgh say trade has gathered strength and 
shows signs of an early spring awakening. Actual con- 
ditions are not changing rapidly, however, and better 
movement of stocks of all kinds hardly will be felt in 
trading centers for thirty days at least. 

A. J. and F. X. Diebold, of the Forest Lumber Com- 
pany, who have been looking over mill conditions in West 
Virginia, have returned to Pittsburg. This company 
notes a steady improvement in demand and plenty of 
promise of brisk buying with better weather. 

J. M. Woollett, president of the Aberdeen Lumbet 
Company, who was in the South on a yellow pine mission 
for some time, has returned. The company is increasing 
its business steadily and is making many friends in the 
trade. 

W. D. Johnston, president of the American Lumber 
& Manufacturing company, is looking over operations 
at the mill of the Florella Lumber Company at Paxton, 
Fla. The company is finding business improving each 
week and prices getting stronger in nearly all lines. 
Railroad shipments are satisfactory. 

The Kendall Lumber Company is finding trade active 
and sales increased. Demand from the coke country 
for mine material is strong and prices good. 

Preparations for the annual convention of the Penn- 











par COLUMBUS, OHIO. “ag 


John R. Gobey & Co. 


HEMLOCK, 
YELLOW PINE, 
POPLAR, 


Cypress and Hardwood. 
COLUMBUS, OHIO. 





































_ The A. C. Davis Lumber Co, 


Are Always in the Market to 
BUY OR SELL 


HARDWOODS and CYPRESS 


COLUMBUS, OHIO, 


For Quick Shipment 











Piled at Mill 
ASHLAND, KY. 





3 C-L 3-8"x14"x4' No. 1 Poplar Lath 
3 C-L 4-4" Log Run Buckeye 

1 C-L 5-8" No. 1 Common Poplar 

1 C-L 5-8" No. 2 Common Poplar 


Write Us for Hardwoods and Poplar. 


THE GENERAL LUMBER CO. 


Columbus, Ohio 


McLaughlin-Hoffman Lbr. Co. 
WHOLESALE HARDWOODS 


PINE HEMLOCK CYPRESS 
Will Contract Mill Cuts for Cash. © COLUMBUS, OHIO. 


W. L. Whitacre 
WHOLESALE LUMBER 

- YELLOW PINE, WHITE 

PINE, HARDWOODS. 


Office and Storage Yards, 
451 W. Broad St., COLUMBUS, OHIO, 























H. D. BRASHER 


Columbus, Ohio 


OAK FLOORING 


Maple Flooring 
Yellow Pine and White Pine 


The Middle States Lumber Co. 


Long and Short Leaf 


YELLOW PINE 


Columbus, Ohio 


We Want Orders for Flooring, Boards & Finish 

















What’s the Answer? 


Well, whatever it is that’s puzzling you about the lumber 
business—you'll find some information on the subject in 


The American Lumberman’s 
“Curiosity Shop” 


A reference work containing hundreds of practical questions 
about the lumber business. To each question there is afull 
and appropriate answer, whioh, in many cases, embodies illus- 
trations. In saw or planing mill, the wholesale or retail 
office, in big and small yard, in the woods or on theriver, this 
boo prove the most satisfactory and handy rege OO 








volume ever published. Price, postpaid.......-..---- 5 
AMERICAN LUMBERMAN, Publisher, 
315 Dearborn Street, CHICAGO. : 
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=e To Gain 
Confidence 


f1f> of your trade you must be able 

to back up all your statements 
with th> goods and there’s where we can help you out if 
you need 
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W. Virginia and Pennsylvania 


Hemlock 


(Just now we have a iarge stock of above favorably located . 
for prompt shipment over B. & O., B., R. & P. and Penn. Lines.) 
We also handle and can ship promptly HARDWOOD for 
railroad and construction work: YELLOW PINE, SPRUCE, 
OAK, WHITE PINE, LATH AND SHINGLES. 


Bemis & Vosburgh 


Farmers Bank Bidg., PITTSBURGE, PA, 























Eastern 
Door & Sash Co. 


DOORS, BLINDS 
GLAZED SASH 
FRAMES, MOULDINGS 
MILL WORK 
AND LUMBER 


SPECIALTIES:—VENEERED DOORS, STAIR WORK, FINE 
INTERIOR TRIM. 


Dealers Only "42,80" 
a CUMBERLAND, MD. 














‘(WHITE PINE 


FOR PROMPT DELIVERY 1,000,000 feet 5-4 
No. 3 Common, Bone Dry, can surface and resaw 


Allegheny Lumber Co. 


PITTSBURG, PA. 














WEST VIRGINIA LUMBER CO. 


Manufacturers and Wholesalers of 


WHITE PINE, W. VA. SPRUCE, 
PA. HEMLOCK and HARDWOODS 


Write for Prices. PITTSBURG, PA. 











THE INTERIOR LBR. CO. 
PITTSBURGH. 
Watch this Space for Specials. This Week we Offer 


275,000 ft. 1x12 Hemlock Boards, Rough Dressed. 
300,000 ft. 1x 8 Hemlock Benede, Baeok pf y sheen | 


sylvania Retail Lumber Dealers’ Association this week 
are completed and the delegates are expected to be in 
this city Thursday and Friday. The attendance is ex- 
pected to be large, owing to the special efforts on the 
part of those in charge to induce a record-breaking con- 
vention. The wholesalers are helping the retailers in 
their efforts. 





found exceptionally good by Mr. Stradella on the trip. 

F. A. Hofheins, of the Transfer Lumber & Shingle 
Company, has returned from a trip to the Pacific coast 
and railroad storage and distributing points in the cen- 
tral West, during which he acquired stock for eastern 
delivery and acquainted himself with the general condi- 
tions of the trade. 





THE EMPIRE STATE. 








NORTH ATLANTIC COAST. 











FROM THE METROPOLITAN DISTRICT. 


Yardmen Report Business Limited—Extensive Build- 
ing Operations Planned for Spring—Lumber Char- 
ters Scarce—Improved Transportation. 


New York, Jan. 24.—Yardmen report only a limited 
trade since .the first of the year. Weather conditions 
have not been conducive to increased business, although 
on the business in hand it has been necessary to employ 
extra teams and trucks. Very little is being done in 
building, although plans indicate a large amount of 
work to be placed during the early spring. The value 
of permits is about the same as it was for the same 
period of 1909, but the number has decreased per- 
céptibly. This is explained by the fact that soon after 
the 1st of January last year many permits were filed 
which had been held over from 1908, and retailers do 
not regard the falling off as any more than natural under 
the circumstances. Sixteen permits were filed in Man- 
hattan, at a cost of $1,436,400; thirty-four in the Bronx, 
costing $500,500; sixty-one in Brooklyn, costing $452,- 
600, and eighteen in Queens, costing $61,900. 

‘All through the outlying districts optimism prevails. 
Transportation facilities are improving rapidly and 
several real estate developments are under way. The 
Long Island railroad will spend $7,500,000 during 1910 
for equipment, maintenance, supplies etc. 

Arrangements have been ‘concluded whereby W. D. 
Mershon, 1 Madison avenue, will handle the eastern busi- 
ness of the Pacific Lumber Company, well known red- 
wood manufacturer of Los Angeles, Cal. This gives Mr. 
Mershon an excellent redwood supply. The mill supply 
at Seotia, Humboldt county, California, has an output of 
over 150,000,000 feet. 

iW. M. Crombie, of W. M. Crombie & Co., 81 New 
street, has returned from a week’s trip to Montreal, 
Que., where he visited E. H. Lemay. Crombie & Co. are 
selling agents for E. H. Lemay, well known handler of 
white pine and spruce. 

Charles Hill, of the Northern Lumber Company, Flat- 
iron building, returned on Monday from a trip to 
Charleston, S. C., where he went to look over the North 
Carolina pine operation of the A. C. Tuxbury Lumber 
Company, whose output in this market is handled by 
the Northern Lumber Company. 

| E. F. Perry, secretary of the National Wholesale Lum- 
ber Dealers’ Association, is in Washington, D. C., to 
appear at a hearing before the Interstate Commerce 
Commission on a bill to amend the interstate commerce 
aet. This amendment, if enacted, will compel railroads 
to furnish car stakes on flat and gondola cars. On his 
return to New York Mr. Perry will attend the annual 
meeting of the Pennsylvania Lumbermen’s Association 
at Philadelphia, Pa. 

G. F. Hawley, of the Eastern Lumber Company, Tona- 
wanda, spent a few days in town during the week. 
Other visitors included L. M. Young, of the L. M. Young 
Lumber Company, Boston, Mass.; C. H. Bond, of E. W. 
Rathbun & Co., Oswego; William 8. Morse, of the Otis 
Lumber Company, Rochester; H. 8S. Janes, American 
Forest Company, Buffalo; Richard P. White, Albany; 
Lewis Dill, of Lewis Dill & Co., Baltimore, Md.; O. H. 
Babcock, of E. V. Babcock & Co., Pittsburg, Pa.; JU. H. 
Prescott, of the Saginaw Bay Company, Cleveland, Ohio; 
George J. Barker, of Barker & Co., Incorporated, Bos- 


| ton, Mass.; C. Walter Betts, of Charles M. Betts & Co., 


Buffalo; Guy White, of White, Frost & White, North 
Tonawanda; B. H. Ellington, of Ellington & Guy, Rich- 
mond, Va. 


FROM THE TWO TONAWANDAS. 





Fair Volume of Trade in White Pine and Hardwoods 
—Lumber Carriers Fail to Agree on Lake Rates for 
Next Season. 


NortH TONAWANDA, N. Y., Jan. 25.—Hardwood 
dealers and white pine men report a fair volume of trade 
for this time of the year. Some of the white pine dealers 
say the export trade is dormant as compared with last 
winter, but the domestic trade is more than making up 
for it. Dealers in mixed woods are slightly busier than 
those who devote their entire attention to one line. 

L. A. Kelsey, of the Kelsey-Dennis Lumber Company, 
has departed on a trip to the Michigan mills to secure 
stock for delivery next season and to look after other 
matters pertaining to the company’s business. 

Local vessel owners returning from the Lumber Car- 
riers’ Association meeting at Detroit, Mich., last week 
report no agreement on the rates for next season. The 
opinion is expressed by them that $2.50 will likely be 
decided upon as the rate to be charged from the head 
of the Lakes to the Tonawandas and other Lake Erie 
ports. 

W. H. Stredella, of the Northern Lumber Company, 
has returned from a trip to the A. C. Tuxbury Lumber 
Company’s plant at Charleston, S. C., where he spent 
several weeks with A. C. Tuxbury, of both companies, 
who is spending the greater part of the winter in the 
‘southern city, and Charles Hill, who has charge of the 








2 _200,000 ft. 4’ No. I Pennsylvania White Pine Lath. 








company’s New York office. Trade conditions were 


NEW ENGLAND TRADE NOTES. 


Extensive Log Hauling at Portage Lake—Mahogany 
and Other Fancy Hardwoods in Better Demand— 
Annual Election. 


Boston, Mass., Jan. 24.—The Blanchard Lumber Com- 
pany, Boston and New York, has been hauling logs at 


-the Portage lake mill with a log hauler, having hauled so 


far about 3,000,000 feet. ‘The mill closed today until 
summer. Five shingle machines have been operated for 
several weeks. The mill of the Dean Lumber Company 
at Hillman, Me., the product of which is disposed of by 
the Blanchard company, is running steadily. 

The Owen Bearse & Sons Company, dealer in mahogany 
and fancy hardwoods, finds conditions slightly better 
than they were a month ago, although a few manufac- 
turers of veneers and dealers in mahogany are willing 
to sell what stock they have on hand at cost. Conditions 
locally have improved. Prices for African mahogany 
have advanced. 

The Miltimore Lumber Company has opened an office 
in the Mason building, in charge of Carl V. Vail. The 
company manufactures and deals in hardwoods. Its mill 
is at Asheville, N. C. 

Jonas P. Sawin, who has been purchasing agent for the 
Heywood Bros. & Wakefield Company at Gardiner for 
thirty-eight years, resigned his position last week and will 
take a much needed rest. Until the time of his giving 
up business he had not had an idle day for forty-five 
years. He has been succeeded by Lewis A. Wright. 

Receipts at Boston by water during the last week were 
3,301,541 feet of lumber from the South and 132,788 feet 
of lumber and 36,000 feet of piling from Canada. 

E. W. Kettletee, who has been associated with Pope 
& Cottle, Chelsea, has resigned to accept a position with 
the Edward 8. Hines Lumber Company, of Chicago. 

At the annual meeting of the Woodstock Lumber Com- 
pany H. B. Moulton was elected president, H. E. Parker 
vice president and Martin A. Brown treasurer and man- 
ager. Mr. Brown spends much of his time at the Boston 
office of the company. 

The Parker & Young Company has elected as officers 
for the year: H. E. Parker, president; Fred S. Hall, 
vice president, and H. B. Moulton, treasurer and general 
manager. The meeting was held at Lisbon, N. H. 





ANTICIPATING HIGH COST OF BELTING. 


The lumber industry uses more leather belting than 
any other industry in the United States, and hardly 
any other part of its equipment has a more direct in- 
fluence upon its output than has its belting. The mat- 
ters of price and quality of belting are therefore of 
perennial interest to millmen. 

Buyers of leather claim that prices have in two years 
increased 45 percent. Indications are that further in- 
creases may be expected, and users of leather belting 
may be prepared to pay higher prices in the near future. 
Any satisfactory substitute for leather belting should 
therefore make a strong appeal to the millman, and he 
will be glad to know something about. ‘‘ Victor Balata’’ 
belting, made by the New York Leather Belting Com- 
pany, of New York. 

Balata is a South American vegetable gum somewhat 
resembling gutta percha, but, unlike rubber, it can be 
solutionized without the addition of any other element 
of a foreign nature. Victor Balata belting is made of 
eotton duck and balata. The duck is made from the 
best long staple American cotton. The yarn is espe- 
cially stretched and twisted and in weaving heavy ten- 
sion is placed on the warp. Special care is taken 
throughout the process of manufacture to eliminate 
possibility of stretch in the finished belt. Only one 
piece of duck is used to make a belt, the different plies 
being made by folding the duck. Thus all plies are of 
one tension. After folding, the duck is welded together 
and each fiber waterproofed by an impregnation of 
balata. This process of impregnation is known only to 
the maker of Victor Balata belting. 

This concern reports a test of Victor Balata belting 
at Columbia university in which its breaking strain was 
8,800 pounds a square inch, as against 4,000 pounds for 
leather belting. The same test showed the stretch up 
to the breaking point to be 2 percent, and that on being 
released the belt came back to within % percent of its 
original length. Its maker claims that in use the heat 
developed by slippage brings the adhesive balata gum 
to the pulley surface of the belt and causes it to cling 
to the pulleys. 

Resistance to chemical action is claimed for Victor 
Balata. It will resist the action of oils for a long 
period; alkalies do ‘not penetrate it, and it has been 
shown immune to acids up to 20 percent solution. Suc- 
cessive tests in more than 500 woodworking shops having 
been made, the makers of Victor Balata belting recom- 
mend it for this extremely trying service. The New 
York Leather belting Company, 51 Beekman street, New 
York, maker of Victor Balata belting, will gladly give 


further particulars, including strong testimonials from 


millmen who have used this belting. 
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NEWS FROM THE HARDWOOD FIELD. 








MOUND CITY HARDWOOD NOTES. 


Inquiries More Numerous; Sales Improved and Prices 
Better—Demand for Walnut from Foreign Sources 
Gecoming Stronger. 


Sr. Louis, Mo., Jan. 25.—George Hibbard, of the 
Steele & Hibbard Lumber Company, says January has 
been a fine month for his concern. Inquiries and sales 
were much improved and prices firmer on all items. 

Tom Powe, of the Powe Lumber Company, reports 
sales large this month, with prices better. 

George Cottrill, of the American Hardwood Lumber 
Company, says inquiries and orders were more plentiful 
this month and prices much stronger. — 

W. R. Chivvis says the inquiry for walnut and cherry 
lumber is stronger, especially from foreign sources. 

George Luehrmann, of the Charles F. Luehrmann 
Hardwood Lumber Company, reports that he is much 
pleased with his sales record thus far this month. De- 
mand is strong on all items. 

The East St. Louis Walnut Company reports that de- 
mand from foreign sources for walnut is getting strong, 
with a stiffer price tone to the market. 

R. E. Drake reports that his sales so far this month 
have exceeded expectations. He has had no trouble in 
booking orders at better prices. 

J. S. Garetson, of the Garetson-Greason Lumber Com- 
pany, finds an increasing call for gum from all quarters. 
He has been shipping a lot of stock to the west coast 
on orders taken by W. W. Dings. 

R. F. Krebs, of the Krebs-Scheve Lumber Company, 
reports demand for all items steadily increasing. 

W. E. Keown, of the International Hardwood Lum- 
ber Company, says his concern has sold,more lumber this 
month than it expected to sell, at uniformly better 
prices. 

William Lothman, of the Lothman Cypress Company, 
says sales are constantly increasing and prices are 
steadily advancing. 

E. W. Wiese, of the Thomas & Proetz Lumber Com- 
pany, reports an increased demand for all items of 
stock and a healthy advance in the price tone of the 
market. 

Joseph Hafner, of the Hafner Manufacturing Com- 
pany, says that trade is opening up well, with inquiries 
and orders in the ascendency and stronger prices pre- 
vailing. 





QUEEN CITY TRADE FEATURES. 


Millmen Generally Report Business Good—Building 
Conditions Unsettled—Local Concerns Expand—Rail- 
roads Show Increased Activity. 


CINCINNATI, OHIO, Jan. 25.—J. Dennis, of the St. 
James Cedar Company, left for Mobile, Ala., today on 
a buying mission, the deal embracing a large stock of 
air dried quarter sawed oak. 

R. Sondheimer, of E. Sondheimer & Co., Memphis, 
‘Tenn., was a visitor in this city the last week, looking 
over the field and calling on business acquaintances. 

James J. Heekin, the newly elected president of the 
Chamber of Commerce, who was elected by the lumber- 
men, has been confined to his home by illness, but is 
slowly recovering, being able to visit his office an hour 
or so a day. - 

R. G. Page, of the Licking River Lumber Company 
lfuntington, W. Va., was a visitor at the Hardwood 
Manufacturers’ headquarters the last week. N. B. 
Nielus, of the Little River Lumber Company, Philadel- 
phia, Pa., dropped in Monday to pay his respects to 
Seeretary Doster while in the city on business. 

W. E. DeLaney, of the Kentucky Lumber Company, 
returned today from a trip to the South. He says busi- 
hess with the Kentucky Lumber Company is fair, though 

present he is very busy going over the mail aceumu- 
iated during his absence. He says there has been a 
vood log tide in the Kentucky river, and the mill at 
lurnside will start cutting next week. The company’s 
vill at Williamsburg, Ky., is well supplied with logs 

d will begin operations before the end of the week. 
‘ir. DeLaney is an optimist at all times and is of the 
v inion that the present wave of business prosperity will 
« ntinue but that it will be some time before the con- 
srvatism caused by the recent slump will wear away 
s\fiiciently to give the old time confidence to business 
conditions. 

1. Watt Graham, president of the Graham Lumber 

‘ompany, says that business is good and that for the 
last month it has been all that could have been expected. 
I's road representative, Fred Duling, who has just re- 
‘irned from a trip through Kentucky and Ohio, reported 
business all along the line very good and that he would 
xo back over the same territory in a week or ten days. 
_ "red Conn, of the Bayou Land & Lumber Company, 
's in Mississippi looking after the interests of the com- 
piny. Sam Conn is in Louisiana at the company’s 
timber tract and mill interests in the Bayou country. 
Business at the Cincinnati office is good. 

"he Stille Brothers have bought the ground at McLean 
‘venue and Wade streets occupied by the yards of 
Samuel H. Taft, thus becoming owners of the entire 
block bounded by Dalton avenue, McLean avenue, Wade 
Street and Poplar street. The Stilles operate the big 
furniture plant known as the Stille & Duhlmeier Com- 
pany. Samuel H. Taft will vacate the ground, which 
has been leased to Duhlmeier Bros., lumber dealers, who 
Will add the ground to their own yard, which occupies 
the next lot east of the old Taft yard, The lumber in 


the Taft yard is being removed as rapidly as possible, 
consisting chiefly of building material. The Duhlmeier 
Bros. specialize in hardwoods and do an extensive busi- 
ness with furniture manufacturers. William Duhlmeier 
is touring Ohio and Indiana in the interests of the firm 
and will return at the week’s end. 

The Freiberg Lumber Company is pushing the veneer 
end of its business and contemplates adding large storage 
sheds. The company is specializing in mahogany lum- 
ber and has one of thé largest stocks of Mexican mahog- 
any in the West. Mr. Freiberg returned Friday from a 
trip through Ohio. 

Much activity is noted in the Southern railroad yards 
in the handling of southern pine, especially heavy build- 
ing timbers, most of which have been reconsigned to the 
East. Locally there is not much activity owing to a 
sholding back in the building trades. Contractors report 
fewer building prospects than at any time in years, and 
building conditions are very unsettled. The high prices 
of living and the demands of labor threaten to have a 
serious effect on the building trades this spring. 

Box manufacturers are busy, with a strong demand 
for merchandise cases. Light packing cases and small 
boxes are in very active demand. 

A strong improvement is noted in the demand for 
cooperage. Whisky barrels are in fair demand, with 
some activity in brewers’ kegs. Slack cooperage is not 
showing much activity. 

Manufacturers of woodworking machinery are very 
busy with a strong foreign trade. 

Furniture manufacturers are running steadily but are 
not overworked, as this is the slow season and the results 
of buying are not yet being felt. But there is a 
cheerful tone among the manufacturers and lumber sales- 
men are being very cordially received. 

Some revival is noted in the manufacture of desks, 
which for the last two years has been the slowest branch 
of the furniture manufacturing industry. Orders for 
export are being received and the domestic demand is 
steadily growing. 





FROM THE BUCKEYE STATE CAPITAL. 


Manufacturers and Jobbers Report Good Run of Orders 
—Prices Well Maintained—Expert’s Opinion of the 
Trade. 


CoLUMBUS, OHIO, Jan. 25.—The lumber market in 
central Ohio has recovered entirely from the dullness 
incidental to the end of the year and the taking of 
invoices, and the outlook in every line is promising. 
Prices were well maintained during the lull and no 
recessions of any consequence were reported. In fact 
what price changes were made were towards an advance 
and strength is the chief characteristic of the trade in 
this section. 

Manufacturers and jobbers report a good run of orders 
for all grades and also more numerous inquiries. The 
principal drawback to a more active market has been 
bad weather, which put a stop effectively to building 
operations, and on this account many dealers are loath 
to increase their stocks. Others are taking more chances 
and buying liberally for delivery during February. 

Traveling salesmen report short stocks in the hands 
of dealers and believe that as soon as the weather is more 
satisfactory orders will come in faster than ever. Manu- 
facturing establishments are in the market for a larger 
amount of material and indications excellent for a larger 
demand from that source soon. 

While the car situation is not altogether satisfactory 
not many complaints of shortage are heard in this region. 
Some of the roads are still behind on their shipments 
and others have about caught up, in which ¢ase consign- 
ments are being handled with the usual promptness. 
Generally speaking, market conditions are satisfactory. 

H. G. Horton, assistant in the sales department of the 
W. M. Ritter Lumber Company, says conditions are good 
for the season and that orders and inquiries are coming 
in well. The weather has been against an active market, 
but he has no complaint to make on that score. Orders 
are well distributed over the country and for all’ grades. 
Prices remain strong in every department, although there 
has been.no material advance during the last week. 
Indications point to an advance during the next thirty 
days. The tone of the market remains firm. 

George B. Jobson, secretary of the A. C. Davis Lum- 
ber Company, reports a profitable lot of orders with an 
excellent demand for hardwoods. Cypress is strong and 
the outlook in that variety is good. The company has 
employed John M. Devoe, formerly with the Pardee & 
Curtain Company, of Clarksburg, W. Va., as general 
representative to travel through the middle West. 

W. F. Felton and Dr. Gooding, the latter of Tiffin, 

_ Ohio, returned recently from a trip to San Domingo, 
where they closed a deal for the purchase of 15,000 acres 
of timber lands. They also took an option on a tract of 
300,000 acres. The tract is covered with mahogany, cedar 
and lignum-vite. 

H. W. Putnam, president of the General Lumber Com- 
pany, says factories are taking a good lot of material 
and the outlook is excellent. He reports prices 
strong. This company recently bought several logging 
ears and a locomotive, which have arrived at the timber 
tract on the Big Sandy river in Kentucky. The concern 
is moving a large number of logs to the rivér ready to 

’ be floated to the mill at Ashland, Ky., as soon as the 
floods are over. 

Several Columbus lumbermen left January 24 for New 





|e. PITTSBURG “Oa 
WHITE PINE DECKING 














We are now cutting a small red knotted character of timber, 
which is particularly adapted to make No. | steam boat decking. 
We are now cutting and have on hand about | car of 214 x6” 
—20 to 40’—which is free from shake and almost absolutely 


free from sap or any other defects, excepting small red knots. 
Write us for prices. 


We are also in position to cut special timber bills in white 
pine up to 24x24—up to 40 lengths. 


American Lumber & Mfg. Co. 


PITTSBURG, PA. 





CAPACITY 
200 M. FEET PER DAT. 


KenpALt Lumper Company. 


MANUFACTURERS 


WHITE OAK, RED OAK. POPLAR, 
Hemlock, Hardwoeds and Cross Ties 


SHIPMENTS IN TT 
CAR LOAD LOTS. 8 PITTSBURG, PA. 


KENDALL, MD. 
MILLS | ORELLIN, MO. 














YELLOW PINE 


Large and well assorted stocks kept 
on hand at all times insure the filling 
of orders without unnecessary delay 


FE Bonnar Gap 





PITTSBURG, P. 








W. E. TERHUNE LUMBER CO 
PITTSBURG, PA. 


Will appreciate your stock lists 
and information. 








PITTSBURG, PENN. 


HOTEL SCHENLEY 














Opposite New Half Million Dollar Baseball Park. 


Surrounded by three acres of lawn and gardens, away 
from noise and smoke. ABSOLUTELY FIREPROOF. 

Visitors from all over the country are attracted to Pittsburg 
by that great gift of Ardrew Carnegie 

The Carnegie Technical School and Institute. 

To see that alone is worth the trip to Pittsburg. The Schen- 
ley Hotel is opposite this National work of Art. Rooms for 
Business Meetings furnished free of charge. Wire or write 
us at once and we will reserve rooms for you, The most 
attractive Hotel in Pennsylvania. 

The Schenley is the Waldorf-Astoria of Pittsburg. 

Twelve minutes by trolley car from the business section. 

Taxicab service ten minutes to all downtown points, 

Concerts every evening by the hotel Orchestra, 

SEND FOR BOOKLET 
JAMES RILEY, Proprietor and Manager. 








Orleans, La., to attend the annual meeting pf the Yellow 
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Little River Lumber Company, 


Manufacturers of 


Poplar, White Pine, Hemlock, 
and all kinds of 
Hardwoods. 








Clearfield Lumber Company, Inc. 


Manufacturers of 


Poplar and Hardwood Lumber, 
Oak a Specialty. 








Peart, Nields & McCormick Co, 


Manufacturers of 


North Carolina Pine, Box 
Shooks, Ceiling, 
Flooring, etc. 








SALES OFFICES: 
218 Franklin Bank Building 


PHILADELPHIA - PENNA. 


Send Us Your Inquiries. 








Monarch Lumber Co. 


POPLAR (Plain and Qtd.) 5-8 to 16-4, 
COTTONWOOD AND BASS 

OAK, WHITE & RED, PLAIN & QTD. 
ASH, ELM, HICKORY, GUM . 
BIRCH, BEECH, MAPLE 

CHERRY, WALNUT, BUTTERNUT 
CHESTNUT SYCAMORE 

SPRUCE AND HEMLOCK 


15th and Market Sts., PHILADELPHIA, PA. 

















CORNELIUS HANEY. B. CHESTER HANEY. 


Cornelius Haney & Son, 


Wholesale 


LUMBER } MILLWORK 


and Representing Manufacturers. 
1201 Chestnut Street, PHILADELPHIA, PA. 

















ae 
Spruce Yellow Pine White Pine Hardwoods 
Hemlock Sap Pine Cypress Bill Timber 
Ask for prices on your needs for any kind of lumber 
OUR MOTTO 


“Prompt shipment and highest 
gtades at competitive mill prices” 


THOS. E. COALE LUMBER CO. 














Franklin Bank Building, Philadelphia, Pa. 











YELLOW PINE 


Flooring and Bill Stuff 
NORTH CAROLINA PINE AND CYPRESS. 


ELI B. HALLOWELL & CO. 


Harrison Building PHILADELPHIA, PA. 








Pine Manufacturers’ Association. Among the number 
were John R. Gobey, W. L. Whitacre, Orville M. Spencer 
and H. R. Allen. 

C. G. MeLaughlin, general manager for the McLaugh- 
lin-Huffman Lumber Company, reports a good demand 
for all grades of lumber. He says factory demand is 
better than yard trade and believes that inclement 
weather has had much to do with this. He believes that 
the present year will be one of great activity in every 
branch of the lumber trade. Mr. McLaughlin returned 
several days ago from a ten days’ trip to New Orleans, 
and other southern points, where he bought stocks for 
the spring trade. 

L. B. Schneider, of the John R. Gobey Lumber Com- 
pany, reports orders coming in well. He says there is 
no change in prices and no decrease in the volume of 
business since the first of the year. 

Stockholders of the Price Lumber Company, of Athens, 
at their annual meeting, elected the following board of 
directors: A. H. Jackson, Lester Wilson, Andrew Miller, 
L. S. McGormley, James Hunt and John M. Sherman. 
The directors organtzed by electing George Wehrung, 
president; A. H. Jackson, vice president; Jacob Young- 
man, secretary, and John M. Sherman, treasurer. The 
officers reported excellent business during the last year. 





THE CUMBERLAND RIVER DISTRICT. 


Volume of Retail Inquiries Large—Business Changes 
of Importance. 


NASHVILLE, TENN., Jan. 26.—The local lumber market 
continues active, especially among the hardwood men, and 
indications point to increased activity. Local concerns 
are booking numerous eastern orders for poplar in large 
quantities. Chestnut and red and white oak are also in 
good demand. Prices are satisfactory. 

Numerous inquiries are coming in from retail dealers 
and others who are manifesting a disposition to get a line 
on the market in expectation of a big spring’s business. 
Railroad demands for structural and car material are 
holding up well. Building prospects for the spring are 
bright. First of the year advances in prices are well 
maintained. 

Demands from the consuming factories are largely re- 
sponsible for the firmness in the hardwood trade. Box 
factories are using much low grade oak, gum and cotton- 
wood and report improved trade. 

The yellow pine market is holding its own. Hemlock 
shows an improvement. The sash and door business keeps 
cypress active. 

Arthur B. Ransom has been elected president of John 
B. Ransom & Co. to fill the vacancy caused by the recent 
death of his brother, whose name the firm bears. Arthur 
B. Ransom was also made president of the Nashville 
Hardwood Flooring Company, and a director of the 
American National bank to fill the vacancy caused by 
the death of his brother. Mr. Ransom was associated 
with his late brother ever since he entered on a business 
career and has demonstrated his marked business ability. 
No young man of this city stands higher in business cir- 
cles than he does. 

F. M. Hamilton has sold his interests in the Indiana 
Lumber Company, of which he was president for many 
years and, with his son, has organized the Hamilton 
Lumber Company. Colonel Hamilton came from Indiana 
} and entered the lumber business in 1869. In 1878 he 
became connected with the Indiana Luniber Company, 
which had been established in this city by Indiana 
people. This company was chartered in 1883 with 
$100,000 paidup capital. Colonel Hamilton was made 
president. He is a thorough lumberman, and was one 
of the prime movers in the formation of the organiza- 
tion which preceded the Hardwood Manufacturers’ Asso- 
ciation of the United States. James A. Hamilton, 
junior member of the new concern, is also well known. 
He has been in the lumber business since leaving school. 
The Hamilton Lumber Company will do a general whole- 
sale hardwood lumber business with several mill connec- 
tions throughout Tennessee and elsewhere. 

I. P. Mattingly has been elected president of the 
Indiana Lumber Company, to succeed Colonel Hamilton. 
The new president is the son of C. T. Mattingly, of 
Indiana, one of the principal stockholders of the com- 
pany. He has been connected with the business in this 
city for séveral years. He is main owner of the Dixie 
Novelty Company, the business of which will be brought 
over to the plant of the Indiana company. 





.A YELLOW POPLAR CENTER. 


Ashland Lumbermen to Take Prominent Part in Hard- 


wood Meeting—Large Drive Through Splash Dam 
—Trade Notes. 


ASHLAND, Ky., Jan. 25.—Many local lumbermen will 
attend the annual meeting of the Hardwood Manufac- 
turers’ Association of the United States at Cincinnati, 
Ohio, February 1, 2 and 3. Some are on committees 
and others are officers, and all are looking forward to an 
interesting meeting. : 

The Yellow Poplar Lumber Company, of Coal Grove, 
Ohio, has opened its large band mills this week, which 
have been closed since September. Since the completion 
of its splash dam the company has put through 30,000 
logs, which are coming down the Big Sandy on the tides 
this week. This is the largest drive this company has 
ever made at one time. It now has at the mouth of the 
Big Sandy at Catlettsburg thousands of these logs. The 
saw mill will be run day and night, with about 100 men 
on the night shift. The company reports business satis- 
factory, with prospects encouraging. The planing mills 
are getting out large orders for domestic and foreign 
trade. This company expects to do a larger business this 





Indications Point to Increased Activity in Lumber—_ 


year than ever before, and has the equipment necessary 
to do so. 

R. G. Page, secretary of the Licking River Lumber 
Company, is on a business trip to Chicago and other 
western cities. The company had another large log tide 
at its mill at Farmers, bringing to the booms a large 
amount of oak and poplar. It is operating its mills full 
time. 

W. L. Watson, general manager for the Mahan Lum- 
ber Company, Mahan, W. Va., is spending a few days 
with his family in this city. Mr. Watson reports business 
satisfactery with his company, which is operating its 
mills full time, placing on stick large amounts of lum- 
ber, which will be ready for the early summer markets. 

W. A. Cool, of W. A. Cool & Son, Cleveland; Ohio, 
was a business caller this week. Mr. Cool spends the 
greater portion of. his time at Ironton, Ohio, where his 
company is taking the entire output of one mill, largely 
poplar. 

The Wright-Saulsberry Lumber Company was re- 
ported last week as having changed its name, but that 
was incorrect. The annual meeting has been held and 
no change whatever was made in the name of the cor- 
poration. The new officers are: Giles Wright, presi- 
dent; Charles J. Kitchen, vice president and treasurer; 
J. E. Burke, secretary. 


FROM SOUTHEASTERN INDIANA, 


Hardwood Lumber Manufacturers Report Trade Act- 
ive—Walnut in Poor Demand; Hickory and Poplar 
Stronger—River Notes. 


EVANSVILLE, IND., Jan. 27.—Hardwood lumber manu- 
facturers report an active trade, with inquiries increas- 
ing. Practically all mills in southern Indiana are being 
operated full time. Demand for the higher grades of 
hardwood is strong, but the common grades are off. 
Walnut is in poor demand, but hickory and poplar are 
stronger than they were at the first of the year. Yellow 
pine dealers say January has been an active month for 
them. Planing mills are running full time. Sash and 
door men have been busy delivering orders taken in 
November and December. 

Among the directors elected by the Evansville Manu- 
facturers’ Association were the following: J. H. Rohsen- 
berger, of the Buehner Chair Company; William F. 
Hartig, of the Becker-Hartig Plow Works; B. F. Von- 
Behren, of the VonBehren Manufacturing Company; 
Osear Klamer, of the Schelosky Table Company, and 
W. M. Copeland, of the Single Center Buggy Company. 

D. B. MacLaren, of -the D. B. MacLaren Lumber Com- 
pany, this city, says business is improving and that if 
every month in the year is as good as January has. proved 
to be he will be very well satisfied. 

The ice gorges in the Ohio river have passed out, but 
the river has been at flood stage for the last week and 
many of the landings are under water. A great many 
valuable logs were lost in Green and Pond rivers in Ken- 
tucky. The big towboat Sprague sank seventeen loaded 
barges and damaged as many more at Enterprise. The 
loss will be about $100,000. A strong wind was blowing 
at the time and the Sprague came near losing its entire 
fleet, which was valued at over a million dollars. The big 
towboat Pacific, with six barges of pine lumber, has been 
towed to the mouth of Green river. The Wabash and 
White rivers have also been on a rampage and a great 
many logs were carried away by high water. Some of 
the saw mills along those streams were forced to elose. 

J. C. Greer, of the Federal Stave & Lumber Company, 
of this city, reports the company’s stave mill at Lone 
Oak, Tenn., running full time. 

Work will start in a short time on a factory of the 
Pullman Motor Car Company. It will create one of the 
largest industries in Evansville. 

Claude Maley, of Maley & Wertz, has returned from 
a business trip to Indianapolis. ’ 





IN CENTRAL NORTH CAROLINA. 


Continued Activity in Trade—No Difficulty in Ship- 
ping Orders—Furniture Concerns Prospering—WMills 
Rebuilt and Resuming. . 


CHARLOTTE, N. C., Jan. 20.—The new year has so far 
been marked by continued activity in the lumber trade. 
Especially have conditions affecting hardwood lumbermen 
been good for the last two weeks. Prices have advanced 
and quotations are even fancy on certain varieties of the 
scarcer woods. There is every reason to believe that busi- 
ness will be brisk throughout the spring months. There 
have been few complaints of difficulty in shipment of 
goods. There has been much complaint, however, over 
alleged excessive freight rates charged lumbermen of the 
Carolinas by the railroads, and a meeting. has been held 
and formal protest lodged against high charges on ship- 
ments of cross ties, shingles and lumber. Charlotte lum- 


- bermen are deeply interested in the proposed extension 


of the Atlantic Coast line railway to Charlotte, urging 
that this would give a short cut to the deep seaport at 
Charleston, and that this would necessarily affect freight 
charges by offering water competition. 

Stockholders of the Elk Furniture Company, of Lex- 
ington, found by reports that 1909, as eompared with 
1908, showed business 100 percent better. Z. V. Walser 
was elected president; W. J. Lancaster superintendent. 

Stockholders of the Dixie Furniture Company, of 
Lexington, have just met and declared a 6 percent divi- 
dend, finding business of the company excellent. Dr. 
E. J. Buchanan is president. 

The Carolina Shuttle Company, of Dunn, N. C., which 
suspended operation during the. panic on aceount of slack 
demand for their goods, has resumed operation. J. L. 
York is manager, 
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Newberry Bros. & Cowell, of Dunn, expect to begin the 
manufacture of furniture and chairs at an early date. 
Their large plant has been idle nearly a year on account 
of slack demand for their goods. 

It is understood that the lumber mill of the Kingsdale 
Lumber Company, burned at Kingsdale, N. C.,.a few 
weeks ago, will be rebuilt on a large scale at Lumberton, 
this state. 

T. T. Adams and associates, who lately bought a large 
tract of valuable hardwood timber land in McDowell 
county, near Woodlawn, will this spring build a tram- 
way from the heart of the tract to Woodlawn, where it 
will connect with the C. C. & O. railway. Saw mills and 
planing mills will be built and the company will manu- 
facture its raw material, 

Fire destroyed the plant of the Hartsell & Fetzer 
Sawmill Company at Ansonville. The mill had not been 
running for some time. Considerable lumber stacked on 
the yards was burned. 





FROM THE HOOSIER METROPOLIS. 


Outlook for Building Better Than Ever—Hardwood 
Lumberman Receives Boom for Republican State 
Chairman—Trade Notes. 

INDIANAPOLIS, IND., Jan. 24.—George L. Denny, of 
this city, has been named state representative for the 
Robinson Lumber Company, of St. Louis, Mo. 

M. 8S. Huey, president of the Capitol Lumber Com- 
pany, has bought a modern brick residence at 720 North 
Meridian street. 

A smoke consuming device has been installed by the 
IF. M. Bachmann Company, one of the first local lumber 
concerns to take steps to abate the smoke nuisance. 

Friends of W. A. Guthrie in central Indiana —have 
started a boom for him for republican state chairman. 
Mr. Guthrie is one of the best known hardwood lumber- 
men in Indiana. 

George L. Maas, of the Maas-Neimeyer Lumber Com- 
pany, has bought twenty-one acres of ground south of 
Garfield park, in a rapidly growing section of the city, 
for $13,750. 

A deal has been closed by the Columbus Handle & 
Tool Company, of Columbus, and the Madison Handle 
Company, of Madison, for about 250,000 feet of standing 
timber on the grounds surrounding Hanover college, in 
southern Indiana. 

The outlook for building this season is better than 
ever before in the history of the city. More than 
$2,000,000 worth of fireproof structures are in sight for 
immediate construction, while at least $750,000 worth of 
frame dwellings will be started as soon as the weather 
opens up. 





WEST VIRGINIA NOTES. 


Manufacturing Concern Adopts Policy of Conservation 
—Encouraging Outlook Stimulating Timber Land 
Development—Numerous Incorporations, 
CHARLESTON, W. VA., Jan. 26.—The Honaker Lumber 

Company, at Honaker, has made conservation its watch- 

word about its new plant. All the byproducts will be 

used and the company will burn the sawdust for fuel if 

a better price than it would be worth as fuel can not be 

secured elsewhere. The company is constructing a triple 

band mill with a daily capacity of 100,000 feet. About 
nine miles of railroad has been graded and more than 
four miles of track has been laid. It will be necessary 
to build about forty miles of railroad to develop the 
company’s acreage in Buchanan and Russell counties, 

Virginia. The company plans to have the mill in opera- 

tion some time during 1910 and will put at least 10,000,- 

000 feet of lumber on the yards before beginning ship- 

ments. 

The Miller-Crozier Lumber Company is a new company 
that has secured control of about 2,000 acres of valuable 
timber lands along the Greenbrier river at Anthony, 
W. Va. The’ company will erect a mill along the Chesa- 
peake & Ohio railroad and build a bridge over the Green- 
brier river, which will be necessary to make shipments 
direet from the lands to the railroad. 

The promoters of the concern are Charles A. Miller, 
of Ashland, Ky., and C. W. Crozier, of Huntington, 
W. Va.; connected with J. W. Johnson & Co., of Hunt- 
ington, Mr. Crozier will sever his connection with the 
Johnson concern and become general manager for the new 
company, but Mr. Miller will for the present continue as 
the sales manager for the Johnson company. 

The Campbell-Brown-Davis Timber Company has been 
incorporated under the laws of West Virginia, with its 
principal office at Huntington. It will develop timber 
lands in Logan county. The capital stock is $20,000, 
and the ineorporators are C. W. Campbell, William H. 
Gideon, D. W. Brown, C. N. Davis, Huntington, W. Va., 
ind D. C. T. Davis, Charleston, W. Va. 

A. D. Williams, member of the West Virginia legisla- 
ture, and real estate and timber and lumber dealer of 
Marlinton, accompanied by Mrs. Williams, was in the 
city a few days early in the week. Mr. Williams reports 
conditions very good. He says that a year ago there was 
no market for lumber that now brings from $17 to $20. 
He was especially well pleased with the position that 
Senator N. B. Scott took on lumber in the tariff fight 
and believed that the West Virginia timber and lumber- 
men will remember the senator’s position and support 
him for reélection. Mr. Williams made a trip to the 
South a few weeks ago to look at some timber lands but 
did not buy. 

M. J. F. Griffith, of Honaker, Va., according to some 
of the papers of the state, has denied that he sold 15,000 
acres of coal and timber lands near Glen Alum, W. Va., 
to the Davis Lumber Company for immediate develop- 
ment, ; 

The townsite of Marlinton, Pocahontas county, this 


state, was a 480-acre tract of land the four corners of 
which were marked by large trees. The original survey 
was made in 1751 and the trees marking the four corners 
are still standing, except one recently cut down by the 
city to permit the opening up of a street. This tree is a 
large white oak and a landmark known by the oldest set- 
tlers. The cutting down of the tree has caused consider- 
able discussion in that section, and generally the town 
council is severely condemned. 

The consensus among local dealers is that conditions 
are generally satisfactory and the feeling is that lum- 
bermen are coming into their own as the year advances. 
Everywhere there is a movement to increase the output 
and several owners have declared they will begin at an 
early date to cut timber on lands they have been holding 
in reserve. This is true of several tracts in Kanawha, 
Raleigh, Lincoln, Wyoming and Boone counties. 

The Flynn Lumber Company, of which Peter Carroll 
is president and the principal office of which is located 
at Swiss, Nicholas county, at a meeting held January 11, 
voted to increase its capital stock from $100,000 to 
$200,000, and to divide the increased capital pro rata 
among the stockholders. The company will apply this 
additional amount in enlarging its operations and hold- 
ings. 

J. W. Kitchen, of Ashland, Ky., was a caller among 
the dealers in this city during the early part of the week 
seeking lumber for his concern, the J. W. Kitchen Lum- 
ber Company. 

C. L. Monger, the Elkhart (Ind.) lumber merchant, 
spent several days here calling on lumber and timbermen. 

Frank P. MeNulty, wholesale dealer and exporter of 
New York, who called upon local dealers last Saturday, 
reported much activity in the market and predicted a 
gradual rise in prices. 

F. O. Havener, of Parkersburg, W. Va., was a visitor 
here and called upon local dealers a few days ago. 





IN NORTHEASTERN TENNESSEE. 


Large Mills Running; Small Ones Forced to Close Until 
Spring—Railroads Have All They Can Handle— 
Great Activity in Coal Fields. 


BrIsToL, TENN., Jan. 26.—Despite extremely rough 
weather the majority of the large mills are running, 
although most of the smaller ones have been compelled 
to suspend until spring. Lumbermen say that the out- 
look for business is good. The railroads have about all 
of the traffic they can handle and there seems to be rea- 
son for the prediction that 1910 will be a good business 
year. 

R. Tate Irvine, a wealthy coal operator of Wise 
county, Virginia, in Bristol last week, says there is great 
activity in the coal fields. He estimates that 4,500 coke 
ovens are in operation in Wise county alone and says 
that the demand for fuel is heavy. This will cause a 
heavy demand for yellow pine and other lumber through- 
out the coal fields next summer. 

As an indication of activity in the lumber business 
the big belting tannery of C. A. Schieren & Co., Bristol, 
is running to capacity,and is behind with orders. This 
company sells much of its high class product to the lum- 
ber manufacturers all over the country. 

Announcement was made this week that the offices of 
the Tug River Lumber Company and allied corporations 
will be moved to Huntington, W. Va., March 1. The 
company has extensive interests in southwestern Vir- 
ginia, including the C. L. Ritter Lumber Company, but 
it was decided to move to Huntington to get in closer 
touch with Kentucky operations. 

Among visitors on the Bristol market this week was 
J. Buffum, of Boston, Mass., a2 prominent lumberman 
who established one of the first lumber plants in Bristol. 

The Paxton Lumber Company reports a continued 
improvement in trade, with fine prospects for business 
during the spring and summer. 

J. A. Wilkinson, well known Bristol manufacturer, 
is enjoying a good trade and is optimistic as to pros- 
pects. 

C. H. Smith, manager of the Bristol office of the R. A. 
& J. J. Williams Company, of Philadelphia, Pa., has 
returned from a trip in the interest of his company. 

The R. E. Wood Lumber Conipany will make a big 
year’s cut at its band mill at Buladeen, near Bristol, 
this year. The company is well supplied in this section 
with timber for several ears to come. 

The Peter-McCain Lumber Company is moving its 
yards across the city to the yardsite of the Morton- 
Lewis, Willey Lumber Company, which it has bought, 
together with the planing mill. 





WITH THE MEMPHIS TRADE: 


Mills Running Full Time—No Disjosition Toward Fur- 
ther Voluntary Curtailment—Four Mills in Course of 
Construction. 

MEMPHIS, TENN., Jan, 25.—Almost every mill in Mem- 
phis, with the exception of.those undergoing repairs, is 
running full time, and as soon as work on those being 
repaired is completed they also will be put in operation. 

Encouraging returns are received from points in the 
Memphis territory. Mill opgration in some cases is 
interfered with by high water. The log supply is not 
as large as usual, but many manufacturers have suffi- 
cient timber to enable them to run steadily during the 
remainder of the winter. 

There is no disposition toward further voluntary cur- 
tailment. The general tendency is to operate if con- 
ditions are such as to allow. The market is in more 
satisfactory shape than for a long while, and for this 
reason manufacturers and wholesalers are anxious to 
have a good line of lumber, in order that they may be 
in position to meet the requirements of their customers. 
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Band Mills, Complete Planing Mills and Dry Kilns 


Whiting Manufacturing Co. 
Abingdon, Va. and Judson, N. C. 
Daily Capacity, 150,000 


An assortment of our planing mill products in your yard 
means more business for you. 


No. 1 


Common 


Flooring 


In the past ninety days we have shipped to 
New York and Baltimore alone, upwards 
of 800,000’ of No. 1 Common Oak Floor- 
ing for Apartment Houses. 


If you cannot use straight cars of Oak Floor- 


ing we can finish out with anything you want 
in White Pine, Chestnut, Hemlock, Oak, or 


Poplar, rough or worked as wanted. 


— 


Address all Correspondence 


WHITING 
LUMBER CO. 


GENERAL OFFICES 
LAND TITLE BLDG. 


PHILADELPHIA - PENNSYLVANIA 
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J. A. WILKINSON | 


rt 4-4 OAK BOARDS rr 
SPECIAL OAK BILLS. 
Basswood, Chestnut, Ash, White 


Pine, Hemlock, Walnut, Plain Oak. Ask for prices. 
EXPORT and DOMESTIC TRADE. 











Cable Address “JAW.” BRISTOL, 
Wosters Union bth Baition. VA.-TENN. 
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| Buyers of Flooring in 
|| Less Than Carloads 


- find gr methods of delivering at car- 
| load prices interesting. It might appeal 
to you — better let us quote you on 


MAPLE AND BEECH 


| FLOORING 


and explain how we doit. A good stock 
enables us to fill orders without delay. 


| Cummer- Diggins Co. 


Telecode Used. CADILLAC, MICH. 




















( ») 
Himmelberger-Harrison Lumber Go. 


Red Gum 
Specialists 


SALES OFFICE: 


CAPE GIRARDEAU, MO. | 

















MILLS AT: 
| woneHouse MO. 
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White Pine 
Oak 

Ash 

Poplar 


Mt. Mitchell 
Lumber Co. 


SWANNANOA, N. C. 
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NORTON LUMBER CO. 


RICHEY, MISSISSIPPI 


RED GUM 


Finest Stock in the South. Also Oak, Cypress, Ash 








wean, 
LOCATIONS FOR 


FURNITURE FACTORIES 


AND 


WOODWORKING PLANTS 


ON THE 


Illinois Central 


Yaz00 & Mississippi Valley Railroads 


There are thousands of acres of timber properties 
tributary to the above lines awaiting development 








For full information address 


Cc. J. CLAIR 
NO. 1 Park Row, CHICAGO 
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There is only one large concern in this market which 
practically has all of its plant down from choice. 

Four mills are in process of erection in Memphis. 
They are being built by the Nickey Bros. Hardwood 
Lumber Company, Gibson & Whitaker, East End Lumber 
Company, and J. E. Munal & Son. 

The plant of Russe & Burgess, Incorporated, will re- 
sume operations in a few days, after a shutdown of a 
month. Capacity has been increased about 33 percent. 
The Builders’ Exchange of Memphis is making an 
effort to secure the annual convention of the National 
Association of Builders’ Exchanges for 1911. 

G. D. Burgess, E. E. Goodlander and W. H. Russe have 
returned from Baltimore, Md., where they attended the 
annual convention of the National Lumber Exporters’ 
Association last week. ° 

John M. Pritchard, of the Pritchard Lumber Company, 
Memphis, who was elected president of the Indiana 
Hardwood Lumber Association before making his home 
in Memphis, has returned from Indianapolis, Ind., where 
he presided over the annual meeting of that body. 8. C. 
Major, president of the Lumbermen’s Club of Memphis, 
and W. R. Barksdale, of the Barksdale-Kellogg Lumber 
Company, also attended that gathering. 

The Michigan-Arkansas Lumber Company will resume 
work on its mill at Nettleton; which is to have a capacity 
of 40,000 feet. 

M. A. Patton has been at Lonoke, Ark., looking for 
a site for a mill for the manufacture of “all kinds of 
lumber. The business men of that town are offering 
every possible inducement to secure the enterprise. 

L. P. Arthur, a former Memphis lumberman, has been 
spending some time with his friends in this city. Mr. 
Arthur is connected with the Payson-Smith Lumber 
Company, with headquarters at C hiecago. 

George T. Kendal, interested in the Memphis Saw 
Mill Company, is in Memphis. ‘The headquarters of 
Mr. Kendal are at Grand Rapids, Mich. : 

W. G. Norton, of the Norton Lumber Company, 
Rickey, Miss., was among recent visitors. ” 





WEST VIRGINIA NEWS. 


Delegates Returning from Convention Are Hopeful— 
Eig Improvement Noted Over 1909—Orders Good but 
Shipments Delayed. 

PARKERSBURG, W. VA., Jan. 26.—The large delegation 
of local lumbermen who attended the big convention at 
Columbus, Ohio, last week pronounce it one of the 
greatest gatherings of lumbermen ever held by that 
organization. There was interest from the time they 
arrived in Columbus until they left, and the sense of 
the gathering seemed to be that every effort would be 
forthcoming to make times better than at present if 
there were any way to accomplish it. Local delegates are 
enthusiastic over the prospects for 1910 and from reports 
received at the meeting they have every reason to believe 
that this year will be one of the best. 

Conditions in this section are not so favorable as last 
week on account of the rapid rise in the streams and a 
heavy fall of snow, which has greatly retarded shipping. 
This seemed to be a general complaint, especially among 
wholesalers. One dealer explained that at this time last 
year it was a hard matter to get orders, while this year 
it is an easy matter to get orders, but a difficult task 
to get shipments. 

Prices of higher grades are climbing upward and 
sound wormy chestnut seems to be hard to secure. 
Dealers fortunate enough to have a supply are holding 
it for a further advance. Lower grades are plentiful, 
a the increasing number of inquiries will soon put 
them on the move and by spring it is predicted that busi- 
ness will be again at its normal stage. 

The Crescent Lumber Company, of Marietta, Ohio, 
held its annual meeting last week, and reported a good 
year’s business. The officers elected for the ensuing 
year were: President and general manager, W. T. 
Schnaufer; secretary and treasurer, H. G. Chamberlain. 
Messrs. Se hnaufer, Sprinkle, Chamberlain and Bonner, 
of this concern, attended the convention at Columbus 
last week and, in discussing the convention and their own 
business, had 'this to say: 

The dealers we met from all over Ohio seem to be 
unanimous in stating that the outlook for this year's 
business is very promising and it is our opinion that 
trade will be good throughout the year with higher 
prices prevailing. We are getting in some very good 
business right along at satisfactory prices. In fact we 
are unable to take care of more than a small percentage 
of the orders offered us for the better grades in oa 
poplar and chestnut. Mr. Schnaufer left Monday for our 
Cressmont mill where he will spend the week. The mill 
is running every day and making a good showing for this 
time of the year. We are cutting some very fine yellow 
poplar and our run on this wood will be strong for the 
next few months. 

Edward McGuire, manager for the Nicolette Lumber 
Company, this city, has received notice of his appoint- 
ment as postmaster at the hustling little town of 
Nicolette, where his plant is located. 

Senator J. B. Finley, manager for the Parkersburg 
Bending Company, is touring the principal cities of the 
country in company with Governor Glasscock and a com- 
mission appointed to visit and investigate the schools 
and universities of other states. 

Representative Rolfe, of the Cherry River Lumber 
Company, was in the city this week on business. 

C. E. Lane, with the Hughes Lumber Company, of 
Charlottsville, Va., was here during the last few days 
calling on the trade. 

J. W. Patton, traveling freight agent of the Hock- 
ing Valley railroad, has been here several days calling 
on lumbermen. 

Harry Curtin, manager for the Pardee & Curtin Lum- 
ber Company, of Clarksburg, made the announcement 
this week that he booked the best order he has received 











- ized capital stock is $175,000. 


in a long time last Tuesday, when Mr. Stork called at 
his home and left a fine, big boy 

James Devore, of this city, has accepted a position as 
traveling salesman with the A. C. Davis Lumber Com- 
pany, of Columbus, Ohio, and will report for duty 
February 1. 





WESTERN NEW YORK TRADE. 


Merger of Manufacturers’ Club and Chamber of Com- 
merce a Possibility—High Price of Ash Interferes 
With Trade. 


BurraLo, N. Y., Jan. 26.—Much of the time at the 
weekly meeting of the Hardwood Exchange last Saturday 
was consumed in considering the plan of merging the 
Manufacturers’ Club with the Chamber of Commerce. 
Lumbermen are prominent members of both organiza- 
tions. 

G. Elias & Bro. still have much of their lake lumber on 
the docks. Work in cleaning up is going on rapidly. 
Trade fair. 

Business always seems to be good with the Hugh Me- 
Lean companies. R. D. McLean and the senior member 
are out selling stock, which the oak mills are turning 
out in large quantities. 

The yard of I. N. Stewart is about as full of stock as 
it will hold and the close touch the firm has with the 
mills in Pennsylvania and West Virginia makes it easy 
to get oak, cherry, chestnut and poplar when the yard 
runs short. 

O. E. Yeager has always been a good handler of white 
ash and he reports several good sales, but thinks the high 
price interferes with the welfare of the trade, as many 
other woods, even oak, are used to take its place. 





A HARDWOOD CENTER OF MICHIGAN. 


Wetzell, Having Several Hundred Inhabitants, to Be 
Wiped Off the Map—Important Deals in Timber 
Lands. 

CADILLAC, .MICH., Jan. 28.—Wetzell, three miles from 
Mancelona, will be wiped off the map on the Ist of 
March. It is a town of 400 inhabitants and has had a 
lively existence for twenty-three years. Frank Harding, 


, manufacturer, built a turning factory there over two 


decades ago and the town was built up around the mill. 
His timber supply exhausted, he decided to close the mill 
and utilize the cutover timber land for the purpose of 
raising fruit. Part of the town will be moved to Mance 
lona. 

The Buckley Manufacturing Company is receiving 100, 
000 feet of logs at its mill daily at Buckley. 

The Boyne City Lumber Company has concluded the 
purchase from the W. H. White Company of 10,000 acres 
of choice timber land. It lies east of Atlanta, in Mont 
morency county, and the timber will all be taken to Boyne 
to be cut. This insures a long run. 

G. A. Swanson, of Tustin, has bought the Henry W. 
Carey tract of timber, eight miles south of Tustin, con 
sisting of 440 acres of standing timber, the largest tract 
remaining in Lake county. Mr. Swanson will begin peel- 
ing bark next summer. He will erect a saw mill at 
Keenan’s. 

Lawson & Tellifson, who are lumbering near Cheboy 
gan, have been making two trips a day, hauling their 
output to the landing at High Banks. The firm will get 
out 500 cords of pulpwood, 20,000 posts and 15,000 ties. 

The shingle mill of Smith &Mesick, near Cheboygan, 
is cutting 60,000 cedar shingles a day. 

The Embury-Martin Lumber Company’s log hauler 
began last week to haul logs from the rollway near Che 
boygan to the landing on Black river, making two trips 
a day with five sleighs, 25,000 feet of logs at a trip. 

George M. Petrie, general manager for the St. Johns 
Table Company, of Cadillac, has been attending the fur 
niture exhibit at Grand Rapids. The company is showing 
150 samples of tables. This winter’s business will be the 
best in the company’s history. 

The Mancelona Hoop & Stave Company’s mill will deck 
about 1,000,000 feet of hardwood logs in its yards in this 
place for next summer’s run. 





FROM THE NORTH CAROLINA CAPITAL. 


New Lumber Concern to Do Business at Lake Wacca- 
- maw—Railroad Under Survey from Spring Hope to 

Raleigh. 

RALEIGH, N. C., Jan. 24.—The North Carolina Lumbet 
Company, of Lake Waccamaw, is a new corporation 
chartered for the purpose of manufacturing shingles 
lumber and cross ties and to deal in timber. The author 
H. B. Short is one o! 
the incorporators. 

The High Point Bending Chair Company, with prin 
cipal offices at High Point and factory at Siler City, has 
changed hands, M. J. Bolling, of the latter place, being 
the new head of the concern. Mr. Bolling, who has bee 
secretary of the company, will remove the offices to Siler 
City. 

The Montgomery Lumber Company, of Spring Hope. 
is surveying a line for a railway from Spring Hope to 
Raleigh. The distance is about fifty miles and abou’ 
sixteen miles of the road has been built. 

The municipal committee having in charge the erec 
tion of a city building and auditorium has awarded th: 
contract to the J. B. Cass Company, of Atlanta, Ga.. 
the price being $96,415, exclusive of heating system. 
The contract calls for completion of the building within 
twelve months and work will begin in a few days. Con 
tract for this building was awarded several weeks ag: 
to a Philadelphia concern, whose bid failed to meet 
the requirements. 


in 








ity 


ym- 
res 


the 
lay 
the 
ree. 
iza- 


on 
lly. 


Me- 
ber 
‘ing 


c as 

the 
ASY 
ard 


hite 
igh 
any 


Be 
aber 


‘rom 
t of 
ud a 
ling, 
two 
mill. 
mill 
e of 
ince 


100, 


| the 
acres 
lont- 
oyne 


r W. 
econ 
tract 
peel- 
ll at 


2boy 
their 
1 get 

ties. 
ygan, 


auler 
Che 
trips 


Johns 
. fur 
wing 
e the 


deck 
1 this 


‘acca- 
pe to 


imbet 
ration 
ngles 
uthor 
ne 0: 


prin 
y, has 
being 
3 bee 
| Siler 


Hope, 
ype to 
abou 


 erec 
2d th: 
, Ga. 
ystem. 
within 

Con 
(S agi 

meet 





JANUARY 29, 1910. 


‘AMERICAN LUMBERMAN 


85 








FOREIGN TRADE NEWS 


A RESUME OF THE LUMBER INDUSTRY IN THE 
UNITED KINGDOM FOR 1909. 

[Special correspondence to the AMERICAN LUMBERMAN.] 

LONDON, ENGLAND, Jan. 10.—Although business in the 
United Kingdom during 1909 can not be regarded as 
satisfactory, it has been more profitable to importers 
than its predecessor. The importation, although slightly 
in excess of 1908, has been very much below the average 
of the last ten years. Consumption, although much below 
the average, was above the previous year. Prices gradu- 
ally arose throughout the year without a single setback, 
and as stocks are moderate the outlook is better than it 
was a year ago. The worst feature is restricted con- 
sumption from the shipbuilding, structural and other 
wood-consuming industries, but it looks as if the bottom 
has been touched and that trade must improve soon. 
Improvement, however, depends largely upon the result of 
the general election. Business done in 1909, although 
small, has been on a sound basis and there has been 
no series of sfailures such as paralyzed trade in 1907-8. 


Imports for 1909. 


The figures below show the quantity and value of wood 
imported into the United Kingdom in 1909: 








SAWN AND PLANED. 























Pieces. Value. 

CES TEETER 32,349,290 
RE Crore ee aren or err 1,043,037 12,668,335 
ES ee eee rere 397,260 6,103,440 
TIMM PUREE oa oos ccc enna esas 499,512 9,160,675 
CE (isn ee 6 oe ee eee oo ee ee 1,050,106 15, 256,135 
ae ee Pee are eee a 119,908 1,811, 440 

Totals es $77 349,825 

HEWN 
Loads. Value. 

Oe ee ee ree ee 420,232 $. 3,794,575 
Sweden 25,617 226,520 
Norway 30,988 327,140 
Germany . > re 94,842 1,398,625 
United States iin ko ick es heainl eae o 151,677 4,102,105 
Sey DNC o's 5s einin's ses 23,655 1,989,660 
oO eS eer eee ri 34,045 1,265,570 
NO ERIE iio one se es0eis oe ee 20,625 1,173,750 
BES BG cdc cg céicccrvetiocssscs eee 14,641,245 

SE. s.d wetkawadthen dann eee 3,428,161 $ 28,919,190 
Staves of all dimensions......... $ 2,730,935 
Ere err 76,202 epee 
Other furniture woods etc........ 196,702 5,912,890 

MED: 06s ew edth dads 03050 68% 390,248 $ 11, 690, 585 
po |! 9, 549, 485 ) $117,959,050 


The above figures, although 70,000 stands in excess of 
1908, are 80,000 stands less than 1907 and 300,000 
below 1906. The chief feature of note is the continued 
increased import from Russia, about 46 percent of the 
total import, whereas a steady decline continues to be 
shown from Sweden (30 percent less than the average 
of the preceding five years); Norway, 20 percent, and 
Canada, 12 percent. The increase, comparing 1909 with 
1908, has been almost entirely accredited to London. 


The Pitch Pine Market. 


Leading brokers say they had but little fault to find 
with sawn pitch pine consumption last year. The chief 
agents in London report otherwise. With poor demand 
at the beginning of the year buyers were able to obtain 
what timber they required at $16.25 for 30-foot average 
wood. This figure, in spite of shippers’ statements as 
to the increased demand in the United States, continued 
to drop until about the middle of the year, when $14.50 
was the market value. When it was realized in the latter 
country that the predictions had not been fulfilled a 
great effort was made to curtail supplies. By the time 
curtailment had become an actuality big stocks. had ac- 
cumulated in the mother country, but by the close of the 
year values had risen to $17.25 for 30-foot wood, with a 
firm market. The total importation of sawn timber to 
the United Kingdom in 1909 was 53,000 loads, which is 
about 10 percent above the average for the previous 
year. Business in lumber has been smaller than usual, 
the deal arrivals totaling about 500,000 pieces, which is 
rather below the average. There has been very little 
fiuctuation in prices, which for Rio deals have ranged 
between $47.50 and $52.50 a standard. 

The outlook is better than it was three months ago, 
but it can not be said to be bright. The stock of sawn 
timber at the London docks is rather under the normal 
(13,500 loads), and this should be considerably reduced 
shortly, as it is sold at less than fresh timber can be 
imported. The stock of deals (32,000 pieces) is also 
well under the average. 

Mahogany Market. 


The following figures show the business done in Lon- 
don during the last two years: 


1909. 1908. 

Feet. Feet. 
re ee Oe ES Te 9,132,000 12,249,000 
Se Ok ca Aaa nie ain Oe daha a een 9,843,000 11,688,000 


Consequent upon poor demand from cabinet and build- 
ing trades, 1909 can not be called a good year. The 
import was the smallest for twelve years. It is over 25 
percent less than 1908 and 22 percent below the average 
for the last ten years. This has been due, first, to in- 
creased supplies sent direct to the United States, and, sec- 
ond, the poor prices ruling during the early part of the 
year. Expectation of better demand and prices during the 
early part of 1909 was not realized, and it was not until 
after the summer holidays that prices were forced up as 
the result of a small import and few auction sales rather 
than improvement in demand. Conditions are more favor- 
able than at the end of last year. The amount of stock on 


hand is nearly 50 percent less than it was twelve months 
ago, and prices about 20 percent higher. 

It looks as if prices would be in the shipper’s favor 
for several months, and if improvement arrives before 
shippers are able to adjust themselves to new conditions 
a substantial increase should result. About 40 percent 
of the supplies have come from Honduras, but the ar+ 
rivals from this country have been much below the aver- 
age, as well as from Cuba and Africa, whereas increased 
supplies have been received from Mexico and Nicaragua. 
It is not likely that the supply from Nicaragua will be 
continued, as the government has canceled the lease of 
the concessionaire. Apart from this a cargo of 1,440,000 
feet of round wood, a portion of which is still unsold, 
was sent to London on account of a fire at G. D. Emery’s 
mill, where hitherto the wood had been exclusively manu- 
factured. 

American Hardwoods. 


Demand for all varieties has generally been unsatis- 
factory. Prices, in sympathy with mahogany, ruled low 
throughout the first half of the year, but improved 
towards the close, and the outlook is fairly satisfactory 
for shippers. 

Walnut lumber having gone out of favor for furniture 
consumption has suffered, particularly in prime and No. 
2 common grades. There is a fair prospect for ship- 
ments of No. 1 common at $65 to $70 a thousand feet. 
Logs are not in demand except prime veneer wood. 

‘the whitewood market has been disappointing. Ar- 
rivals have been sufficiently heavy to meet the demand, 
which until autumn was a normal one. On account of 
the higher prices asked by shippers for first quality in 
the autumn, sales were checked and buyers had to look 
elsewhere to meet their requirements, while the competi- 
tion of Russian 3-ply wood affected the consumption of 
the lower grades. Values for inch wood planed to 
% inch are: First quality, $62.50 to $65 a thousand 
feet; clear saps, $47.50 to $50; No. 1 common, $40 to 
$42.50, and No. 2 common, $25 to $27.50. It is expected 
that these prices shortly will be increased, as the shortage 
in the United States is being felt in England. Demand 
for tupelo for casings has fallen off consequent upon 
metal casings being used; it is, however, finding an out- 
let, being useful for inside cabinet work at about $25 a 
thousand’ feet for No. 1 common. 

A big business has been done in plain oak boards, the 
better qualities having benefited by the increased prices 
asked for quartersawn wood. Inferior qualities were 
very heavily imported throughout the greater part of the 
year and are still weak. Prices for inch wood are: 
Prime, $55 to $60 a thousand feet; No. 1 common, $37.50 
to $42.50, and No. 2 common, $25 to $27.50. For planks 
there has been a steady demand throughout the year, 
especially for sill wood, and importation has not been 
overdone. Prices are $40 to $42.50 for wood of good 
specification. The higher prices asked by shippers for 
quartered oak have largely reduced the demand, but 
medium shipments of prime wood should find a ready 
market at about $85 a thousand feet. For" molding 
strips demand has fallen off considerably .for the same 
reason, 12-foot lengths being shipped chiefly. 

Sale for prime satin walnut boards has been poor 
throughout the year, but a great deal of medium wood 
has gone into consumption. The former is worth $37.50 
to $40 a thousand feet and the latter $27.50. e 

No sequoia was imported to London in 1909, but the 
cargo that arrived over twelve months ago was more than 
ample for the small demand at about $50 a thousand feet. 
About 13,000 planks remain at the docks. 

The roller skating craze has been responsible for a big 
demand for maple boards. It is impossible to supply this 
quality fast enough, even at the increased prices asked 
by the shippers, whose stocks have heen depleted. It is 
impossible to quote reliable figures. 

Business in North Carolina pine was reduced during 
the year, as this wood can not compete in price with 
Baltic goods. Shipments of Louisiana red cypress have 
gone into consumption and the JCemand is increasing. 
But little business has been done in ash and hickory, at 
unsatisfactory prices. 


Canadian Pine and Spruce. 


The pine record for 1909 is much the same as in pre- 
vious years; small import, poor demand and small stock, 
sufficient, however, to meet requirements. Prices aver- 
aged about $165 c. i. f. for 3x11 firsts, $115 for seconds 
and $80 for thirds and at the end of the year slightly 
more activity was noticeable except for fourths, for 
which there is practically no demand, this trade having 
been captured’ by Riga whitewood. 

Spruce importation also. has been small and prices have 
slightly improved, the outlook for 1910 being encourag- 
ing. Average prices have been $60 for 3x9 Quebec deals, 
with $40 for battens of the same specification. Cargoes 
of St. John wood of average specification brought $39.50, 
e. i. f. During the latter weeks of the year the market 
showed increased strength, scantling sizes being especially 
in good demand and lower port wood increased in value, 
owing to improved trade conditions in the United States. 


BPD LD LILI II I I I I 
UNIQUE SAW EXHIBIT. 


Joshua Oldham & Sons, of Brooklyn, N. Y., have 
donated to the museum of the department of forestry of 
the Pennsylvania State College an exhibit of the dif- 
ferent kinds of saws manufactured by them. Among 
them are many kinds of circular saws and two large band 
saws, one of which, over 25 feet in length, is stretched 
across one end of the museum. It was made especially 
for this position and shows in the one saw the different 
styles of teeth used on band saws and on one end is 
shown the-make of the double band saw. It forms a very 
interesting and instructive exhibit and will be used in 
connection with the course in lumbering. 
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Let us Demonstrate 


to you the superior 
quality of our lum- 
ber by sending us 
now your order for 


West Va. Soft Yellow 


f” We are manufacturers of Bevel Siding, Drop 
Siding, Ceiling, Casing, Shelving, Corner Boards, 
Base, Door and Window Jambs, Columns, 
Newels, Balusters, Spindles and Brackets. 


ALL KINDS OF HARDWOODS 


MIXED CARS A SPECIALTY. 
Prices yours for the asking. 


American Column & Lbr. Co. 


ST. ALBANS, W. VA. 


wHire PI LING 


For all kinds of Construction purposes; 
also POPLAR and WHITE OAK BILL 
TIMBER and other hardwoods. LONG 
SHIP TIMBER a specialty $3 $3 


THE PARKERSBURG MILL CO. 


PARKERSBURG, W. VA. 























J.W. ROMINE LUMBER CO. 
WHOLESALE LUMBER 


Send in your inquiries for HARDWOODS 


Rooms 46-48-50 
Citizens Bank Building, 





PARKERSBURG, W. VA. 











Pardee & Curtin Lumber Co., 


Sales Office, 


Clarksburg, W. Va. 


Manufacturers of 


Poplar, Hardwood 
Hemlock Lumber 




















L— 
HARLESTON 
D. G. COURTN ae VIRGINIA. 
MANUFACTURERS OF 
Poplar and Oak Lumber, R. R. Ties, Bill 
Stuff, Tight Cooperage Stock. 








Greenbrier Lumber Company 
NEOLA, W.VA. 
We have a surplus of 
4.4 No. 2 Common White Oak 
4-4 No.3 Common White Oak 
SPECIAL BILLS in WHITE PINE and OAK 


We own our own timber lands. 
DAILY SAW MILL CAPACITY 75,000 FEET. 








Don’t Bother to Figure It Out ] 
When yoo cop SAVE THE THEE AND TROUEES cn8 choo 
be certain of getting the correct answer by referring to 


CHAPIN’S LUMBER RECKONER 


It reduces to board measure—lumber, scantling, square timber, 
and saw logs; contains over 200,000 figures that can be relied on. 








Price, postpaid, in morocco binding, with lap and ket, 
LT SS ee re 2.00 
AMERICAN LUMBERMAN, Publishers, 315 Dearborn Street, CHICAGO, iL. § 
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WISCONSIN. 











TH. H. LEYENAAR 
(Formerly J. C. & Th. H. Leyenaar) 
SELLING AGENTS FOR ALL KINDS OF 


American 
Lumber and Logs 


Fitch Pine, Cyoress,... Rotterdam, Holland 




















Bryce, Junor & White | 


SHIPPERS’ AGENTS FOR THE SALE OF ALL KINDS OF 


American 
Lumber and Logs 


| Glasgow - London - Bristol 














Edward Chaloner & Co. 
WOOD BROKERS 


and Agents for the sale of American 
Hardwood, etc., in Logs and Lumber 


96 Derby Rd. Sandhills, LIVERPOOL 


Cable Address, “CHALONER.” Codesused, A BC, 
Al, Liebers’, Western Union & Lumberman’s Telecode 


FARNWORTH & JARDINE 
WOOD BROKERS 
AND MEASURERS 


2 Dale Street; Mahogany Sales Sheds, 101 Seaforth Road 
. SEAFORTH 


LIVERPOOL, ENGLAND 














Cable Address: 
Farnworth, Liverpool 




















WE ARE BUYERS OF 


AMERICAN HARDWOODS 
LOGS & LUMBER 


WRITE TO 


James Webster & Bro., Ltd. 


BOOTLE, LIVERPOOL, ‘ENGLAND. 
London Office: Gloucester House, 2 Bishopsgate Street Without. E. C. 








John H. Burrell & Co. 
WOOD BROKERS 
RO SL TE 
and Agents for the Sale of American Hardwoods, 
Etc., in Logs and Lumber. 
1s & 16 AFRICAN HOUSE, WATER STREET, 
LIVERPOOL, ENG. 
Telegraphic and Cable Address, ‘'Burrwood, Liverpool.”’ 





















Singleton, Dunn & Co. 
Agents for the Sale of All Kinds of American Logs and Lumber. 
27 Union Street, - @LASGOW, SCOTLAND 


Cable Address. **SINGLETONS,”’ Glasgow. 
Cable Codes: Telecode, Lieber’s, Zebra, A. B.C., A }. 


WRIGHT, GRAHAM & CO. 


‘Royal Bank Place, GLASGOW, SCOTLAND. 123 Cannon St., LONDON, E. C. 
Cable Address: ‘'Brakridge,”’ Glasgow. Cable Address, "'Mivarlum” Londe» 


WOOD BROKERS. 


Agents for the sale of all kinds of American Hardwoods in Log» 
ga and Dimension Stock. White Pine, Pitch Pine, North Carolina 
ine, Spruce and Oak Staves. Shipments to any of the principal ports 
in the United Kingdom or Continent handled to the best advantage 


CANT & KEMP, °%238i0"" 


WOOD BROKERS, 


Descriptions ot Hard and Soft Woods 








CREAM CITY TRADE NOTES. 


Milwaukee Wholesalers War Against Advance in Yel- 
low Pine; Will Not Influence Advances in Other 
Lines—About the State. 


MILWAUKEE, WIs., Jan. 25.—Considerable complaint is 
heard among Milwaukee lumbermen that the yellow pine 
manufacturers have advanced prices from $1 to $2 a thou- 
sand, but it is said that market conditions in Milwaukee, 
especially at this time of the year, do not warrant the ad- 
vance and for this reason it is not expected that the 
higher quotations in yellow pine will have much influence 
in raising prices in other lines of lumber. In fact, whole- 
salers are not living up to the higher prices that have 
been made and consequently there is plenty of price cut- 
ting, as usual. Wholesalers say the same conditions were 
in force a year ago when yellow pine prices were advanced 
and but few dealers stood by the advance. 

Milwaukee lumbermen are well pleased with the action 
taken at the recent convention in this city of the North- 
western Hemlock Association and the Wisconsin Hard- 
wood Association by which they were merged into the 
Wisconsin Hemlock & Hardwood Association. The feeling 
seems to be that the new association will be able to 
accomplish much more than heretofore, since both asso- 
ciations were nearly identical. 

Logging operations are again in full swing, after a 
short period of inactivity as a result of a general thaw. 


Miscellaneous State Lumber News. 


Marinette slowly is being transformed from a lumber 
town to a city of varied manufactures. Ten years ago 
Marinette had nine big saw mills and the city grew rap- 
idly to a place of 16,000. Then the saw mills began to 
finish cutting and moved to new locations. Others burned 
and were not rebuilt, and today there are only five. 
Several concerns have been secured for the city and its 
industries on a general scale are more extensive than 
ever. Among the plants recently added is that of the 
Michigan Hoop & Stave Company and the Marinette 
Planing Mill Company was reorganized into a new con- 
cern, 

One of the largest logs of white pine cut at Barron 
in many years was delivered recently to the Barron Stave 
& Heading Company. The log was 22 feet long, 4 feet 
in diameter at one end, 3 feet 3 inches at the other. It 
sealed 1,560 feet. 

Charles L. Lindner, secretary and treasurer of the 
John H. Kaiser Lumber Company, of Eau Claire, has 
arrived home from an extended visit at Greeley, Colo., 
much improved in health. 

The Stearns Lumber Company and the M. H. Sprague 
Lumber Company have crews at work repairing their saw 
mills at Washburn. The Sprague plant is being enlarged 
and several improvements are being added. A heavy cut 
will be turned out at both plants. 

Annual figures compiled fom Marinette, Wis., and Me- 
nominee show a 15 per cent decrease in the manufacture 
of lumber products in the two cities. 

At the annual meeting of the Tibbits-Cameron Lum- 
ber Company, of Milwaukee, the following officers were 
elected: President and treasurer, Frank L. Tibbits; vice 
president, Fred P. Tibbits; secretary, E. M. Tibbits. 

The annual meeting and banquet of the Weyerhaeuser 
lumber, timber and land companies, recently held at 
Chippewa Falls, were attended by more than thirty offi- 
cers and stockholders. The banquet was served at the 
Stanley house and, according to custom, Frederick 
Weyerhaeuser, the guiding genius of the different con- 
cerns, presided. Officers and directors were elected for 
the ensuing year as follows: 


Chippewa Lumber & Boom Company, Chippewa Falls— 
President, F. Weyerhaeuser, St. Paul, Minn.; vice president, 
O. H. Ingram, Eau Claire, Wis.; manager, William Irvine, 
Chippewa Falls; directors, F. Weyerhaeuser, N. G. Norton, 
Winona; L. Lamb, Clinton, Ohio; H. Ingram, Eau Claire, 
and William Irvine. 

Northern Lumber Company, Cloquet, Minn.—President, F. 
Weyerhaeuser, St. Paul; vice president and manager, R. M: 
Weyerhaeuser, Cloquet; secretary, William Irvine, Chippewa 
Falls; directors, I’. Weyerhaeuser, R. M. Weyerhaeuser, W. 
L. Laird, Winona; A. B. McDonnell and William Irvine. 

Mississippi River Logging Company, Chippewa Falls— 
President, . Weyerhaeuser, St. Paul, Minn. ; vice president, 
L. Lamb, Clinton, Iowa; secretary, Thomas Irvine, St. Paul: 
assistant secretary, E. L. Ainsworth, Chippewa Falls; 
directors, F. Weyerhaeuser, Thomas Irvine, St. Paul; W. H. 
Laird, Winona, Minn.; C. R. Musser, Muscatine, Iowa; L. 
Lamb, Clinton, Iowa; F. C. Denkmann, Rock Island, IIL, 
and David J. Joyce, Chicago. 

American Immigration Company, Chippewa Falls—Presi- 
dent, J. T. Barber, Eau Claire; vice president, T. S. Bell, 
Winona, Minn.; treasurer, F. E. Weyerhaeuser, St. Paul, 
Minn.; secretary, E. L. Ainsworth, Chippewa Falls.: 
directors, F. Weyerhaeuser, J, T. Barber, William Irvine, T. 
S. Bell, Winona; A. E. McCartney, St. Paul, and F. E. 
Weyerhaeuser. 


WISCONSIN VALLEY NOTES. 





Serious Mishap at Corning Mill Necessitates Shut- 
down for Repairs—Prominent Lumberman Leaves 
on Tour of the World. 

MERRILL, WIs., Jan. 25.—Last Saturday morning a 
serious accident occurred at the mill of the Corning 
Lumber Company, about eight miles west of this city. 
The valve operating the steam feed on the log carriage 
broke as the carriage started to come back. The head 
sawyer could not control it, and the carriage shot by the 
saw towards the back end of the mill, throwing the setter 
and carriage rider off, and striking one of the employees 
of the mill in the hip. Fortunately, no bones were 
broken, but he was bruised so badly that it will be some 
time before he will be able to work. This is an unfor- 





tunate accident, as the mill only started a week ago, 





and it will necessitate its being shut down for a week 
or more for repairs. 

Merrill and vicinity is having more than its share of 
accidents this winter. Early this morning Henry Greg- 
ory, one of a crew unloading logs from railroad cars 
into the river for the A. H. Stange Company, undertook 
to knock the wrapping chain loose on one of the cars, 
and before he could get out of the way the logs rolled 
over him, injuring him so severely that he died within a 
few hours. He leaves a wife and three children. 

Mr. and Mrs. A. H. Stange departed last evening for 
Chicago, where they will be joined by their daughter 
and her husband, Mr. and Mrs. Rogers, of Adrian, Mich., 
who will accompany them on their trip around the world. 
They will visit various points of interest in the West be- 
fore embarking at San Francisco. 

L. N. Anson and son, George M. Anson, have returned 
from their trip south, where they have been looking 
after their various interests. 

The car shortage is still a serious proposition with 
the lumbermen in this vicinity, and there is no pros- 
pect of relief for some time. Orders are plentiful, 
prices good, and with plenty of cars business would be 
booming. 

Isaac Johnson, a woodsman, was killed while working 
at Culls camp near Tomahawk. Death resulted from a 
falling tree. 


IN NORTHERN WISCONSIN. 





Lumber Shipping Still Tied Up by Lack of Cars— 


Weather Ideal for Logging Operations—Demand 
Good. 


RHINELANDER, WIs., Jan. 24.—The Stevens Lumber 
Company, of this city, has sold its hardwood logs to the 
Mason-Donaldson Lumber Company, which will have them 
manufactured at the Stevens mill. 

The car supply the last week has been so small that it 
is hardly worth mentioning. It is understood that the 
roads are clearing up the accumulation of loads at 
points of distribution like St. Paul, Minneapolis, Mil- 
waukee ete., and at division points like Janesville and 
Fond du Lae, but there are many instances where cars 
have been en route thirty and sixty days, and when 
traced were found at one of the division points, snowed 
in on a siding. The Soo line is gradually cleaning up 
accumulations and getting deliveries into the Twin Cities. 
It is unable to supply cars for points off its own line, 
which puts a stopper on most shipments. 

Logging weather is ideal, with not a day of thawing 
since the first snow came in December, and it has been 
cold enough to make solid ice roads everywhere. A visit 
to the mills in this district shows that the millyards 
are well filled with logs and that hauling is going on 
without a break. There is not over ten inches of snow on 
the ground, so that there is no trouble in skidding. With 
the high prices of food and horse feed, teams ete., the 
loggers need advantages such as mild and steady weather. 

Demand for hardwoods continues. A great many or- 
ders are being booked for shipment as soon as the car 
supply improves. Birch, basswood and hard maple are 
the leaders, but even soft and rock elm are inquired for 
to some extent. 





ON THE MENOMINEE. 


Hoop Company to Put In Heavy Cut of Elm Logs— 
New Plant at Spirit Lake—Saw Mill Starts—Ware- 
house Planned. 

MARINETTE, WIS., Jan. 24.—The Michigan Elm Hoop 
Company will put in 2,000,000 feet of elm logs this sea- 
son. The company has secured additional yard room and 
a stave mill and piling sheds will be erected soon. 

The box factory of the James 8. Kirk Lumber Com- 
pany, Rhinelander, which has been closed down for sev- 
eral months, may be sold and enlarged. 

Frank and William Wagner, of Wautoma, are build- 
ing a saw mill at Spirit Lake which will have a capacity 
of 15,000 feet a day. 

The 8. M. Quaw Lumber Company, which has started 
its saw mill at Edgar, plans to cut about 4,000,000 feet 
of lumber this season, 

Douglas Meyer, of Sheboygan, will go to Chicago soon 
to buy the machinery for the $50,000 plant of the Plym- 
outh Veneer Company, which will be erected at Plymouth 
this season. 

The John Kiefer Furniture Company, of Wausau, will 
erect a warehouse in the spring. 

eee 


IN AND AROUND WAUSAU. 


Heavy Cut of Lumber to Be Made in Wausau and 
Vicinity—-Many Big Mills Undergoing Extensive 
Repairs. 

Wausau, WIs., Jan. 25.—The Philip Menzner saw mill 
at Marathon has undergone extensive repairs during the 
last few weeks and will soon begin sawing. The mill is 
receiving large quantities of mixed logs from farmers 
and loggers. 

The Wausau Southern Land & Timber Company, 
operating in Louisiana, with headquarters in this city, 
held its annual meeting in Wausau last week and elected 
the following officers: Robert Kickbusch, president; 
V. A. Alderson, vice president, and E. E. Kretlow, secre- 
tary and treasurer. 

Bopf Bros., of this city, are putting in at Hanford 
Junction, on the line of the St. Paul railway, about 
100,000 feet of mixed logs, 200 cords of pulpwood, 
2,000 railroad ties, and a large number of cedar tele- 
graph and telephone poles for the markets hereabouts. 

The Fred Schulring Lumber Company mill in this city 
has started up with a.day and night crew, and is being 
stocked by farmers and jobbers. Its cut is principally 
hemlock. 
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H. A. Martin, who lately bought the old saw mill in 
Spencer, this county, has been repairing and getting it 
in shape for work about February 1. Custom sawing, 
planing and making of shingles and lath will be done. 

The J. Jennings Lumber Company's mill at New 
London has begun its first season’s sawing and will 
have about six months’ steady running to finish its cut. 
A sidetrack is finished, whereby logs are being shipped 
and banked convenient to the mill slip. 

The Gooding & Mybrea mill at Wittenburg began its 
season’s cut last week. Logs have been delivered of 
late at a lively rate, as the sleighing is excellent. The 
company expects to have a run of about 3,000,000 feet. 
It is buying largely from farmers and the stock is com- 
posed principally of hardwood and hemlock. 

The first mill to begin operation in this city this year 
was that of the Barker & Stewart Lumber Company, 
which is running night and day and will continue so 
until November. Barring accidents the company ‘figures 
that its cut at the end of the season will amount to 
about 30,000,000 feet of lumber. The stock embraced 
in this large amount comes from Glandon and is com- 
posed of hardwood and hemlock. The company has a 
stock of about 20,000,000 feet of last year’s lumber cut 
on hand, which has been contracted for. 

The big lumber companies of Wausau and vicinity 
expect to cut this year about 150,000,000 feet of timber, 
most of which will be manufactured into lumber in this 
city and county. To put in this amount requires 1,500 
hands. Wages are good, better than for the last two or 
three years, but the question is to find the men. 





IN THE HEMLOCK COUNTRY. 


Farmers in Northern Michigan Loggers From Neces- 
sity—Tracts Once a Wilderness Have Blossomed 
Into Beautiful Farms. 

MELLEN, WIs., Jan. 25.—The weather conditions con- 
tinue ideal for logging and a large amount of timber is 
being marketed. Teams are in great demand and farm- 
ers who have been logging ever since they came to north- 
ern Wisconsin and built their primitive habitations in 
the wilderness, probably will continue in the same way 
for years. 

Owing to climatic conditions agriculture has been slow 
of development. With few exceptions the people who 
came.in the wake of the Wisconsin Central were poor. 
It was hard work to provide even the barest necessities. 
Yet in spite of this many farmers who have been clearing 
their land after cutting the more valuable timber are 
in comfortable cireumstances. There has been a marked 
change in climatic conditions of this section from year 
to year for the last decade. As the land is cleared, the 
climate becomes more equitable and better adapted to 
agriculture, and it is certain that within twenty years, 
in spite of the fact that timber is getting less from year 
to year, northern Wisconsin will be but little behind the 
older agricultural sections of the state. 

The Hines Lumber Company’s mill is closed for the 
winter, although the planer is operating full blast and 
the shipping department is kept busy. Four logging 
camps are operating to supply the Mason mill for next 
season. The logs are being banked on White river and 
its tributaries and will be driven down to the mill in 
the spring. The Mason mill depends wholly upon the 
river as a means of obtaining a supply of logs. 

Arthur Elliott, who has been holding the position of 
foreman of the planing mill of the Iron River Lumber 
Company, has resigned his position to take effect the 
Ist of February and will leave with his family for Port- 
land, Ore,, soon thereafter to accept a similar position 
with the Peninsula Lumber Company, 
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THE MINNESOTA LUMBER CENTER. 


Telephone Company Places Big Order for Poles; White 
Cedar Men to Profit Thereby — Association Moves 
Offices. 


MINNEAPOLIS, MINN., Jan, 26,—White cedar men are 
feeling better since the news of a big order placed by 
the Bell Telephone Company for supplying its needs in 
the Northwest. The order calls for 105,000 poles for 
spring delivery, to cost about $250,000.. Owing to its 
large size it has been distributed among several pro- 
ducers. It calls for long poles entirely—25-foot poles 
6 inches in diameter being the smallest required. It will 
make a big hole in the old surplus of long poles. 

C. E. Greef, of Eldora, Iowa, claims the record for 
long distance traveling to attend the Northwestern Lum- 
bermen’s Convention last week. He is spending the win- 
ter at Los Angeles, Cal., with his family, and came back 
all the way just for the convention. 

Robert J. Menz, of the Menz Lumber & Shingle Com- 
pany, Seattle, Wash., has returned from an eastern trip 
and is in Minneapolis, where he will remain a few weeks 
before returning to the Coast. 

Secretary W. G. Hollis, of the Northwestern Lumber- 
men’s Association, and his office force are preparing 
to move February 1 to the Security Bank building. They 
will have a choice suite and Mr. Hollis’. number will be 
1026. 

J. S. Hart, manager for the Hollandsworth-Hart Lum- 
ber Company, of Aberdeen, 8S. D., announces that head- 
quarters soon will be moved to Minneapolis. The com- 
pany recently expanded and has increased its capital 
stock to $400,000. 

Earl Griswold has joined the staff of the T. M. Par- 
tridge Lumber Company, which he will represent in 
southern Minnesota, Iowa and South Dakota. 


THE SAGINAW VALLEY. 


Logging Operations Helped by Favorable Weather— 
big Lumber Concern Organized—New Lumber Town 
Going Up. 

Bay City AND SaGINAw, MICH., Jan. 25.—Logging 
conditions generally are favorable and a large army of 
men and teams are in the woods.. The output will be 
considerably larger than last winter. At Gaylord, Cruse 
& Tiller have acquired the timber jobbing business and 
contracts of Richard Schreur, among others a contract 
for putting in timber for the Salling-Hanson Company, 
of Grayling. 

George D. Jackson has returned to Bay City from a 
business trip to Buffalo, Tonawanda and Albany, N. Y. 
He says that while lumber east appears to be moving 
quietly those engaged in the business are preparing for 
an active season and are optimistic. Mr. Jackson is a 
member of the Little Current Lumber Company, operat- 
ing a saw mil] at Little Current. 

Vickery Bros. lost a saw mill by fire in Ogemaw county, 
near West Branch, a few weeks ago, together with a 
quantity of lumber, the loss amounting to $8,000. The 
firm has built a mill with a capacity of 20,000 feet and 
it will begin operation this week. 

The Nelson Mills Lumber Company, recently organ- 
ized at St. Clair with a capital of $75,000, will engage 
in the manufacture, buying and selling of all kinds of 
lumber products. Myron W. Mills, a descendent of the 
founders of the old lumber firm of N. & B. Mills, which 
operated heavily many years on the St. Clair river, is 
the heaviest stockholder. 

The saw mill of the Forest Lumber Company at Tower 
resumed sawing this week. 

The 8S. G. M. Gates Estate, of Bay City, is conducting 
lumbering operations in Alcona county. The logs come 
to the mill in this city. Last year the mill manufactured 
1,630,000 feet-of pine, 1,536,000 feet of hemlock and 
1,834,000 feet of hardwood lumber. It also turned out 
520,000 pieces of lath. 

The Michelson Lumber Company, which is building 
shingle mill and saw mill at Houghton lake, where it has 
a large body of timber, has ten dwellings completed and 
ten more in process of erection, besides other buildings 
for business purposes. It will be a neat and bustling 
lumbering town and tle company has enough timber to 
keep the saws going many years. The town has rail 
connection through a branch of the Grand Rapids & 
Indiana railroad. 

Charles Blanchard, of Roscommon, expects this week to 
finish the cutting of hardwood timber near LaGrande for 
Bousfield & Co., of Bay City. Mr. Blanchard will move 
his outfit to Moore’s Siding, where he has a three years’ 
contract to cut tamarack and cedar for the Salling- 
Hanson Company, of Grayling. 

C. Kelly has bought a site at Lachine, on the Hillman 
branch of the Detroit & Mackinac railway, where he will 
erect a planing mill. 

The Campbell-Brown Lumber Company’s saw mill at 
Bay City has resumed sawing. Last year it manufac- 
tured 3,500,000 feet of pine, 9,124,000 feet of hemlock, 
and 4,327 000 feet of hardwood lumber, cutting stock 
largely for Ross & Wentworth. There was also an out- 
put of 4,123,000 pieces of lath. 

Joseph Kowalski is banking 3,000,000 feet of logs at 
Metz for the Lobdell & Churchill Company, of Onaway, 
one of the heaviest operators on the line of the Detroit 
& Mackinac railway between Alpena and Cheboygan. 

*Two vessels arrived with lumber at the yards of E. B. 
Foss & Co., Bay City, last week from the Georgian bay 
district. 





THE CITY OF THE STRAITS. 





Wholesalers and Retailers Have Many Orders Booked 
for Future Delivery—-Hard Maple Three Dollars 
Higher. 

Detroit, MicH., Jan, 25.—A week of sunshine and a 
rise in temperature are all that is needed to make things 
hum in Jocal lumber circles, Wholesalers have ‘‘stacks’’ 
of orders booked for future delivery, and this is true of 
the retailers to a smaller extent. Weather conditions 
have been such as to retard building operations in gen- 
eral, though some contractors are going ahead regardless 
of this handicap. Then there are the automobile body 
factories, which continue operating full capacity without 
reference to the barometer, so the local yards are by no 
means idle, 

Activity and high price of Michjgan hard maple con- 
tinue features, owing to the great demand for first class 
flooring. The price for this class of lumber is $3 better 
than a year ago. Hemlock is rather dull, a fact the 
dealers are unable to account for, as all other lumber 
except beech, which is a trifle sluggish, is holding its own. 

Little if any improvement has been made in shipping 
facilities. One wholesaler reports that two ears loaded 
for shipment a week ago are waiting to be hauled away. 
One loaded car was brought back three days after it had 
left the yards and was subjected to another long delay 
before being finally started toward its destination. Such 
experiences are common. 

The Lozier Motor Company, of Plattsburg, N. Y., will 
build a $1,000,000 automobile plant in Detroit for the 
manufacture of high grade cars. Work will also start 
soon on the $2,500,000 plant of the General Motors Com- 
pany. All this is good news for the lumber dealers. 

At the recent annual meeting of the Detroit Lumber 
Company, C, H. Hecker, son of F. J. Hecker, who is 
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largely interested in the concern, was elected secretary. 
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We 
To Move 


40 M ft. No. 3 Pine Bds., 4" and wdr., 6' and up. 
80 M ft. No. 6 Pine Bds., 4" and wdr., 6' and up. 
100 M ft. No. 3 Hemlock, 4" and wdr., 6' and up. 
100 M ft. No. 3 Hemlock, 2x4" and wdr., 6' and up. 
| 400 M ft. Box Lumber, 1 x 4" and wdr., 3 and 4'. 

80 M ft. Hardwood, 1x 3" and wdr., 35" and shorter. 
100 M ft. Hardwood Scoots, 1x3" and wdr., 3' and up. 

50 M ft. No. 2, 1 x 4", 8 to 16', Pine. 
100 M ft. No. 3, 1x 8", 8 to 16', Pine. 

100 M ft. No. 3, 1x10", 8 to 16', Pine. 

2x 10—18 to 24', No. 1 and No. 2 Norway. 
No. 1 White Cedar Shingles 
White Cedar Posts and Poles. 


Write for Stock Sheet and Prices. 


RUST-OWEN LUMBER CO., RigesnziR: 





























‘ Anything We Miss | 


in sawing a log you can rest assured 
isn’t worth saving and as a result we 
can give you anything you want from 


LATH ¢ TIMBERS 


Drop us a line telling us your wants 
and we will gladly quote you prices. 


CASmim Lome Co. 
SLuunber Manufacturers. 


MINNEAPOLIS, MINN. 


44th Avenue, North and Lydale, 
\ Branch Office: PEORIA, ILL., M. E. Magruder, Mgr. 


¥ a 
PinE LUMBER 


all you want—the Best Manufactured, at the 
same Price others ask you for Inferior Stock. 
Shipments made Promptly. 
Annual Production 80,000,000 feet. 


NORTHLAND PINE Co. 









































q MINNEAPOLIS, MINN. 
J 


TO MAKE MONEY you should use the Lumber- 


man’s Actuary for figuring 
the amount of lumber in any number of pieces and: for figuring the 
cost of any number of feet at any given price. Absolutely correct, 
Send for illustrated booklet. AMERICAN LUMBERMAN, Chicago, 











Henry Otis, formerly secretary and treasurer, was made 
treasurer. F. J. Hecker is interested in numerous other 
enterprises, including the Alger-Sullivan Lumber Com- 
pany, of Century, Fla. 

The Brownlee-Kelly Company is having its hardwood 
lumber manufactured in Cheboygan this winter, and the 
output of the mill will approximate 5,000,000 feet. This 
is only a small part of the lumber handled by this com- 
pany during the year. 

John Stuart, manager for C. W. Kotcher, was elected 
a member of the board of governors of the Fellowcraft 
Club at the recent annual meeting. The lumber trade is 
well represented in the membership of this club. 





MENOMINEE RIVER NOTES. 


New Mill in Ironwood to Begin Running—Little Vil- 
lage of Dollarville Soon to Be But a Memory—Lum- 
bermen Will Tour World. 


MENOMINEE, MICcH., Jan. 25.—The mill of the Scott & 
Howe Lumber Company in Ironwood, on the site of the 
old mill which was destroyed by fire last summer, has 
been started up. It is larger than the old one, and the 
equipment is of the latest pattern. The mill is a single 
band and resaw, and when run day and night will have a 
capacity of 150,000 feet a day. <A large quantity of logs 
is on hand and the mill will be operated for the balance 
of the winter and during the summer. 

The Danaher Hardwood Lumber Company has sold its 
saw mill at Dollarville to Wickes Bros., of Saginaw, who, 
it is reported, will wreck the plant. If they do Dollar- 
ville will cease to exist, as only a few families remain in 
the little village. 

Osear J. McEwan, of Sault Ste. Marie, has been elected 
— of the Moulthrop Lumber Company, of Bay 
dity. 

Men and teams are in demand in Calumet for work in 
the woods of Keweenaw county, where the Wisconsin 
Veneer Company is extending operations. 

C. J. Huble, well known Menominee lumberman, is 
seriously ill as the result of a fall received on the streets 
of Menominee while walking to his office. 

George P. Eisman, for many years secretary and treas- 
urer of the J. W. Wells Lumber Company, is making a 
tour of the West. 

Mr. and Mrs. A. H. Stange, of Merrill, Wis., and Mr. 
and Mrs. R. M. Rogers, of Adrian, Mich., will sail from 
San Francisco February 5 on a trip around the world. 
The party will visit Japan, India and the Philippines and 
many other points of interest. 

Jauquet Bros. are logging extensively and expect to 
land 1,000,000 feet of logs at Sagola Lumber Company’s 
mill, Sagola. 

Henry Melis, who operates a saw mill near Iron Moun- 
tain, sold to the Theodore Fathauer Company, of Chicago, 
100,000 feet of birch lumber. The cut of his mill during 
the last season was about 700,000 feet. 





FROM THE FURNITURE CITY. 


Month’s Furniture Sales of Satisfactory Volume— 
Flanders and Old English Styles Becoming Popular— 
Business Outlook Satisfactory. 

GRAND Rapips, MicH., Jan. 25.—January furniture 
sales, closing this week, have been of satisfactory volume. 
The attendance of buyers has been a record-breaker, 
reaching 900, or about 125 ahead of last January. The 
advance in ease goods, tables and a few other lines, 
which was given wide publicity late last fall, has had 
its effect on business placed this month. Following this 
announcement the dealers bought liberally, so that many 
of them did not need goods when they came to market. 
All were feeling satisfied, however, with the business 
outlook and will place liberal orders with the ‘‘boys’’ 
on the road. 

The display of furniture in oak in the various styles 
and finishes has been much larger than ever before. 
Flanders and the old English period furniture have 
sprung suddenly into popularity and these styles require 
oak. About twenty lines of southern case goods from 
High Point and elsewhere were shown and these were 
nearly all in oak. 

Mahogany ranks next in use and the wood is largely 
African. One prominent local manufacturer. specializes 
in San Domingo mahogany, which is very dense and 
heavy and hard to obtain. Very little mahogany is 
finished natural, the trade preferring the dark stain 
which gives the wood an immediate richness of color 
that the natural wood attains only after many years. 
The percentage of solid mahogany goods seems to be in- 
creasing, though veneers are still largely used. 

A complete: electric light and power plant has been in- 
stalled at ,the.factory.of Gorham Bros.,. Mt: Pleasant. 

The new Furniture Exchange building in process of 
erection will.go up 8 and possibly 10 stories. It. will be 
completed by.June 1. 

P. J. Klingman has plans for erecting a 10-story hotel 
building on North Division street. It is possible that a 
portion of the building will be used for furniture exhibi- 
tion purposes. 

John H. Bonnell, of the Hackley-Phelps-Bonnell Com- 
pany, is abroad. 

H. Witecomb, of Grand Rapids, Mich., has bought the 
Parmelee tract of timber in the vicinity of Germfask. 
The consideration was $28,000. 





The Boyne City Lumber Company, of Boyne City, 
Mich., has decided to expend $300,000.in the purchase 
of 10,000 acres of hardwood timber land in Montmorency 
county. The tract is located east of Gaylord ‘on the line 
of the Boyne City and Alpena railroad and active opera- 
tions will be instituted when the railroad is constructed 
to the tract. It is estimated to cut from 85,000,000 to 


100,000,000 feet. 





TIMBER LAND SALES 











A Big Pacific Northwest Deal. 


W. H. Wilson, of Seattle, Wash., representing a syndi- 
cate headed by J. T. Elliott and William Watson, timber 
men of Port Huron, Mich., this week bought from 
Fred A. Kribs, of this city, and associates, a tract of 
timber in Skamania county, Washington, for the sum of 
$600,000. The deal is one of the largest in timber in 
the Pacific Northwest for some time and has been under 
negotiations for several weeks. The tract consists of 
6,667 acres and is said to cruise approximately 500,000,000 
feet, principally fir, about one-fourth of the red and 
bastard varieties and about three-fourths yellow. The 
sale was made through E. C. Mears and W. I. Ewart, of 
Portland, Ore. It is stated that the new owners will 
begin extensive operations at once, first by building a 
logging road into the timber and then following it up 
with the construction of a large saw mill. The land is 
about one and a half miles from Stevenson, on the 
upper Columbia, a short distance above Cascade rocks, 
and runs from one to eight miles back from the river. 
It is drained by a stream known as Rocky or Stone 
ereek, the shallowness of which will necessitate the 
building of a logging road. The mill will be built so 
as to have shipping facilities over the North Bank road 
of the Hill system. : 


West Virginia Tracts Change Hands. 


Announcement has been made of the consummation of 
the deal for two large tracts of timber lands situated in 
Tucker and Preston counties, West Virginia. The two 
tracts total 9,520 acres and the consideration is said to 
be $197,000. The lands were sold to G. G. Stitzinger, 
of New Castle, Pa., by James S. Lakin and O. C. Crane, 
of Terra Alta, W. Va. The land is along the Big and 
Little Wolf, Glade Stave, Panther, Long and Licking 
runs, all tributaries to Cheat river, and is practically 
virgin forest, abounding in oak; poplar, cherry, basswood 
and other hardwoods and some hemlock. Most of the 
land was purchased in fee with oil and gas rights. The 
purchaser has other valuable holdings in this state, and 
immediately will take steps to develop the tracts. A 
mill will be located at the mouth of Big Wolf run, about 
six miles from Rowlesburg, on the Baltimore & Ohio rail- 
road, and another mill will be constructed about three 
miles farther up. A line of railroad will be extended 
into the timber. The two tracts are located along the 
projected railway from Parsons to Rowlesburg. 








Canadian Sale. 


In pursuanee of its new policy of selling timber lands 
within the railway belt by auction, the Canadian govern- 
ment, through its agent, James Leamy, held the first 
public sale in British Columbia last week. The timber 
lands consisted of 1,409.09 acres near the confluence of 
the Lillooe€ and Pitt rivers, a few miles north of the 
Canadian Pacific tracks. The buyer was J. C. Shields, 
of the Monarch and Independent Lumber companies, who 
paid $24,000. 

Negotiations that have been pending six months for 
175,000,000 feet of standing timber in the Umpqua 
national forest reserve will be completed within a few 
days, the government having accepted the bid of A. B. 
Wood and F., L. Chambers, of Cottage Grove, Ore., of $2 
a thousand stumpage. A company is being organized 
and a saw mill with a daily capacity of $100,000 feet 
will be equipped inside the forest reserve. By the terms 
of the contract the operating company will have five 
years in which to remove the timber. 


Joseph Keys, Louis Carr and associates have bought 
14,300 acres of fine timber land on Pimlico sound, North 
Carolina, and have also an option on 12,000 acres of addi- 
tional timber. Many local capitalists will be stockholders 
in the company. The plant will be operated by the same 
people who were interested in the Norwood Lumber Com- 
pany, formerly located at Kimball. 


The Bedford Lumber Company has bought 2,000 acres 
of timber land near Smith’s mountain in Bedford county, 
Virginia, at a consideration of $45,000. The tract is 
estimated to have on it about 15,000,000 feet of standing 
timber. Saw mills will be erected on the property at 
once. 


One of the largest timber land deals ever consum- 
mated in Seattle, Wash., was made yesterday when Dr. 
Rufus A. Smith sold to a San Francisco corporation two 
tracts in southern Oregon, containing 4,100 acres, for 
$275,000. Both tracts are in Lane county, one thirty 
miles east and the other twenty miles west of Eugene. 
The consideration was cash. 


The A. H. Stange Company has added to its holdings 
two tracts of timber, estimated to contain 250,000,000 
feet and 50,000,000 feet of lumber. The timber will be 
brought to the company’s plants at Merrill and Grand 
Rapids, Wis., where it will be manufactured. This is 
said to be the largest transaction ever consummated in 
northern Wisconsin. 





The Roberts-Brown Lumber Company, of Mansfield, 
La., has bought for $85,000 the old McLaughlan planta- 
tion seven miles south of Mansfield. Some of this tract 
has been cultivated for agricultural purposes, but the 
pine timber on the land was the chief cause of the trans- 
action. 
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MILLS, OPERATIONS AND PERSONNEL OF GREAT CONCERN. 





Two Inland Empire Companies Consolidate Sales Organizations and Prepare for Big Output— 
Manufacturing Conducted Under Supervision of Veteran Millmen. °* 





Spirit LakE, Ipa., Jan. 10.—The fine plant of the 
Panhandle Lumber Company, with the exception of two 
or three weeks shut down for repairs, will continue in 
operation all winter. It is the expectation of President 
F. A. Blackwell that early in March the mill. will begin 
sawing day and night for the season. The mill started 
March 3 and cut about 30,000,000 feet last year. The 
building of the company’s saw mill at Ione is progress- 
ing satisfactorily and it is expected that it will be ready 
for operation early in April. The plant will be an exact 
duplicate of that at Spirit Lake, but will be run entirely 
by electricity, a new thing in sawmill construction in 
this western country. The advantage of operating by 
electricity is the doing away with the excessive amount 
of oil that is required for oiling bearings and shaftings, 
and which usually overflows and soaks the wooden frame- 
work of the mill, making the fire risk greater. There are, 
of course, other advantages from the electrically operated 
machinery. It will be equipped with two double cutting 
band mills and it is being built under the supervision of 
W. A. Wilkinson, of Minneapolis, Minn., well known saw 
mill designer and builder, who has put up so many plants 
in the Inland Empire territory, including the Spirit Lake 
plant of the Panhandle Lumber Company. The mill will 
be equipped with bands made by the Union Iron Works, 
Spokane, Wash. 

Ione is seventy-three miles north of Spirit Lake and 
116 miles north of Spokane, and is at the northern 
terminus of the Idaho & Washington Northern railroad, 
of which F. A. Blackwell is also the president and guid- 





E. 0. HAWKSETT, SPIRIT LAKH, IDA.; 
General Superintendent Panhandle Lumber Company. 


ing spirit. This railroad has ninety-five miles of track 
and operates from Ione into Spokane, its entrance to the 
city being over the Spokane International tracks. 

Mr. Blackwell is also first vice president and one of 
the leading spirits in the Inland-Portland Cement Com- 
pany that is building a big cement plant near Metaline, 
seven miles beyond Ione, to which the Idaho & Washing- 
ton Northern railroad will be extended from Ione. The 
cement company has a capital of $1,000,000, all sub- 
scribed. F. A. Blackwell is a very busy man with all the 
various interests he has to look after, including the Pan- 
handle Lumber Company and its mills, the Blackwell 
Lumber Company at Coeur d’Alene, with its big plant 
and railroad, and the Idaho & Washington Northern rail- 
road, the Inland-Portland Cement Company and other 
industries. In looking about for someone to relieve Him 
of the general supervision of the Panhandle Lumber 
Company’s affairs, Mr. Blackwell selected E. O. Hawk- 
sett, who October 1 last became general superintendent 
for the Panhandle Lumber Company, with headquarters 
in this city. 

Mr. Hawksett is one of the old guard of lumbermen 
from the upper Mississippi valley. For. several years 
he has been in charge of the pine and hemlock depart- 
ment of the Wallace-Ballard Lumber Company, and he 
is a lumberman of years of experience in all branches 
of the trade. A native of Canada, he engaged in the 
retail lumber business in Winnipeg twenty-five years ago. 
He went to St. Paul in the early days of lumbering and 
spent two years with E. T. Sumwalt, then spent ten years 
with the Davis-Starr Lumber Company, whose mill was 
on the Chippewa river between Chippewa Falls and Eau 
Claire, Wis. When that company closed out Mr. Hawk- 
sett went on the road for Jefferson & Kasson, of St. Paul. 
This was in 1897, and J. P. McGoldrick, now president 
of the McGoldrick Lumber Company, Spokane, Wash., 
was at that time in charge of the sales department of 
that firm. In 1900, when Jefferson & Kasson sold out 
their business and Mr. McGoldrick organized the MeGold- 
rick Tumber Company, with headquarters at Minneapolis, 
Mr. Hawksett became associated with him. When Mr. 
McGoldrick went to Spokane two years later Mr. Hawk- 


sett became associated with the Wallace-Ballard Lumber 
Company, which he left a few months ago to lend his 
years of experience to the Panhandle Lumber Company. 


Sales Departments Combined. 


The sales departments of both the Panhandle Lumber 
Company and the Blackwell Lumber Company not long 
ago were consolidated under the management of R. G. 
Keiser, who is now sales manager for both companies, 
having been formerly manager of sales only for the 
Panhandle Lumber Company. Mr. Keiser has as assistant 
at Spirit Lake, R. H. Webb, and at Coeur d’Alene, Don 
Lawrence, who until a few months ago was in charge of 
the Minneapolis office of the Blackwell Lumber Company. 
Mr. Keiser makes his headquarters at the Spirit Lake 
general offices, but spends a day: or two each week at 
Coeur d’Alene. The consolidated sales department is 
represented on the road by O. J. Leonard, with head- 
quarters at Billings, Mont.; Sam A. Hall, with head- 
quarters at Jamestown, N. D.; H. W. Squier, with offices 
in Minneapolis; Ned Greening, with headquarters at Lin- 
coln, Neb., and H. A. Black, at Fort Collins, Col. All 
these men are experienced lumber salesmen. Mr. Green- 
ing went with the Blackwell companies shortly before the 
first of the year, having been on the road for the differ- 
ent Shevlin concerns at Minneapolis for a number of 
years, and has the reputation of being one of the best 
salesmen in the upper Mississippi valley. 


Busy at Coeur d’Alene. 


After the-ordinary repairs are made at the plant of 
the Blackwell Lumber Company at Coeur d’Alene it is 
the intention of General Superintendent E. M. Rogers 
to operate the big saw mill day and night the coming 
year, if market conditions warrant it, in which case its 
output will be in the neighborhood of 100,000,000 feet. 
The Blackwell mill started March 17, 1909, and May 10 
the gang saw was started to aid the two double cutting 
bands and before shutting down for the holidays the out- 
put was about 50,000,000 feet, the mill running days 
only during the season. 

The headquarters of logging for the Blackwell Lumber 
Company has been moved from Camp 1 to Lake creek, 
on the Idaho & Washington state line. A 65-ton 3-truck 
Shay locomotive has been added to the equipment, mak- 
ing four locomotives in all. The company is building 
a spur track on Crystal creek and another on Simm 
creek, from Fernwood, on the Milwaukee road cutoff, 
between St. Maries and Bovill. The logging this winter 
will be done from that point and the logs brought on 
over the Milwaukee. Booms have been built at Rams- 
dale at the head of Coeur d’Alene lake, where the logs 
will be dumped and towed to the mill at Coeur d’Alene. 
About 50,000,000 feet of logs will be put in this winter, 
according to Superintendent Rogers, over the Milwaukee, 
and about 30,000,000 over the company’s own logging 
railroad, which will give the company a generous supply 
for the season. 

Superintendent Earl M. Rogers is*another middle west- 
ern lumberman who has graduated into the Inland Em- 
-pire. His youth was spent at Hayward, Wis., where his 
father, the late Capt. C. E. Rogers, was superintendent 
of the mill of the North Wisconsin Lumber Company. 
He came to Coeur d’Alene from Scanlon, Minn., where 
he was superintendent of the big plant of the Brooks- 
Scanlon Lumber Company. It is such men of mill 


‘ experience in Michigan, Wisconsin or Minnesota as 


Messrs. Rogers and Hawksett who are making for the 
best in lumbering in this section. 











EARL M. ROGERS, COEUR D'ALENE, IDA. ; 
General Superintendent Blackwell Lumber Company. 
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“y WE GIVE 
: i CLOSE ATTENTION 


to all orders and that explains 
in a measure why we get along 
so well with our customers. 
Another reason is because our 


LUMBER, LATH 
and SHINGLES 


are always standard grade and well manufactured—- 
as good as anybody makes. We would like to have 
your inquiries. 


Alexander Stewart Lumber Co., 


WAUSAU, WIS. 








We use the Telecode. 











FOR PROMPT SHIPMENT 
MIXED CARS 


White Pine 
and Hemlock 


Boards, Strips and Dimension Especially 
CRATING AND BOX LUMBER 


in White Pine, Hemlock and Wisconsin Hardwoods 





Place Your Orders With 


RICE LAKE LUMBER CO. 


\ Rice Lake, Wisconsin he 
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Chippewa 


Lumber& BoomCo, 
Chippewa FallsWis. 


lon 
~ 


P 
Cut from large logs and runs 
wide. It is thorougly dry stock. 


High Grade Cork Pine Factory and Paf‘iern 
Lumber, 1 to 6” thick. 


TELECODE USED 


Johnson Lumber Co. 


Exporters of Pine Lumber 


| tae Distance ‘Phone Grand 83 Milwaukee, Wis. 
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T. H. Garrett Liiiher Co. 


Manufacturers and Wholesalers 


YELLOW PINE 
LUMBER 


Suite 1220 Chemical Building, ST. LOUIS, MO. 
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wae KANSAS CITY “a 
C. J. Carter Lumber Co. 


KANSAS CITY, MO. 


Manufacture the Lightest, Softest, Shortleaf 


YELLOW PINE 
FINISH, FLOORING 
AND SIDING 


** Almost Like White Pine.’’ 








































Publish the list that means what it says and 
makes one open price to all. Prices quoted in 
list of January 15 very low on Uppers of all 
kinds, No. 1, Fencing and Boards. Also No. 3. 
Good grades and quick shipments guaranteed. 


C. J. Carter Lumber Co. 


| KANSAS CITY, MO. 


ee 


SEND US YOUR INQUIRIES 


We will serve you satisfactorily 





























NORTON LUMBER CO. 
Suite 1319 Long Bldg. 




















FRANK E. BRUCE 


Manufacturer and Wholesaler 


YELLOW PINE LUMBER 


SMOKE AND STEAM DRIED FINISH A SPECIALTY 











DUDLEY-LOONEY LUMBER CO., Kansas City, Mo. 


Manufacturers and Wholesale Dealers in 


LOUISIANA YELLOW PINE LUMBER 


HEAVY TIMBERS 


ROUGH OR DRESSED UP TO 75 FT. 
Stock from Urania, La. Lake Charles, La. Alexandria, La. 








BYRNE-RENFRO LUMBER CO. 


Kansas City, Mo. 


Send us your inquiries for 


TIES, BRIDGE MATERIAL 
and CAR MATERIAL 








Hints for Retailers 


That will prove adaptable to your own business are 
found in the Realm of the Retailer—a book contain- 
ing the best of Met L Saley’s writings, Illustrated 
and handsomely bound in cloth, postpaid for, $1.50. 


AMERICAN LUMBERMAN, Publisher, 
315 Dearborn Street, CHICAGO. 








FROM THE PACIFIC NORTHWEST. 








PUGET SOUND NOTES. 


General Situation Improving—Mills Have All the 
Orders That Can Be Handled—Advance on Logs 
Predicted. 

SEATTLE, WASH., Jan. 22.—The general situation on 
the Coast is improving, although the eastern and middle 
western markets have not opened up fully. Inquiries are 
coming in in large volume. Mills generally have as many 
orders as they care to take for the present, and buyers 
are finding it hard to place orders. The coastwise trade 
is brisk and prices are stiffening. The offshore market 
also shows marked activity and inquiries are coming in 
from all directions. ; 

Ed. R. Hoog, of the Atlas Lumber & Shingle Company, 
this city, reports a much larger volume of business than 
at this time a year ago. He says the California market 
and foreign markets are showing a great deal of activity. 
This company took an order this week for 1,500,000 feet 
for shipment to the west coast and also took on several 
orders for shipment to California, Panama and other 
regions. This company is also in receipt of numerous 
inquiries for stock to go to China and Australia. 

The log situation undoubtedly ‘is having a bearing on 
the lumber market. Logs are scarce all along the Coast. 
It is reported that there is not more than fifteen days’ 
cut of logs on the Columbia river and about thirty days’ 
eut on Grays harbor. On Puget sound logs have been 
hard to get for a long time, and in almost every case 
are being bought at a premium. Very little logging has 
been done during the last forty days on aceount of bad 
weather. It is said on good authority that logs will take 
a decided advance the lst of February, and until after 
that time not much logging will be done. 

The Jackson Lumber Company, of Seattle, is the name 
of a new company incorporated during the week for 
$100,000. The names of the incorporators are: C. G. 
Parnall, Arthur C. Bloomfield, Herbert R. Earle and 
Worall Wilson. Mr. Wilson, who is a Seattle attorney, 
said that the corporation is simply a holding company, 
made up mostly of eastern capitalists, who own about 
1,600 acres of timber land in Skagit county, and that 
the company does not contemplate manufacturing in the 
near future. 

H. C. Reynolds, traveling salesman for the H. B. 
Waite Lumber Company, which has head offices at Min- 
neapolis, Minn., and Coast offices in Seattle, arrived in 
Seattle last week to spend a month or two in this sec- 
tion, buying for the company and becoming more familiar 
with conditions at this end of the business. H. B. Waite, 
the president of the company, spent the early part of 
last week in Seattle looking after local interests. Mr. 
Waite is also president of the Sobey Manufacturing 
Company, which has shingle mills at Ballard and Sobey, 
and is building a large lumber and shingle mill at Gran- 
ite Falls. It is expetced that the plant at Granite Falls 
will be ready for operation about June 1 and will cut 
about 100,000 feet of lumber daily and about 200,000 
shingles. James Sobey is the manager of the Sobey 
company, looking after the operation of the shingle mills 
at Ballard and Sobey and the construction of the mill at 
Granite Falls. a 

To Saw for Quality. 

The plant of the Standard Lumber & Shingle Company 
at Standard, northern Washington, on the Northern Pa- 
cific, which is being rebuilt under the supervision of the 
president and manager, O. M. Rosseau, is expected to 
be ready for sawing soon after February 1. Operation 
has been delayed somewhat by the slow arrival of ma- 
chinery, occasioned by the switchmen’s strike interfering 
with the transportation of machinery from the East. 

The plant is being equipped with a double circular 
head saw, an Allis-Chalmers Company’s 72-inch edger 
and Mershon vertical resaw, slashers, trimmers ete., and 
a Hill nigger, making it a first class and uptodate mill 
in every respect. The plant has two good dry kilns and 
two more will be constructed. The planing mill is being 
rebuilt and will be equipped with two Stetson-Ross floor- 
ing machines, a Stetson-Ross automatic sizer, an S. A. 
Woods Machine Company’s timber sizer and an outside 
moulder. Power will be furnished by three new 72x18- 
inch steel jaeket settings, Casey & Hedges Company’s 
high pressure boilers, two 19x24 twin engines with 600- 
horsepower capacity. A slowfeed fan system is being 
installed, and although the plant will easily have a 
capacity of 100,000 feet a day, it is the intention of 
Manager Rosseau to saw only about 70,000 feet of lum- 
ber, as the timber runs largely to uppers, and it is the 
desire to work up everything and operate the mill for 
quality of output rather than quantity. 

Associated with Mr. Rosseau in the Standard Lumber 
& Shingle Company, is L. L. Doud, of Tacoma, who is 
secretary and treasurer of the company,.and his son, Lee 
L. Doud, vice-president. Mr. Doud, senior, is a well 
known Tacoma lumberman, and is at the head of the 
Defiance Lumber Company, one of the large rail and 
cargo shipping concerns on Commencement bay. Lee 
L. Doud is a young‘man recently out of school, and is 
taking an active interest in the work about the plant, 
looking particularly after logging operations, the com- 
pany operating its own logging railroad. A _ postoffice 
recently has been established at the mill under the name 
of Standard, and Mr. Rosseau among his other duties 
has the honor of being postmaster. 

A wholesale lumber concern just incorporated, with a 
capital stock of $10,000, is the M. W. Judd Lumber 
Company. This company, of which M. W. Judd is at the 
head, will do a wholesale lumber and shingle business 











and will have offices at 303 White building, this city. 


Mr. Judd came to the Coast about five years ago from 
Batavia, N. Y. He has been connected with several lum- 
ber concerns on the Coast, in the capacity of buyer, sales 
manager ete. Mr. Judd is a young man with energy 
and ability, and this, coupled with experience gained 
during his connection with lumber concerns of this sec- 
tion, warrants the prediction of a successful future. 

David MeVay, lumberman of Ballard, a suburb of 
Seattle, and his son-in-law, J. H. Johnson, have bought 
an interest with J. M. Farrell in a saw mill about six 
miles from Rainier. The name of the company is the 
Johnson Creek Lumber Company, and the new owners 
have increased the capital stock to $100,000. The mill 
has a capacity of 50,000 feet of lumber daily, and in- 
cluded in the deal is a large tract of timber. The plant 
is not situated on a railroad, and the company is con- 
structing six miles of railroad necessary to connect its 
plant with the Northern Pacific at Rainier. “It is prob- 
able that the company will bnild a shingle mill in con- 
nection with the saw mill during the year. 


The Charter Situation. 


The coastwise charter market holds firm at $4 to San 
Franeisco and $4.50 to southern California ports, with 
plenty of business being offered. The offshore market, 
however, is not in such good condition, and charters are 
weakening. The British ship Poltalloch has been fixed 
to load lumber on the Columbia river next month for 
Sydney at 27s 6d; last reports show. the rate from 
Columbia river to Sydney 32s 6d. The Poltalloch, of 
course, is only one fixture, and the rate cannot be taken 
as standard, although it indicates that the market is 
weak. In this case the charter market has no bearing 
on the lumber market for foreign shipment, as the situa- 
tion is created by the immense amount of steam tonnage 
on the way to this Coast, which on arrival will be seek- 
ing charters, and also tonnage idle on the Coast. 

Foreign demand for lumber is brisk, and inquiries are 
coming in freely from all quarters. This week’s circular 
of the Shipowners’ Association of the Pacifie coast 
shows the following rates from Puget sound, Columbia 
river, Willapa harbor and Grays harbor: To Sydney, 
32s 6d—33s 9d; to Melbourne or Adelaide, 35s—37s 6d; 
Port Pirie, 36s 3d—37s 6d; to Hongkong, Shanghai, 
Kiao-chow, Port Arthur, Taku, Newchwang, Kobe, Yoko- 
hama and Nagasaki (steamers) 31s 6d. It also reports 
the following fixtures: Schooner Defender, Puget sound 
to San Francisco, $4; schooner J. H: Lunsman, Puget 
sound to San Francisco, $4; schooner Kona, Puget sound 
to San Pedro, $4.50, and the schooner Churchill, Grays 
harbor to Valparaiso, 42s 6d. 

Among the visitors in Seattle this week was B. J. 
Boorman, of the Boorman Lumber Company, Kalispell, 
Mont., and the Holter-Boorman Lumber Company, Great 
Falls, Mont. Mr. Boorman is extensively interested in 
lumber manufacturing in the Flathead valley, with head- 
quarters at Kalispell, and besides his large retail yard 
interests at Great Falls he is interested in a line of yards 
through Montana. He is one of the pioneers in the 
manufacture of pine and larch lumber in the Flathead 
country. He recently bought a lot in the residential dis- 
trict of Kalispell, and is busy designing and building a 
handsome home. He was accompanied on his visit to 
Seattle by Mrs. Boorman, and they were en route to 
southern California to remain some time. 

H. G. Wells, western representative of Morrison, Mer- 
ril & Co., wholesale and retail lumber dealers of Salt 
Lake City, Utah, who makes his headquarters at Port- 
land, Ore., spent a few days in Seattle and other Puget 
sound points this week. Mr. Wells formerly was located 
in Seattle, and has many friends in the lumber trade in 
this section. 

The mill of the Northwest Lumber Company at Ker- 
riston, which has been closed since the holidays for the 
usual winter repairs and overhauling, will start up Janu- 
ary 31, on another season’s sawing. The company is 
adding to its dry kiln equipment by constructing two 
kilns 20 feet wide by 150 feet long, which will give it 
ample kiln capacity. L. G. Horton, secretary of the 
company, which has offices in the White building, this 
city, reports the outlook satisfactory for the year. 

T. J. Butcher, president of the United States Lumber 
Company, with offices in this city and mills at Darring- 
ton, on the Darrington branch of the Northern Pacific 
railroad, left last week for Minneapolis and other middle 
western points, to look into the lumber situation and in- 
cidentally to be present at retail lumber dealers’ conven- 
tion in Minneapolis. 

The Gold Bar Lumber Company gave up its offices in 
the New York block, this city, on the first of the year. 
Its intention at that time was to move the offices to Gold 
Bar, where its plant is located. The company has since 
come to the conclusion that it is better to maintain its 
selling offices in Seattle, and accordingly has taken 
offices at 842 Henry building, which are being especially 
fitted up, and will move in during the coming week. 





NORTHERN WASHINGTON NOTES. 


About Fifty Percent of Shingle Mills Closed—-Two 
New Lumber Concerns Begin Operation—Logging 
Road Extension. 


EVERETT, WASH., Jan. 24.—The Johnson-Dean Log- 
ging Company has completed half of its 12-mile standard 
gage extension to the logging road running through the 
company’s timber holdings near Robe, where the offices 
are located. Grading crews are at work upon the remain- 
der of the mileage and the completed line will be placed 
in readiness for use as soon as. possible. This road taps 
200,000,000 feet of standing timber, .mostly fir and 
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cedar, belonging to the builders, and also will give 
other timber owners an opportunity to ship their cuts. 

W. B. Barr, president of the Salzer Mill Company, who 
has been in Everett on business, expects to return to 
Denver, Colo., within a few days. The company reports 
bright prospects for the new year and is running its 
plant full time. This week 200 additional horsepower 
will be turned on. 

The Hightower Mill Company, of Sedro-Woolley, will 
start its plant at Birdsview February 1, after a period of 
idleness stretching back to October, 1908. 

A brisk demand for box shooks and shop spruce is 
reported by the Anacortes Lumber & Box Company, of 
Anacortes. 

About 50 percent of the shingle mills in Everett and 
vicinity are.closed, notwithstanding advancing quotations. 
There is a feeling manifest, however, that the spring 
trade will witness a decided improvement: in shingle 
manufacturing. 

The Weidauer-Lansdown Company, this city, reports 
business good, especially for porch columns, 

Plont & Sauntry’s mill at Marysville resumed opera- 
tion last week, and the Montgomery mill, recently bought 
by this company, will be cutting as soon as new machin- 
ery is installed. 

The Florence-Rae Lumber, Land & Development Com- 
pany is a new concern in lumber circles of the North- 
west. Its guiding spirits are N. Rudebeck and J. A. Guie 
and A. W. Frater. The company is formed to exploit 
timber holdings near Index. It has an authorized cap- 
italization of $1,000,000 and will have its headquarters 
in Seattle. 

Another new lumber concern to operate in this dis- 
trict, at Stanwood, is the Jacobson-Hemphill Lumber 
Company, which is preparing to engage in the production 
of lumber and possibly shingles as well. The company is 
directed by A. C. Hemphill and J. T. Jacobson. 

The Hartford Shingle Company’s plant is nearing 
completion. 

The Weyerhaeuser Lumber Company is loading a ship 
with a lumber cargo for the west coast. The big mill 
is operating steadily since its recent overhauling. 

MeWilliams & Henry report timber demand still good. 
The company is getting in line for the spring trade. 





WESTERN WASHINGTON NOTES. 


Indications of Prosperous Year — Representative of 
Harriman System Makes Important Announcement 
—Tacoma Leads in Woodenware. 

Tacoma, WAsH., Jan. 20.—T. E. Ripley, vice president 
of the Wheeler-Osgood Company, who returned this week 
from an extended trip through the East, middle West 
and South, found extensive improvements under way or 
about to start in New England manufacturing centers. 
Demand for lumber consequently will be heavy and prices 
maintained. The South is going forward—Atlanta, Ga., 
for instance, making wonderful strides. 

J. D. Farrell, chief representative of the Harriman 
system on Puget sound, says work will be begun at once 
on the Tacoma terminals in order to have them com- 
pleted by the time the big tunnel into Tacoma is finished, 
about one year hence. The local projects include a steel 
viaduet, which will cost $2,000,000, and a station, freight 
warehouse, shops, trackage etc., and the dredging of 
what is known as the middle waterway to a depth of 22 
feet at low tide. This waterway runs along the west 
side of the St. Paul & Tacoma Lumber Company’s dock. 

John F, Sullivan, expert on products in the United 
States Forest Service, has completed a month’s investi- 
gations into the manufacture of wood products in this 
city. He finds that Tacoma boasts a greater variety of 
wood manufacturing industries than any other city on 
the Pacific coast and undoubtedly leads the far West 
in the secondary manufacture of woodenware. 

The Salsich Lumber Company’s big plant at McKenna 
is running regularly days, and the new planing mill and 
dry kiln are in use, giving employment to about 300. 
A. G. Cook, vice president of the company, reports ship- 
ment to the East of fourteen cars of finished lumber, 
some of it going as far as Chicago. This concern has 
been making no effort to extend its output, but now that 
the market is more active will keep abreast of it. There 
has been a decided quickening and strengthening of 
prices the last few weeks and the outlook is extremely 
encouraging. 

The Winkleman Lumber Company is finding inquiries 
coming in fairly brisk and the outlook for spring very 
good, according to Ray Winkleman, 

Officers of the Pacific States Lumber Company for the 
ensuing year are: Edward Cookingham, president; 
Frank L. Selleck, vice. president and general manager; 
J. G. Dickson, secretary and treasurer; John Bagley, 
E. B. Shields, E. M. Hayden and William M. Ladd, trus- 
tees. Officers of the Cascade Timber Company, an allied 
corperation, are: Edward Cookingham, president; John 
Bagley, vice president; E. M. Hayden, secretary; J. G. 
Dickson, treasurer; John Bagley, general manager; E. B. 
Shields, superintendent; Albert Cookingham, auditor, 
assistant secretary and treasurer. 

The Tacoma Eastern railroad will abolish its Bismarck 
repair shops. The machinery and equipment will be 
moved to the new shops of the Milwaukee railroad on 
the tidelands and all the car building and repair work 
for the Tacoma Eastern will be done at the Milwaukee’s 
shops. 

The Puget Sound Lumber Company began sawing 
Tuesday at its new mill on the north waterfront. The 
plant has a capacity of 100,000 to 125,000 feet a day 
and. was built to replace the mill burned last March. 
E. V. Wintermote and James Buchanan are the owners. 
The plant is sawing for the Manley-Moore Lumber Com- 
pany. 


Building an Electrically Operated Mill. 

The Union Lumber Company, of this city, has under 
construction at Union Mill, Lacey postoffice, twenty-five 
miles south of Tacoma on the Northern Pacific railroad 
and six miles from Olympia a saw and shingle mill plant 
destined to be one of the show plants of this section. It 
is being equipped entirely with Allis-Chalmers machinery, 
consisting of a 9-foot single cutting band mill, a 10-foot 
horizontal resaw, a 10-inch edger, slashers, trimmers etc., 
a Stetson-Ross timber sizer, 24x30, and an automatic 
sizer of the same make on the timber dock. 


The mill building is 350 feet long, 47 feet wide at the 
front end and 68 feet at the rear, the additional width 
being due to the finishing room which adjoins the mill 
on the rear and which will be equipped with a matcher 
and other woodworking machinery. The power will be 
furnished by two Sterling water tube boilers of 1,000 
horsepower. 

A feature of the mill is that everything about it will 
be operated by electricity generated by its own power 
plant, in which there will be a large steam turbine and 
an auxiliary turbine for the electric lights. Individual 
motors will operate every machine, and it is expected the 
plant will turn out 150,000 feet of lumber a day. A 
shingle mill is also being built equipped with five up- 
right machines and a hand machine, giving it a capacity 
of 200,000 shingles a day. The power house, 40x63 feet, 
is constructed of brick. 

A feature of the sawmill frame is that the sides are 
of 1x4 ceiling, which will give the mill a unique appear- 
ance. The company had lots of 4-inch boards, so Presi- 
dent Frank J. Shields concluded it to be an economical 
idea to use this lumber in constructing the mill. The 
company logs over its own road, which is eight miles 
long, and is building two miles additional into the tim- 
ber. Associated with Mr. fhields in this company is 8. 
H. Chatten, of Kansas City, Mo., the vice president. 
Mr. Chatten is a well known lumberman, engaged in 
wholesaling and manufacturing yellow pine lumber. 


Mr. Shields is of the opinion that the desire to own a 
saw mill is a ‘‘bug’’ that gets into a lumberman’s sys- 
tem and can not be ousted. In company with Frank 
Leach he started the Union company in the 90’s, and 
at about the same time they became interested in the old 
Tabor Mill Company, which afterwards passed into the 
hands of the Far West Lumber Company. Those were 
in the trying days of lumber manufacturing on Puget 
sound, when everything went out and nothing came in. 
They disposed of their interests in the .Tabor company, 
having decided to quit manufacturing, and within three 
weeks thereafter they became the owners of a mill at the 
site of the present new mill. Having decided to buy the 
mill, owned in Olympia, they wént down there one day, 
got an option from one of the owners, and with a lan- 
tern hunted around town that night *to find the other 
owners to secure their interests. This plant burned last 
year, and shortly afterwards Mr. Leach retired from the 
company. Mr. Shields is building the mill just described, 
and he predicts that Mr. Leach, who is engaged in whole- 
saling lumber in Tacoma, probably will not remain long 
outside of the mill business. 


Defiance Plant Busy. 


The plant of the Defiance Lumber Company is run- 
ning days only and turning out about 100,000 feet every 
ten hours. The company is shipping a great deal of 
lumber by water to California and foreign ports. One 
shipment was made of 4 to 6x1l-inch and wider and 20 to 
40 feet in length, merchantable select clear, to Ham- 
burg. The Defiance company’s plant is equipped with a 
circular head saw and a roller band resaw, 72-inch edger, 
trimmer, slasher, etc. The planing mill is equipped with 
two flooring machines, a timber sizer, moulder and the 
dry kiln is 30x122 feet and equipped with three tracks. 
The plant and equipment are up to date in every respect 
and one of the best of Tacoma’s many saw mills. 

Frank Larson, sales manager for the Defiance com- 
pany, reports a strong demand for timbers in the middle 
West and East as well as for western railroad uses. 
Yard trade is not as heavy as it will be a little later on, 
and the outlook is good for a fair year’s business, 

The plant of the Mineral Lake Lumber Company at 
Mineral Lake, on the Tacoma Eastern branch of the 
Milwaukee road, began sawing last week after a shut- 
down of several weeks for overhauling and repairs. The 
company maintains general offices in the Perkins build- 
ing, this city. Manager J. G. Dickson states that in- 
quiries are coming in well for the midwinter, and he 
predicts a good season’s business. He says the demand 
is particularly strong for timbers, which is an unusual 
feature of the trade for this time of the year. 





NEW MARKET FOR RED CEDAR SHINGLES. 


The Elder Lumber Company, of Seattle, Wash., has 
occasion to feel much elated over the success it has 
achieved in the sale of its famous brand of ‘‘McPher- 
son’s XXX 6/2 16-inch Upright Clears.’’ Until a 
couple of months ago its sales of these shingles were 
confined to rail shipments only, but as an experiment 
the company sent a sample thousand in with a cargo of 
lumber to the Hawaiian islands, and the sample must 
have reached the proper parties, for the makers report 
having shipped to those islands over 11,000,000 of this 
brand of shingles. This unexpected export demand 
placed the Elder company somewhat at a temporary dis- 
advantage in filling rail orders, but ‘it has since increased 
its capacity, so it now is in position to take care of 
almost any reasonable demand. 

The Elder Lumber Company has gotten up an at- 
tractive folder, setting forth the superiority of this brand 
of shingles, which it is passing out to the trade upon 
written request. 





YELLOW STRAND 


POWERSTEEL 
WIRE ROPE 


are probably used more extensively in tim- 
ber operations than any other kind, having 
proved their exceptional quality by years of 
satisfactory service in many of the largest 
mining and lumbering operations. 


Here’s what one user says—and 
it’s similar to what every 
user says. 


Mapera, Cau., Aug. 19, 1909. 
Western Equipment Company, 
No. 72 Fremont St., San Francisco, Cal. 

Dear Sirs: We feel that some word of ap- 
preciation is due Broderick & Bascom Rope 
Company, by reason of the exceptionally good 
service we are receiving from the use of their 
yellow strand wire rope. To explain in detail, 
we have a 5M’ 1” yellow strand wire rope 
that has been in use on one of our 10x15 
Tacoma road engines for six years, without a 
break, other than, of course the cutting off 
of worn ends, and anyone familiar with our 
logging operation, which is a very difficult one, 
realizes what this service means—especially 
when they have had experience with other 
lines on a similar engine at similar work, 
where it called for a new line nearly every 
year, with the exception of one line, which 
gave us two years’ service. 

As a result of this experience, we bought a 
second 5’ 1%” road line and it has now been 
in use two seasons, and we defy anyone to 
point out on it any appreciable signs of wear. 
We also have ten Portland and Tacoma Double 
Drum yard engines, on which we have been 
using 1,000’ % plow steel lines, and as an 
experiment we purchased some of the yellow 
strand lines, and the result so far has been 
double service as compared to the majority of 
the plow steel, and inasmuch as they are still 
in use, the comparison will undoubtedly be. bet- 
ter before they are worn out. Reference to 
our orders will show which we consider the 
best economy to use. Yours very truly, 

MADERA SUGAR PINE Co., 
By P. C. Thede, Assistant Manager. 


There Are Many Reasons 


for the superiority of Yellow Strand Power- 
steel Cables. Years of careful thought and 
experiment make it as nearly perfect a cable 
as can be evolved by the brair of man and 
the resources of the world’s mineral wealth. 
Every Strand of the Powersteel Cable is 
made of imported steel wire of-a tensile 
strength of from 240,000 to 260,000 pounds 
per square inch, and is extremely flexible. 

Yellow Strand wire rope is being used 
extensively by the United States Government 
at Panama Canal, having made one of the 
best records of any wire rope there. 

We have more evidence which we will 
be glad to show you. 


Ask for Catalogue No. 70. 


BRODERICK & BASCOM 
ROPE COMPANY, 
ST. LOUIS 


NEW YORK 


SAN FRANCISCO SEATTLE 
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Yard Stock 


has long been a specialty with 

us and by studying closely the 

demands from dealers all over 

the continent, we have gained 

experience in filling such orders 

that today makes it an easy mat- 
ter for us to please. Our stock is all well 
sawed and dressed and the prices we make 
on mixed cars of 


Fir and Washington Pine 


will convince you that we want a share of 
your business. In addition to the above we 
have for quick shipment a special stock of 
flooring 1x4 and 1%x4, ceiling and drop 
siding, porch flooring and decking, nice 
soft yellow pine finish, wind mill tower 
stock and tank stock. Can’t we quote you? 


White River Lbr. Co. 


ENUMCLAW, WASH. 








Our Specialty 


Long Fir Timbers 
Spars, Piling, Poles, Posts, etc. 


We solicit your orders for 


Washington Lumber Products 


Central Lumber Company 
Centralia, Washington 








Washington Fir 
Cedar and Spruce 
California Redwood 
Red Cedar Shingles. 


Complete Stock of above for Coast Shipment or from our 
MINNESOTA TRANSFER WAREHOUSE. 


H. B. WAITE LUMBER CO. 


MINNEAPOLIS, MINN. 

















Cargo and Rail 


Shipments. 
HOQUIAM, WASHINGTON. 


Cedar Shingles 


FIR AND SPRUCE LUMBER. 
LATH, BOX SHOOKS. 











THE INLAND EMPIRE TRADE. 














Proudfit-Polleys Riiinhece Co. | 


LINCOLN, NEBRASKA 
Idaho White Pine, Western Pine, Larch, Coast Fir 


and Spruce, also Red Cedar Siding and 
Shingles, Split Idaho Cedar Posts. 


Complete Stocks. Quick Shipments. Market Prices. . |}} 
Send Us Your Inquiries. 








AMERICAN LUMBERMAN 
TELECODE 


Makes long messages short. 
Send for information to 


AMERICAN LUMBERMAN, 315 Dearborn St., CHICAGO, ILL. 














AT UTAH’S METROPOLIS. 


Utah Commons Drop Over a Point; Variety of Causes 
Responsible—Salt Lake Road to Change Right-of- 
Way. 


Sart LAKE Ciry, UtTan, Jan. 24.—Continued cold 
weather in the intermountain states, with the near com- 
pletion of stock taking and the fact that stocks are in 
splendid shape, with an unusually large amount of com- 
mons on hand, together with the slight reductions on com- 
mons that have been announced from the Coast the last 
ten days, has brought Utah commons down a point and a 
half this week, with uppers firm and inclined to a rise. 

In fact it looks as though the decrease on commons will 
immediately be put on uppers. The storm-swept condi- 
tion of the western roads is bettering rapidly, and as the 
switchmen’s strike has had very little effect locally the 
railroad situation looms up with an encouraging aspect. 
The disaster on the Salt Lake road has put the Oregon 
Short Line and the Oregon Railway & Navigation road 
in good shape as to motive power, as the majority of the 
largest engines on the former road are in use on the 
latter two lines. 

Salt Lake dealers in particular are watching with in- 
terest the fight being waged between the St. George and 
Pioche districts in southern Nevada for the proposed 
reconstructed line of the Salt Lake route. The washed- 
out district of this road will be abandoned and an en- 
tirely new line built over a new right of way, going to 
the north or the south of the former line. Whichever dis- 
trict secures the new route it will open to the wholesale 
and jobbing lumber interests of this city a territory that 
will mean considerable business, as the construction of the 
railroad will precipitate a small boom in building opera- 
tions along its 200 miles of new track, and will provide 
transportation facilities for lumber shipments into south- 
ern Nevada that already have reached a fairsized volume. 


~ 


IN THE PINE COUNTRY. 





Heavy Cut to Be Secured on Priest River’ Reserve— 
Small Cities and Towns Mainstay of Lumber In- 
dustry. 


SPOKANE, WASH., Jan. 24.—Juergens Bros., of Newport, 
have established a big camp up the Priest river in the 
national forest reserve of northern Idaho, and will log, 
drive and cut 3,000,Q00 feet of white pine for a Spokane 
concern. Noeser Bros. are contracting with ranchers for 
3,000,000 feet of logs, to be delivered at their mill at 
Newport. They will install another planer in the spring. 

The Fidelity Lumber Company at Newport will resume 
operations by the middle of February. Repairs and 
alterations are being made. 

Loggers are running more than 100,000 feet of logs a 
day to the Lapwai Lumber Company’s mill at Chesley, 
Ida., which is in operation. A lath mill and box factory 
have been added. 

President Taft was a Spokane visitor this week—not 
the ‘‘smiling William,’’?’ who holds down the ‘‘big 
chief ’s’’ job at Washington, D. C., but Fred Taft, presi- 
dent of the Taft Lumber Company, of Taft, B. C. 

EK. O. Hawksett, general manager for the Panhandle 
Lumber Company, in the course of an interview, said that 
retail lumber dealers in the smaller cities and in towns 
have gone through two quiet business years, although 
many of the large cities have shown activity 
in building during this period. The aggregate 
amount of lumber used in the large cities is 
largely in building construction, and rural districts, 
where frame buildings predominate. He expects his com- 
pany during the coming season to be overloaded with 
orders, and that the mills will find it difficult to keep 
pace with the demand. 

A. J. Wedum, of Dillon, Mont., head of the A. J. 
Wedum Lumber Company, called recently. at the office of 
the Western Retail Lumbermen’s Association, of which 
he is a member. 

H. W. Sparks, superintendent of demonstration farms 
for the state college and in charge of the investigation 
conducted by the college at Pullman for the reclamation 
of loggedoff lands, has gone to Seattle to test methods 
in use in connection with work on Puget sound. The 
Washington Logged Off Lands Association, the state 
college, the University of Washington and the bureau 
of plant industry agreed upon and arranged a plan for 
the testing of explosives for this work and the date for 
this test will soon be announced. Power makers and all 
dealers in the state have been invited to enter this con- 
test. Representatives of the institutions will take photo- 
graphs and collect information. Mr. Sparks will also 
investigate other methods of clearing land, such as the 
use of donkey engines, char-pitting and devices for the 
utilization of byproducts. 

C. M. Crego, manager for the William Muser Lumber 
& Manufacturing Company at Spokane, left last week 
for St. Paul, Chicago and other points in the East. 

Since the opening of the Idaho & Washington North- 
ern extension in November, north through the Pend 
Oreille valley from Newport, Ida., the little hamlets 
along the river have taken on new life and building is 
going on apace. The railroad follows closely along the 
west river bank and the beauties of the big river can be 
seen from passing trains. At Ione, the northern terminus 
of the road, the Panhandle Lumber Company is erecting 
a second big lumber mill. What was formerly a mere 
boat landing with a small ‘hotel and a store is now 9 


wideawake town, with well laid streets, paved sidewalks, 
half a dozen stores, fine residences and several hotels. 
A hospital is being erected by Dr. F. H. Rusk, recently 
of Cincinnati. Besides two store buildings the Pan- 
handle Investment Company is completing sixteen houses 
for the use of mill operatives. 

Like Spirit Lake, lone is a lumber town and owes its 
growth and prosperity to F. A. Blackwell and his asso- 
ciates, who were farsighted enough to see the great 
possibilities in the lumber, mining and agricultural re- 
sources of the valley and the Metaline mining district 
to the north. The Panhandle company’s mill at Spirit 
Lake, erected two years ago, is one of the best and most 
modern equipped mills in the West. The mill being 
erected at Ione by this company will, however, surpass 
the one at Spirit Lake in many ways. Although its 
capacity will be the same, 125,000 fect every ten hours, 
the main building will be larger and its machinery 
throughout will be equipped with individual motors. 

The Phoenix Lumber Company is occupying its new 
office and storeroom quarters in the Washington Water 
Power Company’s Medical lake depot building, adjoin- 
ing the mill company’s yards. The quarters are com- 
modious and neatly arranged for the mill company’s 
purposes. The entire second floor of the building is used 
for stocks, sizes of doors and windows and the screen 
making and paint departments are on this floor. The 
glazing room and the blacksmith shop occupy the base- 
ment and the office proper occupies the southern half of 
the main floor. The Phoenix company will hold its an- 
nual meeting early in February, and the following officers 
will be reélected: E. F. Cartier Van Dissel, president 
and general manager; R. Insinger, secretary and treas- 
urer; P. M. Cartier Van Dissel, vice president. These 
officers together with F. T. Post, of Spokane, and E. J. 
Everwyn Lange, of Amsterdam, Holland, comprise the 
board of trustees. 


IN THE FLATHEAD VALLEY. 





Snow Blockade Removed-—Cars More Plentiful — 
Prices Firm, With Prospect of Advance — New 
Freight Rate Favors Mill Center, 

KALISPELL, Mont., Jan. 22.—Planing mills are being 
kept busy and from all indications shipments will show 
a steady increase over the last two or three months. 
Cars are becoming more plentiful since the snow block- 
ade has been raised. Stocks are badly broken and prices 
are holding firm. In all probability many items will be 
advanced within thirty days. Logging operations are 
being pushed to full capacity and several million feet are 
banked for the spring drives. Practically all cutting is 
finished and operators are hauling on their decked logs. 
Owing to the light fall of snow this winter, it is feared 
that there will not be sufficient water for the spring 
drive, as the streams are very rapid in this district. 

J. R. Grogan, of the Mahon Robinson Lumber Com- 
pany, Great Falls, was in this district the forepart of 
the week conferring with local lumbermen. 

J. B. Robinson, of the Mahon Robinson Lumber Com- 
pany, Minneapolis, Minn., was in Kalispell Tuesday 
placing a few orders. The Mahon Robinson people oper- 
ate a string of retail yards through the Dakotas and 
Montana and Mr. Robinson states that prospects for 1910 
are exceptionally bright, especially in eastern Montana. 

When President L. W. Hill, of the Great Northern 
railroad, visited Kalispell last week, he found conditions 
bad in regard to cars and after leaving sent the follow- 
ing message to General Manager J. M. Gruber: ‘‘Am 
sorry to learn that there is business offered at Kalispell 
that we can not handle: Grain house filled with grain 
for Seattle, no cars; lumbermen want cars; shipment 
eight car potatoes waiting three weeks, cars here, no 
heaters etc.’’ He also stated that he was surprised that 
they should overlook a car of business anywhere, needing 
it as bad as they do, and requested General Manager 
Gruber to start a string of empties west to take care of 
everything offered. 

D. N. Winton, of Thief River Falls, Minn., who is 
heavily interested in the Northwestern Lumber Company, 
of this district, was in Kalispell the forepart of the 
week on business. 

B. Beagle, is in this district from Lethbridge, Alta., 
conferring with local lumbermen, preparatory to putting 
in a retail yard in eastern Montana. 

Shipments for December, 1909, reported by fifteen 
members of the Montana Larch & Pine Manufacturers’ 
Association, were 7,683,754 feet, as compared with 
7,278,234 feet for the corresponding month of 1908. 
Shipments for December, 1909, were much less than they 
would have been had traffic conditions been normal. 

The annual stockholders’ meeting of the Dawson Lun 
ber Company, Libby, Mont., was held January 10. A. H. 
Burns was elected president, C. I. O’Neil vice president, 
E. W. Doe secretary and treasurer. The directorate 
comprises the officers and James Byrne and James 
Hurley. 

B. J. Boorman, president of the Boorman Lumber 
Company, accompanied by his wife, left Thursday for 
points in California, where they will spend the remainder 
of the winter. 

C. L. Dobner, manager of the Northwestern Lumber 
Company, left Tuesday for the eastern part of this 
state on business. 

D. B. Barber, manager for the State Lumber Company, 
returned Friday from a business trip to Minneapolis. Mr. 
Barber states that his company has a carload of machin- 
ery and shafting on thé road, which will be installed upon 
arrival, 
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New Montana Distributing Point. 

The Great Northern railway has issued a tariff effect- 
ive January 1, under which favorgble rates are given to 
millwork. Prior to the adoption of this tariff the rate 
on millwork was fixed without regard to its being 
shipped with lumber, and it paid the same rate whether 
forwarded by open freight or with lumber. Under the 
new rate it can be shipped in carlots at a. rate only one 
cent above that of lumber, and in mixed cars the rate is 
only 3 cents higher than the lumber rate. Special interest 
is attached to this new rate for the reason that it will 
encourage the building of sash and door factories in this 
city, which ultimately will become a distributing center 
for millwork in this section of the state. 

The O’Neill Lumber Company is building at its lumber 
yard a 2-story shop in which it will install machinery for 
the manufacture of sash and doors and for doing other 
special work used in building. Stock sizes of sash and 
doors will not be manufactured for the present, but the 
operations will be confined to the manufacture of special 
sizes and designs required in almost every building. The 
new rates adopted by the Great Northern will encourage 
development in this direction. 

Outlook for Sawmill Refuse. 

In line with the policy of the Great Northern railway 
to encourage the development of industries along its line 
it has made a special rate on slabs produced by the mills 
of this section to be shipped to the country across the 
mountains in competition with coal. After investigation 
it was decided that the company could make a rate 60 
percent of the regular lumber rate, which would permit 
the delivery of the cordwood at a price to compete with 
coal. 





CALIFORNIA. 


AMONG THE NORTHERN REDWOODS. 


Redwood Business, Foreign and Domestic, Good— 
Numerous Extensions and Developments—Cut and 
Shipments of Two Years Compared. 


EuREKA, CAL., Jan. 19.—Operators anticipate an ad- 
vance in prices of merchantable grades before spring. 

Domestic shipping has been brisk, being for November 
21,730,114 feet and for December 26,624,182 feet, as 
against 25,493,359 feet in December, 1908. Eastern 
orders for finish, siding and mixed cars calling for spring 
delivery are plentiful. Door and molding mills also have 
considerable business on hand, and are running at full 
capacity. 

Foreign trade for rough clear redwood and redwood 
door stock eut and tied in bundles is excellent. The 
French bark Grande Duchesse Olga is loading rough clear 
at the Vance Redwood Lumber Company’s wharves for 
the United Kingdom, on account of Comyn, Mackall & Co. 

The American bark S. C. Allen is loading merchantable 
redwood: at Bucksport for Honolulu. 

The British bark Antiope is loading orders on account 
of the Charles Nelson Company for Australian delivery. 
The load is being attended to by the Humboldt Lumber 
Manufacturers’ Association. 

The British steamer Chartham, chartered by W. R. 
Grace & Co., to take a cargo for the west coast via 
Puget sound, where the vessel will put in to finish its 
load, is scheduled for early arrival. 

The British steamer Straithblane is due at Humboldt 
bay next week to load rough clear redwood lumber and 
redwood door stock for J. J. Moore & Co., consigned to 
Sydney. 

The steamer Zarl of Elgin is due shortly to load 
merchantable pine and clear redwood for Australian de- 
livery, account G. W. McNear, Incorporated. 

The Norwegian tramp steamer Aagot has cleared for 
Melbourne via Gray’s harbor, with a rough clear cargo 
of 892,984 feet, valued at $24,006.59. 

Rough Weather for Coastwise Trade. 

Word has been received that the British bark Titania, 
which sailed from this port September 19 for Australia, 
has reached its destination. 

During the last two weeks steam schooners engaged in 
the coastwise lumber trade have been experiencing very 
heavy weather. Several carriers have been wrecked, and 
many deckloads have been washed away. 

The steam schooner Katherine, Holmes-Eureka Lumber 
Company, crossed Humboldt bar bound for San Fran- 
cisco with a cargo of redwood, but encountered very 
heavy weather off Cape Mendocino, in which its deckload 
of about 100,000 feet, was washed overboard. The 
Katherine returned to the company’s wharf, and after -re- 
loading and undergoing minor repairs, again sailed for 
San Francisco. 

The schooner Del Norte, Hobbs, Wall Lumber Com- 
pany, ran abreast of the Blunt’s reef lightship while 
bound for San Francisco with redwood lumber from 
Crescent City. The boat was so badly damaged that it 
was necessary to jettison the deckload. It will be some 
time before the vessel will be back in service. 

The American schooner San Buenaventura cleared for 
Altata, Mexico, last week, with 117,862 feet of rough 
clear pine valued at $1,885.79; 11,022 feet of pine floor- 
ing valued at $176.35, and 42,104 feet of rough clear 
redwood, valued at $673.66, The vessel ran into a gale 
which shifted the cargo, and owing to the severe batter- 
ing of the waves, sprang a leak and drifted near north- 
west Seal rock above Crescent City. Although the entire 
crew was rescued, the vessel and cargo are a total loss. 

Developments and Extensions. 

Paul M. Burns, president of McKay & Co., and the 
Occidental Shingle Mills, is in Eureka viewing the com- 
pany’s holdings. Dr. Burns is very optimistic about the 
lumber business for the coming year, 








The Little River Redwood Company is about to enlarge 
its wharf north of Samoa. A contract has been let to 
the Mercer-Fraser Company for the necessary pile driving. 

Ernest McKee, tanbark dealer of Petrolia, will open 
his peeling camps within a month if the weather permits. 
Mr. McKee has secured a contract from the Northern Pa- 
cific for the Shively extension for 80,000 pieces. of split 
ties, and a crew is at work getting them out. 

The Humboldt Milling Company, of Fortuna, has a sur- 
veyor in the field running lines up Rohner creek to its 
timber. The company contemplates putting on a cable 
carrier system to transport shingle bolts to the edge of 
the townsite. 

Manager R. R. Smith, of the Milling Company, recently 
returned from a trip among the northern woods, where 
he investigated the system, and he seems well pleased 
with it. 

The Oregon & Eureka Railroad Company’s logging 
road for the Vance Redwood Lumber Company, of Samoa, 
placed the new ferry steamer Antelope on its maiden run 
today. The boat will carry the Vance Company’s em- 
ployees between Eureka and Samoa, and transport freight 
and passengers in connection with the railroad, which, in 
addition to its logging business, does a general freight 
and passenger business between Eureka and Trinidad. 

Owing to favorable logging weather, the Pacific Lumber 
Company, of Scotia, has dispatched a crew of choppers 
to the Eel river camps south of Scotia. 

The plant of the Eel River Valley Lumber Company, at 
Newburg, has been closed a few days by the breaking of 
the main shaft. The company’s log pond was frozen 
over a few days ago for the first time in fifteen years. 

The Northern Redwood Lumber Company has repaired 
the bridge up Canyon creek and logs are being hauled to 
the Riverside mill, the Korbel mill being shut down for 
repairs. 

R. O. Wilson, general manager for the Bayside Lumber 
Company, who is in Eureka, states that the mill will be 
closed a few weeks for repairs. Mr. Wilson has great 
hopes for redwood for 1910. 


Cut and Shipments for 1909. 
Mill cuts for 1909 were: 
HUMBOLDT COUNTY. 


Feet. 
Northern Redwood Lumber Company.......... 44,200,000 
KORBEL. 
Vance Redwood Lumber Company............. 70,000,000 
SAMOA. 
SUMRA. 


McKay & Co., Eureka 14,000,000 








The Little River Redwood Company.......... *12,000,000 
BULWINKELE. 

Holmes-Eureka Lumber Company.............. 13,000,000 
BUCKSPORT. 

Bayside Lumber Company, Eureka............. 23,000,000 

Dolbeer & Carson Lumber Company, Eureka.... 22,000,000 

Metropolitan Lumber Company................ 8,000,000 

METROPOLITAN. 

Elk River Mill & Lumber Company, Falk....... 9.665,000 
Eel River Valley Lumber Company............ 15,000,000 
NEWBURG. 

Eastern Redwood Company, Glendale.......... 22,500,000 
MENDOCINO COUNTY. 

Glenblair Lumber Company, Glen Blair........ +9,609,000 
Stearns Lumber Company, Wendling........... 11,372,520 
Northwestern Redwood Company, Northwestern. 13,140,760 
Union Lumber Company, Fort Bragg.......... 51,078,420 

* Since May. 
+ From April 1. 

OFFSHORE SHIPMENTS FoR 1909. 
DESTINATION— Cargoes. Feet b. m. Value. 
DEED, 0 ah. 0'64 608458 08 21 23,649,534 $632,322.84 
I io 4s Ws ocean wareh ae 6 5,474,264 67,683.05 
aa ere 6 4,534,995 73,828.85 
OT See 8 4,282,983 76,657.59 
OO RS ee eee 3 3,312,415 90,814.63 
eS are ee 1 443,753 6,191.07 

Washington and_ British 
Columbia for reshipment. 1 285,000 8,550.60 
NE ins ete eek oes ———_ 41,182,944 $ 956,048.63 
EE Oe ss ben cwses 3 43,854,746  1,080,930.63 
ee ee ee 2,671,802 $124,882.00 


The Australian shipments, 21 cargoes, 23,649,534 feet, 
valued at $632,322.84, is an increase of 4 cargoes, 2,674,- 
734 feet, with an increase in value of $24,590. 

Redwood ties shipped during 1909 numbered 364,325 
pieces, and represent of the above amounts 11,272,259 
feet, valued at $155,615. These were shipped as follows: 





DESTINATION— Pieces. Feet. Value. 
Salina Cruz, Mexico...... 171,478 5,474,264 ‘ $ 67,683 
_. . SARS erry 154,422 4,476,836 70,341 
PE G0 Se og.2,0'0,.0, 5 ea era 38,335 1,321,159 17,591 

| ee ree re 364,325 11,272,259 $155,615 





FROM A SOUTHERN CALIFORNIA PORT. 


Dredging of Thirty-foot Channel Completed—Cargo of 
Wrecked Lumber Schooner Removed—Replenish- 
ment of Local Yards. 


San Diego, Cau., Jan. 22.—The California Reclamation 
Company’s dredge has concluded its work at the mouth 
of the harbor. Actual work on the dredging of the bar 
was begun about December 1, but favorable conditions 
have permitted the progress on the $30,000 contract to be 
much more rapid than had been expected. A total of 
100,904 yards of sand were taken up by the suction 
machinery and dumped into deep water. The price paid 
by the government was 28 cents a yard, and engineering 
and inspection fees used up the remainder of the appro- 
priation. The channel is 250 feet wide and 2,400 feet 
long, with a depth of not less than 30 feet at any place 
at mean low tide. 

By the aid of two tugs belonging to the Spreckels 
Bros. Commercial Company, the cargo of lumber of the 
schooner Alice McDonald, which went on a reef off Point 
Loma several weeks ago, was removed and towed by 
lighters to the wharf of the Russ Lumber & Mill Com- 
pany, the consignee of the 250,000 feet on board. Fol- 
lowing unloading, the McDonald was put on the ways. 

Recent arrivals for local yards have been the 3-masted 
schooner Lottie Carson, from Eureka, with 300,000 feet 
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‘IMMEDIATE SHIPMENTS 
Air-Dried 


Red Cedar Siding 


All Grades 
Straight Cars or Loaded with Shingles 


FIR 
FLOORING, CEILING, DROP SIDING 


Send Us Your Rush Orders 


FERRY-BAKER LUMBER CO. 


General Office and Mills 
EVERETT, WASHINGTON 


Minneapolis Office, Charlies Van Pelt, Manager 
1029 Lumber Exchange 

















Try us on 
Mixed Carloads 


{ FLOORING. 
DROP SIDING. 
FINISH. 
STEPPING. 

CEILING. 
BATTENS. 








RED CEDAR {incu 





McWilliams & Henry, Inc. 
Mill at EVERETT, WASH. 
Eastern Office HAMILTON & STRONG, Minneapolis, Minn. 


FIR and CEDAR") 
LUMBER | 


ALL GRADES OF 


Red Cedar Shingles 


IN TRANSIT - 
Manufacturers and Wholesalers 


H QO. SEIFFERT CO. 


EVERETT, WASH. 
































Eastern Office, W. W. VAWTER, Rep ive, Mi fi 
MILLS AT E\'ERETT AND MONROE, WASH. 











H A e D wo0 D will find it to their advantage 


to send for free sample pages 


LUMBERMEN © ** “cts: Tatty Book 


American Lumberman, Publishers, 315 Dearborn St., Chicago 
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Dant & Russell 


INCORPORATED 


Correspondence solicited. 


WHOLESALE 


LUMBER 


Car and Cargo Shippers. 


Oregon Pine 


(Douglas Fir) 





837 Chamber of Commerce Bldg. 


PORTLAND, OREGON. 
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Quick Shipment 


WE WISH TO MOVE 
10 Cars 8" No. 2 Shiplap 10 to 16 ft. 
Western Pine. 
5 Cars 8" No. 3 Shiplap 10 to 16 ft. 
Western Pine. 
3 Cars 2x4—16 Fir and Larch. 
4 Cars 2x6—16 Fir and Larch. 
Can furnish good assortment yard 


stock of Western Pine. Ask for our 
low prices. 











Wm. Musser Lumber 
& Mfg. Co. 


SPOKANE, WASHINGTON 

















We Want to Move 


A QUANTITY OF 
Western Pine Shop 
Idaho White Pine Match Plank 


—and— 
Idaho White Pine Yard Stock 


Bement-Harold Lumber Co. 
Mannfacturers and Spokane, Washington. 


Wholesalers. 


—-WA-MI-CO-> 


Brand DOORS made of 


ESTERN 


ILL Sete 


Because they will please your trade. 
_WASHINGTON MILL COMPANY, i 
SPOKANE, WASHINGTON. sem 


If you are in the get the LOWEST 
Market for BOXES PRICES from the 
PHOENIX LUMBER CO., ®4eki= 


E. F. CARTIER VAN DISSEL, Manager. 


— 








PRoMPTLy 
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of redwood for the San Diego Lumber Company; the 
steam lumber schooner Willapa, from Willapa harbor, 
with a part cargo of 2,718,000 cedar shingles for the 
Russ Lumber & Mill Company and the Western Lumber 
Company; the steam schooner Yosemite with 400,000 feet 
of kiln dried flooring for the Benson Lumber Mills Com- 
pany; the steam schooner Alcatraz, with 150,000 feet of 
pine for the Russ company; the 4-masted schooner Es- 
pada with a cargo of pine for the same company, and 
the schooner Mahukona with a cargo of creosoted piling, 
also consigned to the Russ company. 





- FROM THE GOLDEN GATE. 


Prices Well Maintained—Lumbermen Will Aid Panama- 
Pacific Exposition—Big Concern Opens New Offices— 
Forest Service Sells Timber. 

San Francisco, Cau., Jan; 22.—The unusually cold 
and wet weather has prevented the use of as much lum- 
ber as might have been expected in local building work, 
but the dealers in fir are in good spirits and maintain- 
ing prices pretty well. There is even talk of advancing 
redwood a little when the general demand improves. 

In the line of fir cargo lumber for export a number of 
inquiries have been on the market the last ten days. The 
asking price is $13.50 base, but indications are that 
considerable business is being placed at $13. Offshore 
freights are somewhat weak. 

The established price on domestic cargo when shipped 
to Pacific coast ports from Puget sound and other north- 
ern ports is $14.50 to San Francisco and $15 to points 
south. In San Francisco comparatively few cargoes of 
fir are being placed, buyers being disposed to hold off 
until they have to buy. But on small special orders for 
quick delivery they are paying these prices. 

The retail lumber trade is pretty quiet in the city at 
this time of year. All dealers are hoping that another 
month will see construction work well under way and 
at least an ordinary demand for building material. 
Yards stocks are normal or possibly a little below. The 
mills of the Coast are long on rough clear and select fir 
and slash grain flooring, although they are generally 
short on No. 1 vertical grain flooring. 


Pushing Panama-Pacific Exposition. 


The directing committee is pushing its preparations for 
the Panama-Pacific-International Exposition and it has 
just been decided to raise a subscription of $5,000,000 
as an earnest of good faith. At least one lumberman 
has offered to subscribe $5,000 and a hundred men and 
firms will follow. 

Offshore charter rates are weak, especially for cargoes 
to Australia, where the demand seems to have temporarily 
fallen off. However, there are renewed inquiries for lum- 
ber for export and more charters are expected at pre- 
vailing rates. The barkentine Amaranth is under charter 
for lumber from Puget sound to Pearl harbor. 

The charter of the Strathblane from Eureka and 
British Columbia to Sydney, time charter, has been an- 
nounced. The Glenafric will carry lumber from Port- 
land to China ports, time charter, delivery and redeliv- 
ery China, £825. 

Coasting lumber freights are quoted at $3.75 to $4 
from Puget sound and Columbia river to San Francisco 
and $4.25 to $4.50 to San Pedro. 

The report has been received ‘that the Loop Lumber 
Company, Charles R. McCormick, of McCormick & Co., 
and Olson & Mahony, operating jointly, will maintain a 
regular line of freight and passenger steamers between 
San Francisco and Portland. These companies have 
altogether a dozen steamers in the*lumber trade, but do 
not run on regular schedule. 


Back in Old Quarters. 


Frederick F. Sayre, president and general manager of 
the California Sugar & White Pine Agency, is to be 
congratulated upon the fine suite of offices the agency 
now has in the magnificent new First National Bank 
building, corner of Montgomery and Post streets. There 
are seven rooms, taking in almost the entire Post street 
front of the eleventh floor. The offices are very large 
and full of sun and are directly across the street from 
the Crocker building and adjacent to the New Palace 
hotel, built on the site of the old Palace. By taking 
these new offices the agency returns to the old downtown 
district, where it maintained offices many years, first in 
the Crocker building and then in the Rialto building 
before the fire. 

The agency has closed a very successful year and is 
starting one that looks equally as propitious and perhaps 
a little more so. It has more orders than it can take 
care of and all of the mills are down for the winter. 
The agency has a large volume of business on its books, 
which will be shipped out as fast as the stock is dried, 
and will keep the mills busy shipping till along in the 
spring. Everything looks very promising for a large 


| business this year and the probabilities are that the Cali- 


fornia sugar and white pine mills will have considerably 
more stock to offer the trade than for the last two years, 
as some of the mills that have not operated to capacity 
the last year will saw this year. 

The French steamer Amiral Olry has just sailed from 
this port for Europe via the west coast of South America, 
with 300,000 feet of lumber. A part of this cargo will 
be landed at Santa Rosalia for the Compagnie du Boleo, 
which uses great quantities of timbers in its copper 
m 


The timber sales department of the Forest Service, 
with headquarters in this city, has sold to the Castle 
Lake Lumber Company, of Castella, the timber on 1,520 
acres in the Shasta forest, estimated as follows: Yellow 
pine, 4,500,000 feet;. Douglas fir, 7,000,000 feet; cedar, 
2,200,000 feet; sugar pine, 850,000,000 feet. The stump- 


age rates charged were: Sugar pine, $4; yellow pine, 
$3, and fir and cedar, $1.50 a thousand. : 

L. A. Barry, formerly supervisor of the Plumas 
national forest, with headquarters at Quincy, will in 
future be in San Francisco, in charge of claims work 
for the nation] forest district. D. N. Rogers succeeds 
him at Quincy. 


State Forester Resigns. 


A. B. Lull has resigned as state forester to engage in 
the eucalyptus growing industry. Mr. Lull is to become 
forest and field manager for the North American Hard- 
wood Timber Company, of New York, which owns the 
Glide ranch in Solano county. Mr. Lull has been state 
forester since 1906, when he was recOmmended for the 
office by Gifford Pinchot. 

F. C., Knapp, of the Peninsula Lumber Company ; 
O. M. Clark, of Clark & Wilson, and W. B. McKay, of 
the North Pacific Lumber Company, whose mills in Port- 
land have a combined daily output of 1,000,000 feet of 
lumber, have just returned to Oregon, after spending a 
week here on important business. They secured an office 
at 509 St. Clair building, which will be jointly occupied 
as headquarters for collecting information as to the needs 
of the California market. ‘They expect to make an im- 
portant feature of both car and cargo shipments, to 
California. The office is under the management of W. T. 
Wiggins, formerly with the North Pacific Lumber Com- 
pany in Portland, and C. S. Brace, who comes from the 
Peninsula Lumber Company. These young men will-aim 
to keep thoroughly posted on the needs of this market 
and see that the Californians get what they require. 

According to reports from Scotia, E. A. Blockingler, 
the manager of the Pacific Lumber Company’s redwood 
mill, expects to have the new mill, costing $250,000, com- 
pleted by May 1. 


Concern Had Good Year. 


The annual report of the E. K. Wood Lumber Com- 
pany, of this city, shows that the sales for 1909 through 
the San Pedro office amounted to 79,557,419 feet. The 
total sales exceeded those of any preceding year. The 
company maintains offices at Los Angeles, San Rafael, 
San Anselmo and Oakland. A great portion was shipped 
from mills on Puget sound, the west coast of the state 
of Washington and northern California. Five steam 
schooners and seven sailing vessels were employed in the 
company’s lumber trade. 


The Pacific Tank Company has bought a 12-acre tract 


of land on the north bank of the tidal canal in Oakland, 
for use as a manufacturing site. 

Advices from Port Bidwell say that Manager Dumie, 
of the Fandango Lumber Company, has a force of men 
at work in the woods in Modoe county getting out logs 
for the mill, which is to start early in the spring. At 
least 2,000,000 feet of lumber will be cut during the 
coming season. 

The Loomis and Thatcher saw mills are now the only 
mills in the Shingletown region that cut lumber on a 
large scale. A large quantity of lumber will be cut after 
the spring season opens and hauled to Cottonwood for 
shipment by rail. 

A planing mill and box factory will be installed by 
H. H. Guill at Chico. The first building of the plant to 
be erected will be a frame structure 40x100 feet. 


Personal Mention. 


Donald Macdonald, president and manager of the 
Albion Lumber Company, has arrived from Albion ac- 
companied by Mrs. Macdonald. 

W. C. Barker, a lumberman of Portland, is in the city 
en route to Honolulu. 

J. J. Rogers, of the Rogers Lumber Company, of 
Minneapolis, Minn., is a guest at the St. Francis. 

F. O. McGavic, who is with the McCloud River Lumber 
Company, of McCloud, has returned to the mill after a 
few days at the city office. 

E. A. Blockinger, manager of the Pacific Lumber Com- 
pany’s interests at Scotia, is in Los Angeles conferring 
with President C. W. Pennoyer, who has just returned 
from an eastern trip. 

A. W. Simpson, a Stockton lumber dealer, is in town. 

John L. Muir, a lumberman of Humboldt county, has 
arrived from Eureka. 

F. E. Olmstead, district forester, with headquarters in 
San Francisco, has returned after an absence of two 
months in Washington, D. C. 

L. J. Simpson, a lumber manufacturer of North Bend, 
Ore., is a recent arrival. 

Elmer H. Cox, who has charge of a large box factory 
at Madera, is in the city. 

D. H. Steinmetz, manager of the Standard Lumber 
Company’s big manufacturing plant at Sonora, where 
California pine doors and box shook are being turned out 
in large quantities, has been visiting with T. S. Bullock 
at his San Francisco office. 

A. E. Peterson, a wholesale lumberman of Seattle, 
Wash., has arrived from the north, accompanied by Mrs. 
Peterson. 

Selwyn Eddy, former president and member of the 
executive committee of the Pacific Lumber Company, 
recently returned from an extensive eastern trip and is 
now enjoying a little leisure after fifty years of hard 
work. 

PPP IP PPP PPP PP 


ADVANCE IN FIR LOG VALUES. 
[Special telegram to the AwERICAN LUMBERMAN.] 

SEATTLE, WASH., Jan. 25.—Continued scarcity of fir 
logs on Puget sound has resulted in an advance of selling 
prices, which become effective February 1. The new 
prices will be: Flooring logs, $14; merchantable, $10; 
No.. 2 logs, $6.50 a thousand feet. Prices heretofore 
ponraling, have been: Flooring logs, $12; merchantable, 
$9; No. 2, $6. However, the tidewater mills have been 
paying a considerable premium for logs for some time. 
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SUNSET STATE LUMBER NEWS. 


Southern Pacific Rushing Work from Natron to Kla- 
math Falls—New Mill at Linton to Begin Operation 
~—-Buys Logging Outfit. 

PORTLAND, ORE., Jan. 25.—The log situation is about 

the same as a, week ago, the market being firm with a 


_ searcity of good stock. The camps are preparing to open 


in february or March and it is expected that there will 
be 2 good demand for the logs when they begin to be 
sifted. 

The Southern Pacific is pushing work on its road 
from Natron to Klamath Falls with all possible haste, 
the intention being to have it ready for operation within 
the next eighteen months. This line will give an addi- 
tional road between Portland and San Francisco, as 
Klamath Falls is already connected with Weed, on the 
main line of the Southern Pacific in California, and 
Natron is connected with the main line at Eugene in 
Oregon. The Southern Pacific is also rushing work on 
its line to Tillamook and it is probable that work will 
be resumed soon on the Drain-Coos Bay line. In view 
of these large undertakings there is a strong demand 
for cross ties and many of the saw mills are under 
contract for large orders. One order from the South- 
em Pacific was placed this week with mills on the north 
fork of Lewis river for 50,000 pieces and it is under- 
stood that a quantity about twice that large is under 
consideration. Buyers from California have also been 
in the field during the week looking for opportunities to 
place contracts, not only for ties but general material 
as well, and it is understood that two mills signed up 
their entire output for the next three months. 

From Yaquina Bay comes the report that the Southern 
Pacific has bought 200,000 ties from the Altreus mill for 
a road to be built around the north side of the bay. 

The Oregon City Lumber & Manufacturing Company 
has straightened out its tangled financial affairs by giv- 
ing the creditors stock in the company and it is expected 
that the plant soon will be placed in operation. 

E. E. Ellsworth has been appointed general superin- 
tendent of the mill of the Bridal Veil Lumbering Com- 
pany at Bridal Veil. E. R. Blair is in charge of the 
office at Bridal Veil as secretary of the company, the 
appointments having been made recently by the general 
manager, E. P. Hazen. 

E. D. Kingsley, manager for the West Oregon Lumber 
Company, announced this week that installation of ma- 
chinery at the new mill at Linnton will begin next Mon- 
day, the buildings being practically completed. A. De- 
mangeon, of the Portland Machinery Company, who 
planned the mill, is giving it a great deal of attention 
and it is expected to be ready for operations by April 1. 
The machinery to be installed includes transmission equip- 
ment, including a 13x16 turn engine feed and a Hill 
type stationary nigger, a horizontal band resaw, fur- 
nished by the Portland Machinery Company, boilers 
bought from the Casey-Hedges Company, Chattanooga, 
Tenn., having 150 pounds pressure and developing 500 
horsepower, 

Brown & Brown, Incorporated, composed of H. G. 
Brown and Theo. B. Brown, have opened offices in the 
Lewis building, this city, for the purpose of dealing in 
timber lands. 

Everett G. Griggs, of the St. Paul & Tacoma Lumber 
Compxuy, Tacoma, Wash., recently visited Clark W. 
Thompson, manager for the Wind River Lumber Com- 
pany «t Caseade Locks, to inspect the mill, which is 
driven by electricity. 

Lester W. David, of the Monarch Lumber Company, 

has returned from New York city. The company’s new 
plant will be ready for operation about March 15. 
_ The Inman, Foulsen Lumber Company has moved into 
its now and handsome office building. The company is 
operating its large mill day and night and shipping 
large «uantities to coastwise and foreign ports. A large 
steam:r is loading at the mills for the orient. 

The Abaqua Lumber Company at Woodburn is operat- 


‘ing its Abaqua mill and has placed the plant at Reuben 


M operation. 
_ The Luckiamute Tie & Lumber Company has started 
its mill at Falls City. 

_The Carlton Lumber Company’s mill at Carlton is run- 
ling but probably will have to close down soon because 
of scarcity of logs. A logging road will be built from 
this mil] into thé company’s timber. 

Franks §. Murphy, well known Salt Lake City lumber- 
man, “ccompanied by Roy Felt, vice president of the F. 
8. Murphy Company, spent a few days in Portland re- 
cently visiting the various mills. 

Geovge H. Kelly, former manager of the Booth-Kelly 
Lumber Company, of Eugene, has retired from active 
Operations and will live in Portland, where he has com- 
pleted the construction of a handsome home. 

The Willamette Valley Lumber Company, Dallas, is 
extending its railroad about one and one-half miles from 
the line of the Salem, Falls City & Western railroad at 
Black Rock. 

The Manufacturing Lumbermen’s Underwriters of 
Kansas City, Mo., has established an office in this city 
m sg Lumbermen’s building, in charge of Harry B. 

ark, 

The Standard Box & Lumber Company, of this city, 
has bought the logging outfit of A. J. Dwyer on Arkan- 
Sas creek, near Castlerock, Cowlitz county, Washington, 
and is moving the machinery to the camp from Deep 
Tiver, where logging operations have been conductea. 
The camp will be opened soon with the intention of 
cutting about 100,000 feet daily, the output to be used 
by the company’s mill in this city. 


FROM A BUSY CANADIAN MILL POINT. 


Low Grade Pine in Good Demaynd—Lath Stock Low— 
Substitution in Upper Grades Frequent—Tariff 
Hindrance, 

HvLL, QuE., Jan. 24.—Large sales in low grade pine 
characterize the early new year lumber trade in this dis- 
trict. Prices are still weak and big lots are sold much 
cheaper than they were a year ago. Narrow boxboard 
in short lengths sell at $14 f. o. b. Hull, or about the 
same as pine mill culls. Large manufacturers quote firm 
prices, but small producers and middlemen show a ten- 
dency to weaken. If it were not for the remarkable 
strength of the lumber market in good pine strips, siding 
etc., the cheaper stock would be sacrificed in order to get 
money. Inch white pine good strips are firm at $40 a 
thousand f. o. b. Hull and shorts command about the 
same figure. In fact, buyers find so much difficulty in 
getting what they want in upper grades that they often 
have to be content with other kinds of stock, which 
indicates the independence of those having good white 
pine lumber on hand. 

Gilmour & Hughson, of Hull, having completed stock 
taking, report a production of 25,000,000 feet of lumber 
for 1909. Fraser & Co. produced 20,000,000 feet during 
the season, a marked increase over the previous year. 
Most of their cut was under contract for the Sheppard 
& Morse Company, of Boston, Mass. 

The stock of lath held in the Ottawa valley was 
scarcely ever lower. The best white pine lath commands 
$4 a thousand f. o. b. Hull and white pine, mill run, $3. 
Spruce and red pine, mill run, sell at $3. Good stock is 
in active demand with American buyers. Lower grades 
of lath are being used in large quantities by the local 
building trade. 

Stock taking disclosed a less favorable shingle situa- 
tion. The 20-cent extra tariff hindered many sales to 
the United States. The policy of lumbermen in general 
has been to make no change in prices as a result of the 
new tariff. 


FROM THE CANADIAN METROPOLIS. 


Mill Concern to Increase Its Force of French Cana- 
dians, Hindoos Being Displaced—Conservation Meet- 
ing Creates Interest. 

MONTREAL, QUE., Jan. 24.—Word has been received 
that the Fraser River Lumber Company, of New West- 
minster, British Columbia, will increase its force of 
French Canadians. Several months ago this company 
came east and secured 125 French Canadian workingmen. 
They are natural woodeuwen, steady, industrious and 
painstaking, each one doing the work of two Hindoos. 
Local millmen are fiuding that they must pay higher 
wages if they are to retain their best workmen. 

Local paper interests and lumbermen were interested 
in a meeting of the Canadian Conservation Commission 
at Ottawa last week. . This was the first meeting of the 
commission and many able addresses were delivered. 
Jules Allard, of Quebec, minister of lands and forests, 
was one of the speakers. He urged the adoption of a 
saner and safer policy in connection with forest reserves. 
One of the best influences of the meeting was that the 
different provinces will likciy enact laws tending to fur- 
ther safeguard their forest wealth from fires, careless 
cutting and other wasteful methods, 








FROM THE CANADIAN NORTHWEST. 


Big Harvest of and Good Prices for Wheat Have Bene- 
ficial Effect on Lumber Industry—Stocks Reduced— 
Directorate Elected. 


VANCOUVER, B. C., Jan. 24.—The more than excellent 
harvest and good prices for wheat realized in the prairie 
provinces in 1909 have had a salu effect on the lum- 
bering industry of this district. Not only has there been 
a greater demand from these provinces for lumber and 
a consequent reduction of the accumulated stocks which 
had been carried over from the previous year, but the 
prices obtainable are more reasonable than those that 
prevailed during the period of depression from which 
this industry has just emerged. 

Furthermore, the filling up of the prairies and the 
growth of many towns, numbering over 1,000, are havin 
the effect that the demand for lumber is more steady an 
not so dependable as heretofore on crop prospects. 

The Rat Portage Lumber Company will resume opera- 
tion at its mill at Harrison River. This company will add 
to its enterprises on the Coast by the erection of a sash 
and door factory, to cost $100,000. 

The Bowman Lumber Company has five logging 
camps in operation on the Columbia river, 200 men 
being employed. To solve the problem of logging the 
bench lands on the Arrow lakes.and along the Columbia 
valley, a long chute has been built which gives excellent 
satisfaction, and is a splendid piece of logging engi- 
neering. 

The directorate of the Ocean Falls Company, which 
will operate at Cousins inlet, consists of the following: 
I. Hamilton Benn, of Price & Pierce, London; J. 8. F. 
Lowson, paper manufacturer, of Stratford-on-Avon; Will- 
iam Price, M. P., Quebec; Henry J. Crocker, San Fran- 
cisco; J. H. Campbell, Vancouver; Herbert Gilley, 
dent of the International Logging Company, New West- 
minster; E. Walker, Vancouver; Lester W. David and 
E. F. Randolph, of Seattle, Wash. The mill will have 
a capacity of 250,000 feet a day. It is calculated that 
60 percent of this will be good for lumber, while the 
other 40 percent will be converted into commercial pulp. 
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CAR SILLS, SIDING, 
ROOFING, LINING, 
BRIDGE TIMBER. 
And we can always meet emer- 


gencies requiring unusually quick 
shipment. 











G. W. GATES & CO. 


PORTLAND, OREGON, 


Branch Sales Office: 
201 Scott Building, SALT LAKE CITY, UTAH. 








WILLAMETTE VALLEY 
LUMBER CO. 


Oregon Fir 


HIGH GRADES. 


Large Timbers, 
Car Material, Yard Stock, 
Special Bills. 


TELECODE. 


DALLAS, OREGON. 











CHAS.R. McCORMICK & CO. 


E. H, MEYER, Manager 
Manufacturers and Wholesalers 


Pacific Coast Lumber 
Large Timbers, Ties and Rail- 
way Material, Mining Timber 
SPECIAL BILLS FOR RUSH ORDERS ARE OUR SPECIALTIES 
605 Lumberman Bldg. 
Telecode PORTLAND, ORE. 























Pine and Fir | Box Shooks 


LUMBER MANUFACTURERS 
KLICKITAT PINE LUMBER COMPARY, 


PORTLAND, ORE. GOLDENDALE, WASH. 








Do You Handle Coal? 


If you do you will save yourself much timeand trouble 
in ‘*figuring out’’ how much “‘so much”’ coal is worth 
by referring to 


The Coalier’s Actuary 


The tables show at a glance the amount of any quantity of 
coal from 5 pounds to 1,100 tons at prices from 25 cents to $15 
aton, and apply to either gross or net tons. Price, post- 
paid, bound in leather, $8; in cloth....... .......0.. $2.60 


American Lumberman, 315 Dearborn St., Chicago. 














TO MAKE MON EY you should use the Lumber- 

man’s Actuary for figuring 
the amount of lumber in any number of pieces and for figuring the 
cost of any number of feet at any given price. Absolutely correct. 
Send for illustrated booklet. AMERICAN LUMBERMAN, Chicago, 
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Pacific Coast int Inland Empire | 
Timber Products 


FOR 
YARD AND FACTORY USERS. 


Prompt Shipments via Any Road. 


The Pine Fir Co. 


Spokane——Seattle. 








Our Specialties are 


LONG FIR TIMBERS 


RED CEDAR. 
SHINGLES and SIDING 


We are Manufacturers. Shipments Prompt. 
Inquiries Solicited. 


Hewitt-Lea Lumber Co. 


Mills at General Offices, 612 Mutual Life Bldg. 
BELLEVUE, WASH. SEATTLE, WASH. 








LOCAL AND PERSONAL 




















Mm data aaleale 


INCORPORATED 


EAT TLE;WASHINGTO 
MANUFACTURERS 


WHOLESALERS 


LUMBER AND 
SHINGLES 


om 9 1 Oo) 8) PROMPT SHIPMENTS 











ELDER LUMBER COMPANY 


SEATTLE, WASH. 


CAR AND CARGO SHIPPERS. 
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Climax Tally Book 


For Tallying Hardwood 


qT? is substantially bound in sheep, with stiff covers and 

round corners; the straps are of heavy leather, riveted on; 
the paper is of fine quality; the special ruling and printing 
are first class. Size of closed k, 44 x 8% inches; 159 pages. 
In universal use. Send for full particulars, FREE. 


AMERICAN LUMBERMAN, 
315 Dearborn Street, CHICAGO 














A. H. Stange, of Merrill, Wis., was in Chicago during 
the last week for a few days on business. 


J. M. Safford, of the Safford Lumber Company, of 
Rockford, Ill., was a Chicago visitor last Wednesday. 

Burdis Anderson, of the Great Lakes Veneer Com- 
pany, of Munising, Mich., was in Chicago this week on 
business. 

J. T. MeGrath, secretary and treasurer of the Me- 
Grath & Attley Lumber Company, of Polo, Ill., spent 
several days in Chicago this week on business in con- 
nection with his concern, 


C. W. Goodyear, jr., assistant manager of the big 
lumber plant at Bogalusa, La., controlled by the Great 
Southern Lumber Company, was in Chicago for a few 
hours last Saturday. Mr. Goodyear was en route home 
from a trip East. 

D. E. Kline, of the Louisville Veneer Mills Company, 
Louisville, Ky., was in Chicago on Tuesday of this week, 
calling on the Huddleston-Marsh Lumber Company, which 
handles exclusively for it its line of glued up panel stock 
and domestic veneers. 


E. B. Gorin, who has charge of the timber depart- 
ment for the Great Southern Lumber Company, Rail- 
way Exchange building, Chicago, is on an eastern trip 
and before his return will call on the railroad inter- 
ests at Philadelphia, New York and Baltimore. 


C. D. Benedict & Co., of Peoria and Chicago, have 
secured the services of J. L. Johnson to act as travel- 
ing salesman in Illinois and Indiana. Mr. Johnson was 
connected with this concern several years ago, so it 
will seem just like coming home to him. The change 
will become effective February 1. 


The Huddleston-Marsh Lumber Company, 2257-67 
Lumber street, Chicago, reports having worked up a 
splendid trade in glued up stock, as well as in domestic 
veneers and panel stock. It controls the exclusive output 
of four of the large veneer mills and this enables it to 
handle business for glued up stock of all kinds. 


Paul F. Higgins, of Louisville, Ky., who has been 
traveling in Kentucky and southern Indiana for E. L. 
Roberts & Co., of Chicago, has affiliated with Fred G. 
Jones & Co., Incorporated, of Louisville, manufacturers 
of sash, doors, blinds, moldings ete. Mr. Higgins will 
travel his ald territory in the interests of his new con- 
nection. . 

George M. Coale, manager of the northern sales de- 
partment of the Kirby Lumber Company, of Houston, 
Tex., with headquarters in the Railway Exchange build- 
ing, Chicago received a telegram Thursday morning 
stating that his wife’s mother, Mrs. H. K. Harrison, of 
Brenham, Tex., had died in that city after an illness 
of about two months. 

V. F. Mashek, treasurer of the Pilsen Lumber Com- 
pany, returned the early part of the week from a so- 
journ in Bayfield, Wis., where he spent some time over- 
looking the operations of the concern at that point. Mr. 
Mashek said the conditions obtaining at present were 
ideal for logging, although he said he did not think 
that the input of hemlock would be as heavy as that of 
last year. 

A visitor to the offices of the AMERICAN LUMBERMAN 
this week was Arthur Schantz, a member of the firm of 
Martin & Schantz, Floyd, La. This firm has recently 
secured the interests of the Floyd Lumber Company at 
that point, and is doing a nice business in red and white 
oak and ash, one of its recent contracts being for 500,- 
000 feet of the former wood. Mr. Schantz expects to 
remain several days longer in Chicago on business and 
then return to his mill operations. 


The firm of Fagin & Kirkpatrick has engaged in the 
wholesale lumber business in the Provident Bank build- 
ing, Cincinnati, Ohio. It is composed of H. W. Fagin 
and V. B. Kirkpatrick. During the last three years Mr. 
Fagin has been traveling southern Ohio, Kentucky, West 
Virginia and southern Indiana for the Dwight-Hinckley 
Lumber Company, of Cincinnati, and he will continue to 
visit the trade in that district. Mr. Kirkpatrick is the 
head of the Ripley Mill & Lumber Company, of Ripley, 
Ohio, and ultimately will take up his residence in Cin- 
cinnati, in connection with the new firm, retaining his 
interest, however, in the Ripley concern. 


John A. Gauger & Co., the sash and door firm of 
Twenty-second street, Chicago, is doubling their veneer 
door capacity, having ordered a new engine and dynamos, 
it being their intention to run this mill by electricity. 
This enlargement was made absolutely necessary by the 
increased demand for veneer doors. They have added 
another story to their. warehouse, which gives them over 
4,000 square feet of extra floor space, which today is 
loaded with doors, mantels and interior trim of all kinds. 
H. 8. Knox, of this concern, who for the last month has 
been on the Coast, is expected home next Tuesday and, 
as soon as matters have been straightened out, Mr. 
Gauger intends to go south for the remainder of the 
winter. 

Victor H. Beckman, secretary of the Pacific Coast 
Lumber Manufacturers’ Association, called at the office 
of the AMERICAN LUMBERMAN last week accompanied by 
inflammatory rheumatism in his right arm, Mr. Beck- 
man scouted the idea that the rheumatism was brought 
about by an overexercise of his forensic ability in dis- 
cussing the odd length question with retail lumbermen 
of the Northwest. Mr. Beckman left Chicago Sunday 
to attend the meeting of the Yellow Pine Manufacturers’ 
Association at New Orleans, and expected to appear at 


one of the sessions of the Southwestern Retail Lumber- 
men’s Association at Kansas City. He said the winte: 
in the West has been unsually severe and that milliny 
operations were seriously interfered with on that accom 





A RECORD BREAKER. 


Records are continually being made in the lumber 
business and when all other records seem to have be n 
broken, it is a matter of general interest to all who uve 
striving along the same line. A record breaker has be» 
discovered in the person of Arnold Harwood, of Warr: 
Mich. Mr. Harwood’s record is not merely a busin: s 
record, which would be a matter of everyday occureu.e 
but a record for longevity, which is possibly more desi 
than anything else. Mr. Harwood has just retired fr : 
the lumber business at the age of 94 years and turned 
business over to his son, Homer Harwood, after hay » 
been in the lumber business thirty-two years. If 
reader of the AMERICAN LUMBERMAN now in the lum »« 
business can boast of more years than Mr. Harwood, 
shall be glad to hear from him. In the meantime 
Harwood will be permitted to hold the world’s recor: 


as 6 


orRn™S’G as 





AROUND THE WORLD. 


Allen C. Howes, of the Howes Lumber Company, 
Seventy-first and Wallace streets, Chicago, will a«r- 
rive January 31 at San Francisco. Mr. Howes 'ft 
New York October 16 on the Hamburg American liner 
Cleveland for a trip around the world. He reports in 
his letters having a delightful trip, so far, there being 
650 passengers, all of whom take the entire cruise around 
the world under the care of F. C. Clark, manager of the 
undertaking. The Cleveland will have visited Madera, 
Gibraltar, Naples, Cairo, India, Ceylon, Java, Mauila, 
China, Japan and Honolulu. 

Mr. Howes writes that the weather was uncomfortably 
warm at Ceylon and parts of India, and that he longs for 
a sight of snow, and hopes that in Japan he will expe- 
rience something like Chicago weather. His last letter 
from Rangoon is dated December 10. The Cleveland will 
sail from San Francisco February 4 on a return trip 
around the globe, arriving at New York May 26. 





A LIVE ASSOCIATION WORKER. 


In the issue of the AMERICAN LUMBERMAN of January 
22 a detailed report of the Pacific Coast Shippers’ Asso- 
ciation was published. It was a matter of regret that 
a photograph of Col. H. S. Stine, treasurer of the asso- 
ciation, was not available for use in connection with the 
report, but we are pleased to present herewith a portrait 
of the Colonel and introduce him as a worker who accom- 

















plishes things. He has been one of the most active mem- 
bers of the Pacific Coast Shippers’ Association during the 
last year and those who read his reports as chairman of 
the Minnesota Transfer committee and the trade rela- 
tions committee had an opportunity to see how much one 
man can accomplish by constant effort. 





SUCCESS THROUGH INDUSTRY AND HONES'Y. 


D. Emmet McInnis, of Hattiesburg, Miss., startec 1 
the sawmill business in 1892 at $1.10 a day. After 
working for two and a half years at that pay he accwu- 
lated $300 and embarked in the mercantile business, 1 
maining in that line until January 1, 1898, when he 
decided to start in the sawmill business and bought °20 
acres of yellow pine timber and built a mill of 10,/)00 
feet daily capacity. After sawing up this body of tim 
ber, and being very successful in all of his business dal- 
ings, he accumulated a sufficient sum to buy a Lalf 
interest in the Rich Lumber & Manufacturing Comp:1Y, 
which he had incorporated. After selling his interes! 
that company he bought a saw mill of 25,000 feet daily 
capacity, and was very successful with it. By this time 
he had accumulated sufficient funds to purchase a b dy 
of timber containing 4,500 acres, and built the will 
which he now operates at Petal, one mile east of fiat- / 
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tiesburg, on the main line of the New Orleans & North- 
eastern railroad. It is one of the best mill plants in the 
Hattiesburg territory, has ten miles of standard gage 
logging road, and enough timber to last, with the present 
capacity mill, six years. The mill itself has a daily 
capacity of 60,000 feet, with a well equipped planing 
mill, timber sizers, steam dry kilns and modern equip- 
ment throughout. 

Mr. McInnis makes a specialty of heavy timbers and 
car material and enjoys the reputation of being a prompt 
shipper at all times, and honest and straightforward in 
all his business dealings. Mr. McInnis has quite an 
extensive experimental farm at Petal, and is doing a 
great deal toward the developing his cutover lands from 
an agricultural standpoint. 





—_~ 


» TESTIMONIAL CONCERT A SUCCESS. 


The testimonial concert for Harry K. Gillman, the 
violin virtuoso, at Orchestra hall, Chicago, January 2u, 
was a success financially and artistically. Mr. Gillman 
was ably assisted by Mile. Manon Orsay, concert harpiste, 
and Sig. Enrico Palmetto, tenor. Mrs. Edith Bowyer- 
Whiffen was the accompaniste. 

Mr. Gillman’s rendition of the concerto in D-major 
by Paganini was a masterful effort and showed thorough 
technique and knowledge of this most difficult of instru- 
ments. He played with such temperament and vigor that 
he raised the audience to the highest enthusiasm. The 
piece dedicated ‘‘To a Wild Rose’’ was received with 
great acclaim. His playing is marked by a brilliant 
technique and a beautiful, large, sweet tone, which is 
smooth and round and possesses a great charm to the 
lover of good violin music. Miss Orsay was also par- 
ticularly happy in her selections for the harp, which 
comprised ‘‘ Fantasie,’’ by St. Saens, and ‘‘Sur la Rive 
de la Mer,’’ by Oberthuer. The tenor, Sig. Palmetto, 
in his selection from ‘‘Martha,’’ seemed to be flat, and 
this detracted from the beauty of the piece, but in his 
second selection from the opera ‘‘Il Pagliacci,’’ he was 
heard to much better advantage. 

From a casual glance at the audience, it was easily 
ascertainable that the Chicago lumbermen are glad once 
in a while to get away from the prosaic lumber business 
and forget themselves by listening to such beautiful 
music as was heard at Orchestra hall last Thursday 
night. 





MILLING-IN-TRANSIT UNDER FIRE. 


On Tuesday and Wednesday of this week the Inter- 
state Commerce Commission, represented by Commis- 
sioner BE, E. Clark, gave a hearing to representatives 
of various industries, including many railroad systems, 
on the subject of the use and alleged misuse of freight 
rates on milling-in-transit arrangements. The govern- 
ment was represented by William Marble and other 
interests by their representative attorneys; the at- 
tendance being approximately 100 in the courtroom 
formerly occupied by Judge Bethea in the federal 
building. 

Witnesses on behalf of grain shippers, millers, salt 
shippers, manufacturers and. shippers of agricultural 
implements and the railroad interests were heard. The 
grain interests predominated. Testimony was adduced 
indicating frequent misuse and undue advantages 
gained through the manipulation of milling-in-transit 
rates. Commissioner Clark propounded a query to 
various witnesses, asking in effect if they saw any 
reason which would prevent the establishment and fair 
exercise of milling-in-transit rates. While some dodged 
the question, others declared that if it were not impos- 
sible it would be almost impracticable. Other wit- 
nesses recited disadvantages to themselves with corre- 
sponding advantages to their competitors in the use 
of the milling-in-transit rates. 

No testimony was offered on behalf of the lumber 
shipping interests and nothing was adduced of direct 
interest to them. The hearing concluded on Wednes- 
day without definite, announced results. 

Further hearings on the milling-in-transit rates, 
now before the Interstate Commerce Commission, will 
be held at Montgomery, Ala., January 31, and at Mem- 
phis, Tenn., February 2. Later the question will be 
taken up at Boston, the date for the hearing not hav- 
ing been announced as yet. 


HYMENEAL 


VAN VLISSINGEN-HAWLEY. 


Because confidants of the young couple ‘‘ just had to 
tell,’? the secret of the marriage Monday of this week 
of Henry Van Vlissingen and Miss Jeannette Hawley, 
daughter of A. P. Hawley, treasurer of the John E. 
Burns Lumber Company, of Chicago, leaked out. They 
were engaged, but because Miss Hawley is only 18 her 
parents had hoped she would wait a few years before 
becoming Mrs. Van Vlissingen. However, Mr. Hawley 
says they are heartily forgiven. Miss Hawley left 
school last June. She is very popular in Rogers Park, 
where her parents reside at 1139 Farwell avenue. Mr. 
Van Vlissingen is an insuranee broker. 


——_—eeoo 


WELLS-WINCHESTER. 


WHITEWATER, WIS., Jan. 22.—Ralph Wells, son of 
John W. Wells, millionaire lumber manufacturer of Me- 
nominee, Mich., was united in marriage today with ‘Miss 














_Frances Winchester, of this city. At the conclusion of 


the ceremony a wedding breakfast was served. Among 
the out-of-town guests were John W. Wells, father of 





3 


the groom, Mr. and Mrs. A. C. Wells, Miss Katherine 
Jamieson, Fred Haggerson and Thomas Hutchinson, of 
Menominee. Mr. and Mrs. Wells will reside at Blind 
River, Ont., where the groom is manager of the J. W. 
Wells Lumber Company’s interests. 





QUAY-COOLEY. 


CHEBOYGAN, MicH., Jan. 24.—Miss Louise B. Cooley 
and George W. Quay were united in marriage January 
19 at the Methodist Episcopal church, Rev. W. M. Todd 
officiating. A reception followed at the home of L. 
Quay, brother of the groom, after which the newly mar- 
ried couple left for Moran, where Mr. Quay is engaged 
in the lumber business with his brothers. 





HERRING-ORTON. 


MILWAUKEE, WiIs., Jan. 24.—Frank E. Herring, of 
South Bend, Ind., president of the Keystone Wire Bound 
Box Company, of Philadelphia, Pa., and Mrs. Claribel 
Ornsby Orton were married January 20. Immediately 
after the ceremony the couple left for the East and 
South by way of Boston, New York, Baltimore and 
Washington. 





—— 


DARLING-WALL. 


GRAND Rapips, Micu., Jan. 21.—Arthur E. Darling, 
president. and manager of the A. E. Darling Lumber 
Company, 812 Great Northern building, Chicago, and 
Miss Geneva A. Wall, daughter of Mr. and Mrs. L. T. 
Bowen, of Connersville, Ind., were united in marriage in 
this city January 19. 





THE MAN WHO MAKES THE BOILERS. 


SEATTLE, WASH., Jan. 22.—Making boilers is pro- 
ductive of an excellent physique, which no doubt has 
much to do with the distinguished appearance of Patrick 
J. Casey, twenty-three years in the boiler business, now 
and for several years in charge of the Pacific coast busi- 
ness of the Casey-Hedges Company, well known manufac- 
turers of high grade boilers at Chattanooga, Tenn. The 
accompanying portrait bears out the statement just made 


* and will be recognized by the many friends of ‘‘ Pat’’ 


throughout the United States, for he is known not only 
on the Pacific coast, but through the sawmill sections of 
the South and East. 

Starting in and learning the making of boilers in the 
shop, twenty-three years ago, Mr. Casey has been con- 
nected with the Casey-Hedges Company since its organi- 
zation. Mr. Casey worked several years in the boiler 
shop, was a foreman and afterward went on the road 
selling boilers, with an office in New Orleans. He was 
for eight years the southern representative of the con- 
cern. 

Mr. Casey was one of the first to interest southern 
pine manufacturers in putting in high pressure boiler 
plants in their saw mills, and in September, 1907, Mr. 
Casey came to the Pacific coast, just a little ahead of 
the panic, and he has made his headquarters in Seattle 
since that time and until the first of the year at the 
Rainier Grand hotel, when he opened offices in the Col- 





PATRICK J. CASEY, OF SEATTLE, WASH. ; 
An Expert in the Art of Boiler Making. 


man building, one of the finest office buildings in Seattle. 
On the Pacific coast Mr. Casey found conditions prevail- 
ing somewhat similar to those among the saw mills in 
the South, before his advent, and it has been his mission 
to preach high pressure boiler plants with steel jacket 
settings. Some of the largest and most uptodate plants 
on the Coast are now equipped with the Casey-Hedges 
Company high pressure boilers with steel jacket settings, 
among them being the Wind River Lumber Company, 
Cascade Locks, Ore., the Clark & Wilson Lumber Com- 
pany, Linnton, Ore., the St. Helens Mill Company, St. 
Helens, Ore., and the Pacific Lumber Company, Scotia, 
Cal. Mr. Casey is par excellence a missionary of the 
gospel of high class boilers. His native wit and genial 
disposition blended make a combination hard to beat. 
He has now adopted the Pacific coast as his own, and he 
will go on in his missionary work preaching the gospel 
of high grade boilers and bring salvation to mill owners 
by supplying them with facilities for making better and 
cheaper power with which to operate their plants. 
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PUGET SOUND LUMBER | 
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PACIFIC FIR COMPANY | 


Manufacturers and Wholesalers 


FIR TIMBERS 


LUMBER, CAR STOCK, CEDAR PIL- 
ING and RAILROAD TIES, SHINGLES 














50-1-2-3-4 Maynard Building :: SEATTLE, WASH, 








MILLS LOCATED AS FOLLOWS: 
Lyman, Wash., on G. N. Ry. Maple Valley, Wash., onC. & P.S. 
Birdsview, Wash., on G. N. Ry. Tenino, Wash,, on N. P. Ry, 
Chewelah, Wash.,onG.N. Ry. Orillia, Wash., on N. P. Ry. 

















iF or Prompt Shipment 
We Offer the Following: 


1x4 V. G. Fir Flooring. 
114x4 V. G. Fir. Flooring. 
1x4 Flat Grain Fir Flooring. 
1x6 Fir Drop Siding. 
56x4 Fir Ceiling. 
1x4 to 1x12 Fir Finish. 
All of the above can also be furnished 
in Hemlock. 


Ors Cedar Bevel Siding. 

x6 Cedar Bevel Sidin 
1x8”-10” and 12” Cedar Finish. 
1” Spruce Select and Better. 
1%” Spruce No. 1 Shop. 

1” Spruce No. 1 Shop. 


Gold Bar Lumber Company, 


SEATTLE, WASHINGTON. 




















When you think of 
Shingles. 


Think of Good 


Shingles— 
Then think of 


©] TYEE LBR. CO. 


CENTRAL BLDG., 








The Hugh W. Hogue Co. 


FIR & CEDAR LUMBER 
CEDAR SHINGLES 
TIMBERS 
Good Grades Prompt Shipments 














1015 White Building 
SEATTLE :: WASH. 


Yesler Shingle Company 
Mills :: Yesler, Wash. 








a" ‘ 
Manufacturer, Wholesale Dealer and Shipper 


ROBERT S. WILSON, 


1211-12-13 Alaska Building, 
SEATTLE, WASH. 














\ USE OUR LAND AND TIMBER DEPARTMENT 
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es Tacoma, 
Wholesalers, Washington, 


We would like to have you send and ask us for our prices. 
We can save you money on ‘ 


4 pon nl CEDAR AND 
SPRUCE. 
DROP SIDING 
SIDING AND 
FINISH, CEILING, 
FI DIMENSION, ETC. FINISH. 





SHINGLES MILL AND TRANSIT SHIPMENTS. 











Write or Wire us for Quotations. 











Manufacturers of 


\, Fir Lumber 


Write us for Prices on 


FIR DIMENSION, FIR TIMBERS and CAR 
MATERIAL, ‘ROUGH or FINISHED 
CLEARS nnd 0. G. GUTTER 


Manley Moore Lumber Co. 


Beaker Net Bldg. | bacoma, Wash. 





Mi 
So. Prairie Wash. 








MINERAL LAKE LUMBER CO. 


MANUFACTURERS OF 


FIR LUMBER 


CAR AND CONSTRUCTION MATERIAL 


Try a car of our Shop Lumber, 
You will want more. 


General Offices TACOMA, WASH. 

















wae CALIFORNIA “@G 














WENDLING LUMBER CO. 


Douglas Fir, Cedar and Redwood 
Lumber, rough or worked, kiln dried; 
Lap Siding and Cedar and Redwood 
Shingles are a few of our specialties, 
SAN FRANCISCO,CAL, 
Flood Building. 


PORTLAND, OREGON 
Wells-Fargo Bidg. 


W. E. THOMAS LBR. CO. *xaess” 


Exciusive Agents for Kansas, Nebraska, |owa, Oklahoma and Indian TerritorY 








California White Pine, 
California Sugar Pine, 


and Arizona Soft Pine, 


Best Stock for Factory 
and Pattern Lumber 


ASK LOUIS WUICHET, 


Rooms 708-712 Railway Exchange, 
Tel. Harrison 1295. CHICAGO, ILL. 


Warren Axe & Tool Co. 
#2) SAGER PATENT AXES 


And Highest’Quality 
Bull Dog Line Lumbermen’s Tools 
RIGHT QUALITY 
Write us. 


~RIGHT PRICES, 


WARREN, PA., U.S. A. 














WEEK’S RECORD OF BUSINESS CHANGES, INCORPORATIONS, ETC. 


BUSINESS CHANGES. 


Alabama. 
The Belk Lumber Company is out of business. 
Arkansas. 


Helena—The Davis & Reeves Lumber Company is out 
of business. 

Little Rock—The Grant Lumber & Timber Company, 
of Indianapolis, Ind., has entered the state; artin 
Brasherer, of Leola, ‘appointed state agent. 

Little Rock—The Lucas E. Moore Stave Company, of 
New Orleans, La., has entered the state; Thomas Ro ert- 
son, of Junction City, named state agent. 

Portia—The Portia Lumber Company’s plant has been 
bought by McCall & Madden. 


California. 
Los lai iti Alpine Lumber Company recently 


began business. 
Colorado. 


Firstview—C. S. Woodrow & Son recently entered the 
lumber trade. 

Grand Junction—The Independent saumnee Company 
has removed its headquarters to Denve 

Johnstown-Plattville-—The —— ‘Lumber & Mer- 
cantile Company is out of busin 

Messex—The Hallack Lumber “ ¥ Supply Company is 
out of business. 

Two Buttes—The Two Buttes Lumber & Trading 
Company recently entered the hardware, coal and Tum- 


ber trade. 
Florida. 


Milton—The Escambia Land & Manufacturing Com- 
pany is out of business. 


Georgia. 


Zebulon—The J. M. Means Company has been suc- 
ceeded by the Means-Dickson Company. 


Illinois, 
Sen. C. Harlan & Co. have bought out Coon 





Belk— 


‘Chicago—The Theo A. Kochs Company. has increased 
its capital stock from $300,000 to $600,0 

oon Vernon—Raymond W. Irvine ne removed to 
Centra 

Palmyra- -Hetteck—P. C. Mahan has sold out. 


Indiana. 


Anderson—The F. C. Cline Lumber Company, recently 
organized, has bought the G. E. Springer lumber yards. 

Evansville--The “Globe Furniture Com any has in- 
creased its capital stock from $50,000 to $150,000. 

Mishawaka—Charles Frank is selling out. 

Oaktown—The Klemeyer Lumber Company, of Vin- 
cennes, has bought J. C. Snapp’s lumber yard. 

South Bend—Dresden & Stanfield have been succeeded 
by the Dresden-Stanfield Lumber Company. 


Iowa. 


Dubuque—The Farley-Loetscher Manufacturing Com 
panto, bong increased its capital stock from $400,000 to 
$1,00 

Ottumwa—The M. B. Hutchinson Lumber Company has 
increased its capital stock from $25, "~ to $50,000. 

Portland—C. D. Cook is selling out to S. C. Hill. 

Readlyn—The Brooks-Furrows Lumber Company has 
increased its capital stock from $25,000 to $50,000. 

Silver City—Greenwood & Son have been succeeded 
by the Greenwood Lumber Company. 

State Center—The Citizens’ Lumber Com mers hold- 
ings have been bought by I. L. Patton & Sons. 


Kansas. 


Cedar—Frank V. Haynes has been succeeded by the 
Central Lumber Company. 

Severy—Kaler & Hayes have been succeeded by Hayes 
& Tolman. 

Topeka—The Remly Lumber Company has been suc- 
ceeded by the Dudley Lumber Company. 


Kentucky. 


Ashland—The R. G. ~— Lumber 
removed to Huntington, W. 


Tenet alll 


Minden—The Rosemont Lumber Company is out of 
business. 

New Orleans—The Hoyt & Woodin Cypress Company 
is out of business. 

New Orleans—J. M. Swetman recently entered the 
wholesale lumber business. 


Maryland. . 


Mount Airy—E. M. Molesworth has been succeeded 
by the Mount Airy Lumber & Grain Company. 


Massachusetts. 


Lowell—Pratt & Forrest have been succeeded by the 
Pratt & Forrest Company. 


Michigan. 
Dollarville—The Danaher Hardwood Lumber Company 
is out of business. 


Menominee—The J. W. Wells Lumber Compare, has 
been reorganized under the name of the J. W. Wells 


Flooring Company. 
Minnesota. 


East Grand Forks—The Red Lake Lumber Company 
has merged with the Robertson Lumber Company, of 
Grand Forks. 

Little Falls—The Pine Tree Lumber comeneg has 
sold out to the Pine Tree Manufacturing Compan 

Minneapolis—The Melone-Bovey Lumber Com mpany has 
increased its capital stock from $25,000 to $125, 


Mississippi. 


Clyde—The A. G. Little Lumber Company’s mill has 
been bought by the Lamar Lumber Company. 
-  eaeaiiiaa Belk Lumber Company is out of busi- 


Company has 


ne 

Columbus—Henry Rechtin is out of business. 

Laurel—The Pine States Lumber Company recently en- 
tered the wholesale lumber business. 

a esville—The Hillman Lumber Company is out of 
business 

Meridian—The R. C. Carter Lumber Company is out 
of business. 

Meridian—The W. S. Carter Lumber Company is out 
of business. 

Meridian—The Consolidated Saw Mill Company is out 
of business. 

Meridian—The Flood- Lyons Lumber Company has re- 
moved to Narkee 

Meridian— The ‘McLaughlin- Hoffman Lumber Company 
is out of busin 
: Meridian—The Sunny South Lumber Company is out of 
pusiness. 
Mish—The Pine Lumber Company is out of business. 
— Beaver Dam Lumber Company has moved 

rl. 


Missouri. 


St. Louis—The Brewer-Laidley Lumber Company has 
dissolved, 


to 


St. Louis—The Ganahl-Fidel Lumber Company has in- 
creased its capital stock from $50,000 to $150,000. 


Montana. 


Terry—The Star Lumber Company has increased its 
capital stock from $10,000 to $50,000. 


New York. 


yg ig Endicott Lumber & Box Company is 
out of business 

Buffalo—Homer T. 
lumber business. 

Elbridge—The Sevghton Piano Player Company has re- 
moved to Syracus 

Lowvile-Cacker’ & Moore have dissolved partnership; 
Glenn M. Parker succeeds. 

New York—Barker & Co. have been succeeded by the 
Barker-Bond Lumber Compan 
Redford—Tremblay & Tre 

saw mill business. 
West New Brighton—F. A. Verdon & Co. have been 
succeeded by the Waters-Colver Company. 


North Carolina. 


Lexington—The American Furniture Company’s plant 
has been leased = will be operated by the Lexington 
es. Com 

Shelby—The helby ‘Dy Wt. Gal Company’s lumber 
plant has been bought by W +“ and its wood 
working plant has been bought by H . Washburn. . 


Ohio, 

Toledo—Kohler & Whitney recently entered the whole- 
sale lumber trade. 

Williamsburg—The WilHamsburg Furniture Company 
has increased its capital stock from $35,000 to $50,000. 

Oklahoma, 

Dorwyn--The Chicakasaw Lumber Company has been 
succeeded by L. A. Henderson 

Collinsville—The Lindsly Lamber Company has not 
been succeeded by the Middleton-McCandless Lumber 
Company, as previously reported. 

Pennsylvania. 

Altoona—C. B. Bartley & Sons have been succeeded by 

Cc. 8S. & H. S. Bartley. 


Kerr recently entered the wholesale 


mblay recently entered the 


Emlenton—The Hardwood Lumber Company has heen 
succeeded by the J. H. Young Lumber Company. 

Etna—The Colonial Box ee recently entered the 
box and shook manufacturing business. 

Philadelphia—Barker & Co. _* been succeeded by the 
Barker-Bond Lumber Compan 

Pittsburg—Breitweiser & Wilson recently entered the 
wholesale lumber trade. 

Reading—The Keystone Wagon Works have been suc- 

ceeded by the Keystone Vehicle Company. 

Somerset—The Somerset Planing Mill & Contracting 
Company has been succeeded by the Berkebile Lumber 


Company. 
South Dakota. 


b samen? E. Greenman will engage in the lumber 
usiness 

Aberdeen—The Hollandsworth-Hart Lumber Company 
has moved its headquarters to Minneapolis, Minn. 


Texas, 


Aransas Pass—The Mechanics Planing Mill has engaged 
in business here. 

Graceton—Storry & Downey have been succeeded by 
the Storry-Glover Lumber Company. 

Mount Pleasant—The Denman Lumber Company has 
been succeeded by the Denman-Sanders Lumber Com- 


pany. 
Vermont, 
Barre—S. D. Allen has sold out to the Allen Lumber 
Company. 
Virginia. 


» Co il Clinch Valley Lumber Company is out of 
usine 

Lynchburg—The Peak Lumber Company has succeeded 
the Peak eer Company. 

Norfolk—The George = Company has been succeeded 


by the S. & S. Compan 


Wisconsin. 


West Bend—H. E. Cooley, of Fredonia, has entered the 
cheese box manufacturing business here. 


Wyoming. 
Glen Rock—The O. L. Walker Lumber Company re- 
cently entered the retail lumber trade. 
BRITISH NORTH AMERICA. 
Manitoba. 


Mather—Howard Bros. have sold out to the Robertson- 
Adams Lumber Company. 


Saskatchewan. 


Alameda—The Crown Lumber & Hardware Company, 
Limited, has been succeeded by the Alameda Lumber 
Company, Limited. 


INCORPORATIONS. 


Alabama. 


Gadsden—The Hays Cooperage Company (stave man- 
ufacturers), author _. capital $10,000; J. R. Hays, 
Robert H. Furman and C. B. Furman. 


California. 


Coalinga—The Coalinga Lumber Company, authorized 
capital $40,000; W. H mg oS " eld, E. H. 
Holt, H. R. Croier and J. M. Robert 

Fruitvale—The Reswerd Mill & Lamber Company, 
authorized capital $20,0 J. V. Matteson, B. Matteson, 
Hector Decaluwe, my RR and Elmer Stewart. 


Colorado. 


Canon City—The giana Lumber & Coal Company, 
authorized capital $50, 








a 


New Haven—The Charles F. Farren Company OnE. 
ber and real pater). authorized capital $10,000; 

Farren, of Milford, G. A. Farren, of Boston, Mass., E. 
Averill, of Wallingford. 


Wagon Manufac- 
1 $10,000; G. Davis, 
Everette Daniele and 


Moultrie—The Moultrie Garriage, & 
turing Company, authorized capi 
Z. H. Clark, John A. Carlton, 


‘ Illinois. 

Chicago—The Corridon Fruit & Trading Company 
(lumber, millin. canning etc.), authorized capital $10,- 
000; ‘of: ‘Broes ondort, oward 8S. Simpson and Charles 

ure 


F. 
Chicago—The F. T. Kartheiser Compan y 
ona interior finishing), authorized capital $2,500; Frank 
Kartheiser, Albert C. Bendieu and John M. Kummer. 
1 Shleago— The Seanat Manufacturing Company, au- 
thorized capital $10,000. 


others. 


(mill work 
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Indiana. 
Indianapolis—The Western Implement Company, au- 
thorized capital $10,000. 
Mishawaka—The National Veneer Products Com- 


, authorized capital $10,000. 
uncie—The Moore Manufacturing Company (furni- 
authorized capital $100,000. 

Portland—The Portlani Body Works (vehicle bodies), 
authorized capital $100,000. 

Shelby—The Indiana Hardwood Lumber Company, 
authorized capital $40,000. 


Kentucky. 
Ashland—The Dawkins Building & 


Company, authorized capital $10,000; W. 
8. illis and W. E. Berger. 


Louisiana. 


Kinder—The Pevy-Byrnes Lumber Company, 
ized capital $500,060; A. J. Pevy, president; S. G. 
vice president, and G. H. Byrnes, secretary. 

Lake Charles—The J. E. Norred Lumber Company, 
Limited, of Bienville parish, authorized capital $25,000; 
J. E. Reynolds, president; J. E. Norred, vice president, 
and Drew Davis, secretary-treasurer. 


Maine. 
Farmington—The Franklin Lumber Company, autner- 
ized capital $10,000. 
Massachusetts, 


Manufacturing 
H. Dawkins, 8. 


author- 
Sample, 


Boston—The Barker-Bone Lumber Company, author- 
ized capital $50,000; C. R. Tolfer, president; ¥ 
White, of Cambridge, treasurer. 

Wendeli—The Miller River Box Company, authorized 
capital $10,000. 

Michigan. 

Detroit—The Wayne Cabinet Company, authorized 

eapital $20,000. 
Missouri. 
Joplin—The American Pump Company, authorized 


capital $10,000. 
Liberty—The James Costello Lumber Company, au- 
thorized capital $25,000; James Cuostello, Anna Costello 


and W. J. Kelley. 

St. Louis—The Garetson-Sidwell Lumber Company, 
authorized capital $10,000; J. G. Garetson, W. W. Dings, 
of this city, and J. M. Sidwell, of Campbell. 

St. Louis—The Matheson-Baker Manufacturing Com- 
pany, authorized capital $26,000. 

St. uis—The Schenk Pneumatic Wheel Company, 
authorized capital $75,000. 


New Jersey. 


Jersey City—The Crocker Wood Pulp & Paper Company, 
authorized capital $100,000; G. H. Hyde, J. Curry, W. H. 
Crocker, C. F. Geary and G. G. Tennant. 


New York. 


Addison—The Park-Winton & True Company (lumber, 
timber etc.), authorized capital $120,000; G. I. True, . 
R. rk and C. F. Park. 

Brooklyn—The Brooklyn Ladder Company, authorized 
capital $1,000; Herbert Goldmark, 251 West One Hun- 
dred and Fourth street, New York; Calvin S. Hunter, 
208 West One Hundred and Forty-Eighth street, New 
York, and others. 

Cohoes—The Hudson River Box Company, authorized 
capital $5,000. 

Manhattan—The Automatic Wooden Box Machine 
Company (doors, boxes etc.), authorized se a $100,000; 
W. A. Waldron, R. C. Neff, Brooklyn; J. D. Rishell, 
New York. 

New York—The Dosher-Gardner Company, 11 Broad- 
way, authorized capital $100,000. 

New York—The Silberman-Schampain Company (lum- 
ber and building material), authorized capital $10,000; 
Seymour Schampain, 123 West One undre and 
Twelfth street; Beatrice Silberman, Nathan Finkelstein, 


and others. 
North Carolina. 


Hendersonville—The Hendersonville Column Company, 
authorized capital $10,000. 

Wilmington—The Newton & Williamson Lumber Com- 
pany, authorized capital $25,000. 


Ohio. 


Canfield—The Canfield Lumber Company, authorized 
capital $15,000; H. L. Weikert, L. C. Weikert, F. E. Wet- 
more, and _ others. 

Cleveland—The Brown-Vincent Company (lumber), au- 
thorized capital $25,000. 

Youngstown—The ewe Fireproof Construction 
Company (fire glazed lumber), authorized capital $10,000; 
Frank C. Hoffman, P. J. O'Neill, Thomas J. Walsh and 


James Snelus. 
Oklahoma. 


re Te Carnegie Lumber Company, authorized 

capital $10,000. 

Pairview—The Fairview Lumber Company, authorized 

capital $15,060. 
Oregon. 


Portland—Brown & Brown (timber lands and real es- 
tate), authorized capital $5,000; Theodore E. Brown, 
Horatio J. Brown and Charles EB. McCullough. 


Pennsylvania. 


Philadelphia—The Summit Lumber & Manufacturing 
Company, authorized capital $25,000. 


South Carolina. 


Bishopville—The Du Rant-Bennett Lumber Company, 
authorized capital $3,500. 

Salem—The West Union Lumber Company, authorized 
capital $10,000; J. R. Hughes and J. C. Shockley. 


Tennessee. 


Knoxville—The Yellow Pine Lath Company, authorized 
capital $50,000; Norman B. Morrell, L. H. Waring, Ww. 
W. Lee and others. 

Texas. 


The North Texas Lumber Company, author- 


Kildare— 
ized capital $50,000. 

ge—The range Box Manufacturing Company, 
authorized capital $25,000. 

San Marcos—The Acme Manufacturing Company (shoe 
cases etc.), authorized capital 000. 

Texarkana—The Wisconsin & Missouri Mining & In- 
vestment Company (mining and hardwood lumber), au- 
thorized capital $75,000; ee Barcume, president; T. 
Verhoeff, vice president; E. E. Scofield, secretary, and 
Edward Zimmerman, treasurer and general manager. 

Winnie—The innie Lumber Company, authorized 
oa $5,000; A. D. Hall, Joseph H. Hoopes and John 

00) 


x Virginia. 


Norfolk—The Allapaha Lumber Company, authorized capi- 
tal $10,000; H. L. re A. Jack- 





man, vice president; H. W. lamson, secretary-treas- 
urer, 
Washington. 
Seattle—The Darrington Cedar Company, authorized 
ame $30,000. 
eattle—The Jackson Lumber Company, authorized 


capital $100.000; C. C. Parnell, Arthur C. Bloomfield, Her- 
e 


rt R. e, and others. 

Seattle—The Washington Fir Crossarm Company. au- 
thorized capital $30,000; W. M. Carpenter, John H. Ne- 
ville and Ernest S, Hough. 





West Virginia. 


Campbell-Brown-Davis 
saw mill etc), authorized capital 


Wisconsin. 


_ Janesville—The Gilkey Lumber Company; Frank 
Farnsworth, president; John Sweeney, vice presi- 
dent and George E. King, secretary. 

Milwaukee—The Darling Land & Timber Company, au- 
thorized aogteai $5,000; Jesse Darling, H. N. Tufford and 
E. L. Mather. 


Huntington — The 


(lumber, oogeny 


$20,000. 





NEW MILLS AND EQUIPMENT. 


Arkansas. 


Huttig—-The Wisconsin Lumber Company, of Chicago, 
is erecting a hardwood mill here, with a daily capacity 
of 50,000 feet. 

Jonesboro—The Portia Lumber 
band mill costing about $40,000. 

Prescott—The Ozan Lumber Company will erect a new 





Company will erect a 


mill and install modern machinery, including engine and } 


boiler. 
Truman—The Singer Manufacturing Company contem- 
plates establishing a large saw mill and veneer plant. 


California. 


Oroville—The ‘Truckee Lumber Company has under 
construction a plant, the saw mill of which is to be a 
steel structure, the fuel house and office reinforced 


concrete. 
Colorado. 


Colorado Springs—The erection of a planing mill to 
cost $10,000 is contemplated by the Crissey-Fowler Lum- 


ber Company. 
Connecticut. 
New Haven—Marvin J. Gibbud will erect a brick saw 
mill costing about $5,000. 
Georgia. 
Carrollton—J. E. Cramer will install a veneering ma- 
chine for making thin plank by roller process for boxes 


ete. 
Idaho. 
St. Maries—S. R. Case, of Farris, Wash., will estab- 
lish a saw mill on the St. Joe river, midway between 
here and St. Joe. 


Illinois. 
Elgin—The Rinehimer Bros. Manufacturing Company will 
erect a big planing mill in the spring. 
Indiana, 


Evansville—The P. H. Reddinger 
template the erection of a new plant. 
_ Fort Wayne—Work on the big transit yards to be estab- 
lished by the 8. P. Coppock & Sons Lumber Company will 


begin shortly. 
Kentucky. 
Leon Stave 


Carving Works con- 


Clearfield—The 


Company is 
keg factory. 


erecting a 
Louisiana. 

Arcadia—The J. E. Norred Lumber Company, Limited, 
—~ incorporated, contemplate erecting a small saw 
mill, 

Kinder—The Pevy-Byrnes Lumber Company 
incorporated) will erect a two-band saw mill 
daily capacity of 100,000 feet. 

Michigan. 

Traverse City—The Brown Luniber Company will 

build a_ brick and cement mill and install machinery for 


odd mill work. 
New York. 


Jamestown—The Dahlstrom Metallic Door Company 
will erect a temporary structure to replace that de- 
stroyed in the recent explosion, and is formulating plans 
for another large permanent building. 


North Carolina, 


Kingsdale—The Kingsdale Lumber Company contem- 
plates the erection of a plant to replace the one that 
was burned. 

Siler City—The Stout Bros. Lumber Company is plan- 
ning to enlarge its plant and install additional 
machinery. 

Ohio. 


Youngstown—The Youngstown Fireproof Construction 
Company will erect a plant for the manufacture of fire 
glazed lumber. 

Oregon, 


Cottage Grove—The Cerro Gordo Lumber Company is 
building a saw mill near Cerro Gordo. 
Tennessee. 


Dickson—Work has begun on rebuilding the A. H. 
Leather’s Handle Company’s plant recently destroyed by 


(recently 
with a 


re. 
Knoxville—The Knoxville Lumber Company will make 
an_addition to its plant to cost $1,000. 
Sevierville—Robert J. Denton, Knoxville, Tenn., repre- 
senting English capitalists, contemplates the erection of 
saw mills near here, also the construction of a railway 
through Smoky mountains. 


Vermont. 
Windsor—Maxwell Evarts has begun the erection of a 
machine shop to manufacture the Gridley automatic 


lathe, 
Washington. 

Aberdeen—The Universal Manufacturing Company is 
making additions and improvements to its plant to cost 
about $15,000. 

Everett—The Cher Valley Logging Compan is 
building a large stra ght shingle mill, which will be 
equipped with six upright machines, . 





CASUALTIES. 


Florida. 

Hague—The Gracy Lumber Company, of Gainesville, 
suffered a loss of about $15,000 through the total de- 
struction of its saw mill by fire. 

Georgia. 

Thomson—Bartlett’s Planing Mill was burned to the 

ground recently, entailing a $20,000 loss. 
Tlinois, 


Rock Falls—The entire plant of the Evan L. Reed 
ae Company was destroyed by fire Jan- 
uary 

Iowa. 


Dubuque—The Carr, Ryder & Adams Company suffered 
a loss of $4,000 through the collapse of its lumber sheds 
under the weight of snow. 


Indiana. 

Vincennes—The Indiana Handle factory was completely 

$s500 by fire January 19; loss $10,000, insurance 
: Michigan. 


Detroit—Sparks from a passing locomotive started a 
$10,000 fire in H . Har Lumber Company’s yard 











= WE SHIP PROMPTLY hs li 
Fir Lumber | 


VERTICAL GRAIN Wt 
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FLOORING | 
RED CEDAR V4 
LUMBER and HW 
SHINGLES 


Eastern Office : 
HARRISON G. FOSTER. 
849-851 Security Bank Building, 
Minneapolis, Minn. 


St. Paul & Tacoma 


Lumber Co., “wasn” 


WASH. 
E. G. GRIGGS, Pres. A.G. FOSTER, Vice-Pres. 
GEORGE BROWNE. Secs ad tn 
C. A, FOSTER, Ass’t Sec’y and Treas, 
C. W. GRIGGS, Chairman Board of T; 
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when people didn’t know about our Fir doors. 
They used to say in those days, a Fir door is a 


SUBSTITUTE FOR PINE. 


Those days are ancient history. 


NOW 


when the ambitious builder wants something 


BETTER THAN PINE 


he hunts till he finds a door which has rift or 
vertical grain stiles and rails and beautifully 
figured panels and then he orders our 


SOFT YELLOW FIR DOORS. 


We also manufacture Cedar Doors, Fir 
and Cedar Mouldings, Finish, Siding, Col- 
umns—in fact, pretty much everything a 
yard carries in stock. 


The WHEELER, OSGOOD CO. 


TACOMA, WASH. 


New York and New England Representatives, 
HARRY L. FULLER, 708 Broad Exchange Bidg., Boston, Mass, 
Pennsylvania and New Jersey Representative, 
W. C. ASHENFELTER, Builders’ Exchange, Philadelphia. 
Spokane Representative, H. 8S. OSGOOD, Spokane, Wash. 





IN TIMES PAST 


















We Are Car and Cargo Shippers of 
Long and Large Timbers 
SPARS 


GENERAL OFFICES 


Pacific National Lumber Co. 


- TACOMA, WASH. 








~ Mills at Ashford, Washington 








7 / ing 
January 16; loss covered by insurance. 
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The Herron Company 


860 Old Colony Bidg., CHICAGO 


Telephoue Harrison 5343 


1009-10 Alaska Bidg., SEATTLE 


FIR LUMBER 


Car Stock and Railroad Material 
Boat Stock 
Long Timbers, Structural Timbers 
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J. L. LANE & COMPANY 
Commission Lumber 


Send me any Items you wish to Sell. - 
108 LaSalle Street, : CHICAGO, ILL. | 


Sherman & Kimball, "cits" 


Will handle your lumter in this 
locality on commission basis. 

















Send in your list of stocks for immediate sale. 











We Sell Office Furniture 
Direct to You 
From Our Own Factories. 


No Retailers can furnish the 
Andrews Quality. 

No better Cabinet work can be 
produced—4o0 years experience in the busi- 
ness. We are the largest manufacturers 
of Opera Chairs in America. 


TheA.H.AndrewsCo.'74 Wabash A 














Brass and Aluminum Trade Checks 
STEEL LOG STAMPS 
STENCILS 
Automatic Counters for Counting Logs 


GEY QUOTATIONS From 


W.W. Wilcox & Co. 


325 Dearborn St., CHICAGO. 
ESTABLISHED 1872 
COMPLETE CATALOGUE SENT ON APPLICATION 




















Blow Your 
Stumps 


with 


AETNA 
DYNAMITE 


Every stick plainly branded with the 
explosive strength. If your dealer does 
not keepit write direct to manufacturer 


The Aetna Powder Co. 


143 Dearborn St., CHICAGO. 














Are You Good in Figures? 


You can save much time and avoid mistakes in 
measuring lumber and scaling logs by using 


Scribner’s Lumber ana Log Book 


It gives measurements of all kinds of lumber, logs, 
planks, timbers, wood measure, speed of circular saws, 
land measure, wages, rent, board, interest, etc, 

Prie*. 25cts 


Satugie pages and fnrther descriptive matter may be 
had from 
AMERICAN LUMBERMAN, Publishers 
315 Dearborn Street, Chicago. 

















Mississippi. 

Hattiesburg—Fire originating in a negro shanty in the 
northern part of the town resulted in the total destruc- 
tion of Wiggins Friday, January 21. Practically every 
building on the east side of the railroad, including the 
largest business establishments, principal residences, the 
offices and depot of the Gulf & Ship Island_ Railway 
Company, Wiggins Mercantile Company and the Lum- 
bermen’s Home, was destroyed, entailing an approxi- 
mate loss of $100,000, with but $10,000 insurance. 

Silver Creek—The new mill plant of the Hartzog- 
Longino Lumber Company was destroyed by fire Janu- 


ary 20. 
North Carolina, 


Stantonsburg—Frank Coley’s saw mill was burned re- 
cently. Loss $2,000. : 
Ohio. 


Franklin—The saw mill, veneer mill and jack factory 
belonging to J. V. Hankinson were destroyed by fire 
January 14; loss $12,000, insurance $8,000. 

Monroeville—The saw mill and bending works belong- 
ing to Yingling Bros. & Co. were destroyed by fire re- 
cently; loss $6,000, insurance $3,000. 

Tennessee. 

Memphis—The Anderson-Tully Lumber Company’s plant 

was damaged by fire to the extent of $8,000. 
Texas. 

Laurelia—About $100,000 damage resulted from fire 
at the Benford Lumber Company’s plant January 17; 
loss fully covered by insurance. 

Vermont. 

St. Johnsbury—The lumber mill of Follensby & Peck 
was destroyed by fire January 18, entailing a loss of 
about $8,000, with $5,000 insurance. 

Virginia. 

Narrows—Fire destroyed the Narrows Lumber & Man- 
ufacturing Company’s plant January 12; loss $20,000, 
insurance $14,000. 


TROUBLE AND LITIGATION 


Monrog, La., Jan. 18.—At sheriff's sale today John W. 
Staley, of Detroit, as trustee, bought all the timber holdings 
and the plant of the Cheney Lumber Company, of this city, 
for $185,000, which is 60 percent of the valuation. Mr. 
Staley’s representative states that the new interests will 
greatly improve the property. The Cheney Lumber Com- 
pany was organized eighteen months ago. The plant cuts 
cypress mostly. 














GRENADA, MISS., Jan. 20.—The Grenada Lumber Company 
was today adjudged a bankrupt by Referee J. D. Magruder 
and H. J. Ray was appointed trustee. The status of the 
company is somewhat puzzling to local circles, as it is 
believed that some of the largest lumber dealers in southern 
Mississippi have stock in the company. 


Dover, N. H., Jan. 17.—-An action to restrict the running 
of cars for the transportation of lumber over seven miles 
of highway in Tamworth, N. H., has been brought by that 
town against Mudgett & Kennett, lumber dealers. It is 
alleged that the cars are dangerous to public safety. 


New York, Jan. 18.—The petition in bankruptcy filed 
September 9 against Charles E. Page & Co., wholesale _lum- 
ber dealers, 1170 Broadway, has been dismissed by Judge 
Hand. Both partners put in an answer denying that they 
had committed the acts of bankruptcy alleged in the petition. 








LAKE CHARLES, LA., Jan. 25.—The case of the Chicago- 
Texas Land & Lumber Company versus the Sabine River 
Lumber Company, in which oo sought to set aside as 
fraudulent the conveyance of timber lands formerly owned 
by it and valued at $350,000, was dismissed yesterday by 
Judge Overton, of the district court of this city, the court 
sustaining defendant's plea of res judicata. 


ESCANABA, Micu., Jan. 25.—The trial of the case of the 
Continental bank, of Chicago, against the Garth Lumber & 
Shingle Company, of Garth, is in progress in the circuit 
court of this city. The suit, involving $50,000, is brought 
to foreclose a mortgage held by the Chicago bank and has a 
large number of legal complications. 


WILMINGTON, N. C., Jan. 24.—At a recent meeting of cred- 
itors of the Stephens Construction Company, of this city, 
which failed with obligations of about $40,000, all sales 
made by Receiver B. C. Empie which realized 75 percent 
or more of the appraised value were confirmed. ‘The prop- 
erty on which less than 75 percent of the appraised value 
was realized will be sold anew. 


MILWAUKEE, WIS., Jan. 24.—In the matter of Daniel 
Wells Norris against the trustees of the estate of his grand- 
father, the late Daniel Wells, millionaire lumberman of this 
city, Judge J. C. Ludwig has reversed the decision of Pro- 
bate Judge Paul D. Carpenter, which was in favor of the 
trustees. Judge Ludwig's decision allows a full inquiry into 
the transactions of the trustees in the disposal of the 
income of the estate. 





SPOKANE, WASH., Jan. 22.—Judge R. N. Dunn, of Coeur 
d'Alene, Ida., has overruled the demurrer of the defendants 
in the case of Hulda Canady against the Coeur d’Alene Lum- 
ber Company and the city of Cwur d'Alene. ‘The plaintiff 
seeks to obtain the opening of certain streets through the 
company’s yards which were vacated several years ago and 
asks $25,000 damages. The company won some time ago, 
the court sustaining the demurrer. Since then an amended 
complaint has been filed and the company must answer on 
the merits of the case. 


BIRMINGHAM, ALA., Jan. 19.—Involuntary bankruptcy pro- 
ceedings have been begun against the Holmes Lumber Com- 
pany and J. W. Farrior & Co., of Montgomery, and the 
appointment of Henry F. Vandiver, of Montgomery, as re- 
ceiver has been’ recommended by Referee Alex Birch and 
Referee E. H. Dryer. This appointment in the case of J. W. 
Farrior & Co. has been contested before Referee Birch. 


ALAMOGORDO, N. M., Jan. 12.—A committee of citizens of 
Otero county will visit Salina Wednesday for the purpose 
of soliciting the aid of Judge A. B. Fall in drawing up the 
proper petition to Congress asking that the suit of the 
United States against the Alamogordo Lumber Company, 
which has been pending for some time, be dismissed. ‘The 
lumber company shut down its mills here and closed opera- 
tion in the mountains when an agent of the government 
brought suit against the company in an effort to have it can- 
cel or give up script lands in the mountains. The lumber 
company is anxious to resume work and will spend $250,000 
on improvements when it begins work again. 

SPOKANE, WASH., Jan. 25..-Thomas Connelly, of Harrison, 
joint owner of the Empire Lumber Company and a member 
of the Connelly Bros. Lumber Company, appeared as a wit- 
ness this week at Coeur d’Alene in the famous overflow 
case. ‘The Washington Water Power Company, of Spokane, 
secured a permit from the government to overflow 6,240 
acres of land on the Coeur d'Alene Indian reservation at a 
cost of $1.25 an acre. The settlers claimed the land of more 
value and took their case to the secretary of the interior. 
A hearing was ordered in the Coeur d’Alene land office and 
many of the lumbermen of Kootenai county have been called 
upon as witnesses. 


THE MARKETS. 


For Editorial Review of Current Market Conditions 
See Page 34. 





Business at the Chicago yards has not been very ac- 
tive since the holidays, the stormy and cold westber 
prevailing’having evidently induced buyers to await 
more favorable conditions. At the same time, move- 
ment from the city wholesale and retail yards is fully 
normal for the season. There is not so much building 
going on in the suburbs as there has been previously 
this winter, but the lull is regarded as merely tempo- 
rary, the architects being full of work, having esti- 
mates and plans in sufficient quantity to demonstrate 
an abundance of work later on. 

Receipts of lumber by rail for the week ended 
January 22 amounted to 24,405,000 feet, as against 
39,881,000 feet in 1909. The total receipts for Janu- 
ary 1 to January 22 were 93,350,000 feet, as against 
114,348,000 feet, a decrease of 20,998,000 feet over the 
corresponding period last year: Shipments of the week 
were 14,016,000 feet of lumber .as compared with 12,- 
776,000 feet last year. The total shipments from 
January 1 to January 22 were 41,570,000 feet as 
against 43,362,000 feet in 1909. 

Chicago Lumber Receipts and Shipments. 

Reported by George F. Stone, secretary of the Board 
of Trade. 

RECEIPTS—-WEEK ENDED JANUARY 22, 














Lumber. Shingles. 

ER hats cE mee bce a eee, & ebee ae 24,405,000 3,729,000 
EEE acacenkdhi hb Geir act vereuaibreresaobik 39,881,000 6,823,000 
Decreases 15,476,000 3,094,000 

TOTAL RECEIPTS JANUARY 1 TO JANUARY 22. 

Lumber. Shingles. 

RU Ee er ee ee 93,350,000 14,383,000 
RESTO Cer eee Creer » 114,348,000 28,601,000 
Decreases .......-...0e005 20,998,000 14,218,000 

SHIPMENTS—WEEK ENDING JANUARY 22. 

Lumber. Shingles. 

snd, i vasncaus teal etal Aimrevalepinte 14,016,000 4,268,000 
ry ore errr. eres 5 12,776,000 7,566,000 
er ee ee LOO. = sb. ea ennsee . 
SIND. 6 ki bsay 30a ree anise ace 9a eh ark wee 3,298,000 

TOTAL SHIPMENTS JANUARY 1 TO JANUARY 22. 

Lumber. Shingles. 

DET e cee reir eee eee 41,570,000 14,570,000 
a A rer tn errs a 43,362,000 31,804,000 
OE aS erixeiakieraen 1,792,000 17,234,000 


Permits issued by the Chicago building department 
for the week ended January 26 were: 


CLass— No. Value. 

0g ee ee 7 $ 4,200 
$ 1,000 and under $ 5,000.............. 33 94,700 
5,000 and under rr ee 26 167,600 
10,000 and under Tree ee 18 274,000 
25,000 and under a SRR Rarer om 6 224,000 
50,006 and under 100,000.............. 3 204,000 
0 Ue EB ee eee 93 $ 968,500 
Average valuation for week.......... aac 10,414 
TOCMIS PEOVIOUS WEEE... « .s.0ccccccsec 54 2,584,050 
Average valuation previous week..... oe 47,853 
Totals corresponding week 1909...... 160 1,179,100 
Totals January 1 to January 26, 1910. 244 5,537,250 
‘Totals corresponding period 1909..... 444 7,798,450 
Totals corresponding period 1908..... 351 2,490,500 

‘ Totals corresponding period 1907..... 368 3,229,000 

Totals corresponding period 1906..... 335 2,863,950 
Totals corresponding period 1905..... 269 1,967,860 
Totals corresponding period 1904..... 225 3,210.715 
Totals corresponding period 1908..... 254 2,047,850 
ee ei 


Northern Pine, 


Chicago. Everything goes to indicate an active re- 
sumption of trade within the next three weeks or a 
month, Shipments while light and hardly attracting 
notice are considerably heavier than usual at this sea- 
son and inquiry is frequent. Prices are firm and the 
spring trade is opening on a higher level than the 
closing business of 1909. The strong feature of the 
market is the way the value of the upper grades is 
kept up. Those who want pattern stock are paying any 
price asked to secure the same. The only bad feature 
of the market is the low grade stuff, No. 4 and No. 5, 
which still remains in a state of inocuous desuetude. 








Minneapolis, Minn. Very little business was an- 
nexed by the wholesalers during the retailers’ gather- 
ing last week. Business is quiet, but everywhere the 
feeling is good. Retail dealers who were here all pre- 
dicted a good spring trade, as the farmers are in fine 
financial shape. Lineyard managers are equally con- 
fident. Snow blockades make shipments light, and 
orders are not coming from the tiedup territory. 

eee 


Saginaw Valley. Pine lumber is held firmly, espe- 
cially the better grades, and at prices regarded as 
stiff, with no weakness in trade or.in prices. There is 
a good seasonable inquiry for lumber for most pur- 
poses. The box trade is reported in fairly good form, 
and sash and doors and finishing lumber generally is 
moving well. Some local buyers are bringing in more 
or less lumber by rail from northern milling points, and 
this trade promises to be active through the winter. 
The larger firms have regular customers who place 
orders for blocks of stock which are worked ‘up in 
the products wanted. The local plants have been busy 
thus far and prospects are encouraging. 





Toledo, Ohio. There has been considerable inquiry 
for white pine and a fair movement. Some orders 
have been placed for future use and some buying has 
been done to fill in broken ends. The better qualities 
are exceptionally strong and the supply limited. There 
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s been a healthy call from factory consumers and 
| »x manufacturers, who report business on the incline. 
jemand from builders has not been heavy, but has 

proached normal for the season. Prices have re- 

uined firm at the higher levels and shipments are 
ming in more promptly. 


—_—o—orOowrrrv—™reE’ 


Pittsburg, Pa. Inquiries are increasing and dealers 
) ndling any considerable quantity of this grade of 
l; nber say indications for much improvement continue 
very strong. Prices for lower grades are firmer. Pat- 
tecn lumber is in good demand and prices stiff. 


—_—eaeee 


New York. White pine holds up well in price, al- 
ti ugh the demand is only moderate. Inquiries for 
exily spring shipment are very satisfactory, and whole- 
sulers anticipate good business during March and April. 
tetail yards must begin buying more freely during the 
coming few weeks, as local stocks are not well assorted 
and all along yards have had to depend for replenish- 
ment on quick shipment from wholesale points. 


eee 


Buffalo, N. Y. Dealers say they are getting as much 
trade as they are entitled to at this time of year and 
they look for a busy season. The lower grades are 
moving betfer than of late and promise to be in line 
before the end of the year. 


Eastern Spruce. 


Boston, Mass. The market is not as firm as it was 
before the first of the year. Usually during January a 
careful buyer can pick uf lumber at lower prices than 
at any other time during the first few months of the 
year. This season is no exception; in fact, prices are 
being cut much more than expected. Some of the mills 
are anxious for business. A few good orders have been 
placed, but low prices have been named in some Cases. 
It is reported on good authority that sales have been 
made at 50 cents to $1 under the general asking price. 
For frames the price of a few is $23.50, but there are 
no buyers at this figure. Retail dealers have been hold- 
ing back their orders believing that prices would be 
lower and now they are beginning to feel that it is 
policy to take on what stock they can. Random has 
not attracted a great deal of attention this week. 
Small sizes have sold at $19.50, the lowest for sev- 
eral months. The call for spruce boards is quiet and 
prices are unsteady. 








rrr . 

New York. Not much activity prevails except in 
scattering carload lots for sorting up purposes, Cargo 
trade is dull, and not much will be doing in this re- 
spect until early spring. Yard stocks are ample for 
present requirements, which have been moderate con- 
sidering recent heavy consumption. Prices are satis- 
factory. 

TOO 

Pittsburg, Pa. A slight improvement is noted in 
spruce buying, mainly from the East. Demand has 
not been as active for a. week or more, though a fair 
volume of millstock is moving out. Clear spruce is 
scuree and commands better than.the list in many 
instanees. Dealers are unusually optimistic and the 
millmen very conservative. 


White Cedar. 


Chicago. Winter distribution of posts from this 
pulut is always comparatively light, and business in 
that line this winter is no exception to the rule. Pros- 
pects for next season are considered better than last 
year. The pole trade will depend on the activity or 
o!nerwise among the traction and telephone corpora- 
tions. Inquiry in this line is increasing and contracts 
ats coming into evidence. Demand for ties is equal 
te the supply. 








eee 

Minneapolis, Minn. Conditions are looking up. One 
©: the big telephone concerns has placed an order for 
,000 poles, in sizes ranging from 6-inch twenty-fives 
vard, and owing to the heavy draft on some sizes, it 
been necessary to distribute the order around. It 

cut into stocks heavily, and is making prices 
onger. Post demand also continues good: and the 
look for cleaning up present stocks is good. 


Hardwoods. 


Chicago. Demand at the wholesale offices and yards 

this market continues heavy and widespread, and 
isquiries for large blocks of stock are constantly re- 
« ived, Sales are being booked at satisfactory prices, 
iid the upward tendency of the market-is no less pro- 
cunced than it has been. Local demand has not been 
j:ite so strenuous as before the holidays, but orders 
: all lines are fairly heavy and there is likely to be 
cessation of operations or even a material falling off 
in the consumption of hardwoods at the local manufac- 
‘tories, Agricultural implements, car building, wagon 
tiaking and interior finish concerns are active and are 
ii the market for bills covering their requirements for 
the season. A fair demand is shown in the door fac- 
tories, whose requirements are somewhat heavier than 
usual at this stage of the season. Railroad jobbers are 
also fair buyers, especially for material for building 
and repairing cars. Holders are husbanding their stocks 
as far as possible and are not disposed to part with 
large lots unless at exceedingly attractive quotations. 


a 








Plain oak continues attractive at most of the yards 
and stocks are exceedingly scarce on all grades. There 
is a fancy price offered for firsts and seconds plain red 
or white oak well manufactured and graded. In quar- 
ter sawed there is not much unusual interest displayed, 
quarter sawed red oak leading in the trading. How- 
ever, there is a satisfactory market afforded for quar- 
ter sawed white at previous quotations. Furniture 
manufacturers are buying more freely, it is reported, 
and are using up considerable birch, and dry stocks in 
this item are rapidly being depleted through that chan- 
nel and numerous others. It is stated that large quan- 
tities of gum have been sold during the last week at 
good figures. Basswood is quiet and displays no up- 
ward tendency. However, the demand seems to be 
growing and prices are holding steady. Maple is sell- 
ing freely and maple flooring is moving readily at 
strong prices. 

Minneapolis, Minn. Local factories are in the mar- 
ket from time to time, and those who have not filled 
their requirements for birch first and second clear 
are having a hard time to get what they need. Prices 
are going up out of sight, and all upper grades of 
hardwood are sharing in the firmness. There has been 
a little improvement in the call for the low grades, 
but they are still surplus stock and are not strong as 
to price. 








Kansas City, Mo. Demand is strong and prices are 
advancing. Prices on upper grades are especially 
gratifying. Plain sawed red and white oak are big 
sellers. Prices on lower grades are down as usual. 
Hardwood dealers are cheerful over the outlook, and 
local yards are ordering. Advance on yellow pine has 
tended to increase hardwood prices. 





Memphis, Tenn. Demand for hardwood lumber is re 
ported very good generally. The dullness incident to 
the first of the year is disappearing and there is a 
tendency toward increase in the volume of business. 
Prices show an upward tendency. High grade lumber 
of all kinds is firm and low grade stock is commanding 
better prices. It is also notable that there is some 
increase in demand for the latter class of stock. In 
fact, there is more doing in low grade lumber now 
than at any time since the improvement in the market 
started. A number of large sales of low grade cotton- 
wood and gum, as well as ash and cypress. There is 
more inquiry for No. 2 common oak. In high grade 
lumber practically everything is moving at a fairly 
satisfactory rate, the particular feature being the 
strength of plain red oak. There is more doing in ash 
and cypress and practically every manufacturer notes 
some improvement in the cottonwood and gum situa- 
tion. Export demand is fairly good but there is rela- 
tively much more business doing in this country than 
in Europe. 





Nashville, Tenn. It is somewhat difficult to find 
well assorted stocks. The weather has somewhat re- 
tarded lumber operations, especially transportation, 
but the market has held its own. The flood of in- 
quiries continues, the retailers being evidently pre- 
paring for a big spring trade. Railroad demands for 
structural and car materials are holding up _ well. 
Prospects for much spring building activity are good. 
The price’ advances made the first of the year are 
holding up well, demand from the consuming factories 
being largely responsible for the firmness of the hard- 
wood trade. Hardwood dealers are confidently antici- 
pating a splendid business for 1910. Oaks, poplar and 
mapie lead. Birch, beech, gum and chestnut are being 
called for. Much low grade oak is being used by box 
factories, also gum and cottonwood, and their trade is 
growing. 





Ashland, Ky. The market is very satisfactory and 
everything points to higher prices and a greater de- 
mand for all kinds and grades. High water in the 
Ohio river and its tributaries is bringing timber to 
the mills for a long steady run. 

Louisville, Ky. The market has been steadily show- 
ing an increase since the first week of the year. Inqui- 
ries and orders are coming in and dealers expect a big 
increase in the next thirty days. Oak is bringing good 
prices. It is more evident every day that stock in the 
hands of the small dealers is pretty well shot. Low 
grades are having the call and the price, while low, is 
firm. 

Cincinnati, Ohio. Business has been fairly good, the 
results of those working on the road and the general 
run of mail orders has been very fair. Poplar holds 
the leading position in the transactions in the market, 
with a steady demand for good wide clear stock. Furni- 
ture manufacturers’ grades are receiving more atten- 
tion. Low grade poplar, suitable for box manufactur- 
ers, moves steadily. Quarter sawed white oak is re- 
ceiving active consideration, though the prices are 
very strong and uncertain. Selected quarter sawed 
white oak of good figure is sold at a wide range. Plain 
sawed white oak is moving freely, while stocks are 
conceded to be low, and not considered equal to long 
continued activity. Red oak, quarter sawed and plain, 
continues fairly active, with steady prices. Chestnut 
is not showing much activity, especially builders’ 
stock, while eastern trade is quiet. Furniture grades 
are receiving more attention, while sound wormy of a 
fairly good grade, is being readily moved. Much sound 
wormy is offering which is of low grade. Ash is in 
fair demand for the wagon and carriage making ‘in- 
dustry, which is showing good improvement. There is 
a fair movement of hickory for the wagonmakers’ 








LUMBERMEN 


Are especially interested in 
our line of high cuts and heavy 
grade shoes, because the ad- 
vantages we possess through 
the organization of our eleven 
big specialty factories, enable 
us to manufacture shoes which 
appeal very strongly to the 
man who works out of doors, 
because of their increased 
length of wear. 

We send free to rated mer- 
chants our new catalogue No. 
18 upon request, or if so de- 
sired, we will have our sales- 
man call. 


‘ 


“STAR BRAND SHOES ARE BETTER.” 





ROBERTS, JOHNSON & RAND SHOE CO., ST. LOUIS, MO. 
Please send your Catalog No. 18. 


Firm Name 
Post Office 
State 


Shoe Buyer’s Name - 

















ROGERS JONSON RAND SHIOECA 


MANUFACTURERS ST. LOUIS. 








FORESTERS’ OPINIONS 


— OF — 


In Forest Land 


By DOUGLAS MALLOCH. 


GirrorD Pincuor: “T have read ‘In Forest Land’ 
with great satisfaction and find init the kind of touch 
with the great outdoors that few books contain.” 

H.S. Graves: “I secured ‘In Forest Land’ for 
our library assoon as it wasissued and I have taken 
a great deal of delight in reading it.” 


The Third Edition of ‘In Forest Land,’ by “The 
Lumberman Poet,” is now ready. No Lumber- 
man’s Library is complete without it. It will be 
sent postpaid for $1.25 by the publisher, the] 


AMERICAN LUMBERMAN, 


315 Dearborn Street, 


CHICAGO. e 


awyer Goodman Commnan 


Make Prompt Shipments of 


WHITE PINE AND BASSWOOD 
BEVELED SIDING, FINISH in all 
Thicknesses, and SHOP LUMBER 








as 
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MARINETTE ss 33 WISCONSIN 
. yet 


White Cedar Products 


Ties, Posts, Poles, Piling and Shingles 
Write for delivered prices. Prompt shipment 


ANDREW EMERSON, Dunham, Mich. 
Hints for Retailers 


That will prove adaptable to ycur own business are 
found in the Realm of the Retail. a k i 

ing the best of Met L. Saley’s writings, Illustrated 
and handsomely bound in cloth, postpaid for, $1.50. 


AMERICAN LUMBERMAN, Publisher, 
w 315 Dearborn Street, CHICAGO. 
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| Good Openings 


The timber lands along the COTTON BELT ROUTE in 
Missouri, Arkansas, Louisiana and Texas contain great 
varieties of timber. 

At the present time there is absolute need at many 
points for the following industries: 

Furniture, Carriage, Wagon, Sash, Blind, Hoop, Head- 
ing, Stave, Box and Crate Factories. 

The fine clays and sands at certain points on the COT- 
TON BELT ROUTE offer special inducements forthe estab- 
lishment of Potteries, Brick Yards, Tiling Factories, etc. 

The abundance of fruit and vegetables raised in the 
COTTON BELT territory invites the establishment of 
Canning Factories and Ice Plants. 

a well equipped industrial department is maintained by 
this Company and reliable information and every possible 
assistance will be rendered upon request regarding busi- 
ness opening and industrial opportunites, 

} mong the undersigned for further informa- 
ion. 


GUY L. STEWART 
Agri. and Ind. Agent, Cotton Belt Route 








1348 Pierce Bldg., St. Louis, Mo. a 


(- >) 
" THE “KATY” | 


is anxious to get in communication with persons 
desiring to locate box, barrel, stave, handle, crate 
and other woodworking factories. 


Exceptionally low rates for fuel, gas, oil and 
coal, an abundance of good water, shipping facil- 
ities and the assured contribution of local capital 
offer a combination of inducements which we be- 
lieve unexcelled any where else in the United States. 


Our Industrial Agent, Mr. T. L. Peeler, Dallas, 
Texas, will lend every possible assistance, and a 


communication to him will bring particulars in detail. 











W. B. GROSECLOSE, W.S.ST. GEORGE, 
Gen. Freight Agent, Gen. Pass. and Ticket Agent, 
ST: LOUIS, MO. ST. LOUIS, MO. 
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Industries Wanted 


Many thriving cities of the West and 
Northwest reached by 





offer unusual advantages to new estab- 
lishments. 

Openings now for machine shops, wood- 
working factories, canning works and mills 
using the products of a rich agricultural 
country. Write us about them. 

Full information upon request to 


GEO. BONNELL, Industrial Agent 
mw4as2, CC. & N.-W. RY., CHICAGO 
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Have Your Secretary 
Write Today 


For a copy of our handsomely illustrated 
book descriptive of 


MEXICO, 


A Foreign Land a Step Away 


Maybe you would like to Take a Winter 
Pleasure Journey to Our Neighboring 
Republic and, Incidentally, look over its 
timber resources. 


You can include Hot Springs, Ark., and San An- 
tonio, Tex., in the same tri 
from St. Louis to Mexico City. 











MISSOURI 


PACIFIC C.L.STONE B.H.PAYNE 
ALE == Paso. Traffic Mngr. Gen. Pass. Agant 
MOUNTAIN / ST. LOUIS 




















trade, with a good stock on hand and in sight. A 
steady upward movement is noted for red gum, and a 
very noted increase in the volume of trade, furniture 
manufacturers being the most active buyers. 
—_ ~~ 

Columbus, Ohio. Hardwood market continues firm 
in every department. Indications are good for ad- 
vances in many grades in 30 days. In anticipation of 
this buying is general from yard and manufacturing 
establishments. Shipments are more regular because 
of a better car situation. Premiums are the rule rather 
than concessions. The only drawback is the continued 
inclement weather. Quartered oak is strong at un- 
changed quotations. Plain oak is in good demand with 
a tendency to advance. For firsts and seconds red oak 
is listed at $48 and white oak at $50 at the Ohio river; 
No. 1 common at $31 and $32 respectively; No. 2 com- 
mon, $20, and No. 3, common, $14. There is a better 
demand for ash and an advance has been made in 
firsts and seconds. One-inch is quoted at $48. Chest- 
nut is holding its own as are other hardwoods. 








Toledo, Ohio. A slight advance is reported in plain 
oak and quartered oak is very scarce. Birch is grow- 
ing stronger in some instances being substituted for 
oak and other hardwoods. Maple continues very 
scarce, with limited local stocks and no surplus in 
sight on the outside. Basswood is in strong demand 
and chestnut has found a ready market at furniture 
factories. Hickory and poplar are being much sought 
by automobile concerns and top-notch prices are re- 
ceived. It is the consensus that all kinds of hard- 
woods will bring higher prices next summer. Dealers 
are stocking wherever possible and there is nothing 
approaching stagnation in the hardwood situation. 
Stocks are very large and are constantly growing. 





Pittsburg, Pa. Activity in hardwoods continues a 
hopeful sign of the approaching spring. Inquiries are 
for large orders, especially in oak, poplar and chest- 
nut. Demand for good poplar is exceptionally strong. 
Red oak and white oak are scarce and are actively 
called for by consumers. Maple, beech and birch are 
selling freely but prices are a little weak. Many in- 
quiries are being made for the better grades of ash 
and hickory, the latter being in the strongest demand. 
Sales are limited owing to the scarcity of available 
stocks, and prices are high. Ash is being gathered 
up by the larger agricultural and automobile builders 
and carriage and wagon works. Lower grades of ash 
are moving fairly well. 


PAPA DLT 


Buffalo, N. Y. Trade is steady and although it is not 
very active it is doing as much as usual at this time 
of year and there is every prospect of early improve- 
ment. The supply of hardwoods is not adequate to the 
prospective demand and quartered oak is so hard to 
get that the other woods that can be used in its place 
are growing scarce on that account. Dealers say every- 
thing is moving the stock, plain oak, chestnut, birch, 
elm, basswood, maple, all at full prices. White ash is 
selling more freely and dealers in that trade are out in 
search of stock. Prices are high and for that reason 
the wood has to be handled with more care than other 
hardwoods. Black ash is a fine seller. Hickory is go- 
ing into consumption fast, as carriage and automobile 
factories are running at a high rate, but they cut out 
their own timber more than they used to. 


PBB LD DDI LT 


New York. Since January 1, new business has been 
only moderate, but prices well maintained. Indications 
point to an increased demand from manufacturing 
sources, and the character of the inquiries indicates 
an urgent situation in prospect. High grade lumber 
of all kinds is in good demand and a better tone is 
reported for low grades. This class of stock, however, 
is plentiful enough to keep prices somewhat irregular. 
Yardmen and consumers alike are agreed that hard- 
wood prices will be higher during the summer and for 
that reason are anticipating their wants as much as 
they can. Plain and quartered oak are very strong, as 
are also Nos. 1 and 2 ash. Maple is soft. 





Boston, Mass. Many dealers state that business is 
not satisfactory. Consuming manufactures have been 
taking moderate sized lots of hardwoods but few have 
anticipated their wants. The call for quartered oak 
is small but stocks are not burdensome. Prices are 
firm. For inch, ones and twos, prices range from $88 
to $90. Plain oak, ash and maple are in fair call. 
Mahogany is firming and higher prices are predicted. 

Baltimore,Md. A Py | fair demand is reported, and 
many dealers report a further increase in the move- 
ment. The bad weather has interfered with operations 
at the mills, while the cessation of the car shortage has 
facilitated the movement in other directions. Lumber 
is therefore fairly well cleaned up, and while low 
grade stuff is still offered in such volume as to keep 
down the figures, the general tendency in the trade is 
upward. Buyers are out among the mills looking for 
lumber and the prices paid show no weakening. 


Hemlock. 


Chicago. The hemlock trade so far as the country 
yard business is concerned is naturally quiet at this 
season, yet there is a fair demand and prospects for 
the spring trade are said to be excellent. Although 
stocks at the interior of Wisconsin mills are consider- 
able, they are fairly well under control and are in good 








assortment to care for the spring demand when it shal] 
put in an appearance. When the spring movement has’ 
begun, however, it probably will be found there is 
none too much hemlock to meet requirements, and it 
will be only reasonable to expect that prices will ad- 
vance; that result seems inevitable with regard to 
southern and northern pine. 

Boston, Mass. Business has been light the last few 
weeks. Holders do not appear to be anxious sellers 
They are not carrying large stocks and it will be som 
time before these stocks can be added to. Manufac 
turers feel that before long demand will be better ani 
it will then be easy to get full asking prices. Penn 
sylvania No. 2 hemlock boards are being offered ir 
this market in fair quantity but demand is light. 

New York. Not much interest is shown in this wood, 
although prices are strong and stocks light. Mill r 
ports are to the effect that manufacturing is procee 
ing only moderately, therefore permitting little oppo: 
tunity of accumulating any surpluses. Boards are no 
in good demand and the best orders are for structura! 
sizes, especially in long lengths which bring goo: 
prices. 





Buffalo, N. Y. Demand is good enough to kee) 
prices up and give the trade notice that it will be a 
tive as soon as good building weather returns. A large 


-amount of it has been sold during the last year ani 


there will be still more sold this year, for there is 
stock enough to be had and it is not likely that any 
other wood will take its place. As a rule hemlock soli 
in this market comes down the lake from Michigan or 
Wisconsin, as it sells lower than other stock does. 





Pittsburg, Pa. Hemlock men report trade improv- 
ing in the eastern market and the probability of a 
much stronger demand in the Pittsburg territory within 
a few weeks. Prices are holding up evenly, the list 
is ruling in most instances. There is some scarcity in 
many of the more popular lengths and sizes and offers 
of higher rates are made by consumers in a hurry for 
deliveries, 


Columbus, Ohio. The market is showing slight weak- 
ness because of the unfavorable weather for building 
operations which has cut off the demand. Prices have 
not declined materially. 





Poplar. 


Chicago. The poplar situation appears satisfactory 
to holders as well as manufacturers. Stocks in manu- 
factures’ hands are not heavy, although they are sufii- 
ciently large to meet the present demand. Trade is 
picking up nicely, and it is figured that within the 
next two weeks this product will show again the activ- 
ity which it did before the holiday season came upon it. 





Baltimore, Md. Prices have shown no weakness at 
any point. Demand for stocks at producing points, 
however, is unabated and comparatively high prices, 
are being realized. Much of this buying is for export, 
which shows the confidence the shippers have in the 
future. There are also indications that the domestic 
requirements will continue to expand, and an excellent 
feeling prevails in the trade. The yardmen report ac- 
tive inquiry and numerous sales. Many of the retail- 
ers have made no extensive provisions to meet a mate- 
rially augmented demand, relying upon the wholesalers 
to see them through, but those who laid in liberal 
stocks are getting enough calls to convince them that 
their estimate of what the future would bring forth 
was correct, 

Ashland, Ky. Panel stock continues very scarce 
and high priced, with every indication for a greater 
scarcity of the stock in the next thirty days. Manu- 
facturers are moving very rapidly their lower grades 
of poplar, and prices are better. 





Columbus, Ohio. The market continues strong in 
every department. Wide sizes remain in good demand 
and $145 is the quotation for 28-inch and over. [or 
14- to 28-inch the prices range around $125. For ordi- 
nary sizes, firsts and seconds are sold at $58 at the 
Ohio river; No. 1 common, $36; No. 2, common, $25, 
and No. 3 common, $16, 





New York. All stocks and sizes are in good demand. 
Wider stock, of course, is exceedingly strong, but tie 
demand is good all through the list. Wholesalers are 
hopeful of a big poplar business during the spring. 


Fir, Spruce and Cedar. 


Chicago. Wholesalers who make a specialty of Coast 
stock say that their Coast connections are please 
with the trade outlook, that the export trade is im- 
proving steadily and orders from the interior are coil- 
ing in freely. In this territory a fair trade has been 
done, considering the time of the year, and it is con- 
sidered that business this coming season will be more 
extensive than last year by a large margin. 


——“~ 


Buying is active in fir and spruce 











Kansas City, Mo. 


and prices are strong. A heavy demand for railrosd 
timber on the Coast has strengthened the market. 
The lineyards in the Southwest are buying extensive'y 
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for future delivery. Redwood is higher and firmer 
than it has been in a year. Demand is strong. West- 
ern white pine is still difficult to buy. 





Seattle, Wash. The lumber situation continues to 
brighten. The mills report business better than usual 
at this time of year. In fact, most of them have about 
all the orders they care to take at present and many 
orders are being declined. Demand for spruce finish 
and shop lumber is exceptionally good. Timbers are 
in big demand. Prices are firming up; dimension for 
coastwise shipment is reported to have advanced $1 
within the last two weeks. Cargo shippers are receiv- 
ing large numbers of inquiries from China, Australia, 
the west coast, Panama and other points. Several 
eastern buyers have been on the Coast lately and 
they are finding a great deal of trouble placing orders 
because of the feeling among mill men that prices will 
be considerably better in thirty or sixty days. 





Tacoma, Wash. Demand for fir lumber from the 
East shows improvement, with weather conditions still 
a ruling factor, however. The fore part of the week 
inquiries were decidedly slack, due to the nonarrival of 
eastern mails held up by storms in the middle West. 
Prices on logs and lumber are firm, with logs scarce 
and premiums being paid. The offshore demand is 
about normal with prices somewhat better and indica- 
tions that 1910 will be more profitable than its prede- 
cessor. A fair yard stock demand is reported with 
prices tending upward. 





Portland, Ore. Indications point to a material im- 
provement in conditions very soon. Inquiries are 
plentiful and several large contracts have lately been 
placed. Demand for railroad ties is good, the railroads 
having placed a number of large orders in the last few 
days. The local market is quiet, owing to continued 
stormy weather. Coastwise business is active and 
freights have shown a strong tendency to advance. 
The shingle market continues dull and manufacturers 
complain of the price of logs being too high to justify 
operations. The log market is strong with a scarcity 
of high grade logs to be bought. 


Western Pine, 


(NORIO NNN NI 

Chicago. Handlers of western pine report a steady 
trade. Stocks are in rather poor assortment. The fac: 
tories are using large quantities of this western product 
and are not quibbling as to price. It is expected that 
the new cut will be in shape to ship in a short time, so 
that there will be sufficient dry stocks to meet the evet 
pressing demand. 








Spokane, Wash. Prices remain the same and the. 
volume of business is holding up well. Shop lumber 
is scarce and doubtless will be until the new crop 
appears, but other lines are well stocked. Inquiries 
are brisk and orders holding up well. 


Southern Pine. 


Chicago. Although the recent severe weather has 
checked local movement to some degree because work 
on buildings in suburbs and outlying districts of the 
city could not be prosecuted, southern pine has shown 
considerable strength in the last ten days. A feature 
of the situation is the extrordinary strength shown in 
No. 1 dimension stuff which many representatives 
claim is in exceedingly short supply at the mills. The 
general, special and yard stock demand promises to be 
unusually large as soon as the spring shall begin. As a 
matter of fact much yellow pine has been bought by 
the yards during the last week, although not in a 
strictly speculative sense. Car material still remains 
in firm shape. In these days of comparative quiet, the 
— interest now centers in the upward trend of the 
market. 











Kansas City, Mo. General conditions are first class. 
The demand is strong, with another advance in price 
probable. The volume of inquiries from the country 
is encouraging. Demand for car material is increas- 
ing. Millstocks are extremely low in the South and 
mills are refusing business. One mill accepted only 
six orders out of thirty-five that came through the 
mail, It is especially difficult to buy No. 1 dimension. 
The mills are bullish. 





New Orleans, La. Improvement is slow, but it 
seems to be steady. Larger volume of yard stock busi- 
ness is said to be offering, and car material continues 
to sell well. Small price advances, mentioned last 
week, are still held. Manufacturers take a hopeful 


view of the prospect. In the export market there is 


something doing right along in the South American 
trade, a lot of stuff going for the wharves at Pasca- 
goula, Gulfport and Chalmette, for Rio and other 
South and Central American points. European buyers 
are holding off for the apparent purpose of finding a 
sag in quotations, though they are taking a little stock 
from time to time. 


Baltimore, Md. Values continue firm and the hold- 
ers of stocks show no disposition to make concessions. 
Supplies are not greatly in excess of the actual re- 
quirements, which are restricted at this time owing to 
the cessation of much outdoor work, but the outlook is 
regarded as encouraging. Numerous important projects 
are being planned. The Pennsylvania railroad is erect- 
ing a new station, and in the downtown district vari- 











ous big buildings are to go up, unless present plans 
misecarry. Some of these edifices, of course, will con- 
tain very little wood, but stocks in considerable quan- 
tities will be needed in the construction, and this will 
help the trade. The number of inquiries that are be- 
ing sent out indicates a growing interest in supplies, 
and there are other signs that the current year will 
bring out a larger demand than was developed last 
year, 





Boston, Mass. Up to a few weeks ago there was a 
fair trade, but since the first of this year demand has 
been light. There have been few yard orders and 
schedules of size have been scarce. Prices are fairly 
well held and an advance at an early date is predicted. 
Flooring has been in good eall but of late demand has 
fallen off considerably. Partition is not active and the 
call for roofers has been light. 





New York. Only a fair volume of business has been 
booked since January 1. The market is as steady as 
can be expected, but with the exception of smaller 
structural sizes, prices are strong. Heavy timbers are 
in fair demand, and mills are holding firmly for higher 
prices. Recent purchases for higher material and the 
demand for big timbers has warned millmen not to let 
those stocks go at low prices. In other sizes competi- 
tion is keen enough to make yard men lay in their 
spring supplies on present prices. 





Pittsburg, Pa. Demand has been strengthening dur- 
ing the week. The fact that prices have shown a 
steadying effect as a result of this is regarded as 
significant, for very little activity appears to cause a 
shortening up of supply in many sizes. The ship- 
ments from the South have been more freely made 
owing to the improvement of railroad transportation, 
and with the more active operation of glass factories 
and other industrial concerns the low grades are able 
to make a fairly active showing. But irregularities 
in price are not all gone. 

Toledo, Ohio. Yellow pine is growing stronger daily. 
An advance of 50 cents is reported on bill stuff and 
the entire price tendency is upward. Shipments are 
still being delayed, although more hopeful than a week 
ago. Fair buying has been done during the week and 
dealers have in many cases concluded that no time is 
to be lost if material is to be secured for spring busi 
ness. Commission men report a good volume of busi 
ness and splendid prospects. Transient cars are not so 
plentiful, which has added tone to the market. Local 
stocks are not large and inventories have shown many 
holes to be filled. 


North Carolina Pine. 


Norfolk, Va. The market is steady on all lines of 
stock, kiln dried and air dried. Reports are that the 
urgent call for air dried has caused some shippers to 
forward stock not thoroughly dry, which has caused 
some dissatisfaction. In kiln dried lumber the move- 
ment by vessel is not brisk on account of weather con- 
ditions. Very little lumber is loading for future de- 
livery, as barge and vessel owners do not care to run 
the chances of loading until the coast is clear. Car 
movements are in fair volume and a large proportion 
of the business is being handled by this means. The 
visible supply of North Carolina pine continues consid- 
erably below normal and there does not seem to be any 
prospects of accumulations under existing conditions. 
There has been a better feeling within the last week 
or ten days in the situation as regards demand, which 
has had a corresponding influence on prices. These im- 
provements are well defined and encouraging. All 
items of kiln dried box are very firm on the basis of 
August 17 market report. Ten-inch box has sold for 
$16.50,, which is 50 cents better than the list. Culls 
and red heart are also: holding their own in a very 
satisfactory manner. Sales at an advance on stock 
sizes of culls has been noted. Nos. 1 and 2 edge, 4/4, 
are gaining strength, in fact, ali the upper grades have 
advanced in prices in the last ten days. Charters are 
quoted at $2.75-$3 to New York and $3.25-$3.50 to Bos- 
ton; one-fifth off for dressed lumber. 











Baltimore, Md. Trade continues quiet. Consider- 
able interest in stocks is being shown, however, and 
some liberal orders are being placed. The yardmen 
manifest a continued tendency to hold back because of 
the firmness of prices, which have not eased off at all. 
The retailers take the view that they have nothing to 
lose by deferring purchases and are letting the whoie- 
salers carry them for such stocks as they may need at 
this time. This policy, however, is not likely to prove 
advantageous in the long run, as there is every indica- 
tion that the quotations will advance and that the 
present delay will result in the yardmen having to pay 
more. Supplies are nominally large, but most of the 
lumber on the wharves is sold and the situation is in 
very good shape for an advance. 

Boston, Mass. Trade is still quiet. Some salesmen 
state that in calling upon their customers in different 
parts of New England they find that some manufac- 
turer or manufacturers have been offering pine at 
prices considerably below the list. Dealers in this 
market assert that they have not cut prices in. order to 
secure business. The latter state that mills in the 
South have fair sized orders and are not as anxious to 
sell as buyers try to make one think they are. Sev- 
eral manufacturers have written their representatives 








" DOLLARSFor DEALERS 


There is a good profit in sight all the time for the dealer who 
handles Cyclone Ornamental Fences. You can just as well have 
this profit, for we want to deal with you, and it’s no trouble for 
you to sell Cyclone Omamental Fences. Their substantial con. 
























in. i 
ASRAL OA SON LO) SAA LDS LEAS £ 
- o 


{Po 
° 





‘CY CLONE| 


37/2 > 


sal 





ti 
— 


‘sak oan 


REE 








ORNAMENTAL FENCES 


struction and artistic patterns will attract buyers. Our fences 
are fully up to representation and will please your customers. 
Prices are low enough to enable you tomake a handsome profit. Write today, 


CYCLONE FENCE COMPANY 


WAUKEGAN, ILLINOIS 


———- 


_ 
DETROIT, MICH. 
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HOTEL NORMANDIE 


Congress Street Near Woodward Avenue 
GEORGE FULWELL, 


Proprietor. 


American Plan, $2.50 up. 
150 rooms, 50 with private bath. 


European Plan, $1.00 up. 


Hot and cold'running water in all rooms. 


Cafe and Restaurant in connection. Prices moderate. 











NEW YORK 


Hotel Schuyler 


57 to 63 West 45th 


Between 5th and 6th Avenues 


Most satisfactory accommodations for tourists; 
‘center of shopping and theatre district; rates 
ranging from $3 to $5 per day with board, or 
sitting room, bedroom and bath at $2 to $4 
per day, without board. M. LUEZ. 

















It is worth a visit to Quaint and Historic Old Mobile 
to see and enjoy the Luxurious Appointments of the 


‘smi Battle House 


European, $1.50 per Day Up. 


A STUDY IN FIREPROOF CONSTRUCTION OF 
STEEL, STONE, CONCRETE AND MARBLE 


SERVICE :: SANITATION :: SECURITY 
For Booklet CLI AS, B. HERVEY, Pres. 


N.B.—Our ohms oy have the pod ay nee the beautiful Golf Links of Mobile 


. 




















IN FOREST LAND 
by ‘The Lumberman Poet’ 
$1.25 postpaid. 

merican Lumberman 
$15 Dearborn St,. Chicago. 
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in this market stating that an advance inside of a few 
weeks is not at all unlikely. 





Buffalo, N. Y. Sellers of shortleaf pine are more 
than ever sure that they are in control of the situation. 
They say they are holding close to full list prices and 
plan to increase some of the items soon. Buyers are 
not so sure of this, but are aware that the situation is 
stronger than it was last fall. If the mills that have 
been cutting the price to get their stock into money 
will fall into line there will soon be no trouble, so 
great is the demand. 


New York. A slightly better market is reported for 


last week. Better grade stock is more tightly held, but 
cheaper grades are still offered very plentifully. Roof- 
ers are in good supply and only a moderate demand. 


Cypress. 


New Orleans, La. The market is reported in thor- 
oughly healthy condition, with prices firmly main- 
tained and demand steadily improving. Mill stocks 
of seasoned stuff are as a rule better assorted than 
thirty days ago, though some items are still low. Some 
betterment of mixed car demand is noted. Manufac- 
turers seem very well content as a rule with present 
market conditions, season considered. 





Chicago. The early demand is fully as active as 
usual and the volume of business from the yards this 
month is regarded as being entirely satisfactory. There 
is a steady inquiry from this teritory and the factory 
trade is active with good prospects for spring business 
and inquiry in this line is considerably better than.at 
this time last year. Prices are steady and should be 
firm at the present figures through the spring season. 
The mills are said to have a good assortment of stock 
but no surplus is reported and orders are coming in 
as fast as is desirable. 

Kansas City, Mo. Undoubtedly prices will soon 
advance. Mills are loaded with orders. Eastern buy- 
ers have ordered much of the available mill stock. 
Mills with dry lumber have been obtaining strong 
prices. All upper grades are in steady demand, with 
the usual light sales in lower grades. A local firm 
sold fifty carloads of cypress timber for use in a 
bridge across the Missouri at Kansas City. Cypress 
poles for telephone and electric line construction are 
in demand in Missouri and Kansas. 





Baltimore, Md. Demand is light. Building is almost 
at a standstill, and other avenues of distribution are 
closed by unfavorable weather, but the check is mere- 
ly temporary, and there are signs that the demand will 
exceed that of last spring by a considerable margin 
when the season opens. Prices give promise of ad- 
vancing to a remunerative basis. The mills have been 
hampered by bad weather and the output in the last 
few weeks has been small, while the consumption was 
as big as it was expected to be. The gains made in 
prices are being maintained. — 

Buffalo, N. Y. Demand is improving and there is 
more effort to get hold of this weod than of late. If 
a saw mill owner has any he cuts it out and if not he 
tries to get the cut of southern mills, buying of mill 
agents last of all, as it is still felt that they do not 
give the jobber margin enough. It looks as though a 
general readjusting of this trade would have to take 
place before long, if it is to be used much more gener- 
ally in place of white pine. 

New York. Prices are steady at recent quotations. 
Some inquiries for general assortments for yard pur- 
poses are coming in, but it is believed the inclination 
to buy only conservatively until after March 1 will 
rule, 





Columbus, Ohio. The market shows strength but 
recent advances have stopped activity to a certain 
extent. Prices announced with the concessions still 


| Shingles and Lath. 


Chicago. Sales are limited and the wholesale busi- 
ness amounts to a mere shifting of stocks to fill up 
gaps in the stocks. Country trade, of course, amounts 
to little, but there is an inquiry which bespeaks for 
an early opening of spring business. Prices remain 
about stationary in respect to all kinds of shingles. 
Lath continues scarce and in demand at high prices, 
with the seller holding the advantage. 











Minneapolis, Minn. There is very little trade, owing 
to weather conditions that have tied up traffic in many 
parts of the West. Some concerns have been push- 
ing a few unsold shingles and as a result the price 
has weakened slightly. Current quotations are $2.63 
for stars and $3.14 for clears, on the 55-cent rate 





Kansas City, Mo. General uncertainty prevails in 
the shingle market. It has weakened 5 cents. The 
supply is short and prices might have been main- 
tained if some of the big dealers had not decided to 
unload. Prices are stronger on the Pacific coast than 
locally. Few of the mills there are operating and 
stocks are low. Some mills that have shingles on 
hand are holding for better prices. Railroads have 


been two or thre months in moving shingles from the 
Coast to this territory. 





New Orleans, La. Shingles are in fairly good de- 
mand through the southern states, where mild weather 
conditions further building. Aside from that demand 
there is little that is new. Prices are unchanged, but 
decidedly firm. 





Tacoma, Wash. Red cedar shingles are inclined to 
be steadier with demand reported a shade better. 
Prices on the Coast hold generally firm with stocks 
light and not many country mills running. Consider- 
able mixed car business is going on at prices a little 
better than straight shingles. 





Seattle, Wash. More of the shingle mills are run- 
ning and ears are more plentiful. The shingle supply 
on the Coast, however, has not got back to normal yet. 
Prices remain at the same unprofitable figure and many 
mills will not again begin to operate until the market 
is firmer. Inquiries are coming in faster and it is 
thought shingles will stiffen up considerably as soon 
as spring buying of the retailers begins. The shingle 
log market is stiff and there is not much doubt that 
logs will soon take another advance. 





Toledo, Ohio. The red cedar shingle market has been 
uncertain recently. The advance of a week ago has 
been lost and the best grades are again selling from 
$3.43 to $3.48. While there is no large supply on 
hand and the transient supply has dwindled some- 
what, there has been no pressing demand. Shipments 
from the Coast for immediate use are an impossibility 
because of transportation delays. The white cedar 
shingle market is very dull at unchanged prices. Lath 
have moved very slowly and a liberal supply is on 
hand. Lath prices have held firm, but have not ad- 
vanced. 





Columbus, Ohio. Prices are about the same, demand 
is fair and the supply good. Lath are also unchanged, 
although strength is expected in the near future. 





Buffalo, N. Y. The shingle trade is fairly strong, 
the big receipts of last fall not seeming to have pro- 
vided an overstock. Prices are stronger than hereto- 
fore, the producers seeming to have found that they 
must hang together if they are to get a profit. Demand 
still is almost entirely for red cedars, for it does not 
look as though the Canadian white cedar shingle 
would be able to overcome the tariff as it exists. 





Boston, Mass. There has been no improvement in 
the call for shingles in this or any other market so 
far as it is possible to learn. Prices are lower in some 
eases than a week ago. Asking prices have declined 
considerably during the last few weeks. The best 
cedar extras are now quotable from $3.45 to $3.70, but 
it is not possible to do business at the latter figure. 
Lath also are quiet and easier. There have been sales 
of 154-inch at $4 and of 14-inch at $3.50. It is re- 
ported that business in 144-inch has been done at as 
low as $3.40 during the last week. 





Cooperage. 


Chicago. A clear understanding of the situation 
may help stave manufacturers who seem to have felt 
the cause of low prices rested with coopers for not 
asking more for their barrels, say A. & H. Gates in 
their report on market conditions. This may be ex- 
plained by the fact that there is less than two-thirds 
the ordinary crop of hogs, besides a large part of both 
meat and lard is now shipped in boxes, tank cars, 
metal cans and tubs, for convenience and to accommo- 
date the trade. Coopers are compelled to accept the 
prices packers, also in competition with each other, 
will pay. The best authorities concede now that 
future prospects are not encouraging. There are not 
enough sales to influence prices, and the market is con- 
sidered normal along the whole list. With the large 





‘quantity of snow and good sledding the slack stave 


mills are laying in large supplies of. logs and prices 
may rule lower. 
No. 1, 2814-inch Michigan elm flour staves, 


cbchenek ehh sche neece dc bee eee $9.00 
No. 1, 28144-inch Wisconsin elm flour staves, nai 
No. 1, 2814-inch red oak staves........... 
No. 2, 2814-inch elm staves, net M........ Nominal 5.00 
No. 1, 17%-inch kiln dried basswood head- 

= ea re 06 to .06% 
No. 1, 17%-inch gum heading, per set, 

IE Ahi h 64a hub eS 0: 054 0:5 bk 04a 454108, 55 No demand 
No. 1, 28%4-inch gum staves, nominal..... No demand 
M. R., 30-inch gum staves............... -00 
Patent coiled elm hoops, 6-foot, per M..... 8.50 to 9.00 
Patent coiled elm hoops, 5%4-foot, per M... 8.00 to 8.25 
Patent coiled elm hoops, 5-foot, per M..... 5.00 
Half barrel staves, elm, per M............ 6.00 to 6.5) 
Half barrel basswood heading, per set..... 041% 
Hickory hoops, flour barrel, per M..... .-.- 4.00 to 4.50 
Hickory hoops, half barrel, per M....... - None wanted 
Hickory hoop poles, per M............+-. No sale 
Head linings, car lots, per M, 12-inch..... .30 to 35 

* Head linings, small lots, per M, 18-inch... .40 to .50 
Ten-round hoop barrels............eeee0- 46 
Eight patent hoop barrels.......... inate eis 46 
Four patent and four hickory hoop barrels. .45 
Two patent and six hickory hoop barrels... .45 
Four — and four wire hoop barrels... .45 
SEE WONNE, DOOD se 0:5. 0:00.00 000.0 wc eiceesden 37 to 388% 
ME I 6. 3-54.00. 4 6, 6:6 405) 0 506, 0:6-4.8:8 6 0.0.09 42 to 44 
No. 1 white ash butter tub staves......... 11.00 to 11.50 
ee FO Sere oe 30.00 
SD DN Fine 5:6. 00. 6:6:016-4 000 e'e's obese’ oe - 9.00 to 10.00 
I I NNO, 6a. 5:0 5:50 900.0 bea eneee -10.00 to 11.00 
Lard tierces ........0. 1.07% to 1.20 
Pork barrels .......... -- 95 to 97% 
Pork barrels, ash........ Rec cuba 87% to .90 








Too fate To Classify 


FOR SALE—-BOX AND LUMBER BUSINESS 
Is one of the largest cities in middle West; $20,000 in- 
vested; paid 25 percent in 1909 besides salaries of $4,000 
to president and secretary ; business can be easily increased 
to pay $10,000 to $15,000 year. Owner in poor health, 
would take partner if Al superintendent with clean record 
and able to take full management. 

Address “A. 137,” care AMERICAN LUMBERMAN. 


ONTARIO TIMBER LIMITS AND LUMBERING 
Business for sale, consisting of 8,000 acres of hardwood 
timber lands, on which are basswood, ash, elm, hemlock, 
birch, maple and cedar. Also circular saw mill and complete 
logging outfit and a general store doing a business of 
$20,000 a year. Capacity of saw mill 25,000 per day. Last 
year’s cut 3,000,000 feet. This is a going concern and will 
stand inspection. Don’t write unless you mean _ business. 
Can give satisfactory reasons for selling. 

Address “A. 138,” care AMERICAN LUMBERMAN. 


WANTED-SECOND HAND STEAM DRY KILN 
Of any standard make. Capacity 10,000 feet daily. State 
condition, make, location and price. 

GEBHART, WILLIAMS-FENET CO., Houston, Tex. 


WANTED-HARDWOOD SALESMEN 
One for Wisconsin and Minnesota, one for northern IlLli- 
nois and Iowa. Men with good acquaintance and established 
oak trade preferred. State age, experience, present occupa- 
tion and salary desired. 
Address “A. 139,” care AMERICAN LUMBERMAN. 


WE WOULD LIKE TO LET A CONTRACT 
For taking from the stump and manufacturing into lum- 
ber the standing timber, consisting of red and white oak, 
poplar, chestnut and hemlock, on 3,000 acres of timber land 
in West Virginia. Property has been estimated several 
times, it having better than 25,000,000 feet, and is not a 
difficult logging proposition. None but responsible parties 
need apply, as we are in a position to pay cash for the 
product as fast as produced. h 

Address “PARSONS,” care AMERICAN LUMBERMAN. 


FOR SALE OR EXCHANGE 
One-half or all of the stock of a $50,000 company, owning 
saw mill and 20,000,000 to 25,000,000 feet of timber. One 
of the best small operations left in Michigan. Or will ex- 
change one-half for retail yard or small bank in a good 
school town. 
Address “A. 140,” care AMERICAN LUMBERMAN. 





























FOR SALE 
88 M feet 1x4 spruce. 
375 M feet 1x6 spruce. 
Will work above to order. 
200 M feet 4-4 cull hemlock. 
Michigan stock. Dry. Special prices to move quick. 
THE McDONALD LUMBER CO., Pittsburg, Pa. 





FOR SALE 
One No. 18 cleater special Morgan mailing machine. The 
machine has not been used except for experimental purposes 
and is as good as new. Address 
J. G. CHERRY COMPANY, Cedar Rapids, Iowa. 


QUARTERED OAK 
1x3 44x10 144—-1T-19. 
1x4 x10%—17-19. 
1x3 x14 and 16. 


1x24 x14. 
THE WISCONSIN CHAIR CO., Port Washington, Wis. 








A HIGH CLASS ACCOUNTANT 
Who understands lumbering thoroughly can be engaged May 
1. Address x ” care AMERICAN LUMBERMAN, 


FOR SALE-—WEST VIRGINIA TIMBER-LAND 
Six thousand acres, in fee simple. Will cut 25,000,000. 
Export besides R. R. pit and pulp. Underlaid with several 
veins valuable coal. _Railroad alongside and switch into the 
tract. Dirt cheap to quick buyer. 
J. A. BOORD, McClellandtown, Pa. 











FOR SALE-—A COMPLETE 20 M CAPACITY 
Circular saw mill, located on the M. & O. R. R. in Alabama, 
with between 4,000,000 and 5,000,000 feet Y. P. timber. 
Have about two miles tramroad, oxen, drays etc, seven 
houses for help. Have a spur track and load direct from 
mill to cars. We now have orders for over 1,000,000 feet 
rough timbers that net $11.50 f. o. b. mill. Owner is a 
northerner and can give no time or attention to operation. 
Will sell as it stands for about $9,000, the mill, timber, 
equipment and all. The orders on hand will go to pur- 
chaser. In fact, I will agree to take lumber for part pay- 
ment if desired. The mill is running and making money. 
You can buy an additional 10,000,000 feet adjoining present 
holdings if desired at a reasonable price. This proposition 
is well worth investigation and is the biggest little proposi- 
tion you are likely ever to have offered you. Location is 
especially healthful. Town has nearly 10,000 inhabitants. 

ddress “A. 142,” care AMERICAN LUMBERMAN. 


WE BUY RAILS, SCRAP IRON AND STEEL 
At top prices for spot cash. If you have anything to offer, 
write or wire us. G. MATHES IRON & METAL CO., 
St. Louis, Mo. 


CAPABLE, RELIABLE AND SOBER 
Lumber office man, 30, married, wishes to locate with good 
retail concern in North or West. With saw-mill concern in 
South past five years. Clean record; good references past 
and present employers ; $1,200 first year. 
ddress “A. 132,” care AMERICAN LUMBERMAN. 











BAND SAW FILER WANTS POSITION 
‘Ten years’ experience as band filer and superintendent of 
mill 30,000 capacity; cutting oak, ash, cypress, gum pine 
and hickory. A hustler, steady and sober. i 
Address “R. 5,” care AMERICAN LUMBERMAN. 


BRITISH COLUMBIA SAWMILLS AND TIMBER 
‘ Limits for Sale. 

Two operating saw mills and over 40,000 acres of the 
most desirable timber lands (carrying over 500,000,000 feet 
b. m.) in the interior of British Columbia, together with 
all plant equipment and appurtenances. Easy terms over a 
number of years. Apply for particulars to 

“A. 143,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION AS SALES MANAGER 
Assistant sales manager or auditor by young man, 26, mar- 
ried and strictly temperate. Eleven years’ experience. Al 
reference. Address “‘A. 144,” care AMERICAN LUMBERMAN. 


YOU MAY BE MISSING SOMETHING 
If you do not read the classified ads each week. If you 
have something to sell or exchange, insert a small adver- 
tisement in the Wanted & For Sale department. When in 
need of an employee or employment write us. 
AMERICAN LUMBERMAN, 315 Dearborn St., Chicago. 
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Advertisements will be inserted in this department at 
the following rates: 


For one week, . - - 26 cents a line. 
For two weeks, - - - 46 cents a line. 
For three weeks, - - . 60 cents a line. 
For four weeks, - ° ~ - 76 cents a line. 


Nine words of ordinary length make one line. 

Heading counts as two lines. 

No display pt the headings can be admitted. 

Remittances to accompany the order No extra charge 
for copies of paper containing advertisement. copy, must 
be in this office not later than Wednesday morning in 
order to secure insertion in regular department. All adver- 
tisements received later will be placed under: heading Too 
Late to Classify. 





| Wanted: Employees | 








Wanted = Salesmen 











WANTED-—A FIRST CLASS MAN 
As superintendent of a veneer factory. In applying give 
references, experience and salary expected. None but thor- 
oughly competent men need apply. Address 
EMPIRE MANUFACTURING CO., Goldsboro, N. C 


WANTED—FIRST CLASS YELLOW PINE 
Lumber graders. GERMAIN & BOYD LBR. CO., Atlanta, La. 


WANTED-—ESTIMATOR FOR PLANING MILL. 
One who ean take work off plans and price same and bill 
into the factory. Must be able to make working drawings 
for all work billed out. Must be one who is able to go out 
and solicit business from contractors etc. Good position for 
a first class man. Address 
O. BOX NO. 862, Ft. Worth, Texas. 


BOOKKEEPER WANTED-FOR ENGAGEMENT 
March 1; must thoroughly understand every phase of office 
work in retail lumber yard. Chicago suburb. 

Address “W. 10," care AMERICAN LUMBERMAN. 


WANTED—ESTIMATOR 
Wanted plan and special millwork estimator. 
petent to detail and order into factory. 
and reliable. In replying state former employer, reference, 
age etc., together with salary expected. Location within 


100 miles of Chicago. 
Address “COUNTY ESTIMATOR,” 
care AMERICAN LUMBERMAN. 














Man com- 
Must be accurate 





WANTED-—COMPETENT STENOGRAPHER 
For Chicago wholesale Y. P. office. Good future for right 
nan. 
- Address “A, 110,” care AMERICAN LUMBERMAN. 
WANTED-CAREFUL STEADY LOG LOADER 
For MeGiffert rigid boom. 
Address “A. 205.” 


WANTED-—FIRST CLASS SAW MILL FOREMAN 
Yo look after uptodate band mill with gang and resaw, lo- 
eated in northern Alabama. In replying give references and 
salary wanted. 
Address 





care AMERICAN LUMBERMAN. 





“A. 113,” care AMERICAN LUMBERMAN. 





WANTED-—GENERAL SUPERINTENDENT 
For sash and door factory, Mississippi Valley. A good lum- 
berman and general all round man desired. State expe- 
rience and mention salary. 


Address “W. 46,” care AMERICAN LUMBERMAN, 





MANAGER WANTED 


For our Pittsburg sales office. Must be familiar with West- 


ern Penna, and Ohio trade. Handle long and short leaf yel- 
low pine exclusively. We own and operate saw mills in 
the South, and also have several southern buying offices. 
Up to this time our output has been practically marketed 
in the East. To an experienced and competent yellow pine 
men we can offer a good proposition. In replying give name 
of firm now employed with, and salary consideration. 
Address “BASTERN,” 


care AMERICAN LUMBERMAN. 





WANTED—EXPERIENCED LUMBERMAN 
\ hb $5,000 to $8,000 to take partnership in wholesale lum- 
be business; old established. 

Address “W. 41,” care AMERICAN LUMBERMAN. 





WANTED—MALE STENOGRAPHER 

\\ does neat, accurate work and of good habits. 
s. ry expected and send references in replying. 

Address “Pp. 44,” care AMERICAN LUMBERMAN. 


State 





EXPERIENCED SAW MILL MEN 
i money to take an interest in our business and work 
company; 20 years’ run. Address 
BOX 37, Pagosa Springs, Colo. 


WANTED-FOREMAN. 
irst class foreman for factory ‘manufacturing stock and 
s; .ial millwork. Must understand plans and be able to 
1: dle men and lumber to best advantage. A good position 
' the right man. Address 
WILSON MILL & LUMBER COMPANY, 
Wheeling, W. Va. 


NANTED-AN ESTIMATOR AND DRAFTSMAN 
‘oo can take quantities from plans, figure same and Dill 
Into factory. State salary wanted and give references. 

dress “W. 26,” care AMERICAN LUMBERMAN. 











WANTED-—AT ONCE, 

Sash and door shipping clerk, — of handling car 
business and large local trade: Must know grades, be 
young, healthy man and willing to go West. Give refer- 
ences, salary expected and all particulars first letter. 

dress OX Q, North Bend, Ore. 


WANTED—ESTIMATOR AND BOOKKEEPER 
For stock and special mill-work. Must understand plans and 
be able to lay out work. Good opportunity for the right man. 
Address THE SOPER-NIVISON LBR. CO., Aurora, IIl. 








WANTED-—COMPETENT PLAN ESTIMATOR 


Who is able to bill work into factory, and is willing to 





travel occassionally to sell our goods. Good salary and 
steady position to right party. 
Address “P. 22,” care AMERICAN LUMBERMAN. 
WANTED 


First-class lath mill contractor. 
GERMAIN & BOYD LBR. CO., Atlanta, La. 


FACTORY SUPERINTENDENT WANTED 
For a wholesale sash and door factory on the Mississippi. 
Must be competent to superintend all departments con- 
nected with a general mill work factory. Address, stating 
experience, age and salary expected, 
“T. 12,” care AMERICAN “LUMBERMAN. 


WANTED-—SUPERINTENDENT 
For 40 thousand saw and planing mill in Louisiana who 
can invest from five to fifteen thousand dollars: have- 40 
million feet longleaf pine; mill located on railroad that buys 
large amount of bill stuff; also have cheap rates for export- 
ing. None but a practical millman who can make the in- 
vestment a apply. 

ress 








“T. 24,” care AMERICAN LUMBERMAN. 


WANTED—A MAN THAT THOROUGHLY 
Understands selling veneers and oak lumber, one who has 
an established trade preferred, that can invest $5,000, will 
pay $150 per month salary and ten per cent on the money 
with good security. Address 

“T. 61,” care AMERICAN LUMBERMAN. 


WANTED-—A MAN THAT THOROUGHLY 
Understands the manufacture of hardwood on a band mill 
that can invest $10,000, will pay $150 per month salary and 
ten per cent interest on the money with good security. 

Address “T. 59,” care AMERICAN LUMBERMAN. 


WANTED-—A MAN THAT THOROUGHLY 
Understands the cruising of timber in a hardwood country 
that can invest $5,000, will pay $150 salary per month, and 
ten per cent on the money with good security. 

Address “T. 60,” care AMERICAN LUMBERMAN. 


WANT YOUNG MAN TO MANAGE LUMBER YARD 
In small town in Michigan. State age, experience and salary 
expected. Best of references required. 

Address “E. 6,” 


6,” care AMERICAN LUMBERMAN. 
WANTED-BUYER AND INSPECTOR 
A lumber company operating in Wisconsin and Michigan 
wants a competent man to buy and inspec: white pine and 
hardwood lumber. Steady employment. Write, stating age, 
salary wanted, references and full particulars. 
Address “M. 42,” care AMERICAN LUMBERMAN. 


WANTED—MANAGER PINE AND HEMLOCK 


Sales department by representative northern lumber manu- 




















facturers. Must be thoroughly experienced and a business 
getter. State full particulars, experience, salary, habits, 
references etc. 

Address “K. 24,” care AMERICAN LUMBERMAN. 


=e 
SALESMAN WANTED. 


Man to travel in Oklahoma and southern Kansas for high 
class yellow pine company. In replying state salary wanted 
and give references; also if have had experience in territory 
and how long. 

Address “4. 


130,” care AMERICAN LUMBERMAN. 





WANTED-LUMBER SALESMAN FAMILIAR 
With western Pennsylvania and eastern Ohio. One who has 
had experience in the sale of hemlock preferred. : 

Address “A. 127,’ care AMERICAN LUMBERMAN 





WANTED-SEVERAL TRAVELING SALESMEN 
Willing to invest $500 or more in a wholesale lumber com 
pany and start at a salary of $75 and expenses. 

Address “A. 102,” care AMERICAN LUMBERMAN, 





WANTED-BY A LARGE SASH & DOOR HOUSE 
Salesman for the state of Michigan. Must.be a live wire. 
Preference given tO one that knows the trade. State age 
and previous experience. 
Address “A. 118,” care AMERICAN LUMBERMAN. 





CHANCE FOR GOOD SALESMEN. 
Wanted intelligent, forceful men to sell Star Baling Tie 
Buckles. Good proposition for the right men. 
BALING TIE BUCKLE CO., 
1929-39 Harvard St., Cleveland, Ohio. 


WANTED-VENEER SALESMAN 
Experienced in quartered oak and mahogany veneer and 
with some experience in hardwood lumber. 

Address “V. §8.,” care AMERICAN LUMBERMAN, 


WANTEDO-—-THOROUGHLY EXPERIENCED 
Salesmen. Those controlling former trade preferred. A 
good business getter, giving satisfactory references etc., will 
receive first consideration. 

ALLEGHENY LUMBER CO., Pittsburg, Pa. 


TRAVELING SALESMAN WANTED. 

Are you an experienced traveling salesman of lumber, 
cement and general line of building materials? Can you get 
the business and satisfy the trade? Will your customers 
hold orders for you because they prefer to trade with you? 
Are you steady and reliable and a good hustler? If so, you 
are the man I want. After a fair trial you can buy or 
work into an interest in a good paying business. Unless you 
can meet these requirements do not apply. Send refer- 
ences with application. C. R. SHAW, Boise, Idaho. 














WANTED—EXPERIENCED CITY LUMBER 
Salesman in Chicago by a large corporation. Most liberal 
salary to any such now actively in touch with contractors 
and builders and that can get the business. 

Address “W. 31,” care AMERICAN LUMBERMAN. 





WANTED-BY CHICAGO LUMBER YARD 
Carrying large stock a salesman for city trade. Must have 
experience aS salesman in Chicago on west and south side 
and come well recommended. ddress, stating experience 
and references, “S. 35," care AMERICAN LUMBERMAN. 


WANTED SALESMAN-—FAMILIAR 


With woodworking machinery. Must have business expe- 
rience and able to handle big deals. 
Address “T. 33,” care AMERICAN LUMBERMAN. 








WANTED IMMEDIATELY-SALESMAN 
For local lumber yard in city. Also lumber shipper who 
can invest from $3,000 to $5,000 as a working interest in 
the business. [or full particulars address 
ROOMS 205-207 LOO BUILDING, 
corner Hastings and Abbott St., Vancouver, B. C 


WANTED—HIGH GRADE SALESMEN 
By manufacturer of North Carolina pine lumber, covering 
territory from Ohio to Maine, to sell our celebrated “Elm 
City North Carolina Vine’ on a commission basis. We will 
bill the stock direct to the trade and carry the accounts. 
Will pay commission immediately upon confirmation of or- 
ders. Must be thoroughly experienced, competent and of 
good character. Must eho reliable references. 

Signed ELM CITY LUMBER CO., New Bern, N. C. 


WANTED-—AN EXPERIENCED 
Hardwood lumber salesman for the road. Give references. 
Address “R. 2,” care AMERICAN LUMBERMAN. 











WANTED-—SALESMEN . 
To sell Washington red cedar shingles on commission in all! 
territory. Address “SHINGLE SALESMAN,” 
1008 White Bldg., Seattle, Wash. 





Wanted: Mill Mechanics 











Wanted-Cmployment | 





WANTED-—A {| BAND SAWYER 
For a yellow pine right hand band mill of forty thousand 
capacity cutting principally for export. Must have knowl- 
edge of millwright work and be thoroughly competent to 
keep up his rig. Married man preferred. Permanent posi- 
tion. Give references and state wages expected. Address 
BAY CITY SAW MILL CoO., Apalachicola, Fla. 


WANTED-EXPERIENCED SPOKE MAKER 
Man experienced and able to go into mill and take charge 
of manufacturing wagon and buggy spokes. Address 
Cc. R. CROW, Munger, Mo. 








YOUNG MAN OF GOOD HABITS 
Industrious, sober, wishes to take a position of trust with 
good lumber company. Northern New York or Canada pre- 
ferred. Object, outdoor work and future. Good education. 
References furnished. Will start at anything. 

Address “M. 31,” care AMERICA’ LUMBERMAX. 








Wanted = Salesmen 


WANTED 
Commission men to sell hemlock, shingles, posts, lath etc. 
to retail yard trade in Chicago, Michigan, Indiana, Ohio and 
Pennsylvania. Also complete stock of northern hardwood. 
We are manufacturers. 
Address “A; 2," 











care AMERICAN LUMBERMAN. 
WANTED-—TRAVELING SALESMAN 


Conversant with yellow pine. One that has experience and 

knows the trade. State salary, reference, experience and 

age in first letter. 
dress 





“A. 134,” care AMERICAN LUMBERMAN. 





_ WANTED-HIGH CLASS EXPERIENCED 
Shipping clerk, by large oe lumber corporation, having 
extensive city and country trade. Do not answer unless you 
understand grades of lumber and handling men and teams. 

Address “W. 29,” care AMERICAN LUMBERMAN. 





COMMISSION SALESMAN WANTED 
To represent us in all territory, manufacturers and whole- 
salers of Pacific coast lumber and shingles. State expe- 
rience, reference and commission expected. 
Address “A. 136,” care AMERICAN LUMBERMAN, 


EXPERIENCED MILLWRIGHT AND FRAMER 
Now open for engagement to build saw, shingle or planing 
mill. Also capable of handling heavy machinery. 





J. A. SAUCIDR, Sheridan, Me. 
WANTED-—AGENCY 
To represent in St. Louis, Mo., a first class southern 


hardwood saw mill on salary and commission by a salesman 
thoroughly acquainted with the trade and financial standing 
of all firms consuming hardwoods. Am a practical lumber- 
man in all its branches. Address 

‘, R. M., No. 1321. Monroe St., St. Louis, Mo. 


EXPERIENCED BOOKKEEPER AND OFFICE 
Man desires position. Can also run typewriter. Nine years’ 
experience with a wholesale and retail lumber concern. 

dress “A. 131,” care AMERICAN LUMBERMAN,. 








WANTED-POSITION AS MANAGER 
For a large retail yard in healthy location. Have several 
years’ experience. Can handle large trade. A good mixer 
and salesman; a good collector. In charge of a yard at 


present. Have good reasons for wanting a change. Best 
of reference. 
Address “A. 135,” care AMERICAN LUMBERMAN. 








FIRST CLASS SAWYER WANTS POSITION. 


On right hand mill, band or circular. Best reference. State 


wages in first letter. 
Address P O BOX 201, Berkley, Va. 
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| Wanted-Employment 





[Waned:Tinber~inber Lands 








WANTED 
Would like to represent responsible firm to buy lumber in 
south Georgia, Florida and Alabama. Several years’ expe- 
rience and large acquaintance with mills. Address 
“SECRETARY,” 817 Empire Bldg., Atlanta, Ga. 





WANTED -TO BUY ON COMMISSION 
In the South for good northern connections. 
Address “A, 103,” care AMERICAN LUMBERMAN. 





COST ACCOUNTANT WANTS POSITION 
Sash and door and lumber experience. Can install system. 
Address “A, 117,” care AMERICAN LUMBERMAN,. 


WANTED-—POSITION 
Practical manufacturing manager or superintendent, lum- 
ber yard, sash, doors, planing mill and boxes. Exhaustive 
experience in cutting up stock, organizing, office and figuring. 
Prefer west coast or Mexico. 
Address “T, B.,’’ care AMERICAN LUMBERMAN. 





YOUNG MARRIED MAN, WELL EDUCATED 
Now assistant to manager of well known wholesale firm, 
desires similar position with reliable firm in Pacific coast 
region. Address “T. 5,’’ care AMERICAN LUMBERMAN. 


WANTED-—IN CHICAGO OR VICINITY 
Position as office salesman, buyer, trouble man, shipping clerk 
or foreman. Sixteen years’ experience in retail end of sash 
and door, millwork and lumber business. Good references 
and hest of reasons for wishing to make change. 

Address “W. 37,” care AMERICAN LUMBERMAN, 








WANTED-—POSITION AS MANAGER. 
Lumber, sash, doors and interior finish. 
Address “T. 31,” care AMERICAN LUMBERMAN. 


FIRST CLASS BAND SAW FILER WANTS 
Position; 14 years’ experience cutting hard and soft wood. 
Best recommendations. Address 

LOCK BOX 81, Onaway, Mich. 





LAND SCRIP WANTED 
Will pay spot cash for any portion of 5,000 acres of 
Santa Fe Forest Reserve scrip, or any ,other valid land 
scrip. Write, stating what issue of scrip you offer, denomi- 
nation of each certificate and name of the lowest cash price 
you will accept for your holdings. Address 
THE W. E. MOSES LAND SCRIP & REALTY CO,, 
300 Jacobson Blidg., Denver, Colo. 





| AM LOOKING FOR A MEDIUM SIZED 
Tract of white pine or —— in the East. 
Address “W. 49,” care AMERICAN LUMBERMAN, 





WANTED 
An option on several hundred million feet of stumpage 
mostly h2rdwoods, but with some soft woods as well 
for a combination of wood working factories. Should 
available to some point where help is plentiful and shippi: 
facilities good. Address 
“W. 21,” care AMERICAN LUMBERMAN. 


wei i 





WANTED-—POSITION AS ESTIMATOR 
On plans, lists ete., or superintendent of sash and door and 
moulding factory. Over twenty years’ experience in esti- 
mating, manufacturing and selling in and around New York 
city and over Massachusetts and Connecticut. No objection 
to the South or West. First class references. Could come 
March 1. Address “A. 125,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION ABOUT MARCH (ST 
As assistant manager of large retail lumber yard. Would 
go West or South, but have had large experience in the New 
England states. sest of references furnished. 

Address “A, 126,” care AMERICAN LUMBERMAN. 


EXPERT LUMBER ACCOUNTANT AND TRAFFIC 
Man desires position. Best reference. 
Address “A, 123,” care AMERICAN LUMBERMAN. 















WANTED-BY SUPT. HARDWOOD MILL 
fourteen years with present employers; last eight years in 
charge of logging and band mill sawing southern hardwoods ; 
several years previous experience as inspector and yard 
foreman; married, sober and best of references. 

Address “A, 122,” care AMERICAN LUMBERMAN. 


POSITION WANTED. 
By first class, hustling planing mill foreman with fifteen 
years’ experience. Capable of looking after boilers, engines 
and dynamos. Address BOX 76, Whistler, Ala. 


BOOKKEEPER AND GENERAL OFFICE MAN 








Of fifteen years’ experience in wholesale and retail yellow 
pine .and hardwood lumber business, desires to make a 
change about March 1; at present employed; with the same 
company for the past six years; best of reference given from 


present and former employers as to ability and character. 
Can take management of a lumber office and look after all 
details. Address BOX 392, Poplar Bluff, Mo. 


WANTED-POSITION BY SAW MILL MAN WITH 
Successful record as master_mechanic, mill foreman and 
plant superintendent. High Class references. Yellow pine 
and cypress experience. 

Address “A. 114,” care AMERICAN LUMBERMAN. 








HIGH CLASS HARDWOOD SALESMAN 
Wants situation as salesman or buyer or manager of sales 
department. A _ hustler. 

Address “W. 19,” care AMERICAN LUMBERMAN, 


A PRACTICAL LUMBERMAN, (5 YEARS’ 
Experience as foreman and manager, desires situation where 
high grade ability is necessary to success. Familiar with 
reorganizing and systematizing labor. Either wholesale or 
large retail. Al references. 

Address “W. 18,” care AMERICAN LUMBERMAN. 


GENERAL OFFICE MAN 
Desires to make change. Six years’ lumber experience as 
stenographer, paymaster and bookkeeper. Best of references. 
D. B. GILLILAND, Ferguson, 8. C. 


WANTED-POSITION AS LOADER MAN. 
Six years’ experience, and best of references. Barnhart 
preferred. Address “W. 16,’’ care AMPRICAN LUMBERMAN, 


MILL MANAGER 
Now handling one of the best cypress operations in the 
South, wishes to make a change. Pine mill preferred, but 
entirely familiar with hardwood. A strictly high class man, 
large experience, first class reference. Address 
“RESULTS,” care AMERICAN LUMBERMAN. 


WANTED—WHOLESALE OR RETAIL. 
Position by man, 30, for general office work in retail yard, 
St. Louis or vicinity, or will travel for wholesale firm. BDx- 
perience in both. Best of references. 

Address “W. 17,” care AMERICAN LUMBERMAN. 




















EXPERIENCED LUMBER BOOKKEEPER 
Desires change; an all-round lumber bookkeeper, now em- 
ployed, experienced in cypress or pine, desires change; can 
fill any position in lumber office. 

Address “W. 7,” care AMERICAN LUMBERMAN. 


BAND SAW FILER WANTS POSITION 
Al references, any size mill. 
5717 CODY ST. W., Duluth, Minn. 


WANTED-—SITUATION AS CAMP FOREMAN OR 
As assistant supt. Have had 20 years’ experience from 
stump to mill. est of references. 

Address “W. 32,” care AMERICAN LUMBERMAN, 


COMPETENT YARD MANAGER 
Open for position. Thorough knowledge blue-prints, esti- 
mating. Take care contractors. Handle mill and get re- 
sults. Reliable and references. 
Address “W. 42,” care AMERICAN LUMBERMAN. 














WANTED-—POSITION AS BAND SAWYER 
With company who desires quality and appreciates a com- 
petent sawyer; Al reference; strictly moral; can come at 
once; write or wire. 

Address “W. 35,” care AMERICAN LUMBERMAN,. 


POSITION WANTED AS BAND SAW FILER 
17 years’ in Jargest southern mills. Guarantee first-class 
work and expect good pay. Can come at once. Best refer- 
ences. Address “W. 33,” care AMERICAN LUMBERMAN. 








WANTED-—POSITION AS MANAGER OR 
yeneral superintendent of sash, door and blind factory or 
veneered door factory by energetic man. Have had 16 years’ 
experience-in charge of large factories. Am now eniployed. 

Address “T. 23,” care AMERICAN LUMBERMAN. 





WANTED-—-POSITION AS SALESMAN 
Preferred: experience yellow pine and hardwoods; am also 
a thorough office man; would consider good position of any 
kind. Address P. O. BOX 562, St. Louis, Mo. 


A PRACTICAL FIXTURE MAN WANTS 
A position with a firm manufacturing store, bank and office 
fixtures, as draftsman, estimator or superintendent. Would 
consider a good proposition as salesman. 
Address “T. 50,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION AS BAND SAW FILER 
In saw mill or box factory. Fifteen years’ experience. 
Familiar with southern timber. References furnished. 
Address “J. L. K.,” care AMERICAN LUMBERMAN. 








WANTED-—HIGH GRADE TIMBER TRACT 
In E. Tenn., BE. Ky., N. C., W. Va., or Ga. 
Address “T. 42,” care AMERICAN LUMBERMAN, 


WANTED-PACIFIC COAST TIMBER. 
Am in the market for a good tract of Pacific coast tim- 
ber. Wish to hear from owners direct. 
Address “B, 28,” care AMERICAN LUMBERMAN. 


SCRIBNER’S LUMBER AND LOG BOOK, 

Gives measurements of all kinds of Lumber, Logs,- Planks, 
‘Timber; Hints to Lumber Dealers; Wood Measures; Speed 
of Circular Saws; Care of Saws; Cord Wood Tables; 
Felling Trees; Growth of Trees; Land Measures; Wages; 
Rent; Board; Interest; Stave and Heading Bolts etc. 

Price 25 cents per copy. 

AMERICAN LUMBERMAN, Publishers, 315 Dearborn St., 
Chicago. 











WANTED-BY FIRST CLASS BOOKKEEPER 
And an all around office man, position. At present em- 
ployed, would consider a change. Object salary. Good ref- 
erences. Address “T. 49,” care AMERICAN LUMBERMAN. 


[Wanted:fumberShingles| 





CAPABLE AND WIDE AWAKE YOUNG MAN 
Wants position with reputable lumber firm. Very anxious 
to get on the selling end for good company. Six years’ 
experience with lumber business in various departments, in- 
cluding five months’ practical experience grading etc., bal- 
ance of time office work, bookkeeper, cashier etc. Change 
desired February 1. Good references. 

Address “T. 38," care AMERICAN LUMBERMAN. 





LUMBER INSPECTOR WANTS POSITION 
No. 1 references; 10 years’ experience in both hard and 
soft wood. Address 
L. BRIDWELL, 119 S. Shelby St., Louisville, Ky. 


WANT A POSITION AS BAND SAW FILER. 
Have had twenty years’ experience on band, rotary and 
gang in fast mills and all kinds of timber. Can give Al 
reference; thirty-nine years old, strictly sober and married. 
Can come at once. Address 
“S. 37,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION 
In Pacific Northwest as manager retail yard or planing 
mill. Have had ample experience in these branches and am 
familiar with bookkeeping and office work. At present 
employed. Address 
“MANAGER,” 1008 White Bldg., Seattle, Wash. 


A NO. 1! BAND SAW FILER 
Desires position with a good firm. Can file all kinds of 
band saws and keep up the mills. Am filing at present, but 
have good reason to make a change. Can come on two weeks’ 
notice. Address “S. 26,” care AMERICAN LUMBERMAN, 


YARD FOREMAN AND INSPECTOR 
Wants position with some good firm. First class experience 
in kiln drying, piling, grading and handling all kinds of 
lumber. Good habits, strictly temperate and a hustler, and 
can handle men to good advantage. Best of reference. 
dress “S. 24,” care AMERICAN LUMBBRMAN, 

















WANTED-—POSITION AS MANAGER 
In Mississippi or Alabama for large wholesale lumber con- 
cern by man of ten years’ experience. Have large list of 
good yellow pine mills in Mississippi, Louisiana and Alabama. 
Am married and strictly sober. A No. 1 references. Corre- 
spondence invited. 
Address ‘‘“MANAGER,” care AMBRICAN LUMBERMAN. 


WANTED-—SITUATION IN ANY CAPACITY 
By man with experience, skilled in all the details about a 
first class saw mill and lumber business, such as filing, 
millwrighting, management of men and work etc. Would 
as soon take a job filing for a band mill; second to none at 
this work; or to build a mill and operate a plant as man- 
ager. Recently finished building a large band, circular and 
resaw mill. Address 
“CAPACITY,” care AMBRICAN LUMBERMAN. 


MANAGER PLANT OR SALES OFFICE. 
Open for engagement South or West; 17 years’ experience; 
domestic and export yellow pine; built and had entire man- 
agement three large plants; thoroughly capable; age 35. 
Address “S. 1,” care AMBRICAN LUMBERMAN. 











A. D. & S. BAND FILER WANTS JOB. 
West or south; fifteen al experience. 
Address “N. 12,” care AMERICAN LUMBERMAN, 


FIRST CLASS SAWYER WANTS POSITION 
By January 1. References, Aycock Lumber Co., Aycock, 
Fla., and W. E. Aycock, of Moultrie, Ga. 
Address “L. 24,” care AMERICAN LUMBERMAN. 








ATTENTION WHOLESALER AND LINE YARD 
Owners. An experienced Pacific coast purchasing agent 
open for position December or January 1. At present em- 
ployed. Perfectly familiar large and small mills, Oregon, 
Washington, northern California. Up on all mills having 
differential freight rates. Can save you money. Furnish 
any kind of references. Address 

“PURCHASING,” care AMBRICAN LUMBERMAN. 


—_— 


WANTED-—-SOUTHERN RED CEDAR LUMBER 
4 and 5 quarter; good grades. Manufacturers will please 
send stock list and price to 

LOCK BOX 587, Ottawa, Ohio. 


WANTED 
4, 5, 6 and 8-4 sound wormy and No. 2 common chest- 
nut, 4-4 No. 1 common poplar, 4-4 Nos. 1 and 2 and No. 1 
common sap gum. Address, with full description of stock 
and lowest price f. o. b. cars Buffalo, 
H. T. KERR, No. 800 Ellicott Square, Buffalo, N. Y. 


WANTED—DELIVERED ST. LOUIS, MO. 
750,000 white oak and 300,000 red oak railroad ties. 
A. & H. GATES, 135 Adams St., Chicago. 


WANTED-—RAILROAD TIES. 
Estimates wanted on lots of 100,000 to 500,000, white 
oak preferred. Send for specifications. 
FRANK VANDER BOGART, Rockford, III. 


WANTED. 

Wholesale lumber firm in Michigan wants to make connec- 
tion with yellow pine firm cutting 15 to 20 million feet of 
lumber to buy and market same. Will pay cash. Can ad- 
vance some money if necessary. 

Address “W. 43,” care AMERICAN LUMBERMAN. 


WANTED-INFORMATION 
Kindly send names of dealers who handle persimmon 
lumber.» Address ‘W. 6,” care AMERICAN LUMBERMAN. 




















CAR OAK 


We are always in the market for car 
dimension oak. 
Write us for specifications. 
HALL & SISSON LUMBER CO., 
218 LaSalle St., 
Chicago, Ill. 





MILL OUT-PUT WANTED. 


By a large manufacturer and wholesaler, the output of 4 
mill cutting about 50,000 feet daily with planer. Can con- 
tract or make advance if conditions justify. 

Address “T, 21,” care AMERICAN LUMBBRMAN. 





WANTED—500,000 OAK STRIPS 
Sawed from young, tough oak trees, for bending purposes. 
These strips must be strictly clear. They must measure % 
inch thick, 1% inches wide, 6 feet 2 inches long. They can 
be shipped green as they come from the saw, 

LOUIS RASTETTER & SONS, Fort Wayne, Ind. 


WANTED 
Responsible commission firm desires mills producing first 
class yellow pine to submit list of surplus stocks and prices 
for immediate sale in Illinois territory. 
Address “M. 9,” care AMERICAN LUMBERMAN. 


WANTED-—GUM LUMBER. 
We buy anywhere from one to 100 cars, or contract for 
the entire cut of mills. Log run lumber preferred. 
KANSAS CITY PACKING BOX CO., 
Kansas City, Kan. 


RELIABLE FIRM DESIRES CONNECTION 
With one good yellow pine mill to handle entire output. 
Each invoice discounted if desired. 

Address “H. 88," care AMERICAN LUMBERMAN. 


WANTED-WALNUT LOGS. 
500 cars eng ae pene oe logs, 10” — up in diameter. 
Will inspect at shipping nt and pay cash. 
GEO. w. HARTZELL, U. B. bide, Dayton, Ohio. 

















YOUNG MAN WITH SIX YEARS’ EXPERIENCE 
In wholesale and retail lumber business desires position as 
traveling salesman, or as manager, assistant manager or 
bookkeeper in retail yard. 

Address “W. 34,” care AMERICAN LUMBERMAN, 





WANTED-POSITION IN CHICAGO 
As sales manager or assistant for yellow pine or cypress 
concern. Ten years’ experience. At present employed. 
Good reason for change. 

ddress “B. 18,” care AMERICAN LUMBERMAN, 





WE ARE IN THE MARKET FOR OAK, CYPRESS 
And m. In eye state amount you have and how 
Ss. 


it t has been on stic 
—_ BROWN-McREYNOLDS LUMBER CO., 
1014 Association Building, Chicago. 
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‘Wanled-Seemnd Hand Machinery | 


for Sale:Retail_fumber Yards 





| 





For Sale-Timber finer Lands 





WANTED-SMALL 24” PONY PLANER AND 
ut-off saw suitable for carpenter’s shop. _ a 
> RBER & PETTUS, Springfield, Ky. 


WANTED-TWO 50 OR 100 M CAPACITY 
S.w mills. Must be in good second hand condition. 
niiker’s name and lowest cash price in first letter. 

Address “A, 124,” care AMERICAN LUMBERMAN. 


WANTED—WOOD WORKING MACHINERY. 
We solicit from parties having woodworking machinery 
for sale to send us a list with prices. We want planer and 
matcher, double surfacer, band resaw, moulder, tenoner, rip 
saw, pony planer, triple drum sander, dovetailer. 
Address “TT, 6,” care AMERICAN LUMBERMAN, 


| Wanted-LoggingRyCipuipment | 


WANTED-—7 MILES 30 POUND — 
20 ton 36” gauge Climax locomotive, 12 logging cars. 
dares » Pa AMS CO., Mutual Bldg., Richmond, Va. 


WANTED-LUMBERMEN 
Yo send for our free booklet containing descriptive matter 
regarding the various books we handle pertaining to the 
lumber business. s 
AMERICAN LUMBERMAN, Publishers, 315 Dearborn St., 
Chicago. 


os ege 
s 
s 
LOCATION WANTED 
A factory employing 100 men, making a specialty of fine 
interior trim and fixtures, wants to correspond with those 
interested in locating industries. Rigid investigation of 
labor conditions and other pertinent matters required. Want 
to increase and employ 200 to 300 men, on sash, doors and 


interior work. 
Address 


WANTED-TO BUY LUMBER YARD : 
Write, giving full particulars as to location, stock, price, 
terms and amount of business. 
dress “A, 121,” care AMERICAN LUMBERMAN. 


WANTED-LUMBER AND FEED YARD 
Doing a business of $100,000 annually. Town of 5,000 or 
over. Address “A, 120,” care AMERICAN LUMBERMAN. 


WILL BUY A GOOD RETAIL LUMBER YARD 
Quick, if located in northern Illinois or neighboring states 
and if owner will address 

“Tt, 30,” care AMERICAN LUMBERMAN. 


WANTED—A GOOD LUMBER YARD IN 
Northern Illinois or southern Wisconsin. 
Address “A, 109,” care AMERICAN ‘LUMBERMAN. 





State 























“A. 119,” care AMERICAN LUMBERMAN. 

















| WANT TO BUY A GOOD LUMBER YARD 
In a live town, which does over forty thousand business 
yearly. If you want a good live man to succeed you (not 
a line yard) write me, giving full particulars. 
Cc. 8. JONES, Stanford, Ill. 


WE WANT TO GET IN TOUCH WITH ; 
Individual or company owning planing mill or box manufac- 
turing machinery or both, and who are looking for a new 
location. We have an ideal location, with buildings, three 
private spurs running into the plant and located on four 
railroads and the Mississippi river. Low freight rates on 
lumber shipments into the plant as well as on manufactured 





products. If you are interested write us, and we will tell you 
more about it. Would take some stock in the company. 
Address *‘W. 9,” care AMERICAN LUMBERMAN. 





TO SELL MORE, ADVERTISE MORE. 
Want to sell second hand machinery? 
Want to sell locomotives, cars, rails ete.? 
You surely have something to sell; advertise in the Wanted 
& For Sale Department of the AMERICAN LUMBERMAN, 


AN EXPERIENCED LUMBERMAN 

Ti.at controls a large amount of capital would like to pur- 
chase a part or an entire lumber operation. No attention 
pd to replies unless accompanied with a full detailed re- 
port of what you have to offer, with prices and terms. The 
ovation must be in the United States and from owners 
o:'y. No gum or cypress proposition will be considered. 
A. correspondence confidential and returned if requested. 

Address “S. 36,” care AMERICAN LUMBERMAN. 


MONEY TO LOAN 
Ve want to loan money to a manufacturer of yellow pine 
id handle the entire ge on a percentage basis. Ad- 
ss promptly with full particulars of your re and 
iber hol J. W. MACKEMER & CO., 
Wholesalers of Y. P. Lumber, Peoria, Ill. 


WANTED-GOOD RETAIL LUMBER YARD 
Most do a yearly business of $35,000 or over. 
Address “W. 25,”’ care AMERICAN LUMBERMAN. 


WANTED-TO BUY GOOD LUMBER YARD 
For cash. Prefer Kansas. Address 
“T. 36,” care AMBRICAN LUMBERMAN. 








+o 


ngs. 











WANTED-—EXPERIENCED MILLMAN 
Owning mill or gaa | to build to cut by the thousand 
ar Tacoma, Wash. All or part of 500,000,000 feet timber 
vned by us. Logs delivered at mill side. Fine location. 
Address “N, 17,” care AMBRICAN LUMBERMAN. 





CASH FOR YOUR YARD OR BUSINESS 
No matter where located. If you want to buy, seli or ex- 
change any kind of real estate or business aN at 
any price, address FRANK P. CLEVELAND, 
1507 Adams Express Bldg., Chicago, Il. 


DO YOU WANT A GOOD POSITION? 

We can help you to secure a position. Filers, sawyers, 
engineers mill mechanics, woodsmen, millwrights, skidder- 
men, loaders, buyers, inspectors, salesmen, bookkeepers, sten- 
ographers, clerks, shipping clerks, estimators, sales mana- 
gers, yard foremen,’ mill superintendents, managers of de- 
partments, if you want a situation or would like advance- 
ment, advertise in the AMERICAN LUMBERMAN and get re- 
turns. Now is the time. We reach the people. 

AMBRICAN LUMBERMAN, 315 Dearborn St., Chicago, lL 











FOR SALE—RETAIL LUMBER YARD 
The best retail lumber yard proposition in one of the best 
suburbs of Cincinnati, Ohio. Will require an investment of 
$10,000 to $15,000. 
Address “A, 106,” care AMERICAN LUMBERMAN. 
FOR SALE BY OWNER-—A HALF INTEREST IN 
First class retail lumber business in largest and best city 
of Montana. Business is increasing and profits are large. 
Am offering this only on account of sickness in my family. 
A total investment of $17,000 required. Will give terms. 
BOX 564, Butte, Mont. 


FOR SALE-LUMBER AND COAL BUSINESS 
Well located in Northern Central Iowa. Good city, schools 
and churches. Excellent opportunity for an individual to 
acquire a desirable business which can be operated at small 
expense. Address ‘“W. 48,” care AMERICAN LUMBERMAN. 


GREAT OPPORTUNITY TO BUY 
Retail lumber yard. In best town in southwestern Indiana. 
20,000 inhabitants. Best location in city. No real estate. 
Rent reasonable. Only two-other firms in city. Four rail- 
roads entering city. For full particulars address 
“J. A. C.,” care AMERICAN LUMBERMAN. 














LUMBER YARD FOR SALE 
town in southern Wisconsin. Good paying busi- 
Good reasons for selling. 
Address “T. 18,” care AMERICAN LUMBERMAN. 


In small 
ness. 





FOR SALE 
Three retail lumber yards at St. Paul, Minn., and at West 
Bend and Rodman, Iowa. Good live yards; owner moving to 
Seattle. Address 628 LUMBER EXCH., Minneapolis. 


RETAIL YARD FOR SALE 

Leading yard in splendid southern city. 
opportunity. Principals only. 

Address “S. 57,” care AMERICAN LUMBERMAN. 


RETAIL LUMBER & COAL YARD FOR SALE 
In Minnesota.. Prairie country. Small amount real estate. 
Address “S. 22,” care AMERICAN LUMBERMAN, 


FOR SALE—-RETAIL LUMBER & COAL YARD 
Located in southwestern Ohio town of 1,000 population. 
Nearest competition ten miles. Good sheds, located on rail- 
road tracks. An elegant opportunity to obtain an old estab- 
lished business. 
Address 





Exceptional 








“RF. 31,” care AMERICAN LUMBERMAN. 


WANTED-INFORMATION. 

Every American wood will be found properly classified in 
the “History of the Lumber Industry of America.” Send 
for circulars. 

AMERICAN LUMBERMAN, Publishers, 315 Dearborn St., 
Chicago. 


| for Sle-Tinber»finher Lands | 


Hardwood timber or saw mills write me. I am an experi- 
enced lumber man. 











J. T. BERTRAND, Spring, Tex. 
4500 ACRES OF GOOD POPLAR, OAK, 


Yellow and white pine timber lands for sale at a bargain; 
1,500 acres of extra fine stumpage. 
T. B. FINLEY, Wilkesboro, N. C. 


HERE’S A BARGAIN 
About 300,000,000 ft. of pine and spruce up in Maine, 
$650,000 ; also 200,000,000 ft. white pine stumpage adjoin- 
ing at $4 per M, paid when cut; no interest; no taxes. 
EK. E. WRIGHT, Bergen, N. Y. 


FOR SALE-—ON GEORGIAN BAY 
Two million feet of spruce, and one million feet of pine; can 
be cut to order. <i: 
“mp 95,” 











care AMERICAN LUMBERMAN. 





THE WANT GETTER 
Quick returns at small cost. Do you want something? Of 
course you do. Advertise in the AMERICAN LUMBERMAN. 
“DO PT NOW.” 





FOR SALE 

Over three hundred thousand acres of the finest mixed 
timber in Ontario, consisting of hemlock, cedar, spruce, bass- 
wood, black ash, balsam, elm, tamarac, birch, maple, beech; 
also considerable pine. This timber can be bought in block 
of from 5,000 to 50,000 acres. There are several good mill 
sites on the property, good water privileges and good rail- 
way accommodation. This would be a chance for parties al- 
ready cut out and looking for a new location. For further 
particulars apply to the owners. 
THE CANADIAN LAND & IMMIGRATION COMPANY 

of Haliburton, Limited, 79 Adelaide St., East, Toronto. 


TIMBER AND TIMBER LANDS. 
Cruised, estimated, surveyed, platted, bought and sold. Own- 


ers, list your a with 
JAMES W. THOMPSON, Winslow, Ark. 


SALE OF VALUABLE TIMBER LIMITS 
In the Lhke Temiscamingue District. 

The undersigned offer for sale by tender Berths No. 1 in 
the Second Range and No. 1 in the Third Range, Block A, 
Province of Quebec. 

These berths lie immediately east of the interprovincial 
boundary line for a distance of twenty miles, measuring 
north from the tenth mile post north of Lake Temisca- 
mingue. 

They have an area, as described by the current licenses, 
of ninety and one-half square miles, ana the timber growth 
is mostly spruce of a superior quality. 

Tenders will be received up to 12 o’clock noon of the 
first day of March next. The highest nor any tender not 








_ necessarily accepted. 


Any further information as to terms and conditions of 
sale, or other particulars, can be had by inquiry from the 
owners. THE BRONSON COMPANY. 

Ottawa, ist December, 1909. 


YOU NEED THE TELECODE 
If you use the telegraph. It shortens and simplifies your 





telegrams. It pays for itself many times over in the course 
of a year. It is indispensable in every lumber office, and 
should be carried by every traveling salesman. Descriptive 


circulars and samples free for the asking. Price $5 per 
copy, postpaid. 
AMERICAN -LUMBERMAN, Manhattan Bldg., Chicago. 





FOR SALE-3600 ACRES 
Deeded timber land; 45,000,000 feet, $2 board measure, 
standing estimate, or $25 per acre. ‘Six miles from railroad; 
10c rate to Denver. Good saw mill and buildings. 
ROOM 416, E. & C. BUILDING, Denver, Colo. 


TIMBER AND COAL LANDS 
From owners for sale, by AARON GRAHAM, 
Christiansburg, Va. 


| frSale-PacifieCoastTimber: fans | 


PACIFIC COAST TIMBER LANDS 
Cruised, surveyed and mapped. 
ll. E. WATERBURY, 











Box 651, Portland, Ore. 
FOR SALE {60 ACRES IN WASHINGTON 
Clallam county. For sale by owner. 
Address “A. 133,” care AMERICAN LUMBERMAN. 


FOR SALE-—100,000,000 PINE, 10,000 ACRES 
Eastern Washington, near new R. R. and large irrigated dis- 
trict; $2 M, with land. G. R. GALBRAITH, 

3ridgeport, Wash. 














DONT PAY FANCY PRICES 


For Pacific Coast Timber. 

Let responsible people who are on the ground find the 
tract that best suits your requirements, without any cost to 
you for looking it up. This is our business and you pay us 
when we get you just what you want. Write us. 

r. C. Riley. H. C. Whittier. 
COAST TIMBER & CRUISING CO., 1101 & 1102 White 
Bldg., Seattle, Wash. 





PACIFIC COAST LAND AND TIMBER 
Use our land and timber department for land, timber and 
mills. ROBERT 8. WILSON, 
1036 Henry Bldg., Seattle, Wash. 


BRITISH COLUMBIA TIMBER. 
Investments of all sizes. Correspondence solicited. 
W. L. KEATE, Crowe Wilson Bldg., Vancouver, B. C. 


BRITISH COLUMBIA COAST TIMBER. 
Large tracts, well located, Vancouver Island and main- 
land; 30 cents and upward. Highest Michigan and Coast 
references, E. J. WITHERSPOON, 
800 Granville St., Vancouver, B. C. 


BRITISH COLUMBIA TIMBER. 
Several fine tracts on Vancouver Island and mainland. 
Bona fide buyers solicited. Satisfaction guaranteed. 
A. T. FRAMPTON, Mahon Bldg., Victoria, B. C. 


OREGON TIMBER LANDS. 
I have for sale some large and small tracts of high ‘class 
timber properties. Estimates guaranteed. 
- MERRILL, Albany, Ore. 


PACIFIC COAST TIMBER LANDS. 


For timber lands or mill properties in Washington, Oregon 
and California, address 
W. I. EWART, Alaska Bldg., Seattle, Wash. 


PACIFIC COAST TIMBER LANDS FOR SALE. 
Tracts and quarter sections in California, Oregon and 
Washington. J. F. SOULE, 
Market St., San Francisco, Cal. 
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THE AMERICAN LUMBERMAN TELECODE 
Contains 61,427 code words, and each size of each grade of 
each article of lumber is represented by ONE word. By 
using the Telecode you can greatly shorten and simplify 
your message and effect a big saving in your telegraph 
bills. 

Prospectus free for the asking. 

Are you interested? 

AMERICAN LUMBERMAN, Publishers, 315 Dearborn 8t., 
Chicago. 


forSale-Southern Timber fands 


TIMBER FOR SALE. 

4,617 acres N. C., 32 million feet oak, poplar and yellow 
pine, 2% miles from railroad. Price $6,000. 

18,000 acres N. C., 6,500 feet per acre, fine oak, poplar 
ete. Price $10.00 per acre. 

7,000 acres Alabama longleaf pine, virgin, railroad and 
water transportation, land dry, level, 6,000 feet per acre. 
Price $18.00 per acre. 

7,500 acres in Virginia, on railroad, 21 million feet, % 
oak. Price $35,000. 

3,000 acres T. R. on C. &,O. Ry., W. Va., 75 percent oak, 
4,500 feet per acre. Price $10.00 per acre. 

7,200 acres in Florida, 3,000 feet per acre, on railroad, 
cypress, additional half virgin. Price $4.50 per acre. 

Address “A, 116,” care AMERICAN LUMBERMAN. 

















MONEY MAKER-—150.000 ACRES MEXICAN 
Timber land containing 1,500,000,000 feet merchantable tim- 
ber, mostly pine. Fifteen miles to railroad, down navigable 
river. $1.50 per acre. Easy terms, 

CHARLES PETERSON, Wichita Falls, Tex. 


TIMBER ON 900 ACRES IN KENTUCKY 
Walnut, 





ash, hickory, pecan, hackberry, gum, cypress 
and sycamore. Carlisle county, on Mississippi river and 
Illinois Central railroad. Anxious to sell quick. 


MRS. M. M. TAYLOR, Greensburg, Ky. 
PUBLIC AUCTION. 


Wednesday, March 2, 12 o’clock M. 1,430 acres timber— 
coal, surface oil and gas (will be offered separately or as a 
whole) at the Court House, Sutton, W. Va. This property 
is located in Braxton county, West Virginia, B. & O. R. R. 
running through it; easy access to the Coal & Coke R. R. 
We have the proposition for sale from parties whose finan- 
cial circumstances demand immediate returns. Investigate, 
timber and coal dealers. This must sell. 

Send all communications to 

THE WHEELING REALTY COMPANY, 
318 Schmulbach Bldg., Wheeling, W. Va. 
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FOR SALE-—10,000 ACRES-NORTH CAROLINA 
Virgin pine, cypress and gum, close to railro ad. 
BOX 871, Warven. Pa. 





FOR SALE 
Five thousand acres timber land in southern Louisiana. 
More thap forty million feet of timber, gum, cypress, ash etc. 
Two miles from railroad and from Mississippi river. Best 
land in the world. Will sell land and timber. or timber alone. 
OINTE COUPEE PLANTATION CO., 
Burr Block, Lincoln, Neb. 


3,500 ACRES—SOUTHWEST VIRGINIA 

For sale. Other business interests demanding my attention 
I must sell this proposition. Conservative estimate shows 
15,000,000 ft. stumpage. Hemlock, poplar, oak and chestnut 
principal woods. Together with 25,000 ft. capacity circular 
mill, lath mill, complete logging equipment and every neces- 
sity. Mill now running. Offer only timber. Titles O. K. 
R. R. through center of property. More timber adjoining 
which can be bought cheap. Will not deal with or through 
brokers. A thorough description and price can be had by 
addressing owner. Address 

” 1,” care AMDRICAN LUMBERMAN. 








THE BEST REMAINING PROPERTY 

In North Carolina. 20,000 acres in Macon county, $12.50 per 
acre. 

40,000,000 feet of oak. 

32,000,000 feet of hemlock. 

32,000,000 feet of chestnut. 

16,000,000 feet of popiar. 

40,000,000 feet of other woods. 
160,000,000 feet—will over-run. 

Good logging conditions. 10 miles from main line over 
easy grade. Address ‘IT. 43,’’ care AMERICAN LUMBERMAN. 


FOR SALE—A BODY OF 75,000 ACRES 
Exceptionally good southern pine, which we own in fee 
and offer to a prompt — at a low price. Will deal only 
with responsible 

Address 





rinci 
OW NERS.’ ” care AMERICAN LUMBERMAN,. 


ONE MILLION ACRES OF MAHOGANY LAND 
For sale at $1 gold per acre on remarkably easy terms. It 
is located in the State of Campeche, Mexico, 50 ‘miles inland 
from the Gulf of Mexico, 600 miles from Galveston, 650 
miles from New Orleans and 1,850 miles from New York. 
‘Two tramways are built to the property, making it very easy 
and inexpensive to get the timber out. All of it is virgin 
forest. The Chicle, the sap of the Zapote tree, from which 
the chewing gum is made, will bring an income of $250,000 
per annum off of this product alone under proper manage- 
ment. 

A rough cruise, recently taken by a well-known cruiser, 
estimates, the property to be worth net $20,000,000. 

The titles are guaranteed to be absolutely clear, coming 
direct from the Supreme Government, signed by the Presi- 
dent of the Republic. All information in detail concerning 
this magnificent peopery can be had from 

MURRAY & CO., 
310 and 317 Pacific Electric Bldg., Los Angeles, Cal. 








FOR SALE-—10,000 ACRES 
Vv irgin yellow pine in Mississippi at low _ and good terms. 
- BRAINERD, 
1411 Farmers’ Bank Bidg., Pittsburg, Pa 


SOUTHERN TIMBER AND COAL LANDS. 

I buy and sell timber and coal lands in W. Va., Va., N. C., 
Ky. and Tenn. Large tracts a specialty. Bank references 
exchanged. Correspondence with owners or actual prospec- 
tive purchasers solicited. 

HOWARD SUTHERLAND, Elkins, W. Va. 








STANDING TIMBER FOR SALE IN GEORGIA 
69 million feet pine—mostly shortleaf or N. C. pine. 
10 cypress. 


39 = * oak. 
30 si “« gum. 
14 “ “ 


ash, 
2 = ‘ poplar, hickory, cedar ete. 
164 million feet. 

Located on 21,492 acres, about one-third in fee, balance 
19 to 29 years’ lease. All in condensed tract, favorably 
situated on two railroads and a navigable river. 

We are not manufacturers or brokers, but owners. 

THE SIZER TIMBER COMPANY, 
15 William St., 
New Yo rk, 
Care Robert R. Sizer & Co. 





TIMBER LANDS BOUGHT AND SOLD. 

There is no better medium published than the AMERICAN 
LUMBERMAN for bringing the buyers and sellers of timber 
lands together. Your ad in this department would be a 
business bringer. Don’t wait but advertise now. 

AMERICAN LUMBERMAN, Manhattan Bldg., Chicago. 





FOR SALE 
Two cars 6” No. 2 common poplar bevel siding, nice grade. 
Address ‘A. 112,” care AMERICAN LUMBERMAN. 
FOR SALE 
2,000,000 feet poplar, to be sawn and put on sticks tbis 
spring and summer. 
Address “A. 107,” care AMERICAN LUMBERMAN, 





WHITE PINE TANK STOCK 
Small car 2x6 to 2x12, mostly 16 feet, S2S to 1%; 75 
percent tank, balance good No. 1 common. Could fill with 
o4 ¥. ¥. shop, S28; 8, 10 and 12” No. 2 common W. P., 
S28; or W. P. No. 3 cove drop siding and grooved roofing. 
NEBAHO LUMBER CO., Orofino, Ida. 


FOR SALE 


20 cars walnut sawdust. Can ship at onc 
LANGTON LUMBER COMPANY, Pekin, Ill. 








FOR SALE-A QUANTITY OF GOOD 
Canadian birch in various thicknesses. Cut in Muskoko dis- 
trict. Responsible ew 

ddress . 66,” care AMERICAN LUMBERMAN, 


FOR SALE 
1,000,000 ft. of 4-4 gum. 
100,000 ft of 4-4 cottonwood. 
100,000 ft. of 4-4 poplar. 
All stock bone dry. 
ddress “W. 3,” care AMERICAN LUMBERMAN. 


H. J. ATWOOD, BROOKHAVEN, MISS. 


Write for anything in yellow pine and hardwood lumber. 
Mixed car orders dressed stock a specialty. 











DORNER RAILWAY EQUIPMENT CO. 
Chicago, Ill., have for immediate delivery, equal to new: 
Hamilton Corliss, 32x54, heavy duty. 

Buckeye, 2614x36, latest type. 

Buckey yes, 22x32, latest type. 

Lane & Bodley, 24x48 girder frame. 

Allis, 40x72, heavy duty. 

Duplex pumps, feed water heaters. 

Sterling tube boilers, complete. 

Horizoutal tube .boilers, complete. 

Corliss engines, direct connected generators. 


sone HAND BOILERS 
Two 514’x16’ R. T. 68 4 ” tubes—100 H.P. 
Two 5 ‘x16’ R. .: 484 ” tubes— 80 H.P. 
Two 5 ‘x16’ R. T.45 4 ” tubes— 80 HP. 
One 5 ‘x16’ R. T. 48 4 ” tubes— 80 H.P. 
One 5 ‘x14’ R. T. 64 3%” tubes— 70 H.P. 


-_ 
NOR hee 


_ 
~ 





One 51%’x15’ R. T. 58 314” tubes—65_ H.P. 
One 4 ’x16’ R. T. 34 3%” tubes— 50 H.P. 
Two 4 ‘x14’ R. T. 34 3%” tubes— 50 H.P. 
One 4 ’x12’ R. T. 34 32, tubes— 40 H.P. 
One 314’x12’ R. T. 39 3 tubes— 30 H.P. 
One 314’x12’ R. T. 49 3 ” tubes— 30 H.P. 


One 42”x9’ 3” Fire Box, 38 3 ” tubes—20 H.P. 
Two 42”x8’ 6” Fire Box, 52 21%” tubes—25 H.P. 
Three Upright, 44”x6’ 6” high, 52 3” flues—25 H.P. 
One upright, 36”x8’ high, 65 2” flues—16 H.P. 

Direct Current Dynamos. 
One—15 light, Northern Electric, 110- volt Dynamo. 
One—25 to 80 light, General Electric, 110 volt Dynamo. 
One—40 light, wero Electric, 230 volt Dynamo. 
Two—90 light, C. & C. Bipolar, 110 volt Dynamo. 
One—60 light, General Electric, 110 volt Dynamo. 
One—150 light, Edison Bi olar, 125 volt Dynamo. 
One—150 light, General Electric, 230 volt Dynamo. 
One—200 to 225 light, General Electric, = volt Dynamo. 

a es 3 hand Volt & Ammete 
A. F. BARTLETT & CO., "Gaginesr, Mich. 





FOR SALE, 
We are now cutting gum and would be pleased to have 
your inquiries. Following oak on hand, dry: 
100,000 ft. 2” bridge plank. 
100,000 ft. 1% ”"x4” to 12” wide, usual lengths; No. 1 and 
No. 2 common. 
2 cars 14%x2% 36”, 42” and 4’ cut for plow handles and 
chair posts. 
1 car 1%x2% 20” factory or implement stock. 
1 car 14%x1%”, 18” and 19” long, cut for chair stock. 
400,000’ gum logs at mill; we cut and kiln-dry this stock 
to perfection. 
Vrite now. KINGSLAND LUMBER CO., 
Manufacturers of yellow pine and hardwood lumber, 
Kingsland, Ark. 





POPLAR BEVEL SIDING AND LATTICE 
Poplar boards. 
Firsts and seconds, select and clear sap grades. 
4-4, 6-4, 8-4 thick. 
Poplar box boards. 
GAMBLE BROS., 
Highland Park, Ky. 





FOR SALE 
10,000 No. 2 cedar R. R. ~~ 2. 
W. HYDE, Posen, Mich. 


WHITE PINE SHINGLES—WHITE CEDAR 
Suingles, northern pine lath and lumber for sale at attrac- 
tive prices. Prompt shipment and good grades guaranteed. 

DOUGLASS LUMBER CO., Bemidji, Minn. 


FOR SALE—-BIRCH, BEECH AND MAPLE 
With water power and good shipping facilities, saw mill 
woodworking establishment and tannery sites. ‘App ly 
INDUSTRIAL AGENT, Canadian Pacific Railway, antec. 











VARNER LAND & LUMBER COMPANY 


Bank of Pine Bluff —, Pine Bluff, Ark. Southern 
hardwoods. For Sale—1 car 8-4 1st & 2ds & No. 1 com. ash ; 
1 car 4-4 No. 1 and No. 2 com. ash; 2 cars 4-4 sound wormy 
white oak; 2 cars 2x6, 2x8, 2x10, 2x12, 10’ to 16’ sound 
white oak; white oak ear material ; write for prices. 
Wanted—To contract for one million feet of oak; will ad- 
vance for payroll. 





for Sale:Hardwood Timber 











WANTED-—-ORDERS 
For dimension walnut and oak cut to patterns. We also 
want 500 cars each of walnut, white oak and hickory logs— 
quick. LANGTON LUMBER COMPANY, Pekin, Ill. 





25,000,000 FEET OAK TIMBER 
10,000 acres 8 years’ a ae to Frisco Ry. at a bar- 
gain by the owners. BOX 459, Baxter Springs, Kan. 





74,000,000 FT. OF HARDWOOD TIMBER 
Peri. of 15,000,000 ft. of hickory, 25,000,000 ft. oak, 
23,000,000 red gum, 5,000,000 eae ~ 000, 000 pine, all on 
7,000 acres; reasonable price ; easy 

. W. YEATES, 115 beat St., Chicago. 


FOR SALE-TRACT OF HARDWOOD 
On B. & O. railroad in state of Penna. Will cut 2% million 
feet ; also good mill and ready to operate. Reason for sell- 
ing owner buying larger operation. Will sell at right price 
if sold soon. Address “T. 14,” care AMBRICAN LUMBERMAN. 


FOR SALE-—SIXTY ACRES TIMBER 
Compe’ of walnut, oak, elm, maple, linden, sycamore and 
Wish to clear land. Correspondence "and inspection 

WA 


Solicited. Address A @ 3 
R. F. D. No. 7, Princeton, IIL. 


TIMBER LAND FOR SALE 
Best small tract of hardwoods (60 percent poplar) in 
western North Carolina; excellent investment or sawmill 
proposition; price $6,000; will double in value in three 
years. Cc. A. DIVIND, Franklin, N. C. 

















SALE OF LUMBER, LATH & SHINGLES 
Menominee Indian Milis, Neopit, Wis., Nov. 1, 1909.— 
oe eae in writing will be received by the undersigned u 
to 6 p. m., November 20, and each Saturday thereafter until 
further notice, for the lumber etc. manufactured by this 
mill. The inventory of Nov. 1, 1909, showed quantities 

unsold to be as follows: Pine, 950,885; hemlock, 5,674,1 
No. 3 birch an: maple, mixed, 316, 202 : No. 3 ant mel 
mixed, 92,718; rock and soft elm, 1,663, 326; birch, 66,789; 
basswood, 679,983 ; oak, 6,800; lath, 990 M. As sales are 
made weekly, above amounts can not be guaranteed. If 
interested in any of the items shown above write A. M. Riley, 
manager, Neopit, Wis., for information as to amounts unsold, 
terms of sale etc. The stock may be seen in the yard of 
the Menominee Mill at Neopit. Payment will be required fo» 
stock purchased. when stock is ready for shipment. The 
right to reject any and aii bids is reserved 
A. M. RILEY, Manager. 


RED CEDAR POST AND —— 
Also 4-4 and 6-4 B and Better Kiln Dry S A 
GERNERT BROS. LUMBER co, ‘Louisville, Ky. 


FOR SALE-CANADIAN SPRUCE, 

We have for sale a dry, well assorted stock of Canadian 
soft white spruce in 1” and 2” thicknesses, 6” and wider, 
stock widths. Can mill as desired. Write for delivered 
price. BROWN BROS. LUMBER 

Old Colony Bidg., Chicago. 








ENGINES AND GENERATORS 
DIRECT CONNECTED. 

We own and offer for sale for immediate delivery the fol- 
lowing electric light units which are practically as good as 
new: 

1—33 K. W. 115 volt C & C direct connected to 10x10 
Ames . engine. 

2—75 K. W. 125 volt Crocker-Wheeler direct connected to 
14x14 Alfree automatic engines. 

1—100 K. W. 125 volt C & C direct connected to Ames 
automatic engine. 

2—150 K. W. Western Electric direct connected to Erie 
Ball engines. 

1—275 K W. 125 volt Westinghouse direct connected to 
18x30x16 Westinghouse vertical cross compound engine. 

PFANNMUELLER ENGINEERING CO., 
3701-3-5-7 S. Ashland Av., 
Chicago. 


ENGINE FOR SALE. 
Fifty horse power gas or gasoline engine nearly new in 
excellent condition. Price, =e complete F. O. B. Detroit. 
Cc. W. KOTCHER, Detroit, Mich. 


CORLISS ENGINES FOR SALE. 
12”x36” Allis Corliss, in fine condition; low price for 
prompt sale. Also 16x36, 18x42, 22x42, 2448 Corliss. 
HUGH W. DYAR, 204 Dearborn St., Chicago. 


FOR SALE-ONE BATTERY 4 BOILERS 
48 in. diameter, 20 ft. long, ten 6-in. flues. One battery 2 
boilers, 48 in. diameter, 20 ft. long, ten 6-in. flues; engine 
24x30. GAREY, CASAMBR CoO., Saginaw, "Mich. 

















WE OFFER FOR THE 


Commonwealth Edison Co. 

One 125 K. W., 3-phase, 60-cycle, 301-ampere, 240-volt, 
257 R. P. M. Western Electric generator and direct con- 
nected 16x16 slide valve Skinner center crank automatic 
engine complete, with 7% K. W. exciter. First class condi- 
tion; only one year old; reasonable price 

POWER EQUIPMENT CO., Fisher "Bldg., Chicago 





FOR SALE 

1—60 H. P. Hart Bros. center crank engine. Good as new 
OF saa tubular boiler with 40 ft. stack. In good con- 
diti 
a aa tubular boiler with 36 ft. stack. In good con- 
ition 

If any saw mills are interested will exchange for lumber. 

Address A. VIQUESNEY, Pennsboro, W. Va. 


FOR SALE-1 100 K. W. “FORT WAYNE” 
Generator, 250-volt, direct connected to 4-valve enclosed ° 
automatic engine. Cheap if taken Nyaa 

One 150 H. P. high pressure boile 
MERTES MACHINERY Co., Milwaukee, Wis. 


REBUILT ENGINES AND BOILERS 

The cleanest and most thoroughly rebuilt. All our own 
and in stock. Not scattered everywhere and merely listed. 

Engines, Corliss—20x48” Wheelock, 20x42 Allis, 18x42 
Hamilton, 16x42 Lane & Bodley, 14x30 Lane & Bodley, 
14x24 Wright, 12x30 Allis etc. 

Engines, Automatic—16x32 Bic! 15x14 Erie, 1444x16 
Buckeye, 1414%4x14 Ball & Wood, Taylor, 13x16 Eri e 
12x14 Green, 12x12 N. Y. Safety xTox10 Fisher, 9144x12 
Leffel, 8x10 Alfree etc. 

Engines, a Brie, 16x20 Chandler & Tay: 
lor, 16x18 E 14x24 Atlas, 13x16 Chandler & Taylor, 1ix 
14 Lewis Vertical, 10x16 Owens, Lane & Dyer, 10x12 Indus- 
— 9x12 Ajax, 8x12 Climax, 7x12 H. S. & G., 6x8 Cla‘k 


ete. 

Boilers, pensioners Tease High Pressure, 72x18 Staud- 
ard, 72x16, 66x 60x20, 60x16, 54x16, 54x14, 54x'-, 
48x16, 48x14, saxid, 40x12, 40x9, 36x16, 36x10 etc. 

Boilers, Fite Box—80, 66, 50, 40, 35, 30, 25, 20, 16, :2, 
10 and 8 H. ete. 

Boilers, Vertical—50, 40, 35, 30, 25, 20, 16, 12, 10, 8, 5 
and 3 H. P. etc. 

Heaters—All sizes, open and closed. 

Pumps—All sizes, ~ and duplex. 

Saw mills, lath mil edgers, cut-off saws, tanks ¢'° 
Write for list. 

Also full assortment of new machinery. 

Sole manufacturers of the on “Leader” injectco:s 
and jet pumps. Send for circular 

THE RA NDLE MACHINERY CO., 
1820 Powers St., Cincinnati, Ohio. 














CLIMAX TALLY BOOK. 

Handiest thing for the purpose you have ever seen. Eve's 
hardwood lumberman should have one. Designed by a pr 
tical hardwood inspector who knew what was want i. 
Bound in sheep, with stiff covers and thumb and fing: 
straps. Size of book, closed, 44%4x8%4 inches. Price | t 
copy, 75 cents; six ¢ opies, $4; —- elve copies, $7.50. Sample 
peg free. Published and for e by the 
AMERICAN LUMBERMAN, Publishers, 315 Dearborn 8t. 
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SPECIAL BARGAINS 125 V. DYNAMOS 
The following machines, taken by us in exchange for 
larger machines, have been completely overhauled by us and 


are practically new. We are willing to ship on approval to 
responsible parties : 





Light. Speed 
1— 270 Northern, MP, comp., 15KW........scccccee 1,125 
1— 270 Westinghouse, MP, type i I in wie xine 0 1,150 
1— 300 Wagner, MP, comp., 18 A ae ees: 1,100 
1— 300 Milwaukee, MP, aS SNS oh x a:0 10h pe oo 750 
1— 325 Amer. Eng. Co., MP, iskw, med baie waad wag 850 
1— 350 Columbian, MP, comp., 20 _ Laer 1,000 
1— 350 Fisher, MP, “Sy 5 2a 660 
1— 350 Northern, MP, ee or 6a 'e 15a -sse7m saad 1,400 
1— 350 Peerless, "MP, OO, ar 1,000 
1— 350 Ft. Wayne, MP, comp., 20 KW............. 1,200 
1— 400 Westinghouse, MP, type M, comp........... 975 
1— 450 Quaker City, MP, comp., 25 7 Sa 1,000 
1— 450 Jenney, MP, comp., 25 KW...........2-00. 775 
1— 450 Gen. Elec., MP, oR PO rere 970 
1— 540 National, MP, One. MlW, BO TW occccc ses 700 


1— 540 — a MP, 30 KW, comp., directly con. to 

ee ae ae a rrr 
1— 700 Gen. Elec., MP, comp., 40 KW 
1— 800 Edison, comp., 45 KW + ey eee ee 
1—1,000 Western Elec., MP, comp., 60 KW. 
1—1,350 Eddy, MP, type G, 75 KW, comp 
2—1,800 Eddy, MP. 100 KW, SSS er err 
2—1,800 Triumph, MP, CO ee GUT 8. o:-0 0s 4.0000.0%% 
1—1,800 Western Electric, 6-pole, Ns xies es ds cee 
1—1,800 Gen. Elec., 100 KW, 3-wire unit, Lake Erie 

engine, directly con. to two 50 KW Gen. 





Elec. comp., 125 v. generators............ 275 
1—2,500 Western Electric, 150 KW, direct con. to Ball 
Re ND ino 0.6.5'65 oo 408 ado anne 250 


Send for our monthly bargain sheet, showing complete 
stock with net prices. Machines rented. 
GREGORY ELECTRIC CO., 
1609 S. Lincoln St., Chicago. 


THOUSANDS UPON THOUSANDS 
Of people have obtained good positions by advertising in the 
Wanted Employment columns of the AMERICAN LUMBERMAN. 
Your ad inserted in this paper would be read by nearly 
everyone ge gp in the lumber world and its allied in- 
dustries. Don’t wait, send your advertisement at once to 
the AMERICAN LUMBERMAN, Manhattan Bldg., Chicago. 


Tel. Canal 1690. 





[TirSleSeemnd Hand Machinery 








WOODWORKING MACHINERY. 
1—24”x6” planer and matcher, “Atlantic Works.” 
— 24”x8” planer and matcher, “American.” 

1— 9” floor fe machine, “L. Powers & Co.” 

1—26”x 8” D. 8. planer, “Rowley & Hermance.” 

1—30"x14” D. S. planer, “L. Power & Co.” 

1— 9” 4-side hotinental mouider, “Lehman.” 

1— 9” 4-side horizontal moulder, “Scully >. Smith. r 

1— 7” 4-side horizontal moulder, “Colloda 

2— 5” 4-side horizontal —, “Colloday.” 

1—30” 3-roll sander, “Smith 

1—42” 3-roll sander, “‘Columbia- apvantean: a 

1—42” 3-roll sander, “Invincibl 

1—48” 3-roll sander, “Berlin.” 

1~—Arm sander, “Rowley & Hermance.” 

1—60”: band resaw, “Egan & Co. 

1—42” band saw, “Goodell & Waters.” 

1—36” band saw, “Goodell & Waters.” 

1—36” band saw, “Sidney.” 

1—32” band saw, “Crescent.” 

1—26” band saw, “Crescent.” 

1—No. 2 improved gauge lathe, “Egan. * 

1—10’ bed catemat handle lathe, “Trevor & Co. 
L. F. SEYFERT’S SONS, INC., Philadelphia, Pa. 


FOR SALE 
Saw mills, boilers, engines, a Climax locomotive, steel 
rails ete., all in good condition. Will sell very cheap. 
ddress STOVALL LUMBER CO., Oxford, N. C. 


WE HAVE A NO. 4 CORDESMAN BAND SCROLL 
And resaw with one 2%”, one 3” and one 3144” blade, which 
we will sell cheap, or trade for a circle resaw. 

Address “T. 10,” care AMERICAN ,LUMBBRMAN. 











BOILERS AND ENGINE, BAND MILL AND 
Carriage, steam feed, live rolls, edger, trimmer, 4-saw 
slasher, shafting and pulleys. Yours for $1,650 if moved 
immediately. W. R. JONES, Muskegon, Mich. 


FOR SALE-BAND SAW MILL 
Small size, located on railroad siding at Sibley, Monroe 
county; Michigan; boiler, engine, saws, auto saw filer ete. ; 
as it stopped work. Particulars by mail. 
dress “A. 128,” care AMERICAN LUMBERMAN, 








SAW MILL MACHINERY FOR SALE. 


Band mill, Smith, Myers & Schnier, R. H., 7-foot. 

Cut-off saws, wooden frame swinging, with saws. 

Conveyor, slab, with steel trough and pipe support. 

Log jacker, endless chain, gear driven. 

Log loader, 3-arm Hill, new. 

Log loader, 2-arm Kline, rebuilt. 

Mortisers, two iron frame, rebuilt. 

Shingle jointer, 36” Trevor, 5-knife. 

Slasher, 5-saw slab, overhead, rebuilt. 

Steam feed, 12”x20”, Filer & Stowell, twin engine. 

Steam feed, 12” shotgun, with double end valves. 

Trimmer, Garland automatic, 7-saw, trims 10 to 20 feet. 
JAS. H. LINK MACHINERY CO., Williamsport, Pa. 





FOR SALE OR EXCHANGE FOR LUMBER 
One 42” planer and sander; 1 % siding machine, S48 and 
resaw; 1 swing cut-off; 1 combination saw and woodworker ; 
1 1 2-spindle shaper; 1 heavy vertical mortiser; 1 tenoner; 
sticker; 1 sash and door clamp; 1 dise sander: 1 
30" band saw; 1 automatic cut-off steam engine, 15x26. 
WEST SIDE LUMBER COMPANY, Elyria, Ohio. 


DOVETAIL BOX MACHINERY FOR SALE 


Set includes wedge dovetail machine, setting-up machine 
and 4-saw self feed trimmer. Address 


BOX DEPT., P. 0. BOX 5325, Boston, Mass. 
FOR SALE-UP-TO-DATE BAND MILL 


In the South, steam feed, nigger, tower edger and trimmer, 
complete outtit ; a ar a n. 


ddress . B. A., care AMERICAN LUMBERMAN. 


FREE TO WOODWORKERS 
Sample pages of the Wood Workers’ Manual, just issued. 
AEREICe N LUMBERMAN, Publishers, 315 Dearborn St., 
cago. 
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for Sale-Second Hand Machi 








FOR SALE-—THE COMPLETE PLANT 


Of the Danaher Hardwood Lumber Co., Dollarville, Mich., 
consisting of double band and band resaw, planing mill, shin- 
gle mill; also all power equipment for operating plant and 
all buildings, tramways, etc., used in connection therewith 
as follows: 
Power Equipment. 
24”x30” R. H. Stearns girder frame engine. 
18”x24” Atlas automatic engine. 
8”x10” girder frame engine. 
60” x16’ Sealer boilers in one battery, each 54 4” flues, 
complete with all fixtures and stack, fine condition. 
54”x16’ tubular boilers, 36 4” tubes complete. 
60”x36”"x24” locomotive portable fire box boiler. 
60"x10 14” vertical boiler. 
Yo. 6% Deane “oo cylinder pump, 3” suc., 2%” dis. 
8”x4”x10” Worthin — duplex pump. 
+ ge Nae 7A —, — pump 
125 V., orthern generator, complete with 
cathalient 


ett ee 


Saw Mill. 
Log jacker with about 250 feet of chain. 
Kelley log kickers. 
Two-arm Kline log stops and loaders. 
Hill steam niggers. 
Clark R. H. three-block carriage, 42” opening, with 


Clark L. H. three-block carriage, 40” opening. 

9”x48’8” steam feed. 

9”x36’ steam feed. 

8’x11” R. H. Filer & Stowell “Cunningham Star” band 


mill. 
9’x11%%” L. H. Allis band mill. 
7’ Mershon band resaw. 
48” Stearns R. H. =. 
48” Stearns L. H. edge 
12’ to 18’ automatic a 
Steam drag saw. 
Allis jump saw. 
16’ slasher. 
Tram cars. 
22”x100’ refuse burner. 
Blacksmith shop, complete with all pronmney tools. 
A large amount of 12 and 16-pound rail. 
Also live rolls, lumber transfers, saws etc., and complete 

filing room outfit. 
Planing Mill. 

No. 2% S. A. Woods 8” matcher. 
Fay & Egan iron frame power feed rip s 
No. 19 Goodell & Waters 28”x10” double” surfacer and 

matcher. 
44” §S. A. Woods circular resaw. 
S. A. Woods 15”x6” double surfacer and matcher. 
48” blower. 
30” Williamsport automatic knife grinder. 

Shingle Mill 

50’ Perkins log haul-up Sith 100’ of chain. 
Wood frame drag saw. 
Knee feed bolter. 
Single block Perkins hand feed shingle machine. 
Double knot saws. 
Perkins hand circular saw sharpener. 


WICKES BROTHERS, Saginaw, Mich. 


4 Hee RDO 
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FOR SALE 
1—R. H.: Prescott 8’ Mill. 
1—i, &, Prescott 8’ Mill. 
3—Prescott Steam Set Works. 
2—Challoner Double Block Shingle Machines. 
Engines, Boilers, Shafting, Pens Boxes etc. 
The above machinery thoroughly overhauled by the manu- 
facturers. THE MBNOMINEE MACHINERY CO., 
Menominee, Mich. 





VALUE VS. CHEAPNESS. 

You can buy a tally card for a penny or two, while the 
“Climax” tally books costs 75 cents a copy or $4 for six, yet 
thousands of them are sold, and hardwood men who once 
use them always use them. Why? Because they are the 
best. For sample pages and description address 

AMERICAN LUMBERMAN, Publishers, 315 Dearborn St., 
Chicago. 





REBUILT WOOD WORKING MACHINES 
One Powers National No. 1 14x4%” flooring machine. 
One P. D. & T. 10x5” flooring machine. 

One Powers “Champion” 24x6” 4-roll planer and matcher. 

One 8. A. Woods 24x5” 6-roll planer and matcher. 

One Schenck 24x4” double surfacer. 

One Goodell & Waters 24x6” double surfacer. 

One Gleason 26x8” endless bed double surfacer. 

One Colloday 20x8” single surfacer. 

One 44” Atlantic Works combination band resaw. 

One 48” H. B. Smith circular resaw. 

One 42” Graham circular resaw. 

One 30” Schenck circular resaw. 

Three Power No. 2 self feed rip saws. 

One 60” “Invincible” triple drum sander. 

One 42” Young Bros. triple drum sander. 

One No. 1 Pioneer moulding sander. 

Two Hayes 16-track nailing Seachines. 

One Doig 10-track nailing machine. 

One Clement No. 3 back knife lathe. 

One Andrews 6-spindle vertical borer. 

One one (1) color boxboard printing machine. 

One Greenlee hollow chisel mortiser. 

One each 10”, 9”, 8”, 7”, 5” and 4” 4-side moulders. 

One each 8”, 12”, 16”, 20”, 24” and 30” hand jointers. 

One Powers double spindle shaper. 

Write for booklet listing our yy age stock. 

TOOMBY, INC., 

127-131 North Tied. St. Philadelphia, Pa: 


EVERY LUMBERMAN SHOULD POSSESS 
A new 4th edition Actuary. It takes the place of the old 
3d edition, now out of print. ‘This new tion shows the 
feet in all stock sizes from 1 to 2,000 pcs., and the amount 
from $6 to $75 per M feet of an quantity. The results 
are there ready for use. The fourt edition of the Lumber- 
man’s Actuary has cut-in index, and contains numerous 
tables that are of great value to the retailer. ey $3 for 
cloth and $3.50 for leather bound copies. For sale by 
r= rea LUMBERMAN, Publishers, 315 Dearborn S8t., 
hicago. 








SAW MILL MACHINERY 
The products of all the great manufacturers concentrated 
in one plant. 
If you have a preference for any particular kind or make 
of machine, you can get it of us. 
We have them all. 
Corliss, Automatic and Slide Valve Engines. 
1—-18x36 Right Hand Wetherall Corliss Engine, Girae: 
Frame. 
1—16x42 Right Hand Allis Corliss Engine, Girder Frame. 
3—Pair 24x48 Wheelock Engines, rope drive. 
3—Pair 36x60 Wheelock Engines, rope drive. 
1—16x15 New York Safety Automatic C. C. Engine. 
1—16x15 Armington & Simes Automatic C. C. Engine. 
1—16x16 Erie Ball Automatic C. C. Engine. 
1—15x15 Phoenix Automatic C. C. Engine. 
1—18x24 Atlas Automatic Side Crank Engine. 


1—16x18 Atlas Automatic C. C. Engine. 

1—18x30 Brownell Box Bed Slide Valve Right Hand 
Engine. 

1—16x22 H. 8S. & G. Right Hand Slide Valve Vertical 
Engine 


1—16x24 F. & C. Box Bed Slide Valve Engine. 
1—16x24 Atlas Slide Valve Engine. 
1—16x18 Atlas Automatic Engine. 
1—11x16 Atlas Slide Valve Engine. 
1—10x16 Atlas Automatic Engine. 

3 8x12 Richards Slide Valve Engine. New 
4— 7x10 Richards Slide Valve Engine. New. 

4— 7x 8 Vertical Mansfield Engine. New. 
6— 7x 7 Vertical Mansfield Engine. New. 
4— 5x 6 Vertical Mansfield Engine. New 
6— 5x 5 Vertical Mansfield Engine. New. 
Boilers. 
10—-78x20 Horizontal Tubular Boilers, 115 lbs. pres. 
10—72x20 Horizontal Tubular Boilers, 110 lbs. pres. 
4—66x16 Horizontal Tubular Boilers, 95 Ibs. pres. 
5—60x18 Horizontal Tubular Boilers, 95 lbs. pres. 
2—54x14 Horizontal Tubular Boilers, Butt Strap, Triple 
Riveted, 120 Ibs. pres. 
1—48x14 Horizontal Tubular Boiler, Butt Strapped, Triple 
Riveted, 120 lbs. pressure. 
3—70-H.P. Economic Fire Box Boiler, 95 Ibs. pressure. 
Pumps. 

1—16x12x10 Worthington Duplex Pump. 

1—14x 7x10 Deane Duplex Pum 
1—12x 7x12 Fairbanks Duplex mu - 7 
1—20x13x12 Wheeler & Sarees Dup ex Pump. 
1—20x13x12 Cameron Single Acting Pump, 

Miscellaneous, 

1—44” McDonough Band Resaw with 1—3%” saw. 

1—30” Single Drum Berlin Sander. 
Locomotives and Cranes. 
4— 9x16 Baldwin 36” gauge Locomotives. 

1—-5-ton Brown locomotive crane. 

5,000 bargains in overhauled woodworking machinery— 
Boilers—Engines—Pumps— Compressors— Shafting—Pulleys 
—Belting—Relaying Rails suitable for logging roads—Iron 
Columns—and Structural Iron of all kinds—Corrugated 
Roofing and Siding. Let us know your wants. Send for our 
new 500-page catalog No. 79. 

CHICAGO HOUSE WRECKING CoO., 


35th and Iron Sts., Chicago. 


HARDWOOD FLOORING MACHINE FOR SALLE 
One Fay & BHgan fixed knife hardwood coe matcher 
No. 112. Machine has complete equipment, and is in good 
condition. Will sell at a bargain, and if desirable wilt” ac- 
cept lumber in payment for same. Also one No. 32 Dixie 
Dust Collector that has only been in use for about three 
years. It is in good condition. This is an excellent oppor- 
tunity to secure two good machines at a very reasonable 
figure. Address 
“NASHVILLE HARDWOOD FLOORING CO., 
Nashville, Tenn. 


NOW IS THE TIME TO BUY 
A great many people’ have second hand machinery, rails, 
locomotives, logging cars, engines, boilers and numerous 
other things which they will sell cheap. A small advertise- 
ment would bring you in touch with the sellers and save 
you considerable money, should you be in the market. 
AMERICAN LUMBERMAN, Manhattan Bldg., Chicago. 


FOR SALE—WOODWORKING MACHINERY 
a 80” and Buss 26” Single Cabinet Surfacers. 
Woods 27”x10” and No. 46 Holmes Double Surfacers. 
free & Orton 26”x6” 6-roll Planer and Matcher. 
1—Connell & Dengler 26”x6” 6-roll Planer and Matcher. 
1—Preble 24”x4” 6-roll Planer and Matcher. 
1—24”x4” Richardson 3-side Planer and Matcher. 
1—Berry & Orton 60” Band Resaw, 3 saws. 
i—Cordesman 42” Band Resaw, tilting rolls. 
1—Each 6”x2” Rogers 8 roll, 8”x6” American, 9”x3” Fay, 
8”x2” Hoyt, 15”x6” Rogers, 14”x4” Woods, 6-roll 
Matcbers. 
1—12” American 4-side Moulder, 4”, 7”, 8”, 9”. 
Send for Stock List with prices set opposite machines. 
THE NOBLE MACHINE CO., Fort Wayne, Ind. 


REBUILT WOODWORKING MACHINERY 
Planers and Matchers (4 side)—-2 8x4” Woods 6-roll floor- 
ing machines; 2 14”x4” Woods 6-roll; 15x6” Rogers 6-roll ; 
24x6” American 4-roll; 28x8” Goodale & Waters 6-roll ; 
30x12” Globe 6-roll timber sizer 
Planers, and Matchers (3 side) —24x6” Sweepstakes, 26x6” 
Egan 4-roll machines 
Planers (double) 30x6” 6-roll whiner; 26x6” Buss 6- 
roll; 30x6” Egan 6-roll; 24x6” Hoyt No. 22, 4 roll; 27”x6” 
Clement 4- roll; 30x8” Tehman 4-roll. 
We have anything you may require in woodworking ma- 
chinery. Send for “stock sheet’’ covering our entire line. 
HICAGO MACHINERY EXCHANGE, 
159-161 N. Canal 8t., Chicago. 


FOR SALE-—ONE NO. | COE STEAM DRAG SAW 
Complete as shipped from the factory. Has never been un- 
acked. Cost $300 at ss ay | sell for $200, on cars 
Reve. L. HOBBS, Norfolk, Va. 


FOR SALE-ONE NO. 2 SPECIAL RIGHT HAND 
Iron frame 40 ft. Lane patent lever set, circular saw mill, 
rope feed, 28x15 in. drive pulley, 2 in. and 4 in. feed, 1 gang 
lath mill, 1 gang edger, 1 log hoist 

5 ZEARFOSS-HILLARD LUMBER CO., Easton, Pa. 


FOR SALE—ONE NEW HUBER 20 H. P. 
Traction engine with jacketed ‘boiler; one Leader 12 h. 
traction engine; one new medium size Buckeye saw milt, 
and two mounted water tanks. These machines are in first 
class condition. Will take timber or lumber in part pay- 
ment. THER HOSKINS & sy MFG. CO., 

. Gilead, Ohio. 


WANT TO SELL? SOLD. 

When you have anything you want to sell advertise in 
the AMBRICAN LUMBERMAN, bas oo everything that is 
salable. We reach the pe pay us bé your salesman. 
By ebrertiyas you —_— nd aa --B way to make a sale. 
A trial will convince 

AMERICAN LUMB RMAN, Manhattan Bldg., Chicago. 
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for Sale:Second tand Machinery | 


| Fir SalecLoggingy Ciuipment | 


for Sale: focomotivesCars 











SERVICEABLE SECOND HAND MACHINES 
Band saw, Rowley & Hermance, 36 in. 
Door clamp, Wililamsport. 


Dovetailer, Dodds, 20 spindle, geared pattern. 

Edger, Tower, three saw, 32 in. : 

Engine, 6x10 in., horizontal slide valve, 15 h. p. 

Filer, band saw, Rotary File & Machine Co. 

Jointer, H. B. Smith Machine Co., 20 in. 

Matcher, Williamsport “Sweepstakes,” 24”, 3 side with 


extra moulding arbor. 
Moulder, Fay & Egan, 4 side, 9”. 
Moulder, Houston, 4 side, 9 in. 


Moulder, Smith, 4 side, 4 in. F 
Inside moulder, S. A. Woods, No. 110-—15”x6”, practically 
new. 


Moulder, S. A. Woods, 7 in., 4 side. 

Planer, Cabinet, Buss 30”, sectional or solid roll, bed on 
inclines, weight 5,000 Ibs. 

Planer, Colladay, 24x8 in., 4 driven rolls, single. 

Planer, L. Powers, 26x10 in., double. 

Resaw, slab, Goodell & _Waters, power feed. 

Rip saw, Smith, No. 337, power feed. 

Saw and dado machine, combination, American Houston, 
Fig. 6% 22, tilting arbor. 


Scraper with grinder, Whitney 10”, for hardwood flooring. 
limber sizer, Atlantic Works, 28”x14”, good condition, now 


in the South. 
Timber sizer, Globe ‘‘Money Maker,” 30”x12’’. 
HERMANCE MACHINE CO., Williamsport, Pa. 


REBUILT WOODWORKING MACHINERY 
Planers and matchers: (4-side) 7x4 Berlin No. 88 hard- 
wood; 7x4 Hoyt No. 18; 8x6 Woods No. 2144; 9x8 Fay No. 
8; 9xS Hoyt No. 26; 14x4 Holmes “Atlanta;” 14x38 G. & 
W. “Keystone ;’ 14x6 Hoyt No. 19; 14x5 Woods No. 2%; 
15x6 Berlin "No. 44; 15x6 Fay No. 8; 24x6 Hoyt No. 22; 





-) 


24x6 Fay No. 24%4; 30x6 Fay Duplex (3-side) ; 24x6 Indiana 
No. 1; 24x6 “I. X. L.;” 24x6 Frank; 24x6 McNish & Butler; 
24x6 Ball. 


Largest stock woodworking machinery in the United 
States. Write for complete stock list. 
HANNA-BRACKENRIDGE CO., Fort Wayne, Ind. 


FOR SALE 
15 miles 30-lb. relaying steel rail and fastenings. De- 
livery about Apvil 1, 1910. Two narrow gauge locomotives. 
Twenty-five narrow gauge logging cars. 
M. BRAUDY & SONS, Grand Rapids, Mich. 


FOR SALE-ONE DAVENPORT, ONE PORTER 
Ten-ton, saddle back, 36 gauge locomotives. Cheap 
F. W. CASNER, Kansas City, Mo. 


LOCOMOTIVES—RAILS—EQUIPMENT 


New and second hand, for prompt shipment at lowest 
prices. We solicit your inquiries 
G. MATHES IRON & METAL CO., St. Louis, Mo. 








FOR SALE-i6 FLAT CARS 
Standard gauge, eight are 60,000-lb. and eight are 50,000-1lb. 
capacity, all equipped with automatic couplers and air brakes, 
33 to 34 feet long, thoroughly overhauled and ready for 
instant shipment. Will make low prices and will take lum- 
ber in exchange. . MITSHKUN CO., Detroit, Mich. 





GEARED ENGINES FOR SALE. 
Two standard gage meg 87 tons each. 
One standard gage Shay, 23 tons. 
Locomotives in first class condition ready for instant 
inspection and shipment. 
Prices and full specification, on application. 
M. MITSHKUN CoO., Detroit, Mich. 





FOR SALE 

Peo -ton and 1—35-ton Shay geared locomotives, stand- 
ard gauge. 

1—18-ton Lima and 1—28-ton Baldwin Mogul, both rod 
engines; 1 Climax and 1 Shay geared, 15 tons each, all 36” 
gauge, ave es. 

100—38” logging cars (can be changed to 36”). 

Stave "and heading, saw and shingle m machinery. 

15—36” gauge logging cars 

Stationary engines and boilers of all kinds. 

Two Ressell skidding machines. 

100 tons 25-pound relayers. 

One Gilbert log ne eon narrow gauge, never been used. 

10 miles * 25-pound relaying rails. 

H.W. MARSH, Manistee, Mich. 


STEEL RAILS-NEW AND RELAYING 
Also switches, frogs; second hand locomotives, log cars. 
PITTSBURG RAIL SUPPLY CO., 
421 Wood St., Pittsburg, Pa. 


LOCOMOTIVES, CARS NEW AND REBUILT 


Standard and narrow gauge, logging, freight and passenger, 
new and relaying rails. 
ELLIS WOOLMAN, Minneapolis, Minn. 














FOR SALE—ONE MC GIFFERT LOG LOADER AND 
One 4-line Clyde Iron Works skidder, self propelling, recently 
overhauled at the Clyde shops and not been used since; 
good as new; now erected complete in the South. Very 
low price for quick disposition. 

At dress . “M. K. O.,” care AMERICAN LUMBERMAN. 


FOR SALE 

1 No. 14% Clement back knife automatic turning machine, 
complete with counter shaft 

1 J. A. Fay & Egan disc arm sander. 

1 H. B. Smith automatic upright carving machine. 

All ¥ above machines are in good condition and almost 
new. 

Address J. A. VIQUESNEY, Pennsboro, W. Va. 


MACHINERY BARGAINS 

At Houston, Texas: 

1—18x36 heavy duty type Bates Corliss engine, rope drive. 

1—300 H. P. Bates heater. 

1—250 H. LP. Heine water tube boiler. 
At Cleveland, Ohio: 

1—18x42 Hamilton Corliss engine. 
1—18x36 Ohio Corliss engine. 
1 
1 








12x30 Ohio Corliss engine. 
16x42 Bates Corliss engine. 
Automatic engines of all sizes. 
Woodworking Machinery: 
1—16” Clement hand jointer. 


1—20” Clement hand jointer. 
1—30x6 Fay cabinet surfacer. 
1—-26x7 Woods cabinet surfacer. 
1—36x6 Berlin cabinet surfacer. 
Lelting, shafting and pulleys. 


CLEVELAND BELTING & MACHINERY CO., 
Cleveland, Ohio. 


WE HAVE FOR IMMEDIATE SHIPMENT 

The following woodworking machines: 

1 S. A. Woods inside molder, No. 110, 6x15”. 

1 Berlin inside molder, No. 112, 6x12”. 

1 Hall & Brown planer and matcher, No. 1, 3x7”. 

1 Hall & Brown No. 20 double surfacer, 8x30”. 

1 Hall & Brown No. 9 Hoo-Hoo, 8x30” 

Prices quoted on application. 

All machines in good working order. 

ARKANSAS LUMBER COMPANY, Warren, Ark. 


FOR SALE IN WHOLE OR PART 

Prescott band mill, three block carriage, steam feed, two 
set live rollers, band filing outfit, double edger, two saw 
trimmer, five saw slasher, Rogers gang bolter, Challoner spe- 
cial double block, knee bolter, four knot saw frames, lumber 
buggies, logging sleighs, five boilers with blast grates and 
stacks, 20x30 engine, dynamo and engine. 

WIS. HANDLE CO., Sturgeon Bay, Wis. 











FOR SALE 
12- and 20-pound relaying rail, one Erie automatic engine, 
75 H. P., one H. 8S. & G. 100 H. P. engine, 2 Gerlack head- 
ing machines, 4 66-inch circular saws, 1 Rich automatic 
saw grinder, 1 Marsh pump, 6 inches in, 5 inches out, 2 self 


feed rip saws. 
AMERICAN SAW MILL CO., Helena, Ark. 


REBUILT AND GUARANTEED 
Woodworking Machinery 
for 
Planing mills, furniture factories, saw mills, hoop, stave 
and %eading’ mills and woodworking plants of every descrip- 
tion, 





Large Stock. 

Ou, stock is too large to list here in detail. Write for 
complete stock list and state, if possible, just what is 
wanted. 

CHICAGO WOODWORKING MACHINERY CoO., 
15 to 21 North Clinton St., Chicago, Ill. 





(FOR SALE-SHINGLE MILL COMPLETE 
Good single block mill, capacity 50 M. Address 
CROTSER & OVE RHOLT, Traverse City, Mich. 








FOR SALE 
One Blakesley No. 3 veneer machine. One No. 6 Otto gas 
engine. NATIONAL BOX CO., Chicago. 
FOR SALE 


38 26-in. new log car wheels. 
Filer & Stowell pony saw mill, steam feed. 
Large saw mill husk. 
40,000 Ibs. capacity log ca 
GRAYSON-McLEOD LUMBER CO., St. Louis, Mo. 


ee 


1 


FOR SALE 
1 30-ton Ohio traction steam shovel, with 14%4-yard dipper. 
7 Manhattan Elevated Forney type locomotives. 
4 65-ton consolidations; low drivers; short wheel base. 
Also forty other locomotives in stock at Birmingham, in 
weights trom 6 to 65 tons. 
300 tons of 30-pound relaying rail in southern Alabama. 
Write for catalog, prices and terms. 
BIRMINGHAM RAIL & LOCOMOTIVE Cco., 
66 Beaver St., Birmingham, Ala. 
New York, 'N. ¥. 





LOCOMOTIVES—RELAYING RAILS. 
New and second hand logging cars. All kinds of equip- 
ment. ST. LOUIS RAIL & EQUIPMENT CO., 
St. Louis, Mo. 





FROGS, SWITCHES, STANDS, CROSSINGS, ETC. 
CINCINNATI FROG & SWITCH CO., Cincinnati, Ohio. 


RAILS, LOCOMOTIVES AND EQUIPMENT. 
All weights new and relaying rails, cars and locomotives 
in stock. Correspondence ay a 
K. KENLY COMPANY, 
First Naitonal Bank Bldg., Chicago. 


INSPECTION. 

We inspect either new or second hand locomotives, sta- 
tionary engines, cars, saw mills or machinery of any kind. 
Offices and inspectors, Chicago, Pittsburg, New York, San 
Francisco, Montreal, St. Louis—general office, 1121 The 
Rookery, Chicago, lil. ROBERT W. HUNT & CO., Engi- 
neers. 











WIRE ROPE FOR SALE-SECOND HAND 
50,000 feet 54” and %” wire rope, in excellent condition, 
suitable for hauling logs etc. ; lengths 100 to 1,000 feet each. 
Also 14%”, 14” and 14%” plough steel cables, any lengths. 
Exceedingly low prices. 
MARINE METAL & SUPPLY CO., 
167 South St., New York City. 





24-TON STANDARD GAGE SHAY LOCOMOTIVE 
WALTER A. ZELNICKER SUPPLY CO., St. Louis. 


|TorSale: focomotivesCars 











LOCOMOTIVES, CARS, RAILS, ETC. 
WALTER A. ZELNICKER SUPPLY CO., in St. Louis. 





LOGGING LOCOMOTIVES. 


Moguls, Consolidations, Ten-Wheelers. 
Large Cylinders, Small Drivers, Short, Rigid Wheelbase, 
22-, 25-, 28- and 45-ton Shay Geared. 
Skeleton and Flat Logging Cars. 
40,000 to 80,000 pounds capacity. 
Box, Gondola, Tank and Stock Cars, Coaches, Trucks. 
Locomotives repaired for railroads and others. 
FITZ-HUGH, LUTHER CO., 
Railway Equipment, 
1648-1651 Monadnock Block, 
Chicago, Ill. 


| For Sale: Steel Rails 


THE WEST VIRGINIA RAIL COMPANY 
Manufacturers of 
Light steel rails, 12, 16, 20, 25, 30 lbs. per yard. Splices and 
angle joints complete with bolts, spikes for all section rails. 
Shipments from stock at all times. Huntington, W. Va. 


140 Cedar St., 
New York. 














RELAYING T RAILS FOR SALE 
In Arkansas. 
400 tons 35-pound first class relayers with angle bars. 
400 tons 56-pound first class relayers with angle bars. 
Near Cincinnati, Ohio. 
500 tons 75-pound first class relayers with angle bars. 
Immediate shipment. Will sell all or part at a big bar- 
gain for cash, or exchange for your scrap iron or old rail- 
road material. 
New rails always in stock. Wire or write for prices. 
HIRSCH ROLLING MILL CO., St. Louis, Mo. 





NEW OR RELAYING RAILS. 
We are in the market for 200 tons of 30-pound, 250 tons 
40-pound and one mile 60-pound relaying rails. We are 
southern agents for Central Foundry Company, ‘‘Universal” 
cast iron pipe, Thew automatic steam shovels. 
SHOOK & FLETCHER, Birmingham, Ala. 


RAILS AND FASTENINGS. 

New light rails, 12 pounds per yard and up; also heavy 
relaying rails, splices, spikes and track bolts, in any quan- 
tity. Switches, frogs, ——- and all kinds of track 
material. Our oun = mailed free. 

MITSHKUN CO., Detroit, Mich. 








RAILS, TRACK SUPPLIES, EQUIPMENT 
WALTER A. ZELNICKER SUPPLY CO., in St. Louis. 


NEW STEEL RAILS, QUICK SHIPMENT 
From 8-pound to 45-pound sections, with joints and spikes. 
Also standard sections, relaying ra 
CH. JES A. RIDGELY & Co., 
1200 Old Colony Bldg., Chicago, Ill. 


INEW RAILS IN STOCK 
Also all sections of relayers. Quick shipment our spe- 
cialty. M. K. FRANK, Frick Bldg., Pittsburg, Pa. 


RAILS NEW AND RELAYING 
All weights. ae shipments. Also track equipment. 
L. B. FOSTER COMPANY, Pittsburg, Pa. 


RELAYING RAILS 
All weights, frogs and switches, log cars ee locomotives. 
HYDE BROTHERS & COMPA 
NBO Church St., 


New York, N. Y 














Commonwealth Bldg., 
Pittsburg, Pa. 





FOR SALE 
One 10 ton Shay geared locomotive, 36” gauge. Engine 
and boiler in good order. Ready for immediate delivery. 
H. KALBACH & SONS, Richmond Furnace, Pa. 





FOR SALE AND IMMEDIATE DELIVERY 
At San Antonio, Texas: Five Baldwin 18x24” Mogul En- 
gines, weighing about 45 tons. Four Baldwin 16x24” Pas- 
senger Engines, weighing 87 tons. The physical condition 
of these engines is first-class and prices reasonable. For 
full particulars address J. GARD 
615 Railway Exchange, Chicago, ill. 


FOR SALE-—FIRST CLASS RELAYING T RAILS.- 
Also new rails; switches ; second hand locomotives; log cars. 
ROBINSON & ORR, 419 Wood St., Pittsburg, Pa. 


SPLICES TO FIT ALL KINDS RAILS 
M. MITSHKUN CO., Detroit, Mich. 


Fi Sale-Business Opportunities | 











FOR SALE-—64-TON, 36” GAUGE, 
6-wheel connected, leading and trailing truck, double tender 
locomotive. Never used. Low price for quick sale. Give 


us your wants. 
THE MALES CO 
26 Cortlandt St., 1508 First National Bank Bldg., 
New York City. Cincinnati, Ohio. 





FOR SALE 
Two 16-ton Gilbert locomotives, both in good running 
order. One in daily use at the present time. ‘oo small for 
our present needs and will sell at a great bargain. Address 
STANDARD WOOD CO., Bradford, Pa. 





RAILROAD EQUIPMENT FOR SALE. 


Forty-five logging cars, 40 M capacity, in first class con- 
dition. Immediate delivery. 


BINE LUMBER CO., Zwolle, La. 





FOR SALE—BOOKS FOR LUMBERMEN. 
The AMERICAN LUMBERMAN leads the world in publica- 
tions intended for lumbermen. Send for circulars concerning 
new books to the AMERICAN LUMBERMAN, Publishers. 





41 FT. LOGGING FLATS NEW. 


60,000 to 80,000 capacity; built to standard specifica- 
tions, for mF guick delivery. 


NEW LUMBER COMPANY 
Has 18,000,000 feet fine timber. Want manager lath and 
shingle “department ; invest $2,000; get half profits. Want 
manager shipping and retail yard: A and percentage ; 
invest $3,000. Company incorporated $25,000. 
THE COMMERCIAL LUMBER CO., “Asheville, N. C. 


WANTED—PARTNER TO BUY INTEREST 
In big gold mine and operate it; near Prescott, Ariz.; near 
railroad and big smelter. Seven contiguous patented claims. 
Vein 100 feet wide. Worth investigating in good faith. 
ddress S. J. WRIGHT, Kiomache, Tex. 


FOR SALE—PLANING MILL. . 

Sales $35,000 annually. Will sell machinery, tools and 
material at cost. Plenty of orders on the books; long lease 
on building; a invent $4,000. Terms to suit. Address 

5041A Cote Brilliante, St. Louis, Mo. 


FOR SALE—AN UP-TO-DATE SAW MILL AND 
Broom handle factory located in a hard maple district, or 
would sell an interest in same to a man who could run the 














KS LOCOMOTIVE & CAR WORKS, Chicago. 


business. Address “G. G.,” care AMERICAN LUMBERMAN. 
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